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SUCCESS OF APPLIED ENERGY. 


Related to the lumber industry are other lines of 
endeavor so closely associated therewith at some par- 
ticular point that they and their leaders are of interest 
to men engaged strictly in the manufacture and mar- 
keting of boards. The lumber manufacturer has come 
into very close contact with mercantile life through 
the medium of the commissary, which is a heavy buyer 
of the necessities of life, and many of the luxuries 
demanded by the sawmill or logging camp employees. 

An important those 
properly under the head of hard- 
hardwood for 


item in requirements comes 


ware. It embraces 
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the stock room. 
In 1883, detecting his; qualities of salesmanship, the 


was assigned to various duties in 
Simmons Hardware Company gave him employment on 
the road. 


later in 


He traveled first in southeastern Missouri and 
Kansas Colorado. R. H. Stockton, now 
president of the Majestic Range Company, of St. Louis, 
was then sales manager for the Simmons Hardware Com- 
pany. Young Norvell was of a rather retiring disposi- 
tion and many predicted dire results, doubting his ability 
to make good as a salesman. Indeed, the first letter he 
received from Mr. Stockton, written in longhand, as 
that was before the time of the handy and ubiquitous 


and 


in his traveling experience he learned all his prices 
because it was easier to know them than to turn to his 
pricebook. This remarkable knowledge of prices gave 
his customers the impression that he knew his. business. 
He made it a rule to learn accurately five or ten. prices 
every day. 

At one time he checked his catalog, lost it, and sold a 
new stock from the customer’s catalog without his own 
prices at hand. On another occasion he took his catalog 
to a binder to be rebound. The binder in cutting off 
the edges of the catalog cut off all the selling prices. 
the young man was afraid to return the catalog to the 

house, so sold 


goods, pricing them from memory, 


for six months he 





household uses in the town and sup- 
plies for the camp in the woods. 
This article is intended to tell some- 
thing of the career and personality 
of a man who has had much to do 
with supplying lumbermen with their 


the hardware consuming public at 
large. Incidentally his career is a 
parallel of that of many a success- 
ful lumberman achieved 
success by similar wise methods and 


who has 
high principles in business dealings. 

Saunders Norvell, president of the 
Norvell- Shapleigh Hardware Com- 
pany, of St. Louis, Mo., was born 
August 12, 1864, in a hotel at St. 
Catherines, Ontario, Canada. On 
that important occasion a friend of 
the family placed an American flag 
at the top of the bed so that the 
subject would be born under the 
Stars and Stripes although in a for- 
eign land. 
by a constitutional provision from 
ever becoming President of the 
United States, a fact that has al- 
ways been a source of deep regret 
may have had much to 
do with his adoption of his present 
profession rather than that of 
Statesmanship or anything political. 


Mr. Norvell is prevented 


His father was Lewis Conor Nor- 
vell, a native of Lynchburg, Va., and 
his mother was Sarah Saunders Nor- 
vell, born in Ripley, Tenn. The 
Norvell of Scotch-Irish 
descent, its residence in this country 
dating from 1648, when Mr. Nor- 
Vvell’s ancestors 
town, Va. 


family is 


Janded at James- 
Lipscomb Norvell was a 
captain in the Colonial army under 
George Washington. The family in- 
termarried with the Seviers of Ten- 








until he had posted his catalog again 
from chamge sheets. He did an un- 
usually good business during his some- 
what éxtensive career as a salesman. 

In 1886 Mr. Norvell was united in 
marriage with Isabel Matthews, of 
St. Louis. They went to housekeeping 
in three Afterward they 
bought land in Salina, Kan., and 
built a 6-room cottage, where they 
lived happily 


rooms. 


for several years. 

Then he was transferred to Den 
ver, Colo. Those boom times. 
With one other salesman he had the 
entire state. He made one trip and 
sent word back to the house, ‘‘ Put 
two other salesmen in the field; too 
much territory for one man to work.’’ 

Mr. Norvell originated the system 
of making up collective cars, ship- 
ping them to a central point 
distributing from it, giving cus- 
tomers the benefit of a carload rate 
on small shipments. 


system 


were 


and 


this 
and 
Subsequently Salt 
Lake City and Ogden, Utah, were 
added to his 


He put 
effect in Denver 


proved its worth. 


into 


personal territory. 

Mr. Norvell was always a strong 
believer in working the trade very 
closely, and a favorite saying of his 
is, ‘‘The hardest competition is a 
clean want book.’’ He believes that 
the selling end is the most important 
part of any business. As a manager 
he has issued a motto to his buyers: 
‘*First in importance, have the 
goods when they are wanted. Next 
in importance, don’t have them 
when they are not wanted. Third in 
importance, get the extra five. 

At this period in his career Mr. 
Norvell considered the advisability 
of going into the jobbing hardware 


” 








nessee and the Lees and Spottis- 
Woods of Virginia. It is recorded 
that Moses Norvell came to St. 
Louis, Mo., from Nashville, Teun., 
in 1809 and established a newspaper. Lewis Conor Nor- 
Vell, father of the future hardware leader, was a 


cotton merchant of high standing in his community. 
Saunders Norvell received his education in the public 
Schools of St. Louis, Mo., leaving high school just pre- 


Vious to graduation to seek employment. Having talent 
of that character, he studied drawing and painting. The 
first money he earned was made drawing cartoons for 
Joseph Pulitzer, who then conducted a newspaper in 
St. Lo 11s, 


Young Norvell went to work for the Simmons Hard- 
ware Company, of St. Louis, Mo., in 1881 at $20 a 
month. Being of strong physique he worked in the 
Warehouse piling nails and barbed wire. Afterward he 


SAUNDERS NORVELL, OF ST. LOUIS, MO. ; 
Exponent of Progressive Methods in the Hardware Business. 
stenographer, began, ‘‘You start out full of errors.’’ 

The young man, however, recognized his errors, cor- 
rected them and, by means of his qualities of determina- 
tion and stick-to-it-iveness, achieved results as a sales- 
man. He had a theory that most men follow the line 
of least resistance, and therefore he always tried to 
make buying easy for the customer. 

In considering his career as a salesman and subse- 
quently as a manager, salesmen and managers in other 
lines of endeavor, particularly in the lumber business, 
may profit by the wisdom of his methods and may, with 
benefit to themselves and the interests they 
emulate his example. 


represent, 


Mr. Norvell possessed a remarkable memory, and early 


business in Denver. 
to return to St. become 
general sales manager for the Sim- 
mons 


He was invited 
Louis to 


Hardware Company, and he 
1892. He had it for several 
years, constantly working on the tlfeory of reducing the 
size of territories working the closely. 

He insisted that the salesman give an account of his 
results in every town. He 


accepted that position in 


and trade 
established a 
giving a record of each customer. He originated an 
upright filing system, the papers being filed by states, 
towns and 


ecard system, 


customers, instead of alphabetically. He 
established a follow-up letter-writing system so that the 
house might keep in touch with its customers. 

Mr. Norvell has always been a firm believer in the 
advantages of departmentizing a business, giving depart- 
ment managers a large measure of authority and then 


(Concluded on Page 67.) 
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We have a few left in California and Oregon. 


THE S. S. JOHNSON COMPANY 


Dealers in Timber Lands 
S. O. JOHNSON, President. Flood Building, SAN FRANCISCO, CAL. 

















MANUFACTURERS OF 


QQ 


"THE EVERLASTING KIND" 


WE ALSO 
MANUFACTURE 


OAK FLOORING 


Plain and quartered, in all poplar 
grades and thicknesses 


WE CAN SHIP PROMPTLY 


Straight or mixed cars made up of Oak 
and Maple Flooring and 
Hardwood Lumber. 





JAMES D. LACEY. WOOD BEAL. VICTOR THRAE, 


ARE 





INTERESTED IN SOUTHERN 
OR PACIFIC COAST TIMBER? 


We furnish detailed reports of amounts of stumpage on each 214, 5 
or 10 acre Subdivision of each forty. 











We employ expert Pacific Coast Cruisers to check all estimates 
made on Western Timber. 





We offer High Class Timber Properties only, which have been 
placed in our hands for sale. 


We guarantee our estimates are reliable. 


JAMES D, LACEY & CO. 


(ESTABLISHED 1880) 








312 Hibernia Bank Bldg., 828 Chamber of Commerce, 1009 White Bidg., 1215 Old Colony, 


New Orleans. Portland, Ore, Seattle, Chicago, 







“Sure Fit’’ 
Flooring 


Smooth, 
Perfect 
Fitting 
Flooring. 







Send for Samples and 
examine for yourself. 





We have on hand a good supply of 


Birch Flooring 


In 14 and 2!4" Face Clear. 





We own 80,000 acres of virgin timber which includes 
the famous White Rock Maple and beautiful Wisconsin 
Birch, and carefully select the stock for our flooring. 





SEND US A TRIAL ORDER AND BE CONVINCED. 


FOSTER-LATIMER LUMBER CO. 


MELLEN, WISCONSIN. 
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OF SPECIAL INTEREST 
TO ADVERTISERS. 


The AMERICAN LUMBERMAN is the 
only lumber newspaper having a large 
paid subscription list! : 

The average number of copies of the 
AMERICAN LUMBERMAN distributed 
weekly during the year ended April 30, 
1909, was 13,297. 


State of Illinois, County of Cook, ss. 


I, J. E. Defebaugh, publisher of the AMERICAN 
LUMBERMAN, do solemnly swear that the above 


figures are correct. 
J. E. DEFEBAUGH. 
Subscribed and sworn to before me this Ist day 
of May, 1909. 
HENRY S. LOVELY, Notary Public. 


This is a circulation more than double 
that of any other lumber newspaper and 
greater than the combined subscription 
lists of any three other lumber news- 
Papers. 























A number of lumbermen have expressed a desire to 
cooperate with various commercial organizations in in- 
fluencing legislation for deep waterways, and this is 
suggestive of the idea that they may codperate today. 
Address your congressman in your own way, asking for 
his vote on a policy and on an appropriation whether it 
be out of Uncle Sam’s treasury or by the bond route. 
Join the National Rivers and Harbors Congress, by 
organization or individually, and you will get more 
assurance against the annual car shortages from which 
manufacturing sections have suffered so seriously. 


The meeting of the National Rivers & Harbors Con- 
gress at Washington last week was a notable affair— 
notable in the representative character of the body, cover- 
ing, as it did, practically every section of the country; 
notable in the character of the delegates; notable in the 
discussions and presentations made. 

It developed this leading thought: Discussion has 
gone on long enough and work should begin. Committee 
after committee has been appointed, examined one 
project or another and reported. Engineering commis- 
sions have spent years and thousands of dollars and have 
made their reports. It is evident that the major projects 
are all practical, as to engineering difficulties, and the 
only question unsettled is that of money. 

The difficulties to be met are partly political, partly 
sectional and partly conditional. The National Water- 
ways Congress stands for a policy broad enough to cover 
the country and within which all worthy projects can be 
gathered. Thus sectional and local feeling can be merged 
in one effort to a common end. Therefore, the plans of 
the congress are broad. It stands not only for the 
improvement of the Mississippi river, but of the Ohio; 
not only of the Ohio, but of the Savannah; not only of 
the Savannah, but of the Brazos; not only of the Brazos, 
but of the Columbia; not only of the rivers, but of the 
coasts and Great Lakes. 

More and more strongly it is impressed upon the 
people and their representatives in Congress that to avoid 
waste of money and energy a consistent whole plan must 
be carried out. This involves a large amount of money 
and, therefore, the demand is for a continued appropria- 


TABLE OF CONTENTS. 
ee ree ee ee ee ree ey ere 27-32 
Purposes of the Rivers and Harbors Congress (27). 

Regularity of Telecode Words Proved (28). 

Good Fellowship Among Retail Lumbermen (29). 

Changes in the Use of Lumber in Canada Within 
Recent Years (29). 

Published Misconception of Lumber Waste in the 
Industries (29). 

Invoicing Retail Stock of Lumber (30). 

Quietude in the Southern Pine Trade Only Natural 
to the Season (30). 

Guaranteed Railroad Dividends Proposed by a Fed- 
eral Judge (30). 

Possible Asiatic Competition (31). 

The Prevalent Demand for High-Grade Lumber, Its 
Cause and Prospects (31). 

October Cut and Shipments of Yellow Pine by 165 
Mills (31). 

A Flagrant Violation of Modern Sales Methods 
(32). 





Editorial Review of General Lumber Trade Condi- 

tions for a Week (352). 
Departments— 

Casualties (81). 

Coal Trade (33). 

Hymeneal (82). 

Industry and Finance (33). 

Local and Personal (78-79). 

Lumberman Poet, The (33). 

Obituary (82). 

Odd Lengths (34). 

Realm of the Retailer (48-50). 

The Markets (84-87). 

Timber Land Sales (54). 

Told of the Trade (34). 

Trouble and Litigation (83). 

Week's Record of Business Changes, Incorporations 
etc. (80-81). 

Aomectetied. TOR  o4:< 0.060:4'009.6.06:00 60600 Hovsessccecese 38 

Coming Conventions (38). 

Semiannnal of Mississippi Pine Association (39). 

Chicago Wholesale Lumber Dealers in Monthly 
Meeting (40). 

Regular Annual Meeting of St. Louis Lumbermen’s 
Club (41-42). 

Order Blank Devised by the Spokane Lumbermen’s 
‘lub (42). 


National Rivers and Harbors Congress (43-46). 


tion of $50,000,000, to successfully carry on the work. 

There has been some complaint of local obstacles. It 
has been said that this and that part of the waterway 
should be provided by the state in which it exists. The 
people of Illinois, for their state, answered by authoriz- 
ing the issuance of $20,000,000 in bonds to carry deep 
water from the Chicago divide to the head of permanent 
navigation on the Illinois river. 

It has been said that it is useless to make the rivers 
navigable, for the boats can not find landing places; 
that the people locally must provide these landings, and 
that the people and the states must provide facilities 
for the transfer of freight to and from the railroads. 
But these things will not be done until the actual naviga- 
bility of the natural waterways is assured within the 
near future. Provide waterways navigable and depend- 
able and the people will take advantage of them. 

Therefore Congress should go ahead with the work; 
appropriations should be made at once. Congress should 
not be too precise in saying what project shall have first 
attention or how and where the money shall be spent. 
That should be left to those competent to judge as to 
such matters. 

Other questions will arise. Inevitably, as a great river 
system is improved, the railroads will be required to 
exchange freight with the steamboats and the Interstate 
Commerce Commission will have added responsibilities 
and powers. But none of these things will be done until 
they are required. The things now to do are to provide 
the money and begin the work. Let Congress act at this 
session and let the work proceed immediately. 
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REGULARITY OF TELECODE WORDS PROVED. 


August 16 the Western Union Telegraph Company sent tions of dictionary words,’’ would in domestic messages 
out an announcement that after September 1 all groups be counted at the rate of five letters to the word. The 
of letters, whether pronounceable or not, ‘‘when such other telegraph companies took similar action. 
groups are not dictionary words and are not combina- Inasmuch as the ‘‘ AMERICAN LUMBERMAN Telecode,’’ 


Che Western Union Celegraph Company 


MANAGER'S OFFICE 


Chicago, 111]1., 12/13/06 
American Lumberman, BOs /13/09 


City, 
Gentlemen: -- 
In response to your endorsement of Dec. 10th, relative 
to code words, as follows: -“Jawfall shuttereye jawlever lookdorn 
ladykiller curtaildog squareman taurid jackinabox wardcorn thickstuff 
suitlike somehow;" we desire to state ,that all of these words will be 
accepted as one word each,. and our investigation shows that these words 


are contained in the official vocabulary and dictionaries as follows: 


JAWFALL (Official Vocabulary) 
SHUTTEREYE (Official Vocabulary) 
JAWLEVER (Official Vocahulary) 
LOOKDOWN (Websters Dictionary) 
LADYKILLER (Official Vocebulary) 
CURTAILDOG (Official Vocabulary) 
SQUAREMAN (Official Vocahvlary) 
TAURID (Standard Dictionary) 
JACKINABCX (Standard Dictionary) 
WARDCORN (OCfficiel Vocabulary) 
THICKSTUFF (Official Vocabulary) 
SUITLIKE (Official Vocabulary) 
SUMHOW (Standard Lictioaary) 


Very respectfully, 






POSTALTELEGRAPH@-%<: © COMMERCIAL CABLES 


CABLE Su 
CLARENCE H. MACKAY, Pacsioenrt. 


TELEGRAM onan 


REGISTERED TRADE-MARK. OCSICN PATENT No. 36369. 


The Postal Telegraph-Cable Company (Incorporated) transmits and delivers this message subject to the terms and conditions printed on the hack of this blank. 
Reecived at Main Office, Postal Telegraph Building, Cor. La Salle, Van Buren & Sherman Sts. Chicago 


(ALWAYS OPEN) tetertones ,UABRISON ge00 








n6nymz 33 Dh 934am 


FORM 16,C 
D 3145 


Newyork Dec 11 


Amn Tamhernan 

Chicago 
Your menage tenth. The words Jawfall, shuttereye, jawlever, 
lookdown, ladykiller, curtaildog, squareman, taurid, jakinthebox, 
Wardcorn, thickstuff, suitlike and sumhow can all be accepted 
as one word each. I have instructed our Chicago office. 


1 Smith 


being formed entirely of dictionary words, was not af- 
fected by the ruling in any way whatever (though it 
caused much mental distress to the proprietors of some 
other telegraphic codes used to some extent in the lumber 
business), in the ordinary course of events there would 
have been no occasion for this story, had not the ordinary 
course of events been worked upon by what the astrol- 
ogers are pleased to term a ‘‘malign human influence.’’ 

The inventor of another telegraph code sought to dem- 
onstrate that the Telecode did not comply with the re- 
quirements of the telegraph companies and to do so 
selected words to make up the following codigram: 

Jawfall shuttereye jawlever lookdown ladykiller curtaildog 
squareman taurid jackinabox wardeorn thickstuff suitlike 
sumhow. 

The casual reader if he will reach up for his favorite 
and much used copy of the Telecode may figure out for 
himself the following translation: 


24 foot 2x4, 6, 8 & 10 inch. On the following worked as 
indicated ...... 24 foot 2x4%, 18 foot 6x10, 20 foot 3x10, 
10 foot 1x6. At what price can order be duplicated? Route 
as follows: 18 foot 2x12. Wabash R. R. What is the date 
of the last telegram you have received? A bona fide offer. 
Must certainly be omitted. 

The purpose of the writer of this codigram is not very 
clearly evident from the message itself, but it had a 
purpose which had nothing to do with the lumber busi- 
ness. Having evolved this literary gem the author made 
a bet that it would not be accepted by the telegraph 
companies at single word count; amount of wager one 
hat; party of the second part, a well known lumberman 
willing to back his faith in the Telecode. Then mes 
sengers began hurrying hither and yon bearing messages 
inseribed with this strange device. Local agents, not all 
of them being lexicographers or having at hand a 
Standard dictionary, counted the words in it variously 
at from sixteen to twenty and it became desirable to 
settle this vexed question. 

The final word on the subject appears to be contained 
in the two communications herewith reproduced—one of 
them from Isaac Smith, superintendent of tariffs for the 
Postal company at New York city, and the other from 
F. V. Moffitt, Chicago manager for the Western Union, 
who felt quite competent to settle a little matter like 
that without troubling the higher officials about it. The 
reader might clip out the above message and carry it 
in his trousers pocket—if that particular reader happen 
to wear trousers—in order to test out its powers as a 
charm against woodenheadiness in telegraph agents. 

The fact is that the Telecode is built entirely upon 
words found in the Standard dictionary. To its authority 
the local telegraph agent should be referred if he chal 
lenges any word to be found in it. The above fake 
codigram was probably made up after a_ prolonged 
search through the Telecode for words apparently ques- 
tionable, and the fact that on every one of them the 
Telecode has been upheld should be significant to its 
owners and users. 


A CONTRACT OF CARRIAGE. 


The court of civil appeals of Texas holds, in an 
action against the intermediate carrier in fault [St. 
Louis Southwestern Company of Texas vs. Louisiana 
& Texas Lumber Company, 109, Southwestern Re- 
porter, 1143], that a judgment for the plaintiff shipper 
should be reversed and one rendered in favor of the 
defendant railroad company, because of the undis- 
puted evidence showing that the defendant company 
had no notice of the provisions of the contract of sale 
between the shipper and the consignee which author- 
ized the latter to refuse to accept the shipment of 
lumber if the routing instructions were not followed, 
and that all of the damage sustained by the shipper 
was caused by the refusal of the consignee to receive 
the lumber. 

It is well settled, the court says, that carriers are 
required to follow the instructions of shippers in rout- 
ing goods received for shipment to a point beyond the 
line of the carrier, and if the carrier deviates from 
the instructions of the shipper and forwards the 
goods by a different route or by a different convey- 
ance from that designated by the shipper, such carrier 
becomes the insurer of the goods, and can not avail 
itself of any stipulation in its contract limiting its 
liability for damage to said shipment. This rule, 
however, in no way conflicts with the general rule 
for the measure of damage for breach of contract of 
carriage, which limits its recovery for a breach of 
such contract to such damages as might reasonably be 
supposed to have been within the contemplation of 
the parties, at the time the contract was made, as a 
probable result of its breach. 

The defendant having no notice of the terms of the 
contract of sale between the shipper and the con- 
signee of the lumber, it could not be supposed that it 
was in contemplation of the defendant company at 
the time it received this shipment and entered into 
the contract of carriage that a failure on its part to 
follow the routing instructions of the shipper would 
result in the refusal of the consignee to receive the 
lumber, and the damage to the shipper caused thereby. 
The lumber was promptly and safely transported to 
the point of destination, and the only damage claimed 
to have resulted from the failure of the defendant 
company to follow the routing instructions was caused 
by the refusal of the consignee to receive the ship- 
ment, and, as before stated, that was not such damage 
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as might reasonably be supposed to have been in the 
contemplation of the parties at the time the contract 
of shipment was made, and therefore could not be re- 
covered. The charges for which the court below al- 


lowed recovery were damage resulting wholly from the 
refusal of the consignee to receive the lumber and 
were therefore as clearly special as the loss sustained 
by the shipper in the difference between the contract 


price and that for which the lumber was sold; and if 
the amount of said charges had been shuwn by the 
evidence the shipper could not recover same, for the 
reason before indicated. 





GOOD FELLOWSHIP AMONG RETAIL LUMBERMEN. 


The outcome of ill will among dealers in a market 
has in many instances led to deplorable consequences. 
It is only when dealers work in harmony that the con- 
dition of trade is at high tide. Trade may not be of 
the volume desired—it rarely is—but volume alone 
never was known to fill the bill entirely. With volume 
must be associated the conditions which make for 
profit, else the business is not successful. 

Primarily, men engage in mercantile business for 
profit, but to all there should be another motive—the 
pleasure of carrying it on, and neither of these results 
can be accomplished unless one dealer has the good 
will of the others. The observation was made by a 
dealer that the friction in his market was enough to 
turn a man’s hair gray, and in addition to this it was 
known that the profits of every dealer in his own 
town were entirely too small in proportion to the 


services rendered and the capital invested in the trade. 

Such a condition is deplorable, and it is one that 
oftentimes might be avoided. A better acquaintance, 
a living up to an appreciation of the true mission of 
business, the exercise of greater charity, more display 
of the Christian virtues in general, would bring about 
the change, and no dealer would assume to say that 
this change would not be highly desirable. No man is 
living at his best when his feelings toward his com- 
petitor, as well as toward humanity in general, are not 
of a kindly charaeter, and a little extra trade, provided 
it could be had, would not compensate for an absence 
of this feeling. It is only in the markets where the 
dealers respect one another, consider the rights of one 
another, that the tradesmen can lay claim to the de- 
gree of prosperity that is due them. 

It may be said that this remedy for the ills of a 


market is easily written, and so it could be easily fol- 
lowed if every dealer would appoint himself a com- 
mittee of one to see to it that he should live up to the 
golden rule. In hundreds of retail markets contention 
causes loss, plainly the result of temper that is not 
curbed, and a disposition to ‘‘get even’’ with some 
competitor. And the lamentable part of it is that the 
outcome brings nothing but dissatisfaction over the 
showing of the ledger, and to the conscience as well, 
a fact that every dealer thoroughly understands. 

Now, on the coming of the New Year when the 
making of resolutions is in order, what a moneymaker 
it would be to any dealer who is at outs with his 
neighbors if his resolution, lived up to, should be to 
live in accord with those principles which he knows 
so well bring material and mental success to any legiti- 
mate enterprise. 





CHANGES IN THE USE OF LUMBER IN CANADA WITHIN RECENT YEARS. 


In Ontario, Canada, within recent years changes in 
the varieties of lumber used have been as marked as in 
the United States. These departures partly have been 
caused by the declining available quaniity of white 
pine, once the main dependence, and higher prices there- 
for, partly because of the increasing inclination toward 
the use of the hardwoods. Southern yellow pine has come 
in as a substitute for white and norway, or red pine, 
as it is called in Canada. This wood is now extensively 
used for beams and joists, heavy work in which strength 
and stiffness are combined with straightness of grain 
and cut; also because it can be procured of sufficient 
length and size for almost any building. Yellow pine 
is much used for factories and warehouses. Hemlock 
timber also is coming more into use than formerly. 
Heavy southern pine flooring is being much employed 
for warehouses and factories, or any building that must 
sustain great weight or wear. Hemlock is taking the 
place of pine for the rougher and cheaper buildings, 
with the prospect that its use will increase. 

The use of the hardwoods for flooring and interior 
finish is much more general than a few years ago. Floors 


in nearly all the good houses are now largely of oak, 
maple or birch, the doors and sash being often of oak, 
birch or ash. Underfloors are often of southern pine, 
with the surface floor of maple. Cypress is being used 
to a considerable extent for doors and sash in substitu- 
tion for white pine. Spruce from Nova Scotia is also 
coming into use for floors. 

In the manufacture of furniture of a superior class, 
oak is the main dependence, the supply mainly coming 
from the United States. This demand is bound to be a 
continuous and increasing drain on the oak resources 
of this country, for nowhere else on the American conti- 
nent can an abundant supply of merchantable oak be 
found. But on account of the diminishing supply of 
American oak, the worldwide demand for it and the 
higher prices that prevail for oak, the Canadians are 
increasingly resorting to birch, of which that country 
has a liberal supply. Ash and elm also are being em- 
ployed when it is desired to finish the goods in the early 
English style. The revival of demand for black walnut 
in the United States has not affected the Canadian trade 
to much extent, and the golden oak finish, so popular 


in the United States, has not attained any vogue in 
Canada. ‘The gradual rise in prices for oak is regarded 
as certain to result in a more general use of the cheaper 
woods, 

Poplar is the principal wood used for the cases of 
pianos, on which the veneer of mahogany, black walnut, 
Circassian walnut, oak or other cabinet woods is laid. 

Owing to diminishing supply of yellow poplar and 
the higher prices prevailing therefor, piano makers in 
Canada are resorting to chestnut for case work. This 
wood, like poplar, mainly comes from the Ohio River 
valley and the eastern slopes of the Appalachian range. 
It is said that the price of yellow poplar in Canada 
during the last eight years has increased fully 50 percent. 
Some elm also is used as case wood, but because of its 
hardness manufacturers do not like it so well as chestnut. 
Elm also is getting somewhat scarce. Spruce, imported 
principally from Vermont and New Hampshire, is used 
largely for the sounding boards of pianos. It is said 
that spruce clear enough for that purpose is difficult of 
procurement in Canada. The price of spruce suitable 
for pianos is $50 a thousand feet. 





PUBLISHED MISCONCEPTIONS OF LUMBER WASTE IN THE INDUSTRIES. 


‘*System’’ is a paper published in Chicago and de- 
voted to business problems. It covers a wide range of 
subjects and its leading thought is the improvement of 
business by systematization. Many of its articles and 
suggestions are extremely valuable, for it brings to- 
gether the experience of multitudes of men for their 
mutual benefit, but it also has numerous general articles 
written by people who handle the pen with facility 
but who do not necessarily know much about that of 
which they treat. 

Sometimes a business man in a business can be 
given valuable pointers by an outsider who looks with 
unprejudiced eyes and with common sense intelligence 
at his affairs, because the vision of the man immersed in 
his own affairs may have been obscured by the dust 
of detail or have gotten into ruts; but, after all, if the 
observer were to attempt to manage the business which 
he criticises he would be likely to make a failure of it. 

In the December number of ‘‘System’’ is an article 
entitled ‘‘ Wanton Waste of Wood,’’ written by Henry 
Beech Needham. It is one of a series to be con- 
tributed by the same author, regarding whom the editor 
says: ‘*We selected to write these articles a man not 
too close to any one industry, but familiar with the 
problem (of waste) in its larger phases.’’ 

The title of the article itself is objectionable to 
lumbermen for the reason that there is no wanton 
waste of wood in this country, except as carelessness 
may sometimes be considered wantonness. The prob- 
lem of the lumber business has always been to prevent 
waste by utilization. It has been a live problem, be- 
cause live business men want to make money and not 
to throw it away. There might be no objection to this 
article but for the unjust conclusions that will be 
drawn from it regarding the lumber business. It is a 
Suggestive one, though the suggestion is seldom needed 
hy the lumberman himself, who it is suposed to benefit. 

Mr, Needham obtained the material for his article 
by visiting lumber and lumber consuming plants and 
using his eyes. The trouble with him is that he did 
not understand what he saw. He saw material un- 
used, but did not understand that for the most part 
it is unusable, because it would cost more to use it 
than could be gotten out of it. For example: He 
visited a novelty works in South Bend, Ind. He found 
that there the finished product is only 30 percent in 
weight of the raw material. He found that the com- 
pany consumes 6,000 feet of lumber a day; uses 2,000 
feet in actual product, has 2,000 feet of end and edging 
waste and 2,000 feet of sawdust, shavings ete. The 
ends and edging waste he found to be valued at $4 a 
thousand; the sawdust, shavings ete. at nothing per 
thousand. 

The real answer to the question of why this concern 
does not use refuse material is that it finds it 
cheaper to buy outright good lumber material than to 


utilize the so-called waste products because of the labor 
problem. If the cost of the finished ‘product is less by 
paying $20 a thousand for lumber than it would be to 
pay $4 a thousand for waste on which $18 might have 
to be spent in labor, what sensible man is going to do 
the latter? 

The problem is not confined to the lumber business. 
There is a certain gold mining property in the Black 
Hills that finds it profitable to allow gold to the value 
of $1.75 to remain unrecovered in each ton of waste 
and to turn to the raw ore for another supply. 

The author visited the Studebaker works, also at 
South Bend. He found waste there. He photographed 
a pile of waste ends and said they might be used for 
pins but instead are burned in the furnace. It is 
pretty certain that the Studebaker company has figured 
over this problem more than once. Its refuse has a 
little value distributed locally for fire wood and kind- 
ling, but it is more valuable to replace $3-a-ton coal 
under its furnaces. If it could find any way to handle 
this refuse, to get the material into some salable form, 
it would have done it long ago, for it devotes much 
thought to the saving of waste. 

The author found waste material at every plant in 
South Bend using lumber. He reports that an executive 
of one of the departments of a South Bend factory 
acknowledged the ‘‘deplorable condition,’’ but said: 
‘*So far we have devised no use for it except as fuel. 
We can sell much of this waste to woodworking fac- 
tories at two or three times what we get for it now, 
but that would involve sorting it.’’ There is the 
trouble—labor has to be paid and much labor is re- 
quired to put odd sized waste material into shape for 
utilization. Many are the experiments that have been 
made on this sort of saving and almost invariably 
failed. Most ingenious machines have been devised to 
assist, but they have nearly always failed or have 
failed under ordinary conditions. 

As standing timber gets more valuable, as lumber 
increases in price and as industries develop, much of 
the former waste is being saved by use; but nowhere 
and at no period can a saving be made by spending 
more money in the saving than the result will bring in 
the market. That is the essential difficulty facing the 
lumbermen. 

One operator said to the investigator in regard to the 
gluing up method of building cores in veneered work: 
‘*When you take into account the extra labor and the 
gluing it would cost no more to use original stock—solid 
lumber—for this purpose, but timber is getting too 
searce in this country to burn up good wood.’’ That 
is not the whole story. To get a solid article in quar- 
tered oak, for example, would require inch lumber at 
$90 a thousand. A better article is produced by a 
glued up core made of cheap lumber covered with a 
veneer yy of an inch thick. If all veneered work pro- 


duced in this country were to be made of solid wood 
the supply would be so inadequate to the demand that 
prices would at once advance, and probably to an al- 
most prohibitive point. 

Then the observer went on to Sault Ste. Marie, 
Mich., where he found an apparent waste in mill of 
from 15 to 25 percent, and approximately 40 percent 
of the log. The excuse given for this waste was, ac- 
cording to the investigator: ‘‘ Lumber is too plentiful; 
it is easier to get the good lumber and saw it up.’’ 
That is in most cases absolutely true. When lumber 
ceases to be so cheap it will be financially practicable 
to make the investments and apply the labor required 
to avoid the waste. 

Mr. Needham says that the belief is almost universal 
in this country that we have a superabundance of 
timber. There is no such belief in the lumber business. 
Lumbermen know better and they know that in view of 
the waning supply, the advancing prices of stumpage, 
and the further advances that must continually occur, 
they are getting too little for their product. 

Mr. Needham voices a dangerous comparison when 
he quotes the agent of a paper company as saying: 
‘‘TIf paper manufacturers had put half the thought into 
wood that the electrical industries have put into elec- 
tricity we would be utilizing today in byproducts nine- 
tenths of the waste.’’ Since only about 7 to 9 percent 
of the value of coal used in the production of electrical 
power is delivered at the motor it would seem that the 
wood industries are far ahead of electricity. 

Continuing the paper business, the investigator makes 
the statement that if the slabs and ends of lumber that 
were wasted, and all tops and limbs from hemlock, 
spruce, poplar and cottonwood cut for lumber in 1907 
had been used for paper making, there would have been 
available more than the quantity of wood actually 
used for paper in this country that year, and if slabs, 
stumps ete. had been included there would have been a 
total of 26,000,000 cords, or 5% times as much wood as 
goes annually into the paper industry. This state- 
ment may be accepted, and then it proves nothing. 
Some people exceptionally located are gathering up 
woods waste and making use of it, but they are few, 
and some who have tried it have abandoned it. Think 
of gathering the woods waste and mill waste from 10,- 
000 saw mills and 20,000 logging operations and con- 
centrating it at the pulp mills! It would be cheaper to 
use the finest saw log timber suitable for pulp wood. 

Let those who see the waste accompanying the lum- 
ber industry understand that lumbermen themselves 
see it as plainly, and that they have been working and 
are working more diligently every year to utilize what 
they can of it. Progress has been made, but this 
ane goes hand in hand with advancing prices of 
timber and lumber, and only so can utilization make 
further progress. 
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INVOICING RETAIL STOCKS OF LUMBER. 


Already many stocks have been inventoried, and by 
the first of January the retail dealers, with few excep- 
tions, will know the value of their material on hand. 

The object of an inventory may be twofold; first, 
to determine how mvch money has been made during 
the year, and second, that it may gage the necessary 
investment. Many times following an inventory it has 
been discovered that the value of the stock was too 
large in proportion to the trade; that throughout 
the year certain items have been in excess of 
the demand, the result being a _ reduction kere 
and there, one dealer asserting that January 1, 
1907, his inventory showed a value of $18,000, 
which he thought was too large; that from that time on 
he sought to decrease it by more judicious buying, and 
in this he was so successful that the invoice for 1908, 
taken in the last week of January, showed a stock val- 
ued at only $13,000, and that his trade had not suf- 
fered in the least by the reduction. ‘This use of the 
inventory, he said, was of more value than the showing 


of the profits for the year, as right along he knew ap- 
proximately the percentage of profit he was making, 
and multiplying that percentage by the total sales he 
could arrive at a very satisfactory result in total 
profits. The inventory is not often put to this use, but 
it will be seen from the above example that it may be 
profitable. 

A large amount of inventorying in the retail trade 
is done with misleading results, the object being to 
show the value of the stocks, and this object is not 
accomplished. In many yards the guide in prices is 
the invoices which came from the wholesale dealers of 
whom the material was bought, which is decidedly an 
error. These wholesale invoices should not for a mo- 
ment be considered. Since the lumber was purchased 
certain items may have advanced in the wholesale 
market, others may have declined, and these changes 
may not be shown by wholesale invoices that may have 
been written months before the sale. The only true 
guide is current price lists, a collection of which should 


be made immediately preceding the work of taking the 
inventory. If, say, flooring has declined in price $2 » 
thousand since the stock on hand was bought, and ip 
the inventory the purchasing price is given, the portion 
of the inventory covering flooring means nothing 
further than that the amount in stock is on record. On 
the other hand, if the flooring has advanced $2 since 
it was laid in pile, and the figures in the inventory are 
those at which the flooring was bought, the result is 
equally in error. 

An inventory should show the current value of a 
stock, and it should not be inflated nor depreciated by 
false figures. The value is not shown unless the cost of 
laying it in pile is included, hence freight charges, as 
also the expense of transporting the lumber from the 
car to the yard or shed, should be added to the current 
wholesale price of the material. If this be done the 
desired result is achieved —as clear and unmistakable 
presentation of the exact value of the stock on the day 
the inventory is made. 





QUIETUDE IN THE SOUTHERN PINE TRADE ONLY NATURAL TO THE SEASON. 


There seems to be no sufficient reason why there 
should be so much complaint on the part of southern 
pine manufacturers about the recent dulling of the 
sharp edge of the market. That condition is merely 
seasonable. Looking backward over market conditions 
of a series of years we find that toward the end of each 
year there has been a falling off in demand for stock- 

_ ing-up purposes, which is only natural just prior to or 
during stock taking time and the rounding up of the 
year’s business. Many changes and readjustments oc- 
eur in firms and companies at the end of each year, 
and in every instance stock buying is kept down as 
much as possible. All dealers and consumers who carry 
stocks of lumker buy no more than for filling in, to 
keep their business going, after the middle of Novem- 
ber. Altogether it is a common experience that Decem- 
ber is a dull month for new wholesale business. The 
changeableness of the weather, with much that is un- 
favorable to outdoor work, together with bad roads, 
late in the season, is a sufficient cause for a decline in 
the active demand. 

The southern pine manufacturers, especially those in 
the Southwest and middle Gulf states, were elated over 
the good demand that prevailed from the middle of 
September to about November 20. It came as a re- 
freshing experience after the comparatively moderate 
movement during the preceding spring and summer. It 
enabled the manufacturers to realize firmer prices for 
their output. The call for yard stock, added to the 
demand for railroad and car material, and that for fac- 
tory lumber and other specials, swelled shipments to 
good proportions. The manufacturers seemed to have 
thus been encouraged in the expectation that the 
volume of requirement would keep up until the end of 
the year and would augment from that time forward; 
for, it was said, in January the retail dealers will begin 
to stock up for the spring trade. But the retail dealers 


in November began to show a disposition to buy from 
hand to mouth, with the declared object of reducing 
stocks preparatory to the taking of inventories. In 
this attitude they were doing nothing different from 
what is their habit late in any year. Yet the manufac- 
turers and their wholesale agencies thought that the 
retailers were settling back in the breeching rathei 
earlier than they need to. But the more experienced 
holders of wholesale stocks seized on the consolatory re- 
flection that the hold back was a sure sign that after 
January 1 there would be a revival of retail demand as 
a matter of necessity; for stocks in yards would be so 
run down by reason of abstention from buying during 
December that the retailers would be forced to repler 
ish. In this particular it is well to admonish the whole- 
sale branch of the business that it scarcely ever, if 
ever, has been the case that the retail dealers begin to 
buy early in January. Usually that operation is de- 
ferred until February, though some stocking up on 
favorable offers is done in January. Much depends on 
the state of the weather, collections, prospects, ete. It 
is possible, however, that this winter there will be more 
than the usual winter buying since, without doubt, 
there is an extraordinary rundown condition of retail 
stocks as well as those in the hands of many factory 
consumers, 

Surveying the situation in all its aspects, it is the 
belief of the AMERICAN LUMBERMAN that prospects for 
next year’s yellow pine trade are remarkably good. 
This prediction presupposes that there will be no 
violent interruptions to general prosperity on account 
of labor troubles or other disturbances domestic or 
international. There should be a continuance of the 
railroad requirement and the building demand in the 
large cities. Indications are strong that the industries 
controlled by large corporations are planning for big 
enterprises for next year in the way of enlargements 


of the old capacity and the building of new plants. 
Under the benignant smile and the encouraging talk 
of President Taft the capitalized interests are gaining 
confidence. There is a prevalent energy and fore- 
reaching on the part of the handlers of industry and 
trade that seems to be undaunted by any fear for the 
future. If the movement in such matters, which ac- 
quired resistless momentum this year, shall go un- 
checked during the coming twelvemonth there will 
not be any lack of demand for southern pine; for it is 
the main dependence as a structural wood in the 
greater part of this country and largely in Europe, 
South America and throughout western and southern 
Africa. 

In the Southwest is looming up a competition that is 
like a hazy cloud on the western horizon, with some 
threat in it. If this is not so, why does a Louisiana 
correspondent express himself thus: 


Millmen are at a loss to explain the very light demand 
that has been made upon the mills of this section by the 
retailers during the last twelve months. and not a few of 
them are ready to attribute this condition to the railroads 
of the West, which they claim are making better rates into 
the central western states from the Pacific coast than are 
permitted the mills of Louisiana and Texas. 


It is possible that the practice of selling in transit, 
which pertains to the Pacific coast trade, has some- 
thing to do with the competition of Pacifie coast lum- 
ber, as well as that from the Inland Empire, with south- 
ern pine. But since the manufacturers of Washington, 
Oregon, Idaho and Montana are seeking to do away 
with the transit business, with some prospect of suc- 
cess, it is likely that prices on the Coast and in the 
mountain country will become steadier and firmer so 
that competition between western and southern lumber 
will be reduced to a business basis, unaided by any 
transit privilege afforded by the railroads. , 





GUARANTEED RAILROAD DIVIDENDS PROPOSED BY A FEDERAL JUDGE. 


A most interesting and able speech was delivered 
by Judge Peter S. Grosscup, of the United States cir- 
euit court, at the annual meeting and dinner of the 
Tilinois Manufacturers’ Association, which was held in 
Chieago on Tuesday evening of this week. 

The subject of the address was ‘‘The Corporation. ”’ 
The judge’s speech was impromptu, but was as clean 
eut and clear as though it had been committed to 
writing. Eloquent in parts, it was everywhere pleas- 
ing. It is to be regretted that a complete report of 
it could not be had. The daily papers of the follow- 
ing morning gave it scant justice. A column or two 
they devoted to the speeches of Judge Grosseup and 
the Hon. William J. Calhoun, the newly appointed 
minister to China, but the most of the reports missed 
the principal points and failed to catch the spirit of 
Judge Grosscup’s address. 

The judge began with a brief review of the devel- 
opment of business organization as it is today. At 
the beginning enterprise was individual. In the primi- 
tive stage of civilization the individual worked of him- 
self for himself. The next step was to the partnership, 
bringing together the efforts of two, three or four 
men; but in more modern days, with the larger enter- 
prises demanding men and capital which could not be 
furnished by the individuals of a partnership, or when 
the partners became too numerous to work together 
under that form of codperation, the company, or the 
corporation, was devised. This was given many of 
the powers of the individual and thus has come to be 
known as an artificial person. Within our own time 
we have seen these persons, who came forth from the 
loins of the state as against the real persons who 
eame from the loins of flesh and blood, doing just what 
real persons did originally and for the furtherance of 
their purposes entering into copartnership with each 
other. This was done under the form of the trust and 
when the statutes frowned upon the trust the holding 
company was devised and that also has been declared 
illegal. 

The speaker called attention to the fact that this 
development was a perfectly natural one made appar- 
ently necessary by and accompanying the development 
of the arts and transportation. As Mr. Calhoun pointed 
out, machinery and the railroads opened the present 
industrial and commercial era. Judge Grosseup de- 
clared that this process was perfectly natural. It fol- 


lowed the natural laws of trade and could no more be 
permanently checked by law than could the solar 
system be regulated by statute. Yet the combination 
of great capital, the capital of the people at large 
under the control of a few, who could not always be 
depended upon to consider their position merely one of 
trust. was a menace to the community. Consequently 
the Sherman antitrust law was passed, and the inter- 
state commerce act, an effort being thus made to mini- 
mize, to restrain, the evils which the people recog- 
nized. 

Judge Grosscup pleaded for a natural rather than an 
artificial regulation that the directive function in 
the management of railroads should somehow or 
other be located in the railroads themselves and not be 
exercised from without. He said that he believed there 
was hardly a business man but who would rather deal 
with a railroad official direct than with the Interstate 
Commerce Commission or a United States court. 

He had had occasion to study these questions care- 
fully in his judicial capacity, and he had come to the 
opinion, though he would not express it dogmatically, 
that a remedy for the recognized evils of the situation 
and an effective control of the railroads which should 
not restrict development but encourage it, and which 
would gradually distribute these properties throughont 
the community, who are the real owners of them, could 
be worked out. Then came a proposition especially 
gratifying to the AMERICAN LUMBERMAN because it was 
perhaps the first time that a man so eminent in public 
life has publicly promulgated a theory which the 
LUMBERMAN put into tentative shape years ago. 

Judge Grosscup proposed, in brief, a fair valuation 
of the interstate railroad properties of the country. 
This could not fairly be determined by the cost of 
reproduction, for into the railroad line as it stands has 
gone risk, the spirit of enterprise, experimentation, a 
building up and tearing down to build again; but, hav- 
ing fairly valued the railroad properties, then let the 
government guarantee a minimum return. As an in- 
centive to economy and as a reward for good service 
and rate reductions let a maximum dividend be al- 
lowed, above which all earnings should go back to the 
public who contributed them. The judge said that it 
would be found that no money should go into the public 
treasury—railroad management would take good pains 
to see that it did not—but the surplus that could not 


be declared as dividends and must go back to the 
public would reach the public through improvements, 
higher salaries, lower rates and extensions. Partieu- 
larly would he put the surplus into extensions, which, 
being built by money that belonged to the people, 
should not be capitalized. In addition to these ideas 
was this: ‘‘ Because it is a just part of what the com- 
munity ought to pay the transportation comnanies for 
their service the rates should he high enough to build 
up an insurance fund and an old age pension fund for 
the railroad companies’ employees; and I would add 
something to that rate so that at the end of every 
given period something could be apportioned among the 
employees in some just measure—say according to their 
years of service and their wages—in reinvestment in 
the railroad property when the railroad had to extend 
its lines and put in new capital.’’ 

He called attention to the billions of dollars that 
are seeking investment so long as that investment be 
sure. If the government of the nation or of a state 
would guarantee 4 percent or even 3 percent return on 
the investment in railroad or any other properties 
capital would rush thither in unlimited quantities. 
There would be no trouble then in building all the 
railroads the country needs. 

The objection was made when the AMERICAN LuUM- 
BERMAN propounded this theory that the guaranty of 
any dividend would paralyze the energy of railroad 
managers, rob them of initiative and bring about a 
condition of dry rot. Why should that be the case if 
there were the reward of energy, enterprise and initia- 
tive in inereased dividends up to, say, 7 or 8 percent 
on the reasonable valuation of the property? Within 
that range is ample reward for the greatest financial 
and administrative ability. But if no dividends can 
be paid above that stated maximum then any surplus 
or earnings must go back in one form or another to the 
people to the benefit of all. 

One of the daily papers on Wednesday morning 
charged Judge Grosseup with defense of the trusts. It 
was such only to the extent that he professed dissatis- 
faction with the attempts to establish artificial re- 
strictions. They are necessary at present, but are not 
the ideal, and the ideal is what he was seeking. He 
deprecated the accumulations of great fortunes. He 
deprecated the exercise of autocratic power by a few 
over the wealth of the manv. He wished these great 





Dr 


Tet 
re 
th 
pr 
th 
th 
ill 


ki 
ad 
til 
in 


pe 
ti 
so 
te 
lin 


m 


oe 


— A er HH Oe 


me Sm tee 


~ 


ae ae ee 





















































Decemper 18, 1909. AMERICAN LUMBERMAN 31 
reservoirs of wealth, drawn from a thousand streams, The antitrust laws he considered to be makeshifts that it was useless to attempt to prevent the action of 
redistributed by participation in the profits among like those for the regulation of railroads—laws that natural forces; that what was necessary and desirable 
those from whom they came. Thus he pointed out should be superseded by a reform on the basis of oyr was to guide them. Judge Grosscup’s speech was non- 
profit sharing, and, beyond that, actual ownership of industrial and commercial organization. He pointed political. It was, perhaps, not politically wise, because 
the stock as a necessary preventative of the evils of out that since the Sherman act became a law all the it might be misconstrued, but it was designed to arouse 
the false socialism which threatens us. This remedy he great trusts have been formed and they have thrived _ his hearers to a thoughtful consideration of these great 
4 illustrated in the railroads. under the shadow of that restrictive act. He held subjects. 
‘ 
: POSSIBLE ASIATIC COMPETITION. 
. Several years ago the venerable George W. Hotch- to the California coast for use on railroads entering sold for about the prices demanded for quarter sawed 
i kiss, the well known lumber association secretary, in an that state from the East. Now it is stated that the oak, and is being much used for interior finish. 
f address was dilating on the rapid cutting of our Western Hardwood Lumber Company, of Los Angeles, It is too early to predict, with safety, the extent to 
8 timber for conversion into lumber, incidentally remark- as received the second shipment of 300,000 feet of which the lumber obtainable from the northeastern 
: : are es ‘ ise if Japanese white oak logs, which are to be sawed in that coasts of Asia and the islands contiguous thereto shall 
{ ing that it would not be a matter for surprise if men ‘ : ? . , . & 
, -et living should see the lumber supply of this country Company’s mill at San Pedro. Last year the mill was develop, but, like Mr. Hotchkiss, we can venture a 
e yr oes be es f Pree yo fl isc Tes long time on the same kind of oak, the output conjecture that as time passes both the hardwoods and 
y partly pest, > ig Bor oe sai om Yo 88 a having been several millions of feet. It is said that. those of the coniferous growths of that part of the 
tion of a possible future resource for lumber cause@ ‘the lumber has become a favorite with consumers. globe will to a considerable extent compete with the 
something akin to derision among Mr. Hotchkiss’ con- The same concern is receiving and furnishing the native lumber of the American Pacific slope. This 
temporaries at that time. But that gentleman has trade with Philippine mahogany, which is gaining high competition will depend on the relation which labor in 
lived to see his conjecture justified by fact. ; favor in the Pacific Southwest. The Philippine wood Asia bears to that in this country as well as to the cost 
The statement has before been made that large ship- is said to be somewhat softer than that from the of transportation from the stump to the ports on this 
ments of ties from Japan and Hawaii have been made _ tropical forests of America. In California it can be side the ocean. 
. 
THE PREVALENT DEMAND FOR HIGH-GRADE LUMBER, ITS CAUSE AND PROSPECTS 
a s ’ . » 
: It is a noticeable feature of the year’s lumber these conditions will change. The diminishing percent- quantities of cheap furniture. Low qualities of wood 
# demand that the call for high grade stock is pronounced age of high grade timber certainly would preclude the were employed in the making of such goods. But in 
. and insistent. This preference for the upper qualities possibility that the annual output of high grade lumber recent years the popular taste has demanded a better 
r is the opposite from that of previous years, when the ¢an be produced in excess of the requirement. class of furniture and cabinet work. House interior 
call was the most common and urgent for the middle Phe: then, is ae reason — the higher grades of must apa aos to = household equipment, and it 
and lower grades, especially in the northern pine and stock are commanding so much attention among con- requires good lumber for such manufacture. The gen- 
: sas } nN ae ‘ sumers, while the call for low grades has become less eral prevalence of the piano habit is one of the devel- 
, hardwood lines; and “to a considerable extent the same i seo 6 lv? Tt : : 
: as true in respect to southern pine after its use in the pronounced than formerly? The answer probably can opments that require the finer and handsomer woods 
8 : pe oak Ail gente of penmemens anata be found in the changed character of consumption. As in the making. The automobile enthusiasm is another 
. North became general. . ‘ saris cen he b ¢ 2% general proposition it is safe to assume that the in- motive for the demand for high grade lumber, and the 
~ ing those turning out work that rp anges the _ My dustries have changed in character to such a degree extraordinary call for poplar within two years can 
lumber, seemed to have endeavored to make profits by that relatively more good lumber is absolutely more largely be attributed to that requirement, as poplar is 
using as cheap a material as could possibly be applied requisite than in former years. First, it can be said the favorite wood for automobile bodies as well as for 
in their work. There have been times when poor com- that the increasing wealth of the people, together with carriages. There are other forms of manufacture that 
d mon and the cull grades were quicker sellers than the increasing cultivation of artistic taste, which aug- call for the finer woods. The revival of car building 
e selects and clears, if there was any slow selling lum- menting weaith induces and furnishes the means to has contributed largely to the demand for the consider- 
~ ber it was the high grade stock. ‘ gratify, has createtd a demand for better houses, for able variety of woods required for that kind of con- 
0 Trade in mill output this year emphasizes the change —_well built and finished public and business structures, sumption. 
e that has taken place in the preference for good to poor and more of them than were characteristic of the past. All material for either freight cars or the passenger 
Jumber that has been a growing peculiarity among Ambition and competition in things pertaining to a so- and express service must be of good quality. Progress 
’ consumers in recent years. It pertains to nearly all called higher life no doubt have a powerful influence toward the better grades of everything requiring good 
4 varieties of lumber. Market reports from all over the in the direction indicated. And we should not over- lumber has been a feature in recent years and is likely 
4 producing area, from the Atlantic to the Pacific and look the tendency to extravagance and luxury which to continue in that direction as long as there is no 
3 from Canada to the Gulf of Mexico, covering northern always accompanies the acquisition of wealth. The retrogression in that development. Such a state of 
. and southern pine, Pacific coast lumber in its several newly rich. and the near rich are prone to manifest things suggests the question, Where is the needed high 
- kinds, the hardwoods of all species, spruce, hemlock, their importance and growing splendor by costly and class lumber coming from? In respect to the finer 
“dl poplar, cypress and any other leading wood, make pretentious housings and equipage. Then there is the lines an answer can perhaps be found in the prospect 
. special mention of the distinctive demand for the praiseworthy desire that comes of culture to build well that the tropical woods will be more extensively ex- 
i better qualities of lumber. ; and use really good things for their intrinsic value. ploited for the North American market than hereto- 
ss This feature of the market seems especially worthy Thus wealth and a rising, expanding civilization are fore. Even with that taken into account, it is evident 
“ of note when the fact is recognized that prices for calling for a better quality of things that require good that steel will have to be employed more extensively 
good lumber are high, that the best stocks are rela- material, including such a common article as lumber. than in the past, as a substitute for the more elastic 
tively short in supply, and there is no visible sign that For several years manufacturers turned out large and softer strong woods. 
OCTOBER CUT AND SHIPMENTS OF YELLOW PINE BY [65 MILLS. 
1e 
S, Statistics issued by the Yellow Pine Manufacturers’ Mills started in actively last fall, influenced by a show heavy increases, the latter consuming 29,500,000 
1- Association for October show a reduction in output in sharp improvement in demand, and continued the spurt feet more in 1909 than in 1908. Oklahoma took 24,500,- 
h, all states except Mississippi, Alabama, Georgia and through September, October and the early part of No- 000 more than last year, and the New England and 
a, Florida. The total eut of 165 mills for the month was vember. But this year trade fell off during the same North Atlantic groups also show substantial gains. Ex- 
1S 255,360,592 feet, and the shipments were 248,752,149 period that production was cut down. port shipments increased nearly 20,000,000 feet. 
1- feet, leaving a net increase in stock for the month of In distribution for the ten months of 1909 Illinois As a whole, the yellow pine situation is better than a 
r 6,608,441 feet. The excess of cutover shipments in heads the list of users of yellow pine with an aggregate year ago and it has very much improved in recent 
d October, 1908, was 19,000,000 feet. So that the balance consumption of 291,235,472 feet, a gain over 1908 of months, though there: is still room for more improve- 
vr between cut and shipments during October, 1909, was nearly 44,000,000 feet. This gain has been due to in- ment, especially in price conditions. 
d much more satisfactorily maintained than during the creased activity in construction work and in car building, AVERAGE MILL CUT AND SHIPMENTS. 
y same month of 1908. and consequently a heavier demand upon sash and door Average Mill Ship- 
e ‘The cut during the ten months of 1909 exceeded the factories. Local shipments into the producing states US ; 166 ments, 166 mills. 
ir cut during the same period of 1908 by about 559,000,000 were heavier during 1909 than in 1908, Texas showing 4ewane fash jeeps 1 i... 1 py 
n feet, or 27.2 percent; and shipments for the same period an especially heavy gain, consuming about 74,000,000 february 92.) :: 941,182 1,096,533 1,341,186 
d of 1909 exceeded those of 1908 by about 309,000,000 feet more in 1909 than in 1908. Trade in Texas last March ......... 1,227,340 1,687,186 
a a m * A 705 vas dull, the effects of th ; tinui ‘ h BOTH .ccccscscee 1,287,984 1,682,907 
feet, or 13.4 percent. The net increase in stock has been year was dull, the effects o e panic continuing in that ‘syn, 7°. 1'298'925 1'494'316 
it 7,655,211 feet, or .2 percent over 1908. The heaviest cut state long after other states were on the road to recovery. *jJune .......... 1'228'551 1'586,740 
e of 1908 was in October, 278,893,015 feet, as against ship- lowa, though a heavy user of yellow pine, shows a ‘July .......... 1,221,616 1,719,773 
e ments that month of 259,780,868 feet. The heaviest cut reduction of 15,000,000 in consumption in 1909 as com- Man nee ae ety 4 et th 
mn in 1909 was in March, 297,165,224 feet, as against ship- pared with 1908. This falling off is not readily explain- «Qctober ../.::/1;690;260 1,507,583 
“g ments of 280,072,947 feet. able, for the adjoining states of Illinois and Missouri ——— 
S. . *Average for 165 mills. 
1e SUMMARY OF SHIPMENTS BY STATES. CUT AND SHIPMENTS OCTOBER 1908 AND 1909. 
Ten months shipments for 1908-1909 of the same 165 mills. —_—— 1908— — Increase Decrease ————1909—___—_—__ Increase Decrease 
[- STATES— 1908. 1909. Increase. STATES— Cut. Shipments. in stock. in stock. Cut. Shipments. in stock. in stock. 
f New England states. 23,201,457 34,654,591 11,453,134 Missouri and Oklahoma. 6,175,867 cf eee 1,780,795 3,576,959 4,329,646 ........ 752,687 
, ae 22,227,189 33,227,239 11,000,050 ArkansaS ....eecceceee 55,413,805 44,475,595 10,938,210 ........ 45,162,181 41,367,014 3,795,167 cw cccee 
d Penm. ana My Di... 39,702,645 50,846,594 11,148,949 Texas .........e-eeeee 49,984,844 45,868,768 4,116,076 ........ 39,710,540 44,756,068 ........ 5,045,528 
a W. Va. and Md..... 11,254,743 15,627,064 4,372,321 Louisiana .......+++++- 102,115,42¢ 97,025,447 5,089,976 ........ 90,804,139 87,054,418 3,749,721 ........ 
f ANDY 5 as arpa aetna 106,307,144 120,996,468 14,639,324 Missiosipgl ...cccsscses 33,056,488 34,760,129 ........ 1,703,641 39,503,644 38,888,926 14,718 
RNIN, iso's. 58.0 5.0.8 122,767,938 132,484,460 9,716,522 AIBDAMA 2.0 cc cvccecess 21,352,141 18,668,427 2,683,714 °........ 25,587,555 23,381,597 2,205,958 
a- Michigan ........-. 46,724,917 59,776,386 13,051,469 Georgia and Florida.... 10,794,447 11,025,840 ........ 231,393 11,015,574 8,974,480 2,041,094 
it ee ree 247,269,465 291,235,472 43,966,007 “- ~ —_—— —_—_—_——— 
a ‘Tenn. and Kentucky. 60,793,615 71,426,725 10,633,110 _ Total ..... pene eeeee 278,893,015 259,780,868 22,827,976 3,715,829 255,360,592 248,752,149 12,406,658 5,798,215 
be ee 30,873,201 22,395,606 *8,477,595 Net increase in stock, 1908, 19,112,147 feet, or .06 4-5 percent. 
il Minnesota omandatebans 7.847,720 6,265,578 on teraee Net increase in stock, 1909, 6,608,443 feet, or 224 percent. 
ow: 9 859.206 726.45 *15 » - 2S i ame 48; Z * a ‘ : = ae a 
? Missouri 177777777: JOREeRaES «sbeaeaas Seueatis SUMMARY OF CUT AND SHIPMENTS FOR TEN MONTHS. 
‘ DOBERUMER 6.5. ite:e eon nip 84,162,588 $2,950,171 *1,212,417 1908— Increase Decrease 1909 ~-— Increase Decrease 
le eee 150,558,176 161,318,729 10,760,553 MontTHS— Cut. Shipments. in stock. in stock. Cut. Shipments. in stock. in stock. 
Colorado and S. D.. 28,677,747 24,970,819 *3,706,928 January -» 142,089,859 ey eee 34,450,231 251,256,291 247, 682004 S.BIBCBT cccccsse 
oe Oklahoma eeeeeee 138,188,504 162,757,659 24,569,155 February .... 156,236,250 182,024,543 ........ 25,788,293 256,314,137 222,636,838 33,677,299 ...eeeee 
rt ERD bk.oe'aeeewioarns 219,934,171 294,279,227 74,345,056 March ...... 203,738,410 208,457,191 = ........ 4,718,781 297,165,224 280,072,947 17,092,277 ...eseee 
‘ ‘w Mex. and Ariz. 16,495,422 12,433,258 *4,062,164 April ....... 213,805,463 240,555,713 3 ........ 26,750,250 279,398,114 279,362,495 35,619 =. oe eee 
S- MOOR os ois-6i 0.0: s5ew 6,830,455 10,960,550 4,130,095 May .ccccose 202,711,852 228,890,583... 26. 26,214,854 250,239,630 246,562,098 8,677,582 ..s..0- 
e- 4OCAL wesc cccceees 159,679,579 164,610,463 4,930,884 June ........ 202,675,729 224,722,122 ........ 22,010,270 252,760,278 261,812,017 =. ce eoces 9,051,739 
# SONNE we wales ais: 147,850,162 167,406,520 19,556,358 July ........ 201,566,642 250,563,889 = ........ 48,997,197 251,454,713 283,762,636 ......6. 32,307,923 
DOMGEES on é vicina 18,983,957 25,330,714 6,346,757 August ...... 208,998,495 254,318,615  ....66.. 45,320,120 266,267,842 275,199,148 =... we ewe 8,931,306 
le Not specified ...... 297,478,086 336,087,160 38,609,074 September 240,051,091 268,018,137 =... ewes 27,967,046 249,914,434 256,683,112 ........ 6,718,678 
G : October ..... 278,893,015 259,780,868 19,112,147  ........ 255,360,592 8,752,149 6,608,443 cecccves 
ae Co ee 2,293,871,701 2,602,476,044 342,778,532 ee - — 
—- Total ....2,050,766,806 2,293,871,701 19,112,147 262,217,042 2,610,131,255 2,602,476,044 64,664,857 57,009,646 
ut Net increase, 308,604,343 feet, or 13.4 percent. Net decrease in stock, 1908, 243,104,895 feet, or 11.3 percent. 
* Decrease, $4,174,189, Net increase in stock, 1909, 7,655,211 feet, or 00.2 percent. 
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A FLAGRANT VIOLATION OF MODERN SALES METHODS. 


A trade incident of more than ordinary interest is 
related by an Indiana retail lumberman. This dealer 
was visited recently by the salesman of a wholesale 
concern, who induced the dealer to place an order for 
two carloads of lumber which was to be ‘‘as good as 
that they have in stock.’’ The salesman looked the 
lumber over and said: ‘‘We can ship you lumber just 
as good as that and, I believe, better.’’ 

The yard had a special grade of barn siding which 
the buyers believed to be better than the average, and 
the details of the transaction between the dealer and 
the salesman, in the matter of grades, were on a compar- 
ative basis. The price agreed upon was some better 
than that for which regular standard grades of lumber 
could have been bought. 

When the stock arrived it was examined, the quality 
ascertained and held to be unsatisfactory. The shipper 
was seen and asked that the lumber be unloaded, with 
the understanding that if the quality was not satisfac- 
tory a credit memorandum would be given to cover the 
difference in value, this agreement being confirmed by 
letter. Later the shipper asked for an official inspec- 


tion and the buyer wants to know what is right be- 
tween man and man. 

If the order called for lumber of ‘‘ quality equal to 
that then held in stock by the purchaser,’’ it would be 
a very simple matter to compare the two grades and 
fix upon a fair basis for the valuation of the new mate- 
rial. If, however—as is probable—the order called for 
a standard grade of barn siding, the purchaser prob- 
ably is without recourse, as the material doubtless is 
up to grade. Ina ease of this sort the dealer has taken 
achance. Having a satisfactory source of supply from 
which lumber of suitable quality could be obtained, 
presumably at a fair price, the buyer elected to look 
elsewhere, and his inclination to secure stock at a lower 
price unquestionably was encouraged and commended 
by the salesman. If the material had been as good as 
that previously secured, the buyer would have profited 
by the change in the source of supply; inasmuch as it 
was not so valuable, he probably will lose by changing. 

Modern sales methods do not include such practices 
as that to which this lumber salesman is alleged to 
have descended. The bulk of the lumber product is of 


standard grade. Occasionally some institution makes a 
special grade for which it secures a special price, as in 
the case of the Indiana retail lumberman, who was 
furnished with a very satisfactory quality of barn sid- 
ing at a special price. The salesman unquestionably 
understood the situation, or should have understood it. 

Experience goes to show that it is extremely difficult 
for any concern to step in and take away the custom 
that another institution has built up for special stock. 
Special grades of lumber have back of them some 
excellent reason. It may be that the timber is of such 
character as practically to foree—at any rate encourage 
—the manufacturer to classify his cut in a different 
manner from that of other dealers. The timber of one 
locality may be of greater value for some particular 
purpose than that of other sections and also of less 
value for certain other uses. 

The salesman whose pernicious activity cooked up 
this unsavory mess deserves sympathy. If the concern 
for which he is traveling is progressive and in sympa- 
thy with modern ideals, he will be required to revise his 
methods or lose his position. 





EDITORIAL REVIEW OF GENERAL LUMBER TRADE CONDITIONS FOR A WEEK. 


A pronounced feature of the southern pine trade re- 
cently has developed, which is taken as a sure indica- 
tion that next year will open with a much improved 
prospect for trade in that variety of product. A fresh 
start has been made in the buying of car, factory and 
railroad material. This new activity is accounted for 
in this way: All through the season orders for car 
and railroad lumber were divided and scattered around 
so that each wholesaler or mill failed to get any large 
orders. Though there was a considerable movement 
of product on railroad and car building account, the 
benefit to manufacturers, in separate instances, was 
not as apparent as the aggregate would seem to war- 
rant. 

The new rush of inquiries is accounted for by the 
fact that the fall cotton and grain movement has 
worn out the old cars that were crowded into the 
service and they must be rebuilt and repaired in order 
to meet the demands of trafiic. It is an exigency 
that positively must be provided for. Besides, the car 
builders realize that there has been curtailment of out- 
put among the southern mills, and that atter the open- 
ing of the new year there is likely to be an advance 
in prices. Dealers have advised them that retail 
stocks have run low, and that the demand early in the 
year for yard stock promises to be active and strong. 
The meeting of this requirement will place the mills 
in a situation to insist on stronger prices than have 
prevailed this year. Moreover, there is a groundswell 
on the part of the industrial corporations to enlarge 
vapacity and do more business than ever before, which 
means a greater call for structural and manufactur- 
ing materials. 

if nothing shall occur to throw present tendencies 
off the track there must be an enlarged demand for 
southern pine next year, which should mean higher 
prices. The railroad and car building people are 
making a sortie on the market just now in an effort 
to forestall the coming advance. St. Louis reports that 
the car companies have been sending out hurry calls, a 
startling change from their policy heretofore of buy- 
ing slyly and scattering orders. Inquiries for immediate 
delivery have been so frequent that it is said buyers 
have paid advanced prices without a murmur for deck- 
ing and siding. It is thought that the new activity 
of the market on account of the railroads and car 
builders betokens a general revival of the southern 
pine business after the holidays. 

Inventories show that in point of volume there has 
been a large disposition of yellow pine this year, but 
prices have been unsatisfactory to the manufacturers. 
Since there has been curtailment of output, the retail 
yards are low in stock and there is to be a continu- 
ance of demand from the railroads, car builders and 
industries in general, the manufacturers and_ their 
wholesalers think that the time is ripe for an advance 
in prices all along the line. 

* * * 

Marked improvement in the car supply situation is 
greatly encouraging to shippers of southern pine. All 
over the South, except in sporadic instances, reports 
are to the effect that car shortage is a thing of the 
past. This situation is very different from what has 
been usual at this time in previous years. The bulk 
of the cotton crop has gone to market. In the South 
this is an important fact. The winter wheat crop also 
has largely been marketed. With these causes of 
freight embargo out of the way the lumber traffic 
will have a chance, in which the hardwoods and all 
other lumber will share. 

* * * 


Within a week winter weather and storms have pre- 
vailed over a large part of the country. In the old 
white pine states there has been a heavy fall of 
snow and logging operations are going forward as in 
midwinter. Before the snow came there was freez- 
ing weather, which has made the swamps hard and 
passable for loads. Hauling is brisk over a large part 
of that field. On the other hand, the cold weather, 
added to holiday distractions, has placed a quietus on 
the distributive trade, which is narrowing down to a 
year-end basis. This observation pertains to the re- 
tail business involved in building and repairing opera- 
tions. The industries consuming the hardwoods as 
well as the softer kinds are still in the market for 
supplies. 


THE PACIFIC SLOPE. 


Up to the middle of the month, with a full recovery 
to normal conditions, a freight embargo has existed 
on the railroads touching Puget sound and in con- 
tiguous territory. It has caused the closing of many 
shingle mills, dependent on rail shipment, sooner than 
they intended. Lumber mills also are beginning to 
feel the effects of the switchmen’s strike and stocks 
are accumulating. This feature has especially been a 
source of annoyance to those who have on hand a 
large amount of cedar siding. Later reports are that 
the railroads are getting the better of the strike and 
shipments have to a large extent been resumed. Un- 
favorable weather, however, has checked the move- 
ment of forest products, conditions being fairly wintry 
in the Inland Empire. December 14 it was stated at 
Kalispell, Mont., that the strike tieup was still so 
near complete that unless there soon should be a re- 
sumption of traffic the most of the mills in that dis- 
trict would be shut down. Shop lumber in the Iniand 
Empire is scarce. In that region the demand holds up 
well, but shipments are light because of the railroad 
embargo. 

At Puget sound points the volume of new business 
offering is not large, as is natural at this season, but 
there is enough, since nearly all the mills are behind 
with their orders. Red cedar shingles are recovering 
from the previous weakness, probably because stocks 
are being reduced by the shutdown of the mills, and 
inquiry trom the east has been enhanced by the non- 
arrival of shipments at destinations. It is stated from 
Minneapolis that not a bunch of red cedar shingles 
had arrived at the Minnesota Transfer, at a late date, 
since the outbreak of the strike difficulty. At Port- 
land, Ore., inclement weather, lately, had checked local 
business. Columbia river logs are scarce and prices 
are firm and an advance would not be surprising. 
Though the shigle market has been slow and weak for 
some time, shingle logs are in demand at firm prices. 

At Puget sound and Columbia river points the late 
advance of rates on seagoing lumber is a striking ex- 





TRADE TERMS DEFINED AND ILLUSTRATED. 


Season CHECK.—A small but permanent separation 
longitudinally of the fiber in wood due to unequal con- 
traction when drying. 


THE ARTIST’S CONCEPTION. 
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ample of the increase of coastwise movement within 
recent months. ‘The vessel demand includes both the 
offshore and coastwise trade. The call for lumber in 
California continues large and general. The state as 
a whole is improving rapidly, the prosperous towns 
are growing fast, so that the consumption of lumber 
increases. A large distribution is constantly going 
on into the developing section of New Mexico 
and northern Mexico. Large quantities of North coast 
and state lumber going from San Pedro and San 
Diego in those directions, The white and sugar pine 
of the northern part of California, so much in request 
for shop work east of the Rocky mountains, has been 
nearly all sold out for the season, making the prospect 
for demand next year unusually bright. 


YELLOW PINE. 


Some indication of southern pine market conditions, 
as affected by the car and railroad demand, were 
given in the first paragraph of this review. The call 
for ties, railroad timbers and car building material 
continues to be reported from every state in the yel- 
low pine section. The export business is reported fairly 
favorable. The demand in South America and West 
Indian islands aggregates well with that of former 
years. At Mobile little sawn timber is being offered on 
the market, and the same is true of other Gulf ports. 
Some middle South and Louisiana-Texas mill operators 
complain that retail yards have not stocked up as was 
expected, but in some Arkansas places reports of revived 
demand have been received. 


NORTHERN PINE. 


The season closes with excellent conditions and pros- 
pects for northern pine and its consort in the building 
line, hemlock, The lake movement is at an end for 
the year and the wholesale yards from Chicago to the 
Tonawandas are being put into shape for the winter. 
At this season quietude in trade is to be accepted as 
inevitable, but it is noticeable that the demands from 
the door factories and other industries is being main- 
tained in good volume. Prices are firmly held, as 
there is no motive for making concessions. Hemlock 
lumber will remain quiet until the opening of the next 
building season, 


NORTH CAROLINA PINE. 


Accounts from this important branch of the lumber 
business agree that there has been a slowing down of 
the trade this month. Conditions are right for a good 
start in the business next month. 


CYPRESS. 


No kind of lumber produced in this country is in 
better condition than cypress. Stocks of all sorts are 
not in excess, while tank lumber, shop and clear, and 
selects are verging on pronounced searcity. Short sup- 
plies of factory pine in the North, the cutting off of 
northwestern pine on account of the switchmen’s 
strike, and the scarcity and high prices of poplar and 
the finishing hardwoods, have given cypress a chance 
to saunter in and fill the vacant places. The astute 
manufacturers, seeing their opportunity, have ad- 
vanced prices on the scarcer sorts and grades and are 
coming very near realizing them. The cypress manu- 
facturers will be able to enjoy their Christmas with 
keen relish, this year, for the whirligig of time has 
brought them a well appreciated present. 


HARDWOODS. 


If there has been any quieting down of the hard- 
wood business as a preliminary to the holidays and 
the close of the year it is not obtrusively visible. The 
call for all the better woods and grades, like first and 
second quarter sawed and plain oak, wide and good 
poplar, and other shop and furniture woods is con- 
tinuous and in good volume. The various industries 
consuming hardwoods will, this year, pause only long 
enough to give their employees opportunity to enjoy 
the Christmas-New Year festivities, after which they 
will resume for what they believe will be the most 
prosperous year of their experience. Nothing has 
happened to blurr the promising outlook that has been 
so clear and brilliant within the last three months. 
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INDUSTRY AND FINANCE 


The demand for money in New York after late in 
November fell off to a degree, doubtless owing to the 
decline of speculation in securities. It was noticed that 
the banks of the interior were sending less money to 
the metropolis than previously. This was partly at- 
tributed to the decline in demand from the speculators 
and the lower rate of interest prevailing. It also was 
thought possible that interior banks were finding outlet 
for loanable funds nearer home than in New York. 
Since the moderate tone of the President’s message has 
become a factor in speculation the stock market has 
gained strength and has had an upward tendency. The 
improved condition of European money markets also 
has had a reassuring effect in this country. After hav- 
ing maintained its rate at 5 percent for two months the 
sank of England has reduced it to 4% percent and 
that basis seems to be permanent. The banks of St. 
Louis are in excellent condition. They seldom have 
held a more abundant money supply than now. Local 
deposits and reserves from interior institutions are 
large. Returns from sales of crops and from good 
collections contribute to the cheerful situation. Further 
failures of banks in Oklahoma have complicated money 
conditions in that state, and at present no one can 
predict the final result on the finances and business of 
that part of the Southwest. 

* * * 











The business situation is pronounced excellent by the 
financial journals, which get their inspiration from a 
study of the markets. Though there are sporadic indi- 
cations of a slowing down commonly incident to the 
last month of the year, on the whole the energy mani- 
fest among the industries, and dealers in their products, 
has abated but little. The consumptive ability has in- 
creased enormously in the South and West. One lead- 
ing financial journal says, ‘‘That we are in an infla- 
tion period is clearly manifest.’’ 

Prices of all kinds of products are tending upward, 
the same journal remarks; though one exception must 
be made in respect to pig iron. Late cold weather 
has stimulated demand for winter goods of all sorts, 
a condition accentuated by Christmas shopping. The 
retail trade, of course, is more benefited by this sea- 
sonable demand than the jobbing business, but that 
also has been helped by filling in orders, while retail 
dealers have taken advantage of year-end closing out 
offers from the jobbers, on certain lines, to put in 
more goods. 

» * * 

Recent influences have given a new stimulus to the 
grain markets. Wheat has been subject to fluctua- 
tions, but the general level of prices remains high. 
Unfavorable news concerning Argentine wheat con- 
ditions has given the bulls a chance to crowd up 
prices a little. The damage was reported by Broom- 
hall to involve fully 15,720,000 bushels. This was in 
a measure offset by the government estimate on win- 
ter wheat, which makes the acreage planted to that 
cereal during the fall 33,483,000 contrasted with 
29,884,000 last year and 31,069,000 acres in 1907. 
Higher prices for corn have prevailed, as the storms 
and cold weather have placed much of that cereal in 
poor condition for shipment and country roads have 
been so nearly impassable that deliveries for shipment 
have been much hindered. 

* * * 


Production of steel at Pittsburg has been about sta- 
tionary since early in October. Enough business is 
booked to insure the present rate of production until 
well into the first quarter of the new year, while some 
lines, particularly bars, sheets and tin plates, are 
booked until well into the second quarter. Almost the 
entire steel capacity of the country is in operation. 
The demand for pig iron is quiet and the undertone of 
prices is weaker. About 20,000 tons of Bessemer pig 
was lately sold in the Pittsburg district for delivery in 
the first quarter of next year at $19, valley furnace. 
Production of pig iron in November amounted to 
2,547,508 tons, a loss of 2 percent from the record out- 
put made in October, but a gain of 61 per cent over 
the product in November, 1908. December 1 the blast 
furnace capacity indicated that production was _pro- 
ceeding at the yearly rate of 31,600,000 tons. It is 
felt that production has about overtaken consumption. 
Shipments by water from Lake Superior ports for the 
season just closed are estimated at 41,500,000 tons, 
compared to 41,197,000 tons in 1907, which was then 
considered the big year for shipments by lake. 

* * * 

From Bradstreet’s we learn that as the year nears 
its close the steadily advancing level of commodity 
prices causes increased comment and some concern. 
The index number of that journal indicates the 
change in this way: On December 1 the man pur- 
chasing one pound each of ninety-six commodities 
would have had to pay $9.12 for them; a year ago 
he would have had to pay only $8.21, and at the depth 
of the depression in 1908 he would have paid only 
$7.72. At the highest price level reached in 1907 he 
would have paid $9.13, and at the lowest depth of the 
depression in 1896 he would have paid but $5.70. 

+ * * 


_ The output of anthracite coal in November was 
,000,000 tons, notwithstanding the chronic talk of 
dullness inspired by prolonged warm weather, drouth 
in the coal fields and the known large stocks of that 
kind of coal above ground. One observer has been 
curious enough to figure out what the month’s product 


means to transportation and railway earnings. The 
carrying of this 6,000,000 tons to primary points of 
distribution would involve a freight charge that 
would accrue to the transportation lines to the amount 
of $9,000,000. Reshipments would add greatly’ to 
these earnings. Then there are the profits of the whole- 
salers to be added to the earnings of the transporters. 
Altogether it is figured out that the value of the No- 
vember yield of anthracite coal was not less than 
$30,000,000, a tidy sum to be obtained from the bowels 
of the earth in one month—a forcible example of how 
wealth accumulates in this country. 


* * * 


Up to December 1 the amount of cotton ginned in 
this country was 8,878,247 bales, a total compared to 
11,008,661 bales up to a like date in 1908; 8,343,396 
in 1907 and 10,027,968 in 1906. The quantity ginned 
from November 14 to December 1, this year, was 
766,078 bales, against 1,404,252 bales in the last half 
of November last year, 1,172,103 in 1907 and 1,655,847 
bales in a like period of 1906. When this statement, 
from government sources, was published the market 
became strong with a bullish tendency. On Friday of 
last week the department of agriculture estimated 
this season’s crop at 10,088,000 bales, compared to 
12,920,000, the estimate at a like date last year. Look- 
ing backward we can see that cotton production is 
making no gain in this country, taking the acreage 
for three years as a criterion, so that there is a justi- 
fication for the complaints of spinners that the raw 
material is costing so much that a profit in manufac- 
ture is hardly attainable. In fact, many of the mills 
in the South are shut down on account of the high 
price of cotton added to the scarcity of labor. 





THE COAL TRADE 














Seasonable weather the last week has helped the 
coal trade and buying has started up actively. The 
fact was immediately uncovered that the railroads 
were not in position to take on much additional traffic, 
for they floundered painfully when the coal orders 
began to pour in upon the producers. The carriers had 
been making slow but steady progress against the big 
volume of general traffic in the autumn that had 
caused some car shortage, and apparently had gained 
ground so that they could handle with reasonable 
promptness all the business that was offered them, 
but that was under favorable weather conditions. 
When the thermometer dropped last week it was im- 
mediately discerned that this efficiency of the rail- 
roads was ephemeral. The storms put them to the 
bad. And as usual the coal shipper was the first man 
to be made aware of the fact. 

The crippling of railroad resources last week was 
mainly in motive power. The engines would not 
steam up properly in zero weather, Trains previously 
hauled with ease, and the railroads have acquired the 
habit of making their locomotives do the maximum 
amount of work, stalled and died on the road, wherever 
the storm happened to catch them. Additional engines 
had to be sent to their relief and these engines meant 
the abandonment of other trains. The fact was 
demonstrated that the railroads are not so strong at 
present in motive power as they are in cars and it is 
a deficiency that can not be repaired in a week or a 
month. As affecting the coal business the effects of 
these transportation conditions was that the general 
managers abandoned trains which carried empties to 


mines and used their power in getting the loaded cars 
and trains to market. The consignees of coal already 
in transit were not desperately delayed in getting 
their coal, as a rule, but the mines had to shut down 
from lack of empty cars in which to load. It was the 
general experience late last week that mines in the 
West were shut down one to three days because of this 
lack of cars. This week the railroads are doing much 
better and the interruptions to production are not so 
general. 

This compulsory stoppage of mining, even for the 
fraction of a week, imparted a tone of firmness to the 
coal market it had not previously had for a month or 
longer. There was, however, very little marking up of 
prices from circular, but where a reduction had been 
made from circular, the sellers at the time giving the 
impression that it was a temporary concession, there 
was not in most instances a rebound to circular, in 
both eastern and western coals. Eastern coals had 
been accumulating on tracks at Chicago to a some- 
what uncomfortable extent to the holders, necessitat- 
ing some sacrifices, but the cold weather absorbed 
these excess stocks quite generally and left the mar- 
ket bare of coal for immediate delivery. This week 
trade has been moving in a more spirited way, there 
being enough chilliness in the air to stir up some 
business and enough impediment to production to 
moderate the output, so that demand and supply have 
been within speaking distance of each other most of 
the time and prices have ruled steady. Franklin 
county (Ill.) coal is held at $2 mines for lump and is 
fairly firm. Carterville is more irregular in quotation, 
but $1.75 is about what the better mines are trying to 
get. Saline county, or Harrisburg, is strong at $1.75 
or better. Springfield lump has suffered some impair- 
ment of value in lump, but there has been compensa- 
tion in the higher price of screenings, 

Screenings have had a somewhat meteoric return to 
higher levels. Not many weeks ago they were grovel- 
ing at a range of 10 to 15 cents a ton at mines, Ten 
days ago they had climbed to 40 cents. Today they 
are 50 to 60 cents, mines, with demand continuing 
good. This recovery came this year earlier than usual 
and it seems to indicate that the consumption of 
screenings has increased, relatively to the other sizes. 
The remarkable cheapness of the coal doubtless in- 
duced some manufacturers, who had been using mine 
run, to try the fine coal instead. The supply of course, 
— directly with the production of the screened 
coals, 

Labor conditions in the Northwest are reported im- 
proving. The Illinois coal road, which issued notice 
ten days ago warning coal shippers that it would not 
be responsible for the delivery of coal to points af- 
fected by the strike in the Northwest, has withdrawn 
that notice and is freely accepting business for any 
destination. But some points in the Northwest were 
entirely without fuel last week and some lively and 
energetic correspondence and effort had to be put forth 
to secure needed fuel supplies. 

Anthracite was so stimulated by the colder weather 
that stocks of all-rail coal on track at Chicago disap- 
peared and orders had to be given subject to arrival. 
Car numbers were sold until all the coal in transit 
was thus disposed of by some shippers, and there was 
a call for egg and stove as well as chestnut, though 
to nothing like a proportionate extent. Shipments of 
anthracite from western docks was impeded consider- 
ably by the inability of western roads to supply equip- 
ment as extensively as called for. The season of navi- 
gation is practically over, but there are several cargoes 
of anthracite en route to Lake Michigan ports that 
may or may not get through to destination. 





THE LUMBERMAN POET WRITES OF 


taiuless- 


Dreams neither conscious nor con- 


fessed. 


hails, 


A fairy ship on airy seas 
From shores of vapor mysteries, 
From cloudland’s far Hesperides, 


Comes sailing o’er the misty main 
And casts her crystal anchor chain 
Upon my humble window pane. 


Her sails are pure as is the breast 
Where maiden meditatiens nest, 


The port I know not whence she 


What violence of angry gales 
Her earthward journeying assails. 


I only know that thus she came 
A moment’s earthly life to claim 
And perish in a sunray’s flame. 


O fair and fragile wanderer, 
O sweet, celestial traveler, 
O thou courageous voyager, 


A tiny ship upon the sea, 
A tiny ship that lives to be 
Engulfed by all eternity. 


We pause our little moment here, 


A SNOWFLAKE. 


We have our smile and song and 
tear, 
We live and love and disappear, 


An atom that the instant bore, 

A ship that touched an earthly 
shore 

And disappeared forevermore, 


While other ships in mighty fleets 
The hurricane of time defeats, 
Our endless history repeats. 


Yet I, infinitesimal, 
A moment mine on earth to dwell, 
Shall live my life and love it well, 


And pray, when comes the rising 
sun ' 

And this brief breath of life is 
done, 

That I shall perish, saintly one, 


How like this little life of thine, 
To live and die and leave no sign, 
How like thy little life to mine— 


Like thou upon the window pane, 
Dissolve in iridescent rain— 
Shall disappear, and leave no stain, 
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ODD LENGTHS 














A definite announcement should be made by the gentle- 
man from Cedar Rapids that, pending his perusal of a 
reply to the several pointed questions asked by the gen- 
tleman from Hoquiam, he will have no time to devote to 
ordinary business routine. The interrogatories emanat- 
ing from Hoquiam certainly are pointed. If this argu- 
ment holds good, and retail lumbermen adjust their 
business in accordance with the ideas outlined, the con- 
tractor necessarily will have to keep closely in touch with 
his workmen in order to see that the wrong lengths are 
not used in the right place, or the right lengths in the 
wrong place. Mr. Blagan is practical above all things 
and his statement should be given due consideration. 


Catechising Mr. Barry. 

HoguiIAM, WASH., Dec. 4.—Editor AMERICAN LUMBERMAN : 
In your papers of October 30 and November 27 last ap- 
peared articles written by John W. Barry in reference to 
the question of odd lengths. From these articles it appears 
that Mr. Barry has very little practical knowledge of the 
question of lengths entering into the construction of the 
ordinary building. He probably is a good retail lumberman, 
and seeing that it would mean a little extra trouble for him 
to handle this stock he immediately set to work with a 
great deal of care, furnishing drawings etc., to prove beyond 
a question of doubt that odd lengths are a great loss to 
the consumer. Now if the construction of buildings was a 
theory he would be practically right, but as the construction 
is an actual fact there is practically nothing‘in all of his 
arguments to substantiate any of his statements. The old 
idea that all joints, studdings, timbers or, as he calls it, 
nailing ties are 16, 24 or 30 inches from centers is very 
misleading. In theory this is largely true, but in practice 
it is absolutely false. To the average man who has had no 
experience in the construction of buildings I can readily 
see that such an argument—that all nailing ties are placed 
at these regular intervals or spacings—will have great 
weight, but as a matter of fact in the construction of the 
average building this uniform spacing is so broken up that 
it hardly ever continues the distance of the length of an 
ordinary board, because of doubling up of joists, framing in 
headers, trimmers or other timbers that are necessary in the 
construction of all buildings, and when it comes to the 
studdings in or around a building the spacing is hardly ever 
continued far enough to take the ordinary length of a 
board before it is changed either by doubling studdings, 
window or door openings, corners or angles. 

In other words, if a thoroughly competent contractor 
should have a number of ordinary average buildings to con- 
struct and had his choice of lengths of all kinds of the 
upper grades of lumber that he wanted, but with the un- 
derstanding that he should order it so that it would fit 
nearest to all of his bearings without cutting, he probably 
would have to order as many odd lengths as even, and in 
fact if he had to get them to fit exactly there would be 
comparatively few pieces that would not go into odd inches. 

The best way to demonstrate this fact is to take, say, 
ten or more ordinary buildings constructed several years 
ago before the odd lengths question ever was considered, and 
have some competent architect or mechanic go over and 
measure every piece, and you will find that in the average 
building the odd lengths will fit just as well as even, and 
that there will be absolutely no more waste than there is 
on the even lengths, unless it be such as dropsiding on an 
occasional barn or outbuilding of that kind. Even in these 
structures it is very seldom that uniform spacing is con- 
tinued throughout the building. 

Mr. Barry refers to porch flooring and the loss there 
would be on it if cut to odd lengths. For a number of years 
we have been, as we are now, shipping a large amount of 
porch flooring into Mr. Barry's territory, and the call for 
7-foot lengths has been so general that we never can get 
enough of it, but frequently have to cut 14-foot in two to 
get these required lengths for porch floors. A small amount 
of 5, considerable 6 and some 8-foot lengths are used for 
this also. 

Mr. Barry also refers to the fact that logs are usually 
cut in even lengths, which is practically true, but Mr. Barry 
is evidently not familiar: with the manufacturing of lumber 
when he speaks about an 18-foot strip having a small defect 
in one end making a third clear, but when cut to 17-foot 
it is first clear. On this coast most of our logs are gotten 
out in lengths from 24 to 40 feet, but it is very seldom that 
a clear strip will hold up the full length of a log. It usually 
has to be trimmed at each end and of course most of it has 
to be cut in two or more lengths. Now this must be done 
in many cases at or near a defect. A large percentage of 
this material passes over automatic trimmers in the mill, 
cutting it into even lengths. After kiln drying and after 
passing through the planer a great many small defects de- 
velop. Sometimes in a board, say, 16 feet long there will 
be a defect in one end of 2 or 3 inches. This must be cut 
off, and in order to make an even length the other end 
must be trimmed so as to make a 14-foot piece. Now, if 
15-foot would serve the consumer just as well, it is neither 
right nor fair that this one foot should be wasted. In 
other words, you will see that every time a little defect has 
to be cut out either at the end or in the center of a board 
two feet must be wasted if all cut to even lengths. If you 
could see the quantity of material wasted in this and many 
other ways to get it all into even lengths, it would astonish 
anyone not familiar with it. 

Mr. Barry further states that “when the consumer is 
taking 1%x114 for 2x12-inch, leaving a margin of 20 per- 
cent for conservation, or taking %x12 for 1x12-inch etc.,” 
thereby inferring that the manufacturer is taking something 
from the consumer not belonging to him. I suppose Mr. 
Barry must be aware of the reason why this is done. Take 
for instance a 2x12-inch. As he intimates, he would have it 


a 2x12-inch after surfacing one side and one edge, which 
would mean that it would have to be cut 244,x12%-inch. 
When shipped green this would weigh over 3,300 pounds, 
but say 3,300 pounds on a 55-cent rate, making $18.15 
freight. This material is sold at present at about $24.50 
on this rate of freight, leaving a balance to the mill of 
$6.35. Deduct from this stumpage, which is about $3, and 
you will have $3.35 a thousand feet left for handling the 
log from the stump to the mill, cutting, manufacturing 
and surfacing, saying nothing about the extra material 
required to make it full size when finished. I believe mos 
of the manufacturers figure $9 as about the cost from 
stump to the finished product, and if Mr. Barry would 
out here, invest about a million dollars in an uptodate saw 
mill plant and show us how we could reduce this cost 
about $6 a thousand feet, he would not only make an im- 
mense fortune for himself, but would be the means of bene- 
fiting the whole country in a very large and substantial 
way. However, this has nothing whatever to do with odd 
lengths, consequently I will go no further into details about 
it, only to say that I take it that most of the retailers are 
fully posted as to the reason why this material is surfaced 
to the standard sizes now prevailing, which is to reduce it 
in weight, save freight and thereby sell it cheaper to the 
retailer than we otherwise could. Most of this stock is cut 
full size in the mill and afterwards surfaced to the various 
regulation sizes to suit the retailer and the price. 

Personally, I have handled lumber in a practical way as 
a mechanic, contractor and manufacturer for over thirty 
years and have constructed nearly all classes of buildings 
in some of the larger cities of the East, as well as on this 
Coast and from my experience as a mechanic and builder I 
want to say positively, without any fear of successful con- 
tradiction, that odd lengths in the various kinds of clear 
and upper grades of lumber entering into the construction of 
the average building can be used with as little waste as 
the even lengths. I am fully aware that a large number of 
contractors who have never given this matter any study 
whatever will say that it can not be done, but I say that 
after it has been tried for some time you will find that the 
average contractor will realize that my statement is correct. 

In other words, the manufacturer and the consumer will 
favor odd lengths when fully. posted on the subject, but the 
retailer naturally will object because of the additional 
lengths he must carry, which I am willing to admit is going 
to make some additional work and expense to him, but like- 
wise it will make considerable additional cost and expense 
for the manufacturer to handle it in this way and it there- 
fore becomes a question whether or not there is sufficient 
saved to offset this additional trouble, the consequence of 
which naturally will result in a lower price to the consumer 
for the same material than if we continue to make it all 
even lengths, because in the long run we all know that the 
consumer must pay the actual cost plus a reasonable mar- 
gin for both the manufacturer and retailer. 

To show you how a contractor will cut up stock, when I 
first came to the Coast lumber was manufactured very long, 
even such articles as flooring running up to 32 feet and 
sometimes longer, all lengths being sold at the same price. 
I invariably ordered the longest stock I could get and many 
times I have ordered 2x4-inch—24 to 32 or 40 feet long for 
the purpose of cutting it up into small pieces from 12 to 
20 or 24 inches in length, and the same way with other 
material, but when the manufacturers changed their price 
and sold the short stock for less I ordered short stock where 
I could use it. 

I also notice that Mr. Barry asks Mr. Knapp where he 
finds places for his flooring 1, 3 and 11 feet long. Mr. 
Barry seems to be under the impression that all bearings 
are spaced at regular intervals from end to end of a build- 
ing. ‘This is a very false idea. You can find room for nearly 
every length you can imagine in the average building, hence 
the reason for these odd lengths which you will find occur- 
ring right along. As a matter of fact most of this material 
when actually placed in the building is not only cut into 
odd lengths in feet, but a very large percentage of it is cut 
into odd inches as well. N. J. BLAGEN. 


TOLD OF THE TRADE 


Biggest Schooner-Rigged Vessel Afloat. 

A 6-masted schooner will be launched from the yard of 
Perey & Small, Bath, Me., next month, which will be the 
largest schooner-rigged vessel afloat, its tonnage slightly 
exceeding that of the Edward B. Winslow. The craft 
will be named Wyoming and will be commanded by Capt. 
Angus McLeod, master of the 5-masted schooner Gov- 
ernor Brooks. 

















Comfort Bags for Lumbermen. 

Ladies of the W. C. T. U., Ann Arbor, Mich., are 
planning to send at least fifty comfort bags to the lum- 
bermen in the north woods as Christmas remembrances. 
Each bag will contain needles and thread, pins, darning 
needles, a large thimble, buckles, scissors, court plaster, 
bandages, buttons, rolls of old flannel, paper, envelopes, 
lead pencils, Christmas cards and a New Testament. 
Each contributor will write a personal letter and slip it 
in the bag with a stamped envelope for reply. 





‘*I Told You So.’’ 

The citizens of Everett, Wash, swear by cedar 
shingles. They can not understand why any other kind 
should be used. They have a good article in the shingle 
line and they know it. Hence they were greatly sur- 
prised at the time the Great Northern built its mam- 
moth oriental warehouse in the ‘‘city of smokestacks’’ 
to observe that it was being covered with a patent roof- 
ing. Recently the roof began to leak, and every one in 
Everett when he learned of the fact shook his head and 
said, with a look of wisdom, ‘‘1 told you so.’’ 
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QUERY AND COMMENT 


Verdict of a Quarter of a Century. 


ANTON, OHIO, Nov. 5.—Editor AMERICAN LUMBERMAN: 
e have been a subscriber and reader of your paper for 
twenty or twenty-five years and consider it the best of its 
kind ever published. BACHTEL LUMBER COMPANY. 

















Purpose of Forest Service Price Work. 


Cuicaco, Dec. 15.—Editor AMERICAN LUMBERMAN: I 
have read with much interest several articles which have 
recently appedred is some of the trade journals commenting 
on the price work the Forest Service is doing. I feel that 
these articles, many of which have contained adverse com- 
ments on the work, have been written because the purpose 
of the collection of these statistics by the Service has not 
been clearly understood. For this reason I am writing you 
a brief statement of the purposes of the work, which I 
shall appreciate very much your giving publicity. 

Over two years ago Congress asked the bureau of corpora- 
tions of the Department of Commerce and Labor to make 
an investigation of the lumber industry. As a part of 
this investigation the bureau of corporations was desirous 
of finding out what had been the actual selling price of a 
number of grades of the commercially important woods for 
fifteen or twenty years back. Much to its surprise, however, 
it discovered that the lumber industry, even though it was 
the fourth largest in the country, had no published records 
of any kind to show what the selling prices of various 
grades of lumber had been. ‘The products of almost every 
other industry, such as coal, steel rails, petroleum, hides, 
butter, eggs, cotton, wheat, corn etc., had weekly and often 
daily records of actual sales, but in the lumber industry the 
only records were a few price lists that had been issued 
from time to time by some of the associations. These lists, 
however, were simply quotations and were not records of 
actual sales, and in many cases were from $5 to $8 oif the 
actual market value. They could not therefore be used as a 
basis from which to draw conclusions. In view of this the 
bureau of corporations, in order to get the information 
desired, was compelled to go to the books of various lumber 
companies in a number of the important lumber markets 
and copy off,-for a number of grades, what the actual selling 
prices had been from month to month. These records were 
secured tor twenty years back, at a rather expensive cost. 
After this work had been completed it was suggested that 
some statistical bureau of the federal government keep up 
this work from time to time, not on such an extensive scale 
as had been done by the bureau of corporations, but simply 
to coliect from each commercially important wood whole- 
sale prices in some of the important markets for a number 
ot representative grades; by representative meaning those 
grades which constitute the bulk of the material produced. 
By securing prices of these grades, deductions could be 
drawn at any time as to the price of the others. 

The Forest Service, thereiore, about eighteen months 
ago, in codperation with a number of the important whole- 
saie lumbermen in the principal markets, attempted a 
collection of such statistics, ‘ue plan of work was simply 
to send to each wholesale lumberman each month a biank 
card containing a tew representative grades of the woods 
on which prices were desired. ‘The wholesalers indicated 
on the card what their average selling price had been on 
a particular grade for a month and returned it to the 
Forest Service. ‘The various reports on each grade in each 
market were then averaged and that average was publisued 
as the selling price of that particular grade in that particu- 
lar market tor that month. ‘The prices published by the 
Service were not current prices but simply a record of 
what the prices had been, and were not issued until the 
middle of the month following that for which prices were 
obtained. How this record could be a menace to lumber 
values or a general nuisance to the trade, 1 am at a loss 
to understand. 

After prices had been collected from markets for about a 
year it was decided also to collect prices f. o. b. at the mill 
and average them by states. This publication had a number 
of purposes. Among others it was intended to show what 
the manufacturer received at the mill for a number of 
representative grades and for the miil run of his product; 
miil run meaning the average of all grades produced, and 
to contrast the mill value with the market value, thereby 
showing the large part which transportation and other 
charges play in the final cost of lumber. How this publica- 
tion could be detrimental to the interest of any iumberman 
I am also at a loss to understand. 1 feel strongly that if 
this record simply opens the eyes of the manutacturers to 
the prices which they are receiving at the mill, it is 
decidedly worth while. Up to the present time this record 
of prices, f. o. b. mill, has been averaged by states. ‘This, 
however, is not the logical unit by which to combine reports 
from various mills. They should be averaged by regions 
which have a common gateway for their product, and it is 
the oc mggnaaaa of the Service to make this change as soon as 
possible. 

The Forest Service wishes to work with the lumbermen, 
not against them, and I hope very much that this statement 
will result in a better understanding of just what is being 
done. It should show, too, I think, that the publishing of 
these records is not detrimental in any way to the lumber- 
men—either to the manufacturers or wholesalers. 

. S. SACKETT, 
In Charge of Wood Utilization. 


[The above letter was received too late for extended 
comment to be made. Mr. Sackett, however, misunder- 
stands the attitude of the AMERICAN LUMBERMAN, at 
least, toward his work. It does not misunderstand the 
purpose of the work of collecting prices, but it has 
merely criticized the methods used and the effects. 

Mr. Sackett evidently is not very familiar with the 
methods of the lumber trade and the influences operating 
within it. Further, it has been evident to lumbermen 
that, in the main, the method of correcting the figures 
supposed to represent prices on the wholesale market has 
not been a judicious and thoroughly intelligent one. At 
the same time, any harsh criticism has been avoided for 
the reason that the difficulty of collecting thoroughly 
reliable price quotations is great. There has been con- 
siderable question in the trade whether the result was 
worth the price paid in annoyance and disturbance of 
business conditions, but undoubtedly the preservation of 
accurate records is desirable and many of the lumbermen 
have offered to aid in the collection of figures, though 
insisting that they should be so collected and so used 
after collected by the Forest Service that they should 
not be an injury to the trade. 

Mr. Sackett suggests that the Service has had a hard 
time in making the lumbermen understand what he is 
after. The lumbermen feel that they have had a hard 
time in getting the Service to understand the real dif- 
ficulties in the situation. 

In another issue this matter will be discussed again 
a little more at length.—Epitor.] 
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LUMBER ASSOCIATION .BENEFTTS. 


Principles of the Traveling Salesmen. 

MILWAUKEE, WIS., Nov. 23.—The Northwestern Lumber & 
Sash & Door Traveling Salesmen’s Association was organized 
in Milwaukee in 1897, is now in the thirteenth year of its 
existence, and it has been continually one of the most suc- 
cessful of the many lumber organizations. Numbering 
ameng its members, as it does, practically all the lumber 
and sash and door salesmen in Wisconsin and a number 
from adjoining states, it has not sought to revolutionize the 
business, but by promoting and fostering harmony and good 
fellowship among the fraternity it has, with its afliliated 
organizations, placed the business of lumber selling at the 
very highest pinnacle of the commercial world, for I think 
that it will be universally admitted that there is less bick- 
ering, less underhanded methods and more of the spirit of 
camaraderie among the lumber salesmen than any other por- 
tion of the great army of commercial travelers. 

We carry a number of commission salesmen on our mem- 
bership rolls, and the question of adequate and equitable 
commissions is the subject of frequent debates. 

While a number of our members are working on individual 
contracts which are fair and satisfactory, the ordinary rate 
of commission remains as it has been for the past twenty 
years. 

With the growth of railway equipment, the diversity of 
the lumber trade and the variation in carload lots, it must 
be universally admitted that the antiquated $5 per car 
stipend is no longer the proper method of computing the 
remuneration for selling lumber by commission. 

The commission salesmen and the jobber have frequently 
been held in scorn by the manutacturer, but it must be 
admitted that both represent honorable methods of doing 
business, and it is well known that neither of these branches 
shows any sigas of lessening. In fact, with the present 
production of lumber receding farther and farther from the 
great consuming section the field for the commission man 
and the jobber enlarges yearly. There is all the more rea- 
son, therefore, that this particular branch of the great 
business of selling lumber be brought up to date and the 
exchange of business relations between the manufacturer 
and the men he uses to dispose of his product be conducted 
throughout honorably and equitably. 

Robert BLACKBURN, Secretary, 
Northwestern Lumber & Sash & Door Salesmen'’s Association. 


Retailers of the Blue Grass State. 

LOUISVILLE, Ky., Noy. 22.—The year has been peaceful 
and quiet with the Kentucky Retailers’ association. We 
have done our hard work in previous years and have things 
in hand well enough now so there is but little trouble. 

As to new problems that have arisen, the one we have 
given more attention to than anything else the last year is 
that of carrying out our work in a satisfactory manner to 
the trade and at the same time staying well within both 
the letter and the spirit of the law. As you know, there 
have been legal troubles the last year or two to take a 
little of the enthusiasm out of association workers and 
make us all more careful. It has always been the aim and 
the pride of this association to do nothing that was against 
the common laws of justice and equity. Whenever any 
question of whether we are just right or not comes up we 
0 into it very thoroughly and from having done this we 
feel that we have a mighty clean record as an association 
that will stand all the legal tests that may be brought to 
bear. 

It is my opinion that the great work of the future is to 
Maintain a live interest in the association meetings and in 
the membership. There are many who find it ditlicult to 
Keep interested unless there is involved some matters of 
price agreements, some fight against railroads, or something 
special to create excitement. ‘These are things that have 
been worn threadbare, and personally I feel a desire to 
Steer clear of them and find interesting and more valuable 
Subjects aside from them. ‘There are plenty of commercial 
and practical things to discuss at the annual meetings, and 
it we can make them an educational feature along these 
lines, arouse interest enough to make them really so aad 
not merely a bluff at it, it will put new life and value into 
association work. 

As you know, the main purpose for which the retailers’ 
associations were primarily organized has been in a great 
Measure accomplished. That is, the regulation of the chan- 
nels of trade, and this feature now requires, in my opinion, 
but little specific attention. What we. need is to arouse 
more lively interest in the discussion of how to carry on 
and push the business of dealers in lumber and operators 
of planing milis. J. Crow Taytor, Secretary, 

Kentucky Retail Lumber Dealers’ Association. 


Purposes of the Texas State Association. 


Housron, Tex., Noy. 15.—The Lumbermen’s Association 
of Texas is purely and simply an association and not an 
organization. We do not attempt to make progress in a 
financial way, except to say that we do not owe anything 
and do not ineur any liabilities. 

Few problems have arisen that: have not been promptly 
Solved. We have worked up during the last year a great 
interest in this association and it is probable that our roster 


after the beginning of the new year will show a decided 
mncrease in membership. The general principless of our 
association are becoming ingratiated into the minds of all 
the lumbermen of this state and I am pleased to say that 
they are working in harmony. In other words, the work 
+ have been doing along additional lines for the last 


Years is now beginning to show results. The lumbermen 
of Texas are well informed as to the ethics of trade’ and 
Tecognize its moral applications. Hence, to be brief, the 
Lumbermen’s Association of Texas is nothing more nor less 
than a campaign of education. 


The next annual meeting—the twenty-fourth—will be 
held in -San Antonio the second week in April, Tuesday, 
Wednesday and Thursday. We are arranging for a splendid 
program and we expect that this will be the greatest meet- 
ing ever held in the history of the Lumbermen’s Association 
of Texas. S. T. SwinrorD, Secretary, 

Lumbermen’s Association of Texas. 


Hemlock Manufacturers’ Practical Aims. 

OSHKOSH, WIS., Nov. 21.—Probably more was accom- 
plished by the association in the tariff field than in any 
other one line of work. We did all we could, first, to 
awaken lumbermen to the danger from low grade lumber 
importations, and next, to educate the public about the 
danger to our industry if the tariff on lumber were removed. 

There were a large number of measures before our local 
legislature dealing with forestry and tariff matters that 
were cared for by our association. We presented the diffi- 
culties we had to contend with if we had to burn tops of 
trees in cutting, with fire wardens, tax gatherers and gen- 
erally as to carrying out the theoretical views of con- 
servationists. We endeavored to bring about a practical 
working relation between lumbermen and loggers on one side 
and foresters on the other. 

We helped to establish a better relation between the re- 
tailer and our manufacturers. We have not adopted the 
code of ethics, but have approved of the principles and 
would have voted an adoption but for a constitutional pro- 
hibition. 

We have gathered statistics about sales and stocks on 
hand and cuts of lumber, about general business and crop 
conditions and disseminaicd same. 

We aided in the consideration of the “Uniform Demurrage 
Rules” just adopted. While these are not all asked for they 
might have been and certainly wouid have been worse if we 
had not with others helped in discussion. 

We have urged a reduction in production to help get the 
price of lumber above the actual cost to produce it. 

We have brought our members together twice as a body 
and at other times in section that they might discover that 
all their neighbors had as many and varied troubles as were 
keeping them awake nights. ‘These meetings of competitors 
helped to develop a feeling of patience, as face to face talks 
always do where concerns are struggiing with adverse condi- 
tions unknown to their neighbor competitors. 

A. L. OsBoRN, President, 
Northwestern Hemlock Manufacturers’ Association. 





In the Machinery Field. 

RICHMOND, VA., Nov. 30.—RKeplying to your first question, 
“What has been accomplished in our association lor the 
benetit of its membership during the current year?’ I beg 
leave to say that we have had a very large number of 
articles placed on 2 percent cash discount basis. We have 
had an equally large number of articles placed on a satis- 
factory resale plan carrying a fair margin of profit to the 
jobber which heretofore he had not been receiving. We have 
classitied the jobbers of supplies and machinery to a careful 
extent so that the manuiacturers are enabled better to 
knuw who are entitled to jobbers’ prices and who are not. 
We have secured from the southern classification bureau the 
withdrawal of its ruling, made last summer, requiring all 
grades of beiting to be boxed or crated and which «would 
have been enormously expensive to the manufacturer and 
the jobber, and had them restore the classilication permit- 
ting us to wrap beiting in heavy paper and burlap. We have 
encouraged and fostered local associations in the various 
sections of our territory, in which we have been remarkably 
successiul, and where the small local organizations have 
not been affected, the jobbers have held local meetings tc 
discuss ways and means to better their conditions on a 
number of articles. Particularly has this been true regard- 
ing pipe. Pipe, as you probably know, is a commodity in 
which the jobber has peen in years past expected to make 
nothing on, and the manufacturer has given practically 
no assistance toward helping the jobber to make a longer 
profit. Since the heavy decline in pipe in February last 
the jobbers in the South have had a great many local meet- 
ings and have graduaily worked their way to a point where 
there is now some profit in pipe above the cost of 
handling. 

Replying to your question No. 2, it is hard to say what 
new problems have arisen and how they are being solved. 
No particularly new questions have been presented to our 
officers and executive committee. ‘Therefore I have not 
much information to give you on this subject. 

Replying to question No. 3, “What progress has been 
made during the year toward a greater interest in the 
workings of the association by its members?’ I can best 
reply to this by saying that we have added to our member- 
ship list this year thirteen new members, all of whom 
have been secured through the interest which our members 
have taken in the work which has been done and have 
persuaded these new members of the benefits to be derived 
from trade organization, thereby securing their application 
for membership. 

Another fact which makes me see the interest which our 
members are taking is the great many replies we receive 
regarding the work we are doing and the compliments 
which our members pay the officers and committees when 
some special good piece of work is done. 

Our association has concerned itself very little with 
railroad rates and demurrage rules, nor has the question of 
insurance been taken up. Our objects have been principally 
to better the conditions of our members in the trade and 
secure the greatest number of concessions, and to present 
to our members the greatest benefits in the way of profits 
through selling their goods on resale plans carrying adequate 
profit above the cost of doing business. 

SouTHERN Supply & MACHINERY DEALERS’ ASSOCIATION, 
Alvin M. Smith, Secretary and Treasurer. 


Conservation of Hickory Supplies. 

Piqua, OHIO, Nov. 26.—-In the last year we have prepared 
standard grading rules for vehicle woodstock. We have 
codperated with the Forest Service so that all of our mem- 
bers are now kept in touch with the operations of the gov- 
ernment along the lines of their forestry work, and we are 
at our meetings brought together with the various interests 
employed in the manufacture of hickory products. 

No new problems have arisen, but a great many develop- 
ments have taken place in old problems that we are now 
tackling for the benelit of our members. Among them is 
the conservation of our supply of hickory, and along these 
lines we have codperated with the joint committee on con- 
servation, realizing that only through concentration of all 


.the associations through one central joint committee will 


we be able to accomplish results along these lines, 

The members of our association are now seeing the prac- 
ticat results of association work, and this is the fifth year 
for our association, and it is much stronger than it has 
ever been in the past and our members are all more inter- 
ested and are closer in touch with all conservation problems 
than in the past. 

Our association was organized entirely for the purpose of 
conserving the supply of hickory, so a great deal of our 
work is in codperation with the Forest Service and joint 
committee on conservation. H. D. Harvey, Secretary, 

National Hickory Association. 








Value of the Association. 


CADILLAC, MICH., Dec. 2.—As the Michigan Hardwood 
Manufacturers’ Association was organized July, 1906, the 
annual meeting is usually heid during July each year. It 
is our custom to hold four meetings a year. Our members 
find it very much to their own interest to attend these 
meetings and you will usually find the most progressive 
manutucturers either present or represented at these meet- 
ings. ‘The fact that our membership is increasing indicates 
the interest the individual is taking in the association. 

Among the iniormation given our members each quarter 
is the report of diiterent kinds of hardwoods and hemlock 
lumber suowing amount of stock on hand, on hand solid but 
not shipped, the diiterence being net stocks to be disposed of. 
This iniormation gives the manutacturer an opportunity to 
learn what kinds of stocks of lumber are in excess of the 
demand and enabling him many times to be governed accord- 
ingly in his manuiacturing. ‘Then comes the report of the 
market coaditions committee, which is looked upon by many 
as the best source of information reative to values and 
general market conditions. ‘The tact that report is based on 
many reports of actual sales of lumber makes it more valu- 
able; then the discussions by dillerent members on the 
report bring out many times points that are of much value 
to many of the members. 

A new feature has been added to our work this fall in 
which the otiice of secretary will act as a sort of clearing 
house, placing the manufacturing consumer and dealer in 
direct communication with the manuiacturer of lumber who 
may be abie to turnish just the kind of stock wanted. 

As in Wisconsin there is a movement for the consolidation 
of the hardwood and hemlock interests, so is there in Michi- 
gan. One of the disadvantages to the muanutacturer of 
hemlock lumber in Michigan hus been the uncertainty as to 
grades, there being no uniform grading of hem.ock in the 


state. A movement is now on foot to bring the interests 
closer together and it looks as though this would be 
accomplisned, 


We beiieve the association is coming to be of more value 
to our members each year. Let me quote a letter recently 
received trom one of them: “We are very much pleased 
with the work of the association and would giadiy pay 
double or triple this amount if necessary to carry on the 
work.” 

The next association meeting will be held at the 
chartrain hotel, Detroit, the latter part of January. 

J. C. KNOX, Secretary, 
Michigan Hardwood Manufacturers’ Association. 


Von- 


Manufacturers’ Many Problems. 

BIRMINGHAM, ALA., Noy. 18.—So much of the work of an 
organization of this kind is educational that a great deal of 
the good we accomplish is intangible in a sense, when it 
comes to making a statement of results. Our object pri- 
marily is to aitord opportunity to manufacturers of our ter- 
ritory to come together personally; we get to know each 
other better, and so fall into the habit of discussing freely 
and frankly the various phases of our business. Cur great- 
est good has been accompiisbed in this way. 

During the current year our discussions have been taken 
up largely with manutacturing costs and sales methods; 
we have also had up at the meetings at various times the 
questions of railroad rates, insurance rates, overcharges in 
weignts and rates, tariff matters, terms of sale, re:mtioas 
between the manufacturer and the wholesaler and retailer, 
various combinations, manutacturing probiems of one kind 
and another, and a thousand other things which have been 
thresbed out more or less in detail and with more or less 
sutisiactory results. 

It is ratner difficult to give you an adequate idea of what 
we have attempted to do, what we have done, or what we 
hope to do in tne future. We would say, however, that our 
experience has been such as to justify the existence of a 
state association. ‘The association idea is in keeping with 
the times, and every thinking manutacturer who has had 
any experience at all is enthusiastically in favor of the idea. 

We hold a meeting every month, our annual meeting is 
held in March of each year; our next monthly meeting will 
be held in Birmingham in the Chamber of Commerce build- 
ing, on Tuesday, the 14th day of December. 

Thanking you for your letters, for your interest in this 
question, and for the many favors which you have shown 
our organization, I remain, 

J. H. Eppy, Secretary, 
Alabama-West Florida Lumber Manufacturers’ Association. 
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TEXAS LUMBERMEN FLOCK 10 RATE REDUCTION HEARING. 


Railroads Claim Reduction Is Attempt to Punish Road for Acts Qutside of State—Injunction 


[Special telegram to the AMERICAN LUMBERMAN.] 

Austin, TeEx., Dec. 14.—Participating as parties at 
interest in the greatest legal battle on the powers of the 
railroad commission ever waged in this state, 250 leading 
lumbermen and railroad men are in Austin for the hear- 
ing which began at 2 o’clock last Tuesday afternoon. 

The complaining Texas lumbermen headed by the 
Kirby Lumber Company and a group of Orange lumber- 
men ask for a general reduction in Texas rates that 
will enable Texas mills to reach Texas markets as cheap- 
ly as mills in Louisiana and Arkansas that have sideline 
division with certain roads. Practically all the railroads 
in Texas, except the Santa Fe, oppose the proposed re- 
duction, and about twenty influential lumbermen and 
firms, declared to be a majority, side with them, led by 
J. M. West, W. T. Carter and R. C. Duff. 

Tentative propositions to compromise, made by the 
roads, were rejected. One was that a differential of 2 
cents be added against Louisiana mills but that tapline 
divisions be continued. Another was that divisions to 
purely logging roads be discontinued, but that divisions 
to short lines continue. 

Forced to trial the roads, through Judge H. M. Gar- 
wood, Judge T. J. Freeman, Judge A. E. Perkins and 
a group of general attorneys, made a brilliant plea to 
the jurisdiction claiming that the remedy sought was 
an attempt to punish the road for something done out- 
side the state and that the whole matter was one over 
which only the Interstate Commerce Commission had 
jurisdiction. It was claimed that the Texas commission 
could not do indirectly what it could not do directly, and 
the further plea was made that all the roads should not 
be punished for what only a few roads did. 

‘*There is no notice,’’? said Judge Garwood, ‘‘that 
Texas rates are inherently too high and reduction can 
not be properly considered and can not be made except 
as a punishment against roads for making contracts in 
this territory and on matters beyond your jurisdiction, 
but which you do not approve. If you attempt to so 
punish, other states will pass like retaliatory legislation 
on Texas shipments of corn and cattle and rice. An 
instance was cited wherein the Atchison, Topeka & Santa 
Fe canceled rates in Oklahoma which the Interstate 
Commerce Commission forced it to put back. 

‘*Our clients have some rights and equities. The 
proposed fine of 3314 per cent on our road alone would 
amount to $233,000 loss of revenue and would be ruin 
to many a common earrier in this state. If we obey 
your orders as we have obeyed many orders we believed 
to be not exactly in accordance with the law, I say, 
suppose we obey and the Interstate Commerce Commis- 
sion determines that the lines in Louisiana and Arkansas 
are common carriers and demands that we put the rates 
back, and if we do not obey that order we face still 
severer penalties. This is a scramble for jurisdiction. 
Shall we determine at our peril which shall take com- 
mand? 

‘¢We ask as a matter of justice to Texas that you 
establish no principle that will stop the flow of com- 
merce from one state to another, for if you do it will 
become a precedent that will return to plague you as 
sure as tomorrow’s sun shall rise.’’ 

Judge Garwood’s final sentence was indicative of the 
intent to contest the case by injunction appeal and 
resort to the Interstate Commerce Commission. He said: 

‘<Tf justice is denied us, we must appeal to the law 
as it is written.’’ 

Commissioner Mayfield said: 

‘<Tf so low a through rate were established from St. 
Louis that a Texas jobber could not compete, would you 
say that he can not appeal to the Interstate Commerce 
Commission because the rate is legal and can not appeal 
to the Texas commission because it has no authority?’ 

Judge Cowan, for the companies in answer said, in 
substance: 

‘‘We do not contend that the Texas commission has 
power to regulate rates on tap lines in wouisiana, but it 
can regulate and make rates in Texas and it can protect 
Texas commercial interests from any condition that 
keeps them out of a competitive market. Whether the 
cause of that condition is an eclipse or a cyclone or 
something else is immaterial. Those I represent claim 
that conditions have caused the rates they have to pay 
to become unreasonable, unjust and discriminating so 
that they can not continue to manufacture lumber and 
make a dollar out of the business and can not ship to 
Dallas and Ft. Worth and Waco and sell in competition 
with those who enjoy happier conditions. You put in 
the rate on which we can not now get into the market. 
Is the commission to be powerless to correct this? The 
question of outside conditions being lawful or unlawful 
makes absolutely no difference. Nobody is asking the 
commission to regulate interstate business or to deter- 
mine whether some contract with a road elsewhere made 
is lawful or unlawful, what we ask is, that the Texas 

commission fix a rate on which a Texas concern can 
do business. ’’ 


WEDNESDAY’S HEARING. 


Wednesday witnessed the hearing well launched, al- 
though a renewal of the plea to the jurisdiction was 
made. Commissioner Colquitt in a strong opinion held 
that the commission had jurisdiction to inquire into facts 
both in and out of the state in order to determine con- 
ditions existing in the state and said that if that was 
not true the big roads, on the plea of interstate business, 
would have Texas firms at their mercy. Commissioner 
Williams voted with his colleagues, but indicated that his 


purpose was that the question of jurisdiction in such 
cases might be tested by the supreme court. 

Another plea for postponement was made by the roads 
on the ground that they had not come prepared to dis- 
cuss the reasonableness of a reduction in rates per se. 
The motion for continuance was overruled. At the after- 
noon session it was presented in another form by rep- 
resentatives of the Cairo & Northern and another small 
road who claimed insufficient notice. This was refused 
with some manifestation of impatience by the com- 
mission. 

All the afternoon was consumed after the motion was 
overruled with the testimony and cross examination of 
F. H. Farwell, a large stock holder and director of the 
Lutcher-Moore Lumber Company at Orange. The first 
evidence introduced was a map showing the roads, short 
roads and tramroads of Louisiana with the several kinds 
of roads marked in colors. 

It was shown that many of these roads, some of them 
as short as eight or twelve miles, received the joint rate 
to Texas points. Mr. Farwell raised a hornet’s nest 
of objections when he said that it was an open secret 
that many of them are meeting a rebate besides. Judge 
Garwood objected to the use of the word rebate as 
charging a crime. Witness consented to omit the word. 

Mr, Colquitt, by questions, brought out fact that the 
Bodeaw Valley road, twenty-four miles long, the Red 
River & Rocky Mountain road fifteen miles long, anc 
the Martindale & Ouchita River road, all get these joint 
rates, although they are listed in the last report of the 
Louisiana railroad commission as not being common 
carriers. Mr. Farwell was greatly confused by an ex- 
pert cross examination as to what was the amount and 
character of the competition he faced in Texas markets 
and as to what, in his judgment, was necessary to make 
a road a common carrier and entitled to divisions. 

He admitted on cross examination that the Orange & 
Northwestern road, thirty-two miles long, had been 
built and owned for five years principally by the larger 
stockholders in his company and that it had received 
rate divisions. He said that it had been built not to 
haul logs but lumber and to give an outlet for lumber 
and that it had benefited the entire town of Orange. 

The scope of the hearing as indicated by morning dis- 
cussion will, it seems, include an inquiry into a number 
of short line roaus as to their right to be considered 
railroads and to participate in rate divisions. When 
taken before the court the important question of the 
right of the commission to pass on questions and to 
remedy conditions that are caused largely by contracts 
made up outside of the state, will come up for hearing. 


THE LUMBERMEN’S STATEMENT IN THE 
TEXAS RATE HEARING. 


Houston, TrEx., Dee. 15.—After a conference at the 
office of J. M. West, Mr. West and W. T. Carter, on be- 
halt of lumbermen in Texas opposing the proposition, 
have given out for publication the following statement in 
regard to the proposition now pending before the 
Railroad Commission of the State of Texas to cut the 
Texas rates on lumber about 5 cents a hundred weight, 
applicable to all the railroads in Texas, as a measure 
whereby to force those railroads that are carrying 
interstate rates on lumber from Louisiana to Texas 
points to readjust their interstate rates and to cut out 
the divisions they are allowing to tap lines of railroads 
in Louisiana. The joint statement handed out by these 
gentlemen is as follows: 


We have observed that certain of the larger lumber 
manufacturers whose mills are situated on the Santa Fe 
railroad, aided by another group of manufacturers, most 
of whose mills are situated at Orange, ‘ex., have been 
giving out statements on the instalment plan during the 
course of the last week, in regard to the matter referred to. 
We observe that it was stated that the pressure which 
was brougnt to bear on the Texas railroad commission did 
not originate with the Santa Fe railroad. When the pro- 
gram of the Santa Fe railroad in the yellow pine section 
of east Texas and west Louisiana during the course of the 
last nine years is recalled, it is difficult for us to credit this 
statement. It*appears to us that the entire move is merely 
a continuation ot the Santa Fe Railroad Company's deter- 
mined policy to confine the purchasers of lumber situated 
along its line to the mills situated on its line, and to 
exclude the products of mills located on other lines of 
railroad from all Santa Fe local stations, and at the same 
time to save and retain for itself such proportions of the 
through rate as it might have to pay to originating lines, 
whether long or short, or whether tap lines or common 
carrier railroads. 

When about three years ago practically the entire people 
of east Texas warmly advocated the passage of the bill 
consolidating the several Santa Fe railroads in east Texas, 
over the governor's veto, they did not anticipate or intend 
that the Santa Fe should gain a monopoly in the business 
of transporting the yellow pine products of east ‘Texas, 
nor that the Santa ke should be authorized to force all 
buyers of lumber located at the local points on its lines to 
purchase their lumber exclusively from the few large lumber 
manufacturers whose plants are situated on the Santa Fe 
tracks. It appears that such is the present intention and 
effort of the Santa Fe system. 

What is the situation? A few years agd the Santa Fe 
handled its cars northbound empty. It needed lumber to 
afford it a northbound traffic. it purchased and extended 
the Kirby roads in east Texas, and at once there began the 
formation of several large manufacturing concerns along 
its line, absorbing a huge proposition of all the yellow pine 
stumpage in east Texas and west Louisiana. It is well 
known that these millmen ship their lumber to or toward 
destination via the Santa Fe, and to a great extent develop 
their trade at points reached by the Santa Fe lines only, 
whose territory constitutes a particularly fine market for 
lumber. 

This was immediately followed by the Santa Fe, through 
one means or another, canceling its lumber tariffs from 
producing points in the yellow pine district, situated on 
lines of railroad other than its own. What was the double 
effect? First, the lumber manufacturers whose mills are 


and Appeal to Interstate Body Threatened. 


on the Santa Fe here in east Texas were and are able to 
ship their products to Santa Fe local points on the through 
rate, whereas a millman situated on any other line of 
railroad desiring to compete with the Santa Fe miliman, 
would have to pay the local rate up to the Santa Fe june- 
tion and then pay the Santa Fe local rate to destination, 
This combination of local rates, of course, is always higher 
than the through rate, and the Santa Fe mililman’s com- 
petitor can not reach the local Santa Fe point on equal 
terms. He is thereby excluded from that market and the 
— Fe millman is granted a positive monopoly of that 
market. 

Second. The Santa Fe holds the shipment of lumber pro- 
duced on its Jine very iargely to the points situated on its 
own line, so that it does not have to divide the revenue 
with other connecting railroads. The plan practically ex- 
cludes the products of east Texas manufacturers of lumber 
whose plants are situated on raiiroads other than the Santa 
Fe from selling their products at thousands of Santa Fe local 
stations along their 7,v00 miles of track throughout the 
entire West. So far as it is possibie, it thereby discourages 
the development of the lumber manufacturing industry 
anywhere except when situated on its own right of way. 

incidentally, it appears that in order to insure itself an 
ample suppiy of forest products for movement under the 
program above outlined, the Santa Ke interest in tinancial 
circies has been strongly exerted in favor of the lumber 
manufacturers along its line, so to afford them the ability 
to buy and hold many billions of feet of yellow pine stump- 
age, sutlicient to supply their mills in cases for probably 
forty years. At the same time, and probably in consiuer- 
ation for such potential assistance, it appears that the 
manufacturers of lumber along the Santa ke waived their 
right to construct short lines of railroad leading through 
their timber territories, or from asking therefor any divi- 
sion out of the through freight rate, a custom which began 
when the yellow pine industry was in its infancy and gen- 
erally applies not only in Texas and Louisiana, but through- 
out the Southwest, and which has resulted in the ultimate 
construction of many excellent railroads, such, for instance, 
as the Gulf, Beaumunt & Kansas City railruad, which was 
purchased trom Mr. Kirby by the Santa Fe itself, and to 
take care of which divisions out of the rates tuose rates 
were doubtless originally adjusted and fixed at sutliciently 
high figures. 

Public Rights Ignored. 


This comprehensive program, while operating to the splen- 
did advaniage of the Santa te and of the few large manu- 
tacturers on its railroad, ignored the rights of the pubic. 
It fostered a monopoly. ‘Lhe retail lumber yards at Santa 
Fe tocal points were and are entitled to buy lumber, not 
merely trom the Santa ke millmen, but from their competi- 
tors, and lumber manufacturers situated in the same blanket 
rate territory, but on other railroads, are entitied to sell 
to the retail yard men and cousumers at Santa Re local 
stations wituout being taxed a discriminatory and prohibitory 
rate. Moreover, there are many cases where shortieat pine 
is desired by consumers at Santa Fe local stations, whereas, 
the products of the Santa ke mills are largely longleaf. 
But the shortleaf product manufactured off the rails of the 
Santa Fe is, by the program avove outlined, excluded from 
the Santa ke markets. 

The program further discourages and in instances pro- 
hibits the construction of short lines of raiiroad in the 
yellow pine district, since they are not strong enough to 
battle indeiinitely against the policy of the Santa ke, wuich, 
on the apparent pretext that sucn railroads are mere log 
lines, reluses to concede their right to retain any part of 
the through rate for their portion of the haul on lumber 
manutactured at mills on their lines, and it has done this 
in cases where the short line in question did not connect 
with the Santa ke, but did connect with otuer trunk line 
connections of the Santa ke, and where such trunk line 
connections and not the Santa Fe divided with the short 
originating line, and the Santa fe’s proportion of the 
through rate was in po wise atiected. 

The only effect of the action of the Santa Fe, when it 
refused to concur in through tariffs to tue several manu- 
facturing points on the short lines referred to, was to 
exclude the lumber of the mills on these lines from being 
sold in competition with the iumber from the mills on its 
line. The specitic result was the loss of revenue to the 
Santa Fe on such lumber as it thus excluded from its line, 
but it is presumed it was merely protecting an agreement 
with the manutacturers on its own line. 


Complaint Filed by Lumbermen. 


This joint program of the Santa Fe and its lumber 
manufacturers has not gone uncnallenged. A number of 
retail yard men, with lumber yards at Santa Fe local 
points, filed a complaint before the Interstate Commerce 
Commission insisting that the Santa Fe be forced to restore 
through rates to tueir towns for lumber manufactured at 
milis on the Cotton Belt railroad, which had been canceled 
because, as alleged, of differences over the proportion to be 
allowed the Cotton Belt, so they would not be forced to 
buy only from the mills on the Santa Fe. Their complaint 
wus sustained, and the Interstate Commerce Commission 
forced the restoration of the rates. 

The decision in a sense, however, played into the hands of 
the Santa fe and its manufacturers, because Commissioner 
Harlan, in prorating that portion of the through rate which 
the commission thought should be assigned to the Cotton 
Belt, took notice of the fact that the Cotton Belt had 
been allowing a proportion of its revenue in respect merely 
of the transportation of logs over incorporated tramroads, 
which were in no sense ratroads, from the forests to the 
mills. In respect of such log hauls on such logging lines, 
which they referred to as “tap or tram lines,” the commls- 
sion reserved decision for further investigation, but said 
that with the lights before them, such tramroads, not 
being railroads, were not believed to be entitled to palr- 
ticipate in dividing the through rates. Very few persons 
contend to the contrary. Nevertheless, there were and are 
instances in both Texas and Louisiana, probably no more 
in Louisiana than in Texas, where proportions of | the 
through interstate rates are conceded to such tram lines. 
Proportions of the Texas rates are not so conceded, because 
the 'exas commission has been intelligent and diligent 2 
the matter and has had no difficulty in discriminating the 
tramroads from the common carrier railroads, bowever 
short in length, and has sternly set its face against the 
railroads conceding any part of their Texas rates to the 
tramroads. ‘This situation in both aspects, of course, was @ 
matter of common knowledge when the Santa le lumber 
manufacturers waived their rights to organize their tram- 
roads in such form as to claim these concessions, but they 
were far more than compensated therefor by the initial 
financial assistance they received and the Santa Fe program 
securing them 2 monopoly in the Santa Fe markets. 


A Disconcerting Decision. 


The decision in the Star Grain & Lumber Company case 
above referred to, however, wrought consternation in Santa 
Fe mill circles. When ultimately enforced it will let into 
Santa Fe territory the products of the outside mills. 
will then benefit the public and other manufacturers of 
lumber. As yet, however, it has resulted in little more 
than a tightening up by the Santa Fe in its original policy. 
How and why? Because there are numerous mills in Texas 
and Louisiana situated on short lines of standard commot 
carrier lines, which mills can not get their product to the 
nearest trunk line railread junction without shipping over 
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such short lines of railroad, and which short lines of 
railroad could not under the law, if they would, and they 
will not haul the products of such miils without charging 
and applying the lawful through or local rates. However, 
the Santa Fe affects to consider all such short lines of 
railroad, where owned by the same or nearly the same 
people as own the saw mills, as that species of tap or 
tramroad hauling only logs to mills referred to by Commis- 
sioner Harlan. Since the decision in the Star Grain & 
Lumber case, the Santa Fe holding aloft the tail end of 
that decision referring to tramroads, probably bas canceled 
out more rates applicable to miliing points on other rail- 
roads (in perfect defiance of the main body of the decision 
ordering it to put rates in with the Cotton Belt and estab- 
lishing its duty so to do with all common carrier railroads) 
than it ever did before. 

Nothing remains but for the shippers on such short lines 
of railroad so discriminated against in each case to file 
compiaints before the Interstate Commerce Commission and 
pursue them through years to a final conclusion. Meantime, 
the Santa Fe markets, as heretofore, remain largely the 
exclusive property of the Santa Fe millmen. 

Whether right or wrong in principle, the practice by 
standard rail lines of conceding a part of the rate to the 
original tram or logging roads is practically as old as the 
yellow pine industry itself. It was begun by the railroads, 
their rates being fixed accordingly, to stimuiate the develop- 
ment of the yellow pine industry, then in its infancy, and 
was based upon the fact that for every sawmill proposition 
established an extraordinarily heavy proportion of the 
invested capital was tied up in railroad tracks laid to log 
the mill, and which otherwise produced no income. The 
Interstate Commerce Commission looked into the whole sub- 
ject about fifteen years ago, and practically approved the 
practice. ‘The Texas railroad commission disapproved it 
less than ten years ago, in respect to Texas rates. 

But, right or wrong, the practice has prevailed and pre- 
vaiis in respect of interstate rates as much in Texas as in 
Louisiana, and to the millman not on the Santa Fe is the 
only fact that conduces to put him on an equality with 
the favored millmen on the Santa Fe, at least so far as the 
Santa Fe markets are concerned. ‘Therefore, the Santa Fe 
and the Santa Fe millmen are resolutely and stubbornly 
determined to break it up. 

Interstate Rates. 

The proposition is purely one of interstate rates. The 
lines of railroad allowing divisions to the tap or tramroads 
makes no discrimination in that respect between the tram 
or taproads of Louisiana and of Texas. 

But the Texas railroad commission, while having no juris- 
diction over the matter, has been brought to take steps 
looking to coercive measures. Certain Santa Fe millmen 
have argued to the ‘texas commission that the interstate 
rate from Lake Charles and Alexandria to Texas consuming 
points is the same as from Texas miils; that the Louisiana 
manutacturers’ tram or taproads get divisions out of the 
through rate, giving them a net rate lower than the Texas 
rate; that the Texus commission ought to force the Lou- 
isiana-‘lexas railruads to stop the practice, or else reduce 
the ‘texas common point rates about 5 cents a hundred- 
weight. The commission has issued a notice accordingly, 
and is proceeding on the assumption that a great injustice 
is being done the entire body of Texas manufacturers of 
lumber. What is the answer’? 

kirst. ‘That the Santa Fe millmen have no standing 
before the court. They have the constant advantage over 
all other miilmen of the Santa te’s policy in excluding as 
far as possible products of other mills off its lines, whether 
such products originate on railroads or tramroads in ‘Texas 
or in Louisiana. 

Second. ‘bhey knew of the situation and relinquished 
their rights in the matter for value duly received when 
they Organized their miil propositions. 

Third. ‘that lumber rates trom Texas to Louisiana are as 
low as from Louisiana to Texas, and if the movement of 
the traffic was trom Texas to Louisiana instead of from 
Louisiana to ‘Texas, the Louisiana mililmen would have 
precisely the same complaint in regard to the situation as is 
now urged against them by our ‘Lexas railroad commission. 

Fourth. We beiieve that the ultimate result of the whole 
matter will be to cut out both in Texas and Louisiana the 
divisions heretofore accorded out of the interstate rates 
to the purely logging roads. It is expected that the Santa 
Ke will continue to coniuse many of the short lines of 
standard railroads having saw mills on their lines with the 
tramrouds, will continue to deciine to concur in their 
tariis and will continue to exclude the products of the 
mills along such lines from competition in Santa Fe terri- 
tory, to the continued prosperity of the Santa Fe millmen, 
who, notwithstanding their present complaint that they are 
being driven out of the markets, continue to run some of 
their mills at night while other mills are running less 
than full time. 

kitth. Tne present proposition to reduce the Texas 
lumber rate doubtiess is supposed by the Texas commission 
to be entirely in favor of the entire lumber manufacturing 
Interest of Texas. For the reasons above explained it 
will operate aimost exclusively in favor merely of those 
situated an the Santa Fe railroad. 

Sixth. This situation does not properly involve the Texas 
rates which our commission now proposes to reduce. It 
was only a short time ago when practically the entire 
lumber manufacturing interest of the state, headed by 
General Manager Bonner, of the Kirby Lumber Company, 
was before our commission testifying as witnesses, cailed 
by the raiiroads, including the Santa tre, that the old Texas 
lumber rate adjustment which, if anything, was slightly 
higher than the present adjustment, was fair and pertectly 
Salisiactory, nor is there today the slightest complaint from 
‘my source that those rates themselves are unfair. The 
complaint referred to by Commissioner Colquitt in his 
circular ietter dated October 14 is directed exclusively 
against the interstate rate situation and the payment of 
divisions to logging roads in Louisiana. This is a matter 
exclusively wituin the jurisdiction of the Interstate Com- 
merce Commission, and it is clear that it would be an 
abuse of the ‘Texas railroad commission’s rate-making au- 
thority for it to reduce the Texas rates applicable on all 
of the seventy-nine railroads of Texas, in order to force 
these few railroads that operate not only in Texas but 
also in Louisiana to correct the matters mentioned, 


No Safeguard to Railroads. 

The Texas railroad commission can not guarantee the 
railtoads actually involved that even after they make the 
adjustiaents desired complaint will not be filed against 
them by the Louisiana lumber interests effected before the 
Interstate Commcree Commission, and that body having full 
jurisdiction of the subject may force these railroads to 
undo what the Texas railroad commission, without author- 
ity or jurisdiction, is endeavoring to force them to do. 

There are various other lines of railroad in east Texas 
Within our knowledge that have no earthly control over the 
Louisiana or Arkansas situation, whose principal revenue 
1S derived from the transportation of lumber and whose 
division out of the Texas rates, if it be reduced to the 
basis proposed by the railroad commission, will be utterly 
emasculated, and those lines will suffer the loss of tens 
of thousands of dollars of revenue without having been 
suilty of any fault whatever, We believe this would be 
utterly unjust and unfair, and we do not believe that 
Prosperity can be brought to the lumber interests of this 
as Dy resorting to injustice and unfairness. Such meth- 
on aan sorry foundation on which to predicate permanent 

osperity. 


‘ ‘Seventh. Moreover, we have no idea that even if the 
— commission of Texas yields to the wishes of those 
to, tha, Jtsing it to adopt the coercive measures referred 


that they will stand the test of the courts, which we 
on will tLe resorted to. We can conceive of no case 
vo the equitable powers of the federal courts would be 
> quickly exercised than in a case like this, where our 


commission, while finding no fault with the Texas rate, 
cuts same 33% percent in an indirect effort to rectify and 
in fact to increase an interstate rate. 

Suppose that the principal railroads of Texas do enjoin 
the action of the Texas raiiroad commission in reducing the 
Texas rates, will the Santa Ie railroad join in an applica- 
tion to enjoin? It has always been the leader in contests 
against rate reductions made by the railroad commission. 
We feel quite sure that the Santa Fe will not join in 
opposing the reduction, but in fact will concur in it, and 
we believe that the lumbermen who are urging this propo- 
sition before the railroad commission of ‘lexas have been 
assured by the Santa Ke that it will concur in the rate 
reduction. What then will be the situation? The maxi- 
mum lumber rate on all of the principal railroads of Texas 
will remain at 17% cents, and those lumber manufacturers 
whose principal plants are situated on the Santa Fe will 
enjoy the benefit of the difference in all markets reached by 
the Santa Fe railroad, and if, as will probably be the case, 
the Santa Fe will accept from its connections shipments 
originating at Santa Fe mills, destined to points on other 
lines in ‘lexas, a correspondingly lower proportion of the 
through rate as same may then be constituted, the nature 
of which it is difficult to anticipate, as under those cir- 
cumstances the rate applicabie on all lines successfully 
contesting the order will be 17% cents, whereas on the 


Santa ke the rate will be 13% cents, the manufacturers - 


of lumber on the Santa Fe will enjoy a proportionate 
seacnenee on lumber shipped by them to any point in 
Texas, 

We believe that the lumber manufacturers on the Santa 
Fe have received assurances along these lines and expect 
a tremendous increase in their sales at the expense of all 
lumber manufacturers on other lines in Texas, and we do 
not appreciate any such effort on their part to serve their 
interests at the expense of us. 


Eighth. The entire situation is about to become one of 
utter demoralization. ‘The sale of lumber since the com- 
mission established its late order has already decreased 
appreciably on account of the expectation of the retail 
yard men that they will be able to buy and ship on lower 
rates; nor will this situation rectify itself after the rates 
are reduced because of the, general expectation that liti- 
gation will ensue and that in any event the new rate fixed 
by the railroad commission will not be stable but subject to 
change at almost any time. 

We long ago came to know that stability in rates is 
worth more to a constant shipper with a market widely 
extended than the matter of low rates. 

Ninth. We do believe that a differential should be estab- 
lished between the rate on lumber from Louisiana milling 
points to Texas consuming territory, over the rate from 
Texas milling points to Texas consuming territory, but as 
a matter of fact, the necessity therefor has been exagger- 
ated. We understand that if anything the Texas mills are 
running more nearly on full time than those in Louisiana. 
We believe the act is that the discontent in regard to the 
rate situation, and particulaily in regard to the payment 
of divisions to tap lines, which has been going on for a 
quarter of a century, and the complaint against which has 
arisen so suddenly, really is based on the unfavorable 
condition of the lumber market everywhere, and that if 
manufacturers of lumber generally were obtaining satis- 
factory prices for their product they would be too busy -te 
concern themselves about the rate and division situation, 
the existence of which did not bring about the present 
depressed condition of the lumber market, and the proposed 
changes in which will not remove it 

Tenth. Dissension among the lumbermen, as between 
themselves, and bitter battles against the railroads, con- 
stitute about as poor a policy for the improvement of the 
real trouble as possibly could be resorted to. 





TRANSPORTATION ITEMS OF 


EFFORTS BEING MADE TO END STRIKE. 


MINNEAPOLIS, MINN., Dec. 15.—The freight embargo 
between the Twin Cities and the Pacific coast remains 
practically unchanged. It is as nearly complete as the 
absence of 4,000 experienced switchmen and the substitu- 
tion of novices can make it. Scarcely any tratiic is mov- 
ing except wheat, coal and the necessary merchandise. 
Lumbermen are unable to get a car of lumber from the 
West. 

A conference of all unions affiliated with the American 
Federation of Labor in the railroad work in the North- 
west has been called in St. Paul tor Saturday. Frank T. 
Hawley, president of the Switchmen’s Union of North 
America, said today that in case the general managers 
of the thirteen roads affected by the strike do not come 
to terms the possibility is big for a general sympathetic 
strike. If it comes it will include freight handlers, 
clerks, teamsters, machinists, boiler makers and allied 
trades. 

Governor A. O. Eberhart is putting forth his best 
efforts to bring about an agreement. Both sides assert 
they are winning in the fight and neither seems willing to 
give in. The president of the union denies that the union 
will recede, but he says it is willing to arbitrate, if the 
roads will agree not to appeal to the higher courts. If 
the strike is adjusted by arbitration under the Erdman 
act either side has the right to appeal. 

The immediate effects of the strike have been to defer 
orders of Coast lumber products, but there has not been 
any advance in prices with the exception of red cedar 
shingles. There is a general stiffening of prices on other 
lines, but no material advance is expected until the spring 
business opens. The movement in the markets is quiet, 
due in part to the strike and to the season of the year, 
when most lumbermen are taking account of stocks. 
Wholesaters are confident of a big rush with the, opening 
of the buying season. 





RAILROAD OFFICIALS PREDICT QUICK TERMIN- 
ATION OF STRIKE. 

Everert, WASH., Dec. 13.—The freight embargo is 
creating a trade disturbance among the mills in this city 
and contiguous territory that is bound to be far reaching 
and vastly embarrassing not only to manufacturers of 
forest products but to line yard men and consumers. As 
the situation stands, a number of shingle plants on the 
Great Northern and the Northern Pacific, over which lines 
little tonnage is going aside from perishable freight, have 
been forced to close sooner than planned, aided, however, 
by the approach of winter. Lumber mills are also begin- 
ning to feel the effects of the strike visitation and stocks 
are piling up fast. This condition is especially discourag- 
ing with concerns having on hand a large quantity of 
cedar siding, which commands an excellent price, as they 
are unable to profit by the market’s excellence owing to 
restricted rail shipping facilities. There are producers in 
this city, nevertheless, who profess to be not one whit 
disconcerted by the strike brought against the transconti- 
nental lines by the switchmen’s union, stating that the 
growing surpluses will be converted into good money 
when the disagreement between the railroads and their 
men is terminated, such manufacturers believing, as is 
generally believed here, that the coming year is bound to 
prove one of trade prosperity. 

Officials of the Great Northern at the company’s ter- 
minal yards in this city assert in positive language that 
the strike soon will be broken. Three switch engines 
are relieving the situation somewhat at the mills. 





BAD WEATHER ADDS SEVERITY TO SITUATION. 

SPOKANE, WAsH., Dec. 11.—Snow turning to slush 
with occasional rain has marked weather conditions the 
last seven days in the Inland Empire. The bad weather 
is responsible largely for a generally falling off in busi- 
ness. Lumbermen have noted their share of the decrease. 
This factor and the strike tie-up on the Great Northern 
and Northern Pacific lines combined to make the last 
week dull. 

KALisPELL, Mont., Dec. 14.—Demand is holding up 
well, and there is no trouble in getting prices asked. 
Owing to the paralyzed condition of traffic, caused by 
the switchmen’s strike, but very little lumber has meved. 


INTEREST TO LUMBERMEN. 


Unless the strike situation is relieved the next few days 
practically all plants in this section will be forced to 
close down for want of cars. 





RAILROADS GETTING THE BEST OF IT. 

TAacoMA, WASH., Dec. 9.—Indications are that the rail- 
roads are rapidly getting the best of the strike situa- 
tion. The embargo placed last week on freight ship- 
ments has been removed and the lines are again furnish- 
ing cars and accepting shipments from the mills and are 
operating freight trains about as usual. The switchmen 
remain out, their places having been taken by new men, 
railroad officials reporting no difficulty in getting all 
the men they need, and they also report that while 
freight offerings are not extra heavy, there is a good 
volume of traffic and that it is going through in good 
time considering the strenuous weather conditions both 
here and in the middle West. 





IMPORTANT PROJECT PUT THROUGH. 


CHARLESTON, W. VA., Dec. 15.—A deal of considerable 
importance to this section of West Virginia was con- 
summated last Saturday when the Horse Creek Coal & 
Land Company, owning 12,000 acres of coal and timber 
lands; the Horse Creek Coal & Mining Company, owning 
a like amount, and the D. G. Courtney Company, owning 
about 11,000 acres, closed a deal with the Chesapeake & 
Ohio railroad for the construction of twenty miles of 
railroad from Altman on the Coal River branch of the 
Chesapeake & Ohio, up Horse creek to a point near 
Griffithsville. The road extends from Coal River basin 
to the waters of Mud river and drained by both streams. 

The first of the three companies is headed by Gen. C. 
C. Watts and local associates, who were instrumental in 
the building of the Coal River road which the Chesa- 
peake & Ohio later purchased. The second company is 
headed by Crawford & Ashby, Sterrett Bros., Lucien 
Poteet, Charles Alderson and others, while the third, D. 
G. Courtney, is one of the large timber men in the state. 

This property is part of the 500,000-acre tract that 
New York parties, presumably Kuhn, Loeb & Co., have 
been dickering for and which on several occasions some 
hitch arose at the moment the final move was to be made 
by which the New York parties would secure control. 
The price for the land was $40 an acre, so that the 35,000 
acres represented in the deals herein mentioned, none of 
which is as yet touched by a railroad, has a value of at 
least $1,400,000. This, however, is nowhere near the 
real value of the land, as it is very valuable not only in 
coal and timber but the territory near Griffithsville is 
known to have gas and oil in large quantities. Accord- 
ing to some of the owners there is over 200,000,000 feet 
of merchantable timber on the three tracts. 





RECENT LOUISIANA INCORPORATIONS. 

LAKE CHARLES, LA., Dec. 14.—The charter of the 
Winnsboro Boeuf River railroad has been granted. This 
road will extend from Winnsboro to Boeuf River and will 
be built by the St. John Lumber Company, of Winnsboro, 
for the purpose of hauling timber to the mill, making 
a cheaper freight rate. The objective point of this new 
road will be Jena, where it will connect with the Rock 
Island. Over six miles have been graded. 

E. A. Plauche, of Marksville, has been chosen presi- 
dent of the Avoyelles Palmetto & Gulf Railroad Com- 
pany, organized last week for the purpose of building a 
line from Opelousas to Moreauville. Work on the road 
will begin shortly. 





LOGGING ROAD TO BE CONSTRUCTED. 

PorTLAND, ORE., Dec. 14.—Articles of incorporation 
of the Columbia River Belt Line Railroad Company have 
been filed with the county clerk by Russell Hawkins, rep- 
resenting the Whitney Company, Limited, J. D. Ed- 
wards and John M. Gearin. The purpose is the con- 
struction of a logging road from a point on Gnat creek 
via Big creek to tnappton, in Clatsop county. The 
capital stock is $50,000. The Whitney company has large 
holdings of timber in Clatsop county, which will be de- 
veloped at once. The logs will be brought to Columbia 
river. 
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ASSOCIATION INTELLIGENCE. 


Coming Conventions. 


January 4—Louisiana Forestry Association, Minden, La. 

January 11-12—Northwestern Cedarmen’s§ Association, 
Chicago. 

January 12-13—Retail Lumber Dealers’ Association of 
andiuna, Claypool hotel, Indianapolis. 

January 12-14—Nebraska Lumber Dealers’ Association, 
Lincoln, Neb., Lincoln Auditorium. 


January 13—Indiana Hardwood Lumbermen’s Association, 
Indianapolis, Ind. 


January 18-20—Northwestern Lumbermen’s Association, 
Minneapolis, Minn. 


January 18-20—Union Association of Lumber Dealers, 
Columbus, Ohio. 

January 19-20—National Lumber Exporters’ Association, 
Baltimore, Md. 

January 25—Annual meeting Northern Pine Manufacturers’ 
Association, Minneapolis, Miun. 

January 25—Central lowa Retail Lumbermen’s Associa- 
tion, Murshtield, Pigrim hotel. 

January 25-26—Yellow Pine Manufacturers’ Association, 
Hotel Grunewald, New Urleans, La. 

January 25-27—Southwestern Lumbermen’s Association, 
Kansas City, Mo. 

January 26—Indiana Manufacturers’ & Shippers’ Associa- 
tion, Claypool hotel, Indianapolis. 

Jumuary 25-27—Colorado & Wyoming Lumber Dealers’ 
Association, Denver, Colo. 

January 26-28—VDennsylvania Lumbermen’s Association, 
Lumbermen’s Exchange, Philadelphia, Pa.; headquarters 
Believue-Stratford hotel. 

January 27-28—Retail Lumber Dealers’ Association of 
Pennsylvania, Pittsburg; Monongahela house. 

February 1-3—Hardwood Manufacturers’ Association of 
the United States, Cincinnati, Ohio. 

February 2-3—Tri-State Retail Lumber Dealers’ Associa- 
tion, Kvansville, Ind. 

_February 8-9—Kentucky Retail Lumber Dealers’ Associa- 
tion, Louisville, Ky. 

February 14-16—Western Retail Lumbermen’s Association, 
Portland, Ore. 

February 16-18—Illinois Lumber Dealers’ Association, La 
Salle hotel, Chicago. 

February 18-26—Third Annual Cement Show, Coliseum, 
Chicago. 

_ February 23-25—Wisconsin Retail Lumber Dealers’ Asso- 
ciation, Milwaukee, Wis. 

March 1-5—Northwestern Cement Products’ . Association, 
St. Paul Auditorium, St. Paul, Minn. 

March 2-3—National Wholesale Lumber Dealers’ Associa- 
tion, Cincinnati, Ohio. 

March 3—Annual meeting Northwestern Iowa Retailers’ 
Association, Sioux City, lowa. 

March 8—Lumbermen's Association of New Mexico & 
Arizona, El Paso, Tex. 

March 12—Buffalo Lumber Exchange, Buffalo, N. Y. 

April 12-14—Lumbermen’s Association of Texas, twenty- 
fourth annual, San Antonio. 











NEXT ANNUAL OF INDIANA MANUFACTURERS 
AND SHIPPERS, 

INDIANAPOLIS, IND., Dec. 13.—The executive committee 
of the Indiana Manufacturers & Shippers Association 
met in this city last week to arrange for the annual 
meeting of the association, which will be held in the 
Claypool] hotel January 26. The program will be deter- 
mined definitely at another committee meeting. The 
committee has filed with the Indiana railroad commis- 
sion a petition asking that the demurrage rules ap- 
proved by the National Association of Railroad Com- 
missioners be adopted in this state. 





PLANS FOR ANNUAL PERFECTED. 


Sr. Louis, Dec. 14.-The board of directors of the 
Lumbermen’s Exchange held a meeting at the secretary’s 
office Friday afternoon and perfected plans for the 
annual dinner and election of officers. This will be held 
at the Missouri Athletic Club at 6 p. m., December 21. 
Detailed plans for the function are in the hands of a 
committee composed of A. J. Lang and Tom Powe. 
According to the custom of the exchange an election 
committee will be named immediately after the dinner 
which will bring in a report. Another slate may be 
named from the floor. Thirty days later the election of 
officers will be held from 1 to 5 o’clock at the exchange 
rooms, 


COMING NATIONAL EXPORTERS’ ANNUAL. 


BALTIMORE, Mp., Dec. 14.—Preparations are under 
way for the annual meeting of the National Lumber 
Exporters’ Association, which will take place in this city 
January 19-20. The Hotel Belvedere has been selected 
as headquarters, and the sessions will also be held there. 
The business to be disposed of will include the election 
of officers for the ensuing year, the reading of’ reports 
from committees, the presentation of the president’s 
yearly statement, wherein he is expected to review the 
work done during the year, and a report from a special 
committee, which was named to prepare a revision of 
the constitution and bylaws. 

This committee consists of W. H. Russe, of Russe & 
Burgess, Memphis, Tenn., chairman; John L. Alcock, of 
John L. Alcock & Co., Baltimore, and E. E. Taenzer, of 
the John L. Taenzer Lumber Company, of Memphis. 
The committee is expected to submit recommendations 
involving changes in the organic law of the association. 
The grading abuses in the Liverpool market, the reduc- 
tion of free time on shipments originating in New 
Orleans, La., and the plan for a clean through ocean 
bill of lading are among the matters which, it is thought, 
will be ventilated. 

In addition to the officers four directors will be 
elected. The four members of the board who will retire 
unless re-elected are Ferdinand Brenner, of the Ferdi- 





nand Brenner Lumber Company, of Cincinnati, Ohio; 
W. H. Russe, of Russe & Burgess, Memphis; L. Methudy, 
of St. Louis, Mo., and Max Ssosse, of the Kosse & 
Penrod Lumber Company, of Cincinnati. Among the 
social features will be a banquet at the Belvedere. 





HOT CONTEST FOR OFFICE. 

MEMPHIS, TENN., Dec. 13.—The race for the presi- 
deney of the Lumbermen’s Club, as well as for all the 
other offices in that organization, is being carried on as 
if it were of as much importance as a national election. 
The friends tor all canuidates are working hard for 
them and the candidates themselves are leaving no stone 
unturned that will aid them in securing the oilices to 
which they aspire. Every lumberman in Memphis is 
being besieged at his otnce, in his home and on the 
street and no effort is spared that will result in the 
securing of one or more votes. ‘Lhe contest is good 
natured and friendly. 

The election will be held at the Business Men’s Club 
Saturday evening from 7 to 10. Othcers of election 
have been chosen as follows: 

Judges—W. R. Barksdale, Barksdale-Kellogg Lumber 
Company; EK. E. Taenzer, Darnell-‘laenzer Lumber Com- 
pany. Clerks—R. M. Bennett, M. B. Cooper and George 
U. Friedel. 


Convention Reports. 


APPRECIATION FrOM THE DISCERNING. 


At its meeting December 6 the Lumbermen’s Club 
of Cincinnati took action expressive of the sentiments 
ot its membership in the passage of the following 
resolutions: 


WHEREAS, The attention of this club has been brought to 
the fact of the death of Mr. James bk. Vefebaugh, editor of 
the AMERICAN LUMBERMAN, of Chicago, who for many years 
has been a stanco triend of the lumber trade and who 
has been admired and respected by us ail; and 

WHEREAS, We will always hold the memory of his 
valuabie and honorable life, and his afliliation so ailied with 
the lumber industry, in the deepest respect and esteem. 
Now therefore be it 

Resolved, That the members of the Lumbermen’s Club of 
Cincinnati give expression to our feelings of regret at his 
death by omering our sincerest condolences to his bereaved 
tamily; and be it further 

kesolved, That the secretary of this club be instructed 
to spread these resolutions upon the minutes of the club, 
and that he be further instructed to forward a copy thereof 
to the family of the deceased and to the lumber trade 
journals. Respectfully submitted, 

R. MCCRACKEN, 

FERD BRENNER, 

LEWIS Doster, 
Committee. 











ALABAMA-WEST FLORIDA MANUFACTURERS 
IN SESSION. 

BIRMINGHAM, ALA., Dec. 14.—At today’s meeting of 
the Alabama-West Florida Lumber Manutacturers’ Asso- 
ciation, in Birmingham, the organization adopted reso- 
lutions in memory of the late J. E. Defebaugh, editor of 
the AMERICAN LUMBERMAN. ‘The resolutions set forth 
the tender regard of the members of the association for 
the man who, it was stated, had spent his life in the 
advancement of the lumbermen of the nation and their 
interests. Short talks were made by the members present 
in which they expressed their deep affection for Mr. 
Detebaugh and paid tribute to his character and accom- 
plishments. 

About twenty-five members were present. Tollowing 
the meeting the visitors boarded a special car and were 
taken to Ensley for a trip through the steel plant. 

Reports were made on business conditions in the form 
of short talks and there was a general indication of 
satisfaction with the results of the last year. Heavy 
business was predicted tor the year about to open. 

The meeting was held at the rooms of the Building 
Material Men’s Exchange in the Chamber of Commerce 
building. President J. . Burlingame presided and 
Secretary J. H. Eddy was present. One of the most 
important topics taken up was that of odd lengths. The 
trend of discussion indicated that the new rule finally 
would be agreed upon and put into effect at the begin- 
ning of the new year. ‘The action will mean that the 
members intend to bill their goods by the lineal foot 
instead of in multiples of two as in the past. The 
proposition probably will meet with considerable objec- 
tion on the part of the retailers. 





PHILADELPHIA HOSPITALITY. 


Twenty-four lumbermen, members of the Union 
League Club of Philadelphia, compose what is known 
as the Sawdust Club. It is one of the many wheels 
within wheels of the big Philadelphia social organiza- 
tion, and for unique features and generally enjoyable 
times these Quaker friends lead. ‘They are naturally 
socially inclined and they love to entertain guests. 

Once a year the Sawdust Club gives a- dinner to 
which each member invites a guest or more and, ac- 
cording to its annual custom, forty-two of these guests 
were ushered into the League Club’s banquet room a 
week ago last Wednesday night, where they were sur- 
prised to find themselves on a clever simulation of the 
only piece of land within a few miles of the North 
Pole. Appropritely, the general scheme of table 


decorations was white. A few tons of ice down the 


center of the big table was made the roadbed for a 
railroad connection between the pole and another 
clime later to be indicated. Teddy bears were placed 
in appropriate places and the P. D. Q. railroad helped 
to satisfy all present that they were at the pole 


whether or not Dr. Cook had really arrived there. 

After a short session in the polar region the Say 
dusters and their guests were ushered into another 
room, where they were appropriately and joyously en- 
,tertained, and shortly afterward they were transterred 
to Miami, lla., where a bower of roses and a pro- 
fusion of other tropical flora gave more warmth to the 
visitors than the liquid refresnments which made the 
eyes sparkle and the cheek flush. The main, big 
chandelier was in the shape of a huge rosebush, adid- 
ing warmth to the generat effect. 

John keilly was introduced as toastmaster by Presi- 
dent I. C, Gillingham, of the club, and felicitously 
introduced the speakers and made all feel at home. A 
song book, treely distributed and of wood and paper, 
the latter made of sawdust, made it possible tor all 
to sing whether they knew the difference between the 
Doxoiogy and ‘‘Johnny, Get Your Gun.’’ During the 
time between the transition trom the North Poie to 
Florida the party was entertained with moving pic- 
tures, all of scenes in Switzerland in its prettiest sea- 
son. Other ofticers of this organization than those 
mentioned and who also were responsible for the enter- 
tainment were Howard Ketchum, secretary and treas- 
urer; W. H. Collins, chairman of the entertainment 
committee, and lranklin Smedley. 





LUMBERMEN ENTERTAIN LADIES. 

SPOKANE, WASH., Dec. 11.—Drinking a toast to the 
‘*Jadies’’ and to the Washington red apple, the ‘‘ pride 
and bane of man,’’? members of the Spokane Lumber- 
men’s Club clinked glasses at the noon luncheon given 
Saturday at rooms of the Chamber of Commerce, and 
with other fitting ceremonies made ‘‘ Ladies’ day’? an 
auspicious one. The toast was proposed by E. J. 
Cannon, the speaker ot the day, following a witty 
address in which some of the secrets of the Garden of 
Eden and Adam and Eve were told in modern version. 
Not less witty, however, and in accord with the occa- 
sion, was the response of KE. F. C. Van Dissel. About 
forty members of the club, with their wives and 
friends, gathered at the banquet rooms, where, besides 
an attractive menu, a program ot music and speeches 
had been prepared. George W. Hoag, president of 
the club, presided, and introduced Attorney Cannon as 
the one man in Spokane ‘‘capable of telling about the 
Garden of Eden, the tempting apple and Mother Eve.’’ 
The address by Mr. Cannon was to entertain rather 
than to instruct and the traditional aspect of the 
biblical story of the serpent, the apple and the fall 
ot man, called forth laughter and applause throughout 
his talk. 

Following the toast by Mr. Cannon, in which he held 
up Washington as a land where the fairest daughters 
ot Eve and the choicest specimens of the tempting 
fruit are to be found, Mr. Hoag called for a response 
from Mr. Van Dissel. 

Mr. Van Dissel jokingly flayed the bachelors at the 
luncheon and those who came unattended, exhorting 
them to find the happy life in the married state. 
Turning half seriously upon the married men Mr. Van 
Dissel urged obedience to women, without whom, he 
said, the world would be a dreary place. 

The reading of an original poem of welcome to the 
women, in the ‘‘Daily Mill Run,’’ the official organ 
of the club, and the giving of the Concatenated Order 
of Hoo-Hoo yell formed a part of the program. 

Mrs. George W. Manning and D. G. Black rendered 
solos, accompanied by Miss Pauline Drake. 


Attendance. 
Mr. and Mrs. Wooster. Miss Edith M. Yeomans. 
Mr. and Mrs. C. M. Heald. Mr. and Mrs. M. A. Phelps. 


Mr. and Mrs. George W. Hoag. Mr. and Mrs. F. H. Crombie. 

Mr. and Mrs. Edward J. Can- Mr. and Mrs. W. D. Rae. 
non. Mr. and Mrs. A. W. Lawrence. 

Mr. and Mrs. C. A. Lamb. Mr. and Mrs. Frank C. Hogan. 

Miss Edna Carpenter. Miss Pearl O'Neill. 

J. H. Ehrmantraut. James G. Wallace. 

Miss Maud Badgrow. . &. KF. Cartier Van Dissel. 

Mr. and Mrs. J. F. Sexton. Miss Anna C. Sexton. 

Mr. and Mrs. W. T. Horr. Mrs. A. C. Yeomans. 

Mr. and Mrs. J. P. Reardon, Mrs. 8. M. McNeill. 

Mr. and Mrs. B. L. Willis. Miss Mary P. Merrill. 

Mr. and Mrs. G. W. Duffy. George M. Yeomans. 

Mr. and Mrs. H. C. Culver. Miss Clara Thomas. 

Mr. and Mrs. F. J. Davies. Mr. and Mrs. C. N. Thomas. 

Miss Hattie M. Snow. Mr. and Mrs. C. R. Cushman. 

Miss Anna Duncan. §&. N. Tefft. G. A. Rogers. 

A. E. Cable. Mrs. F. T. Bement. B. T. Pierce. 

i Mrs. G. E. Tabor. Daniel Hock. 

W. L. Duffy. Samuel Merrill. 

It. L. Wilson. Miss Duffy. I. G. Kjosness. 

Miss Kate Sexton. M. M. Dean. G. L. Cufkendall. 

Miss Hazel Tefft. R. A. Kellogg. 


The club will meet Saturday at noon during De- 
cember, January and February. 





TRUSTEES OF NATIONAL WHOLESALERS MEET. 


New York, Dec. 10.—At a meeting of the board of 
trustees, of the National Wholesale Lumber Dealers’ 
Association, at headquarters, 66 Broadway, today, it 
was voted to hold the next annual meeting of the asso- 
ciation in Cincinnati, March 2 and 38, 1910. Invitations 
were received from other cities, but after much con- 
sideration, and in view of the fact that the meeting 
had not been held in the West for a number of years, the 
board decided to meet next year in Cincinnati, and 
indications already point to the meeting being one of 
the largest in the history of the association. Details 
as to the program and entertainment were left 
with the executive committee, consisting of George I’. 
Craig, president, Philadelphia; Robert W. Higbie, New 
York city; F. R. Babcock, Pittsburg, Pa.; F. E. Parker, 
Saginaw, Mich., and A, L. Stone, Cleveland, Ohio. 
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Definite announcement as to plans and arrangements 
will be published within a short time. 

A number of other matters of interest were con- 
sidered. Reports of the various departments showed 
them to be in good condition, and showed a substantial 
gain in membership since the last annual meeting in 
March, in Philadelphia. The association is growing 
steadily and its work along the line of credits, trans- 
portation, collections, trade relations, insurance, arbitra- 
tions, and forestry are of much value to membership. 
Preceding the trustees meeting, was a meeting of the 


executive committee, as well as a meeting of the special 
congressional car stake meeting. Those present were: 


George F. Craig, president, A. L. Stone, Cleveland, Ohio. 
Philadelphia, Pa. W. E. Litchfield, Boston, 
I’. R. Babcock, Pittsburg, Pa. Mass. 
N. H. Walcott, Providence, W. W. Reilley, Buffalo, N. Y. 
| A G. C. Edwards, Ottawa, Ont. 
F. 8S. Underhill, Philadelphia, F. W. Cole, New York city. 
Pa. R. W. Higbie, New York city. 
J. as Stimson, Huntingburg, Horton Corwin, jr., Edenton, 
nd. N. C. 
Lewis Dill, Baltimore, Md. R. D. Baker, Pittsburg, Pa. 
W. W. Knight, Indianapolis, J. L. Kendall, Pittsburg, Pa. 
Ind. L. L. Barth, Chicago, IIl. 





SEMIANNUAL OF MISSISSIPPI PINE ASSOCIATION. 





Governor Makes Strong Appeal for Co-operation in Conservation—President Emphasizes Im- 
portances of Considering Values of Yellow Pine—Secretary’s Report. 
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JACKSON, Miss., Dec. 16.—The semiannual meeting of 
the Mississippi Pine Association was held at Jackson 
December 14, President J. F. Wilder, of Epps, pre- 
siding, and E. M. Brown, secretary, at his post. There 
was a good attendance and an interesting session. 

Governor Noel of Mississippi made the welcoming 
address which was appreciated very highly. The gover- 
nor gave the most of his time to the conservation ques- 
tion and showed that he had given the subject careful 
attention and thought. He made a strong plea to the 
lumbermen to conserve their own timber lands and assist 
in making laws that will conserve the resources of (&e 
state in a fair and impartial manner. ‘‘Retain the 
forests rather than reforest them,’’ was the governor’s 
idea of conservation. The association gave Governor 
Noel a vote of thanks for his timely speech. 


The President’s Address. 
President Wilder next addressed the meeting. 


This is our regular semiannual meeting, which should 
have been held the last of Sentember, but at that time the 
country had just been visited by a disastrous storm and 
everything was unsettled, and the manufacturers had so 
many other important matters to look after that required 
their personal attention we deemed it best not to call this 
meeting until such time as all could attend. 

Now, gentlemen, lay aside all your unpleasant thoughts, 
troubles, misfortunes and losses, and let us be happy for one 
day, at least. The market condition, from every point, is 
very encouraging; conditions are better than they were six 
months ago. The general conditions are very encouraging 
to the manufacturers: we feel that we have just passed 
through the most dangerous nanie that has ever visited the 
longleaf section, and especially south Mississinpi, while we 
hope it will be a blessing in disguise, some of us have not 
received the blessing yet. From all renorts the money mar- 
ket is in good condition, the banks in Mississinni are in fine 
shape, plenty of money and large deposits. which is always 
the first sign of the approach of prosperity. Now, at the 
approach of prosperity do not lose sight of one verv im- 
portant subject, and that is, values of yellow pine. There 
is such a vast difference of opinion, while these differences 
are explained in this manner: First, the real equable value 
of yellow pine bases on actual worth, although cost is often 
used as a base. Second, an imaginary value: this. however. 
is sometimes below and sometimes above cost. We can not 
be too careful in studying the real value of yellow pine. I 
am sorry to acknowledge that there is no commodity on 
earth that has as varied values placed on it as the great 





T. L. O'DONNELL, SANFORD, MISS. ; 
Vicegerent Snark Southern District. 


commodity, yellow pine. It has become one of the strongest 
commodities in the United States and foreign countries. It 
is today being shipped to all parts of the world. The yellow 
pine forests are becoming smaller and smaller every year. 
Our land is being denuded of its timber, and the farm 
products are fast taking the place of the valuable yellow 
pine trees. I think, at the present prices of corn, cotton, 
wheat, oats etc., compared with the present prices of lum- 
inte ve would better shut down our mills, cut our timber 
nto rails, fence our lands and go to farming. Although I 
got badly gorged on farming when I was a boy, I have also 
been Stung in the sawmill business. 

Gentlemen, it is useless for me to mention the many dis- 
astrous windstorms and cyclones since 1906. Many poor 
Sawmill men (I say poor, because we are all poor) have 
Spent many sleepless nights lamenting over the loss of their 
fects valuable timber by storm or cyclone. But these are 
race Ag dislike to mention. The object we have in view 
ro galley better our condition. The President in his recent 
Of ne nt? Congress stated that the country was in a state 
jae ae and he added that there is every reason to 
eve that we are on the eve of a substantial business 
pled in ae and we have just garnered a harvest unexam- 
an in the market value of our agricultural products. With 

Se facts before us, why not improve our condition ? 

- Need for Co-operation. 

-_ ow, I want to say to you in all sincerity, let us codperate. 

Y cooperation we are strong, otherwise we are weak. By 


coébperation we can greatly assist each other in our onerous 
labors in the manufacturing of yellow pine. I have heard 
the assertion by some unscrupulous, unfraternal and unprin- 
cipled fellow that lumbermen were liars. Well, I certainly 
am glad all liars are not lumbermen. To be a lumberman 
requires the most varied knowledge of any business on 
earth. I think the lumbermen are the most broad gaged, 
liberal minded and innocent looking of any class of men on 
earth. By codperation the American people built up the 
greatest government on earth: by codperation we can build 
up the greatest state in the Union—Mississippi—by follow- 
ing the example of our forefathers. Your interest is our 
interest. What will build up one part of a state will aid 
another. 

There is one object we never should lose sight of, and 
that is the importance of economy in manufacturing. We 
all waste too much in trying to see how much lumber we 
can cut in eleven hours and are not careful enough in 
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President Mississippi Pine Association. 


watching our grades and seeing that the log is manufactured 
into the highest grade of lumber. We should all endeavor 
to manufacture the high grades, as you all know the low 
grades will accumulate while manufacturing the high grades. 
Then we should be very careful to make uniform grades. 
If Mr. A. makes his grades better than Mr. B. it will not 
make A.’s lumber worth any more money but will decrease 
the value of B.’s lumber. I advocate the uniform grading. 
We' have the grades; we have the standard: why not iive 
up to it? We hear repeatedly that certain mills (and it is 
always our neighbor) make high grades on certain items. 
How often we receive an order from a buyer who stipu- 
lates that he wants a real good grade and that his custom- 
ers are very particular. Shall we make a better grade than 
the standard to please that customer? I say “No.” 

It is gratifying to know the wholesaler and the manu- 
facturers are on good terms. We should all meet often, 
excLange our experiences. be more neighborly and give each 
other the benefit of our knowledge. 

The government recently issued a statement showing the 
amount of damage from storms and®cyclones. It is esti- 
mated that in the storm of September, 1906, 2.000.000.0900 
feet of timber was blown down. The evclone of April, 1908, 
180,000.090: this gives us 2.180,000.000 feet of storm tim- 
ber. This does not include the storm of 1909. Practically 
all of this storm felled timber was damaged by the sawyer. 
The estimated loss placed aut over $35.000.000. 

It is with profound regret that I mention tine untimely 
death of our friend and coworker. James FE. Defebaucgh, the 
efficient editor of the AMERICAN LUMBERMAN. The country 
has lost a noble citizen; the lumbermen one of their most 
substantial friends. He was ever ready and willing to aid 
them in all their laudable undertakings. As president of 
the Mississippi Pine Association and a personal friend of 
the deceased, I want to exterd sympathy to his family and 
friends. 

Now, gentlemen, the new vear, 1910, is almost here: let 
us all make new resolutions to improve our system of busi- 
ness and our loyalty to the vellow pine association and our 
fellow man, and live up to them. 


The Secretary’s Report. 
The secretary’s report was read: 


I thonght it well to give a brief renort of what has been 
accomplished during the last six months, or since the annual 
meeting in April. During that time we have lost two mem- 
bers: one of those resigned on account of having sold his 
timber holdings in this state. We have taken in fourteen 
new members, making a net gain during the six months of 
twelve active members. This is a start in the right direc- 
tion, and we feel that if each member will annoint himself 
a committee of one and bring the matter of taking member- 
ship to the attention of his friends who are not members 
that we will, during the coming year, have a large majority 


of the millmen in the state as members of this association. 
We endeavor to give members any information they wish to 
obtain as to market conditions, credit rating of firms, or 
assist in their collections of bad accounts, as well as data on 
other matters of interest that are brought up from time to 
time. 

We hear a great many owners of mills, ranging from 
10,000 to 20,000 daily capacity, stating that their operations 
are so small they can not afford to belong to our associa- 
tion. They should stop and consider the amount they lose 
each month by the orders they book at from $1.50 to $3 a 
thousand below the market, or by selling unreliable firms 
who offer them from $2 to $3 a thousand for their lum- 
ber above that of a reliable wholesaler as an inducement 
to sell them, and at the same time have no intention of 
paying more than 80 percent of the price agreed upon, and 
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more often nothing at all. They would then readily see the 
advantage of being better posted as to the credit rating of 
such firms and of knowing the average price their fellow 
millmen are receiving for the same items. This applies 
largely to firms not having an office force or equipped with 
the various credit rating books, such as we have on file in 
the association offices. We are willing at all times to supply 
our members with this information. 

Our regular monthly meetings, held in the association 
offices at Hattiesburg, are becoming more interesting each 
month, and no member should allow one to pass without 
being present. 

We are conducting an employment department for the 
benefit of nonmembers as well as members, and will appre- 
ciate your requisitions for office help as well as for sawyers, 
filers, millwrights or any other class of skilled labor, which 
will be furnished you free of cost. We have advertised this 
feature of our work to a large extent and are receiving 
many applications and will therefore be in better shape to 
supply you with competent help than we have in the past. 
We trust you will help maintain this department by placing 
requisitions with us whenever possible. 

We have a number of application blanks on hand and 
urge that every manufacturer present will sign one and 
thus signify his willingness to codéperate with us in our 
endeavors during the coming year. 

After the papers G. M. Luce, of the K. C. Lumber 
Company, Lucedale, F. W. Pettibone, of Champion Lum- 
ber Company, Orvisburg; J. S. Otis, of the H. Weston 
Lumber Company, Logtown; H. H. Cust, of the Lumber 
Mineral Company, Arbo, and other gentlemen made brief 
addresses on market conditions and kindred topics. 


AFTERNOON AND NIGHT SESSIONS. 

A resolution was adopted by the association request- 
ing the secretary to forward to the family of the late 
J. E. Defebaugh their regrets at his death and to ex- 
tend to the family and friends their sympathy and con- 
dolence. 

It was then reported to the meeting by G. M. Luce, 
president of the k. C. Lumber Company, that the New 
York Central railroad is now discriminating against yel- 
low pine in its purchasing department. The secretary 
was requested to take the matter up and investigate it 
and report at the next meeting. 

With a few general remarks by different members on 
the conditions, outlook, demand, prices etc., the afternoon 
session adjournea. 

At 7 o’clock in the evening a large body of Hoo-Hoo 
gathered in the lobby of the Edwards house to march 
to the K. of v. hall for a concatenation. 

The following kittens were initiated: 

William Wesley Price, Jackson. 

Joseph J. Wilson, Pealehatchie. 

John N. Camp. 

Theodore Howard Fryant, Jackson. 

Fred Lee Merrill, Jackson. 

Rertram Ivan Chambres, Jackson. 

George McBlair. Washington, D. C. 

John Tyler, Chicago, Il. 

James Mattie Wagnon. Jackson. 

Edward Jones Devan, Hattiesburg. 

Robert Schuyler Warren, Jackson. 

The officers of ine evening were: 

Snark—T. L. O'Donnell, Vicegereht Snark southern Mis- 
sissippi district. Sanford. 

Senior Hoo-Hoo—James Bovd, New Orleans. 

Junior Hoo-Hoo—J. F. Wilder, Epps. 

Bojum—L. M. Noland, Kola. 

Scrivenoter—A. F. Wortman. Jackson. 

Jabherwock—E. P. Mackey. Hattiesburg. 

Custocatian—J. T. Allen, Jackson. 

Arcanoper—James A. Kirby, New Orleans, La. 

Gurdon—J. W. Tranum, Jackson. 








After the initiation about fifty lumbermen and visit- 
ing friends were entertained at the Edwards house at a 
banquet given wy the Enochs Lumber w Manufacturing 
Company, of Jackson. This was a delightful affair and 
greatly appreciated by the visitors. A vote of thanks 
was offered the Enochs company for its courtesy and 
kindness all through the day and night of the semiannual 
meeting. 
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CHICAGO WHOLESALE LUMBER DEALERS’ ASSOCIATION IN MONTHLY MEETING. 


Adopt Seal for Exploiting Chicago as Great Central Lumber Market—Remarks by Publicity Expert—Entertainment a Feature of the Occasion. 


The December monthly meeting and luncheon of the 
Chicago Wholesale Lumber Dealers’ Association was 
held Tuesday, December 14, in parlor B of the Uni- 
versity Club, Chicago. The meeting and luncheon was 
preceded by an all-too-short musical program by Harry 
K. Gillman, the young American violinist virtuoso who 
has made a name for himself in musical cireles in the 
old world and now has come back to America to give 
us the benefit of his skill as an artist. Mr. Gillman’s 
father is connected with the Pulaski Lumber Company, 
of Chicago, and Mr. Gillman may also be said to be 
in the lumber business, but his stock of lumber is so 
valuable that he carries it around with him in a case. 
Measured in board feet, the quantity is extremely 
small, but the stock which he handles is valued at $2,000. 

The first number on the program was a madrigal by 
Simonetti, which was received with great applause. 
Mr. Gillman followed this piece by a selection, ‘‘A 
Wild Rose,’’ by MeDowell-Hartman, which was as 
sweet and delicate as the flower to which it was dedi- 
cated. He wound up his performance by ‘‘Romance,’’ 
by Friml. This musie was originally written as a 
tenor solo, but the first time Mr. Gillman heard it he 
was so enraptured with it that he induced the com- 
poser to arrange it for the violin. It was certainly a 
gem and was enthusiastically received by those present. 

Besides a brilliant technique, Mr. Gillman’s playing 
is marked mostly by a beautiful, large, sweet tone 
which is smooth and round and possesses great charm. 
This gentleman will be heard in a testimonial concert 
which will be given in Orchestra hall, January 20, 
and on which occasion it is expected that the wives of 
the members of the Chicago Wholesale Lumber Deal- 
ers’ Association will act as patronesses. At the sug- 
gestion of the secretary, a toast was drunk expressing 
the good wishes of those present and hope for a brilliant 
future for Mr. Gillman. 

The luncheon which followed was an enjoyable 
affair and was thoroughly appreciated from oysters 
to coffee. It was made more so by the good fellow- 
ship which showed itself, and a number of the genial 
chaps present told many good stories with telling 
effect. 

Menu. 
Dry Martini Cocktail 
Seapuit Oysters, Mignonette 
Celery Olives Radishes 
Breast of Guinea Chicken, Virginia Ham 
Potatoes Au Gratin 
Assorted French Pastry 
Demi ‘Tasse 

Owing to the fact that President Griffith was called 
away on important matters, Vice President George T. 
Mickle called the meeting to order and asked Secre- 
tary Thornton to call the roll, which was followed by 
the reading of the minutes of the last meeting, which 
were approved as read. 


Reports of Standing Committees. 


Reports of standing committees were then called 
for. Mark S. Porter, chairman of the membership 
committee, stated that his committee had secured the 
application of the McShane Lumber Company, of 
Omaha, Neb., and Chicago. The rules were dispensed 
with and this concern was unanimously elected a mem- 
ber of the association. 

George J. Pope, chairman of the committee on trade 
relations, stated that at the last meeting his commit- 
tee had been instructed to formulate some plan for 
exploiting to the trade at large the greatness of Chi- 
eago as a central lumber market. He said the com- 
mittee had given considerable time and attention to 
the. matter and had prepared a cut which closely fol- 
lowed the seal recently adopted by the Chicago Hard- 
wood Lumber Exchange. Mr. Pope said the design 
was attractive, and if gotten out in the shape of 
stickers would cost the members a nominal figure, but 
if they so desired they could secure plates of the seal 
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to be used on their stationery. He said he did not 
believe that any better way could be found to adver- 
tise Chicago as the premier lumber market of the 
world. 

The question was thoroughly discussed, E. A. Thorn- 
ton, J. M. Schultz, P. S. Fletcher, Frank B. Stone, 
Harvey S. Hayden, H. D. Welch, Edward Browne and 
George T. Mickle talking to the subject. 

Mr. Thornton moved that the design of the seal 
suggested by the trades relation committee be adopted 
with a few changes in the wording. This motion was 
seconded by Charles Westcott and was carried. The 
seal as adopted will read ‘‘Member Chicago Whole- 
sale Lumber Dealers’ Association’’ and will bear the 
slogan that ‘‘Chicago Is the Great Central Lumber 
Market.’’ The color scheme will be the same as that 
found on the flag of our country, red, white and blue. 


Remarks by a Publicity Expert. 


At this juneture Chairman Mickle called on Presi- 
dent Skinner, of the Chicago Association of Commerce, 
who had kindly given his time to make a few remarks 
on the good of association work properly carried on 
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Who Entertained the Chicago Wholesale Association. 


and the value of publishing broadcast the fact that Chi- 
cago is the great central market. 

Mr. Skinner said that along the lines for promoting 
association work the members must get together and 
agree on some plan and then work as one man for the 
good of the association. After that is done, he said, 
it depends largely on the unselfishness of the individual 
member in working for the good of the organization. 
He said it was as necessary for a member of the asso- 
ciation to work with full seriousness of purpose 
for the good of the association as he used in his own 
business affairs. He quoted the work done by the 
Chicago Association of Commerce and said the success 
of that organization depended largely on the interest 
of the members in their work. He stated that the 
membership of the Chicago Association of Commerce 
was about 3,000, the greater number of whom were 
active workers for the good of Chicago. 

He illustrated what other communities are doing by 
stating that the delegation from Boston which was 
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recently in Chicago comprised two governors, whi, 
prior to that time, had never left their common- 
wealths, a number of bankers and 125 other business 
men whose time was exceedingly valuable but who 
came to Chicago for the express purpose of promoting 
trade interests with Chicago and the middle West. He 
said these good people from Boston recognized Chicago 
as a city whose business men had got together, and 
that they had come for the purpose of finding out how 
they had done it. The same feeling is engendered by 
the business men of Philadelphia and Denver and they 
are getting together. If the members of the whole- 
salers’ association worked along these lines he thought 
that they would notice an increase in business and 
that the work done by them would redound to the good 
of Chicago. 

Chairman Mickle informed Mr. Skinner that mem- 
bers had been discussing the matter of publicity, where- 
upon Mr, Skinner offered a number of good suggestions 
which helped the members in arriving at the wording 
of the seal which was adopted by the association. He 
said that there was no getting away from the fact 
that Chicago is the great central market, and the 
sooner it was impressed on the minds of the people 
everywhere the greater would be Chicago. Mr. Skin- 
ner’s remarks were received with great acclaim. 

Chairman Mickle said that the Chicago Wholesale 
Lumber Dealers’ Association is small, numerically, as 
yet, but that it is progressing nicely and that when 
it got older it would naturally do more for the good of 
the trade. 

Harvey 8S. Hayden moved that a vote of thanks be 
tendered Mr. Skinner for his presence, which was see- 
onded and carried with great applause. A vote of 
thanks was also tendered Mr. Gillman for his rendition 
on the violin. 

Mr. Mickle stated that the hour was getting late, 
but that before the members got back to their desks 
he would like to hear a few words from W. J. Foye, 
general manager for the MeShane Lumber Company, 
of Omaha. Mr. Foye is almost as well known to the 
golfers of the United States as he is to the lumber- 
men, as was facetiously remarked by Frank B. Stone. 

Mr. Foye said that the Chicago Wholesale Lumber 
Dealers’ Association was rapidly developing into a 
mighty strong organization; that he was exceedingly 
glad that his concern was allowed to become a member 
of it and that the association might count on the Me- 
Shane Lumber Company lending its support to the 
good work which was being done. 

The meeting then adjourned. 


Those in Attendance. 


George D. Griffith, George D. Griffith & Co. 

George T. Mickle, George T. Mickle Lumber Company. 
Everett A. Thornton, E. A. Thornton Lumber Company. 
G. J. Pope, D. S. Pate Lumber Company. , 
Harry K. Gillman. 

G. T. Kerns, Kerns-Utley Lumber Company. 

Mark S. Porter, Frank Porter. 

Edward Browne, Sargent Lumber Company. 

C. B. Flinn, Metropolitan Lumber Company. 

Frank B. Stone. 

North Storms, Chicago Car Lumber Company. 

J. D. Attley, J. M. Attley & Co. 

W. A. Herbert, W. A. Herbert & Co. 

7. Foye, McShane Lumber Company, Omaha, Neb. 
 y Fletcher, D. S. Pate Lumber Company. 

A. J. Stinson, Pike-Dial Lumber Company. 

F. J. Pike, Pike-Dial Lumber Company. 

J. M. Schultz, Schultz Bros. 

Enos Halle, Schultz Bros. 


J. 
Ss 


. S. 


T. D. Phillips, McShane Lumber Company. 

H. D. Welch, E. A. Thornton Lumber Company. 
Charles C. Hubbard, George D. Griffith & Co. 

8. C. Bennett, Hardwood Mills Lumber Company. 

W. L. Serrell, W. L. Serrell. ‘ 

H. W. Tayler, Nourse-Tayler Lumber Company. 

F. M. Baker, Hardwood Mills Lumber Company. 
Harvey S. Hayden, Hayden & Westcott Lumber Company. 
T. S. Estabrook, Estabrook-Skeele Lumber Company. 

F. R. Gadd, Wisconsin Lumber Company. 

Charles Westcott, Hayden & Westcott Lumber Company. 


GEORGE J. POPE, COMMITTEEMAN. 
CHICAGO WHOLESALE LUMBERMEN WHO ARE EXPLOITING THEIR CITY AS THE GREAT CENTRAL LUMBER MARKET. 
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REGULAR ANNUAL MEETING OF ST. LOUIS LUMBERMEN’S CLUB. 


Officers Elected—Elaborate Banquet Served—Floral Decorations Prominent Feature—Leaders in Hardwood Trade Talk on Business Ethics and Prospects. 


Sr. Louis, Mo., Dee. 15.—At the annual meeting of 
the Lumbermen’s Club of St. Louis, held at the Mercan- 
tile club last evening, policies for next year were outlined 
and officers were elected as follows: 

President—Richard J. O'Reilly. 

First vice president—Clarence D. Johnson. 

Second vice president—Henry A. Boeckeier. 

Treasurer—Eben C. Robinson. 

Secretary—John B. Kessler. 

Richard J. O’Reilly, the new president of the club, 
better known to the trade as ‘‘Dick,’’ is a worthy man 
in every respect to head this organization. In his selec- 
tion as chief executive of the club a distinct honor was 
conferred upon the hardwood branch of the business, of 
which Mr. O’Reilly is a prominent exponent. Although a 
young man, Mr. O’Reilly has been in the lumber business 
along time. He started in the business a score of years 
ago with the Smith & Myer Lumber Company, long since 
out of existence. After passing through several degrees 
of progress with this concern he went to the Little Lum- 
ber Company, representing this concern on the road. 
Ten years ago Mr. O’Reilly formed a partnership with 
Jacob Mossberger and this concern, known as Mossberger 
& O’Reilly Lumber Company, was well and favorably 
known to the trade until four years ago, when the part- 
nership was dissolved, each member going into business 
for himself. Mr. O’Reilly, as the leading spirit in the 
O’Reilly Lumber Company, has built up a fine business 
for himself. That he will make a good president for the 
Lumbermen’s Club of St. Louis goes without saying. 

Clarence D. Johnson, first vice-president of the club, 
is one of the most conspicuous figures in the lumber busi- 
ness, especially the yellow pine branch. Being a very 
important and busy man, strong pressure was brought 
to bear to prevail upon him to accept the first 
vice presidency, as Mr. Johnson realizes that this office 
will mean his elevation to the presidency next year. Mr. 
Johnson needs no introduction to readers of this journal, 
as he is known far and wide as the leading spirit of the 
$10,000,000 Frost-Johnson Lumber Company, one of the 
greatest yellow pine holding and operating concerns in 
the country. This concern was known as the Frost-Triggs 
Lumber Company before the formation of the new cor- 
poration. 

Henry A. Boeckeler, second vice president of the club, 
represents the retail interests in the organization. Every- 
body in and around St. Louis knows the Boeckeler Lum- 
ber Company, heir to the oldest lumber business in this 
city. Mr. Boeckeler’s father was a partner in the firm 
of Schoellenberg & Boeckeler, established in 1840, the 
first concern of its kind in this neck of the woods. The 
Schoellenberg interests were retired in 1894 and Henry 
Boeckeler and his two brothers took over the business, 
which they have been conducting ever since. This is one 
of the largest retail concerns in St. Louis. 

Eben C. Robinson, as treasurer of the club, will bring 
to the organization a majesty of dignity. Mr. Robinson 
has been in the lineyard business nearly two-score years. 
He embarked in the business out in Thayer, Kan., as an 
employee and when the locust plague broke out in 1875 
and the owners in a panic of fear sold out to him at a 
bargain counter price, Mr. Robinson got his first real 
start, building up a prosperous business in spite of the 
grasshoppers. In 1880 Mr. Robinson went to Ottawa, 
taking charge of a line of yards for 8. A. Brown & Co. 
Under his management this concern soon had twenty- 
three successful yards in operation. At present Mr. Rob- 
inson controls yards at Granite City and Madison, IIL, 
and Vinita, Centralia, Chelsea, Claremont, Tulsa and 
Bristol, Okla. 

John B. Kessler, secretary of the club, is too well and 
favorably known to require any introduction. He was a 
printer, and subsequently a newspaper man. For the 
last six years he has been acting as secretary of the 
Lumber Dealers’ Association of St. Louis, and when the 
Lumbermen’s Club was formed two years ago was made 
its secretary. Much of the heavy detail work of the club 
falls to him, but he is a tireless worker, efficient and 
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obliging, and his services as secretary have gone a long 
way toward making a success of the club. 

The annual dinner and election of officers brought out 
a rousing attendance, about one hundred members and 
invited guests being present. The entertainment com- 
mittee, consisting of Charles G. Atkinson, J. F. Knebel 
and Tom Frye, determined to wind up its term of office 
in a blaze of glory and succeeded. An unusually attrac- 
tive menu and musical program were provided and a 
holiday spirit prevailed throughout the evening. George 
Hibbard’s singing class, as the vocalists of the club have 
been dubbed, had been gaining in strength and mo- 
mentum ever since it was started, and it was a race 
between the singers and the orchestra to see who could 
make the most noise. In honor of the occasion addi- 
tional liquid refreshment was provided and the whole 
meeting was one of enthusiasm and good fellowship, and 
without doubt succeeded in further cementing the ties 
of companionship among the various branches of the 
lumber trade represented in the membership. 

The officers’ table was graced with the presence of 
several notable guests, among whom were Earl Palmer, 
of Paducah, Ky.; O. O. Agler, of Chicago, and F. F. 
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Fish, of Chicago, president and secretary respectively 
of the National Hardwood Manufacturers’ Association, 
and that incomparable ‘‘Chauncey Depew’’ of lumber- 
dom, Max Soundheimer, of Memphis. 

The banquet tables were profusely decorated with 
rare cut flowers and it was a vision of beauty that met 
the banqueters when they filed into the dining room at 
7 o’clock, led by Julius Seidel, who was to preside over 
the body for the last time. The orchestra struck up a 
lively air and ‘‘set things going’’ in short order. A 
flashlight photograph was made of the gathering and 
the club and its guests ‘‘fell to’’ with a vengeance. 
George Hibbard’s singing class soon got busy and each 
musical number was followed in chorus. Stein songs and 
popular airs were sung with a zest of good fellowship. 

After the last course was served and cigars were 
lighted President Seidel announced the names of the 
guests of the evening and called first upon Mr. Palmer, 
who spoke feelingly upon the theme, ‘‘The Power of An 
Idea.’’ Mr. Palmer said in opening that as he did not 
wish to talk ‘‘shop’’ this theme had come to him on his 
way over from Paducah. He spoke of several ideas 
which in their enactment into practice had made world 
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history, the Jeffersonian idea which had set half the 
thrones of the world tottering; the Lincoln idea about 
holding human beings in bondage which had estranged 
brothers only to cement them into closer relationship; the 
De Lesseps idea about a canal to link the two great 
oceans which is just now after a long period of years 
finding its consummation, and of the idea of a deep 
waterway route through the valley of the Mississippi. 

Mr. Palmer traced in outline some of the great move- 
ments for the betterment of mankind that have taken 
and are taking place. He said that times have changed 
greatly of late, that there has been a vast development 
in the right direction along ethical lines as applied to 
trades. Mr. Palmer told of the old time form of com- 
petition when knifecutting and backbiting were the 
order of the day. Now, he said, the lumbermen have 
grown to look upon their competitors as human beings 
like themselves. The time has come, he said, when we 
have ceased to believe that honesty is the proper thing 
because it is the best policy, but because it is now a 
necessary factor in business. Mr. Palmer said that the 
customer knows quite as much about lumber conditions 
as the seller and that the only way in which a man can 
succeed in the lumber business in this enlightened age 
is to deal squarely with one’s fellow men and hew 
strictly to the line of honesty. The speaker closed his 
remarks by predicting for 1910 a big business. 

O. O. Agler was called upon for a few remarks. He 
spoke feelingly of the loyal support given to the Na- 
tional Hardwood Manufacturers’ Association by the 
lumbermen of St. Louis. He paid a high tribute to the 
work of the St. Louis Lumbermen’s Club in harmonizing 
the various interests of the lumber trades. In closing 
he said, ‘‘I firmly believe that we are on the verge of 
the best times we have had in the lumber business for 
many years,’’ 

Max Soundheimer, being called upon for a few re- 
marks, told how he had gone down into the South in 
order to get in with a ‘‘bunch that was right.’’ He 
spoke of the work of the National Hardwood Manufac- 
turers’ Association, stating that this was the best thing 
that ever happened in the hardwood trade. Mr. Sound- 
heimer spoke warmly upon the power of organization and 
of concerted effort in bringing about matters of im- 
portance to the lumber trade. He said that it is a 
mistake for lumbermen to work as individuals. They 
must act as an organization, he said, to accomplish real 
results. He cited as illustration several reforms that 
the Lumbermen’s Club of Memphis had brought about 
by this method and said that the St. Louis Lumbermen’s 
Club could do the same things if it tried. Mr. Sound- 
heimer said that he believed that the lumber business is 
on the eve of a great era of prosperity. He severely 
criticized lumbermen who are weak-kneed on the price 
proposition and cautioned his hearers to hold their stock 
for a decent price. Like Mr. Palmer he said that this 
is an age wherein the seller must deal honestly with the 
buyer. 

F, F. Fish spoke briefly of the work of his association, 
praised the lumbermen of St. Louis for their codperation 
in association work, and predicted a big year’s business. 

This concluded the speechmaking for the evening until 
after the election of officers, when each incoming official 
was led to the officers’ table and required to express his 
surprise and gratification at being elected. 

Some attention was given at this juncture to the box 
shook rate matter. At a previous meeting a committee 
had been asked to make a report on the advisability of 
having the club send a delegation down to the rate meet- 
ing at San Antonio in January. This committee reported 
that it had been unable to arrive at a conclusion in the 
matter and the question was left to the executive com- 
mittee with power to appoint a committee to go to the 
hearing. 

Resolutions of Respect. 


W. E. Barnes introduced the following resolution in 
memory of the late James Elliott Defebaugh, editor of 
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the AMERICAN LUMBERMAN, which was unanimously 
adopted: 


The Lumbermen’s Club of St. Louis is pained to learn of 
the death of James E. Defebaugh, editor of the AMERICAN 
LUMBERMAN. 

When we see the results of his efforts and read of the 
high tribute paid to his life and memory by those who knew 
him best, it is evident that such a man has been consistent 


in all his professional walks of life, honest and conscientious 
in all his undertakings. 

In the death of Mr. Defebaugh the lumber trade through- 
out the entire country has lost a valued exponent of the 
higher ideals of business practices, trade journalism, a rare 
example of the educational power of the press, and the 
family, a beloved husband and father. 


Resolved, That the Lumbermen’s Club of St. Louis express 
to the hereaved family its deepest sorrow and to the staff 
of the AMERICAN LUMBERMAN its condolence in the great 
loss both have sustained. 

Resolved, ‘That these resolutions be spread upon the 
records of the club and a copy thereof transmitted to the 
family of the deceased and to the AMERICAN LUMBERMAN,. 


Some excitement was injected in the meeting at this 
point by Tom Powe, who moved that the club indorse the 
action of the city council in demanding the abolition of 
the bridge arbitrary, stating that the lumbermen ought 
to give their indorsement to the council because from 30 
to 50 percent of the traffic over the bridge is lumber. 
This statement was contradicted by Henry Boeckeler, 
who opposed having the club go on record as proposed 
by Mr. Powe. Nothing was done in the matter, although 
it was discussed several minutes. 

President Seidel made a verbal report of his expe- 
riences at Washington, where he went as a delegate from 
the club to attend the waterway convention. He pre- 
dicted that the present congress will do something in the 
matter. 

The nominating committee made its report and the 
slate was elected with one dissenting vote, that vote being 
registered by one man who wanted to see Mr. Seidel com- 
pelled to accept another term of the presidency. Mr. 
Seidel in retiring made the following report: 


President’s Address. 


Our club has now passed the second year of its existence 
and it is most gratifying to me to mention that our mem- 
bership now numbers 108, a gain during the year of forty- 
two members. With our present membership we have become 
a recognized force, in that the latent power of our industry 
has, through arising to its possibilities, done credit to the 
lumber business of our city. I trust, therefore, that you 
will continne to maintain that interest for and in the club, 
which reflects credit upon yourselves, in the hope of accom- 
plishing greater things. 

Meetings. 

The club has had nine meetings and one outing, in June, 
a picnic. We have had before us six prominent speakers, 
each on a different subject, with a view of awakening an 
interest in live issues, such as railroad rates, transportation 
matters, merchandising and conservation. The average at- 
tendance at our meetings has been fifty-four; at the picnic 
we had an attendance of 576. 

Publicity. 

Through our publicity committee we have received recog- 
nition in the daily press of our city and especial attention 
paid by the lumber trade journals to our meetings. Through 
this committee the club has circulated 28,000 tracts adver- 
tising St. Louis in varions ways as a lumber center. 

Entertainments. 

Our committee on entertainments has succeeded, through 
painstaking efforts, in offering us interesting, instructive and 
pleasant evenings, the appreciation of which is attested to 
by the good attendance. We have entertained many visitors 
and March 4 last entertained a large delegation of lumber- 
men from Nebraska. The benefit to be derived from a warm, 
cordial and dignified entertainment of visitors can not be 
underestimated and I am firm in the conviction that a 
broadening scope in this direction will add prestige to the 
club, our city and ourselves. 

Secretary. 

Our secretary has been untiring in his zeal to give vis- 
itors to the rooms every attention, and I urge the more 
frequent use of the rooms by our members for appointments 
or meetings. Our secretary has been painstaking in every 
direction and his every effort has been directed in our in- 
terest. His marked ability for the position, his thorough- 
ness, keen perception and good judgment have been a credit 
to himself and of much assistance to your officers and com- 


mittees. 
Traffic. 


Our committee on traffic has given earnest attention to 
the various matters submitted and at this date is working 
upon a comprehensive report as to switching charges between 
the terminals in this city. 


Revision of Bylaws. 


In the spirit of progressiveness it becomes necessary from 
year to year to broaden our scope, readjust the work of our 
committees and outline their duties and if necessary add 
other officers for new duties that are not now covered. I 
would earnestly recommend as an urgent need that the board 
prepare for each committee a set of working rules and that 
the work which they are to do be more clearly defined. 


Statistical. 


For instance, the statistical committee, a very important 
one in my opinion, should be assisted in its arduous work 
of obtaining data on any subject of mutual interest. The 
matter of stock on hand, output, capital invested, is abso- 
lute information that should be cheerfully furnished to 
them, so that our industry may properly be exploited and the 
position of St. Louis as a great lumber market more defi- 
nitely known. We need to know it to strengthen ourselves. 
We ought to know it for a matter of record to be furnished 
our commercial registers, and we have to know it if we 
desire to push St. Louis to the front and expand the possi- 
bilities of the lumber business. Under statistics should 
come a summary of stocks on hand divided under three 
heads, “Manufacturing, Hardwood and Local,” a matter 
whose most earnest advocate has been T. C. Whitmarsh. If 
given proper support by the respective interests this plan 
would strengthen the market on stock which is in scant 
supply and would not affect the price of overstocks because 
that is always public information. The title of this com- 
mittee should be changed to that of committee on trade 
and statistics, for the reason that the secretary has been 
receiving inquiries from buyers and sellers which, while not 
extensive, have been increasing. and should receive careful 
attention. This committee, with the assistance of the sec- 
retary, should handle these matters and also have in hand at 
all times interesting data for circulation and distribution 
with our mail, such matter to be furnished at the expense 
of the club, prepared by the committee on publicity. 


Arbitration. 
_It is with much pleasure to report three cases of arbitra- 
tion submitted to our committee. The intricate points and 


general customs of our business are best understood by the 
trade, and a submission of certain kinds of disputes to our 
committee insures a fairer decision than could be secured by 
a law court, where law points only are the basis of a judg- 
ment. It furthermore does away with expense, not to speak 


of the resultant hard feeling that always prevails in the 
bringing of suits or in the submission to arbitrary settlement 
by either side to avoid going to law. 


Public Affairs. 


The work of our club in taking the initiative to oppose 
the attack that was made to annul the lien law of our state 
resulted in getting the coiéperation of other interests, the 
outcome being that the lien law was not disturbed. This 
matter clearly showed the force of organization. 

Our club appointed two delegates to the Indianapolis con- 
vention for the purpose of creating a national tariff com- 
mission. You are aware that the appointment of three 
commissioners for this purpose became a law at the last 
session of Congress. Your board appointed the president to 
attend the convention of the National Rivers and Harbors 
Congress at Washington as a delegate of the Lumbermen’s 
Club of St. Louis, and it is with much pleasure that I 
report an enthusiastic meeting, with every indication of 
positive results at this session of Congress. 

My only object in reciting these facts is to arouse you to 
a realization of the greatness of the business you are en- 
gaged in and to teach that we can be a force, locally, and if 
so, would be in state affairs. 


Forest Conservation. 


And with a like spirit displayed in other states, through 
lumber organizations, we could be a power nationally. We 
ean not expect legislators to legislate intelligently without 
a knowledge of facts through us. Thanks to that brilliant 
enthusiast, Gifford Pinchot, the country has been aroused 
and the people enabled to study forestry and get at positive 
figures and records. We know our need best, and that of 
our country and the lumbermen of this country are as in- 
tensely American as any other citizens engaged in the pur- 
suit of a livelihood, and our patriotism for the welfare of 
the country equally as deep rooted. When, therefore, lum- 
bermen are accused of laying waste to our forests indis- 
ecriminately for quick personal gain let us do our part to so 
crystallize public opinion as to see its error. George Wash- 
ington thought little of conservation in his youth, as is 
evidenced in history, when he attacked the cherry tree, but 
the old man, Washington, father, promptly educated him. 
If we believe in forest conservation let us do our part help- 
ing to make and to give an impetus and broad scope in our 
state, Missouri, with the hope that it will be an incentive 
to other states to pattern after us. Loyalty and good citi- 
zenship demand that we do our part in seeing that good 
legislation shall prevail, end this is only one subject of 
many. To this end I suggest that the scope of the com- 
mittee on public affairs be broadened to include legislation. 
In this manner we hope to be able to keep in touch with 
what is doing, especially in our state, that is of especial 
interest to us. While I would urge encouragement to every 
progressive commercial organization in our city, I fail to 
understand why firms cheerfully pay tribute to other clubs 
and lend no assistance to the work which concerns their 
trade directly. We hope your new officers will interest them 
during the year to come and to that end we should all lend 
our support. The club can be an influential factor for good. 
It has done good work for its short existence. It can expand 
and should aspire to greater achievements. 


Politics. 


At our October meeting my predecessor, J. A. Freeman, 
in his remarks stated that more interest would have to be 
taken in politics. The lethargy of lumbermen generally in 
this direction is most unfortunate. When we think of the 
position that lumber holds in the manufacturing industries 
of our country, namely, third place, it is conclusive enough 
that we are concerned in politics as well as laws affecting 
matters concerning the lumber business in all its ramifica- 


-are better to light a Havana. 


tions from stump to finish. The total production of lumber 
of all kinds in the United States in 1907 (1 take 1907 be- 
cause during 1908, owing to the panic, a large amount of 
the mills were not operating) amounted to 40,000,000.000 
feet, or in dollars a sum of $706,000,000, and represented 
the output of 29,000 mills. Loaded in cars of 40,000 pounds 
capacity it would mean 2,500,000 cars. This does not in- 
clude telegraph poles, railroad ties or cooperage stock, which 
does not enter under the head of lumber. These figures are 
so vast that I am sure they will be staggering, as also quite 
big enough to take the conceit out of any individual who 
may believe himself “it” in the lumber line. It teaches us 
more: Lumber is largely a raw product; it is finished only 
to a point to be ready for the artisan of the sash and door 
mill, the box factory, the building trade, the furniture work- 
er, the implement works and others to complete with deft 
hands to a finished condition for the uses of mankind. How 
little is thought about the origin of many of the products 
which the fcrest supplies. Take, for instance, turpentine 
and rosin. A painter would look upon you in amazement 
if you told him the life of his business depended upon the 
conservation of the forest, which supplies not — turpen- 
tine but also the tanbark to reduce lead bars to white lead, 
The breeding of ducks, geese and chickens would have to 
be on a larger scale to supply quills instead of wooden 
toothpicks. Electricity is good light, but wooden matches 
What would your butcher 
say if he failed to get hickory to add flavor to those juicy 
hams you like so much? And so I might continue indefi- 
nitely. Even about byproducts, after thinking it over, can 
we not truthfully say that our industry takes the lead of 
any in our country and that more people are dependent upon 
the forests for a livelihood than upon anything else? 

In conclusion, I want to thank you all for the honor you 
have done me. While I have endeavored to be faithful toa 
trust imposed, let me say that it was the inspiration re- 
ceived from all, officers, committees, rank and file, that has 
made the Lumbermen’s Club what it is today. I take this 
occasion, therefore, to thank you personally for your earnest 
effort and kind assistance during my term in office. 


The following were elected members: 
New Members. 


E. W. Morton, Van Cleave Lumber Company. 

E. S. Crull, Grays Harbor Commercial Company. 

R. M. Morriss, Van Cleave Lumber Company. 

G. H. Barnes, G. H. Barnes Hardwood Lumber Company. 
A. W. Johanning, Johanning Lumber Company. 

Carl H. Holeckamp, Holesamp Lumber Company. 

J. W. Hankins, Robinson Lumber Company. 


The following guests were present: 
Visitors. 


Earl Palmer, Paducah, Ky. 
. O. Agler, Upham & Agler, Chicago. 
Max Sondheimer. Memphis, Tenn. 
F. F. Fish, National Hardwood Lumber Association, Chi- 


cago. 

A. E. Smart, Chicago Lumber & Coal Co. 

R. M. Boyd, Germain-Boyd Lumber Co., Memphis, Tenn. 
John H. Flachmann, Julius Seidel’ Lumber Co. 

Charles Mowen, Julius Seidel Lumber Co. 

J. R. Eakin, Edgar Lumber Co., Wesson, Ark. 

J. H. Bennett, Sullivan, Mo. 

Leonard H. Ballman, T.aclede Lumber Co. 

W. E. Guild, Guild-Knebel Lumber Co. 

Douglas Baxter, King-Baxter Lumber Co., Chattanooga, 


Tenn, 
Fred Mohlenbrock, jr., Charles Naber’s Sons. 





ORDER BLANK DEVISED BY THE SPOKANE LUMBERMEN’S CLUB. 


SPOKANE, WASH., Dec. 11.—About forty interested 
lumbermen turned out at the weekly meeting of the 
Spokane Lumbermen’s Club at luncheon today. Presi- 
dent George W. Hoag presided and F. T. Bement, secre- 
tary, was present. A. L. Porter of the Western Retail 
Lumbermen’s Association spoke on the matter of a new 
order blank which he has suggested to the members of 
his association. The blank has met with the approval 
of retailers generally and will come up for discussion 
at the annual meeting at Portland. In explaining the 
purpose and advantages of the order blank, among other 
things, Mr. Porter said: 


The order blank we have recommended to the members of 
the Western Retail Lumbermen’s Association is not official, 
and it is not presumed that each and every retail dealer 
will have the same identical wording when having his order 
blanks printed. Our suggestion along these lines is in ac- 
cordance with the code of ethics adopted by the American 
Lumber Trades Congress at Chicago, June 8. 

I wish to quote from the code of ethics as follows: 

“All otders taken by personal solicitation should be in 
writing, and should be signed or acknowledged by both the 
buyer and seller or by the authorized agent of each. Any 
changes or additions should be agreed to by both buyer and 
seller. All orders should be complete and explicit and should 
specify the grades, terms and conditions of sale. An order 
or contract should be considered binding when same has 
been duly signed by both buyer and seller, or the legally 
authorized agent of either party or has been acknowledged 
by the seller. The terms of sale as noted on original order 
or acceptance of same should be considered as much a part 
of the contract as the price at which the stock is purchased.” 

Further provision is made in the code of ethics for delay 
by carriers, definite time for shipment, special and worked 
poe credit rating, transit and storage shipments and arbi- 

ration. 

If the buyer and seller of lumber are to conduct their 
business intelligently and in accordance with these recom- 
mendations it is very essential that a proper form of order 
blank, in triplicate, be used, so that each order may specify 
when and how to ship, the terms, grades, lengths, prices ete. 
and be signed by both buyer and seller. 

Please understand that we are not recommending any 
particular terms of sale, grades or lengths to our members, 
but we are trying to impress upon them the importance of 
ordering exactiy what they want, and I think you will all 
agree with me that if the seller shins that which is not 
ordered the buyer has cause for complaint. - 

We have made careful investigation and so far as we can 
find ont there is no universal form in vogue on terms of sale. 
We have in our possession a copy of the signatures of a 
good many manufacturers who have endorsed the proposed 
terms of sale, promulagted by the Pacific coast manufac- 
turers and others, which provide that payment must be 
made as follows: 2 percent in fifteen days, or 1 percent in 
thirty days from date of invoice, or sixty days net. I have 
on my desk the order blanks now being used by several of 
the most prominent shippers in the Pacific Northwest, which 
read as follows: Terms sixty days net, or 2 percent five 
davs after arrival of car. 

The information we have received would indicate that 
the shippers themselves are not by any means a unit on 
the terms of sale question, and it is therefore important that 
each and every buyer should distinctly understand the terms 
of sale applying on each and every order placed. In our 


opinion time, condition of the lumber market, condition of 
the money market, how anxious the seller is to’sell, how 
anxious the buyer is to buy, are all determining factors in 
what the price and terms of sale shall be. It takes two to 


make a contract, and the question of price, terms, grades, 
lengths of time for shipment and routing are all points 
that may be easily decided between the buyer and seller at 
the time the order is placed. 

As it has been conceded that the terms are just as much a 
part of the price as the dollars and cents, it becomes neces- 
sary for each individual buyer to secure just as liberal 
terms as possible, in order that his competitor will not be 
buying at a lower price than he is. As we are all aware, 
there is no agreement on prices, and it is up to every buyer 
to place his orders with the concerns that will make him 
the best price, quality, terms etc. considered. 

Again, the average retailer wants to discount his bills, 
but he is opposed to paying for anything he buys until it is 
received, and I am quite sure that most of the retail dealers 
take the position that it is only fair that they should be 
allowed to discount the bill anywhere from two to five days 
after arrival of car. In fact, many of them have told me 
that they have been following this practice for some time, 
and have had no complaint from the seller. It is also 
common practice with a very large percentage of all lum- 
bermen, manufacturers, wholesalers and retailers, to pa 
their accounts by check; hence we recommend to the retail 
dealer that it is important to state on the original contract 
how the account is to be paid. A good many buyers have in 
the past when ordering reserved the right to accept and use 
any part of the order which is up to grade and in accordance 
with specifications, and to hold the balance of the car sub- 
ject to inspection and order of the seller. 

We recognize the arguments of the seller on this particu- 
lar question, and that in some cases where he is dealing with 
an unscrupulous buyer he is laying himself liable to loss, 
provided the shipment is not up to grade and in accordance 
with specifications, but on the other hand the buyer argues 
that he must fill his contracts in order to permit those who 
have contracted with him to in turn fill their obligations 
with the home builder, and when he orders a car from & 
manufacturer to apply on a certain contract he should have 
the privilege of using that part of the car which is up to 
grade in order to fill his legal obligations, and hold the 
balance of the car subject to arbitration, as provided for in 
the code of ethics. 


R. A. Kellogg, secretary of the Western Pine Manuv- 
facturers’ Association, was present and also spoke on 
the blank from a manufacturer’s standpoint. At first 
glance the manufacturers do not seem to enthuse over 
the form which, they claim, is too favorable to the re 
tailers. Among those who expressed opinions on the 
matter were B. L. Willis, of the Fidelity Lumber Com- 
pany, George Yoemans, of the Exchange Lumber Com- 

any. : 

The matter of using wooden blocks for paving ™ 
Spokane instead of asphalt, concrete and other sub- 
stances was introduced by I. G. Kjosness, of the Madi- 
son Lumber Company. He made a motion that the 
secretary draft a resolution protesting against the fur- 
ther use of asphalt on the city streets be drawn by the 
secretary of the club and presented to the city council. 
The motion carried and President Hoag appointed & 
committee consisting of C. M. Crego, of the William 
Musser Lumber & Manufacturing Company, William 
Horr, of the Holland-Horr Mill Company, and F. H. 
Crombie, to meet with the city council and the various 
improvement clubs of the city contemplating extensive 
paving next spring and introduce the matter. of the use 
of wooden blocks. 
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NATIONAL RIVERS AND HARBORS CONGRESS. 





er 


Proceedings of the Last Sessions at the National Capital—Addresses by Thinkers on Every Phase of Water- 
way Improvement—Attitudes of All Sections of the Country—Inevitable Bond Issues Foreshadowed. 


The preceding issue of the AMERICAN LUMBERMAN 
presented an exhaustive telegraphed report of the 
earlier proceedings at Washington, D. C., December 8 
and 9, of the National Rivers and Harbors Congress. 
The subsequent proceedings follow: 

Following Hon. Joseph E. Ransdell’s speech, recess 
was taken until 2:30 p. m., when F. W. Crandell, of the 
Travelers’ Protective Association of the United States, 
was the first speaker. He stated that he had qualified 
as an expert on waterways from experience which he 
had gathered in the same way as had President Taft. 
He thinks that when the nation becomes aware of the 
facts that with only 5 percent of the population of the 
world we are supplying 20 percent of the wheat, 38 
percent of the coal, 40 percent of the pig iron, 42 per- 
cent of the steel, 58 percent of the copper, 70 percent 
of the cotton and 75 percent of the entire corn supply 
of the world, it will awake to a sense of its greatness, 
for the measure of its work is the measure of the true 
growth of a nation. Sixty percent of the wealth of 
the country is in the produets of its fields and mines. 
We supplied 70 percent of last year’s cotton crop, and 
yet only a small percentage of that was in the form of 
manufactured cotton goods. Yet, and in contradistine- 
tion, Great Britain shipped to the Argentine Republic 
$476,000,000 worth of manufactured cotton goods, or 
more than we shipped to the whole of South America. 
When we realize that on every article we export we 
have to meet the competition of the entire exporting 
world, and that the price to the producer is the price 
at the point of exportation less the price of carriage 
to that point, the problem of moving our commodities 
from their place of origin to where they are exported 
becomes one that demands our best thought and the 
careful consideration of any man who aspires to states- 
manship in this great land of freedom and opportunity. 


Rail Theories and Facts. 

Recognizing the importance of the transportation prob- 
lem, it is but reasonable to suppose a nation strong, 
virile and resourceful, and with material wealth double 
that of any other nation on the globe, would have unlimited 
resources and facilities for transportation of every com- 
modity te and from all perts. This is good as a theory. 
What are the facts? Our railroads have 287,000 miles of 
trackage, nearly one-half of the entire trackage of all 
the roads in the world. We have the best railroads of 
all the world, yet they have so far failed to keep pace 
with the growing needs of the country that crops have 
been allowed to waste and spoil at points of origin for 
want of cars to move them. The railroads are prac- 
tically trying to force a 2-inch stream of business through 
a l-inch nozzle of carrying capacity. They frankly tell 
us that while the business of the country has increased 
50 percent, they have increased their carrying capacity 
only 23 percent, because the cost of securing terminals 
at the present prices charged for land and materials is 
absolutely prohibitive. They tell us that for the future 
there will be but little building of new lines, but that 
the railroad work of the future will be confined to branch 
lines and to additional facilities at already congested 
terminals. They tell us that it would take from five to 
seven years of time and from five to seven billions of 
dollars to bring the railroads up to the point where 
they would be able to meet the present needs of the 
country, and with the assurance that, unless the country 
should in the meantime stop growing, they would then 
still be as far behind the needs of the country as they 
are at the present time. 

We have a system of waterways capable of being in- 
creased 26,200 miles, by a policy of intelligent develop- 
ment, well within our means and capable of a vastly 
increased efficiency, but because of the lack of an in- 
telligent policy on the part of Congress water transporta- 
tion has become an almost incalculable quantity in the 
transportation problem. It is difficult to reconcile this 
with our present civilization. No thoughtful man can 
fail to realize the anomaly of the situation when it is 
remembered that the transportation problem can never 
be solved without giving due consideration to the claims 
of our waterways. 

Action Should Supplant Theorizing. 

What we need now is action. We have talked long 
enough. Now let us get to work. Intelligent action im- 
plies that there must be a plan. I believe that the proper 
thing is to take all of this great enterprise out of the 
rivers and harbors bill and let each claim for action 
Stand on its own merits before the people, and that there 
should be the appointment of a commission to carry on 
this deep waterways work. There may be danger in 
placing it in the hands of a commission, but certainly 
the prompt and effective results secured by the Reclama- 
tion Service are in marked contrast to the line of work 
heretofore done on this matter. The people want today 
prompt, effective waterway legislation and not a raid 
on the treasury, as some seem to fear. The next and 
most important thing is the need of money. Apparently, 
from what we learn as to the present condition of the 
treasury, the fund may not be taken from that source 
for the completion of this great work and must, there- 
fore, be supplied by the sale of bonds. I find it dif- 
ficult to understand the position that exists in the mind 
of some people with regard to the issuance of bonds. 
We seem to be inclined to shy at direct taxes; yet I 
learn that the railroads are collecting from us at the 
present time something like $7,000,000 a day in trans- 
portation charges. 

Profitable Taxation. 


If by the payment of direct taxes to the government 
with which to meet the payment of the interest and 
principal of the bonds sold it is possible to create a 
comprehensive system of waterways we will be able 
to Secure competition which will reduce the rates we 
are now paying and give proper carrying facilities as 


well ‘s new and much needed terminal facilities, and we 
will only be doing in a direct and effective way what we 
Bin now trying to do in an indirect and ineffective way. 
oe in either event we must pay the taxes, why not 
é 


of ‘ proper proportion to the government for a system 
ae vaterways which, in the hands of the people, may 
eve as an effective weapon against an effort on the 
ert of the corporations or companies to impose addi- 
onal taxes upon us? 





Let me assure you that the Travelers’ Protective As- 
sociation, composed of 50,000 merchants and manufac- 
turers, is vitally concerned in the success of this work 
you have carried on so nobly. It is essential that this 
work shall be carried on with an entire elimination of 
sectional lines; men must be strong enough and great 
enough to lay aside state lines and sectional feelings and 
work for the greatest good for the entire country. 

Oregon and Executive Attitude. 

The next speaker was Senator George E. Chamberlain, 
of Oregon, who said that this rivers and harbors mat- 
ter is not one for academic discussion but is a practical 
problem that is being thought out all over the country. 

A few years ago the question was so looked down upon 
that a President of the United States vetoed a bill that 
had for its purpose a proposition for the improvement of 
the waterways. It is now known that the improvement 
asked for is absolutely essential. I know that it has been 
stated that it is difficult to secure coéperation on the 
part of Congress; it has been difficult in the past to se- 
cure men to carry these projects through to successful 
consummation. We know that we have found in the 
past that whenever a demand has been made for ap- 
propriation the plea has been made that there is a de- 
ficiency; that it is impossible to place the matter on a 
businesslike basis; it has been left as a sort of a scrap 
heap after all the other things are provided for. 

If we are again to refer the matter to Congress we 
have only to remember the President’s message to find 
that the expenditures for the ensuing year will exceed 
the income by about $35,000,000, and if you will add the 
expenditure for the Panama canal, it will amount to 
$73,000,000; and you will again be met with the state- 
ment that there will be a deficit and it will be physically 
impossible to prepare for the improvement of the rivers 
and harbors. Therefore we ought to insist upon a bond 
issue for the purpose. The people have been educated 
up to a point where they think a bond issue is the proper 
thing. Every effort of this convention and of the com- 
mercial bodies all over the country should be made for 
the bond issue for this purpose. 

I was very much struck by the argument of the Presi- 
dent this morning with reference to the control of the 
terminal facilities along the rivers. If anybody in this 
country is aiding a socialistic policy it is the railroads 
themselves; not only do they exercise the right of con- 
trolling the terminal facilities along the rivers, but I 
would go a step farther and provide that the Interstate 
Commerce Commission should say to the railroad com- 
panies that they must not control the rivers. 

In closing Senator Chamberlain stated that he had 
no patience with procrastination. If we had listened 
to the conservative element in the country we would 
have been as poor today as in the past. Let us do 
things now. It is not a question of tomorrow; do not 
wait for tomorrow, do it now. 

Some say that river transportation is too slow; let me 
say that it is sometimes faster than the rail shipments, 
and largely on account of the lack of sufficient terminal 
facilities. There are people who will tell you that it 
sometimes takes as long to get a shipment by rail from 
New York to San Francisco as it does to go by water 
around the Horn. It is admitted on every hand that it 
is a physical impossibility for the railroads to handle the 
freight. Upon you depends the effort to educate Congress 
and the people to the necessity of prompt action in the 


matter. 
Sentiment of Ohio. 


The next speaker was Albert Bettinger, oné of the 
founders of the association, of Cincinnati, Ohio, and, 
as Mr. Ransdell said in introducing him, no man in the 
United States is better posted on this question. He 
decried the claim of need of any delay on account of 
lack of knowledge of the situation. He stated that 
the public has reached a perfect understanding as to 
the necessity for such improvements to be conducted 
on an intelligent basis. As far back as 1872 the Ohio 
valley states had petitioned Congress for the improve- 
ment of that waterway, similar to the movement now 
under contemplation, so it is well to bear in mind that 
this is really a voice from the past, when glancing into 
the future. Those interested at that time said that the 
progress of the then past fifty years only foreshadowed 
what would be the business of that section of the coun- 
try in the next fifty years. He believed that had the 
two systems of transportation been extended contem- 
poraneously there would have never come such a clap 
of thunder out of a clear sky as was presented two 
years ago when, in the midst of a season of unprece- 
dented prosperity, the railroads were unable to take 
eare of the business offered them, and it seemed that 
any material improvement of the situation for the near 
future was impossible. Mr. Hill admitted to the late 
Governor Johnson that the increase in manufactured 
materials had exceeded the railroads’ ability to carry 
it, and that the only relief to be expected must be that 
which could come through the increase in waterway 
transportation facilities. This has been confirmed by 
conditions which have existed since that time. That 
situation drew from the Interstate Commerce Commis- 
sion a statement that the inadequacy of the railroads 
to take care of the freight offered was little less than 
alarming. 

Along the same line Mr. Root made the statement in 
1907 that the point had been reached where the rail- 
roads of the country were unable to furnish the equip- 
ment necessary to the progress and increase in the 
national wealth. It is not possible or probable that 
the railroads will be able to cope with the situation 
and the only salvation is to be found in improvement 
of waterway transportation. The managers of the 
great railway systems are strongest in favor of it. 
It is today merely a question of ways and means; of a 
good plan and a means to put it into execution. The 
speaker quoted former President Roosevelt, when, in 


1907, he favored the immediate issuance of bonds for 
this business, and that ‘‘there should be no further 
dilly dallying.’’ The time for play is past and the 
country demands results. He quoted President Taft, 
who in October of last year stated that in his opinion 
the Ohio and Missouri rivers and the Atlantic inland 
waterways should be treated in one great enterprise 
just as the Panama canal has been treated, and that 
provisions for the purpose should be made by bonds 
or otherwise. To leave this matter to the fitful 
methods employed by the committees in Congress is to 
delay the completion of the work from year to year. 
Secretary Knox last year stated that the time had 
come to plan out a system of inland waterways that 
would secure good business results. Contracts should 
be let and money should be made available by bond 
issue so that the work should go on as fast as possible. 
Speaking of opposition to be encountered at the 
hands of Speaker Cannon, he stated that he felt sure 
that it was due to a misapprehension on the part of the 
speaker of the methods which it is desired to employ. 
If .there is no other improvement undertaken it will 
require an appropriation of $50,000,000 annually for 
the next ten years to complete the matters already 
under contemplation. If no project is to receive the 
sanction of Congress that is not sanctioned first by the 
army engineers, where is there any danger that projects 
that are not worthy will be foisted on the country? 


Missouri’s Contentions, 


The next speaker was Governor Hadley, of Missouri. 
He stated that the importance of this question is im- 
measurably increased by the ineffectiveness of the 
American people to regulate the service and rates of 
railroad transportation. While it is manifestly true 
that the question of railroad transportation in this 
country is better than it was a few years ago, it must 
be evident that the efforts of the state and national 
government in this regard have not been an unqualified 
success. The work of the Interstate Commeree Com- 
mission has been materially checked by recent court 
decisions, and it is now merely placed in the position 
of a police court, with power to act only upon indi- 
vidual complaints. The efforts of the states have not 
been attended with much better success in the solution 
of the transportation problems, which are admitted to 
be worse in intra- than in interstate business. In too 
many instances they have worked either for or against 
the railroads in the solution of this problem. Their 
efforts have not been attended with the best resulte, 
and the consequence is a marked disparity between 
intra- and interstate rates. The burden is placed on 
the short haul, and the rates fixed on intrastate traffie 
are fully as high as that traffic can be made to stand. 

The main objection to this work, which would have 
been encountered a few years ago, has gone by, and 
frem the Alleghanies to the Sierra there is acknowl- 
edged to be a necessity for the work; it is admitted 
that it is a work for the present and not for the 
future and that bond issues and other preparations 
should be exercised by the people in Congress as to 
when and how and how fast this work should be prose- 
cuted. Governor Hadley concluded as follows: 


I want to speak with reference to the improvement of 
the Missouri river. ‘That river has a larger amount of 
territory tributary to it than any other river in the 
United States. Experience has shown in the work of the 
national government in 1891 and 1892 that by an expendi- 
ture of $50,000,000 or more a permanent channel seventy- 
nine feet in depth could be maintained. The work done 
then remains there today. The expenditure of $50,000,000 
more would make that river a successful artery of com- 
merce, more valuable than to place a single track rail- 
road across the state. Organizations have been ar- 
ranged in Kansas City and St. Louis to place a line of 
steamers on this waterway as soon as the policy of the 
government shall be definitely announced, and terminal 
facilities will be well taken care of. 


Connecticut’s Codperation. 


The next address was by Governor Frank B, Weeks, 
of Connecticut, who said: 


We of New England have a great and’ important in- 
terest in this whole subject, for even today a large part 
of our commerce is carried on our coastal and inland 
waterways. And while no such problem is presented to 
us as the harnessing of the mighty Mississippi, yet we 
realize, that we are interested and we must face the 
problem out with the rest of the country. It has been 
the custom of our national government to spend varyin 
sums for the maintenance of rivers and harbors an 
the improvement of channels of commerce, to a large 
extent in accordance with no fixed plan, It is 
my firm conviction that we. should put an end 
to this desultory method and shoyld work out a definite 
plan. Such a plan can be moderated from time 
to time as experience or improved methods or new de- 
mands require, but it will give a definite method and 
some knowledge of the cost. To meet this cost I favor a 
bond issue in order that posterity, for whose benefit 
ganeiy with us the work is done, may help in paying 
or it. 

It has been stated that large expenditures have been 
and are being made for the improvement of our water- 
ways, but after all it is only about two and three-fourth 
percent of our expenditures and less than $4,000,000 has 
been spent in Connecticut for the improyzment of her 
waterways and even that sum has been secorded only 
piecemeal, 


Governor Weeks said that personally he welcomed 
the movement. He called attention also to the imme- 
diate necessity for conservation of the timber at thé 
heads of the waterways for without the one we can not 
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have the other. He was not in favor of any one im- 
provement more than another, and, so far as he was 
concerned, when the people of the Mississippi river 
have devised a scheme for the improvement of that 
waterway they should have it and the same reason 
applies to the whole country, and he believed that the 
people of the country are capable of creating and ¢car- 
rying out a mighty scheme not so much for the present 
inereasement but for the future, to the end that we 
may be a great nation and build up and conserve re- 
sources that they may not be diminished for our 
children and our grandchildren. 


Voice of the Keystone State. 

Congressman Dalzell, of Pennsylvania, appeared as a 
delegate from the Chamber of Commerce of Pittsburg, 
and as one of thirty from that city, and also as a repre- 
sentative of the Ohio River Improvement Association, 
‘both organizations sincere advocates of the judicious 
waterway improvement. He said in part: 

There is no longer any question of whether or not the 
rivers ought to be improved; the only question now is 
that of selection and method, and while this convention 
is pledged to a policy and not a project, we of the Ohio 
river can conceive of no stronger argument than the 
necessity for the early completion of the improvements 
already entered upon on the Ohio. This furnishes a 
cogent argument against the present methods. it ib 
now nearly ninety years since Congress first legislated 
with respect to the Ohio river, and since then several 
generations have come and gone, and it is now high time 
to take up new and improved methods, as further en- 
largements of our markets can come only when we have 
additional transportation facilities. 

After referring to Pennsylvania’s natural resources 
and their dependence upon transportation the speaker 
continued: 


Then it is born in mind that hundreds of the products 
ote Ohio valley and middle states go to the Pacific 
coast for China, Japan and the Philippines, where the 
element of cost of transportation enters so materially 
into the question, it will readily be seen how important 
this question is. Only the United States government can 
lay its hands on our navigable streams and the harbors. 
If Congress will not improve them they can not be im- 
proved at all. If there is this duty to be performed it 
is imperative that the means should be provided. The 
transcontinental railroads were made possible by the sale 
of bonds. Large returns were made to the people of the 
United States in the enhancement of values and increas- 
ing results, even if no profit had ever been made on the 
enterprises. 

If this proves anything it proves that a duty rests 
upon the national government to rectify methods inef- 
ficient and wasteful and to provide other and different 
methods. I have spoken of the Ohio river, but only as 
one of a class. Others are being “improved’’ by the 
same shiftless methods and the work will continue in this 
manner unless new and improved methods are employed. 
Progress may be made first by the selection of such 
projects as shall be found, after due consideration and 
examination by competent authorities, to be worthy of 
improvement, and provision for the payment should be 
made by the issuance of bonds as indicated from time 
to time as necessary by the exigencies of the cases. 

A Discordant Note. 

The first and practically the only speaker to throw a 
damper over the enthusiasm of the meeting was Repre- 
sentative Burgess, of Texas. In part he said: 

When we think of the increasing tremendous develop- 
ment of our country, when we think of the efforts to carry 
all of the products, foreign and domestic, the work is 
stupendous. It is narrowing itself down to a question 
of methods. It involves grave questions of difficulty. I 
am not as optimistic as any of the other members who 
have spoken to you. I do not think they are within the 
lines of safety and conservatism. I believe that from 
$50,000,000 to $70,000,000 is as much as we can adequately 
spend in the next few years. I believe the rivers and 
harbors of the country can be developed without any 
issue of bonds. If not, I am in favor of issuing bonds; 
but first let us see where we are at. This Congress has 
already demanded an appropriation of $50,000,000 annually. 
We haven’t got that yet. We are now jumping to a 
bond issue. Let us educate the sentiment of the country 
until each member of Congress shall have been educated 
to the importance of this movement. 

If you will pardon me, I would state that while I am 
not in favor of a bond issue at the present time, we could 
stand a bond issue in Texas better than in any other 
section of the country. There is every reason there for 
it. We have a long sea coast, and it is the only state 
whose rivers run right. We can have a perfect inland 
waterway at a mere cost of $2,000,000 or $3,000,000, sev- 
eral hundred miles long, and running clean across 
Louisiana. We are interested as much as any people in 
America in the improvement of the rivers and harbors, 
and I am as much in favor of that movement as any man, 


but I am not willing to say go to a bond issue for the 
work. Not now; not yet. 


Chairman Ransdell then announced the committee on 
resolutions, also that on credentials, after which a 
recess was taken to Thursday at 10 a. m. 

THURSDAY’S PROCEEDINGS. 

The first speaker of the Thursday morning session 
was Hon. Frank Gates Allen, of Illinois, who stated 
that he was in favor of water transportation from one 
sea to the other; that every stream of capacity for 
development should be developed to the utmost, but 
being a representative of the upper Mississippi he 
would speak more closely to that proposition, and was 
firmly of the opinion that the policy of the improve- 
ment of the inland waterways will not be complete 
without the improvement of the upper Mississippi. 


It has been stated by experts and conceded on all hands that 
the cost of water transportation is only about one-third that 
of railroad transportation. It is a fact that three-fourths 
of the cost of transportation can be saved by the people 
by the use of water transportation. With these facts in 
mind can it be wondered at that it is favored? 

has been stated that the country understands this 
proposition. 1 do not believe that is correct. I do not 
believe that the country does understand the proposition 
as you and I understand it, and until they do so understand 
it they will not become the enthusiasts you gentlemen are. 
You are asking the country to produce $500,000.000 to carry 
out a comprehensive scheme of waterways. You can’t do it 
simply by enthusiasm; you must have some facts and some 
reason to show for the faith that is in you. If they 
understood the matter there would be no opposition. If all 
understood it as you and I do there would be no opposition 
to the issuance of bonds on the part of anyone. 


> Government’s Responsibility. 


“The ‘rivets ‘ana narpors committee askéd why the” Missis: 
sippi today is not carrying all the traffic it can now carry, 


and they had a right to ask that question. There are 
people within the sound of my voice who do not know 
why it isn’t used. Today it is practically deserted. The 
reason for this condition of affairs ought to be understood. 
It can not be used because it has no channel that is 
reliable. You must have an adequate channel and shipping 
facilities before you can have shipping seek water transpor- 
tation. There must be something reliable, and the only 
power to take and carry on the work of deepening the 
channel to a reasonable depth, where it can be relied upon, 
is the national government. If it had been possible to do 
it with private capital it would have been done long ago. 
You can not monopolize the national rivers. No one but 
Congress can do anything with them. Establish first your 
16-foot channel for the upper Mississippi and then see 
whether it will ve used or not. = = i 

There is no desire to antagonize the railroads; but it is 
admitted that at times the railroads are incompetent to 
handle the traffic offered, and the waterways when perfected 
and completed will be able to relieve the situation, as they 
are suited for transportation of the more bulky classes of 
freight. This would leave the railroads free to devote 
their attention to that class of freight which, by nature of 
its character, must always be the subject of rail transpor- 
tation. When you establish your poiicy we want you to 
be sure that the upper Mississippi is a part of the policy. 


From the Department of Commerce and Labor. 


The next speaker was Secretary Charles Nagel. He 
stated that he had eonsented to say a few words be- 
cause he had yielded to the persistence of the presi- 
dent of the congress. He decided to yield his time to 
Governor Harmon and Senator Burton, as both of 
those gentlemen are thoroughly familiar with the 
subject. He was in favor of the improvement of the 
waterways of the country and of conservation of all 
resources. 

He then spoke of the work the various departments 
have done toward the development of the entire coun- 
try, and in speaking of the war department called at- 
tention to the fact that it is now engaged in digging 
the Panama canal, the greatest problem of national 
importance of the present day. This work of the 
development of the waterways of the country should 
also be put under the war department, and we would 
then be assured that it would be done in the same 
intelligent and satisfactory manner in which the work 
is being done on the Panama canal. 

Do not make the mistake of going ahead with immature 
plans. Be sure you are right, then go ahead, and do it on 
a big plan, and when you start the work make sure that 
you will have the money ready to pay when the work is 
finished. One of the great drawbacks in the past has 
been that there has not been a well defined plan. When you 
can say you are prepared to go ahead with the work; when 
you can say that you are ready, the money will be avail- 
able. and if it is not in the treasury it will have to be in 
the shape of bonds. When this is done it will mean a work 
of inestimable value to this country, because it will mean not 
only tke promotion of water transportation but the estab- 
lishment of well defined commercial relations east and west, 
north and south, clear across the country in every direction, 
and the commercial relations will be followed by other rela- 
tions which will mean a closer union because based upon 
the idea of one united country based upon a love of the 
whole country for the union. 

At this point President Ransdell read a telegram 
from Governor Judson Harmon stating that it was im- 
possible for him to be present as it seemed necessary 
for him to be near the scene of the troubles in Steu- 
benville, also expressing his complete sympathy with 
the aims of the congress. 


In Behalf of the Rivers and Harbors Committee. 


Senator Burton spoke against the idea that in the 
past the Rivers and Harbors Committee had been dila- 
tory in its attention to improvement of the waterways. 
He refuted the impression that the committee or Con- 
gress had been niggardly in the matter. For fourteen 
years he has been a member of that committee and for 
eleven years its chairman. During the fourteen years 
$300,000,000 has been provided for this class of im- 
provement, a sum greater than that provided by any 
other country on the globe in an equal time. 

At this point Senator Burton stated that he wanted 

to lay down certain don’ts for the consideration of the 
congress: 
_ “Don’t raise sectional issues in your advocacy of the 
improvement of rivers and harbors.” Let this work be 
general and for the benefit of the whole country. Do not 
make a national movement look like a movement in favor of 
some particular locality. In our work in the committee we 
have known no North, no South, no East, no West. We 
have taken up the projects having the greatest degree of 
merit. 

“Don't attack the rivers and harbors committee.” Under 

all the circumstances that committee has been doing the 
best it could. It had to meet an adverse public opinion 
on this subject. A bill passed in 1899 carrying an appropri- 
ation of $35,000,000 evoked more displeasure throughout 
the country than one of $85,000,000 a few years later. 
_ The speaker pointed out the importance of improv- 
ing the minor streams, which, in instances, are of more 
importance than the large rivers. Never, he said, will 
the inland waterways be utilized to their fullest extent 
for transportation until there is codperation between 
all the great methods of transportation. There must 
be a ready interchange of traffic between the two sys- 
tems if the modern system of waterways is to be the 
success that is desired for it. Provisions must be 
made for more ample warehouses on the rivers and 
better terminals must also be afforded, with better 
loading and unloading facilities. It is to the interest 
ot both the railroads and the rivers that they should 
work together. 

I don’t believe waterways should be used merely for 
attacking rates. The money spent should be spent economic- 
ally. The idea is not good that the rivers ought to be 
improved merely for the purpose of making the railroads 
behave. It is not an economic plan to make a $3,000,000 
improvement to a river in order to make a $1,000,000 rail- 
road behave. There ought to be a more reasonable solution 
of that problem. 
_ Senator Burton stated that he had the greatest hope 
for the benefits that may be conferred by the action of 
this congress. ‘Therefore let the policy adopted be 
wise,’’ he said. ‘‘Let no selfish or local interest take 
precedence, but let all work for the post policy for the 
interests of the-whole country, and then you will 
benefit all portions of this great country alike.’’ 


The Interests of the Farmer. 


The next speaker was B. Cameron, president of tlie 
Farmers’ National Congress. He stated that edueation 
had gone on among the farmers throughout the country 
and each year wider and more intelligent interest hac 
been taken in the subject until now the National 
Farmers’ Congress stands for national improvement ot 
waterways of the country as one of its fundamental 
principles. It is interesting to know that the agricul- 
tural interests are supporting the manufacturing inter 
ests. Their organization*is now a member of this 
organization. The speaker wound up a brief address 
by saying that the farmers of the country are in the 
fight to stay, and that they feel confident that in the 
end the desired objects will be attained. 

Former ‘Governor Benton MeMillan, of Tennessee, 
stated to the congress that he spoke not only for him- 
self but for the great country from which he came, 
whose people were lending their heads and hands to 
the advancement of this splendid work. When he first 
same to Congress to represent Tennessee it was impos- 
sible to pass a bill carrying an appropriation of $12,- 
000,000 for this object; it is easier now to pass an 
appropriation of $30,000,000. He supported Senator 
Burton in his assertion that Congress had not been nig- 
gardly in the matter of appropriations for this object. 
An appropriation of $300,000,000 in its behalf in the 
last few years is not a niggardly action on the part of 
Congress. We should not only continue this work, but 
it should be earried out on the grand seale that the 
improvement demands. Whatever may have been the 
wisdom of action in the past only one course is open 
now, and that is for the immediate improvement of 
the waterways. He described the importance of the 
Mississippi river and its part in securing that part of 
the country to the United States. Certainly these 
large waterways have figured to no small extent in the 
early history of this country. In his opinion there 
should be no conflict between the rivers and the rail 
roads. The railroads of the country are manifesting 
more and more interest in the development of the 
waterways, but it makes no difference whether they ap- 
prove or not, the improvement of the waterways of the 
United States is of the first importance to all and to 
those who are to come after. 


From the Empire State. 


Hon. J. S. Cullinan was the last speaker of the morn 
ing session and spoke in the interest of New York 
state and as chairman of the New York State Canal 
Commission. He did not agree with Senator Burton 
that the present method of dealing with this question 
was adequate, and said that New York state stood 
with Congress in advocating a policy which should 
indicate a more adequate, comprehensive, rational and 
just method of congressional appropriations for the 
commerce of the rivers and waterways of the entire 
country. The state of New York has reason to find 
fault with the present policy and methods. He entered 
into the history of the development of the Erie canal, 
and stated at length his conception of its relation to 
the broader question in hand, and drew comparisons 
with Canada’s attitude toward waterway improvement. 


THURSDAY AFTERNOON’S PROCEEDINGS. 


At the afternoon session the first speaker was W. G. 
Fitts, of Alabama, who stated that he had the distine- 
tion of appearing not only for the state of 
Alabama but for the Mississippi to the Atlantie group 
ot states, including all the states in that grouping, all 
of which he was expected to treat in about ten minutes. 
The matchless waterways of that group of states flow 
to the east almost unused, and along its coasts of about 
3,000 miles of coast line are inlets and harbors in and 
through which, when deepened and improved, the com- 
merce of the world can be brought. The waterways 
are nature’s highways; they belong to the people; 
they are a public trust. Railways are artificial high- 
ways and must be subject to the government’s per 
mitting them to do business within their borders. With 
the 3,000 miles of coastal waterways and 25,000 lines of 
inland waterway we have one large system available on 
which to make shipments to all the ports of the world. 
If the general government is now willing to go forward 
it should take hold of the details which are ready for 
adjustment, and every available locality and each feas- 
ible improvement should have the encouragement and 
development they desire. 


From an Editorial Standpoint. 

Dr. J. F. Crowell, a gentleman who has given much 
study to this subject, and who is editor of the New 
York Journal of Commerce, was the next speaker. He 
first asked what is to be done with the improved water- 
ways when they are assured. ‘‘You may spend hun- 
dreds of thousands of dollars to improve them,’’ he 
said, ‘‘but unless you put boats on them they will be 
no good.’’ 


You have got to get private capital to do this, and unless 
you do your rivers and creeks will be as free from vessels 
as they were before. There must be coéperation between 
the public and corporate capital. Therefore it is not suffi- 
cient to appeal to Congress in the matter; it will be neces- 
sary to go to bankers and capitalists and interest them in 
the matter and take counsel with them as to the best way 
in which to accomplish the matter so dear to all the 
members of the congress. 

The effect of deepening the Mississippi river from St. 
Louis to Cairo to such an extent as to take one cent off the 
cost of putting grain from the Mississippi valley into the 
hold of a vessel at New Orleans would lower the cost of 
distributing every bushel of grain marketed within the 
interior. You can not designate just to what extent or in 
what partocular form such adjustment must come, but it 
must come. Water transportation is essential to our success 
in foreign commerce. Unless we provide for the reduction 
of the commercial and industrial cost of handling raw 
materials that cost is bound to go up under existing circum- 
stances. Already the railroads have been forced to the 
point wheré ‘they are feeling the advance in the cost of all 
materials which they use, and they are going to raise their 
rates. So there must be found some way by which the 
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cost of manufacturing and handling can be reduced so that 
we can land the products at seaboard over every other 
nation in the world. ‘The tipping of the scales, even to 
the slightest degree, in favor of one country determines 
its position in the nationa! markets. 

So that there are three problems, the securing of a 
definite plan, the best method of working it out and the 
securing of sufficient capital to make such works a permanent 
success. 

y Phases of the Government’s Interest. 

Congressman J. Hampton Moore, of Pennsylvania, 
called attention first to changing commercial conditions 
all over the country, including the moving of the cen- 
ters of population and manufacturing industry. Refer- 
ring to the car shortage two years ago, he said that it 
awakened the Atlantic seaboard to the fact that the 
West was hustling, and there was need for the exten- 
sion of the inland waterways in order to keep up with 
the progress. The one serious problem is that it has 
been definitely ascertained that the railroads are unable 
to cope with the productive power of the people. The 
people of the middle West and the Pacific coast have 
been making their wants and wishes known. He 
spoke foreefully of the lives that have been lost on the 
outside channel from Cape Cod to Hatteras, and the 
saving that would be secured by the further develop- 
ment and completion of the present and contemplated 
system of inland waterways. The government should 
certainly be interested in this matter, and he asked if 
it would not be to the interest of the government, even 
to the protection of merely its own employees and 
property, that these inland channels on the Atlantic 
coast should be perfected. 

Sentiment of the Golden West. 

The next speaker, B. P. Miller, of Oakland, Cal., 
spoke of the interest Special Director Fox had pressed 
into the question on his visit to that section of the 
country two years ago and said that enthusiasm had 
been continued down to the present. Previous to that 
time there had been no pronounced interest in the sub- 
ject in that part of the country. He gave in detail 
the improvements that have been made in the Oakland 
waterfront, in its docks, wharves, belt line railroad and 
other prominent features, and said that Oakland would 
derive more profit from her waterfront improvements 
than from any other one source. 

He stated that when his delegation would go back 
to California it wanted to take a definite message as 
to the policy to be advocated by this congress. He 
believed that the time is now ripe for a definite 
project with which to go before Congress at the pres- 
ent session. He suggested that the work for the Con- 
gress to do was to establish in Washington a_ pub- 
licity bureau that will let those on the Pacifie coast 
and elsewhere throughout the country know why it is 
that this matter does not go forward. 


The Commissioner of Corporations. 

Herbert Knox Smith, commissioner of corporations 
stated that one particular line of thought he wished to 
bring to the attention of the congress is that it is 
desired to make our waterways an active part of our 
transportation system. At present the inland water- 
ways sre far from ideal. What we are talking about 
is a transportation system. There is a difference be- 
tween the channe!s and a transportation system; one 
of the most important parts of the latter is ‘terminals. 
A channel is very little good unless one can get access 
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to its banks and load and unload at very little cost. 
At the present time the terminals are largely non- 
existent. The system we have is disgraceful. Modern 
terminals should have good wharves, warehouses, and, 
belt line connections with the connecting railroad 
systems. At present we have almost no water ter- 
minals that can be called commercially modern. An- 
other point is that there is no connection between the 
water and the railroads. Take the Mississippi as an 
example, and then look abroad and it is humiliating 
to an American to see the contrasting conditions. He 
called attention to the condition existing in New 
Orleans, where municipal control has made wonder- 
ful strides. 

Mr. Smith referred to the splendid work being done 
in Oakland, Cal., and stated that New York has just 
established a permanent waterway commission. ‘‘] 
am going to venture to lay down a broad proposi- 
tion,’’ he said, ‘‘simply as a matter of personal 
opinion. It may have to be modified, but it is easy 
enough to modify it afterward. In my opinion the 
construction of waterway channels by the federal gov- 
ernment should be conditioned upon the furnishing of 
adequate modern terminals, constructed and main- 
tained by the localities and kept open for the benefit 
and service of the channel. Channels and terminals 
should go together. Terminals should not be _ built 
unless there is a channel, and channels will not be 
used unless there are terminals. 

W. D. Smith spoke for F. W. Johnson, who was to 
have spoken in the interest of the Commercial Travel- 
ers of America but who was called back home on ac- 
count of illness in his family. His remarks were an 
eloquent amplification, with variants, of those pre- 
vious!y advanced by the same interest. 

THURSDAY EVENING’S SESSION. 

Maj. J. A. Dapray spoke in the interest of the 
National Drainage Association, and was the first 
speaker at the evening session, which was rendered 
more than passingly attractive not only by the ability 
of the speakers and the stereopticon address of Mr. 
O. P. Austin but by the presence of the ladies compos 
ing the Woman’s National Rivers and Harbors Con- 
gress. 

Major Dapray, after comvlimenting the speakers 
who had preceded him, said that he had gathered much 
from their speeches as to the real conflict that was 
before the congress in its efforts to secure what it 
stands for. There are some things more than the 
physica] difficulties to be met; there are also the solv- 
ing of the commercial problems and industrial prob- 
lems. The President in a very mild way hinted at the 
necessity for the control of both river and rail trans- 
portation. Senator Burton, taking up the same idea, 
had plainly said that until the two methods were cor- 
related little would come of the enterprise, and then 
again Mr. Smith had told of the difficulties which he 
had seen in a recent trip down the Mississippi river, 
especially from St. Louis to New Orleans, and of the 
difficulties in finding terminals. He did not also tell 
of the difficulty which exists of finding shipping 
points. Had he gone further he might have produced 
a copy of the splendid report which he has just issued 
upon this very matter. From that document will be 
learned that despite the $218,000,000 placed in the 
Mississippi river there is today little river transporta- 


tion on that mighty waterway, less than there was 
before this great work was begun; St. Louis has taken 
a subordinate place to Pittsburg, which is today the 
queen city for river freight, and yet it is all bulky 
treight. 

As to a Bond Issue. 

Governor Ansell, of South Carolina, made a most 
vigorous appeal for a bond issue. He stated that for 
many years Congress had maintained control of the 
navigable streams, and if we wished to place any 
steamers upon them we have to come to Congress to 
get permission to do so. And when we appeal for 
these improvements we are only appealing for those 
things which we have a right to expect. We have a 
right to demand that they will give us transportation 
by water which is demanded by the commerce of the 
country. 

If the railroads can not carry the commerce of the coun- 
try, it is the duty of Congress to give us what we ask for 
and thus provide for the increasing commerce. And if we 
have today 90,000,000 of people in this great na- 
tion isn't it our duty now to begin to take 
care of and prepare for that greater number of 
inhabitants that the United States will contain fifty 
years from today? 

WATERWAY DEVELOPMENT. 

President Ransdell, in introducing Governor Eber- 
hardt, said that he had thought when ex-Governor 
Johnson died was lost one of the ablest advocates for 
the principles for which this congress stands, for he 
was one of the directors of the association, but by 
reason of the speeches which have recently been made 
by his successor on the subject of waterways that 
opinion has been modified and his mantle had fallen 
on most worthy shoulders. 

Governor Eberhardt spoke at length and exhaus- 
tively on the development of waterways, from every 
known viewpoint, inclusive of those of soil fertility, 
protection to forests, mines and water powers, the 
reclamation of swamp and arid lands. He emphasizec 
the necessity for adequate terminals, treated histoi- 
ically and statistically of work accomplished and 
under way and the object lessons in the Panama canal 
and asked that Congress, in making appropriations, 
‘*shall duly consider our great industrial interior 
* * * and after thoroughly investigating its needs 
sha!l thereafter pursue such a policy of internal devel- 
opment as shall be a model for every civilized nation 
in the world.’’ 

The Women’s Interest. 

The last speaker of the evening was Mrs. A. A. 
Tomkies, of Louisiana, president of the Woman’s 
National Rivers and Harbors Congress, who spoke 
charmingly upon the educational work that is being 
carried on by the Woman’s association in the matter 
of public school lectures, trips out to the rivers and 
harbers of those in the schools whom they are seeking 
to influence, meetings in towns, houses, Chautauquas, 
and other available meeting places, all over the coun- 
try wherever there is an opportunity presented for the 
education of the public mind to the betterment of the 
conditions existing throughout the country. She an 
nounced that the association she represented is in 
favor of a bond issue. 

FRIDAY MORNING’S PROCEEDINGS. 

At the morning session, Emory Johnson, of the 

University of Pennsylvania, and special representa 
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tive of the Rivers and Harbors Congress with the 
National Waterways Commission on its European trip, 
was the first speaker. He stated that the policy of 
most of the European governments has been the same 
as that described by the German ambassador, and also 
in the able address of Senator Burton, and that is 
that they have improved the waterways in the same 
manner that they have improved their railroad sys- 
tems. The policy over there is that both means of 
communication should be kept up to the same standard 
of efficiency. During the last twenty years the traffic 
on the German waterways has more than doubled. It 
has more than kept pace with the tonnage carried by 
the railroads. . 

He stated that while it is not possible or desirable 
that we should model our management of these ques- 
tions by the European methods still we can adapt 
if we cannot adopt, and that is what we should do. 
The main policy can be summarized in a few minutes. 
Those countries that have successful systems of water 
transportation have worked it out along a well defined 
system. They have not only provided the channels 
but they have provided an adequate system of ter- 
minals, and these are owned by the municipalities. 
That is what we should do. Further, the European 
governments have regulated the railroads in such a 
way that they do not decry the waterways. We must 
enter upon some policy that will end the destructive 
warfare by the railroads and the rivers and bring 
about a healthy competition rather than warfare. 


Finances, 


Secretary and Treasurer J. F. Ellison gave his report 
covering the financial status of the convention, from 
which it appeared that the total receipts from 36 
states and 137 cities amounted to $27,836.20, the ex- 
penses to $26,845.43, and the balance on hand to 
$9,032.08. The largest contributors to the cause have 
been the Gulf coast district, with $18,425; the Pacific 
coast, with $16,781; the Ohio valley, with $12,750, and 
the Mississippi valley, with $11,404. Other con- 
tributors were the north Atlantic seaboard, $10,275; 
south Atlantic seaboard, $10,329.50; Great Lakes, 
$7,900; Tennessee and Cumberland district, $2,680; 
Arkansas valley district, $1,765, and the Missouri 
valley, with $1,580. 

Views of an Enthusiast. 


John A. Fox made a statement showing the work 
that had been done during the last year, during which 
time he had visited every state and every waterway in 
the United States and that dufing three years he had 
been around the United States four times. In addi- 
tion to visiting states, cities and towns he had person- 
ally written articles for magazines and newspapers 
and had given out 600 interviews covering from one 
to two columns each. He spoke of the changing senti- 
ment all over the country since he had first begun to 
speak in the interest of the waterway development. 
He made an appeal for an enlarged organization and 
said there should be at least 100,000 members. If this 
could be accomplished lecturers would be put into the 
field and a publicity bureau would be established in 
Washington and in this way great results would soon 
be accomplished. 

A letter was read from the Federation of Labor, 
supporting the work of the association and presenting 
resolutions that were passed to that effect at a recent 
meeting in Canada. 

Field Secretary S. A. Thompson spoke of the marvel- 
lous development of sentiment throughout the country 
in favor of the work of the association. He gave a 
brief resume of his work in the field, with the one 
idea in view to preach everywhere and always that 
this is a national organization and that it is working 
for a national policy, and that this policy is to be the 
policy of the country and of Congress as fast as public 
opinion can be educated up to that point. 


The Platform. 


The reading of the following platform was greeted 
with hearty applause: 


The National Rivers & Harbors Congress includes in this 
convention 3,150 accredited delegates, farmers, manufac- 
turers, merchants, maritime and professional men and mem- 
bers of commercial bodies, representing the greater part of 
the tonnage of the United States, as well as the shipping 
interests of the country at large. 

This congress is assembled to —_ upon the government of 
the United States the immediate adoption of a broad, liberal, 
comprehensive and effective policy of rivers and harbors 
improvements, with profound conviction of its responsibility, 
and earnestly requests the attention of the Président. of 
the United States and the Senate and the House of Repre- 
—- of the national Congress to the matters herein set 
orth. 

—. commercial country in the world is working to 
better its transportation methods, knowing that upon easy, 
cheap and sufficient transportation depends the material 
prosperity of its people, and knowing that to the country 
which first perfects its system of transportation will come 
the commercial supremacy of the world. 

Every foreign country is utilizing its rivers and harbors 
and other waterways as the chief factors in perfecting its 
system of transportation, and the government of every: for- 
eign commercial country has deliberately assumed the respon- 
sibility of making its rivers and harbors and other water- 
ways adequate for all transportation purposes. 

The United States, with resources and courage great 
enough to undertake noe the building of that gigan- 
tic and most useful water highway, the *Panama canal, 
controlling its own navigable waterways to the_ exclusion 
of private effort, is alone among the world powers in 
neglecting the improvement of its waterways, and has so 
failed to develop them into effective freight-carrying navi- 
gability that the inadequate transportation facilities now 
seriously impair our commercial growth, and cause enormous 
waste of our agricultural rescurées, retarding the settlement 
of the country and hindering its productive development. 

Unless these transportation facilities be made sufficient 
the United States. can not hope either to increase its 
domestic commerce or extend its foreign commerce as it 
should, or to take advantage of the opening of the Panama 
canal, in order to compete with other commercial countries 
in the markets of the world. This government has the 
power to give the United States. absolute commercial 
supremacy over all other countries; and the sixty-first 
Congress now- in session can do much to acco! plish , this 
by ‘appropriate’ legislation. ’ “ 


A rivers and harbors bill should be passed as early as 
possible in the present session of this Congress, appropri- 
ating at least $50,000,000 for the purpose of carrying for- 
ward, under the continuing contract system, such rivers 
and harbors projects as have been heretofore entered on or 
finally approved, and as are of such a character as surely 
to fit into and carry into effective use any larger, compre- 
hensive and connected waterway system that may be subse- 
quently adopted; and annually for ten years thereafter an 
equal sum should be appropriated; and 

We believe that the annual river and harbor bill should 
be placed upon an equal footing with other great appropri- 
ation bills and we condemn the present method of appro- 
priation whereby the river and harbor bill carries only such 
sum as may remain after the other budgets have been 
authorized. 

All re approved by the government engineers and 
adopted by Congress should be put upon the continuing 
contract system and monies provided for their completion 
as rapidly as physical conditions permit, such monies to be 

aid from current revenues when practicable or from an 
ssuance of bonds when necessary. 

To secure the development of our rivers and harbors on a 
comprehensive and systematic plan, a department of public 
works, with a cabinet officer at its head, should be created, 
which department should have charge of and control over 
all public works of this and of a similar character. This 
need in no way prevent the use of the United States corps 
of engineers now having charge of rivers and harbors work. 
This corps is now manifestly insufficient for the work it 
is called upon to do, and we urge that it be sufficiently 
increased, utilizing in the permanent organization so far 
as is practicable the United States assistant civil engineers 
now in the employ of the government. We indorse the bill 
now pending before Congress for the increase of this corps 
and urge its enactment into law. We believe that this corps 
of engineers should be given authority and it should be made 
its duty to formulate and suggest to Congress plans and 
projects for rivers and harbors improvement. 

In order fully to secure the benefits of waterway improve- 
ment to the shippers of the country it is absolutely neces- 
sary that the harbors, lakes and rivers should have the 
most modern terminal systems for the vessels. We earnestly 
urge upon the people of states and cities, where waterway 
improvement is proceeding, the importance of establishing 
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public terminals and landing places with the most modern 
appliances and equipment for loading.and unloading freight, 
and ‘of beginning this work immediately. 

Actuated by the desire to see the United States become 
the chief commercial country of the world, we, the dele- 
gates to this National Rivers”~& Harbors Congress, present 
tnis statement of the transportation conditions now existing, 
and the remedy we propose, for the consideration of the 
President of the United States and of the national Congress, 
and on: behalf.of the people of our country we urge the 
adoption of these recommendations. 


Officers for the New Year. 


John E. Wilder, of Chicago, spoke in favor of the 
resolutions, which were adopted, as did also Senator 
Hill, of New York, in a short speech in which he 
spoke of the very efficient services which had been 
rendered to the congress by the president, Hon. Joseph 
E. Ransdell, and its other efficient officers, and all of 
whom were presented for reélection for the ensuing 
year by Mr. Stevens, of New York. The following is 
the list of the officers and-delegates as elected: 


President—Joseph E. Ransdell. 

Secretary and treasurer—J. F. Ellison. 

Special direztor—Jobn A. Fox. 

Directors for the’ Atlantic seaboard—William H. Lincoln, 
Boston, Mass.; Olin Stephens, New York; George BE. 
Bartol, Philadelphia; J. Hampton Moore, Philadelphia; H. 
C.. Warren, New Haven, Conn.; John R. Sherwood, Balti- 
more, Md., and Anthony Higgins, Wilmington, Del. 

South Atlantic Seaboard—H. J. Hale, Fayetteville, N. C.; 
W. S. Reamer, Columbia, 8S. C.; John C. Freeman, Richmond, 
Va.; D. U. Fletcher, Jacksonyille,' Fla.; Howard Stafford, 
Angosta, Ga., and E. Lommus, Columbus, Ga. 

ulf seaboard—Martin Behrman, New Orleans; S. Talia- 
ferro, Houston, :Tex.;.H. Pillans, Mobile, Ala.; Roy Miller, 
Corpus Christi, Tex., and R. L. Simpson, Gulfport, Miss. 
In Mississippi Valley. 

Entire Mississippi valley district—Thomas Wilkinson, 
Burlington, Iowa; W. P. Kennett, St. Louis, Mo.; Eli War- 
ren, St. Paul, Minn.; W. K. Kavanaugh, St. Louis, Mo.; 
Charles Scott, Rosedale, Miss. 

The Great Laxes District—Edward H. Butler, Buffalo, N. 
Y.; James H. Davidson, Oshkosh, Wis.; E. W. Wickey, East 
Chicago, Ind.; ‘TI. Edward Wilder, Chicago, Ill.; H. I. 
Sephard, Toledo, Ohio; Alex McDougal, Duluth, Minn., and 
P. W. Cullinan, Oswego, N. Y. 

Ohio ‘valley district—W. B. Rodgers, Pittsburg, Pa.; 
Albert Bettinger, Cincinnati, Ohio; John L. Vance, Colum- 
bus, Ohio; Henfy Riesenberg, Indianapolis, Ind., and George 
H. Parsons, Cairo. 

Other Districts. 


Tennessee and Cumberland district—M. T. Bryan, Nash- 
ville, ‘Tenn., and J. A. Patten, Chattanooga, Tenn. 

Arkansas Valley district—John A. Fox, Arkansas. 

Missouri Valley district—Lawrence M. Jones, Kansas City, 
Mo., and I. P. er, Bismarck, N. D. 

Pacific Coast district—A. H. Devers, Portland, Ore.; 
George C. Pardee, Oakland, Cal., and Dr. N. G. Blalcock, 
Walla Walla, Wash. 

United -Commerctial Travelers of- America—W. -A.- Johnson, 
Covington, Ky. 

Travelers’ Protective Association of America—A. -D. 
Brocket. , 5 : 





LATE TELEGRAPHIC NEWS. 


eI 
ANOTHER ERUCTATION ABOUT A LUMBER 
TRUST. 
[Special telegram to the AMERICAN LUMBERMAN.] 

San Francisco, Dec. 16.—The Examiner states th: 
a lumber trust has been formed including Californi 
firms with verbal agreement only. It says that mi! 
in the combine will be closed for a term and prices a: 
vanced $1.50 a thousand. The information bureau r 
ferred to was formed several months ago. The Chari: 
R. McCormick Company and nearly all firms mention 
as in the trust deny belonging to any organization fixin. 
prices that must be maintained. There is no illeg:! 
agreement, although a better understanding now exis 
between lumbermen of California and the North. Loc»! 
lumbermen are not disturbed and consider the artic 
inspired by a dissatisfied dealer. 

E. K. Wood, of E. K. Wood Lumber Company, sen 
a letter to the Examiner denying the existence of 
trust. Says in part: ‘‘You state that the Gray 
Harbor mills, twenty-eight in number, and the Willa; 
mills, ten in number, were. the basis of the trust. 1: 
the Grays Harbor concerns you give some of. the firm 
names, and if the rest of your article is as false as thi 
statement about our firm belonging to the combine, thy 
whole article is a fabrication. We belong to no trust. 
merger, or organization in which we agree to sell at any 
particular price, nor do we belong to the Twin Harboi 
information bureau, and do not know just the lines on 
which it works, but believe it is working on legitimate 
lines for the benefit of its business. 

‘*During the last year lumber has been manufactured 
at a loss, in most cases, and there was a conference by 
Grays Harbor mills in reference to the advisability of 
shutting down until prices would warrant their running. 
We were consulted in reference to that, but stated that 
it was impracticable to shut our mills down, as we had 
contracts that we must fill even at a loss, and our 
various yards must be taken care of. 

‘‘We did not refuse to join the Twin Harbor Informa- 
tion Bureau because its members were doing anything 
wrong or illegal, but. we thought their interests were 
diuerent than ours. We are manufacturers and retail- 
ers and they principally manufacturers. I have this to 
say of these manufacturers, although our interests ‘dif 
fer: They are all upright and honorable in -their busi- 
ness transactions, and if the Examiner’s ‘business career 
was as spotless as theirs there would be ‘an improvement 
in its moral tone.’’ 





EMPIRE STATE ASSOCIATION CHANGES NAME. 
[Special telegram to the AMERICAN LUMBERMAN. ] 

WATERTOWN, N. Y., Dec. 16.—Fhe Adirondack Lumber 
Manufacturers’ & Shippers’ Association held its fourth 
annual meeting today at the Hotel Le’ Ray.’ The main 
objett ‘of the convention was the’ distussion of topics 
relative’ to forest conservation. ° 

It, Was’ voted to change the date of the annual meet- 
ing ‘to the third Thursday in November of each year. 
An instructive and highly interesting paper. on lopping 
of branches was read ‘by Austin Garey, state superinten- 
dent of forestry. Section 1, of -Article 7, of the by- 
laws, was changed, directing the appointment of the 
three following standing. committees, at least one mem- 
ber of each committee to be a director: Resolutions 
and transportation; forestry, and legislation. It was 
voted to change the name to the Empire State Forest 
Products Association. Resolutions were adopted as 
follows: 


WHEREAS, There are many thousands of acres of denuded 
lands in this state which are especially fitted for the growth 
and production of valuable timber; and 

WHEREAS, In their partly denuded condition they are of 
value neither to the state at large nor to the individual 
owner; and : 

WHEREAS, This association believes that due regard for 
the owner and for the interests of the people of the state 
at large requires that such lands should be reforested and 
reforestation thereof militate largely to the advantage of the 
owner and to the people of all the state, therefore, be it 

Resolved, (1) That this association favors reforestation 
of lands from which the timber has been in whole or in 
part taken. (2) That the state should aid and encourace 
individual owners in reforestation for such reasonable time 
as the legislature shall determine. 


RESOLVED, That it is the sense of this association that a 
system of water storage should ‘be undertaken by the state, 
the expense thereof to be apportioned by the legislature 10 
its wise discretion upon all the persons benefited. 


RESOLVED, That it is the sense of this association that 
we are yery deeply interested in reforesting and the man 
agement of lands and we would suggest that an advisory 
board of four practical lumbermen or timber land owners 
might be able to offer suggestions in regard to the manag: 
ment of their own property, in connection with the manasg\- 
ment of the property of the state, and that such suggestions 
might be of very great assistance to the state forest, fis) 
& game commissioner in the carrying out of this plan. 


RESOLVED, That the legislative committee shall have €* 
clusive charge of proposed legislation and shall be the excl! 
sive representative of the association in regard to legislatiy 
matters. 


RESOLVED, That the system of fire and forest patrol in. 
augurated by the state forest, fish & game, commissione’ 
has been most efficient and excellent, has afforded grea 
protection and benefit to the timber land owners and 4’! 
the people of the state, and that the state forest, fish « 
game commissioner be extended the sincere and _ heart) 
thanks of this association for such action. 

R. L. Sissons, ‘the president, was in the chair, and was 
chosen to preside over the destiny of the association fo 
another. year. Among those who spoke at the banque’ 
in the evening were Senator G. H. Cobb, Judge W. “ 
Andrew, Gen. E. A. Merritt, Senator E. R. Brown, 20 
V. K. Kellogg. 7 ' 

~ nage! Kellogg was elected vice president and Leslie 
’ Ashley secretary. 
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NATIONAL VENEER AND PANEL MANUFACTURERS’ FIFTH ANNUAL. 


Advantages of Inspection, Credit and Experience Bureau—Cost System Advocated—Greater Co-operation Is Needed—Proposed Increase of Dues. 


the fifth annual meeting of the National Veneer & 
P:nel Manufacturers’ Association was called to order in 
tle south room of the Auditorium hotel, Chicago, at 11 
a. m, December 14, with President Burdis Anderson in 
the chair and Secretary E. H. Defebaugh recording. 

President Anderson gave his annual address briefed as 
follows: 


this is the fifth annual meeting of the association and 
completes four years of our association work. ‘The first 
two years we enjoyed years of comparative prosperity; the 
next two years we experienced very decided business depres- 
sion, and, like the scripture story of the lean and the fat 
kine, the lean years have swallowed up the fat years. 

When two years ago I was asked to accept the nomina- 
tion for president, in view of the two years that had passed 
and the fact that we had not accomplished then as much 
as some of us had hoped for, I felt that while there were 
other men in the association that were better qualified and 
who should have been honored with the position, neverthe- 
less it would not perhaps be difficult to keep the work going 
and bring about as great and as good results in the suc- 
ceeding years as have been attained in the past. 

The inspection and credit and experience bureau that 
was established, I think, has been found advantageous to a 
good many of our members. We made one change nearly 
two years ago, in employing Mr. Young as assistant secretary 
of the National association to coéperate with us in our 
work and along the lines of the auxiliary organizations. 

We have succeeded in introducing uniform methods in 
some lines; we have better recognized grading rules, and 
some points of trade ethics have been agreed upon that are 
an advantage to the veneer and panel trade; but the para- 
mount interest is price and better values, and when we con- 
sider, gentlemen, that possibly twenty panel men, twenty 
rotary cutters and fifteen or twenty producers of quartered 
oak could get together and practically control the price; 
make the prices what they should be; make such prices as 
would give commensurate returns upon the brain and capital 
employed, it seems utterly ridiculous for the present demor- 
alized price conditions to prevail. 

We occasionally see in some of the trade papers mention 
made of market prices of veneers and panels. Now, in 
many lines I want to say there are no market prices. When 
a man buying panels buys 3-ply quarter-inch quartered oak 
panels for $30 a thousand, as a large manufacturer in the 
East told me a short time ago he was doing, and another 
man wants $40 or $45 for the same panels, will somebody 
tell me what the market price of panels is? This manu- 
facturer of furniture, the consumer or user of those panels, 
asked me what it costs to manufacture quarter-inch 3-ply 
panels. I said I did not know—that I was not in the panel 


game. He said: “Do you think they could be made for 
$307’ I said, “Not according to the figures of the best panel 
men.” He said, ‘We can not make them for that, but we 


= buying them for that, so we are buying all we need of 
them.” 


Other Conditions. 


The same conditions prevail in quartered oak and in 
rotary cut stock. When birch door stock is being sold by 
very well informed manufacturers, manufacturers who keep 
accurate account of cost, at from $10 to $18, $18 for all 
styles, and ~another manufacturer in the same _ district, 
hardly as well equipped, offers the same stock at $10, will 
somebody tell me what the market price is on that product? 
When 3-16-inch pin block stock that some of our older and 


more experienced manufacturers want $17 to $17.50 for, 
with crossings in one, two and three pieces, no guarantee 
of the percentages of one-piece stock, and a consumer in 
Chicago buys all whole piece stock of the same thickness 
hard maple for $13.50, delivered in Chicago, will somebody 


tell what the market price on that stock is? When small 
drawer bottoms are offered at recommended prices of $16 


in Grand Rapids and one of our members sells the same 
stock for $10.50, delivered in Grand Rapids, will some one 
tell me what the market price is? I maintain, gentlemen, 
there is no market price on veneers and panels. The man 
who talks market price feels that the market price is what- 
ever the buyer is willing to pay for it, and the buyer has 


demoralized the market. I believe that the principal cause 
of this condition is the fact that comparatively few of the 


manufacturers have a cost system that gives them reliable 
and accurate figures on cost. 

While the association, as I say, has not accomplished all 
thac we might have hoped for, I see no reason why we 
should not get closer together and recommend prices on 
every line. The question of making prices brings up the 
question of the Sherman act and the legal status of the 
Matter, but it certainly is no violation of any law for any 
bunch of manufacturers to get together and agree that they 


Will not sell their product for less than cost. 
sae objection that has been raised to the adoption of a 


ubi.orm eost system or cost systems for our different prod- 
ucts has been that it is claimed that a difference in the 
me lod of operation and difference in equipment and loca- 
tion of plants would make it impossible to use a uniform 
Sysicm. While that objection has some weight, there are 
SO 'uany items of expense that are common to every rotary 
culier, to every manufacturer of sliced and quarter sawed 
Stocx, and to every panel maker, that I believe positively 
thsi it would be possible to adopt uniform cost systems 
su..ciently general so that without any very serious change 


tl could be adapted .and made applicable to each and 
ev» plant represented im our industry. 

ne thing we so hoped for in the association, one of the 
Ppolits that we had in mind when the assistant secretary 
W employed, was the possibility of getting a man into 
this work that would be interested in it and become suffi- 
clontly well informed upon the practical features of our 
di rent lines to visit some of the plants and, where a 
manufacturer is selling stock of any character for less than 
the cost of the majority of the manufacturers, find out 
Wwhother it is because of his peculiar situation or his much 
eterter ability that he is able to produce that stock for so 
much less, or whether it is because he simply does not know, 
aud then be able to put him on the right track. Every man 
Who is induced to bring his price up to a profitable basis 
helps every other man in the business. 
_3e of the most prominent bankers in Chicago, in a recent 
discussion of the basis of credits, stated that no manufac- 
‘urer is entitled to credit who does not use a reliable cost 
“ystem and figure positively his cost. I think, gentlemen, 
that Statement is too logical to admit of any discussion, 
ind I want to say once more that I think the figuring of 
cost and a general campaign of cost education and the dis- 
‘ussion of cost information are positively the one point of 
sreatest importance to this association, because it is only 
in that way, by inducing every manufacturer to figure cost 
and to know his’ cost, that we can ever get the manufac- 
urers to maintain any reasonable prices. 
mest is the main part of what I have to say, gentlemen. 
a 1e financial situation of the association is not so blooming 
oa we felt it would be possible this meeting to have a 
ou or dinner. Our financial situation reminds me 
t the story of the man whose banker called him into the 
Private office one day and said, “Where do you keep your 
pratense “Why, I keep it in your bank here; I have an 
account here.” “I know; but where do you keep your 
oney ; all you keep here is an overdraft.” 


President Anderson made appointments of committees 
to fill vacancies and then called upon D. E. Kline, who 
addressed the convention. A brief but interesting ad- 
dress was made by the secretary-treasurer, E. H. Defe- 
baugh, who said: 

I am very much interested in the water cart propo- 
sition—-in other words, nine feet through the valley. 
Commercial associations of the United States are 
trying, as you all know, to secure $50,000,000 annual 
appropriations to improve our harbors and dockage and 
secure deep water, which will mean water transportation 
and better facilities to carry freight longer distances at 
very close prices, and relieve the situation when we have 
car shortage. The railroads admit the fact that they need 
increased facilities. In ten years they have increased their 
facilities 28 percent, while the increase in business is over 
110 percent. So, if we have anything like 1907 business, 
we will be in the same fix we were in the fall of 1906 and 
the spring of 1907. If we have water transportation in 
orauer to increase the freight facilities—to take care of man- 
ufactured products in active times—it will mean a lot to 
the business world. I would like to suggest to you that 
a committee be appointed to codperate with the National 
Waterways Association. 


A committee, composed of 8. H. Anderson, Memphis, 
Tenn.; W. S. Walker, Portsmouth, Ohio, and J. D. 
Saunders, Park Falls, Wis., was appointed to draft reso- 
lutions to express a willingness to codperate in this 
movement and the wish of the association to put the 
matter before the congressmen of the various districts. 


Annual Dues Raised. 

A general review of the association work the last year 
and the work to be accomplished during 1910 brought 
out the fact that the dues of $10 a year were not suf- 
ficient to carry on the plans of the association. It was 
suggested by several members present that the annual 
dues should be $25, and upon motion of D, E. Kline the 
following resolution was passed: 

Resolved, 'That the executive committee be requested to 


levy an assessment of $15 for 1910, and that the secretary 
be instructed to give official notice to the membership of a 


,proposed change in the constitution, to be acted upon at 


the next meeting and providing that the annual dues shall 
be advanced to $25 a year thereafter. 


The meeting was then adjourned, to convene at 1:30 
p- m., December 15. 


WEDNESDAY AFTERNOON’S PROCEEDINGS. 


The final session of the meeting was called to order 
by President Anderson at 2:48 p.m. President Anderson 
asked for reports of committees, signifying the commit- 
tees on constitution and bylaws and on improvement and 
credentials. The former had nothing to offer and the 
latter was granted further time. 


Resolutions. 


The committee on resolutions presented the following, 
read by Mr. Kline: 


Resolved, That it is the sense of this organization that 
we indorse the action of the Rivers and Harbors Congress 
recommending a policy to legislators at Washington which 
will insure the required appropriation, whether it be out of 
current funds of the government, or by issuance of bonds, 
to carry out the surveys made by the engineering corps of 
the federal government to improve the waterways and har- 
bors of the United States; that this resolution recommends 
a properly proportionate annual expenditure for this pur- 
pose for ten years, thus to insure “fourteen feet of water 
through the valley,” and such other improvements as shall 
result in greatly increased transportation facilities. 

We further recommend that each member of this asso- 
ciation write a letter urging his congressman to frame an 
enabling act in the sixty-first Congress, second session, to 
the effect cited above; and by this association it is further 

Resolved, That as a body we authorize and direct the 
secretary of this association to place copies of these reso- 
lutions in the hands of each member of the senate and 
house. Be it further 

Resolved, That it is the sense of your resolutions com- 
mittee that it recommend to the association action upon the 
suggestion of its officers that a plan for dissemination of 
better information as to cost of producing veneer and pan- 
els be devised; and we suggest that every veneer and panel 
manufacturer make it his special duty between now and 
January 1 to compile such data and submit it for a com- 
posite recommendation by the cost committee as to the cost 
of cutting the various classes of veneer. 

Your committee further recommends that it is the sense 
of this meeting that the individual, financial and personal 
support of the members be given unreservedly to the associa- 
tion, and that we as individual members agree that from 
this date forward we will give our counsel and support to 
this association with the same interest that we would 
exercise in the veneer operations in which we are engaged. 

It is further the sense of the committee that we indorse 
the resolution adopted at yesterday’s meeting as to increase 
in dues; and we suggest a commitiee on ways and means 
that will plan for greater influence and producing powers 
for this national organization. C. H. BARNABY, 

W. C. CALHOUN. 
N. M. WILLSON. 


The resolutions as read were adopted. 


Inspection and Grading. 


Mr. Edwards, of Wisconsin, offered a verbal report for 
the committee on inspection and grading, which led to 
an extended debate between Mr. Edwards, Mr. Lord, Mr. 
Raymond, Mr. Walker and others. The report of the 
committee was finally adopted after some modifications 
and will be embodied in printed form to be distributed 
to members of the association in quantities as needed. 
The following changes were adopted: 

Pitch stock consists of sundry lengths and sundry widths 
10 inches and up, the sheets to be kept in consecutive order 
as they are cut from the flitch. The stock is to be at least 
two-thirds No. 1 faces; the sheets in the face stock to cut 
three-quarters clear stock in cuttings of not less than 6 
inches by 24 inches. 

Note—The term cutting as used in these rules means a 
piece of veneer equal to No. 1 faces. 

The section under the heading of log run stock will 
hereafter be known as VIII, and was changed to read 
as follows: 

Log run stock—Stock of any thickness, random widths 
and Lasts, 4s the logs will make 6 inches and wider, not 


less than 75 percent to be 12 inches and wider. Not less 
than 50 percent shall be No. 1 face stock, and the remain- 
der shall be suitable for center and backing stock. 

The sheets in the face stock are to cut three-quarter 
ee stock in cuttings of not less than 6 inches by 24 
nches. 


No other changes were made in the rules. 
Other Committees. 


For the committee on costs and valuation Mr. Lor@ 
made a verbal report, suggesting that the next committe> 
prepare a form of questions, answers to be sent to the 
aaa secretary and compiled for the benefit of mem- 

ers. 

The committee on arbitration and grievances reported 
through Mr. Klein that it had had no duties to perform 
and no contentions to settle. 

The committees on railroad classifications and enter- 
tainment and program had nothing to offer. The audit- 
ing committee reported they had examined the treasurer ’s 
report and checked over his vouchers and that they had 
been found correct. This report was adopted. 

A discussion of trade conditions followed along generai 
lines, largely relative to statistical data as to the output 
and value of productions, much of which data had not as 
yet been secured, owing to backwardness of members of 
the various clubs in furnishing the desired information. 
A motion was offered by Mr. Walker that the assistant 
secretary be instructed to gather information as to quan- 
tities sawed, sliced and marketed, and the amount of 
panels sold, and the results compiled and sent to each 
member of the association. This motion passed. 

Secretary Defebaugh read an application for member- 
ship from the Kyle Manufacturing Company, of Akron, 
Ohio, which application was acted upon favorably. 

Chairman Anderson referred to letters from political 
and commercial organizations of St. Louis, Mo., solicit- 
ing the holding in that city of the June meeting of the 
organization. A delegate from commercial bodies of St. 
Louis also addressed the meeting in a similar vein. A 
motion was made and passed that the meeting for June, 
1910, of the organization be held in St. Louis. 


Election of Officers. 


President Anderson pleaded eloquently that his name 
be not considered, as he had fulfilled the duties of the 
presidency for two terms; also, he was an advocate of 
rotation in office and believed that from other members 
could be secured better material for the presidency, This 
view was strongly combatted by members present, but 
Mr. Anderson insisted, which led to the additional nomi- 
nations of Messrs. Walker and Raymond for the presi- 
dency. Both of these gentlemen protested antl it re- 
quired a third ballot to decide the matter, the final re- 
sult being the election of P. R. Raymond, Indianapolis, 
Ind., of the Adams & Raymond Company. The other 
officers chosen were the following: 

First vice president—C. T. Jarrell, Humboldt, Tenn. 

Second vice president—W. C. Calhoun, Cheboygan, Mich. 

Third vice president—N. M. Willson, Jamestown, N. Y. 

Secretary-treasurer—E. H. Defebaugh, Chicago. 

Assistant secretary—H. S. Young, Indianapolis, Ind. 


Directors—Hains Egbert, M. W. Perry, Alex. Lendrum, 
J. C. Hill and H. J. Barnard. 


Executive committee—Burdis Anderson, F. W. Eggers, 


- Charles Barnaby, C. T. Jarrell and P. B. Raymond. 


Mr. Raymond resigned his office on the directorate 
after thanking the membership for the honor conferred 
upon him and pledging his best efforts in the office of the 
president, which was followed by eulogistic references 
to the new president by Messrs. Defebaugh, Kline, re- 
tiring President Anderson and others. To fill the unoc- 
eupied term of the new president as director, Mr. 
Barnard was elected to the directorate. ; 

A rising vote of thanks was.tendered to retiring Presi- 
dent Anderson for his intelligent and active work as 
president of the organization, and at 5:09 p. m.. the 
meeting adjourned. 

The Attendance, 


Burdis Anderson, Munising, Mich.; Great Lekes Veneer Co, 
Walt G. Bass, Indianapolis, Ind. 

E. W. Benjamin, Cadillac, Mich.; Cadillac Veneer Co. 

W. A. Bennett, Cincinnati, Ohio; Bennett & Witte. 

C. G. Boyd, Cincinnati, Ohio; C. G. Boyd & Co. 

W. C. Calhoun, Sheboygan, Wis.; Frost Veneer Seating Co. 
C, T. Crandall, Brocton, N. Y.; Crandall Panel Co. 

M. C. Dow, Goshen, Ind.; Goshen Veneer Co. 

7 Eggers, Two Rivers, Wis.; F. Eggers: Veneer Seat- 


ng Co. 

A. E. Gorham, Mt. Pleasant, Mich.; Gorham Bros. Co. 

L. P. Groffman, St. Louis, Mo.; St. Louis Basket & Box Co. 

a” ~: Hemingway, Mattoon, Wis.; Wisconsin Land & Lbr. 
0. 

F. EB. Hoffman, Ft. Wayne, Ind.; Hoffman Bros. & Co. 

J. 8. Houston, Chicago, Ill.; J. S. Houston & Co. 

B. C. Jarrell, Humboldt, Tenn. ; B. C. Jarrell & Co. 

D. E. Kline, Louisville, Ky.; Louisville Veneer Mills. 

W. W. Knight, New Albany, Ind. 

O. ©. Lemke, Wausau, Wis.; Underwood Veneer Co. 

al Lendrum, Kansas City, Mo.; Penrod Walnut & Veneer 
0. 5 

B. W. Lord, Burnside, ey. Chicago Veneer Co. 

Mr. McCracken, Louisville, Ky.; Kentucky Veneer Works. 

E. R. Morrison, Warrén, Ohio; Warren Veneer & Panel Co. 

— — Parsons, Holland, Mich.; Holland Veneer Works. 

M. W. Perry, Algoma, Wis.; Ahnapee Veneer & Seating Co. 

P. B. Raymond, Indianapolis, Ind.; Adams & Raymond Co. 

Mr. Richardson, Alpena, Mich.; Michigan Veneer Co. 

J. D. Saunders, Park Falls, Wis.; Park Falls Mfg. Co. 

W. E. Bonesteel, Cleveland, Ohio; Wooden Tool Co. 

Mr. Howlett, Philadelphia, Pa.; Philadelphia Textile Mfg. 


Co. 
Charles Thompson, Cadillac, Mich.; Cadillac Veneer Co. 
F. E. Benjamin, Cadillac, Mich.; Cadillac Veneer Co. 
W. 8S. Walker, Portsmouth, Ohio; Portsmouth Veneer & 


Panel Co. 

M. M. Wall, Buffalo, N. Y.; /|; Panel & Veneer Co. 

N. M. Wilson, Jamestown, N. Y.; Pearl City Veneer Co. 

H. 8. Young, Indianapolis, Ind. ; assistant secretary National 
Veneer & Panel Association. 

Mr. Sutter, Canada; Sutter Bros. Co. 
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REALM OF THE RETAILER. | 


Advantages and Disadvantages Resulting from Change of Base—Coal as a Side Line of the Lumber Business—Overdoing the Thi 


in Praising Stock to Customers—Sales Agents Have Their Limitations—Good Sellers Not Always Good Buyers, 


CHANGING LOCATION. 


Some of us in (disposition are as uneasy as fish out 
of water. We really are birds of passage. We want to 
get farther toward the setting sun, or somewhere else 
than where we are. Distance lends enchantment, and 
elsewhere in our mind’s eye we see the dollars chasing 
themselves into our pockets in such haste that the god- 
desses of liberty bump their heads together in their mad 
rush, 

We profit by these changes at times and at times 
we do not. There are opportunities, wherever they may 
be, that are not here, and some here that are not there. 
Right here in the little agricultural burg in which I 
live are men who have made as much money as the 
ambition of a rounded-out man ought to crave, and, in 
proportion ‘to the population, it would not surprise me 
if as many have succeeded as in Seattle, Tacoma, San 
Francisco and scores of other cities that could be named. 
When a man has a fine home, has educated, or is educat- 
ing his children, has a good sized box filled with bonds 
and mortgages, a good business in hand, feels at peace 
with mankind and the Almighty, he is well enough off. 
I can’t name a thing that has made me so tired as the 
greed of man. I don’t want to be taken 4s authority, 
for I know nothing about it, but if we get to Heaven I 
imagine we shall see tramps occupying more exalted 
seats than some of those whose highest ambition here 
was to roll up their millions and who walked on the 
necks of others in order to get them. I guess we will 
see that the dollar sign will not be prominently dis- 
played in Paradise, and how many, many, of the mil- 
lions of the population of the earth are kneeling to that 
mark. 

I recall to mind two dealers who changed locations, 
each a different type. One of them went from the 
East to settle in a western Idaho town. He was elated 
over the change. His cogs meshed with the scanty popu- 
lation, the cactus and the jack rabbits. His town is 
growing nicely, he is doing a good business, he has 
done something in real estate, and I think already his 
nest is feathered, as the expression is. In the same 
town was another dealer, now gone from there, who did 
not appear to jibe with the surroundings. He was a 
gentleman through and through, educated and refined, 
and at the time it looked to me that his place was 
back East where conditions were more settled. 

The second dealer I wish to speak of, however, did 
not go from the East to the West, but from one central 
state to another. He did not move to exceed 200 miles, 
but the atmosphere was different. Of an evening, in the 
privacy of his office, with a little kerosene stove warm- 
ing the room, he discussed the change he had undergone. 

“*T have had a fair business since I came here six 
months ago, as large in volume as back at my old home, 
but to tell the truth I have been homesick,’’ he said. 
‘*T lived in my old town -.twelve years. I knew every 
nook and corner of it, every man-and nearly every 
woman and child. I had a hand in school affairs. Two 
or three terms I was alderman. I knew my neighbors as 
Bill, Sid and Wash, and some of them that I was not 
intimate with I would like to see walking into my office 
any time. Here I do not seem to have anything to do 
but attend to business, and business alone makes a 
monotonous life. I am not consulted in any of the 
affairs of the town. And it is worse on my wife than 

it is on me. In a town of this size there is too much 
easte to suit me. There are, of course, good people here 
as elsewhere, but it takes time to find out a fellow’s 
kind, and when a man is 50 years old he doesn’t mix as 
he once did. 

‘¢Then there is an entire change of customs. At my 
old home when a man came in I knew all about him; 














“Tramps will occupy more exalted seats.” 
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what his circumstances were and whether he ‘was a man 
who was good or not. Over the ’phone I would know 
him as well as though I was looking at him. Now, when 
a man ’phones me and asks me to bring up this or that 
I don’t know whether he is good for it ‘or whether he is 
calling on me for the reason that he can get credit 
nowhere else. A cash business is not. done here, and if 
I should say to my driver, ‘Cash or no delivery,’ it would 
often make trouble. One mistake I made was that I 
brought my old foreman with me. He is one of the 
best anywhere; unmarried, wanted to come, and [ brought 
him along. The trouble is he was no better acquainted 
here than I was. I ought to have got a foreman who 
knew the town and the people.’’ 

There are men to whom old faces look better than 
new ones, to whom the old town, the old home have a 
warm place in their hearts, and evidently this dealer 
belongs to that class. I suppose if he had sized himself 
up before he made the change as he has since it would 
not have been made. I know the breed of bee, though, 
that was buzzing in his hat. He wanted a larger market 
in which to operate—wanted to sell lumber where there 
was more building going on, more customers to sell 
lumber to. The town from which he moved had 4,000 
and’ two yards; the town in which he is now living has 
12,000 population and four yards, 3,000 inhabitants to 
to the yard, while back at his old home there were 
only 2,000 to the yard. But that doesn’t sum it all up. 
In this larger town there is a dealer who for years 
has done the big business of the place, and from appear- 
ances he will continue to do it. His stock would easily 
inventory $25,000; he is a hustling business man and is 
popular with the community. When contemplating a 
change there are several things to be taken into con- 
sideration. ° 


THE WAY A DEALER BUILT UP A COAL TRADE. 


In a New York town of about’ 14,000 inhabitants 
there was a dealer who thought it was about time for 
him to take a flyer in the coal business. To once more 
use that foolish expression, ‘‘it goes without saying’’ 
that already there was coal to burn in the little city. 
There is a constant complaint that there are too many 
lumber yards, and it often comes to me how the thoughts 
of the lumbermen would run if they dealt exclusively in 
coal, as so many of their competitors in that line do. 
When a man can not-do anything else, about the first 
thing he. turns his hand to is selling coal. His stock 
may consist of a well equipped coal yard, or a single 
ear that is unloaded and hauled direct to the bins of 
the purchasers. In one town of three lumber. yards there 
are seven coal dealers. In another of two yards there 
are four men who handle coal. Multiply the number of 
lumber yards by two and I think the product will come 
near giving the number of coal dealers. 

The coal business is rather a nice addition to a lumber 
yard. It has its drawbacks, as any kind of business 
has; for instance, there is the shrinkage in the cars of 




















“Privilege to hustle up more business.” 


bituminous, and I am sorry to say that only a very 
small percentage of the dealers know how much this 
shrinkage is; in color it makes niggers of the men who 
shovel it; in proportion to the dollars of the trade the 
losses are greater in coal than in lumber; still it is a 
nice addition to a lumber yard. Many of us would 
get moss on our backs during the winter when the lumber 
trade is bottled up if it were not for our coal business. 
In the yards where delivery horses are kept hauling coal 
in the winter it gives them fresh air and a chance to 
stretch their legs. 

As thirst follows ‘‘a night out,’’ it follows as natu- 
rally that every lumberman wants to get all the coal 
trade that he can pull his way. In this respect it is 
unlike the lumber trade. Before it was illegal to do so 
I do not doubt but there was here and there a town 
in which there was some sort of division in the lumber 


trade, but such a condition never has been known in 
coal business. Everything that -came a coal deale»’s 
way was his meat. If one dealer sold ten tons-of | 
to another dealer’s one all the- recourse the one-ton 
low had was the privilege of hustling up more busi) 

This dealer in the New York town knew that i he 
broke into the coal business and made any sort 0: a 
showing it would be necessary to get out of the besten 
path, for if he did precisely as the others did he sim; :y 
would be one of them; and that would not satisfy | 
He was anxious to turn the course in 2:10 while {ie 
rest of them were plugging along at a 2:30 gait. And 
how could he do it? He sat down and thought the mai 
ter over, not simply the matter of selling coal—anybo | 
could sell coal—but how he could do it a little better 
than his competitors were doing it. Wherein could he 
improve on their methods? If he could do that, he bad 
the good common sense to know that at least a portion 
of the coal consuming public would support him. 

I wish every young man would put that lagt sentence 
in his pipe and smoke it. Every community, and the 
world at large, are after the men who can do things 
best, and to illustrate my idea of the preparation for 
doing things well I have a mind to diverge for a moment 
and go into a little family history. I told this, in 
effect, in an impromptu way on the platform at the 
convention of the Southwestern association, held in Kan- 
sas City last winter, and I will repeat it here, hoping it 
may benefit Some young man who is preparing for some 
calling—I don’t care what that calling is, whether it is 
shoving boards or training for the presidency. 


Preparing for a Calling. 


This bit of history pertains to a son who was born 
with a love for the law. When I was a young chap 
it simply broke my heart to know that I could not 
study law, but, to use a hackneyed term, circumstances 
over which I had no control barred my way, and I have 
thought that my son’s love for the profession was in- 
herited. At any rate, he was everlastingly pegging 




















“People were not slow to note the care.” 


away at it. During his high school vacations he would 
read law in a local office with more avidity than some 
boys read dime novels. After he had graduated from 
high school, had belonged to a debating club, and had 
come near breaking his neck at football, he wanted to 
enter a law school. 

‘No, my boy, that won’t do,’’ I said to him. ‘‘If 
you ever are a lawyer it is my desire that you may be 
a topnotcher if it is in you. There are more medic«re 
lawyers in the country than you could count in a week. 
Look around at the lawyers you know who entere: 4 
law school from the high school, studied for a cole 
of years, then hung out their shingles, and see wi re 
they stand. Are they entrusted with. important leyal 
business? Not this year, my boy. This important bvst 
ness goes right past their doors to the offices of ‘\1¢ 
men who have learned how. To be sure there is ) re 
and there a genius who can fly without wings, but ‘¢ 
common mortal has to learn to fly. If you ever jt 
to practicing law you will come in contact with sce 
of the shrewdest, keenest, brightest intellects of +» 
times and if you can’t hold a hand with them they wl! 
kick you around like a football. 

‘*As to your next step; you win a degree froi 4 
college of my choosing, and then we will talk fur‘icr 
about law.’’ He said he would do it, and at the ord 
of four years he came home from the highest gradi" 
classical school of America, with his A. B. degree ip '1!5 

ip. ‘*Now my boy, you are just prepared to begin 
the study of law and you shall have the advantages of ‘he 
finest law school of the country’’; and off he went to 
Harvard, where he is in his second year. That, youns 
man, is what I think about preparing for a man’s call 
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ing. I have another son who is filled with a desire to 
stu’ medicine, and if I should live and have my way 
he will be prepared in the same thorough manner. I 
shal! object to his turning himself loose on the afflicted 
unti! he can carve a man’s gizzard out as artistically 
as be now ean pick a chicken bone. 

\ivy dear young man, the world wants you if only 


you <now how to do things right, and if you can not do 
then right it will wipe the floor with you. And no mat- 
ter ‘hat that thing is, whether in professional or busi- 
ness life, you must know how to do things well, else 
the upper rung of the great ladder of life that you may 
be ambitious to climb will have so many feet upon it 
that ‘here will not be room for yours. 

That is something of a digression, and now I will 
eome back to the New York dealer who went into the 


coal business. After thinking it over he determined to 
do three things which he had observed had been ne- 
glected by other dealers, namely, sprinkle every load of 
coal so there would be no flying dust in the basements; 
pick up ever piece of coal that was scattered outside; 


replace every window carefully. That was the basis 
he started on, and the people to whom he sold coal 
were not slow to note the care with which he worked. 
They remembered and wanted him to put in their coal 


the next year, then the next and the next, and the 
amount of coal this dealer sells every year might 


surprise you. And he didn’t do it because he simply 
went to selling coal, but because he beat all the other 
local dealers in the race. As soon as his methods became 


known he nosed under the wire while his competitors were 
back at the last quarter pole. 


MISREPRESENTING STOCK. 


The dealer said he had read something I had written 
along the line of a salesman going too strong on his mis- 
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“Heard the Jew story about the bedbug on the pants?’ 


representations when he was selling material, and that 
the next to the last foreman he had was one of that 


kind. ‘‘It appeared no more natural for him to breathe 
than ‘o misrepresent,’’? he said. ‘‘He was so effusive 
in his praise of the material he was selling that I was 
afraii at times he would disgust the customer. A man 
of common sense knows well enough when a salesman is 


over(uing it. There was not elsewhere in town any such 
stock as I sold, as it was cut especially for: my trade. 
Such jumber as was generally sold the boss wouldn’t 
hand!:—and in that way he would go on. 

‘*| remember hearing him talking to a customer about 
a frout door. ‘You will not find the like of that door 


at any other yard in town,’ he said. ‘It is a special 
pater: that was made for us, and it was a requirement 
that ‘: be made upon honor, too. There are no joints 
slapp~i together in that door. We pay a special price 
for ‘om, but you are getting it as cheap as you would 


buy (ust a common door at the other yards. If you 
don’: believe it just take hold of it. That’s right— 
take right hold of that.edge and I will take hold of 


this one; now twist it as hard as you can—don’t be 
afra‘i, twist ’er! Do you see? It is as solid as a 
door »ossibly could be made. Never tried that on a door 
befor». eh? Well you try it on any door that was not 
male for our trade and see how it will give and 
squ .? 
_ '\‘llarry, I wish you would quit lying to customers 
in the way you do,’ I said to him one day, after listen- 
ing some of his talk to a farmer. ‘Me lying?’ he 
aske’, as innocently as though he were a child. ‘If 
you sell goods you have got to show them up.’ I cau- 
toned him several times, and finally put another man 
m his place. 

“In other matters? Well, it has been my experience 
that if a man will lie about one thing he will lie about 


another. The truth was in him at times, but I didn’t 
know when it was in him. If I could take this man 


Who misrepresented so strongly, and another I once had 
im my yard who seemed to think that goods would 
sell themselves, and who lacked the stamina to say 
that his soul was his own, and split the difference be- 


tween them, it would make a good salesman. A sales- 
man requires enthusiasm, and it would take a long hunt 
to find one who wouldn’t overdo it or underdo it, and if 
he was a man who could strike the right key I know 
he would not be working for me for $125 a month.’’ 


Expecting Too Much of Agents. 


That last statement particularly appealed to me, and 
along this line an auditor had something to say that 
was chock-full of common sense. ‘‘I have told Mr. 
So-and-So,’’ naming one of the proprietors of his 
concern, ‘‘that at times he is expecting too much of 
our agents. If they don’t keep their stock in just such 
shape, sell just so much, and collect just so, he is dis- 
posed to complain. Our agents are paid from $75 to 
$125 a month, and no trained business man who is 
thoroughly capable is going to work for that money. 
We must get the best men we can for the money and 
that is all we can do. The best man we have is holding 
down a hundred-dollar job. In fact, he is the best 
man I ever saw in a yard. There isn’t a branch of his 
business that he is not up in. His reports are models. 
There are three yards-in-his town and I would. go to 
sleep and leave him to buck either of the others or, 
if necessary, both of them. He never is asked to make 


sis 





“The smile on his face could not be rubbed off.” 


his collections better than they are. When I visit his 
town it’s few suggestions I have to make to him, for 
I believe he knows the business better than I do. Under 
ordinary circumstances, you wouldn’t in six months find 
him in that town. I happen to know that another line- 
yard company would be glad enough to raise him. Why 
does he stay? His wife is in poor health, her parents 
live in the town, and I expect that double his salary 
wouldn’t pull him out of it. 

‘‘From the fact that I understand the situation I 
expect I overlook some of the shortcomings of the agents 
that others might not. If an agent is doing well for the 
money he is getting I don’t know what more can be 
asked of lim. Heard the Jew story about the bedbug 
on the pants, did you? Yes, well that sizes it up. I 
am not looking for the all-round perfect man for the 
salaries that are paid, and if I were I know I would 
look in vain. 

‘“One of our smallest yards is in charge of a young 
fellow who is doing pretty fair, but from the way his 
reports are made out you might think that he holds 
the pen with his toes. He is not only a wretched penman 
but a wretched speller. Once at the head office I heard 
the old man pounding his reports, and I should like to 
have asked him what he expected for the money.’’ 

It isn’t every auditor who takes this view of the 
matter. One who looks after twenty yards of a heavy 
lineyatd concern said, »f course they expected competent 
men as local managers, and as soon as the incompetency 
of a man was discovered out he went and in went a 
man in his place. Some men, however, speak compara- 
tively. What this auditor would call a high grade man 
others might not. I have visited several of the yards 
in this auditor’s territory and if all the local managers 
are A-1 men I don’t know one when I see him. I dis- 
tinetly remember hearing one of them say to his second 
man that he ‘‘meant to have had that wagon tongue 
put in yesterday.’’ Meant to, and no doubt ought to, 
but didn’t. A local manager would not need to have 
many such lapses as that to take him from the list 
of the thoroughly competent. 

I don’t want to be understood by these comments 
that the men who are working in the lumber yards are 
less competent than the same number who are employed 
in other mercantile establishments. It is the efficient 
men I am talking about, and such men in all lines are 
fewer in proportion than one in ten. The manager of a 
large department store that employs more than 1,000 
people said to me that the really efficient saleswomen 
and salesmen of whom he had charge were few in number. 
They were lacking in watchfulness, manners, or some 
other quality that would make them more desirable as 
employees. No doubt the most of us think we are about 
as good as the next. ones, and when we come to consider 
our own deficiencies we must reach the conclusion that 
good people are scarce. 


CAN SELL LUMBER—AND THAT IS ALL. 


If we could all find the niche for which we are best 
fitted there is little doubt but every one of us would 
amount to something in some particular way. A host of 
us are round pegs in square holes, or the reverse. Hardly 
a man but feels that his possibilities have not been 














“He will chase a customer through every street.” 


reached, if only he was in a position where he could 
spread his wings. Personally, I feel that my life would 
have been much more rounded out could I have followed 
the calling that would have been to my exact liking. I 
have fallen a furlong short of what I might have done. 
No doubt there are those of you who would testify in 
a like manner. After all, it is the natural ability and 
taste of .a man that must be considered, and if he gets 
away from these he is in water beyond his depth. My 
charity for the unsuccessful man is beyond expression, 
as I am all the time thinking that he is out of place. 
There are those who talk about a man pitching in and 
making a success of any undertaking, but this talk is 
shallow. To be.sure we can do our best under all cir- 
cumstances, but our best is done only when our work 
tallies with our’ highest ambitions. 

Therefore, I do not blame this particular dealer be- 
cause in his business he is an expert salesman and nothing 
more. You might say that with the ability to sell lum- 
ber he ought to have the ability to buy it, but such is not 
the case. I saw him select a half-dozen front doors, 
and while he was wavering in his undecided way before 
he selected the doors, some other dealers would have 
bought a ecarload of millwork. Salesmen have told me 
that is his way. One of them said he had spent two 
hours with him to sell a bill that did not amount to 
more than $75. 

And the way this dealer’s stock is kept! If there 
is any order it surely is dis-order. His shed alley is as 
dusty as the street in midsummer. The piles lack an 
even face. His sash and door room, opening off the 
shed, is left open for dust to float in. When I visited 
his yard even the door of his lime house, in which lime 
is kept in bulk, was wide open, and that you would call 
inexcusable in any dealer. In one corner of this house 
there is slaked lime, which means that good money was 
thrown away. His is the poorest kept yard in a town 
of five yards, and as a matter of pride one would think 
he would pull things together. 

But look you out! A farmer drives in and this dealer 
is alertness personified. It’s a hearty handshake, and 
‘*How are you, John?’’ The smile on his face could 
no more be rubbed off than could that which adorns 
the face of our President. He is a paragon of pleasant- 
ness. He sidles up to the prospective purchaser and 
becomes a part of him. He asks how his family is, ana 
if his corn is all pulled. And how about his hogs? Did 
he strike the highest figures when marketing them? ‘‘A 
new nigh-horse in the team, eh? How old is he? And 
now, what is it today? Boards for a shed?—drive right 
down to the third lefthand bin. How much? The same 
old price you paid before; haven’t advanced a dollar. 
Drive right along and I will load you up myself.’’ 

And so he talks to his customers. He is chock-full of 
enthusiasm and as joyous as a croaking frog in the 
spring time. A salesman tells me that he saw a man 
drive in for a jag of stuff who informed the dealer that 
on his way down he called at the other yard, asked the 
price and it was half a dollar under the price of this 
dealer. ‘‘Too bad, too bad,’’ said the dealer. ‘‘ You 
have bought so much lumber of me that I think of you 
as a member of my great family of customers. If you 
should go there I should hope you would get as good 
stock as you would get of me. If his stock is as good 
as mine [ believe he has made a mistake in pricing it, 
for how any man can sell the grade of lumber I have 
for less money than I am selling it, and live, I can’t 
see. But you know this, don’t you—that half a dollar 
a thousand will never saw us apart? If anybody~ will 
sell you lumber cheaper than I can just make it known. 
Drive right down there at the farther end of the shed 
and I will load you up.’’ 

And this dealer invariably is on -hhand to talk to his 
customers personally; that is his strong point. He has 
no faith in a subordinate as a salesman. There is close 
communion between him and every man who comes to 
his yard to buy. With customers to warrant it he is in 
the shed from morning until night and is as tireless the 
last hour as he was the first. 

**This is a good way to handle the farmers, but how 
does he get along with the carpenters and contractors?’’ 
I asked a salesman who makes trips with his eyes open. 
‘*Get along with them! He gets along with all of 
them,’’ he said. ‘‘With the miserable care he gives 
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his stock I often have wondered how he does get along 
with them so well, but they buy of him. There is this 
peculiarity about him—his best face is out whenever 
he comes in contact with a purchaser. I have met him 
in his office when his face was as long as a-rail. Not 
that he was not courteous, for that he always is, but the 
internal fires never begin to boil the pot until he sees 
a chance to make a sale. He can begin earlier, keep 
at it later and follow the trail hotter than any other lum- 
berman on my route.’’ Several salesmen will recognize 
the subject of this pen picture, and, no doubt, every 
one of them would tell the same story. 

I was told that this dealer was not much of a col- 
lector; that another dealer of the town would collect 
two dollars to his one the year round; hence he fails as a 
collector, as a buyer and as a stockkeeper, but when it 


comes to selling lumber there is not another dealer in 
the little city who can touch him. 

A dealer with whom I am well acquainted says it is 
distasteful for him to come in contact with a customer 
as a salesman, preferring every time that his foreman 
should make the sales, and this dealer is as particular 
as to the appearance of his premises as though he were 
a careful housewife. The strong point of another dealer 
is collecting. He will chase a customer through every 
street and up and down the alleys to get what is due 
him. And that is the way we go—as uneven in our 
capabilities as a knotted log. 


bad 





HANDLING MILLWORK AT RETAIL. 





Correspondence in This Important Problem Invited — Further Consideration of the 
Relations Between Retail Lumbermen and Contractors. 





Less than two weeks remain of the Millwork. Contest 
and retail lumber dealers are urged to send in their 
letters giving their ideas on the selling of sash, doors 
and finish. 

As has been announced, cash prizes will be paid for 
the best of these letters—and by ‘‘best’’ is meant the 
letters that have the most practical advice, experience 
and information on this subject. 

Any letter bearing a December postmark will be con- 
sidered carefully in this competition. But, if you put 
it off now, you may forget it until January. 

Meanwhile this department continues the publica- 
tion of letters from progressive retailers having to do 
with other problems of the retail trade. For instance, 
there is this week an excellent letter on the prevention 
of checking in hardwood lumber and valuable ideas on 
the relations of contractor and dealer. 


Personal Attention Pays. 

PLAINVIEW, TEX., Oct. 25.—I am like one of your corre- 
spondents in that I have been in the lumber business only 
a few years, but I have a way of handling my contractor 
that seems to work very well. 

First: In loading out lumber of all kinds for my regular 
contractor, I caution my yardmen—especially when the 
contractor is around—when he comes across any boards 
that would not pass the contractor’s inspection or, at least, 
his approval, to lay them aside, as they can be easily sold 
to less particular customers. After handling several con- 
tracts for him, I get to know the peculiarities of my man, 
and very seldom does a piece come back. 

Second: Take an interest in his work and offer hints 
and a few suggestions now and then, and take him out to 
dinner with you once in a while; by humoring him a little 
you will be surprised at the result. Of course, you can 
carry this too far, but if you know your man it will work 
wonders. When he comes to the office treat him as if he 
were a part of the company or, at least, make him feel that 
way. When he wishes to use paper, do not give him scratch 
paper, but offer him the best you have. 

By following these rules I sell my contractor bills at 
practically straight prices, and I believe he is satisfied, for 
I get all of his trade. M. C. HANCOCK, 

Manager, Alfalfa Lumber Compan.. 


How to Induce Contractors’ Trade. 

New Bern, N. C., Nov. 15.—To gain and retain the con- 
fidence of contractors in my locality I expect to open a 
carpenters’ employment bureau in which will be enrolled as 
muny carpenters and contractors as wish to join, each being 
placed in his respective class, that is, relative to the rate 
per day or hour he claims himself to be worth, said car- 
penter or contractor enrolling with us to furnish name and 
address, when employed and when not employed. In this 
way concerns wanting men may inquire at our office, stating 
the work to be done, and we will be in position to refer to 
our record and readily inform them when we will have a 
carpenter call to see them at the time and place designated. 
We then will find the carpenter or contractor and have him 
call on those who wish his services and he then can close 
the deal for the work, and in turn we shall be very apt to 
secure the order for the material. We will present all car- 
penters enrolling with us an apron in which to hold theirs 
nails, rules, pencils etc., and on this apron is printed our 
advertisement. 

We have talked with several of our local carpenters about 
this scheme, also some of the public, and they consider it 
a good idea; it employs the carpenter and also conveniences 
the public to a large extent in locating a carpenter when 
they want work done. The contractors’ requirements differ 
somewhat from those of other customers, from the fact that 
they are more in position to explain their wants and will 
demand just what their orders call for. On the other hand, 
if the order comes direct from the builder, 75 percent of 
them will not know what they want, in which case may be 
substituted almost anything that will fill their . require- 
ments. The best way to gain and retain the confidence of 
the contractor, in my opinion, is to solicit his patronage 
end after it has been gained fill his orders promptly and 
accurately, giving him the grade of stock ordered, and by 
so doing win his appreciation; but failure to deliver the 
stock when promised, and at times supplying off grades to 
make up on the “low quotations” made him, will soon be 
detected by him, which will seal all business relations. 

I think it very advisable to be on friendly terms with the 
carpenters and contractors socially, but not too much so 
or they may be asking favors that would be embrassing and 
might, upon refusal, turn their trade elsewhere. 


There are several ways in which to induce the contractor 
to do business with you, but the most successful one is to 
offer him a small percent for the amount of business he 
will do with you for six months or even longer, and in this 
way you will increase your sales at small expense. ‘This 
method may be applied in figuring the cost of a bill for a 
contractor, and it is usually attractive to him; he will 
appreciate the fact that you have an established price list 
and that you will not overcharge him on some items to 
make up your allowance to him. 

For protection against bad accounts there should be 
some way to inform the owner of the building of the bills 
that are being made. To do this bills may be made in 
duplicate, mailing one to the contractor and one to the 
owner, and if dispute arises in collecting the account there 
will be grounds for a lien on the building, claiming that 
bills were in before the contractor was settled with, whereas 
if the account is let run on until after the building is com- 
pleted and the contractor settled with, there will be no re- 
dress whatever nor any chance to recover for loss. If the 
contractor is paying up promptly there will be no reason 
for informing the owner, but the instant he begins to lag 
the duplicate bills may be sent, insuring safety in the deal. 

L. C. ToLson, * 
The Tolson Lumber & Manufacturing Company. 
[Received after close of contest.—EDITOoR. ] 


Courtesy and Concessions Count. 

ATWATER, OHIO, Noy. 2.—I wish to write you a few lines 
on “Relations of Retail Lumbermen with Contractors.” 

At present I am not in the retail business, having left it 
in June of this year on account of my health. I thought 
I would rest up a while, and then engage in it again, as I 
like it and think the lumber business to be the most inter- 
esting business in which one can engage, if he wishes to 
make it so. 

I worked at a retail yard which I managed above seven 
years, in western Pennsylvania, when competition was 
strong, and handled a good many contractors. 

In the first place, I think the retail lumberman shouid 
be honest in all his dealings, and show courtesy to all 
contractors and customers, in order to gain their confidence. 
In the second place, he should understand the contractor, 
and be acquainted with trade in the community in which 
he is doing the work, if possible. Show him all material 
before estimating his bill, and when you furnish it see that 
it is all up to the grades, such as you sell him, then you 
are pretty sure to hold his trade. 

We have always found the contractors’ trade as desirable 
as other trade, with one or two exceptions. One is, there 
are a good many little contractors who start out And are 





Best Methods from the Best People, 


for the Best Paper. , 





WANTED. 


The best letter on the method of handling 
sash, doors, interior trim and moldings. 

The ‘‘best’’ letter is not necessarily the 
longest letter, nor will mere brevity be so re- 
garded. In reality, it is not the best letter, but 
an outline of the best system. 

The AMERICAN LUMBERMAN believes the in- 
terest in the question itself will be sufficient to 
draw out a great many replies. To add zest to 
the contest, however, the following awards will 
be made: 

Por the best system...........$15.00 
For the second. ....:.0..0e..02 10.00 
LR ere | 

Any letter bearing December date will 
be considered in making the awards. The con- 
test will close on that date, and some other in- 
teresting problem announced shortly thereafter. 

Send your contributions to the AMERICAN 
LUMBERMAN, 315 Dearborn street, Chicago, Ill. 














not very responsible, although you have to treat they with 
courtesy ow they can injure your business to some extent, 
But by being careful this can be done, and at th: 


Ss 
time, and not let them get behind with their payments, bes 

Oftentimes we have allowed the contractor 2 ¢; 2% 
percent commission on all bills of material he turned oyer 
to us, and have received many more orders through his 
influence than he had the contract to build. Anothe: goog 
way to hold the contractor is to make him a little present 
along about Christmas time of some good book per! ining 
to plans or carpentry and building. This will show them 
that you appreciate their trade and take an interest jp 
their welfare along with your own. 

As to their credits, we, as a rule, treated them same ag 
our other customers unless there was some special arrange- 
ments made at time of selling them a bill. 

We always allowed them 2 percent off for cash, paid 
within ten or fifteen days from date of invoice. 

Well, as there are lots of men in the business, and | 
think they should all be interested in the great question 
spoken of, I will close, hoping to hear from them. I re. 
main, E. H. Houstine, 

Macomb, IIl. 





HANDLING REFUSE LUMBER, 


“Hardwood Checking Can Be Overcome.” 

The mauufacturer and wholesaler are the cause of many 
of the retailer’s woes, particularly the former; they come 
in for a heavy score on the point of broken, warped, split 
and uneven sawed lumber. The average of them pay more 
attention to a low average cost of production than they do 
to accurate manufacture and proper handling, piling and 
protecting stock after being sawed. 

Stained lumber is caused principally by the manufacturer 
allowing the lumber to be piled down solid in front of the 
piles or foundations, waiting for the pilers to cross pile it. 
Again they use wide stickers and pile in wide piles without 
proper ventilating space between the piles; whereas they 
should use narrow and dry stickers, pile the lumber in 
narrow piles with a very wide space between the piles and 
give the piles a steep pitch and pile everything the day and 
if possible the hour it is sawed. 

Warped lumber usually is made so by leaving the piles 
uncovered and also by piling all lengths together—allowing 
the 14- and 16-foot lengths to project beyond the 12s in 
a pile that is principally 12 feet; thus the sun’s rays will 
warp and twist these ends of the projecting 14- and 16-foot 
lengths and make them unsalable. 

Split and broken lumber comes in most cases from care- 
lessness on the part of the inspectors in throwing out and 
kicking out lumber that is not up to the grade they happen 
to be loading; dropping it off the sides and rear end of 
the high piles causes most of this trouble, which can be 
remedied by careful handling. 

Naturally, these manufacturers and wholesalers work this 
warped, twisted, split and broken lumber off on the re 
tailer, but right here is where Mr. Retailer must assert hin- 
self. It would be right to take this stock until you can see 
that you are being intentionally imposed upon, but always 
at a price commensurate with its value to your trade. If 
you buy right, you can always sell right, and such stock 
can be moved on this basis at a profit. 

I have learned what I know by hard knocks, and it is 
worth, I believe, more than the price offered to reveal it. 
I don’t suppose “Peary” or “Cook” will ever get pay for 
discovering the north pole, and the chances are we will not 
know which one has the exclusive cinch on the pole until 
the United States Supreme Court has passed on the ques- 
tion. Therefore, I, too, will reveal my discoveries, in the 
lumber retailing line, without just compensation. 

In the first place, there are rules to be adhered to by 
retailers for preventing lumber from checking, warping, 
splitting and otherwise damaging. The amount of such 
lumber can be kept at a minimum: First—By keeping all 
lumber covered with a good roof of stock boards two feet 
longer than the longest lumber in the pile. Second—By 
piling all lumber of one length together, thus preventing 
the sun from warping any, and all projecting ends of longer 
pieces in a pile, which is the case where long and short 
lengths are piled together. Third—Cross pile with three 
stickers all flooring and ceiling between the bundles and 
keep all of one length and grade together, to prevent re 
handling for special lengths when wanted. This system 
will prevent breaking tongues and grooves by crooked piling 
and rehandling. Fourth—Warped lumber can be straight- 
ened quickly and cheaply by laying the warped boards on 
the ground or on a pile of lumber—by laying the boards 











down flat on any surface thus: Fifth—Broken lumber cal 
il EE oo 

not be remedied without waste, but I have taken a handsaw 
and square many a time and made a pile of broken ! yards 
look quite presentable and salable by cutting out the splits 


and broken ends etc. thus: 

















- This will half sell the stock even at a reduced price 
Most hardwood dealers have trouble with thick lumber 
and squares damaging by checking and splitting in drying. 


This can be overcome. In the first place, all hardwood 
thicker than 8-4 should be painted on the ends with two 
heavy coats of whitewash. This should be put on hot and 
have glue mixed in with it. Coal tar applied hot will pre 
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SASH, DOORS AND INTERIOR TRIM. 





Volume of Business Tapering Down—Price Situation Lends Encouragement—Better 
Conditions in the Window Glass Trade—Chicago Wholesalers Unusually Busy. 





THE SASH AND DOOR SITUATION. 

The volume of business in manufacturing as well as 
in wholesale sash and door circles over the country is 
tapering down. There is still considerable business at 
manufacturing points, and many of the factories are 
turning out stock goods at a rate that would give the 
impression of midsummer activity. Stocks have been 
materially reduced this fall, and orders and inquiries 
for next year’s delivery are beginning to come in, so 
that many of the factories are kept busy on advance 
orders. Wholesalers say that the carload inquiry is heavy 
and that some large sales already have been consum- 
mated. December, so far, is holding up remarkably well, 
although a contrary situation had been anticipated. It 
is therefore all the more welcome and gives assurance 
of a big trade next year. The price situation is such as 
to greatly encourage buyers, and many of those engaged 
in the wholesale trade are taking advantage of the favor- 
able market. Glazed sash, carload lots, was advanced a 
point, which went in effect December 13, and it would 
not be at all surprising if doors were boosted in price 
in a very short time. ma 

Chicago wholesalers are unusually busy for this time 
of year. They say they are in receipt of reasonably 
heavy inquiries for stock from every direction, and that 
shipments are aggregating an unusual volume for the 
middle of December. Many full carloads are being 
shipped and it is predicted by those who are in a position 
to obtain a fair idea of the conditions existing generally 
in the market that the carload buying between now and 
the first of the year will be quite heavy. At the same 
time, prospects are excellent for small-lot buying after 
the first of the new year, as it is reported that stocks at 
retail distributing points are at an unusually low ebb. 

In the Northwest, special orders in sash and door work 
are piling up during the cold weather. Factories in the 
Twin Cities are working full blest, a continuation of 
the summer run. Salesmen have been called from the 
road by some firms, as shipping facilities are too uncer- 
tain to warrant taking on new business. The books 
already are full and warehouses are filling up with orders 
that should be rushed. 

Natural trade conditions attending the fag-end of the 
year, together with stock taking and Christmas holidays, 
have resulted in dull trade in the Southwest, but the 
underlying conditions are such as to cause an optimistic 


feeling in the sash and door market of St. Louis. Build- 
ing operations in that city have fallen off on account of 
severe weather, as it has in the adjacent territory; and 
while trade has been quiet in consequence, there are a 
vast amount of inquiries from all sources, which would 
indicate a lively trade ahead. Business in special work 
is holding up well. Prices are reported firm at St. Louis 
and dealers expect a big season ahead. 

Reports from the East state that trade is good for 
this time of year. The increased number of building 
permits filed this week in the metropolitan district ac- 
counts for the activity displayed in millwork lines during 
the last few days. Some fine inquiries are out, and 
although competition continues keen, local plants are 
getting enough special work to keep them going satisfac- 
torily. Western jobbers say they are sold two months 
ahead and are not anxious for new business just now, 
thinking that within a month or two other contracts will 
bring better values. In Baltimore, Md., the sash, door 
and blind mills are not under pressure, demand for their 
products having let up because of the cessation of build- 
ing operations. Many of the structures planned have 
been finished, and new work is held in abeyance now that 
unfavorable weather may be looked for. The office 
forces of the sash manufacturers, however, are by no 
means idle. They have a fairly large number of esti- 
mates to prepare. Manufacturers of veneer doors report 
that they are kept exceedingly busy. The door trade of 
Buffalo, N. Y., along with millwork generally, received 
its first setback of the season from the big storm that 
lasted practically all last week. Demand has fallen off 
a good deal but is expected to be up to the mark through 
the winter, as there will be as much building done as the 
weather will permit. The eastern demand keeps up well. 

The window glass situation has gained strength as the 
days go by and manufacturers feel much encouraged 
over the ability of the Imperial Window Glass Company 
to maintain some form of a stable market. Factories 
withdrew their prices recently and have made a new 
rate of 90 and 25 on single and 90 and 30 on double, 
which price it is reported is being well maintained: The 
increase in window glass has also eaused the sash and 
door people to increase their prices on glazed sash. 
There undoubtedly is a better feeling among the window 
glass manufacturers and from now on more stable trade 
and market conditions are expected. ; 


CARE IN USING HARDWOOD DOORS. 


In handling hardwood doors, of either the solid or 
veneered variety, it is of the utnfost importance to have 
a care about moisture or any extreme of atmospheric 
condition. Especially should particular pains be taken 
to have the plaster dry before the trim is put in place 
and doors hung. Sometimes this is a difficult matter 
when the job is a rush one and the work is being done 
in the late fall or early spring, when dampness is the 
rule and the weather is subject to extreme change. 

When the doors leave the factory or the warehouse 
they are very dry. In that condition they absorb mois- 
ture rapidly. When a hardwood door is placed in a 
damp room it swells; when the house becomes occupied 
and the heating apparatus gets into action the door 
again becomes dry, shrinks and warps and the joints 
open. This result can be measurably avoided if the 
building, after plastering, is allowed to dry thoroughly. 
This process can be hastened by having fires in the 
house. But precautions can be taken to obviate the 
effects of dampness and subsequent drying. Just as 
soon as possible when the door is taken from the car 
have a finisher give it one coat of filler; two coats 
would be better, hut one will do. The reason for this is 
that the door is shipped ‘‘in the white,’’ with all the 
pores of the wood open, and will absorb moisture unless 
protected. The packing protects it during shipment, 
but when that is removed the trouble begins unless the 
wood is protected by the filler. 

In the catalog of a leading sash and door concern 
is given this emphatic injunction: ‘‘Don’t hang your 
door in a damp, freshly plastered building.’’ 

This admonition applies to doors not only, but, as 
well, to all kinds of fine interior finish. Mortar con- 
tains a large amount of water, and until it is dry the 
house is not healthful to live in nor fit for occupancy. 
Neither is it in the right condition to receive hardwood 
doors or any fine trim or other woodwork. Often the 
sash, door and mill work manufacturer is blamed for the 
damage to his output when the fault is in the builders 
who do not properly care for the doors and finish. After 
the door has been hung it is a good plan to cover the 
ends of the stiles, at top and bottom, with at least one 
coat of paint. This will prevent moisture from entering 
the ‘‘end -pores’’ of the wood. 

The Morgan Company, of this city, regards it so im- 
portant that care should be taken in the handling of 
hardwood doors that it puts into each shipment of such 
goods several sheets of instruction concerning the care 
of hardwood doors. These sheets are packed in bundles 
of doors, so that it is impossible for the carpenter or 
owner to unpack the shipment without seeing the sheets 
and knowing what they are for. Thereafter he can not 
profess ignorance or complain to the shipper if he im- 
properly handles the doors. This cautionary measure 
has worked well in preventing the use of doors in build- 
ings that are not fit to receive them. 





A Reader’s Plea For Greater Uniformity of 


About fifteen years ago I was building a small mod- 
ern dwelling for one of our college professors, which 
was designed by a Grand Rapids (Mich.) architect 
and I noticed in making out material bills that in the 
twenty-six windows, including basement, there were 
eighteen different sizes. This did not bother me so 
much at the time as I simply took the price of what 
ooked like the average size to base my estimate on 
and placed the order with our local lumberman, who 
in turn copied the order for the millman who repeated 
it back to the lumberman, who might or might not, 
s the ease might be, have repeated back to me. Prob- 
bly the latter, but if he did I was too busy to check 
t all over (probably) but went ahead with our work. 
\Ve made our own frames and there is where we began 
io experience our first difficulty. Eighteen different 
izes of frames for the average carpenter is plenty and 
1 this case proved to be even more than plenty. 
But after knocking a few to pieces and lining my best 
1an up once or twice they were finally made accord- 
ng to plans and specifications 

After the house was completed outside I happened 
) notice something wrong in the library, which was 
supposed to be one of the finest rooms in the house, 
ind I soon discovered that one window was two inches 
wider than the other. I rushed for the plans and 
found that those two particular windows were to be 
the same size. I called my best man down on his 
incompetency and was pretty sore, for we would have 
to take off all the siding the hight of the window be- 
sides taking that frame out and making a larger open- 
ing, and also perform the same operation at some other 
point where the right one for this place had been mis- 
placed. This involved considerable delay in the work 
and some expense, so I decided to call the owner to 
see what he had to say. It took him some time to 
see the trouble, but when he did he-said, ‘‘ Why that 
is just what I like—variety,’’ and as both windows 
were in the same end of the same room he had it and 
| was glad he liked it. I never even tried to find the 
other one and never did find it. ; ; 

Next, when the sash came from the mill direct to 
the job and we tried to fit them in we had two or 
three sizes of sash left over and two or three frames 
without sash. The lumberman did not happen to have 
the proper sizes in stock, so we had to wait a week or 
two to get them from the factory and I had two or 
three odd sizes which the lumberman did not want nor 
any one else ete. etc. , 

Next came shades, blinds and screens with about the 
same mix-up in figures. I claimed at the time that at 
least ten of those sizes could have been left out and 
not even an architect could have explained the differ- 
ence in the beauty of the design of the house. 


But if I had trouble as a builder with too many 
sizes of windows, they were very trivial indeed to 
what I had as a retailer of building material. When 
we first started our yard in Philip, 8. D., I was chief 
counsel for the owner and we were figuring out a car- 
load of millwork for stock, assisted by a very pleasant 
and wise agent for a mill ‘‘which time and experience 
have suggested to me since was long on storm sash.’’ 
I thought we surely needed some storm sash and we 
did, and I had built a good many houses in Philip and 
thought I knew about what sizes we needed. I picked 
out five or six popular sizes and gave the smooth gen- 
tleman from Minneapolis (I hope he will read this) an 
order for 200. That was two years ago, and although 
I built a house for myself to fit those storm sash and 
advised all my friends to do the same, offered them at 
cost, recommended them for hotbeds and poultry 
houses, ete., etc., we still have about 175 of them left. 
My first order for storm sash was for a size two inches 
longer than I had, the next for the proper length, per- 
haps, but instead of the wrong length it was the 
wrong width, and so it went. 

Next came the screen proposition, and I found out 
in one season why the lumber dealer does not keep a 
complete stock of sereens. Nobody thinks of buying 
screens until the flies get too numerous to bear with 
any longer and then they rush frantically down to the 
lumber yard and order a half dozen window screens 
sent right up. The dealer politely asks him what size 
he wants, and the customer, just as politely, informs 
him he does not know, but the dealer ought to know 
for he sold him the windows a year ago last fall. 
Well, the surest way for the dealer is to hunt up the 
old bill, but when he finds it he is out of that size 
and must ask his customer to go to some other yard 
or he will order them for him and get them as soon 
as possible. His customer thinks he can wait, the 
order is marked ‘‘Rush’’ with a capital R. It arrives 
at the mill with 10,000 others, all in flytime, and the 
mill does the best it can to hold its customers, but in 
one case this summer, after waiting until the last 
armed fly had expired, we received the sad intelligence 
that it would be impossible to fill the order at all. So 
now we have to send our customer a 40-cent calendar 
to get him back at all (only to find our competitor has 
sent him one that cost him 45 cents), and I do not 
know what the millman can do to get us back again. 
Perhaps if we allude to that screen order he will give 
us ten days more time on our. last bill. 

But we might get along with the screens and storm 
sash now since we have learned how (by letting our 
customers go without or get them made by hand) but 
we are still confronted with the problem of carrying 
anything like a complete stock of windows themselves. 


Window Sash. 


We buy our millwork by the carload, usually about 
twenty sizes of windows and frames and there has not 
been a week since I have been. in business but what 
some one has called for some size we did not have, and 
again I ask what is the use of it or where is there any 
sense in it? , 

I am not an old fogy that wants to see all our houses 
built like the old brick landmark that stood up on the 
hill in our boyhood days that everyone remembers so 
well with its two stories, 16x32, a hall across the mid- 
dle and four 12-light 8x10 windows in each room, one 
exactly above the other. That was one extreme and 
our present situation is the other. I am also much in 
favor of beautiful designs in homes for everybody, and 
if anyone can afford it I think it is all right for him to 

ive the architect full liberty in making his designs, 
ut it is the foolishness of everybody having to carry 
180 sizes of 2-light windows, 41 sizes of 4-light win- 
dows, 12 sizes of 8-light windows, and so on down the 
line through all the different numbers of lights, designs 
etc. to have a complete stock that I am kicking about. 
If anyone feels that he really has to have such a 
variety and is willitig to pay for special sizes, that is 
all right if he is willing to wait until they can be made. 

I believe it is up to the millmen to take the initia- 
tive in this matter, and I believe they would weleome 
the change. They can get together and establish a 
new standard. No one else can. In 2-light windows 
make the standard divisible by 4 instead of 2 inches. 
There is no reason on earth why, under ordinary cir- 
cumstances, a 24x28 would not do just as well and look 
just as well in the side of a room as 22x28 or 26x28, 
and if he thought 24x28 looked too narrow it could as 
well be 28x28 as 26x28. This would cut the 180 sizes 
of 2-light windows down to 90, and in 99 cases out of 
100 the same rule could be used in the lengths. 

Windows in ordinary dwellings usually are set higher 
than the outside doors unless transoms are used. Then 
they are lower, and 4 inches difference in the length of 
a window does not make very much difference except 
in imagination. This would cut the standard down to 
45 sizes in 2-lights, and that is enough. 

Price is the great pusher in most projects, and there 
the millmen could get together again and make the 
special so much higher that the public would soon de- 
mand the standards. I believe the millmen could do 
this easily. They could notify all their customers (the 
dealers), who in turn could instruct their customers, 
and it would not take long in my judgment to do the 
business. 


E. L. Keiru, Secretary-Treasurer, _ 
Philip Lumber & Coal Company. 
Puuip, 8. D., Dec. 6. 
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LIVE LUMBER TOPICS. 


ONE DOLLAR ADVANCE. 


Orrawa, Ont., Dee. 14.—The price of rough lumber 
has advanced $1 a thousand feet in western Canada. 
The mills are calling in salesmen owing to rush of 
orders. The export mills of British Columbia having 
largely increased business in the United States is one 
cause of the advance. Yet another advance, it is said, 
will take place before spring. 





FEDERAL GOVERNMENT TO BUY MILL. 


MENOMINEE, MicH., Dee. 14.—Representatives of the 
federal government were in Appleton last week with 
a view of securing a plant on a water power site for 
the purpose of establishing a station for testing the 
various kinds of woods with a view of proving their 
availability for the manufacture of ground wood for 
paper. The Patton pulp mill probably will be the one 
secured. 


NEWCOMER IN THE TIE AND TIMBER FIELD. 


A new concern has entered the tie and timber field, 
the James J. Copellar Tie & Lumber Company, of 
Sbreveport, La. James J. Copellar is president and 
general manager of the company, which is capitalized 
at $25,000. The company makes a specialty of hard- 
wood and sawn and hewn pine railroad ties and tim- 
bers, piling, posts, staves and logs, handling the product 
of mills’in Mississippi, Louisiana, Arkansas and Texas. 

—_oOowoeeerer" 





EMPLOYER’S LIABILITY. 

LOUISVILLE, Ky., Dee. 14.—‘‘ Those who accept employ- 
ment as operators of ripsaws assume at the same time 
a certain amount of responsibility for their own safety.’’ 
This was part of the decision of Judge Homer Batson 
in the circuit court in passing upon the damage suit of 
William Nall, employed in the box factory of the 
Standard Sanitary Company. Nall alleged that the saw 
was allowed to get in poor condition, and that he was 
thereby injured. Judge Batson, after pointing out the 
employee’s responsibility, added that the testimony 
showed the employee to have been neglectful. The 
laying down of the principle of employees’ liabilitiy 
attracted much attention. 


FANCY PRICES FOR GOOD POPLAR. 


ToLEepo, On10, Dec. 14.—The most interesting feature 
of the market has been the scarcity of the greater 
widths of clear poplar. The call from automobile con- 
cerns has been so strong that it has been impossible to 
supply the demand, and holders of this class of poplar 
are exacting fancy prices for it. Values are reported 
to be from $120 to $130 a thousand, and price appears 
to be but little object. It is being used for automobile 
bodies. It is claimed that no other lumber can be used 
as a satisfactory substitute. Should the present rate:of 
increase in automobile industry be maintained it is evi- 
dent that manufacturers will be compelled to turn their 
attention to some other material, as poplar supply 
in suitable widths will not be available. 








NEW HARDWOOD MANUFACTURING CORPORA- 
TION. 


The Sendelbach-Cram Lumber Company, Clarendon, 
Ark., has been incorporated with a fully paid capital 
stock of $25,000 for the manufacture of oak wagon 
stock and lumber; hickory wagon stock and wheel 
material, and gum staves and lumber. 

The company has acquired a large tract of fine oak, 
hickory and gum timber on White river in Arkansas, 
and has in Clarendon one oak, one hickory and one 
gum saw mill. Operations will begin January 2. 

The president of the company, Edward C. Sendel- 
bach, formerly of the Sendelbach Wheel Company, of 
East St. Louis, Ill., has been many years identified with 
the trade. The vice president and treasurer is George 
A. Cram, of the American Central Insurance Company, 
St. Louis, Mo. 


NEW LUMBER COMPANY IN THE APPA- 
LACHIANS. 


One of the latest evidences of progress in the southern 
Appalachians was the purchase by well known lumbermen 
of the property of the Altona Lumber Company, of 
Pulaski, Va. The purchasers have organized as the Alta 
Lumber Company. The officers are F. O. Havener, presi- 
dent, E. Stringer Boggess, vice president and secretary, 
and E. J. McGhee, treasurer and manager. The Pulaski 
plant, including the purchase, consisted of band and 
cireular saw mill, railway equipment, dwellings, mer- 
chandise ete. The timber holdings of the new company 
consist of about 8,000 acres of hardwoods and choice 
white pine. The new company purposes to manufacture 
lumber, lath, shooks and small dimension stock. It is 
installing a new power plant and making changes in the 
mill, which is expected to be in operation about the first 
of the new year. The company is in the market for 
considerable equipment and supplies. 








A GOOD LAW FOR MILL HANDS. 

TacoMA, WasH., Dec. 13.—State Labor Commissioner 
Hubbard and his staff of factory inspectors held a 
conference in Olympia recently to consider ways and 
means to protect the lives and limbs of factory and mill 
workers of this state. Commissioner Hubbard states that 
since the law went into effect in 1905 there has been 
a reduction of 92 percent in the number of fatal acci- 
dents; minor accidents 65 percent and serious accidents 


77 percent. It is proposed to have the mills and fac- 
tories inspected semiannually or quarterly instead of 
annually. The inspectors report that fully 90 percent 
of.the manufacturing plants of the state are in oper- 
ation and that many of the saw mills have been con- 
sidering putting on night crews and will probably do 
so if the railroad strike does not completely demoralize 
business. 


CLEVELAND TIMBER COMPANY WILL RAISE 
EUCALYPTUS IN CALIFORNIA. 


CLEVELAND, OHIO, Dec. 14.—The growing of eucalyptus 
trees will be undertaken by the United States Timber 
Company, with offices in the Rockefeller building, this 
city. The company recently was incorporated for $150,- 
000 under the laws of Delaware and has acquired 5,000 
acres of land in Salano county, California, where it will 
soon begin setting out 680 trees to the acre or about 
7,000,000 trees in all. 

Williard C. Aborn, of the Lake Erie Nail Company, 
is president; W. C. Kennedy, formerly with the Bankers’ 
Surety Company, secretary, and among the directors are 
J. C. Carpenter, president of the First National bank, 
of Clifton Forge, Va.; G. H. Sparhawk, chief engineer 
of the American Bridge Company, Ambridge, Pa.; R. L. 
Foster, of Boston; E. 8. Fowler, capitalist, Chicago; J. 
C. Fogg, attorney, Cleveland, and F. D. Perry, forester, 
who is now upon the ground arranging the plans for the 
undertaking. A. B. Shaw will be consulting forester. 

The latest. ideas in forestry will be adopted and it is 
believed that on account of the rapidity with which the 
tree matures, about 600 of the 680 an acre will be 
available for the market within ten or twelve years. As 
the trees are cut others will be planted and a continual 
supply will thus be on hand. 








RECEIPTS OF LUMBER BY WATER. 

Comparing the receipts of lumber by water at Chicago 
for the season of 1909, with 1908 and 1907 the figures 
show 379,370,000 feet, as against 336,738,000 feet in 
1908, an increase of 52,632,000 feet, and 375,390,000 
feet in 1907, an increase of 3,980,000 feet. The number 
of shingles received in 1909 were about 400,000 more 
than in 1908 and 3,000,000 larger than in 1907. Lath 
show a heavy falling off over the preceding two years, 
as do ties, posts and poles. The following compara- 
tive table shows the receipts by water for the last three 
years: 


1907. 1908. 1909. 
Lumber (feet)....... 375,390,000 336,738,000 379,370,000 
Shingles (number)... 13,700,000 16,119,000 16,517,000 
Lath (number)...... 5,441,000 9,925,000 5,157,505 
Ties (number)....... 1,400,690 1,063,322 993,364 
Posts (number)...... 720,492 741,733 330,900 
Pole (number)....... 79,520 78,228 56,251 
De 3 ee ee ae 1,335 4,705 
SS 0 Pe ere oe eee ee 425 


Although the season is practically closed, nearly 11,- 
000,000 feet of lumber was received by water for the 
week ended December 13, carried by nineteen vessels. 
The largest individual cargo was carried by the steamer 
Niagara, consigned by J. H. Madden, of Duluth, Minn., 
to the Edward Hines Lumber Company—1,900,000 feet. 
The second largest cargo was carried by the schooner 
A. C. Tusbury, consigned by the Chicago Lumbering 
Company of Michigan, Manistee, Mich., to the Edward 
Hines Lumber Company—745,000 feet. 

Receipts by days and vessels for the week were: 


DECEMBER 5. 

Schooner W. A. Young, Marinette, Wis., N. Ludington 
} gi to the Edward Hines Lumber Company, 650,000 
eet. 

DECEMBER 6. 

Steamer A. L. Hopkins, Alpena, Mich., American Cedar & 
re Company to the John Spry Lumber Company, 15,287 
ties. 

Steamer J. J. Boyce, Wells, Mich., I. Stephenson Company 
to the Chicago Packing Box Company, 334,000 feet. 

Schooner James Newall, Blind River, Ont., Riley & Grab- 
ousky to the Edward Hines Lumber Company, 621,000 feet. 

Schooner 8S. HE. Marion, Blind River, Ont., Riley & Grab- 
ousky to the Edward Hines Lumber Company, 622,0U0 feet. 

Steamer M. F. Butters, Marinette, Wis., Peters Lumber 
Company to H. C. Dow & Co., 400,000 feet. 

DECEMBER 10. 

Steamer O. EH. Parker, Escanaba, Mich., I. Stephenson 
Company to Brittingham & Young Company, 350,000 feet. 

Steamer F. W. Fletcher, Harbor Springs, Mich., Curtis 
Lumber Company to the Hermun H. Hettler Lumber Com- 
pany, 350,000 feet. 

Steamer N. J. Nessen, Elk Rapids, Mich., Elk Rapids Iron 
ran a to the Edward Hines Lumber Company, 255,000 
feet. 

DECEMBER 11. 

Steamer 8S. O. Neff, Manistee, Mich., Buckley & Douglas 
Lumber Company to the Edward Hines Lumber Company, 
250,000 feet. 

Schooner yyy Ford River, Mich., Ford River Lum- 
pond — to the Edward Hines Lumber Company, 350,- 

eet. 

Steamer Maggie Marshall, Manistee, Mich., R. G. Peters 
Salt & Lumber Company to W. O. King & Co., 315,000 feet. 

Steamer S. M. Stephenson, Marinette, Wis., Sawyer-Good- 
~—_ Company to Adam Schillo Lumber Company, 600,000 
feet. 

Steamer C. 8S. Neff, Escanaba, Mich., I. Stephenson Com- 
pany to Chicago Packing Box Company, 800,0U0 feet. 

Steamer Philetus Sawyer, Menominee, Mich., J. W. Wells 
Lumber Company to North Side Lumber Company, 400,000 


feet. 

Steamer J. H. Prentice, Marinette, Wis., L. H. McCormack 
& Co. to the Edward Hines Lumber Company, 437,000 feet. 

Steamer Niagara, Duluth, Minn., J. H. Madden to the 
Edward Hines Lumber Company, 1,900,000 feet. 

DECEMBER 12. 

Propeller W. H. Sawyer, Nahma, Mich., J. E. Byrns to 

Edward Hines Lumber Company, 668,000 feet. 
DECEMBER 13. 

Schooner A. @. [ee do Manistique, Mich., Chicago Lum- 
bering Company of Michigan to the Edward Hines Lumber 
Company, 745,000 feet. 

Schooner C. #. Redfern, Manistique, Mich., Chicago Lum- 
bering Company of Michigan to the Edward Hines Lumber 
Company, 715,000 feet. 








NOTEWORTHY PILGRIMAGES TO A LUMBER 
CITY. 

NEw ORLEANS, La., Dec. 13.—Since the opening of ti. 
Great Southern hotel at Bogalusa, that model lumb 
town is proving more attractive than ever to outsi: 
visitors. Thanksgiving day a large party of society folk 
from New Orleans attended a notable dinner and cotillo 
at the Great Southern. The guests arrived in speciai 
coaches provided by their hosts, and were met at t 
handsome new hotel by a committee headed by Mr. a: 
Mrs. W. H. Sullivan and Mr. and Mrs. C. W. Goodyea: 
jr. After dinner carriages were provided and such 
the visitors who desired were conducted through t! 
great sawmill plant under the guidance of Mr. Sullivan 
The cotillon was danced the evening before, and ti 
party returned to New Orleans Thanksgiving night. 

December 1 a notable group of visitors arrived on 
special train of the Mississippi Central railroad. Th: 
personnel of the party follows: J. A. Lansing, Seran 
ton, Pa.; C. I. Millard, St. Louis; S. H. Knox, Buffalo: 
C. 8. Woslworth, Seranton, Pa.; F. L. Peek; Scranton. 
Pa.; J. M. Hastings, Pittsburg; R. K. Smith, Hatties 
burg, Miss.; U. J. Haynow, Hattiesburg; E. A. Mackey, 
Hattiesburg; B. R. Moore, Hattiesburg; Judge Jeti 
Truly, Natchez, Miss.; R. H. Higgins, New York; J. M. 
Winslow, Hattiesburg; W. P. Redmond, Hattiesburg; J. 
C. Cox, Hattiesburg; O. B. Heiderhoff, Hattiesburg: 
George L. Gardner, of Eastman & Gardner Lumber Com 
pany, Laurel, Miss.; F. W. Foote, president First Na 
tional Bank of Hattiesburg. 

They were met by N. G. Pearsall, general manager of 
the New Orleans Great Northern railroad; C. W. Good 
year, vice president New Orleans Great Northern rail- 
road and assistant general manager of the Great South- 
ern Lumber Company, and W. H. Sullivan, general 
manager Great Southern Lumber Company, who showed 
them through the railroad shops and the plant of the 
Great Southern Lumber Company. 





NEW ORLEANS LUMBERMEN DO THE NIMROD 
ACT. 

NEw ORLEANS, La., Dec. 14.—A notable hunting ex- 
pedition was pulled off last week with great eclat and 
bundles of enthusiasm on the part of the invited guests, 
who included lumbermen, distinguished jurists, attorneys 
general and other notables. The hosts of the occasion 
were the Schwing Lumber & Shingle Company, of Plaque- 
mine, who contributed the stanch steamer Carrie B. 
Schwing to the hunting fleet; the Iberia Cypress Com- 
pany, whose guests were carried into the fray on the 
steamer Sadie Downman, and the F. B. Williams Cypress 
Company, whose steamer Suwanee was devoted to the 
service. Starting simultaneously Wednesday morning 
from Morgan City, New Iberia and Plaquemine re 
spectively, the three vessels met at Glenn’s Camp, which 
became general headquarters, the good ships being lashed 
side by side, or whatever that nautical term for the 
maneuver may be. About fifty guests were assembled, 
most of them lumbermen. Others not less notable were 
two district judges and the assistant attorney general 
of Louisiana. Experienced guides were provided, and 
impartial observers report that the constant gunfire 
during hunting hours would have led strangers in the 
vicinity to the belief that Zelaya and Estrada had elected 
to adjust their differences on Louisiana soil. The bag 
included three deer and du¢ks to a number limited only 
by the game laws. The party did not return until 
Saturday, when the ammunition gave out. The partic- 
ipants report the time of their lives, and this report 
will be confirmed by innocent bystanders—if there were 
any. The hosts spared no pains in looking after the 
comfort and entertainment of their guests. The steamer 
staterooms provided sleeping quarters which were, accord- 
ing to unofficial and possibly unreliable reports, little 
used. Game was plentiful and the weather all that 
could be desired. ‘ 





LUMBER COMPANY TENDERS RECEPTION TO 
EMPLOYEES. 


RicE LAKE, WIs., Dee. 13.—The Rice Lake Lumbe: 
Company tendered a reception to its employees Thanks- 
giving day. It proved to be one of the most successfu! 
affairs of its kind ever held at Rice Lake. Employees 
and their wives to the number of 169 were in attendance 

It was the first affair of this nature ever attempte: 
by Rice Lake’s largest industrial concern and was tlic 
result of a happy inspiration which came to the mind 
of General Manager Stout and Secretary Orrin Ingrai 

The reception committee, which consisted of the lead 
ing officials and heads of departments, together wit!i 
their wives, was made up of the following: 


Messrs. and Mesdames. 


Cc. F. Stout. James Sykes. Messrs— 
Orrin Ingram. H. E. Stoik. IF. Powell. 
Robert Sykes. 0. T. Bundy. L. E. Prentice. 
J. B. Demarest. John Coats. Henry Lee. 

H. Jarvis. N. Weins. Misses— 

B. J. Quigley. P. Currier. Rosa Hiemenz. 
R. B. McCullough. F. B. Tomkins. Grace Coffin. 


P. Moreau. 

At the refreshment tables the guests were tagge 
with cards bearing on one side the inscription ‘‘ Rice 
Lake Lumber Company; Thanksgiving reception t 
employees, 1909.’’ The company’s offices were dec: 
rated with bunting and streamers, while one of Rice 
Lake’s best orchestras furnished music. 

More than thirty of the employees have been cor 
nected with this company from sixteen to twenty-six 
years. 
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AMERICAN LOG LOADER, TYPE D, TRANSFERRING 


Hitherto my studies of modern log loading had all 
been made in the South, and chiefly in yellow pine 
operations, and feeling the ground had been pretty 
well covered as applied to that locality, I turned my 
attention to the East and found myself one day this 
fall in West Virginia on the properties of the Crescent 
Lumber Company, Cressmont, at‘the end of the Buffalo 
Creek & Gauley railroad, eight miles from its junction 
with the Coal & Coke railroad at Dundon, and fifty- 
eight miles west of Charleston, W. Va. 

The special logging problems met with in these 
operations are such as must ‘be, confronted in a 
mountainous country,-but are not unusual for 
West Virginia. A lumberman accustomed to 
conditions in- the’ level: South would be stag- 
gered, but these-mountain operators take the 
difficulties as a, matter of course. The railroad 
problem is a complicated one, but the difficulty 
of getting the logs to, the railroads, down the 
steep mountain sides, is still greater. How- 
ever, this matter is much simplified by the use 
of a special type ‘‘ AMERICAN’? log loader, 
made by the American Hoist & Derrick Com- 
pany, of St. Paul, Minn. This is known as the 
Model ‘*D’’ machine, and is the first one I 
have had an opportunity to see in service, al- 
though I understand there are more than 
twenty of this ‘particular type in West Vir- 
ginia alone. 

Log trails are built down the sides of the 
mountains, along which ;two to four logs, fas- 
tened together by chain dogs, are drawn by 
horses to within reach of the log loader. In the 
Crescent Lumber Company’s operation a long 
loading. line is used that will reach 150 feet, 
‘if necessary, consequently the logs can be put 
anywhere along the right of way. The machine 

solved the difficulties of log loading in a 
ner that leaves little to be desired. 

Particular attention should be called to the 

e view, showing. the loader picking up a 
ing ear. The peculiar feature of this Model 

’ *€ AMERICAN’? loader is that it oper- 
from the railroad track and not from the top of the 

It is a locomotive crane in that it moves:along the 

k by its own power, which is so great that it will 
lle a number of loaded cars with ease, spotting the 
mpties and ‘taking care of itself while the regular loco- 
ve is elsewhere. -It-has-no stilts or skids on which it 


LOADING HEMLOCK WITH AN AMERICAN LOG LOADER—LINE AWAY OUT. 


AMERICAN LUMBERMAN 


LOGGING CAR FROM REAR TO FRONT FOR LOADING. 


stands while the train can pass underneath it. It 
solves the problem of handling the cars in'a very 
practical way—picking’ up a car bodily from one side 
and transferring it to the other, as is shown in the 
view. The operation is performed quickly, perhaps 
almost as quickly as the top loader could move itself 
from one car to another. 

The crew operating this loader is in charge of W. 
D. Queen, foreman, and the crew consists of Isaac 
‘Wilmouth, loader operator, two tongmen, a top loader 
and a car man. This seemingly large force also assists 


LOADER HAULING IN HARDWOOD LOG SIXTY FEET FROM TRACK. 


in the operation of the trains, so that it is not out of 
proportion. It should be understood that this loader 
is operating at all times on a grade of from 2 to 8 
percent, and one man is kept busy with the cars most 
of the time. The train is spotted above the loader. 
The car next to the loader is swung around in front 
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STEAM LOG LOADERS—THEIR PLACE IN MODERN LOGGING. 


LOG LOADING BY STEAM IN THE MOUNTAINS OF 


WEST VIRGINIA. 


of it, then loaded, allowed to drop down the grade, 
then the next car is swung around and loaded, 

This operation is performed by attaching 
chains to the axles of the trucks. The boom 
is swung around over the car and the chain 
farther away is caught by one of the tongs 
while the rear one is engaged by the hook 
attached to the small hoisting drum. Almost 
before the engine can get the loaded car out 
of the way, the empty is swung around and 
deposited on the track, with scarcely a jar, 
never loosening a box or a kingbolt. It is then 
the duty of the car man to bring down the 
ear back of the loader, arrange the chains etc. 

This loader has been in operation since its 
purchase in March, 1907, and has cost prac- 
tically nothing for repairs and very little for 
maintenance. Once it was overturned on a 10- 
foot bank, but received only trifling damage 
to the cab. President Schnaufer told me that 
he considered it the best piece of machinery 
of its kind made and that if he had a dozen 
loaders to buy all of them would be ‘‘ AMER- 
ICAN.’’ Mr. Queen has had considerable ex- 
perience with other loaders and considers the 
**AMERICAN’”? the fastest one built. 

The locomotive character of this machine 
makes it especially desirable. The day before 
my visit the engine broke down after bringing 
the cars to the scene of the operation, and the 
loader took the cars up the road where the 
grade was 5 percent and went on loading and 

spotting ten cars without losing any time. 
When the mill was first started, and before 
the engine arrived, the loader actually did all the load- 
ing and hauling to the mill for several months. This is, 
perhaps, the most remarkable case of unusual work I 
have found in my studies of the operation of the steam 
log loader. 


B. N. F. 


SWINGING A BIG HEMLOCK INTO PLACDB. 
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WE ARE APPROACHING 


Close of the 
Decade 


(L Which has witnessed the de- 
velopment of the lumber special- 
izing insurance business from a very 
small beginning to its present large 
proportions. 

CL For the entire ten years a FEW 
lumbermen have had the benefit 
of the low cost of trade insurance. 
CL Within the ten years NEAR- 
LY ALL lumbermen have come 
to recognize its advantages. 

CL If you are still one of the few 
on the outside dont let another de- 
cade get under way before swing- 
ing your insurance into the nght 
channel. 

CL The leading stock lumber speci- 
alizing companies: 


Lumber Insurance Company 


of New York 


hierdie Fire Insurance 
Company 


Toledo Fire & Marine Insur- 
ance Company 


Combined Assets over $1,206,000 





LUMBER INSURERS 
GENERAL AGENCY, 


Underwriting Managers, 


84 Williams Street, 3 








New York. 











HOW’S YOUR TALLY? 


You can save much time, do your work 
much better, and avoid mistakes if you use 


The CLIMAX TALLY BOOK 


Designed by a practical ins; who knew what is wanted. Sub- 
stantially bound in sheep with stiff covers and round corners; the 
paper, printing and special ruling are high grade. The CLIMAX 
has 110 pages and when closed is 444x834 in. Price, postpaid, one 


copy, 75 cents; six copies, $4.00; twelve copies, ________. $7.50 
AMERICAN LUMBERMAN, Publishers, 
< 315 Dearborn St., Chicago 











IT TAKES BUT A GLANC 


at the tables in THE LUMBERMAN’S ACTUARY to find the 
cost of any number of feet of lumber between 2 and 29,000 
ft. at any price from $6 to $76 per M; also lath and — 
from 85c, to $6 per M. Price, postpaid bound in leather, 
$3.60—bound in cloth, $3. Address, 


AMERICAN LUMBERMAN, 315 Dearborn Street, CHICAGO. 
‘ eRe RNA 





H00-HOO HOSTESSES HONORED. 


Dinner to Hoo=-Hoo Clubhouse Hostesses and Rem= 
iniscences Last Acts in Connection with 
Important Feature of A. Y. P. E. 








SEATTLE, WASH., Dec. 10.—The last act in the drama 
of the Hoo-Hoo House, the beautiful clubhouse at the 
Alaska-Yukon-Pacific Exposition in Seattle, built by 
Hoo-Hoo and lumbermen for the comfort and entertain- 
ment of visiting lumber people and themselves and fami- 
lies as well, occurred November 27 and the curtain was 
rung down on a most successful project from beginning 
to end. 
In the beautiful private banquet room of the Rainier 
Club, Seattle’s most exclusive club, a dinner was given 
to the hostesses of the Hoo-Hoo House by the board of 
governors. These ladies had worked untiringly and un- 
selfishly for nearly a year to help make the Hoo-Hoo 
House the success it was, and it was believed by the 
board of governors that there could be no more fitting 
finale to the house than this little dinner. 
The dinner was entirely informal. The table was 
tastily decorated with carnations and green foliage, pret- 
tily banked in the center over what appeared to be an 
illuminated eake of ice. At the plate of. each lady guest 
was a corsage bouquet of violets, and to pin it on with 
a ladies’ Hoo-Hoo stickpin on the back of which was en- 
graved the following: ‘‘Hoo-Hoo House, A.-Y.-P. E., 
’709.’’ Those who enjoyed the course dinner were: : 
Cc. E. Patten, president. Mrs. C. E. Patten. 
W._ P. Lockwood, vice presi- Miss Florinda Lockwood. 
dent. Mrs. T. M. Shields. 
T. M. Shields, vice president. Mrs. Fred H. Gilman. 
Fred H. Gilman, secretary. Mrs. E. Clark Evans. 
E. Clark Evans. Mrs. W. I. Ewart. 
Hugh Ewart. Mrs. Anna Shaw. 
George E. Youle. 
At the close of the repast the banqueters sat back 
from the table and grouped themselves comfortably about 
the big fireplace and the balance of the evening until 
midnight was spent in telling stories and singing songs, 
preceded by a few short talks. President Patten called 
attention to the successful outcome of the house, how 
thoroughly it had been enjoyed by thousands of visitors 
from every part of the country and how great a part 
of its success was due to efforts of the ladies present, 
and he ‘explained that the committee in charge therefore 
thought it appropriate to close what had been nearly a 
year of enjoyable work with this dinner in appreciation 
of the assistance received from the ladies, who had been 
the hostesses of the house. He added the pleasing in- 
formation that, with all bills paid, the executive commit- 
tee of the Hoo-Hoo House would have a balance of about 
$75 that would be turned over to the imminent distress 
fund of the order. The accounts had been closed, the 
books audited by experts, and in a few days a statement 
would be sent out to members of the house giving in 
detail the receipts and expenditures. As over $15,000 
had been raised and expended in construction, furnish- 
ing and maintaining the house, its successful outcome 
was a subject for congratulation. 
Vice President T. M. Shields, of the board, who is also 
Vicegerent of Hoo-Hoo for the western district of 
Washington, declared that in line with the agitation for 
the betterment of the order he proposed holding a con- 
catenation in Seattle in the near future that would be 
as close to a model concatenation as could be arranged, 
and he proposed getting the older and more substential 
members of the order, some of whom have not attended 
of late years, to lend dignity to the occasion by their 
presence. He believed that more could be made of 
Hoo-Hoo by appealing to the better class of eligibles, 
and particularly lumbermen, and that the organization 
could be made a power for good in many ways if the 
most influential of these in the lumber and allied in- 
dustries ‘would recognize it as such. He believed that 
the Hoo-Hoo House had opened the eyes of many, both 
in and out of the order, to the fact that it has a serious 
side and. was able to accomplish something not only 
for the good of the order but that was a credit to the 
exposition and the lumber industry of the Pacific. coast. 
It was suggested by Fred H. Gilman that the’ Hoo- 
Hoo House executive committee should hold itself in 
readiness to meet at any time to aid the Vicegerent of 





this district as an advisory board in any matters that 
might comeé-up when the committee could be of service 
for the good of the order. The members of the com- 
mittee had been working together for about a year and 
were familiar with many of the problems confronting 
the order, and if the Vicegerent desired the aid of the 
committee in any way he could summon its members to- 
gether. He also called attention to the conference held 
in Chicago last week for the discussion of ways and 
means for improving Hoo-Hoo and outlined some of the 
recommendations made. 

Then followed a discussion of various features of the 
Hoo-Hoo situation, interspersed by some of E. Clark 
Evans’ and ‘‘Tommie’’ Shields’ inimitable stories, and 
an effort was made to get George E. Youle to make a 
speech, but without avail. It was stated that the year 
Mr. Youle was a member of the Supreme Nine he did 
not attend a single concatenation in his jurisdiction for 
fear he would have to make a formal speech. It should 
be explained that when Mr. Youle was asked to speak it 
was explicitly stated that the subject of woodworking 
machinery was strictly barred. 

Viee President W. P. Lockwood, of the house, told of 
some of the trials and tribulations of the committee in 
charge. Mr. Lockwood was acting president of the 
house during most of the time it was under construction 
and until it was formally opened, President Patten being 
absent in the orient during that time. 

It was regretted that W. I. Ewart, stalwart laborer in 
the Hoo-Hoo vineyard and treasurer of the house, was 
unable to attend the dinner on account of illness, and 
Mrs. Ewart, who was present with Mr. Ewart’s nephew, 
Hugh, was the recipient of many assertions of com- 
mendation of Mr. Ewart’s efforts. W. C. Miles and 
David H. Cale, two other members of the committee, and 
B. W. Sawyer, house manager, were also unavoidably 
absent. As midnight approached the jolly little dinner 
came to an end. A toast was drunk to the absent and 
as all joined in singing ‘‘ Auld Lang Syne’? the last and 
final meeting of the executive committee and board of 
governors of the Hoo-Hoo House of the Alaska-Yukon- 
Pacific Exposition of 1909 adjourned sine die and the 
dinner to the hostesses was ended. It was a happy 
culmination of a year’s hard and conscientious work, 
voluntarily contributed. by nine Hoo-Hoo for the good of 
the order and for the honor and standing of the lum- 
ber industry of the Pacific coast. 





BIG CONCATENATION PLANNED. 


PoRTLAND, ORE., Dec. 11.—G. A. Griswold, of the Falls 
City Lumber Company, and Vicegerent Snark of Hoo- 
Hoo for the northern Oregon district is laying plans for 
a big concatenation to take place in this city February 
15. Mr. Griswold believes that there are a number of 
men interested in the lumber and allied industries about 
the city who should be initiated into the mysteries of the 
Black Cat organization. Mr. Griswold leaves on an ex- 
tended business trip to the East tomorrow morning. 


TIMBER LAND SALES 


Une of the 1argest timber land sales consummated 
in eastern Louisiana in a long time was a deal by which 
John A. Todd, of Bonfouca, bought of Fritz Salmon, 
Henry Kellar and William Gaston 3,050 acres of pine 
land, paying therefor $73,000. This tract is estimated 
to eut 30,000,000 feet of timber. 














At a public auction in Houlton, Me., December 7, 
54,000 acres of timber lands included in the property of 
the Fish River Lumber Company were sold by Byron 
Boyd, receiver, to Edwin C. Burleigh, of Augusta, for 
about $220,000. 


The Capitola Land Company, of Chicago, with offices 
in Baton Rouge, La., has sold 18,000 acres .of land 
in Point Coupee parish to the Southern Export & Timber 
Company, of New Orleans, La. 


Frank P. Ice,,a hardwood dealer of Mount..Summit, 
Ind., has bought twelve acres of standing. hardwood tim- 
ber at $133 an acre near Muncie, Ind. 

























































WOMEN WORKERS FOR HOO-HOO AT FAREWELL BANQUET. 
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INITIATIVE AND PROGRESS OF SUCCESS BASED UPON MERIT. 





Beginnings of an Essential in the Filing Room —History of an Invention and Its Steadily 
Increased Use—Expansion of the Business of the Hanchett Saw Swage. 


PP PPP PPP PPP PPP 


Generally, progress in any industry is marked by 
definite steps or epochs, each of which is due to a readily 
ascertainable cause. Though frequently such moving 
causes are, overlooked or underestimated by contempo- 
rarics, they stand out in bold relief to the view of pos- 
terii'y. The invention of the reaper in the agricultural 
fieli and of the locomotive in the transportation world, 
are examples that illustrate the point. 

Each great ‘industry, therefore, has its pioneers or 
heroes’ who: have overcome the obstacles to progress and 
made rapid development comparatively easy for their 
successors, and it is of one branch of sawmill progress 
and the. pioneer to whom it is due that this brief article 
is to treat. 

In this ease the man with an idea was a saw filer in a 
Michigan mill twenty years ago, John Hanchett by name, 
and the idea he conceived was that saws could be filed by 
machinery. He not only had an idea but he had the 
energy requisite to put his idea into practice and the 
enterprise to profit by its application, for he soon had 
a small shop making Hanchett saw swages. 

Early in his manufacturing experience he was joined 
by his brother, V. H. Hanchett, with whom he soon built 
up a successful business. The man now at the head of 
the Hanchett Swage Works, at Big Rapids, Mich., is V. 
H. Hanchett, whose ability as an executive is evidenced 
by the development of the business to embrace the manu- 





V. H. HANCHETT, OF BIG RAPIDS, MICH. 


facture of complete equipment for the sawmill filing 
room. Because of Mr. Hanchett’s position in this im- 
portant branch of the lumber industry and because his 
name is associated in the minds of sawmill men every- 
where with this branch of their equipment they will be 
pleased to know something of the man himself and to see 
his portrait. 

V. H. Hanchett was born in the southern part of 
Michigan about fifty-eight years ago, the son of an 
opernting lumberman, who gave to his son his earliest 
traiiing in business and started him on a career that 
was to continue in close relation with that industry 
thro:ghout his life. Mr. Hanchett began the manu- 
facture of filing room equipment about twenty years ago 
when he entered into partnership with his brother, John 
Hanchett, inventor of the Hanchett swage, that the two 
brotiers were to make famous. 

A'l great things commonly have small beginnings, and 
80 tlie Hanchett shop at first employed only one or two 
men, but that it was backed by a combination which 
guaranteed success was shown by a steady increase that 
soon demanded larger quarters and increased facilities. 

Seven years ago Arthur K., son of V. H. Hanchett, 
entered the partnership and John Hanchett left it. It 
was at this point that the Hanchett Swage Works began 
to branch out from making only swages to include other 


filing room equipment. The first step in this broadening 
out was the making of the Hanchett swage shaper, the 
success of which was immediate and led to the suggestion 
from one of the largest saw manufacturers that the 
Hanchett concern undertake the development and manu- 
facture of a complete line of filing room machinery. 

The Hanchetts were, however, reluctant to add to their 
output any device that did not bear such unmistakable 





ONE SIDE OF MACHINE SHOP OF HANCHETT SWAGE 
WORKS, BIG RAPIDS, MICH. 


evidence of superiority as to insure a good demand. Four 
years ago, in 1905, the firm may be said to have 
taken the step that put it in the front rank in its par- 
ticular field. In that year L. B. Hanchett entered the 
partnership and in two years the business had reached a 
magnitude that made its incorporation advisable, and so 
it became the Hanchett Swage Works, with a capital 
stock of $150,000. 

The business of the Hanchett concern, which began in 
a small way, is built upon merit, the only solid founda- 
tion, and its growth has been steady but conservative, 
so that each step has been one of real, permanent and 





FOUNDRY INTERIOR, HANCHETT SWAGE WORKS, 
BIG RAPIDS, MICH. 


substantial progress, and therefore today the large plant. 
employing 150 skilled mechanics, aided by the best mod- 
ern machinery especially designed and developed for the 
purpose, represents the same personality and the same 
conscientious attention to the production of filing room 
tools of merit that were exemplified in the first device 
bearing the name of Hanchett. E 











PLANT OF THE HANCHETT SWAGE WORKS, MAKER OF FILING ROOM .RQUIPMENT,. BIG RAPIDS, MICH. 
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For many years past the AMERICAN LUMBERMAN has 
received inquiries from retail lumbermen wanting ideas for 
the construction of lumber sheds, offices or other buildings, 
and has met this demand as well as it could by letter, or by 
referring to Met L. Saley for reply, and by the publication 
of shed plans and ideas from time to time in the columns 
of the paper. But the man who is interested in this subject 
wants not merely a few scattered suggestions or a plan or 
two which may or may not be suited to his requirements ; 
he wants all the information which it is possible to gather 
together, selecting from it that which is useful for his own 
purpose. ‘The building when erected may be satisfactory in 
ninety-nine points, but if on the hundredth point he learns 
later of a pdéssible improvement which he would have used 
if he had known of it earlier, it leads to’an inevitable sense 
of dissatisfaction. 

For the first time in the history of the lumber trade, 
there is available in cheap and convenient form a compen- 
dium of plans and information on the building of lumber 
sheds and other buildings used by the retail lumber yard. 
The book which has just issued from the press, LUMBER 
SHED CONSTRUCTION, by Met L. Saley, covers all phases 
of this subject in a very thorough manner. The following 
is the list of chapter subjects: 


Chapter. 
Introduction. 
I. Types of Sheds. 
II. Origin and Advantage of Sheds. 
III. Location. 
1V. When to Build the Enclosed Shed. 
Vv. The Foundation. 
VI. Pole Support. 
VII. Ventilation. 
VIII. The Roof. 
IX. The Alley. 
X. ‘The Platform. 
XI. The Hood. 
XII. Width of Bin. 
XIII. Capacity of Shed. 
XIV. The Warm Room. 
XV. Open Dustproof Room. 
XVI. The Store Room. 
XVII. To Exclude Animals and Birds. 
XVIII. Advertising Space. 
XIX. Displaying Goods. 
XX. Molding Racks. 
XXI. The Office. 
XXII. Storing Timbers. 
XXIII. How to Build a Lime House. 
XXIV. Sheds for End Storage. 
XXV. The Unloading Deck. 


The “chapters” are followed by “Examples of Shed Con- 
struction” giving plans and descriptions of forty-five differ- 
ent sheds, in sufficient variety to suit every location and 
every individual preference. 

The latter portion of the book gives a large number of 
exterior views of lumber sheds, with short descriptions. In 
some few cases plans are given in this department of the 
book, but not in such.detail as in the “examples,” the pur- 
pose being supplementary and suggestive of general ar- 
rangement rather than detail. 

Some very handy and useful “Shed and Yard Conve- 
niences” are also illustrated and described. A complete sub- 
ject index is provided. 


The book is 8x11 inches in size, 176 pages, is printed on a 
high grade sepia paper and is durably bound in Russian 
linen. It will be sent prepaid to any address in the United 
States, Canada or Mexico, for $1.50 a copy. The form 
below may conveniently be used. 


AMERICAN LUMBERMAN, 
Chicago, III. 

Send to address below one copy “Lumber Shed Con- 

struction,” by Saley, price $1.50, express charges 

prepaid. 
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Purchase Outright 


bond issues on timber 
properties in amounts 


from $250,000 to 
$5,000,000. 











@ We are the only 
financial house in the 
United States that 
makes a specialty of 
loaning money to lum- 
bermen on large tracts 
of standing timber. 


CLARK L, POOLE & CO, .. 


BANKERS 
Commercial National Bank Bldg. 
CHICAGO 














TIMBER 
BONDS 


Owners of high-grade standing timber de- 
sirous of borrowing money on same secured 
by a First Mortgage are invited to com- 
municate with us. We are prepared to 
finance companies which are anxious to 
obtain additional capital with which to oper- 
ate tracts of timber. 


A. B. Leach & Co. 


140 Dearborn Street, 
CHICAGO. 


PHILADELPHIA 
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LOG STAMPS 


Trade Checks 
Burning Brands 
Stencils, Ete. 


== MADE BY 


MEYER & WENTHE | 


90-92 Dearborn Street, CHICAGO. 
Send for Catalogue and Prices 


get 5 MENT yp 





CONCORDIA, |} 
MISS. { 

















HIMTS AS TO YARD MANAGEMENT 
will be found in the 390 page book “Pealm of the Retailer.’’ Free 
descriptive circular. Address AMERICAN LUMBERMAN, 3215 
Dearborn Street, Chicago, Ill. een F 








| of stock being awaited by-co: 
-| activity of shipments is keeping the switch engines of 








IN THE EMPIRE STATE. 


Building Outlook Promising—Retailers Feel Encour- 
aged—Cargo of Oregon Fir Timbers Received 
—Docks Piled High With Stocks. 


New York, Dee. 14.—That the building outlook for 
next year will start off unusually bright is evidenced by 
the activity already shown. Last week was the largest 
for the number and value of permits for several months. 
Eighteen permits were filed in Manhattan, at a cost of 
$2,008,000; twenty in the Bronx, at $576,500; 120 in 
Brooklyn, $1,438,000; fifty-nine in Queens, $202,700. 

Retailers fee] encouraged over the outlook. Contractors 
have much work to figure on, and several good sized 
‘*feeler’’ inquiries are being put out in order to give 
retailers a better idea as to what their spring stocks 
will cost, and enable them to figure more intelligently 
on jobs. 

W. L. Sykes, of the Emporium Lumber Company, 
Keating Summit, Pa., is spending a few days in this 
city with Local Manager W. E. Van Wert, 1 Madison 
avenue. Mr. Sykes returned from a trip in Maine, where 
the company has timber operations under wdy. He says 
the outlook for spruce and hardwoods is good and that 
inquiries are more frequent and of a better character. 
The mills at Keating Summit are turning out an excellent 
line of maple flooring which is readily disposed of. 

It develops that applewood was not provided for in 
either the old or new tariff laws, and the general ap- 
praiser has decided that applewood for cabinet making 
is not dutiable at the rate of fifteen percent ad valorem. 

In marine circles lumber chartering is reported more 
limited than last month. There has been a steady de- 
mand for coastwise sail tonnage as well as for West 
Indian and South American ports. White pine exporters 
are figuring on shipments to South Africa. 

The Transfer Lumber & Shingle Company, with head- 
quarters at North Tonawanda, has leased a portion of 
the freight house of the Central Railroad of New Jersey, 
at Newark, N. J., where it will carry in stock a full 
assortment of shingles, siding, flooring ete. This com- 
pany handles an excellent line of Pacifie coast products, 
and its purpose in having a distributing point in this 
market is to enable it to handle shipments more promptly. 

George H. Storm & Co. have enlarged their retail yard 
at Seventy-second street and East river by filling in. 
While this firm has always carried one of the best assort- 
ments in the city, the addition will enable it to lay in a 
much larger stock. ie 

Lynde Palmer, of C. 8.. Langdon i&Co.,, reports a 
stronger demand for Pacific coast lumber :and yellow 
pine, of which the firm is a large ‘handler. _Mr. Palmer 
says the export demand, especially, is'making a better 
showing. He looks for continued improvement. 

The Blanchard’ Lumber Company,‘'11.Broadway, has 


secured commodious offices in rooms 508-509, 11 Broad-. 


way. S. Loomis, director and local .manager, has 


returned from a trip east, where he has been. looking; 


over the company’s operations at Portage Lake, Me., 
and also inspecting a recently acquired spruce timber 
tract. The mill at Portage Lake started today, having 
a good supply of logs on hand. Mr. Loomis says the out- 
look for spruce next spring is excellent. 

E. M. Kenna, wholesale specialist in California red- 
wood and Oregon fir, 111 Broadway, reports the arrival 
of the Joseph B. Thomas from Tacoma, Wash., after a 
trip of 156 days. The cargo consists of 1,500,000 feet 
of large timbers and ship spars. This lumber has been 
disposed of and two more vessels are on the way with 
big shipments. Mr. Kenna reports a betterment in the 
demand for Oregon fir lumber and looks for a much 
larger business in this line. 

E. W. Demarest, president of the Pacific National 
Lumber Company, Tacoma, Wash., is in this city in con- 
nection with big vessel shipments consigned by his com- 
pany. Mr. Demarest will make his headqaurters in New 
York this winter. h 

The Webster Lumber Company, headquarters at Swan- 
ton, Vt., has opened an office at 1 Madison avenue, for 
the purpose’ of introducing in this, market: its southern 
and northern hardwood stocks. : 

W.-W. Lockwood, of the Rice & Lockwood .Lumber 
Company,-1 Madison avenue, received a visit from Frank 


, C. Riee, Springfield, Mass., president of the company. 


Mr. Rice was accompanied by H. P. Smart, of the Wac- 
camaw Lumber Company, Wilmington, N. C. 





FROM THE TWO TONAWANDAS, 


NortH TONAWANDA, N. Y., Dee. 14.—Demand is 
slackening with the approach of the holidays, but deal- 
ers have orders enough on the books and in sight to keep 
them busy well into next month. Curtailment at this 
time is to be expected; in fact, it is encouraged by a 
number of dealers, as inventories are in order as a rule 
during the early part of the year. 

Most of the docks are still piled high with stock 


‘brought down as the last consignments of the season and 
-it will be a month or more’ before some of the dealers 


sueceed in*getting the lumber in pile in the yards. Little 
attention will be paid to this matter ‘until the shipment 
mers has. been made. - The 


the. various railroads busy, shippets taking advantage 
of; the favorable weather. ay a 

‘ Phé only lumber that remains to arrive at the Tona- 
wandas -by vessel is being bropght down from Manis- 
tique; Mich., by the steamer Buell and barges Eleanor 
and Stewart for A. Weston & Son. The boats were 


detdined: a+ week ‘at’ Detroit; Mich.‘ on ‘account’ of ‘ the 





‘is ‘getting ‘goo 


severe storm that swept Lake Erie, creating havoc among 
vessel interests and resulting in the loss of many sailors, 

The steamer Meyers, the last lumber carrier to leave 
the Tonawaiidas this season for a trip up the Lakes to 
bring stock down, will unload its cargo for W. H. White 
Company at Buffalo. The Meyers is on its way down, 
having loaded at Boyne City. 

A. C. Tuxbury is being detained for a few weeks, 
looking after business matters in connection with the 
Northern Lumber Company, before departing for. Cha.les- 
ton, S. C., where he will spend the greater part of the 
winter in the discharge of duties pertaining to the A. ©, 
Tuxbury Lumber Company. 

R. T. Jones, of the R. T. Jones Lumber Compan,, is 
spending the week at the company’s New York offic. 





KEYSTONE STATE TRADE. 


Demand Better Than Year Ago— Retailers’ Stocks 
Low — Contractors Active — Reorganization 
Expected to Work Improvement. 


PirtspurG, Pa., Dec. 14.—Closing weeks of the last 
month of the year are making times lively in the offices 
of the Pittsburg lumber trade. Closing books and clean- 
ing up for the new year’s business is no small factor. 
Then in addition to this comes the fact that there has 
been a better movement of lumber; a better demand, too, 
compared with a year ago. Some of the salesmen who 
are on the road are remaining out later than usual. 


Two interesting features are the great activity among 
prospective builders and the low condition of retnilers 
stocks. Mine and mill stocks are being sold rapidly. 


Hardwood dealers are getting a generous share of busi- 
ness, owing to continued activity in the coke and coal 
fields. General business is excellent. A reorganization 
of the independent window glass trade and a consolida- 
tion of the selling departments of all independents are 
expected to put new hfe in that industry. 

E. V. Babeock is in West Virginia this week looking 
over mill operations. The company reports an excellent 
volume of trade moving for the season and many in- 
quiries for stocks for next year. Mills are operating 
steadily and yellow pine sales show improvement. 

The West Virginia Lumber Company reports business 
fair for the season and prospects so bright that two 
additional salesmen are to be put on tne road after the 
holidays. Prices are steady and stocks small. 

Bemis & Vosburgh report satisfactory conditions and 
sales keeping up well. H. C. Bemis, of this company, 
was in this city Saturday on his way from Bemis, W. 
Va., to his home at Bradford. 

A. J. Diebold, of the Forest Lumber Company, has 
returned from the Northwest, where he was looking after 
white pine stocks, which he found small and broken, with 
prices firm. ‘lhe company is getting good car service at 
its Carnarock mills in Tennessee and reports general 
trade improving. 

The Flint, Erving & Stoner Company is encouraged 
with the manner in which business is moving. Mr. 
Erving, of that company, returned from the Northwest 
this week, where he has been looking after white pine 
supplies. Spruce and hemlock conditions as seen by 
this company appear to be in good shape for the new 
year’s trade. 

The Willson Bros. Lumber Company notes a quietude 
but with abundant signs of coming business on a large 
scale. I. F, Balstey, manager of the hardwood depart- 
ment, is out of the city on a business trip. The com- 
pany reports an improved car supply in West Virginia. 

The Kendall Lumber Company reports trade exceuent 
and a slighuy improved car supply at its mills. S. A. 
Kendall, vice president of the company, visited the gen- 
eral offices in Pittsburg this week. He will go with 
Secretary J. H. Henderson to Alexander, :-W. Va., to 
look over the new mill, which is now operating steadily. 
This company reports a good market for. red oak: and 
poplar of the better grades. Prices are advancing on 
the former to an extent and in all other lines of hard: 
woods they are very firm. 
in the common grades of hardwood. 

The American Lumber & Manufacturing Company re- 
ports trade satisfactory and increasing in volume. Presi- 
dent W. D. Johnston looks for a very broad and active 
market next spring. During the last week J. M. Diver, 
of the Cleveland-Sarnia Saw Mills Company, was 4 
visitor at this office and looked over the local lumber 
field. 

The Allegheny Lumber Company notes a season#le 
spell of quiet trauing, but inquiries indicate a brisk 
trade with the beginning of the new year. Prices Te 
fairly firm and normal conditions are general. 

J. J. Linehan, of the Linehan Lumber Company, wh? 
has been away for several weeks in the East, looking 
up business matters, is expected home soon. The com- 
pany reports trade steauy and better than for the same 
month last year. 

The W. E. Terhune Lumver Company reports trade 
good. The general run-of prices is firm and uncaanged. 
Yellow pine is believed to be about holding its ow? 
with here ‘and tnere soft spots. Much is expected of 
January to make the market firmer and active, 

Louis Germain ‘reports inquiries increase’ and says 
signs of greater consumption during the new year “re 
plenuful. oe 

J. M. Wollett, president of. the Aberdeen Lumber 
Company, is in Cincinnati‘ looking after new business 
for his company., He is pushing trade energetically and 


results. |: 


Particularly is this the case, 
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QUAKER CITY NEWS. 


PHILADELPHIA, Pa., Dec. 5.—The movement in hard- 

ods continues favorable and should the weather re- 

‘in open business generally is likely to continue active. 
‘uring the last week building permits were granted to 
e amount of $309,983, a little low for the second week 

December, but deeds of conveyance of property have 

n recorded to the number of 575 and aggregate a 
arge sum. The Lehigh Construction Company has posted 
ans for ninety houses to be built, and F. C. Michaelson 

figuring on 100, so that the total amount involved is 

» proximately $400,000. 

The completion of the structural work for the de- 
natured alcohol plant at Quakertown was celebrated by 
mass meeting of the citizens of that place. 
Prominent citizens of Bristol have formed an aux- 
ary to the Trenton-Philadelphia Deeper Waterway As- 
sociation for the purpose of bringing to the attention 
i members of Congress the deepening of the Delaware. 
t is the hope of this association that with an adequate 
ship channel Bristol will be once more the coal center 
for the lower end of the state. 

Representative Bradley has introduced into Congress 
a bill appropriating money to be used in removing the 
bars and other obstructions at the mouth of the Dela- 
ware. The bill contains the proviso that New Jersey 
shall place $35,000 at the disposal of the secretary of 
war for its share of the work and that Pennsylvania shall 
pay $20,000. 

In order to widen its tracks the Philadelphia & Read- 
ing Company has bought the property at 1127 Arch 
street for $45,000. Another big improvement project, 
the second to be undertaken by the Pennsylvania rail- 
road since the business depression of 1907, will be the 
building of a 4-track elevated line through Bristol. The 
cost, including the right of way, will exceed $3,000,000. 


LAKE ERIE PORTS. 


Shipments Still Coming In by Lake—Dealers Well 
Satisfied With Conditions—Dull Week 
for Toledo in Building. 


( 





BuFFALO, N. Y., Dec. 15.—There can be no doubt of 
the general good feeling in the lumber trade, or of the 
adequate preparation that has been made to take care 
of it. Yard owners have as much lumber as usual. 
Demand will be light until after January 1. 

Lumber still comes in by lake, though the amount is 
small. It is odd that the trade, either as carriers or 
shippers, should wait so long before completing its water 
operations, for there is always danger and this fall the 
danger has culminated in terrible disaster. There is 
report of lumber waiting at Lake Michigan ports to 
load for Buffalo and Tonawanda. 

Shingles are coming in fast by water, more than 
8,000,000 being reported in a single day within a week. 
The storms have made lake movements very irregular. 
An effort is being made to compel the completion of 
lake movements about the 1st of December. 

Building activity has been reduced by the prolonged 
storm, although forty-eight permits were issued during 
the week, including twenty-four frame houses estimated 
at $136,703. 

fhe Ontonagon Lumber & Cedar Company, of which 
James T. Hurd, of Buffalo, is vice president, is actively 
eiyaged in winter operations on the south shore of Lake 
Superior, having a lot of logs, largely mixed hardwoods 
it hemlock, to turn into lumber before spring, with a 

pond fully equipped. The company has built five 

es of main line railroad with six miles of laterals 
t will be used to bring the logs to the pond. Mr. 
rd is at the mills. 
The National Casket Company was represented in this 
v this week by F. L. Langwell, of Oneida, who buys 
its lumber and is in search of good stock. 
WV. L. Sykes, president of the Emporium Lumber Com- 
iy, and his son, W. Clyde Sykes, assistant to the 
sident, left last week for the base of the company’s 
crations near Danby, Vt. They report business good, 
ces improving and mills running steadily. The com- 
uy kandled more business last month than for any 
ier month in its existence but one. 

"he Goodyear Lumber Company is starting up its 

ible band saw mill at Medix Run, which was built to 

place the one burned last spring. The company has a 

ee years’ cut of hemlock at that point. 

Hi. Shumway Lee, of Mixer & Co., has gone to the 
“acifie coast, where he will spend most of the winter, 

iding the time between enjoying the climate and look- 
ig after business. 

The Buffalo branch of C. M. Betts & Co. is far enough 
ito the Pacific coast lumber trade to have a list of cars 
in the way, bringing stocks of various sorts that have been 
found easy sellers, including fir, sugar pine and spruce. 
_ The barge Grampian, which came down waterlogged 
‘rom Lake Superior with lumber for Graves, Manbert, 
“ecorge & Co., has reached its destination. 


j 





TRADE AT TOLEDO. 

loLepo, On10, Dec. 14.—Indications point to a slack 
‘eason until after the holidays. Bad weather conditions 
have contributed materially to the general quietude. Per- 
mits for building amounted to but $4,500, the dullest 
week for pearly a year. Inside work has progressed well 
and there*has been some local demand for building 
lumber, but it has not been pressing. Factory consump- 
tion has been highly satisfactory, and a portion of the 
loss in the building end has been counterbalanced by a 
heavy call from manufacturers for all kinds of lumber. 

Local dealers are buying sparingly, being governed 


almost exclusively by the present needs of their cus- 
tomers. They see but little cause for speculation in 
lumber under existing conditions. Whatever buying is 
necessary to maintain the present efficiency of the yards 
will be done and no more, until after the inventories are 
completed. Some dealers are expecting to buy even cheaper 
then than at present, although the mills are persistent 
in the prediction that there will be a material advance on 
most all grades of lumber by midwinter. Local dealers 
appear skeptical and say that while they have no doubt 
prices will be generally advanced after the first of the 
year they do not believe the advance will be maintained. 

Plenty of yellow pine showed up in transit recently, 
but it is noticeable that little or practically no finishing 
lumber was included in the stuff that came in. The bulk 
of it is No. 1 and No. 3 common, with some stray cars 
of timber and bill stuff. A transient car of 12x12 timber 
was last week quoted at $23.50. An offer made by a 
local concern of $22 upon submission to the mill was 
turned down with the prompt reply that it was worth 
$24. It remains unsold with the mill holding firm for 
the higher price. There has been some weakness, how- 
ever, in some lines of yellow pine. Common boards ap 
pear to be the most plentiful and the least in demand. 

The call for hemlock has been light, but holders are 
not discouraged. There has been some demand all the 
time, and the hemlock people claim to see better times 
ahead for their line of business. While building opera- 
tious in Toledo have aggregated more than $1,000,000 
more this year than last, yellow pine has virtually held 
the local market, and the substitution in place of hem 
lock has been enormous. Attention is called to the likely 
prospects for a much better season next summer and 
hemlock people feel that in the rush of business attend- 
ant upon the fulfillment of these promises, hemlock will 
again assume its oldtime prestige. At any rate prices 
are holding firm and there seems to be no disposition on 
the part of owners to violate the policy established a 
long time ago of refusing to sacrifice in order to dispose 
of good property. There is a fair working supply of 
hemlock well seattered through the local yards. 

Red cedar shingles have advanced slightly the last few 
days, selling at $3.43 for the better grade. The reported 
closing of the mills is having some effect, and with a 
light transient supply and a healthy local demand values 
have tightened, with a prospect of further raise in the 
near future. The white cedar variety, which for a long 
time has been almost dormant, has developed life, the 
bulk of the call coming from the rural sections. Quota- 
tions are stronger and the higher grades are selling at 
from $3 to $3.05. Lath stocks are plentiful, the move- 
ment sluggish, and prices irregular, aside from white pine 
and hemlock, which seem to be normal. All kinds of 
hardwoods are holding their own, with boxing materials 
particularly strong. Factories have apparently cleaned 
up reserves and are in the market, instilling new life into 
this branch of the trade. There has been no decline in 
hardwood prices and dealers are buying all that shows up. 
Cypress has been stronger, but the movement light. 

Considerable interest attaches to the announcemient that 
the Imperial Window Glass Company is at last a reality. 
Final steps affecting handmade window glass manufac- 
turing concerns representing a capital of $6,000,000 were 
taken at a meeting held Saturday. The active officers 
are: President, Myron L. Case, Bowling Green; treas- 
urer, J. G. Sayer, Columbus; secretary and sales agent, 
J. R. Johnson, Indianapolis, Ind. The combination com- 
prises all of the independent concerns in the country ex- 
cept six, which are expected to come in. In spite of the 
denial, that the purpose is to advance prices, it is notice- 
able that two advances have already been made, of 5 
per cent each, since the new corporation became an as- 
sured fact. 





FROM THE FOREST CITY. 

CLEVELAND, OHIO, Dec. 14.—At this time dealers do 
not expect a large volume, but are well satisfied with 
conditions as compared with those of a year ago. De- 
mand from manufacturing concerns is on the increase 
for hardwoods and pattern lumber. 

Car shortage has caused annoyance to yellow pine 
dealers. The fluctuation in prices is much less. 

In the local retail market a good ‘demand continues, 
although the winter weather is seriously interfering with 
the starting of several projects. Sash and dour houses, 
however, are finding the demand exceptionally good, 
although prices are too low. Some mills are making 
severe cuts in prices. 

The barge Spademan, frequently engaged in bringing 
lumber into this port, foundered off Put-in-Bay during a 
storm. It was in tow of the steamer Huron City. 

W. A. Cool & Son report exceptional activity in most 
lines of hardwoods. Their trade in the various lines of 
oak recently has been most encouraging and are finding 
it difficult to fill their:orders for good wide poplar. 

The Robert H. Jenks Company reports a good run of 
business with prospects bright. 

The trade in cypress continues to grow. The F. T. 
Peitch Company is finding trade in this line encouraging. 

W. H. Teare, of Potter, Teare & Co., is enjoying a 
vacation at Hot Springs, Ark. Before returning Mr. 
Teare will take a trip through the yellow pine country. 

Max Peterson, of Hamburg, Germany, manager of the 
business of J. Bach, one of the largest hardwood and 
timber merchants of Europe, called ‘at this market this 
week and placed several good orders for hardwoods. 

John Raine, of John Raine & Co., manufacturers of 
hardwoods, Mill Point, W. Va., was in Cleveland this 
week on business.’ He is encouraged by the outlook 
in the hardwood market. ° 

Among other recent visitors to this market. were: I. 
C. Harris, of the South End Lumber Company, Youngs- 
town; F. H. Weeks, of the Weeks Limber Company, 
Akron; W. T. Parsch, of the Parsch Lumber Company, 
Elyria, and C. E. Mead, of Jefferson. : 
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TIMBER LOANS 














WE are prepared to make loans in 
amounts of $200,000 and upwards 
secured by first mortgage on high grade 
accessible standing timber owned by 


established, going lumber companies. 


Correspondence and personal interviews invited. 


DEVITT, TREMBLE & CO. 


BANKERS 
FIRST NATIONAL BANK BUILDING 


CHICAGO 














Will You 
Inspect 
This Book 


And then investigate our 


Red Book Service? 


We will send the book to you on approval at our expense if 
you think you will be interested in our reporting and collec- 
tion service. We publish the Red Book which is confined ex- 
clusively to showing the financial standing of parties engaged 
in the manufacturing, selling and buying of lumber and its 
products, Terms and prices of the Red Book Service are with- 
in the means of every wholesale dealer whois extending credit 
favors to the lumber trade. 





Write for particulars. 


Lumberman’s Credit Association 


Established 1876 


77 Jackson Blyd., CHICAGO. 116 Nassau St., NEW YORK. 
Please mention the American Lumberman. 7 














AUDITORS AND ACCOUNTANTS 























Successful 
Business Men 


owe their prosperity largely to the fact that 
they keep in close touch with every phase 
of their business. We make it part of our 
business to systematize book-keeping meth. 


ods so as to save labor and time and place 
you in easy touch with the conditions of any 
department. We solicit correspondence and 
will be pleased to give any information de- 
sired about our service. 


The International Audit Co. 


413 Merchants Loan & Trust Building 
CHICAGO 





{ FRANCIS M. WILLIAMs } 


PUBLIC ACCOUNTANT AND AUDITOR 
Sixteen Years Experience ia Lumber Accounting 
‘he Mutual Life Building, JACKSONVILLE, FLA. 


oa 


Don’t Bother to Figure It Out 


When you can SAVE THE TIME AND TROUBLE and also 
be certain of getting the correct answer erring to 


CHAPIN’S LUMBER RECKONER 


It reduces to board measure—lumber, scantling, square timber, 
and saw logs; contains over 200,00 figures that can be relied on. 
Price, postpaid, in morocco binding, with lap and Bs 'ss 
ae ae er ee 2.00 


AMERICAN LUMBERMAN, Publishers, 315 Dearborn Street, CHICAGO, ILL, 
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Loans To Lumbermen 


On Timber Lands 


For Long Periods of Time 


In Sums of $200,000 
Or More. 


Lyon, Gary & Company 
CHICAGO. 


Loans on Timber = 













We are prepared to purchase outright 
Bond Issues on Timber Properties, in 
amounts from $150,000 upwards. 


Would be pleased to correspond with 
parties contemplating the placing of a 
bond issue in order to finance present 
needs or acquire additional timber lands. 


F.B. HITCHCOCK & COMPANY 


New York Life Bldg., 171 LaSalle St. 
CHICAGO. 














H. M. Byttessy & Company 


Engineers Managers 


DESIGN CONSTRUCT OPERATE 
Artificial Gas Systems 
Steel Railways 

Water Works 

Electric Light Plants 


Irrigation Systems 


Natural Gas Systems 
Interurban Railways 
Water Power Plants 
Transmission Systems 
Drainage Systems 





EXAMINATION AND REPORTS 





218 La Salle Street, 
CHICAGO 








The American Gredit-Indemnity 
Go. of New York. 


CAPITAL, FULL PAID, $1,000,000. 


S. M. PHELAN, Pres, 


302 Broadway, NEW YORK. 
Pierce Building, ST. LOUIS. 
Marquette Bldg., CHICAGO. 








Insures Manufacturers and Whole- 
salers against excessive annual loss 
through insolvency of customers. 











TO INTEREST THE PUBLIC IN FOREST CON- 
SERVATION. 


Ottawa, ONT., Dec. 14.—In accordance with the plan 
of the Canadian Forestry Association to spread infor- 
mation as to the state of the forests a lecture illus- 
trated by lantern views will be delivered in Ottawa 
Wednesday, December 15, by James Lawlor, of To- 
ronto, secretary of the association. The pictures show 
how far deforestation has gone in Canada, and also 
what can be done to restore the forests and make them 
permanently productive. 

Twenty years ago 83,000,000 feet of lumber were cut 
in Canada west of the Great Lakes, and last year in 
the same territory the cut was 758,000,000 feet. Dur- 
ing the same period the lumber cut in the eastern 
provinces, from Ontario to the Atlantic seaboard, re- 
mained nearly stationary. The future developments of 
the sawmill industry in Canada will be in the west, 
where there are 300,000,000,000 feet of standing timber 
in British Columbia and 192,000,000,000 feet of smaller 
timber in the northern section of the prairie provinces 
and the unorganized districts. 

All this timber standing ready for the saw, covering 
an area of about 165,000,000 acres, is the property of 
the government. The larger quantity of timber be- 
longs to British Columbia. ‘The remainder, which 
includes that in the provinces of Manitoba, Saskat- 
chewan, Alberta and the unorganized territories of 
Yukon and Keewatin, belongs to the dominion gov- 
ernment. The dominion government also owns what is 
known as the railway belt in British Columbia, a strip 
of land forty miles wide along the main line of the 
Canadian Pacific railway from the summit of the 
Rocky mountains to the Pacifie coast. This belt and 
a tract of 3,000,000 acres at the headwaters of the 
Peace river were granted to the dominion government 
in consideration of the construction of the railway. 

Neither the provincial or federal governments have 
ever given away or sold timber lands excepting a few 
crown grants. Neither of the governments have ever 
parted with the title to any of the forested public 
lands, as did the United States government in the 
western states, where, outside of the forest reserves, 
all the timber land is owned outright by lumber and 
railway interests. The Canadian policy has been a 
conservative one, serving the double purpose of en- 
couraging exploitation and safeguarding the interests 
of the public in the national timber lands. 

There are 200,000,000 feet of Ontario, Wisconsin and 
British Columbia lumber sold annually on the Cana- 
dian prairies, but no Alberta or Saskatchewan lumber 
is ever shipped outside of those provinces. It is too 
small and too poor to compete in outside markets. 

The timber in the north, as in Keewatin and Mae- 
Kenzie, will never amount to much. The growth is 
scraggy, and fires have played havoe where the growth 
was good. 

The lumber demand is fairly active and the best 
class of pine has increased $2 a thousand over summer 
rates. Most of the mills closed with a large output on 
hand, ample for the requirements of the trade. 

A new market is opening for Canadian woods. The 
first shipment of Canadian pulpwood was forwarded to 
Japan in October. This market is promising. 

Representatives of New Brunswick, Quebee and fed- 
eral representatives, the Merimechi Lumber Company, 
the Alexander Gibson Lumber Company, the New 
Brunswick Lands & Power Company and the Grand 
Falls Power Company plan to meet in this city De- 
cember 16 to discuss the proposal that the Grand Trunk 
Pacific railway should operate its trains through the 
New Brunswick forest region by electricity, generated 
at Grand Falls. The plan suggested is as a means of 
protecting the valuable timber areas from fire. 








FROM THE CANADIAN METROPOLIS. 


MONTREAL, QUE., Dec. 14.—Word has reached Montreal 
of a merger in progress to take over the various timber 
limits in the Murray bay district, on the Saguenay river, 
representing about $1,000,000 in value. The principal 
company represented in the proposed merger is the Baie 
St. Paul Lumber Company. Other American interests 
are also associated in the enterprise. 

Logging is well under way at Three Rivers and other 
points in Quebec. At the last moment a larger number 
of men offered their services than was expected, with the 
result that the prevalent rates for wages are somewhat 
lower than they were last year. Indications are that a 
very large cut of pulpwood, logs and all kinds of lumber 
will be made. Several reasons contribute to this. In 
the first place, the threatened legislation in connection 
with the export of pulpwood from crown lands has 
stimulated heavy cutting. In addition to that, business 
conditions are especially good and the outlook most 
promising, so that lumbermen and pulpmen feel en- 
couraged to spend large sums of money in getting out 
a large supply. 


AT ONTARIO’S METROPOLIS. 


Toronto, Ont., Dee. 13.—The trade and commerce 
department has lately been making great efforts to 
extend the market for Canadian manufactures abroad, 
but without much effect so far as furniture is con- 
eerned. The export trade in furniture has been sta- 
tionary for several] years, the figures for. the six months 








EVENTS OF A WEEK AT CANADIAN MILL CENTERS. 


As In the United States Canada’s Main Timber Stands Are in the West— Million-Dollar 
Merger—Logging Operations. 








ending September being $448,730 as compared witli 
$457,051 for the six months ending September, 1907. 
Leading manufacturers state that they do not care to 
push the export trade, as they do not find it equally 
remunerative with the home market, which is steadi! 

extending with the progress of settlement in the west. 
There is considerable complaint on the score of unsati 

factory transportation facilities, by which it is sai: 
the Canadian exporter is heavily handicapped. A 

other circumstance which operates against the intro 
duction of Canadian-made furniture-into England, 0: 
other countries where a moist climate prevails, is that 
the goods are liable to swell, the lumber having been 
much more thoroughly dried before being used than in 
old country processes of manufacture. Some shipments 
made to England have turned out badly on thi 
account. The home market for some time will like! 

engross the attention of furniture manufacturers, so 
that no great expansion of the trade abroad is to be 
expected in the near future. 





LUMBERMAN CHARGED WITH FORGERY. 


MONTREAL, QUE., Dee. 14.—Interest has been arouse: 
in lumber and pulp circles, over the trouble which has 
arisen in connection with the internal workings of the 
Labrador Pulp & Lumber Company. As a result of the 
falling out between C. E. W. Smith and Daniel Ford, 
the latter was arrested on a warrant sworn out at the 
instance of Smith, charging him with forgery, and he 
appeared before Judge Lanctot for preliminary hearing. 
Ford is charged with having forged a document which 
contained the .resignation of Smith as vice president of 
the company, and as a result obtained control and forced 
Smith out. This paper, however, appears to be missing. 
F. J. Bush, secretary of the company, testified this morn- 
ing to having seen the document, but said that he had 
not seen it since January 13. 

The Labrador Pulp & Lumber Company has large areas 
at Hamilton Inlet and Sandwich Bay, Labrador, con- 
sisting of 2,000 square miles of well timbered lands. 
The output is estimated at 20,000,000 feet of lumber 
a year, and the contract for construction of two mills 
already has been let to an American concern. The 
charge was made against Ford by Smith, who claims that 
for the purposes of organization of the Labrador com- 
pany, a syndicate of seven men, each holding one share 
of $100, was formed, Smith being made vice president. 
John Martin, of La Rose fame, became interested to the 
extent of $200,000, the money being put up by him for 
the purpose of taking up options. Smith states that 
prior to this Ford claimed to control huge areas of 
timber limits in Labrador, including the Sand Bay ridge, 
Hamuton river and Gross Water claims. 

A syndicate was arranged with a capital of $1,115,000, 
Smith having an interest in it. Smith claims that Ford 
later called a meeting of all the members save the 
plaintiff and at this meeting he was dropped out. 
Apparently a document, bearing the name of Smith, 
and giving up his rights in the matter, is in existence 
and Smith claims that his signature is a forgery. The 
effect of the document would be to enable Ford to con- 
trol about 435 square miles of timber limits in the 
Labrador district. The plaintiff claims that he was 
instrumental in bringing into the deal about 500 square 
miles, aggregating options valued at $225,000, and that 
he was prepared to put these into the syndicate from 
which he was ousted. C. E. W. Smith is a promoter who 
has been mentioned as interested in large propositions 
and Ford is a well known contractor. Ford has gone 
to New York City to secure evidence on his side of the 
argument, 


FROM THE CANADIAN NORTHWEST. 

VANCOUVER, B. C., Dec. 14.—T. W. Paterson, the new 
lieutenant governor of British Columbia, succeeding 
James Dunsmuir, is prominent in timber circles in this 
province. He is a resident of Victoria, and has several 
large holdings of timber, and recently sold out his 
interests at Port Moody. His nephews, T. Frank ani 
W. Innes, are members of the Paterson Timber Com- 
pany, of Vancouver. 

The British Columbia Lumber & Shingle Manufac 
turers’ Association has called a conference of western 
Ontario, Manitoba, Saskatchewan, Alberta, mountain ani 
coast sawmill men to discuss matters of interest to the 
trade. It is significant that this is the first time that 
the spruce and pine lumber interests of western Ontari 
and the prairie provinces have accepted an invitation to 
come to the coast. Among the subjects to be discusse: 
will be that of prices, which are on the whole satisfa 
tory. November 24 an advance of $1 was made. Ar. 
rangements will be made to send a strong deputation t 
Ottawa to oppose legislation sought by fire insurance 
companies and which, if granted, will have the effect 0! 
preventing millmen from placing risks with nonboar'' 
companies. The odd lengths standard also will receive 
attention. Lumber is cut in multiples of two feet, 1" 
volving a certain waste, and the adoption will be urge 
by all the western manufacturers of a uniform standard. 
Representations in favor of making changes in the gra‘ 
ing system will be made. ; 

A trial shipment of 50,000 feet of spruce lumber has 
been brought to Vancouver from the Queen Charlotte 
islands for England. It is the first shipment made from 
that place. 

The announcement that 20,000,000 feet of Douglas fr 
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fiom the Pacific coast was used in the Panama Canal ties came from various sections of the United States, 
Zme during the last year comes somewhat as a surprise some having been treated with creosote imported from 


lumbermen generally. It was known that a large 
nount had gone down, but it was not thought it was 
large. It is anticipated that much larger quantities 
\ill be shipped during the next twelve months. 

B. F. Nelson, of Minneapolis, Minn., has returned from 
trip to Powell river, where he went in connection with 
'e operations of the Powell River Paper Company, of 
shich he is the manager. A saw mill and a paper mill 
vill be erected, the capacity of the latter to be fifty tons 
er day. There is an excellent source of waterpower 
Powell river, capable of developing 45,000 horsepower. 
rom fifty to 100 men will be employed this winter, and 
many as 400 next summer. 

Reforestation is a live topic with the farmers in the 
unties of Northumberland and Durham. A small lot 
of second growth standing pine in Northumberland 
county has been sold for $2,000. Another farmer has 
sold $500 worth and has trees standing which will bring 
an equal amount. 


NOTES FROM MEXICO. 


Heavy Cut of Fancy Hardwoods to Be Consummated 
— Supply of Chicle Fast Becoming Ex- 
hausted — Other Items. 


~ ane 


com Oom a a 





Mexico Crry, Mexico, Nov. 15.—Ten million feet of 
fancy hardwoods will be cut within the next few months 
on the land of the Mapastepec Lumber Company, state 
ot Chiapas, end shipped by coastwise steamers from the 
Mexican port of Salina Cruz to San Francisco, Seattle 
and other Pacific harbors of the United States. Cargoes 
will be made up of several choicest varieties of costliest 
woods, 
L. A. Ostein, in charge of the company’s local affairs, 
has returned from an extended visit in the United 
States, in search of a suitable market. He found on the 
Pacific coast a strong demand for hardwood lumber and 
will consign the entire output to this field. To execute 
contracts drawn the company has bought a large number 
of logging carts and traction trucks and will begin at 
once the shipping of air dried stock over the Pan-Amer- 
ican and Tehuantepec National railroads to Salina Cruz. 
The new saw will be seasoned by the time this first sup- 
ply is exhausted. 
Though the great bulk of mahogany from the Isthmus 
of Tehuantepec is shipped from Mexico gulf ports to 
England, in the shape of hewed logs, there is much 
Peruvian and Mexican mahogany contracted for by the 
buyers of the Mapastepec stock, which will be delivered 
at San Francisco vastly cheaper than it could be at 
London. 
The Duffus-Davis Company is investing $50,000 in the 
planting of acacia on a big tract near Gomez Palacio, 
expecting generous returns not only from the commercial 
value of the wood but from the bark, which is a quick 
tanner. One of the concerns has amassed a fortune as an 
ore buyer in Mexico and the other, who established sev- 
eral acacia plantations in South Africa under climatic 
conditions similar to those of this section, has been rep- 
resentative of the contracting firm of S. Pearson & Sons. 
(:reat strides are being made in Mexico in the produc- 
tion of chicle, basis of all chewing gum, from the chico 
zayote tree, whose beautiful dark brown wood is also 
much prized by cabinet makers. Not a great amount of 
the lumber is used, however, because of the greater 
demand for chicle. Early July is the season of tapping 
th zapote, when the rich sap begins to flow freely. The 
milk is boiled down much after the manner of manufac- 
ture of maple sugar, the chicle cakes resembling resin 
in appearance. These gum cakes absorb great weight of 
water and for that reason, though the United States is 
tl principal market, most of the product is first shipped 
to Canada and dried, to avoid payment of excessive 
diy. Jobbers pay $1,000 a ton for raw chicle and sev- 
er! coneerns in the United States each turn out 1,000,- 
0" ',000 pieces of chewing gum annually. 
“or the reason that little effort is made to preserve 

zapote trees standing or to raise groves for future 
ply, there are indications that Mexico’s revenue from 
‘is industry will wane within the next decade. The 

e will stand a thorough tapping once every seven 

rs, but most of them are killed by annual tapping. 

Mexico City a company is being organized to plant 
«pote and go into the business on a scientific basis. 

substitute for chicle ever has been evolved. While 

‘wing gum is the principal product, the same element 
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‘ably porous plasters. 

Owners of the famous old Murphy timber lands, state 
©: Durango, are interested with the National Railways 
0! Mexico in the projected building of sixty-three miles 
o! standard gage railroad to connect their forests with 
the main line of the government merger system. In 
this section of the republic there are uncounted millions 
of feet of finest timber, of no immediately available 
value beeause of its inaccessibility and lack of transpor- 
tation facilities. Heavily interested in the timber tracts 
and the railway undertaking are Edward Hartmann, of 
Durango, and Pimental Bros. and Joaquin Casasus, of 
this city. A lumber company of Dallas, Tex., owns 200,- 
00 aeres of timber in the same neighborhood. Other 
Well known timber domains in the vicinity are the Llano 
Grande, 25,000 acres, owned by Oklahoma capitalists; 
_ Pracitas, 30,000 acres; the San Manuel and the San 
nis, 

E. O, Faulkner, manager of the tie and timber depart- 
ment of the Santa Fe railroad, lately inspected a big lot 
of ties that were furnished the Tampico division of the 
Mexican Central railroad nearly five years ago. The 


°s into the manufacture of numerous other articles, 


Europe and others with crude oil from the United States, 
similar to the Mexican product found near Tampico. 
They were a mixed lots of Texas pine, New Mexico pine, 
red oak, sweet gum, beach and Oregon fir. There are 
few places on the continent, and none in the United 
States; where a more severe test of tie endurance could 
be made and the Santa Fe expert was gratified to find 
the assortment had held up well against traffic and cli- 
mate, attributing the success of the trial to the process 
of oil treatment used. Mexico presents the anomaly 
of a land teeming with finest hardwoods in incalculable 
quantities and yet importing much of her railway timbers 
from the United States. The explanation, as a rule, is 
the long time required to deliver necessary timbers from 
isolated and hard-to-reach forest regions. 

The timber department of the Canadian syndicate 
which recently acquired the Chihuahua & Pacific; the 
Rio Grande, Sierra Madre & Pacific, and the Sierra Madre 
& Pacific railroads, and the timber holdings of the Sierra 
Madre Land & Lumber Company, all situated in the 
state of Chihuahua, is reported to be preparing to carry 
on extensive developments, especially in manufacturing 
lumber. The syndicate has merged its three railroad 
lines into one property under the name of the Mexican 
Northwestern railroad and already has let the contract 
for an extension of the lines to connect them. This will 
require the building of about 110 miles of track between 
Madera and Terrazas. Besides buying the original 
2,200,000 acre timber tract of the Sierra Madre Land & 
Lumber Company the syndicate has acquired adjoining 
timber lands aggregating more than 500,000 acres. The 
Sierra Madre company has three mills at Madera, one 
having a capacity of 56,000 feet of lumber a day and 
the other two are each of a daily capacity of 250,000 
feet. One of these larger mills has just been placed in 
operation by the Canadian syndicate. When the market 
conditions justifies it the other mills will be started up. 
Hiram C. Smith, of Wisconsin, is managing director of 
the lumber department; his brother, Ira P. Smith, of 
Madison, Wis., is manager, and W. B. Depew is super- 
intendent. 

The destruction by fire of the saw mill, box factory 
and about 3,500,000 feet of lumber and all the buildings 
of the Chihuahua Lumber & Manufacturing Company at 
Chihuahua, is announced in dispatches from that place. 
The company has another saw mill upon its timber tract 
in that state. 

The National Railways of Mexico has received ship- 
ments of about 60,000 redwood cross ties from California 
for use in improving the physical condition of parts of 
that system. The ties came to the port of Manzanilla 
by boat. 


THE ‘‘IDEAL’’ BOARD RULE. 

To make one thing better than that thing ever has been 
made before and to make it, in fact, as well as it can be 
made has been the foundation upon which many a suc- 
cessful business has been erected. Inherent merit is 
bound to win success, and the article that possesses a 
merit superior to others of its class will eventually win 
recognition in spite of all rivals. 

Realizing this truth, H. A. Paquette & Co., 3348 Ogden 
avenue, Chicago, have undertaken to furnish lumbermen, 
in their ‘‘Ideal,’’ a board rule as good as they can pos- 
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“IDEAL” BOARD RULE; MADE BY H. A. PAQUETTE & 
CO., CHICAGO. 


sibly make it. This rule, which is illustrated herewith, 
the makers claim is made of the best Ohio white second 
growth hickory, the right way of the grain, so that it will 
not warp, with head of stamped high carbon steel, guar- 
anteed to hold together; the handle is made of solid 
black walnut, so fastened as not to come apart. 

Other particulars and prices of the ‘‘Ideal’’ rule may 
be obtained upon request from the makers. : 





LATEST MOVE IN THE TENSAS LAND TILE 
CASE. 


NEw ORLEANS, LA., Dec. 15.—Attorney General Guion 
has filed in the United States court at Shreveport a 
motion to remand to the state courts the case of the 
State vs. the Tensas Delta Land Company, which de- 
fendants are seeking to remove from the Richland parish 
tribunal on several grounds, one being diversity of citi- 
zenship. General Guion pleads that the federal courts 
are without jurisdiction on the grounds, among others, 
that the suit does not arise under the federal constitu- 
tion, and it does not appear from defendants’ pleadings 
that it involves a constitutional question; that the sov- 
ereign state, which figures as plaintiff, can not be im- 
pleaded in any United States court; and that the de- 
fendants, by certain exceptions filed in the Richland par- 
ish court, acknowledged and accepted the jurisdiction of 
the state courts. 


TO EXTEND LOGGING ROAD. 


AusTIN, TEx., Dec. 8.—The Jefferson & Northwestern 
railway, a logging road running out of Jefferson, Marion 
county, for about twenty miles into Cass county, is con- 
templating an extension northwest to Naples, Cass county, 
or Clarksville, Red River county, according to one of its 
officials. This would make the road about forty miles 
long. Numerous improvements are said to be contem- 
plated. 
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The Continental National Bank 
of Chicago 


OFFICERS 


Geo. M. Reynolds, President Charles 8. Castle, Acting Cashier 
Edwin A. Potter, Vice-Pres. Frank H. Elmore, Asst. Cashier 
Alex. Robertson, Vice-Pres. Wilber Hattery, Asst. Cashier 
Jas. R. Chapman, Vice-Pres. John R. Washburn, Asst. Cashier 
Herman Waldeck, Vice-Pres. Wilson W. Lampert, Asst. Cashier 
Ww. G, Schroeder, Cashier Frank L. Shepard, Avditor 


CONTINENTAL Surplus ond 
SNATIONAL | “roms” 

















Capital 
$9, 000,000 





Profits 


$5,000,000 








BOARD OF DIRECTORS 


J. Ogden Armour F. E. Weyerhaeuser* Alfred H. Mulliken 
John C. Black William J. Henley T. P. Phillips 
Henry Botsford Frank Hibbard KE. A. Potter 

E. J. Buffington Edward Hines George M. Reynolds 
Albert J. Earling W. H. McDoel B. P. Ripley 

B. A. Eckhart Samuel McRoberts Alex. Robertson 


K. H. Gary 


Joy Morton 
John F. Harris 


Wm. C. oa 
Charles 8. Thorne 














THE AMERICAN 
TRUST AND SAVINGS BANK 


CHICAGO, ILL. 
Capital, $3,000,000.00 
We buy and sell entire issues of 


Timber and Water Power 


BONDS 


A Thoroughly Equipped Savings Bank, 
Trust Company and Bond Department. 


Corr Pp d Invited, 


The Capital Stock of this Bank is owned by and held 
in trust for the stockholders of the Conti- 
nental National Bank of Chicago. 


CORNER CLARK AND MONROE STS. 














Monroe and Clark Streets 


CHICAGO 
Capital, $1,000,000. Surplus & Profits, $400,000. 


Transacts all branches of Commercial 
Banking and solicits the accounts’ of 
corporations, firms and individuals. 

Issues Certificates of Deposit payable 
on demand bearing 2 percent and on 
time with 3 percent interest added. 

Courteous treatment 1s extended to all 

WILLIAM A TILDEN, Pres. NELSON N LAMPERT, Vice-Pres. 


HENEY R KENT, Cashier CHAS. FERNALD, Ass’t Cashier 
COLIN 8. CAMPBELL, Ass’t Cashier 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
FORWARDING AGENTS MARINE INSURANCE 
Produce Exchange. NEW YORK. 2 Great St. Helens, LONDON, ENG. 


Unexcelled facilities for negotiating Ocean freight con- 
tracts and effecting quickest despatch from seaboard. We 
handle all classes of ,.and have Department 
handling Export Lumber 











TO MAKE MONEY you should use the Lumber- 

man’s Actuary for figuring 
the tof lumber in any ber of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct. 
Send for illustrated booklet. AMERICAN LUMBERMAN, Chicago, 
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MILL WORK 


We Make a Specialty of 


Interior Trim 


and 


Veneered Doors 


Write for prices on carloads or 
smaller lots. 


THE DIAMOND GLASS CO. | 


CLEVELAND, OHIO 
Factory: Defiance, Ohio 2 
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SOFT WHITE PINE 


Tonawanda Grading—0 to 16 ft. Lengths 


Cedar 


Shingles 
and Lath. 





MAP ADASALALA 









Adirondack 


SPRUCE 


AND 


HEMLOCK 


10 to 14 foot. 


A. Sherman Lbr. Co. 


POTSDAM, N. Y. 
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HANDY HANDBOOKS 
Builders, Mechanics, Engineers 


This complete series of Home Study Books is written to 
meet the requirements of the student or practical mechanic, 
in one special branch. 

Each volume covers some Mechanical or Scientific subject 
in a most complete and exhaustive manner, being written by a 
technical writer—a recognized authority in his line. The 
specialist mechanic will readily appreciate this feature of 
thorough treatment of each subject. 








The Home Study Series 


compiled from the instruction papers of the American School 
of Correspondence. comprises fifty complete, separate volumes 
which treat thoroughly, the ialized br hes of Carpentry 





and Building, Drawing, Architecture, Mechanical, Electrical 
and Structural Engineering and Textiles. 


The Prices Range from $1.00 to $3.50 
‘or Each Volume. i 


American Lumberman, 


315 Dearborn St., Chicago, Illinois y 








Are You Good in Figures? ___, 


You can save much time and avoid mistakes in 
measuring lumber and scaling logs by using 


Scribner’s Lumber ana Log Book 


It gives measurements of all kinds of lumber, logs, 
planks, timbers, wood measure, speed of circular saws, 
land measure, wages, rent, board, interest, etc, 

Prie« 25cts 


Sai..iie pages and fnrther descriptive matter may be 
had from 


AMERICAN LUMBERMAN, Publishers " 
315 Dearborn Street, Chicago. 











MILL AND LOGGING NEWS FROM -MICHIGAN. 





Unusual Activity in City and Woods Operations— Shipping and Railroad Business Brisk at 
the Season’s Close—New Organizations and Movements of Lumber Trade People. 





THE SAGINAW VALLEY. 

Bay City AND SaGinaw, Micu., Dee. 14.—The saw mill 
of W. D. Young & Co., at Bay City, operated in connec- 
tion with the flooring mill, will run through the winter. 
The market is firm with an early advance in prices of 
maple flooring expected. 

State Land Commissioner Huntley Russell has charge 
of the burned and dead timber on the state forest reserve 
in Roscommon and Crawford counties. 

W. B. Mershon & Co. are busy as usual making band 
resaws. The orders coming in keep their manufacturing 
capacity at top notch and it looks as if without a sales- 
man on the road or any effort being made, there will be 
work enough in sight and coming in naturally to keep 
them busy all winter. 

Work on the box factory of the Mershon-Eddy-Parker 
Company is being prosecuted with dispatch. It is 100x 
150 ground area and modern machinery will be installed. 
This company has made a specialty of boxes manufac- 
tured from low grade hardwood lumber, using several 
million feet for this purpose during the year. 

A warrant has been issued at Lansing for the arrest 
of H. K. Gustin, of Alpena, charging him with trespass 
on state lands and taking timber therefrom and con- 
verting the same to his own use. Gustin sailed for New 
South Wales ten days ago with the avowed intention of 
being away five months only. J. A. Widner, of Alpena, 
who has power of attorney and is representing Gustin’s 
interests in his absence, emphatically denies that Gustin 
has been a trespasser on state lands. 

F. L. DeLamter, of Roscommon county, has bought 
the timber on twenty sections of land in that county be- 
longing to the St. Helen Development Company. 

Lumbermen and mill owners of Posen, Hawks, Metz, 
Millersburg, Onaway and Tower, on the line of the De- 
troit & Mackinae railway, north of Alpena, are up in 
arms over the cut in freight rates on saw logs shipped 
from that section into Alpena. The new rates were 
forced upon the railway company recently by the state 
railway commission, on complaint of the Alpena Ship- 
pers’ Association, composed of Alpena lumbermen. 

The old rates on logs into Alpena from that section 
were from $2 to $2.50 higher than corresponding rates 
on logs hauled into Onaway and Millersburg. This ap- 
peared to be a discrimination against the Alpena lumber- 
men, who cut millions of feet of logs in that section and 
rail them to their mills every year. Alpena, being on 
Thunder bay, an arm of Lake Huron, enjoys water rates 
in competition with rail rates and it is claimed can put 
manufactured lumber into the lower lake markets about 
$2.50 a thousand feet cheaper than can the interior saw 
mills which move their stock by all rail. To protect the 
interior mills the Detroit & Mackinac railway maintained 
a higher rate on logs shipped to Alpena to offset the ad- 
vantage it is claimed the latter has by reason of being 
able to take advantage of water rates in the shipment of 
manufactured stock. The raising of the rate, it is al- 
leged, enables the Alpena lumbermen to go up the line 
and pay this extra $2.50, which the interior mills can not 
afford to pay. The latter claim that if adhered to it will 


_ put them practically out of business. A concerted effort 


is being made by the interior mills to have the old rates 
restored. The Detroit & Mackinac has obtained a tem- 
porary injunction restraining the making effective of the 
new rates, 





THE CITY OF THE STRAITS, 


Detroit, Micu., Dee. 14.—Bad weather the last week 
has had its inevitable effect on local trade conditions, 
but the falling off has not been as noticeable as was 
expected. Leading retailers say that business is almost 
normal again. Many jobs that were started before the 
cold snap set in will be resumed, now that the weather 
is moderating. 

Local furniture factories are busy and, in more than 
one jnstance, are working overtime to catch up in their 
orders. The outlook in this branch of the trade is 
exceptionally promising. 

All grades of hardwood are holding firm except bass- 
wood, which has showed a tendency to decline because 
many jobbers are overstocked in this commodity. 

As a direct result of the advances that have been made 
the last few months in white poplar, which is used exten- 
sively in the manufacture of automobile bodies, its use 
for this purpose will be abandoned by several Detroit 
body manufacturers. Two concerns are already install- 
ing machinery for turning bodies out of sheet steel, 
which they claim to be able to buy as cheaply as white 
poplar. A prominent hardwood dealer says he knows of 
four body concerns in Detroit that will be making steel 
bodies within four months, all because the price on 24 
nut, as the favorite grade of white poplar is known, has 
gone up $25 in three months. 

Congesteti terminals continue to annoy the lumbermen, 
in common with other shippers. The complaints are 
directed chiefly against the Michigan Central, and cases 
are known where it has required two or three weeks to 
get a carload of lumber transferred from one part of 
the city to another. 

Richard D. O’Keefe has resigned as superintendent 
of public works in Port Huron, Mich., to become superin- 
tendent for the Cody Lumber Company in Bandon, Ore. 

O. E. Ellsmore, formerly a prominent lumberman of 
Bay City, who is now operating extensively in Canada, 
was a Detroit visitor yesterday. He says there is no 
evidence of discrimination against the States on the part 
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of Canada so far as pulpwood and wood pulp 
concerned, 

O. 8S. Hawes, local representative of the Salling 
Hanson interests, has been elected a director of 
Detroit Trust Company to succeed Rasmus Hanson, of 
Grayling, resigned. 

Preparations are under way for a regular meeting of 
the Michigan Hardwood Manufacturers’ Association, 
which will be lield in this city in January. 

Receipt of lumber by water practically has stopp 
for 1909. One or two concerns are still looking for 
cargoes, but this week will see the finish of navigation in 
the Detroit river. Two boats bound for North Tona 
wanda, N. Y., with lumber will lay over until spring. 





NORTHERN MICHIGAN NOTES. 


MANISTIQUE, Micu., Dee. 13.—Northern Michigan aud 
Canadian lumber is being rushed to southern ports with 
all speed before the freezeup. Recently 6,150,000 feet 
of lumber from Canada, all consigned to the Edward 
Hines Lumber Company, of Chicago, was congested in 
Sturgeon Bay, Wis. The cargoes included the steamers 
Wiehe, 800,000 feet; Mowatt, 700,000; Marvin, 800,000; 
Barth, 750,000; Norris, 800,000; Helvetia, 800,000; Ste- 
phenson, 650,000; Tilden, 850,000, and Christie § Inter- 
laken, 1,500,000. The lumber was worth about $100,000. 

The lumber season at Ford River closed with the 
departure of the steamer Ottawa, of the Hines com- 
pany’s fleet, with a full cargo of lumber for Kenosha, 
Wis. : 

A concern with a capital of $350,000 and owning 150,- 
000 acres of stumpage in Menominee county and adjacent 
districts will be incorporated in a few days under the 
laws of Michigan for the purpose of extracting turpen- 
tine from norway pine stumps. It is proposed to erect 
four plants, two in Menominee county, one in Mari- 
nette county, Wisconsin, and the fourth, with a refinery 
in connection, in Menominee, Mich., or Marinette, Wis. 
From 80 to 200 men will be employed in the central 
refining plant and about sixty in each of the three 
distilleries. About $150,000 will be spent in building 
and equipping the four plants. Dr. R. G. Marriner, of 
Menominee, is heavily interested, and other Michigan 
physicians are behind the project. 

The Greenwood Lumber Company is receiving large 
quantities of logs at its yards in Ontonagon and is pre- 
paring for a busy season next year. 

Perrizo & Sons, a Daggett lumbering and milling firm, 
have opened a big camp near Daggett and will bank 
the usual amount of logs. 

The Manistique & Lake Superior railway, running 
from this city to Munising, has been bought by the Ann 
Arbor railroad, which operates a line of car ferries 
between this city and its terminal at Frankfort. 

The huge log jams at Grand Rapids, that have so 
often annoyed the Menominee River Boom Company, of 
Menominee, will be obviated when the big mile long flume 
being constructed at the rapids by the M. & M. Light & 
Traction Company, of Menominee, is completed. The 
company is erecting a big power dam. The flume will 
be of heavy planking and timber work and two men will 
be able to handle a drive that formerly required a large 
crew. 





MENOMINEE RIVER NOTES. 


MENOMINEE, MIcH., Dec. 14.—With the swamps well 
frozen over, plenty of snow and moderate weather the 
conditions for logging are ideal in the upper peninsula. 

Lacking means to heat the log pond the mill of the 
Van’s Harbor Land & Lumber Company has been forced 
to close. . 

Warren J. Flanagan, of Iron Mountain, who recently 
bought an extensive tract of timber in the Granite bluff 
district, has let a contract to Anton Miench to cut 
1,000,000 feet of timber. 

Steven Olivier, lumber inspector, of Grand Marais, has 
returned to his home from Sault Ste. Marie, where he 
was stationed during the navigation season. 

F. W. Hebard, general manager for Charles Hebard & 
Sons, Incorporated, one of the largest lumbering firms 
in the upper peninsula, has been inspecting camps near 
Marquette. 

Joseph Le Mere, captain and owner of barge Adie 
Wade, has been plying between Jacksonport and Stur- 
geon Bay with shingle bolts for J. M. Ellenbecker. 

J. A. Kimberly, well known lumberman of Neen#h, 
who has been a member of the school board of that city 
for thirty years, in whose honor one of the school buili- 
ings of Neenah was named, has resigned the position. 

By agreement between Attorney E. C. Eastman, re) 
resenting the Wisconsin & Michigan railroad, and Deputy 
Auditor General Simpson, the sale of the railway to s*! 
isfy a claim of $44,579.11, due Michigan for taxes, Wis 
postponed until January 11. 

The Manistique & Lake Superior railroad, which W's 
originally constructed by the Chicago Lumbering Co! 
pany, with the sole object of the cheaper transportat!n 
of its logs, was bought at public auction by President 
Zimmerman, of the Ann Arbor Company, and prom'ses 
to become an important link between the East and Port 
Arthur. 

The Ellenbecker mill at Sawyer will operate this wi" 
ter. 

One of the landmarks of the lumber industry in Me- 
nominee county is removed with the passing of the old 
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Jesse Spalding saw mill at Spalding. The machinery 
was bought by Peter Arinovitz, of Marinette. 

The Kelly & Mayer Shingle & Lumber Company, of 
Sault Ste. Marie, reports the biggest year in its history. 
Its banner eut aggregated about 15,000,000 shingles and 
75,000 ties. The product is sold mos-ly in Illinois, Ohio 
and Indiana, The raw material is secured from Cana- 
dian points. 

The crew of the Menominee & Marinette Box Company 
is working overtime. 

With the clearing for Kenosha of the steamer Ottawa 
ot the Edward Hines Lumber Company’s fleet, the sea- 
son at Ford River closed. 

The steamer Charles F. Neff, with a capacity of 500,- 
000 feet of timber, is the largest which has ever loaded 
at the docks at Wells. 

George Osgoodby, of Grand Rapids, has been in the 
upper peninsula for the last month or so endeavoring to 
interest capitalists in the manufacture of turpentine from 
norway pine stumps. He says that he has already an 
option on 100,000 acres of stumpage in northern Wiscon- 
sin and the upper peninsula of Michigan. He says that 
the central refinery will be located in Menominee or 
Marinette, with destructive distillation plants at various 
points, possibly Dunbar, Cedar River and Kells. 





NORTHWESTERN MICHIGAN NOTES. 
30YNE, Micu., Dec. 13.—The board of directors of the 
Boyne City Lumber Company made a tour of inspection 
of its holdings Wednesday through the timber section. — 

The Grand Rapids & Northwestern railroad will begin 
shortly on a line which will be operated between Grand 
Rapids and Ludington. The Mason & Oceana logging 
line made its last haul over that road Wednesday. 

The Traverse City Chair Company has difficulty in 
keeping up with the demand. The concern is working 
overtime to get out big orders. 

F. J. Schmidt, of the Block Manufacturing Company, 
of Petoskey, is absent on an extended trip through east- 
ern Canada and the New England states. ; 

The Island Mill Lumber Company, of Alpena, is in- 
stalling a battery of boilers. : 

Boyne is a good example of a city that is not short 
lived after the lumber is cut away. The city has enough 
other industries to keep it going even after the lumber 
mills are gone, but that day is distant by at least twenty- 
five years. While timber lasts the lumber industry in 
this city will be regarded as the leader. In the begin- 
ning was the ‘‘old mill,’’ which grew and grew until it 
is now the No. 1 mill of the W. H. White Company, with 
two 9-foot bands and a band resaw and a capacity of 
100,000 feet a day. The same company owns and oper- 
ates mill No. 2, a circular saw mill with a capacity of 
30,000 feet a day and shingle machinery to cut 160,000 
shingles a day, and mill No. 3 with two 8-foot bands cut- 
ting 60,000 feet a day. ‘Then there also is in Boyne 
G. von Platen’s circular mill, cutting 35,000 feet a day, 
and the Boyne City Lumber Company’s 2-band mill and 
a band resaw cutting 100,000 feet a day; the flooring 
plant of the White company, and the hoop and stave mill 
of the Elm Cooperage Company. Large quantities of 
material are consumed in Boyne in the making of char- 
coal for the Boyne City Chemical Company, about 250 
cords of hardwood a day. Also there are the veneer 
plant, the Bolted Basket Company and the Boyne City 
‘Tannery Company, which finds use for 10,000 cords of 
hemlock bark annually. 





A HARDWOOD CENTER OF MICHIGAN. 

CapILLAc, Micu., Dee. 17.—Murphy & Diggins have 
transferred their base of operations from Wexford 
county to Leetsville, Kalkaska county, for the winter and 
in the spring will again be nearer home for the sum- 
mer’s run at their winter camps. They will eut 5,000,000 
feet. The first load of farmers’ logs brought to Cadillac 
this winter came in the first of the week to this firm. 

W. L. Saunders, general manager for the Cummer- 
Diggins interests, was in Buffalo, N. Y., on business the 
irst of the week. 

Charles T. Mitchell, general manager for the Mitchell 
ros.’ Company, has been spending a few days in Chi- 
cago. 

The National Wood Dish Company at Frankfort has 
resumed work after a long shutdown. Plenty of timber 
is in sight to work on during the winter. 

PAPA 
FROM THE FURNITURE CITY. 

GRAND Rapips, Micu., Dee. 14.—Stockholders of the 
lichigan Trust Company met today and elected di- 
ectors. R. E. Olds, of Lansing, William Savidge, of 
Spring Lake, and James R. Wylie, of this city, were 
elected in place of W. W. Cummer, of Jacksonville, Fla., 
resigned, and James M. Barnett, and Harvey J. Hollis- 
‘er, of this city, deceased. The members on the board 
who sueceed themselves are E. Golden Filer, of Manis- 
‘ee, and Willard Barnhart, D. D. Cody, William H. Gay, 
. A. Gorham, Thomas Hefferan, Thomas Hume, of 
Muskegon; Henry Idema, 8S. B. Jenks, William Judson, 
J. D. Lacey, Edward Lowe, W. W. Mitchell, of Cadillac ; 
J. Boyd Pantlind, William Alden Smith, D. E. Waters, 
I’, Stewart White and L. H. Withey. The company pays 
‘ Semiannual dividend of 5 percent January 1. 

The business of the Grand Rapids Hand Screw Com- 
pany, makers of hand screws, benches, trucks and fac- 
tory supplies, has been bought by the John Widdicomb 
Company, and will be continued in the old Kent works 
of that company. 

Furniture samples for the. January exposition are 
coming in and the five uptown exhibition buildings will 
be well filled with the lines of outside manufacturers. 

Stewart Edward White, the well known writer, is 
Spending a few days at the home of his parents in this 
city. Mrs. White accompanied him. 


C. F. Young, of the Tanners’ Supply Company, has 
been called to Athens, Ga., on account of the illness of 
his son. 

Ernest W. Tickle of Liverpool, England, representing 
Tickle, Bell & Co., dealers in mahogany.and American 
hardwoods, is making his first visit to this city. 

Frank Jewell, of this city, has been elected a director 
of the Old National bank, to succeed W. W. Cummer, 
of Jacksonville, Fla., resigned. 

Mr. and Mrs. L. H. Withey will spend the winter in 
Algiers, Italy and France. 

Sweet & Biggs, manufacturers of parlor furniture, will 
locate their factory in Allegan. 

The Hastings Cabinet Company, of Hastings, has 
increased its capital stock from $30,000 to $60,000. 


THE MINNESOTA FIELD. 


Students of Agricultural College to Study in Lum- 
ber Camps—Mill Improvements—Great 
Year for Lumber Expected. 





MINNEAPOLIS, MINN., Dec. 14.—Ten students in the 
senior class of the Minnesota State Agricultural college 
leave January 1 for Cloquet, Minn., where they will 
enter the lumber camps of the Weyerhaeuser Timber 
Company to work as lumberjacks. The students are to 
make practical observations and put them in writing. 
These reports will be accepted as theses and the time 
they put in in the woods will be marked to their credit 
for a degree in forestry. In the class are Arnold 
Benson, Bazil Benzin, Herman Krauch, Norman Jacob- 
son, Gurid Laate, Charles L. Lewis, Alfred Merrill, 
Clarence Underwood, and Conrad J. Waller. 

The McGrath Lumber Company has established a saw 
mill of 40,000 feet daily capacity at White Pine, where 
it has holdings of 200,000,000 feet of the finest white 
pine left in the state. The concern intends to cut its 
timber and sell most of it in this state and nearby 
territory. 

The mill equipment of the Brooks-Scanlon Lumber 
Company at Scanlon, has been bought by the Red River 
Lumber Company and will go into the mill being erected 
by that company at Akeley to replace the one recently 
destroyed by fire. 

Every detail was found to be correct in the Retail 
Lumbermen’s Insurance Association, when the state 
examiners from the insurance department looked over 
matters. Members .of the Northwestern Lumbermen’s 
Association and those of other associations in the West 
are the only ones insured by this company. There is no 
soliciting. The surplus November 1, was $245,000, and 
$15,910,775 insurance was in force. Losses up to that 
time had been $30,948. 

A. W. Echart, representing the Alaska Lumber Com- 
pany, Seattle, Wash., is in Minneapolis, making this his 
temporary headquarters while visiting the trade in the 
surrounding territory. His company manufactures fir, 
cedar and spruce and red cedar shingles. He reports 
business good. 

Business men in this city are giving serious thought 
to the provisions of the corporation tax. So far as they 
have given expression to their views they are opposed 
to it on the ground that it is impracticable and uncertain 
as a revenue producer. 





AT THE HEAD OF THE LAKES. 


DuLuUTH, MINN., Dec. 14.—In accordance with his an- 
nual custom P. M. Shaw, jr., a Duluth lumber broker, 
has assembled statistics of the production and shipments 
of lumber at the head of the Great Lakes for 1909. He 
says that he has been disappointed in getting exact fig- 
ures in one or two instances, but has been successful in 
getting approximate figures in such cases. The produc- 
tion of lumber on the Duluth-Superior harbor for the 
year ended December 1 was 208,000,000 feet. Shipments 
of lumber of local manufacture amounted to 151,000,000 
feet, and in addition there was shipped from here 100,- 
000,000 feet (estimated) of lumber that was railed in 
from interior points, making a grand total of 251,000,- 
000 feet. The production on the Duluth-Superior harbor 
for the same period a year ago was 141,000,000 feet and 
the shipments were 160,000,000 feet from local docks. 
But the shipments of lumber from interior points last 
year were only 57,000,000 feet, so that the total ship- 
ments this year, as well as the production, exceeded that 
of last year. There is 81,000,000 feet of lumber on the 
Duluth docks, and Mr. Shaw estimates that 75 percent 
of this is sold. 

The production of lumber at the head of the Lakes 
next year will considerably exceed that of this year. 
Local receipts of lumber from interior points for Lake 
shipment will likewise be greater than this year. 

Three million feet of No. 3 and better, 1,500,000 feet 
of No. 4s and 4,000,000 norway stock have been sold 
recently. Nine million feet of No. 3 and better to be 
cut has been sold within the last ten days. A part of 
the norway and the 9,000,000 to be cut is to be deliv- 
ered by Ashland operators. The lumber producers of 
Duluth district do not look for much activity between 
now and the first of the year, but they do believe that 
by January 15 there will be much activity. 

The Rice’s Point saw mill of Alger, Smith & Co. was 
started up for the season last Thursday, after being 
down six weeks. The Virginia & Rainy Lake mill is ex- 
pected to start up tomorrow. The Mullery mill will be 
put in commission soon. Two mills will operate at 
Cloquet this winter, the Johnson-Wentworth and one of 
the mills of the Northern Lumber Compgny. 





Prevention 


Is the Best Kind of 


Protection 


Our plan enables you to secure for 
your manufacturing plant immediate 
and more perfect protection from fire 
without any additional cost over what 
you are now paying for insurance and 
in a short time you own the 


AUTOMATIC 
SPRINKLER 
EQUIPMENT 


as the savings secured from lower prem- 
ium rates given by the insurance com- 
any on account of your plant being a 
homer riskk—pays for the equipment. 
Ask us for estimate blanks and our 
proposition—other manufacturers are 
halls this equipment of great value 
to them—let us show you. 


GEO. H. HOLT & CO, 


MANHATTAN BUILDING 
CHICAGO 


Cut this out and mail it with your card or letterhead. 








It is worth a visit to Quaint and Historic Old Mobile 
to see and enjoy the Luxurious Appointments of the 


“igi: Battle House 


European, $1.50 per Day Up. 


A STUDY IN FIREPROOF CONSTRUCTION OF 
STEEL, STONE, CONCRETE AND MARBLE 


SERVICE :: SANITATION :: SECURITY 
For Booklet CEI AS, B. HERVEY, Pres. 


N.B.—Our guests have the privilege of the beautiful Golf Links of Mobile 
Country the Bay Shore. 
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[ PACIFIC GOAST TIMBER LANDS, 

















if you want the best investment in America, see us on 


TIMBER LANDS 


Ariland, Oe. 
112 Sherlock Bldg. 
.0.STORT, Pres. J.C.BRACHER,Vice-Pres, GEO.BRACHER, See, JHO. ELLIOT, Treas. 











CALIFORNIA AND OREGON TIMBER. 
THERE IS NO LUMBER TRUST. 


Anyone with a few thousand dollars can start a 
saw mill on the cheap timber lands of the Coast 
and find a market for the product. REDWOOD, 
CALIFORNIA PINE, FIR, SPRUCE and CEDAR timber 
lands for sale. Titles based on U. S. Govern. 
ment Patents. Write for Particulars. 


JOHN F. SOULE, 112 Market St., San Francisco, Cal. 











W, P, Ketcham Pan 


826-7 Henry Buliding 
SEATTLE, WASHINGTON 


BRITISH COLUMBIA 
A SPECIALTY 
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two hobbies — they are 
WRITE, WIRE OP ’PHONE US. 


good trade-getters for 
BEMIS & VOSBURGH, 


our customers too. Try 
Farmers’ Bank Building, PITTSBURG, PA. 
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WHITE PINE 


FOR PROMPT DELIVERY 1,000,000 feet 5-4 
No. 3 Common, Bone Dry, can surface and resaw 


Allegheny Lumber Co. 


PITTSBURG, PA. 





























W. E. TERHUNE LUMBERCO. 
PITTSBURG, PA. 


Will appreciate your stock lists 
Valo MT al gel deat halelam 








WEST VIRGINIA LUMBER CO. 


Manufacturers and Wholesalers of 


WHITE PINE, W. VA. SPRUCE, 
PA. HEMLOCK and HARDWOODS 


Write for Prices. PITTSBURG, PA. 








What's the Answer? 


Well, whatever it is that’s puzzling you about the lumber 
business—you’ll find some information on the subject in 


The American Lumberman’s 
“Curiosity Shop” 


A reference work containing hundreds of practical questions 
about the lumber business. To each question there is a full 
and appropriate answer, which, in many cases, embodies illus- 
trations, In saw or planing mill, the wholesale or retail 
office, in big and small yard, in the woods or on theriver. this 
book will prove the most satisfactory and handy refer 2nce 
volume ever published. Price, postpaid $7.00 


AMERICAN LUMBERMAN, Publish er, 
eg 315 Dearborn Street, CHICAGO. . 














IN FOREST LAND 
THE HUMOR, STLAND OF THE 
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3 TRADE TIDINGS FROM THE BADGER STATE. 





Steps Taken to Promote Forest. Conservation—Cold Weather Causes Activity in Logging 
Operations — Change in Lumbering Methods. 





CREAM CITY TRADE NOTES. 

MILWAUKEE, WIS., Dec. 14.—In a recent illustrated 
lecture in Milwaukee, E. M. Griffith, state forester, an- 
nounced that the state forestry board had secured a 
census of all the woodworking industries of Wisconsin, 
giving the amounts of lumber they use of various varie- 
ties, what proportion comes from outside the state and 
where the industries ship their manufactured products 
to. According to Mr. Griffith, the idea of the census 
is to see how near Wisconsin comes to producing the 
necessary material and what steps can be taken to pro- 
tect these interests within the state. It is expected that 
the forestry commission will have the results of the 
census in bulletin form for distribution within two 
months. Mr. Griffith said in part: : 

If the forests of the state are handled systematically, 
intelligently and along scientific lines, we will always have 
a plentiful supply. The state, in order not to do anything 
to retard the development of reforestation in northern Wis- 
consin, is selling agricultural lands and buying lands suited 
only for forest growth. 

The state forestry preserves amount to approximately 
324,000 acres, principally in Oneida and Vilas counties. We 
expect to have a reserve of 1,500,000 or 2,000,000 acres 
and from this reserve to supply a very considerable part of 
the timber which will be required to keep up our wood- 
working industries. Just how soon the state will own, say, 
2,000,000 acres of forest reserves, is hard to tell. 

In his recent speech in Milwaukee before the Mer- 
chants & Manufacturers’ Association on the subject of 
conservation of natural resources, James R. Garfield, 
secretary of the interior under President Roosevelt, 
emphasized the importance of the conservation move- 
ment in Wisconsin and in the nation as a whole. 

‘¢Under Gifford Pinchot’s management of the Forest 
Service, millions of feet of lumber have been saved,’’ 
said Mr. Garfield. ‘‘The national forests have been 
selected and are being used for the further purpose of 
protecting and safeguarding for all time watersheds 
and sources of water supply. The Forest Service has 
checked the unregulated use of waterpower within na- 
tional forests. ’’ 

Mr. Garfield also praised Charles R. Van Hise, presi- 
dent of the University of Wisconsin, for the stand that 
he has taken in the conservation of natural resources. 

H. E. Salsich, formerly of Hartland, and a former 
well known lumberman of Wisconsin, now associated in 
the lumber business with H. M. Thompson in the state 


of Washington, was a visitor with friends in Milwaukee . 


this week. 

E. A. Braniff, formerly superintendent of the govern- 
ment saw mill oa the reservation at Neopit, recently 
passed through Milwaukee on his way to the state of 
Washington where he will engage in the lumber business. 

Land patents, which have been on file in Milwaukee 
for sixty years, have been put on record at Escanaba, 
Mich. The old patents were issued to Jefferson Sinclair, 
whom Senator Isaac Stephenson always styles, ‘‘ the 
Napoleon of American lumbermen,’’ Daniel Wells, jr., 
and Nelson and Harrison Ludington, and cover land 
near Wells, Mich., a part of which has been conveyed by 
Senator Stephenson and his associates in the I. Stephen- 
son company to the new tanning extract company at 
Wells and to the Escanaba Traction Company for a 
right of way for an interurban line between Escanaba 
and Gladstone. 

The Forster Lumber Company, of Milwaukee, has 
bought the season’s cut of Dionne, Pelkey & Brazeau at 
Oconto, comprising about 200,000 feet. The lumber is 
being shipped to Milwaukee. 

The Nelson Lumber Company, of Two Rivers, has 
opened a retail yard at Two Creeks with A. H. Alberts 
in charge. 

Kopplin & Kopplin, of Iron River, are building an 
addition to their lumber sheds and will install a new 
planer and rip saw. The night shift of the Iron River 
Lumber Company’s saw mill has been taken off and 
it is expected that the plant will be closed within a short 
time. 

Among the retail yards recently taken over by the 
North Star Lumber Company in Wisconsin is the prop- 
erty of the Colfax Lumber Company at Colfax. 

The big saw mill of the Heineman Lumber Company at 
Heineman has been placed in operation after being idle 
for about a year. Its capacity has been enlarged. 

C. Mercier, of Rice Lake, has bought forty acres of 
timber land at Winter from the Arpin Lumber Company. 

More than 100 improved Raymond log loaders will be 
shipped from Marinette this winter. 

Wisconsin still retains fifth place among the states in 
total production of lumber, according to the lumber 
statistics for 1908, which have just been made public 
by the Forest Service. 


ON THE MENOMINEE. 

MARINETTE, WIs., Dec. 13.—The Michigan Hoop & 
Stave Company, of this city, is preparing to erect a 
large dry kiln and is negotiating for additional land to 
enlarge its yards. The spur track also will be ex- 
tended. An engine has been bought and a log slide 
built to the river. 

The new mill of the N. Ludington Company will 
operate all winter. Mill No. 2 of the Sawyer-Goodman 
Company has been shut down for repairs, but No. 1 is 
running steadily. About 400 men will be employed in 
the three mills to run all winter. The Peshtigo Lumber 
Company’s mill at Peshtigo closed Tuesday after the 
longest run in several years, having started in April. 
The men will go to the camps. 

B. H. Roderick, of Brodhead, has bought the inter- 


ests of R. B. Gifford in the Juda Lumber & Fue! 
Company. 

The planing mill of the Central Lumber Company, «:: 
Fifield, is being rushed to completion. The plant wi! 
have five planing machines besides surfacing, matchin» 
and molding machines, saws and other equipment. 

The Curtis & Yale Lumber Company, of Wausau, i: 
adding a glue department. The building will be 2°: 
feet long and three stories high. The first floor will } 
used for storing lumber and the other two for gluing 
purposes. 

The dam at Saxon, owned by the Schroeder Lumb 
Company, of Ashland, has been rebuilt since the wash 
out and the company will log from 15,000,000 to 20,000, 
000 feet of timber in that section this winter. A 
second dam is being built nearer Lake Superior in 
order to afford a storage for the logs. The Schroede: 
mill at Ashland will not close till the boom pond 
freezes, 

Oscar Edman, of Wausau, formerly assistant superiu- 
tendent of this company, has removed to Spokane, 
Wash., where he and Minneapolis capitalists will erec: 
a sash and door factory. 

L. W. Thomeson, manager of the Beloit Lumbe: 
Company, of Beloit, has resigned and taken an interesi 
in the F. N. Gardner Manufacturing Company. 





ON LAKE WINNEBAGO. 


OsHKOsH, WISs., Dec. 14.—The sudden change to coli 
weather, followed by a heavy snowfall, brought con 
struction work to a close. The sash and door business 
is good and the various saw mills are all running full 
time. The warehouse of each concern showed less stock 
than usual. 

Radford Bros. & Co. suffered a slight loss by fire 
Wednesday night. The fire originated in the glue room 
of the veneered door department. 

T. R. Wall, of the Wall-Spaulding Lumber Company, 
and W. J. Hay have gone to Mobile, Ala., to look after 
timber interests. 

Dauke & Shinke are building a saw mill near Big Falls. 

Hollister, Amos & Co. have a crew of millwrights re 
pairing their saw mill. This firm is using to great ad 
vantage a portable gasoline rip and cutoff sawing ma- 
chine in its lumber yard. 

The motive power in the R. McMillen Company’s fac- 
tory is derived from a 700-horsepower Corliss engine 
furnished by the Allis-Chalmers Company, of Milwaukee. 

The Oshkosh Fuel Company is shipping a large amount 
of wood, operating at Rhinelander, Hiles, Elton and 
Wabena. 

The John Jennings Lumber Company, of New London, 
is putting in a spur to its saw mill. 





IN THE HEMLOCK COUNTRY. 

MELLEN, WIs., Dec. 14.----Loggers especially are busy 
since the cold spell set in and business in general seems 
to be more brisk. Operations among the small loggers 
have taken on a strong sign of activity. George Wilkin 
son is shipping several cars of hemlock, bark and cedar 
each day from his camp at Plummer. Clovis McGeehan 
is putting in hardwood and began skidding last week. 
John Dunn is busy at Barrow with a camp and is taking 
advantage of the weather. President George Foster ani 
Manager Twomey, of the Mellen Lumber Company, went 
to Glidden Wednesday to look after the interests of the 
company at that point. This concern is shipping about 
twenty cars a day from the Glidden operation. J. C. 
MeMahon is operating a cedar camp at Glidden for this 
company. 

The Flambeau shingle mill, of Park Falls, resumed 
operation Monday after being closed for several weeks 
as a result of trouble between the management and the 
employees. 

Methods of lumbering in northern Wisconsin and uppe! 
Michigan have undergone a great change. It is the age 
of steam and the various uses to which machinery is being 
put would amaze the oldtime lumberjack, to whom log 
ging railroads were unknown. Now there are more thai 
a dozen of them, all well equipped with rolling stock an 
in some cases hauling timber direct to the mills, thus per 
mitting lumbering operations to be conducted the yea 
round. Traction engines, operated on runners, have mad 
their appearance and have proved their worth. They are 
in use where the tract to be developed is comparatively 
small and where the haul to the banking grounds is long. 
One traction engine will do the work formerly performed 
by ten to a dozen teams of horses. An innovation is th 
steam skidder. This machine already has been adopted 
by several leading lumber companies and it is evident 
that its use will become general. The steam skidder does 
away with some of the picturesque features of lumbering. 
Formerly the logs were hauled out of the woods by horses 
and an ordinary camp would have twelve teams engaged 
in this work. The teamster in those days was one of the 
most expert of the crew and received next to the highest 
wages. It required skill to maneuver a team of horses 
through the trees, hook them to a log and snake it out 
with speed and without mishap. An interesting character 
of the old logging days was the ‘‘skyhooker’’ or ‘‘tep 
loader.’? This man stood ready to place the log in the 
load when it was hauled up. He was supposed to have 
skill enough with the canthook to catch the log in the 
air and place it where he willed. The skyholuer would 
earn $56 a month when ordinary employees. could demand 
but $26 to $30. With the advent of the steam skidder 


this occupation is gone. ‘ 
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FROM CENTRAL SOUTH LUMBER CENTERS. 





December Business More Active Than Usual—Yellow Pine Manufacturers Encouraged—Euro- 
pean Market Expected to Improve After New Year’s. 





CRESCENT CITY NEWS. 


NEW ORLEANS, LA., Dec. 14.—The December business 
continues rather more active than usual. Not only are 
inquiries fairly numerous, but the bookings show com- 
paratively small decline. This applies particularly to 
cypress, for which several large orders lately have been 
hooked. Significance attaches to the fact that the big 
dealers are buying in large blocks for delivery within 
six months, thus testifying in a substantial way their 
confidence in the stability of the market and price. De- 
mand for yellow pine is limited too much to items hith- 
erto noted in active call, but reports indicate that effort 
is being made to put the price on a firmer footing. 

A noteworthy feature of the week’s news is a reported 
easing up of the car situation. Cypress men report a 
tuirly adequate supply of rolling stock both on the 
Southern Pacific and the Texas & Pacific, but disagree 
as to whether or not the relief is to be permanent. 
Some of them believe that the car supply will be drawn 
from this territory, now that actual winter weather has 
set in, by the demands of the grain hauling roads. Ac- 
cording to them, unseasonably warm weather in the 
North has hindered the grain movement, shippers fearing 
that their product would be damaged by heat in transit. 
With freezing temperature it is thought grain ship- 
ments will inerease rapidly, and as this is still largely a 
west to east movement, it is feared that the cars will 
be drawn from the South, resulting in another car short- 
uge. Others contend that the bulk of the crop movement 
is out of the way and the easing up will therefore con- 
tinue until normal conditions have been restored. Both 
these theories apply almost as well to the yellow pine as 
to the eypress territory. There is less complaint over 
insufficient car service from the yellow piners, save in 
one or two districts. 

Several prominent Louisiana cypress manufacturers, 
who were in Washington to attend the Southern Com- 
mercial Congress and the National Rivers and Harbors 
Congress, were granted a hearing last Saturday by the 
rivers and harbors committee, the subject up for discus- 
sion being the further improvement of the Atchafalaya 
bay ship channel. Frank B. Williams, of the F. B. Will- 
iams Cypress Company, Patterson, and R. H. Downman, 
of New Orleans, headed the party, which was accom- 
panied by Governor Sanders, Senators McEnery and 
oster and Representatives Pujo and Ransdell. On be- 
half of their colleagues, Messrs. Williams and Downman 
submitted a proposition looking to the provision of a 
20-foot channel 200 feet wide. 

A party of Minnesota capitalists have agreed to finance 
the Mobile Portland Cement & Coal Company to the ex- 
tent of $3,000,000. Ten thousand acres of coal lands on 
the Warrior river, near Tuscaloosa, Ala., will be taken 
over, as well as the large cement properties on the Tom- 
higbee. The new convtern proposes to operate a fleet of 
steamers and tugs between New Orleans and Mobile. 

Local exporters in several lines have opened negotia- 
‘ions with a view to securing a steamship line between 
New Orleans and the isthmus of Tehuantepec, Mexico. 
it is hoped to induce the American-Hawaiian steamship 

ine, plying between Tehuantepec and New York, to 
imake New Orleans a port of call coming and going and 
efforts are being made also to enlist the codperation of 
the Pacifie coast fruit growers, who may by using the 
water haul and the Tehuantepee railroad escape the 
freight charges on the Harriman-lines, against which 
they have protested bitterly. 

W. M. Jay, who bought out R. Flasdick in the Flas- 
iick-Black Land & Lumber Company, of Ponchatoula, is 
enlarging the capacity of the mill. 

J. W. Lewis, formerly with the Natalbany Lumber 
ompany, will engage in the wholesale and retail lumber 
vusiness at Hammond, this state. 

The Pine Belt Lumber Company is putting in a large 
-aw mill at Braxton, Miss. 





SOUTHWESTERN LOUISIANA LUMBER NEWS. 


LAKE CHARLES, LA., Dec. 13.—With but small im- 
provement in the market during the last ten days, yel- 
‘ow pine manufacturers of southwestern Louisiana and 
southeastern Texas are taking a philosophical view of 
he situation and looking for a stronger demand with 
‘he coming of the new year. It is thought that there 
vill be a noticeable increase in demand for all grades 
of yard stock by January 15. The dullness in this 
particular line for the last sixty days is considered 
to have been occasioned by the retailers in the central 
western states making an effort to keep down yard 
stocks until after stock-taking. 

Millmen are at loss to explain the very light demand 
that has been made upon the mills of this section by the 
retailers during the last twelve months, and not a few 
of them are ready to attribute this condition to the 
railroads of the West, which they claim are making 


better rates into the central western states from the ° 


Pacific coast, than are permitted the mills of Louisiana 
and Texas. 

Demand for export grades and dimension stocks con- 
tinues about the same. Several large orders have been 
received by the Lake Charles mills during the last 
week. Ninety percent of the Lake Charles export 
shipments are barged from this city to Sabine Pass, 
the nearest deep water port. As two of the largest 
mills operating at Lake Charles have been giving par- 
ticular attention to export demands for twelve months, 


the export business out of Lake Charles has been mate- 
rially increased. 

Railroad orders continue to be the mainstay of the 
majority of the yellow pine mills. Were it not for the 
orders originating from this source it is highly doubtful 
if many of the mills would find it profitable to continue 
operation. Six or seven of the large southern roads 
continue to buy freely of car and bridge material for 
immediate shipment. 

Many of the mills on the branch lines out of Lake 
Charles have representatives in this city trying to bring 
pressure to bear that would enable them to secure suffi- 
cient cars with which to make shipments within required 
time. There seems to be no abatement of the car 
shortage and not one mill in twenty is receiving half 
of the empties necessary to meet demands. This should 
not be misconstrued to mean that orders are plentiful, 
but is only a plain statement of how scarce cars really 
are. Almost all of the mills are running four days and 
three or four large plants have closed down and will 
not resume before the first of the year. 

A hornet’s nest has been stirred up among the Texas 
lumbermen who have holdings in Caleasieu parish as 
a result of the notice served upon them by Loon Locke, 
of Lake Charles, a representative of Caleasieu parish 
in the state legislature, that it is his intention to intro- 
duce a bill at the May session which will prohibit 
foreign concerns from shipping logs out of the state 
to be manufactured. This will seriously effect some 
of the largest mills in Texas should it become a law, 
for the Caleasieu pine lands are owned as extensively 
by Texas mills as by Louisiana mills. Mr. Locke, who 
is a lumberman himself, being connected with the Powell 
Lumber Company, said of the proposed bill: 

I do not see why. Louisiana should continue to permit her 
raw material to be taken out of the state to be used in the 
building up of the manufacturing interests of another state. 
Louisiana is entitled to all of the benefit of her great re- 
sources and it is certainly no greater injury to permit the 
transportation of gas beyond her borders than to permit the 
carting away of her timber resources for the benefit of 
other communities. I shall introduce a bill to prevent it 
and I do not believe there will be any opposition to its pas- 
sage. 

Local lumbermen who have been questioned about the 
bill are of the opinion that the measure is a good ore 
and that the timber interests of this parish have long 
enough been made the chief source of supply of the 
Beaumont and Orange mills. 

The Salmen Brick & Lumber Company, of Slidell, 
is building a 50,000-foot capacity saw mill at Onvill. 

The mill of the H. A. Thomas Lumber Company, 
which was burned out last July, has been rebuilt and 
resumed operation. 

The W. R. Pickering Lumber Company, which oper- 
ates large mills at Pickering and Stables, has established 
southern sales offices in Houston. Walter Robison will 
be in charge. 

J. S. Brice, timber exporter, who has made his head- 
quarters at Singer for five years, has moved to DeQuincy. 

In accordance with the request. made by the police 
jury of Iberia parish at its last meeting, Judge Simon, 
of the district court, has called the grand jury into 
special session for the purpose of investigating the 
alleged low assessments of timber lands in Iberia parish, 
which, it is alleged, has had the effect of reducing the 
assessment of the parish about $500,000. Some of the 
leading cypress manufacturers of the state have been 
summoned to appear before the grand jury and explain 
the lists they have handed in for assessment. The case 
promises to prove highly interesting, if not sensational. 

Mr. and Mrs. John Conklin have returned to Lake 
Charles to live after having resided a year at Oakdale, 
where Mr. Conklin was connected with the Industrial 
Lumber Company. 





MATTERS AT MOBILE. 

MosiLE, ALA., Dec. 14.—Very little stotk of sawn 
timber is offering in the open market at Mobile or 
any of the other Gulf ports and the market for such 
arrivals remains at about 24 cents. Shippers can not, 
however, lay plans based on the acquiring of any un- 
limited quantity at that price; and as the number of 
vessels fixed for early loading has increased and is 
liable to further increase, the pressure of competition 
for supplies may run prices up a cent or more in the 
near future. The approach of the holidays will tend 
to create a quiet market, for a time at least, but with 
the dawn of a new year it is believed that there will 
be an improvement in prices and in the amount of the 
outward movement in the foreign sawn timber trade. 
Texas prices for sawn timber range from 24% to 25% 
cents basis, and the mills in that state are reported to 
be eutting only on orders. 

Reports from abroad show that the European timber 
market does not improve. Values obtainable are en- 
tirely inadequate under conditions existing on this 
side, but shipments throughout the year have been 
well in advance of those for twelve months and sup- 


plies are ample to satisfy the moderate demand. Busi- |” 


ness in Great Britain has contended successfully with 
political excitement, but a general election has become 
certain and is likely to absorb attention for two 
months. Hope for any material gain in a business way 
appears to be distant. ; 

European timber shipments during the last week 
were trifling, the outward movement being confined 
to parcels which were destined to Ghent, Rotterdam 
and Antwerp. The aggregate was 750,000 feet. 




















mF PITTSBURG “Oe 
WHITE PINE DECKING 


We are now cutting a small red knotted character of timber, 
which is particularly adapted to make No. | steam boat decking. 
We are now cutting and have on hand about | car of 21 x6” 
—z20 to 40'—which is free from shake and almost absolutely 























free from sap or any other defects, excepting small red knots. 
Write us for prices. 

We are also in position to cut special timber bills in white 
pine up to 24x24—up to 40 lengths. 


American Lumber & Mfg. Co. 


PITTSBURG, PA. 





TTS, 
mits { KENDALL, MD. CAPACITY 
CRELLIN, MD, 200 M. FEET PER DAY. 


KENDALL LuMBER ComPaRY. 


MANUFACTURERS 
WHITE OAK, RED OAK, POPLAR, 
Hemlock, Hardwoods and Cross Ties 


SHIPMENTS IN 
SaRLoap tors, 3 PITTSBURG, PA. 














) WELLOW Pine | 


Large and well assorted stocks kept 
on hand at all times insure the filling 
of orders without unnecessary delay 


PITTSBURG, PA, 8 


Eastern 
Door & Sash Co. 


DOORS, BLINDS 
GLAZED SASH 
FRAMES, MOULDINGS 
MILL WORK 
AND LUMBER 


SPECIALTIES:—VENEERED DOORS, STAIR WORK, FINE 
INTERIOR TRIM. 


Dealers Only "iS: 
CUMBERLAND, MD. 


























NEW YORK 


Hotel Schuyler 


57 to 63 West 45th 


Between 5th and 6th Avenues. 


ST satisfactory accommodations for tourists; 
center of shopping and theatre district ; rates 
ranging from $3 to $5 per day with board, or 
sitting room, bedroom and: bath at; $2 to $4 


per day, without board. 
M. LUEZ, J 





Sand 
Warren Axe & Tool Co. 


Sole Manufacturers of the Famous 


; {7 =) 
(gf “(Gee Sager Patent Axes 
Tae and Highest Quality 
ef Bull Dog Line Lumbermen’s Tools 
= ( Right Quality— Right Prices 
HA write us. WARREN, PA., U.S. A. 
ee ee cm os re 
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Little River Lumber Gompany, 


Manufacturers of 


Poplar, White Pine, Hemlock, 
and all kinds of 
Hardwoods. 








Clearfield Lumber Company, Inc. 


Manufacturers of 


Poplar and Hardwood Lumber, 
Oak a Specialty. 








Peart, Nields & McCormick Co, 


Manufacturers of 


North Carolina Pine, Box 
Shooks, Ceiling, — 
Flooring, etc. 








SALES OFFICES: 
218 Franklin Bank Building 


PHILADELPHIA - PENNA. 


Send Us Your Inquiries. 








Monarch Lumber Co. 


POPLAR (Plain and Qtd.) 5-8 to 16-4. 
COTTONWOOD AND BASS 

OAK, WHITE & RED, PLAIN & QTD. 
ASH, ELM, HICKORY, GUM 

BIRCH, BEECH, MAPLE 

CHERRY, WALNUT, BUTTERNUT 
CHESTNUT SYCAMORE 

SPRUCE AND HEMLOCK 


15th and Market Sts., PHILADELPHIA, PA. 














CORNELIUS HANEY. B CHESTER HANEY, 


Cornelius Haney & Son, 


Wholesale 


LUMBER ! MILLWORK 


and Representing Manufacturers. 


1201 Chestnut Street, PHILADELPHIA, PA. 




















Spruce  YellowPine White Pine Hardwoods 
Hemlock Sap Pine Cypress _ Bill Timber 


Ask for prices gn your needs for any kind of lumber 


OUR MOTTO———"—"—"——_ 
“Prompt shipment and highest grades 
at competitive mil] prices” 


THOS. E. COALE LUMBER CO. 


Franklin Bank Building, Philadelphia, Pa. 











YELLOW PINE 


Flooring and Bill Stuff 
NORTH CAROLINA PINE AND CYPRESS. 


EL! B. HALLOWELL & CO. 


Harrison Building PHILADELPHIA, PA. 














Prime lumber has fluctuated but little in value at 
any time during the last year and $33 is readily ob- 
tainable for 1l-inch and up at any of the Gulf ports; 
and in some eases more than that is paid. The demand 
abroad is not especially brisk, but appears to absorb 
all that is offered, though prices hardly afford any 
margin to shippers, when cost, freight and charges 
have been deducted. 

There has been very little change during the last 
few months in the price of River Plate schedules, 
which remain at $15.50 to $16.50, with inquiry con- 
tinuing in moderate extent, though considerably below 
that of a few months ago. Stocks at River Plate 
ports are inadequate, but do not appear to be ex- 
cessive, and the thriving state of commercial affairs 
in the southern republics indicates maintenance of this 
trade in its present volume. 

The outward movement to the River Plate during 
the last week aggregated 8,114,000 feet. The Keyser- 
Muldon Company had a large steamer shipment with a 
cargo for Buenos Aires and Bahia Blanca, including 
hewn timber, and a cargo for Rio Janeiro. The H. 
Weston Lumber Company cleared a sail cargo for 
Madryn, the first appearance of this port in the clear- 
ance list for many years. The Weston company also 
cleared a vessel for Rosario, and W. Denny & Co. and 
the L. N. Dantzler Lumber Company cargoes for 
Buenos Aires and Montevideo. 

About 6,000,000 feet for Alexandria, Egypt, has been 
in the market for some time’ and is reported to have 
been placed. But one cargo for this port has been 
recorded since the beginning of 1909, though another 
vessel is under charter. Total exports from the Gulf 
ports to Alexandria were 6,278,000 feet in 1904, 4,405,- 
000 in 1905, nothing in 1906, 7,161,000 in 1907, and 
3,927,000 in 1908. 

In the West Indian trade the Cuban business con- 
tinues in excellent vclume, and the last half of this 
year will show a better outgo than the first, though 
previous years have recorded much heavier shipments 
during the earlier months. The sugar crop will con- 
siderably exceed that of last year, only the size of 
that increase being in doubt. Cuban industries are 
prosperous and immigration increasing, arrivals from 
Spain being especially large, while many American 
colonies of small farmers are being established. The 
Jamaican shipments from the beginning of the year 
up to and including last week reached a total of 8,910,- 
857 feet. The outward movement of the year will be 
under that of 1907 or 1908, but the deficiency will not 
be great. Several Kingston orders are in hand for 
dispatch this month or early next year. 

Trade with Porto Rico has shown a great deal of im- 
provement. Prices for West Indian schedules are 
firm, and the trade is much encouraged over the out- 
look. The outward movement to Cuba during the last 
week was of good volume, the aggregate reaching 
2,620,000 feet. The Moragues Lumber Company and 
the L. N. Dantzler Lumber Company cleared two ear- 
goes each; the Holmes & Herrick Lumber Company 
another, and steamer shipments were large. Two car- 
goes were cleared for Kingston by 8. E. Naylor & Co. 
and Horace Turner & Co., and the latter firm also 
cleared a cargo for San Juan. The MeIntyre Lumber 
& Export Company cleared a large cargo for Trinidad. 

The most encouraging feature of the domestic mar- 
ket is the continued demand for car material. Sills 
7x9 are salable at from $20 to $21, and standard 6-inch 
decking brings from $15 to $16. Orders for car stock 
are well distributed and fairly plentiful, while the 
heavy equipment orders placed or soon to be placed by 
leading railway systems indicate enlargement rather 
than decrease in the volume of this trade. Heavy 
timbers also remain in very satisfactory demand, 
though prices have declined about 50 cents a thousand 
from those prevalent a week or ten days ago. Prices 
for this stock run from about $13.50 to $14 for 6x12 
inch to $18.50 or $19 for 8x18. For flooring the mar- 
ket is weak, late sales of 4-inch No. 2 being noted at 
$7.50 and 6-inch No. 2 at $9 to $9.50. 

Yard trade is disappointing, though stocks are gen- 
erally small. Transit cars are noted in fewer num- 
bers. The car shortage interferes with shipments in 
many districts, but is regarded as no worse than here- 
tofore. The trade is hopeful of prospects for the new 
year, and conditions will be chiefly influenced by the 
measure in which manufacture is kept in harmony with 
current sales. 

The Henderson Lumber Company, of Sanford, always 
interested in the progress of that district, is responsible 
for the biggest boost Covington county has received in 
recent years. A few weeks ago this big mill company 
took its entire crew and begun the construction of a 
first ciass automobile road from Sanford to Andalusia. 
This was done without a dollar’s expense to the county. 
Messrs. Henderson and Waits are large owners of 
lands, both timber and cutover, in that county, and 
they have made a sale of 31,000 acres at attractive 
figures to Connor & Sons, of Tuskegee, who will survey 
the lands, cut them into small tracts and sell the 
lands to farmers who may desire to come to Covington 
county and make their homes. Some of the choicest 
farm lands in this section of Alabama are included. 





FROM ALABAMA’S CAPITAL. 


MontTGoMERY, ALA., Dee. 13.—Last week the market 
was a little more active than usual, with fairly good 
prices obtained. 

Inquiries during the last week lead to the belief that 
the new year will begin with a rush. Railroad improve- 
ments, particularly in the matter of railroad ties, have 
not been-as active in Alabama as usual, a fact which 
has been caused by legislation alleged to be drastic. 

Early in January, it is believed, testimony will be 
submitted to Judge Thomas G. Jones, of the United 
States court for the middle district of Alabama, tend- 


ing to prove whether or not the railroad rates which 
were recently enjoined have been found confiscatury 
since October«l, when the.taking of testimony to asver- 
tain the true relations was begun. 

Locally the business situation is fair. 





ON MISSISSIPPI SOUND. 

GULFPORT, Miss., Dec. 14.—H. Curjel, of Mobile, A}: 
purchasing agent for Traugott & Co., of Hambury, 
Germany, has secured space at the Gulf & Ship Island 
railroad yards for the storage of stock. It is the int 
tion of Mr. Curjel to make regular shipments from Gu!t 
port and, at the same time, to make local sales of su 
grades as are undesirable for export to the German mi: 
ket. About 600,000 feet are expected to arrive imny 
diately. In the near future an export office will he 
opened and will be in the charge of Marcus Pendola, 
of Mobile. 

A plan under consideration is the erection of a mill 
fitted with special machinery required for the manufac 
ture of shuttle blocks, which command a large sile 
in the German markets. It is claimed that suitable wood 
is to be had in abundance within short distances of 
Gulfport and this location has been pronounced ides] 
for both the manufacture and exportation of the product. 
A small mill is thought to be sufficient and the plans call 
for an appropriation of about $4,000. The manufacture 
and export, in the southern states, of shuttle blocks is 
a matter of comparatively recent realization, but the 
growth of this business promises to be rapid on account 
of the profits to be derived and by reason of its utiliza- 
tion of laurel and persimmon, woods for which there 
has been practically no demand. It is stated that these 
woods lend themselves to the manufacture of the best 
grades of blocks, a single inspection being sufficient to 
establish the two grades, firsts and culls, in sizes 1214, 
13%, 144%, 15%, 18% and 20%, the shuttles then being 
packed in burlap containing from about sixty-five up 
according to dimensions of blocks. Ocean transportation 
will be secured on a tonnage basis. 

Many mills are working night and day cutting timbers 
and a very low percentage of unemployed is reported 
from these sections. 

News has been received to the effect that the Norwe- 
gian bark Gratia, bound for Rio Janeiro, Brazil, and 
carrying a cargo of pine shipped by the Standard Export 
Lumber Company, of Gulfport, has gone ashore on the 
northern coast of Cuba. It likely will be lightered off 
without much difficulty. 

Even with prices on sawn timbers at a low point Euro- 
pean offers are still inadequate and hold no promise of 
profit to the shippers. The continent is apparently in 
the same frame of mind which characterized its pur- 
chases during the first of the fall months, namely, belief 
that the shippers are in a position to submit easier e. i. 
f. prices. That such is not the case is evident to the 
exporters. For a thirty average the price hangs at 
about 23% to 24 cents. 

Inquiries for large quantities of 1 and 1% by 6 inch in 
widths are afloat. Length specifications are rigid and 
call for 30 percent uneven lengths and 10 percent 21 
feet and up. Mills are asking an average of $24 for 
inch and $24.75 for 114-inch stock delivered. 

Grades required for shipment to the Western islands 
and for South American ports are in good demand and 
prices are fairly well maintained. 

The Italian trade is believed to be good for sizable 
shipments, notwithstanding the fact that a large quan- 
tity of stock has already been received. 


Clearances Week Ended December 11. 


Clara A. Phinney, American schooner, H. F. Sproul, parcel 
to Fajardo, Porto Rico, 24,000 feet lumber, $944; 673 creo- 
soted poles, $4,922; parcel to San Juan, Porto Rico, 116,000 
feet lumber, $2,913; 431 creosoted poles, $2,232. é 

Russ, Danish steamship, I. L. Schuyler, to Buenos Aires, 
Argentina, 1,560,000 feet lumber, $24,957; 202,000 feet 
sawn timber, $4,038. 

Silver Wings, British steamship, L. N. Dantzler Lumber 


} 
r 


$52,411 
Vessels in Port Week Ended December 11. 
BoaT AND RIG— 


‘Company, to Rosario, Argentina, 1,925,000 feet lumber, 


Consigned to— 


BE. Gear, THRE BENCOMEE sc oo c.cc ccc ccecscene I. L. Schuyler 
Isla de la Palma, Spanish bark.............. 1. L. Schuyler 
M. J. Taylor, British schooner...............-. S. E. Naylor 
Dowgate, British steamship........ L. N. Dantzler Lbr. Co. 
Ortvde, TOMI DOP. oc c6cc ese sovesic.s H. Weston Lbr. Co. 
Nordleyset, Norwegian park............. European Lbr. Co. 
Mpted, FIRMA DATE. 2 oo. oc ccc ccccce Thayer Export Lbr. Co. 
Valerie, Norwegian bark..........cecce0. J. W. Corry & Co. 





SOUTHEASTERN MISSISSIPPI NEWS. 

HATTIESBURG, Miss., Dec. 14.—The market is stronger 
on dressed stocks, dimension and yard stocks than for 
several months. Timbers, car sills, stringers, pole 
stock and decking are in strong demand and bring- 
ing better prices. In fact, the entire list has become 
much stronger during the last ten days. Manutic- 
turers are optimistic and are expecting to do an wn- 
usually good business after January 1. It seems to 
be the consensus that prices will advance from $1.50 
to $3 by March 1. This opinion seems to be based on 
the fact that retailers have been practically off the 
market for some time, allowing stocks to run very low 
until after this year’s books are closed up. They are 
beginning to send out a large number of inquiries 
with a view of replenishing stocks until they become 
normal. The export market, which has been stronger 


* than the interior, is holding its own and those having 


suitable timber for this class of material report ® 
large amount of business at good prices. 2 

E. E. Gain, secretary and treasurer of the King 
Lumber Company, Prentice, Ala., was in Hattiesburg 
this week. 

John Kennedy, well known lumberman of this city, 
has left the hospital after a successful operation. 

W. L. Babbitt, southern representative of C. D. 
Benedict & Co., Chicago, will spend the holidays at his 
home in Niles, Mich, 


DECE! 


Wa 
ual 
panu 
pos 


“a & @ eS 
Py) 





1e 


DecEMBER 18, 1909. 


AMERICAN LUMBERMAN 





SOUTHERN ARKANSAS NOTES. 

WARREN, ARK., Dec. 13.—The shortleaf yellow pine 
situation is gradually improving. Although at this time 
manufacturers naturally expect a lull in buying, the 
opposite has been the case. The only explanation is that 
retail dealers are compelled to replenish badly broken 
socks. This unexpected buying is encouraging to manu- 
facturers, and they are looking ahead with satisfaction. 

The Warren mills have been able to handle orders 
with reasonable promptness, but if the volume of busi- 
ness continues as heavy as it has for the last week, it 
is likely the retail dealers may be obliged to wait. The 
local mills also have an advantage over mills in other 
sections in that they are not handicapped by a shortage 
of cars. 

Robert Fullerton, of Des Moines, Iowa, vice president 
of the Chicago Lumber & Coal Company, of St. Louis, 
Mo., was a Warren visitor one day this week, the guest 
of the Bradley Lumber Company. 

O. O. Axley, sales manager for the Southern Lumber 
Company, returned Friday from a ten days’ business 
trip throughout the northern part of the state. 

H. H. Beekman, manager of the Freeman Lumber 
Company’s plant at Gleason, is moving to Stevenson, La., 
where he will be in charge of another mill of the Beek- 
man company. His brother, George H. Beekman, will 
be general manager of the Gleason mill. F. J. McClure, 
of Griffith, former superintendent of the Griffith Lum- 
ber Company’s mill, will be superintendent of the plant 
at Gleason. 

W. E. Rockwell, sales manager for the Arkansas Lum- 
ber Company, of St. Louis, returned to that city Tues- 
day after a ten days’ visit in Warren. 





FROM A TENNESSEE HARDWOOD POINT. 


JACKSON, TENN., Dec. 13.—In the interior district of 
western Tennessee, hardwood saw mills are active, though 
the market is not very active. Oak and poplar lumber, 
in the better grades, are selling well, with a slight im- 
provement in gum lumber. 

The Hatchie Lumber Company, this city, reports 
trade good through the middle West. It is running one 
mill and taking the output of several other plants. 

The Dixie Motor Company, has been organized by 
vehicle manufacturers identified with the Franklin Car- 
riage Company, of this city. 

The City Lumber Company, Jackson, reports business 
vood and the eall for building materials fair. 

Work is progressing rapidly at the plant of the Jack- 
son Lumber Company, backed by Evansville (Ind.) 
capital. C. W. Talgee is superintending the work. 

Young & Cutsinger’s mill, this city, is running over- 
time, with special attention being paid to quartered oak. 
This mill is backed with Evansville capital. 

The Southern Seating & Cabinet Company, this city, 
reports trade satisfactory in church and school furniture. 

Jones & Woolfork are running a large hardwood yard 
at Lexington. This town is rapidly becoming an interior 
lumber market. The Morgan-Fuller Lumber Company, 
with J. A. Morgan, president, and A. H. Fuller, secre- 
tary and treasurer, has been organized. There are 1,620 
acres of hardwood timber on which it is operating. The 
Threadgill Lumber Company and the J. W. Darden 
Lumber Company already have built up a large business 
at Lexington. 

The Dyer-Williams Lumber Company, Maury City, 
with C. H. Sharp manager, is experiencing a good trade 
in Crockett county on pine and retail lumber. 

The Keaton-Kyzer Company, Milan, is running one 
mill, butting oak, gum and poplar. 


SOUTH ATLANTIC. 


Inquiries Indicate Good Business for 1910—Stock- 
taking Puts Damper on Sales—Lumber 
Concern Elects Officers. 





JACKSONVILLE, FLA., Dee. 14.—S. L. Chapman, of the 
Cummer Lumber Company, returned to this city recently 
from a ten days’ trip to Philadelphia, Pa., and New 
York city. He reports that lumbermen with whom 
he talked seemed sanguine of an excellent business after 
the holidays. 

Business is quiet. Inquiries, however, are brisk from 
several of the larger eastern yards for stocks for de- 
livery within sixty or ninety days. The Philadelphia 
& Reading railroad is in the market for about 675,000 
feet of car material. This road has several other in- 
quiries out. 

The Red book of the Louisiana Cypress Lumber Com- 
pany is out, and it announces a gradual advance all 
along the line in the price of cypress stock. The im- 
provement in lath and shingles is especially noted. Cy- 
press men seem satisfied with the outlook for cypress. 

There is a decided improvement in the local building 
market. 

The Georgia-Florida Sawmill Association meets in this 
city today. 

Among recent visitors were George Rentz, of Fort 
McCoy; J. D. Scruggs, of Levon; H. E. Barcus, of 
Live Oak; E. C. Harrell, secretary of the Sawmill asso- 
ciation, and Charles Warburton, Pittsburg, Pa., of D. 
L. Gillespie & Co. d 

This county has appropriated $1,000,000 for good 
roads, to be spent under the supervision of the county 
commissioners. There is a strong and concerted move- 
ment all over this state for good roads, and this county 
has expended at least $10,000 a year for this purpose 
for many years. 


FROM THE GEORGIA CAPITAL. 

ATLANTA, GA., Dec. 14.—For this season of the year 
Atlanta. lumbermen find trade unusually active. Despite 
the fact that millmen are in the midst of taking inven- 
tories and of estimating what percentage of tax will be 
due the government under the new corporation tax act, 
considerable time and attention are required for orders, 
domestic and foreign. 

Within the last week car material has experienced a 
noticeable increase in demand. Inquiries from Pennsy]l- 
vania have been numerous and the western factories also 
have given indications of becoming heavy buyers. Trade 
is good in ear sills, 8-inch sills bringing $18 a thousand, 
sawed square edge. No. 1 car siding is quoted at $17.50 
a thousand and grade B at $21. Roofing and lining 
bring $16, standard decking $15, with an additional $2 
for special lengths and sizes. 

Building operations are not so active as they were 
a month ago, but this fact is more than offset by the 
demand coming in from towns throughout this vicinity 
where the retailer is replenishing his yard stock even 
before the regular buying season arrives. This is 
ascribable to the influence of the farmer who continues 
to spend money in delayed improvements. 

No. 1 flooring, f. o. b. mills, is approximately $16 a 
thousand; B grade flooring, $18.50 a thousand, and 
ceiling in proportion. Special order stuff is quieter. 
Shingles and laths are firm. 

It is the opinion of Atlanta lumbermen that this will 
be the brightest Christmas for two years. 





IN CENTRAL GEORGIA. 


Macon, GA., Dec. 14.—Manufacturers of yellow pine 
and sash and doors are finding business good and are 
receiving the advance prices in effect November 10. 
Orders on hand will keep the mills running until after 
January 1. Stocks at most of the yards in middle and 
southern Georgia, in fact throughout the South, are 
small and broken, and as there has been no cold weather, 
building has been very active. In several instances 
building has been held up on account of lack of ma- 
terial. 

The Henderson Lumber Company, of Ocilla, is rushed 
with orders for the North and East and is not soliciting 
yard business on account of high prices for large tim- 
bers and railroad stock. 

Conditions throughout this section of the South are 
better than for two years, and with the high price re- 
ceived for the cotton crop, millmen are expecting a fine 
business for 1910. ’ 

The last quarterly meeting of the Yellow Pine Sash 
& Door Manufacturers Association in Charlotte, No- 
vember 17, was well attended. This association has de- 
veloped fast in the last twelve months. Hereafter meet- 
ings will be held in Atlanta. 





FROM THE MARYLAND METROPOLIS. 


BALTIMORE, Mp., Dec. 14.—At the annual meeting in 
Norfolk, Va., recently, of the Norva Land & Lumber 
Company, which operates a saw and stave mill at 
Wallaceton, Va., David Barrett, Camden, N. J., was 
elected president; George Warner, Philadelphia, treas- 
urer, and Robert McLean, Baltimore, general manager 
and secretary. These three, with Harry Humphreys, of 
Philadelphia; Redmond C. Stewart, of Baltimore, and 
John Seip, of Chillicothe, Ohio, constitute the board of 
directors. All were reélected. The annual reports of 
the president and general manager showed the company 
to be in an excellent condition, with the volume of busi- 
ness done in the last twelve months larger than in any 
previous year, and the mill in good shape. Business was 
stated to be improving, both at home and abroad. The 
foreign trade had shown no great expansion, but the 
prospects were promising. The company makes a 
specialty of exporting gum staves and heads, and has 
built up an extensive trade. Mr. McLean, the general 
manager, has his office in Baltimore. 

Among those who attended the hearing of the New 
Orleans exporters before the Interstate Commerce Com- 
mission at Washington, December 9, concerning the re- 
duction of the free time made by the New Orleans car 
service associations on shipments originating in that 
city were Harvey M. Dickson, president of the National 
Lumber Exporters’ Association, and E. M. Terry, the 
secretary. Both took advantage of the opportunity to 
call at the bureau of trade relations of the State De- 
partment, and file a written protest and data relative 
to the action of the Italian government, in classing gum 
as a cabinet wood, subject to a much higher import 
duty than has been. imposed, and which in effect is 
prohibitive. The protest went to show that the Italian 
classification is contrary to the attitude of other coun- 
tries of Europe, and that the higher rates of duty are 
virtaally prohibitive. The officials at the bureau prom: 
ised to take up the matter through the regular diplomatic 
channels and bring the protest to the attention of the 
Italian government. Messrs. Dickson and Terry also 
paid a visit to the tariff board with regard to the same 
question. Unless the Italian government recedes from 
its position, it is altogether likely that an effort will be 
made to secure the adoption of some retaliatory measure. 
Mr. Dickson was a delegate to the National Rivers and 
Harbors Congress. ‘ 

Oe i el 

With cotton selling at about present prices this year’s 
cotton crop will yield to the South from $900,000,000 
to $1,000,000,000; more than double the world’s produc- 
tion of gold or, in other words, it will exceed in value 
the aggregate capital of all the national banks in the 
United States. These figures are from $150,000,000 to 
$200,000,000 in excess of the value of last year’s crop. 
Such a surplus of wealth has not been enjoyed by the 
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Band Mills, Complete Planing Mills and Dry Kilns 


Whiting Manufacturing Co. 


Abingdon, Va. and Judson, N. C. 
Daily Capacity, 150,000 


An assortment of our planing mill products in your yard 
means more business for you. 


No. 


Common 


a 
Flooring 


In the past ninety days we have shipped to 
New York and Baltimore alone, upwards 
of 800,000’ of No. 1 Common Oak Floor- 
ing for Apartment Houses. 


If you cannot use straight cars of Oak Floor- 
ing we can finish out with anything you want 


in White Pine, Chestnut, Hemlock, Oak, or 
Poplar, rough or worked as wanted. 


Address all Correspondence 


WHITING 
LUMBER CO. 


GENERAL OFFICES 
LAND TITLE BLDG. 


PHILADELPHIA - PENNSYLVANIA 














End-Matched 











J. A. WILKINSON | 


4-4 OAK BOARDS 
SPECIAL OAK BILLS. yan 
Basswood, Chestnut, Ash, White 


Pine, Hemlock, Walnut, Plain Oak. Ask for prices. 
EXPORT and DOMESTIC TRADE. 


Cable Address “JAW.” BRISTOL, 
Wosters Union bth Edition. VA.-TENN. 
Mee 
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Buyers of Flooring in 
Less Than Carloads 


find our methods of delivering at car- 
load prices interesting. It might appeal 
to you — better let us quote you on 


MAPLE AND BEECH 


FLOORING 


and explain how we doit. A good stock 
enables us to fill orders without delay. 






Cummer- Diggins Co. 


Telecode Used. CADILLAC, MICH. 
| 








Himmelberger-Harrison 
-——Lumber Co. 


Red Gum Specialists 


MOREHOUSE, - - MISSOURI 























NORTON LUMBER CO. 


RICHEY, MISSISSIPPI 


RED GUM 


Finest Stock in the South. Also Oak, Cypress, Ash 








Allport Land & Lumber Co. 


Bank of Pine Bluff Building 
PINE BLUFF, ARKANSAS 


Southern Hardwoods 





For Sale Wanted 
1 car 8-4 ist & 2ds & No, 1 Com. Ash 
1 car 4-4 No. 1 and No. 2 Com, Ash To contract for 
2 cars 4-4 Sound Wormy White Oak | One Million Feet of Oak 


2 2x6, 2x8, 2x10, 2x12, 10' to . 
ats 16! Sound White Oak Will Advance for 
WhiteOakCarMaterial,write for prices Payroll 














aa RAILROADS @e 


LOCATIONS FOR 


FURNITURE FACTORIES 


AND 


WOODWORKING PLANTS 


ON THE 


Illinois Central 


Yaz00 & Mississippi Valley Railroads 


There are thousands of acres of timber properties 
tributary to the above lines awaiting development 

















For fuil Information address 


Cc. J. CLAIR 
Iiinots Central net. NO. 1 Park Row, CHICAGO 














FROM THE METROPOLIS OF MISSOURI. 





Figures Show Trade Volume to Be Greater Than Preceding Year—Lumberman Perturbed 
Over Texas Railroad Tariff Embroglio—Railroads Buying Heavily. 
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IN THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


Sr. Louis, Mo., Dec. 14.—Now that 1909 is about 
over lumbermen who are of an inquisitive turn of 
mind are looking back with a view to making com- 
parisons of the year’s business. The story of the 
books is about told, the remaining few days left of 
this year being too few to figure in the grand total. 
To the grumblers who have been pulling wry faces 
and preaching pessimism to the trade the story of the 
books will be somewhat surprising. Many lumbermen 
have already ascertained that the volume of trade this 
year is much larger than they thought it was. The 
figures show that the trade volume was much larger 
than it was last year, but the price tone of the market 
has been far from satisfactory. That the tide is turn- 
ing for the better and the dawn of the coming year is 
bringing better times for the lumbermen is a fact gen- 
erally admitted. 

The last week brought to the trade much encourage- 
ment. Several factors entered into local conditions 
which brought cheer. One of these was the remark- 
able rejuvenation of the car stock market. When the 
railroads begin to buy it has always elevated the rest 
of the market, for the railroads are the barometers of 
the lumber business just as they are in the steel and 
other trades. This class of buying has been very 
active this week. The car companies have been send- 
ing out hurry calls for stock and in this they have 
deviated sharply from their policy, which has been to 
buy slyly and in scattered quantities so as to avoid 
stimulating the market. But during the last week they 
have evidently been hard pressed for lumber to repair 
their rolling stock, for they have made no effort to 
conceal their anxiety to obtain stock. And they have 
paid increased prices without a murmur. All of the 
shippers at this point who deal in railroad material 
report that they have booked good orders for which 
they got a good figure. 

Another encouraging feature of the week’s trade has 
been the improvement in the car situation. Cars are 
no longer as scarce as they have been. Some of the 
milling points still complain that they can not obtain 
cars enough to meet their requirements, but most sec- 
tions report that the situation has eased up to a con- 
siderable extent, some of the mills reporting that they 
have more than enough cars. This is due to the short 
cotton crop and to the fact that the crop has practic; 
ally all been moved, thereby freeing cars that otherwise 
would be impressed in the cotton service. Millmen who 
visited St. Louis this week report that they think the 
car shortage is over and they expect no further trouble 
from this source this season. Owing to the fact that 
the crops began to move this year before the railroads 
had put their equipment in proper condition, much of 
the rolling stcok is in exceptionally bad shape and as 
soon as the ears are released they are sent to the shops 
for repair. This is what has helped the market in 
decking and siding. 

Probably the strongest indication for the welfare of 
the yellow pine market is the fact that inquiry from 
retail sources has been improving at a lively rate and 
within the last week has been exceptionally lively. 
The inquiry has come from all quarters and while some 
of it has been followed by actual orders the bulk of 
the inquiry is for stock to be delivered next year. The 
tone of these inquiries is healthy and indicates that 
trade will pick up in earnest directly after the first of 
the new year. Many retail lumbermen have visited 
St. Louis this week and they have not hesitated to ex- 
press their confidence in the future and to promise to 
send in good orders after inventory. Many orders have 
been offered this week for large bills, the delivery to 
take place next year. Shippers practically to a man 
refused these orders, but they are willing to take small 
orders on delivery of thirty and sixty days. 

Bad weather has set in at the mills and the Christ- 
mas holidays will act as a further damper on produc- 
tion. No great volume of business is expected this 
month, but the St. Louis lumbermen are clearing decks 
for action after the first of the year. 


Texas Rate Cases. 


St. Louis lumbermen who ship into Texas are much 
perturbed over the proposed cut in lumber tariffs in 
that state and they are awaiting with considerable 
interest the outcome of the hearing which the Texas 
railroad commission is going to give to arguments on 
the case at Austin this week. George K. Smith, secre- 
tary of the Yellow Pine Manufacturers’ Association, 
has gone to Austin in the interests of his association. 
There are several concerns in St. Louis that ship lumber 
into Texas and they are vitally interested. Should the 
proposed cut of 5 cents a hundred go into effect it will 
effectually shut all of this lumber out of the Texas 
market and also give the Texas manufacturers a 
monopoly. The Texas retailers will be absolutely at 
the merey of the shippers within their state. Numer- 
ous protests Have been made by retailers all over 
Texas to their state railroad commission, but at this 
writing it looks as though the commission had about 
decided to put the proposed reduction into effect. This 
would, of course, throw an impregnable barrier about 
the state with regard to lumber shipments from Louisi- 
ana and Arkansas points. Local lumbermen do not 
hesitate to charge the Santa Fe railroad with being at 
the bottom of the proposed reduction by backing the 
Texas manufacturers in this effort to absolutely control 
the sale of yellow pine in that state. 


A. C. Baird, who has been engaged in the wholes: 
yellow pine business in St. Louis for two or th:ee 
years, has sold his business interests to C. A. Tilie 
and gone to California, where he will visit indefinit| 
with his parents. Mr. Baird does not know whether | 
will return to St. Louis or not, but it is more tha 
likely that he will engage in the lumber business on the 
Pacific coast, this country always having had a re. 
markable fascination for him. Mr. Baird was well 
thought of in St. Louis and will be missed by a host 
. _———— He was a member of the Lumbermen’s 
Club. 

Horace Barnes, representing the Missouri Land & 
Lumber Exchange, was in this city this week to attend 
the annual meeting of the Missouri division of the 
T. P. A., of which he is a director. 

A. P. Brewer reports that demand has been heavy 
for heavy joists and timbers. This, together with pol 
stock, in which he specializes, is bringing higher prices. 
Mr. Brewer thinks that indications point to a big year 
ahead. 

C. G. Schilling, sales manager for the W. T. Fergu- 
son Lumber Company, is back from the company’s 
mills. He says mill conditions are improving so far 
as the car situation is concerned. 

Frank J. Riefling, sales manager for the George W. 
Miles Timber & Lumber Company, reports trade im- 
proved. Actual sales are not so plentiful, but this is 
to be expected at this season. He is getting a large 
volume of inquiries which indicate good buying next 
year. 

D. F. Behrens, of the D. F. Behrens Lumber Com- 
pany, this week placed good sized orders for heavy 
timber stock. Local demand for this class of stock is 
much improved. He expects a big season next year. 

J. W. Bemis, of the Ozan Lumber Company, reports 
business improved. He says indications point to a 
good year. 

George Hogg, of the Hogg-Harris Lumber Company, 
says the outlook is promising. Trade is improved and 
inquiries for next year’s shipments are coming in 
freely. 

Ben L. VanCleve, of the VanCleve Lumber Com- 
pany, is doing a good volume of business, with a heavy 
volume of inquiries. 

G. C. Goss reports demand and prices better. 


Indications of 1910 Prosperity. 


C, E. Price, who represents the local Buchanan inter- 
ests, returned this week from a honeymoon trip and 
again took up the threads of business. He says the 
outlook is bright, judging from inquiry. 

R. B. Bearden, local sales manager for the Long-Bell 
Lumber Company, says trade conditions are improved 
in every way. Outlook for next year very bright. 

Walter E. Rockwell, sales manager for the Arkansas 
Lumber Company, reports inquiries from all sources 
coming in more freely, with a goodly proportion of 
orders for immediate shipment and a large amount of 
inquiry for next year’s delivery. 

J. B. Chipman, local sales manager for the Angelina 
County Lumber Company, reports that inquiries and 
— are more plentiful, with a very promising out- 
ook. 

Walt Manuel says prospects with him are exceedingly 
bright. He has unbounded confidence in the future. 

Robert J. Fine, of the F. J. Shields Lumber Com- 
pany, reports that the outlook is promising. Inquiry is 
heavy. 

A. E. Silverthorne, of the Summit Lumber Company, 
reports that trade conditions are much improved. 

J. H. Graham, president of the Graham Lumber 
Company, says the volume of inquiry is more than 
satisfactory. He thinks from the tone of the market 
that there will be a big trade next year. 

J. O. Pride reports that his trade this week has been 
very satisfactory, with demand improved and prices 
somewhat firmer. 

T. W. Budde, of the Milne Lumber Company, reports 
that business is healthier. Inquiries are coming in 
freely from all sources and sales are easier to make. 

A. Strauss, of the Malvern Lumber Company, says 
inquiries are coming in more freely. The car situa 
tion, he says, is improved. He expects a good season. 

C. M. MeDaris, of the Consolidated Saw Mills Com 
pany, reports that trade conditions are much improved. 
Inquiries are more free and actual sales volume is 
increasing steadily, with prices on the upward trend. 

Frank Goepel, of the Chicago Lumber & Coal Com 
pany, says that the retail outlook is much better. Dea! 
ers are buying more freely and are showing strong 
indications of stocking up after the first of the year. 

C. M. Smith, of the Freeman-Smith Lumber'Company, 
reports that the outlook is exceedingly bright. Trade 
already is better. 

C. A. Antrim says the whole tone of the yellow pin: 
market is healthier. Inquiries and orders are coming 
in more freely and prices have stiffened. 

A. J. Neimeyer, of the Monarch Lumber Compan; 
reports trade is improved. 

C. I. Millard, of the J. J. Newman Lumber Company. 
reports that inquiries are coming from all sections in 
great profusion and that sales are freer. From the 
inquiry for future delivery that is coming in Mr. Mil 
lard thinks that there will be a big business. 

Charles G. Atkinson, well known lumberman of this 
city, has accepted a position with the Frost-Johnson 
Lumber Company. He will look after the city sales 
and will travel. Mr. Atkinson is reputed to be one of 
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the best. yellow pine salesmen in St. Louis. He was 
in business for himself some time, in partnership with 
¢. H. Lyons, operating as the Atkinson-Lyons Lumber 
Company. Previous to this Mr. Atkinson was local 
representative for the William Buchanan interests. 
Besides this he has been connected with the Central 
Coal & voke Company and the Dixie Lumber Company. 
He is a prominent worker in the Lumbermen’s Club. 

he yellow pine colony in St. Louis was further 
augmented this week by the arrival of the vanguard 
of the Robinson Lumber Company, of Mobile, Ala. 
J. W. Hankins was the first to arrive. He came to 
select permanent quarters for his concern and wisely 
located in the Wright building, the home of the St. 
Louis lumbermen. The balance of the officers and the 
oftive force will arrive about Christmas time. Head- 
quirters will be in a settled condition after the first of 
the year. The Robinson company is a concern organ- 
ize:l to handle the cut of the Robinson Land & Lumber 
Company, of Chicora, Miss., one of the largest holding 
concerns of the south. The selling company decided 
to remove to St. Louis, recognizing it as one of the lead- 
ing lumber markets of the country. 

Robert J. Fine, who has been associated with Frank J. 
Shields for some time as general sales manager, has 
resigned his position, to take effect on the first of the 
year. Mr. Fine has several other connections in view, 
but will not make a decision as to which one he will 
take until later this month. There is no more popular 
young lumberman in the Southwest than he and no bet- 
ter lumber salesman. For a number of years he was 
sales manager for the Arkansas Lumber Company, with 
headquarters in St. Louis. He resigned this position to 
take up the sales of the Texarkana office of the William 
Buchanan Lumber Company, leaving there to come back 
to St. Louis as sales manager for the Angelina County 
Lumber Company. He then saw a better thing with the 
F. J. Shields Lumber Company, which was just formed. 
It is understood that B. F. Orr, of Dallas, Tex., will be- 
come financially interested in the F. J. Shields Lumber 
Company January 1. 

Harry Schwartz, treasurer and one of the organizers 
of the St. Louis Lumber Company, a consolidation of 
twenty-three retail lumber yards in and around St. 


. Louis, has resigned his position, given up his holdings in 


that concern and has been made president of the Colonial 
Timber & Lumber Company, with headquarters in this 
city. M. L. Fleishall, former president of the Colonial 
Timber & Lumber Company, has resigned this position 
in order to give his entire time and attention to the 
general management of the Gulf Lumber Company. Mr. 
Schwartz begins his activities in his new position the 
first of the year. 

F. D. Snoddy has resigned his position as sales agent 
for the C. G. Goss Lumber Company to go with the Rob- 
ert Kamm Lumber Company, a wholesale concern in the 
Fullerton building. 





MOUND CITY HARDWOOD NOTES. 


Sv. Louis, Mo., Dee. 14.—A spectacular improvement 
took place in the ear stock market this week. Business 
in this line has been getting better for some time, but 
the railroads and car companies kept their orders scat- 
tere so judiciously that the volume of buying did not 
make a ripple on the market. This week, however, 
these buyers came cut into the open and sent out a 
grist of inquiries for immediate shipment that caused 
the shippers to sit up and take notice. The buyers also 
put in bids for future delivery on large sized orders, 
but these tempting offers went unheeded. St. Louis 
shippers of hardwoods are not taking any long time 
orders without insisting on a sliding seale of prices to 
fit future conditions, which, needless to say, does not 
find favor with buyers. 

Tie loeal hardwood market is improved in every 
particular. All kinds of hardwoods are in growing 
demand. Inquiries are coming in freely from all 
sources, principally from retailers who are buying for 
present needs, indicating that they will want consider- 
able stock after the first of the year. Factories and 
implement and vehicle makers and other consumers are 
coming into the market. 

In the producing belt millmen are entering upon the 
rainy season which, with the closing of the year and 
the ‘‘hristmas holiday season, followed by stock taking, 
will handicap production. The cotton crops have been 
moved and cars are more plentiful. In some spots the 
car shortage has almost entirely disappeared. Mill 
Stocks are reported badly broken. 

_ Local building operations have shown a natural fall- 
ing off this month and the same is true in the South- 
Wwes!, but indications are that after the turn of the 
year business will rise to high tide. 

W. R. Chivvis, who deals especially in walnut and 
cherry, reports a strong inquiry coming in from export 
quarters and also an improvement in domestic inquiry. 

Tom Powe, of the Powe Lumber Company, reports 
that his trade this month has far exceeded expectations. 
He reports inquiries stronger and actual orders more 
plentiful. 

J. S. Garetson, of the Garetson-Greason Lumber 
Company, has been in Washington, D. C., this week as 
4 member of the conservation commission from Mis- 
souri. 

R. E. Drake, of the Drake Lumber Company, says 
trade with him has been heavy, and while it has 
Shown a slight falling off within the last few days, in- 
dications are bright. 

Julius Seheve, of the Krebs-‘Scheve Lumber Com- 
pany, reports that inquiries are better and sales more 
plentiful, with indications bright for next year’s busi- 

ess, 

George Cottrill, of the American Hardwood Lumber 

Ompany, says business looks much brighter. In- 
quiries and orders are much improved. 


The East St. Louis Walnut Company is running its 
saw mill full time. This concern reports a very heavy 
foreign as well as domestic inquiry, with a goodly pro- 
portion of orders. 

George Luehrmann, of the Charles F. Luehrmann 
Hardwood Lumber Company, reports that the year’s 
business with him has been as satisfactory as could be 
expected, all things considered. He says that inquiries 
and orders are coming in freely and indications for a 
big year ahead are good. 

Jacob Mossberger says business is improving slowly 
and surely, and he believes that next year will be a 
good one. 

The International Hardwood Lumber Company re- 
ports trade much improved. 

George Hibbard, of the Steele & Hibbard Lumber 
Company, says that the outlook is exceedingly bright. 

Henry Quellmalz reports that trade is stronger in 
wagon stock. 
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SUCCESS OF APPLIED ENERGY. 
(Continued from First Page.) 


holding them responsible for the results of their work. 

In dealing with the trade he has always advocated full 
and minute description of the goods in the catalog. He 
believes in the house keeping in closest possible touch 
with the trade by frequent personal visits by officers of 
the company and sales managers. He believes in adver- 
tising through trade papers to dealers, but not in adver- 
tising to consumers. 

In 1898 Mr. Norvell was elected vice president of the 
Simmons Hardware Company. In 1901 he helped organ- 
ize the Norvell-Shapleigh Hardware Company, and was 
elected president. Its facilities and business have in- 
creased rapidly. The company moved into a new fire- 
proof steel and concrete building in 1903. It erected a 
warehouse in 1906. 

The volume of sales of the Norvell-Shapleigh Com- 
pany in eight years has increased six times. Its capital 
stock in 1901 was $1,000,00. It was increased two years 
later to $1,500,000. Its capitalization is still the same 
but there is a large surplus. Its business has extended 
until the company now sells goods from the Atlantic to 
the Pacific, and from the Canadian line to old Mexico. 

‘Mr. Norvell does not believe in branch houses, but in 
a strong central‘organization with heavy stock and ability 
to fill orders completely. He believes that, with the pres- 
ent package car service from St. Louis, landing goods on 
the Atlantic coast in four days, and as far west as Salt 
Lake City in six days, all the advantages in economical 
management are on the side of a central shipping point. 

Reference has been made to Mr. Norvell’s belief in 
the catalog. A new general hardware catalog of the com- 
pany is now in press. This book will be remarkable for 


minute and detailed descriptions of goods, so the retail 


merchant can use it in making sales of goods he does 
not carry in stock. There will also be in the catalog a 
convenient approximate price system, so that the retail 
dealer can tell at a glance just what the goods will cost 
him. The old-fashioned method of sending out a price- 
list with the catalog will be abandoned. The new sys- 
tem will give a price in the large catalog opposite each 
item, but with a key that will prevent the consumer 
knowing the cost of the goods. The catalog will be 
marked in plain figures with suggested retail selling 
prices. The company supplies customers with a very 
complete want book with a large number of blank pages 
for the customer’s use and various hardware lists and 
tables. 

The Norvell-Shapleigh Hardware Company issues a 
house organ called ‘‘The Gimlet,’’ supposed to be writ- 
ten by ‘‘ Mike Kinney, teamster and editor.’’ Its monthly 
circulation is 35,000, including every dealer in hardware 
and sporting goods in the United States. ‘‘ Mike Kin- 
ney’’ expresses uptodate ‘‘thots’’ on trade conditions. 

Mr. Norvell, in addition to the presidency of the Nor- 
vell-Shapleigh Hardware Company, is a director of the 
Mississippi Valley Trust Company. In semipublic affairs 
he is president of the Self-Culture Hall Association; a 
member of the executive committee of the St. Louis Civic 
League; a member of the Artists’ Guild, of St. Louis, 
and Board of Control of Washington University Art 
School. He is a democratic member of the St. Louis city 
council. He is a member of a number of clubs, including 
the St. Louis, University, Noonday, Country, Racquet, 
Mercantile, Contemporary ete. He is an attendant of 
the Presbyterian church. 

Reference has been made to Mr. Norvell’s marriage in 
1886. He has four children: Lucy Chadbourne Norvell, 
now studying art in New York; Edward Simmons Nor- 
vell, now at Washington University; Mary Spottiswood 
Norvell and Isabel Matthews Norvell, going to school in 
St. Louis. 

The salient features of Mr. Norvell’s career have been 
noted. Some of his leading ideas concerning salesman- 
ship and management have been recorded. To the reader 
is left the pleasant task of drawing therefrom the inspir- 
ation and the instruction that the life of such a man 
affords. 


BABII I III IS 


An interesting bit of news is incidental to the 
account of a legal dispute in the Montreal letter this 
week. It is that two saw mills are to be erected by 
an American saw mill firm for a company operating on 
Hamilton Inlet, Labrador, further north by a good 
many miles than any other mill in the eastern part of 
the continent. Hamilton Inlet is the mouth of the 
Hamilton river and lies on the Labrador coast north 
of the straits of Belle Isle, about latitude 54, which is 
about the same latitude as the southerm point of 
Alaska. Yet in the western part of the continent there 
are a good many mills farther north than this, in 
Saskatchewan, Alberta, British Columbia and Alaska. 
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| it Will Bear 


Close Inspection 


if you secured you stock from us. 
To satisfy the demand of your 
trade, send us your orders for 








W.VA. SOFT YELLOW 


POPLAR 


We are manufacturers of and can furnish Bevel Siding, Drop 
Siding, Ceiling, Casing, Shelving, Corner Boards, Base, Door 
and Window Jambs, Columns, Newels, Balusters, Spindles and 
Brackets, Oak and Maple Flooring. All kinds of hardwoods. 


MIXED CARS A SPECIALTY. 
Prices Yours for the Asking. 


American Column & Lbr. Co. 











WHITE 


yHITE PJ LING 


For all kinds of Construction purposes; 
also POPLAR and WHITE OAK BILL 
TIMBER and other hardwoods. LONG 
SHIP TIMBER a specialty $3 $3 


THE PARKERSBURG MILL CO. 


PARKERSBURG, W. VA. 














J. W. ROMINE LUMBER CO. 
Wholesale Lumber 


———EEEEEEEEEEE 
Send in your inquiries for 
z2 HARDWOODS. 


PARKERSBURG, W. VA. 


Rooms 46-48-50 
Citizens Bank 








PARDEE & CURTIN LUMBER CO., 


Sales Office, 
Clarksburg, W. Va. 


MANUFACTURERS OF 


Poplar, Hardwood 
and Hemlock Lumber | 














HARLESTON 
D. G. COURTNEY Wesr vircinta. 
MANUFACTURERS OF 
Poplar and Oak Lumber, R. R. Ties, Bill 
Stuff, Tight Cooperage Stock. 








GREENBRIER LUMBER COMPANY 


NEOLA, W. VA. 
We have a surplus of 


4-4 No. 2 Common White Oak 
4-4 No. 3 Common White Oak 
Special Bills in White Pine and Oak 


We own our own timber lands. Daily saw mill 
capacity 75,000 feet. 














The Best Christmas Gift f°". 


In Forest Land by Douglas Malloch, ‘*‘The Lumberman 
Poet.’? Handsomely bound, printed and illustrated. A great 
book, an ideal gift, $1.25, postpaid. 


American Lumberman, 315 Dearborn Street, Chicago, Ul 
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John R. Gobey & Co. 


HEMLOCK, 
YELLOW PINE, 





POPLAR, 


Cypress and Hardwood. 
COLUMBUS, OHIO. 

















The A. C. Davis Lumber Co. 


Are Always in the Market to 
BUY OR SELL 


HARDWOODS and CYPRESS 


COLUMBUS, OHIO, 
Piled at Mill 


For Quick Shipment“, Pacas:m 


3 C-L 3x8"x114"x4!' No. 1 Poplar Lath 
3 C-L 4-4" Log Run Basswood, Rgh. 
2 C-L 8-4" 1s and 2s Plain Oak 

5 C-L 5-4" No. 2 Com. Poplar, Rgh. 


Write Us for Hardwoods and Poplar. 


THE GENERAL LUMBER CO. 


Columbus, Ohio 


McLaughlin-Hoffman Lbr. Co. 
WHOLESALE HARDWOODS 


PINE HEMLOCK CYPRESS 
Will Contract Mill Cuts for Cash. COLUMBUS, OHIO. 


W. L. Whitacre 
WHOLESALE LUMBER 

YELLOW PINE, WHITE 

PINE, HARDWOODS. 


Office and Storage Yards, 
451 W. Broad St.. COLUMBUS, OHIO, 
































H. D. BRASHER, “onio”* 


Wholesale YELLOW PINE 


Red Cedar Shingles 


HEMLOCK N. C. PINE 
OAK AND MAPLE FLOORING 


me RAILROADS @eE 




















Gaia Openings 


The timber lands along the COTTON BELT ROUTE in 
Missouri, Arkansas, Louisiana and Texas contain great 
varieties of timber. 

At the present time there is absolute need at many 
points for the following industries: 

Furniture, Carriage, Wagon, Sash, Blind, Hoop, Head- 
ing, Stave, Box and Crate Factories. 

The fine clays and sands at certain points on the COT- 
TON BELT ROUTE offer special inducements for the estab- 
lishment of Potteries, Brick Yards, Tiling Factories, etc. 

The abundance of fruit and vegetables raised in the 
COTTON BELT territory invites the establishment of 
Canning Factories and Ice Plants. 

A well equipped industrial department is maintained by 
this Company and reliable information and every possible 
assistance will be rendered upon request regarding busi- 
ness opening and industrial opportunites. 

Write the undersigned for further informa- 


tion. 
GUY L. STEWART 
Agri. and Ind. Agent, Cotton Belt Route 








1348 Pierce Bldg., St. Louis, Mo. 


WITH THE MEMPHIS TRADE. 


MEMPHIS, TENN., Dee. 13.—Heavy rains fell through- 
out the Memphis territory the last few days and a heavy 
fall of snow is recorded for Arkansas. Lumber manu- 
facturers in Arkansas believe that this precipitation will 
give them a sufficient stage of water to enable them to 
resume operation. 

Demand for hardwood lumber continues to improve 
and the feeling of optimism among local lumbermen is 
increasing. For a long time the price of lumber was the 
most unsatisfactory feature of the situation. Prices 
recently have improved considerably, however, especially 
on low grade stock, and lumbermen are worrying more 


-over the broken condition of stock of high grade lum- 


ber than over anything else. Demand for high grades 
throughout the last two years has been good in some 
lines and it has greatly improved in all recently. As a 
result deliveries of high grade stock have been heavy and, 
as stated, stocks are badly broken, particularly in oak. 
In fact, the broken condition of high grade stocks is 
largely responsible for the efforts being made to in- 
crease production throughout the Memphis territory. It 
was only a few months ago that the demand revived and 
lumbermen realize that they must do everything they 
can to produce more lumber if stocks become broken so 
badly in such short time—in fact, fear is expressed that 
it will be difficult to buy large quantities of high grade 
lumber for immediate shipment next spring. 

Practically all arrangements have been completed for 
the building of the Union station for Memphis. J. L. 
Lancaster, president of the Memphis Union Station 
Company, has returned from New York city and he re- 
ports that all financial plans have been completed and 
work on the station will begin with the first of the year. 
The estimated cost is $3,000,000. 

The big plant of the Western Steel Car & Foundry 
Company at Anniston, Ala., has resumed operation with 
a force of 1,500 men. The company recently received an 
order for 3,000 cars from the Kilby Locomotive & Ma- 
chine Works and it also has received an order for 500 
cars from a southern railroad. The plant has been idle 
for several months. . 

The Southern Railway Company has bought 1,000 box 
cars from the Lenoir Car Company and these are to be 
delivered as soon as possible. The Southern railway. has 
enjoyed a very heavy volume of business during the last 
few months and finds it necessary to increase its equip- 
ment in order to give good service. Some of the other 
roads in the South are finding it necessary to do the 
same. 

W. C. Nixon, vice president and traffic manager of the 
Frisco system, says that Memphis business interests will 
not suffer because of the legal separation of the Frisco 
and Rock Island systems. He points out that the road is 
completing extensive terminal facilities at Marion, Ark., 
but that it will proceed at an early date with the erec- 
tion of terminal facilities east of Memphis that will 
cost more than $200,000. He states that the site for 
these has already been secured and that the road will 
do everything necessary to insure prompt service. 





THE CUMBERLAND RIVER DISTRICT. 


NASHVILLE, TENN., Dee. 14.—Locally the lumber mar- 
ket is in good shape. The time for the annual inventory 
of stock is close at hand, but this seems to have had 
no effect on the activity of the market. Recent very 
cold weather had some effect, naturally, but taking the 
situation as a whole conditions are entirely satisfactory, 
according to prominent members of the trade. There is 
great activity among the consuming factories and they 
are making liberal calls for lumber. 

Plenty good orders are coming in. Stocks are only 
fair, but some of the larger concerns are well stocked, 
they having bought freely and extensively in expectation 
of even better business after the first of the new year. 

First and seconds in poplar, chestnut and quartered 
oak lead in the local demands for the week. Prevailing 
prices are holding their own, being reported by some 
concerns as being as good as they have ever been. 

So far December business seems to have kept pace 
with that for November, which was so far in excess of 
the same month a year ago as to cause the balance to 
be very decided on the right side of the ledger. 

Retail trade has been fairly good for the last week, 
but the low temperature of late put a temporary stop, 
however, to building activity. 

Automobile body manufacturers are offering good 
prices for good, wide poplar. There is continued active 
demand from the railroads and for car building ma- 
terials. 

After the close of the inventory season it is predicted 
that there will be much buying so as to replenish stocks 
for th® spring trade, although, as stated, some of the 
larger local concerns have been purchasing freely for 
some time so as to be prepared for the expected rush 
of orders. 

Nashville has a good foreign trade. Among visitors 
to the local market during the last week was a Mr. Flem- 
ming, of Dundee, Scotland, who placed several orders. 

Furniture and box factories are active. 

The A, L. Hayes Stave Company, which recently sold 
the site of its Nashville plant to the Home Building & 
Manufacturing Company, manufacturer of interior finish, 
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sash, doors and blinds, the latter thereby increasing its 


IMPROVEMENT AT HARDWOOD CENTERS OF THE COUNTRY, 


Demand for Hardwoods Continues to Improve — Optimism Increasing — Recent Rains and 
Snow Expected to Bring Out Many Logs. 
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scope, will move its stave machinery to a point wear 
Chattanooga, where it will be in closer touch wit!) its 
timber supply. Mr. Hayes will continue to make Nash- 
ville his home, where his company will maintain an 
office. 

Secretary Batchelow, of the Strable Manufacturing 
Company, Saginaw, Mich., has been in Nashville nego 
tiating for a site for a hardwood flooring plant which 
his company proposes to establish in this city. 

Prominent Nashville men are interested in plans for 
an interurban railroad. The proposed line will run trom 
Nashville north to Adairville, Ky., and thence on to a 
connection with the Illinois Central railroad in \en- 
tucky. The company has secured a Tennessee charter, 
the local incorporators being W. A. Buntin, B. P. Gil- 
bert, H. M. Hayes, 8. C. Robb and R. A. Wilson. The 
company has $25,000 capital stock. 

Following recent general and heavy rains, traffic has 
been resumed by the Cumberland river steamboats, 
Boats are running both to upriver points and from 
Nashville to Paducah, Ky. Heavy cargoes have been 
carried on the initial trips and an increase in the freight 
tonnage is confidently predicted as the season advances. 
Traffic will be in full swing within a short time. Com- 
peting lands will operate boats and competition promises 
to be strong for the trade all along the river. 

The Nashville Builders’ Exchange will oceupy quar- 
ters in the Noel block about the first of the year. It 
has been decided to abandon the plan for serving daily 
noon lunches in the rooms of the Exchange, but instead 
lunches will be served once a month, when the members 
will gather? for an interchange of ideas and a discussion 
of business matters. The report of the title committee 
has been adopted and Attorney Dan MeGugin has been 
employed to examine titles to property on which con- 
tractors are employed to make improvements. The an- 
nual election of officers of the Exchange will be held 
the second Monday in January, when a president, two 
vice presidents, a secretary and twenty-two directors will 
be named. Nominating committees have been appointed 
and it has been recommended that the different branches 
of the organization call their members together for the 
purpose of recommending their preferences for the offices 
to be filled. On the recommendation of the president, 
a special committee of three will be appointed to bring 
about closer coéperation between the members of the 
exchange and suborganizations. 

The Rugby Land Company has bought 25,000 acres of 
mineral, timber and farming land on the Southern rail- 
way. The company proposes to colonize and efforts will 
be made to secure Swedes and Germans to take up the 
farming land. The land is located in three Tennessee 
counties—Scott, Morgan and Fentress. The full hold- 
ings of the Rugby Tennessee Company, Limited, an old 
English concern, were purchased. A part of the capital 
of the new concern is furnished by Englishmen. The 
office of the company will be in Rugby, Morgan county. 





IN THE SHADOW OF OLD LOOKOUT. 


CHATTANOOGA, TENN., Dee. 13.—Notwithstanding the 
approach of the holidays the lumber market holds up 
well. The export situation is much better as to demand 
and price. In the domestic market all grades of lumber 
which are in better stock, are selling easy at firm prices, 
Stocks of low grade lumber are not brisk of sale, al- 
though there is less low grade lumber in the Chattanooga 
market than at any other time during the year. Retail 
dealers report the December market normal, with a good 
outlook for 1910. Several business structures are plat- 
ned next spring. 

Quartered plain red oak and white oak are in greatest 

demand. Red oak also is in good request in the upper 
grades. Ash is quiet. Chestnut and poplar, 1 to 4 inch, 
are in good demand. The box and shook trade is having 
a special run of holiday packages. Furniture mant- 
facturers say trade is slowly improving, and most of the 
local factories are preparing to get out new lines next 
year, 
a 28 Card, of the J. M. Card Lumber Company, left 
this week on a two months’ trip to the far West. The 
yard of this company, on the Rossville road, is piled 
high with logs and the large saw mill is running steadily. 
The company is also running its Alabama mills. 

F. W. Blair’s saw mill is closed. He has an oflice and 
yard in this city and is devoting attention to hardwood 
and pine. : 

The planing mill of Snodgrass & Field is running 
steadily and the firm reports a good situation on oak 
lumber in their hardwood department. 

8. T. Lewis, vice president of the Acme Box Company; 
said conditions were good with prices stationary. The 
concern is utilizing pine and poplar lumber chiefly in it 
combination boxes. O. B. Andrews, manager for this 
company, was one of the chief orators at the Hiks me 
morial day exercises in this city recently. , 

A. E. Keyser, of the Odorless Refrigerator Company) 
says that the shipping business is good. The concer? 
put out a new line of refrigerators this year, and has 
one of the largest woodworking plants in Chattanoog?: | 

The Zack Taylor Lumber Company, of this city, ® 
running its planing mill ten hours a day. 

A. P. Steele, of Sardis, Miss., secretary and treasure! 
of the Carrier Lumber & Manufacturing Company, 
in Chattanooga. 4 

A. J. Gahagan, of the Loomis & Hart Manufacturing 
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Company, this city, reports business improving. He 
jooks for this improvement to’ be sustained next year. 
The furniture department of this factory is getting out 
a new line and the retail lumber branch is active. Mr. 
Gahagan thinks that the summer quietude had a ten- 
dency to reduce logging operations in eastern Tennessee, 
and that log supplies will be greatly diminished this 
winter. Mr. Gahagan, together with F. A. Seagel, of 
the Chattanooga Lumber Company, and W. P. McBroom, 
of the Lookout Planing Mills, represented Chattanooga 
manufacturing and mercantile interests at a ‘‘ boosters’ 
excursion’’ that went out as far as Tullahoma, on a 
special train, several days ago. One hundred and five 
men were in the party. 

Pp. F. Fitzgibbons, of the McLean Lumber Company, 
has returned from a visit to the company’s Birmingham 
branch. W. J. Simms, of the sales department of this 
company, is spending his vacation at Ottawa, Ontario, 
his former home. 

The Mountain City Cabinet Company, this city, lately 
launched in business, is equipping a store on Market 
street. 

(. E. Beard, of the Manchester Lumber Company, with 
mills at Manchester, Ala., was a recent visitor in this 
market. 

The Lookout Planing Mill reports retail trade holding 
up well. The concern furnished the lumber for the 
Dodds department house and store in Ridgedale, and is 
furnishing the material for the Davis hosiery mill at 
Winchester. . 

D. W. Hughes, of Central Manufacturing Company, 
states that the market is quiet on dimension stock, tele- 
phone crossarms etc. 

Cc. B. Atkin, of the Atkin Mantel Company, Knox- 
ville, is erecting a hotel, to be called the Atkin, in Knox- 
ville, at a cost of $60,000. 





A YELLOW POPLAR CENTER. 


ASHLAND, Ky., Dee. 13.—The Yellow Poplar Lumber 
Company opened its large concrete splash dam in the 
breaks of Big Sandy last week, turning loose several 
hundred thousand very fine poplar logs. John MeDyer, 
from this city, who has been the civil engineer and su- 
perintendent of the: construction of this work, spent the 
entire summer at the breaks. The company will float all 
this timber to its mills at Coal Grove, Ohio, where it will 
be manufactured into lumber and the finished products 
of poplar lumber, such as molding, bevel siding ete. This 
company reports business satisfactory and is planning 
for a prosperous 1910. 

The Wright-Salisbury Lumber Company, although not 
operating, is loading out large quantities of stock. It 
reports the receipt of orders in the last ten days for 
several hundred thousand feet of lumber, which it will 
ship out immediately. The company notes a great im- 
provement in the demand for lumber and especially for 
the lower grades. With the first tides it will get out a 
large amount of timber, both oak and poplar. 

R. E. Elmer, of the Fearon Lumber & Veneer Com- 
pany, Ironton, Ohio, has returned from a several days’ 
business trip in the mountains, looking after timber 
interests. Mr. Elmer reports business satisfactory in 
wholesale lines and at the retail yards and planing mill 
of the company. 

The W. H. Dawkins Lumber Company is operating its 
mill at Ironton, Ohio, and will soon be sawed up unless 
the early tides bring on another supply of timber. This 
company reports business good and prospects bright for 
the heginning of 1910. 

The Vansant-Kitchen Lumber Company is operating 
its double band mills, cutting large amounts of quarter- 
sawed white oak. The company finds business satis- 
factory in all lines and prices materially increased. 

The plant of the Kenova Saw Mill Company is closed, 
having been in operation for several weeks. After the 
early tides the company will be able to again place its 
mill in operation. Business is good with plenty of orders 
at hetter prices. 

Edward Barber, representative of Illingworth, Ingham 
& Co., was a business caller in this city, en route to 
Ironton, Ohio. Mr. Barber reports the export business 
satisfactory and a large number of orders received the 
last thirty days. 

The Three States Lumber Company, of Kenova, W. 
Va., is operating steadily. Business is satisfactory in 
all lines. This company makes a specialty of select quar- 
ter-sawed oak veneers, for the price has materially in- 
creased, 





FROM THE HOOSIER METROPOLIS. 


INDIANAPOLIS, IND., Dee. 13.—In November the aggre- 
gate amount of building permits issued by the city was 
$345,185, as compared with $270,557 for the correspond- 
mg month of last year. Of the permits issued last 
month, about half, or $161,000, were for frame dwellings. 
This year’s building record has been the largest in the 
history of the city. 

KE. H. Greer, of the Greer-Houghton Lumber Company, 
has returned from a southern trip. 

‘The Moffett & Bowman Lumber Company, of Madison, 
Will move to Memphis, Tenn. 

Charles E. Monfort, for many years an employee of 
the Builders’ Supply Corporation, has been arrested on 
a charge of embezzling $400 of the company’s money. 

A contract for all of the furniture in the new federal 
building at Cedar Rapids, Iowa, has been awarded to 
the Furnas Office & Bank Fixture Company, of this city. 
_ The retail lumber dealers and employees of Indianapo- 
lis gave a banquet several days ago at the new Oneida 
Hotel, which was well attended. T. R. Lewis, of the 
Burnet-Lewis Lumber Company, was toastmaster, and 
addresses were delivered by James T. Eaglesfield, of the 
Eaglesfield Company; Joseph Brannum, of the Brannum- 


Keene Lumber Company; C. C. Foster, of the Foster 
Lumber Company, and William F. Johnson, of the Capi- 
tol Lumber Company. 

I. Sommers & Co., furniture dealers, have moved into 
the building constructed for them at Washington street 
and Capitol avenue. It is nine stories, with basement 
and the first ‘‘China front’’ Indianapolis has had. The 
superstructure is reinforced concrete with a veneer of 
enamel terra cotta. 

The Commercial Club has issued the first number of 
its magazine ‘‘Forward.’’ It is a well edited monthly 
devoted to the interests of Indianapolis and the club 
generally. It says very aptly of itself ‘‘ Forward is the 
magazine for Indianapolis—just that and nothing more. 
It is for Indianapolis first, last, and all the way be- 
tween.’’ This first issue contains a contribution by 
Thomas C. Day, a furniture manufacturer of this city. 

The Robinson Lumber Company, formerly of Indian- 
apolis, has opened an office at Cincinnati, Ohio. 

Joseph W. Paddock, secretary treasurer of the O. H. 
Paddock Lumber Company, Pana, Ill., has been asked to 
address the retailers at their convention in Indianapolis 
next month. 

M. 8. Huey, president of the Capitol Lumber Com- 
pany, is in Chicago. . 

Ralph Peck has left the Great Southern Lumber Com- 
pany to go with the H. R. Allen Lumber Company in 
Ohio. 
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FROM SOUTHEASTERN INDIANA. 


EVANSVILLE, IND., Dee. 15.—Business with hardwood 
lumber manufacturers of southern Indiana and western 
Kentucky continues good. Manufacturers are as one 
in the belief that 1910 will be one of the best years in 
the history of the lumber industry. All kinds of lumber 
are in better demand than at this time last year. Plain 
white and red oak, Nos. 1 and 2, are scarce and the 
demand is strong. 

No. 1 common oak is advancing rapidly. Gum is in 
fair demand owing to the fact that the local furniture 
and chair factories are being operated full time. Hick- 
ory is holding its own and walnut has been off for a 
long time. Poplar is in better demand than a few 
weeks ago. Ash is showing an upward tendency. White 
and red quartered oak are strong. Inquiries are good 
and collections better. Logs are coming in freely. The 
quality is good, although the prices are stiff. 

The mill of the Mossman Lumber Company at Du- 
bois has been closed, as the company has worked up 
the large supply of logs on hand. The mill may not re- 


sume operation, as the company is thinking of locating 


in Memphis. 

The Evansville Sash & Door Company says: 

‘*Business is good, although resident building has 
slacked up during the last month. Manufacturers are 
busy booking carload lots for delivery in January, 
February and March. Orders for special work are 
coming in well. Inquiries are good and collections 
fnix.?? 

Lath and shingle men report an unusually good busi- 
ness for this time of year and say prices are holding 
firm. They are expecting a good business in 1910. 
George T. Meinzer, of this company, is back from a 
business trip to Chicago and points in the Northwest. 

J. E. Gillespie, of the Evansville Coffin Company, 
says the coffin trade is better than it has been at any 
other time the last two or three years. 

W. H. McCurdy, of the Hercules Buggy Company, and 
Chris Kanzler, of the Mechanics’ planing mill of this 
city, have been elected directors of the American 
Trust & Savings Company, of this city. 

The Boss Furniture Company, on the west side, is 
having plans drawn for a large warehouse to be erected 
next spring. 

Charles von Behren, of the Von Behren Manufactur- 
ing Company, of this city, at the National Rivers and 
Harbors Congress, Washington, D. C., was elected vice 
president for Indiana. Mr. von Behren is an ardent 
advocate of the improvement of the western rivers and 
is an active member of the Ohio Valley Improvement 
Association. 

F. A. Ames, of the F. A. Ames Buggy Works, at 
Owensboro, Ky., is at the head of a new company in 
that city. A large automobile plant will be in opera- 
tion shortly. 

The Rockport Navigation Company, of Rockport, 
has been incorporated with a capital stock of $15,000. 
The directors are Charles Lieb, E. C. Artman and Arch 
Stevenson, owners of a large box factory at Rockport. 
They recently bought the steamer Dick C. Pape at 
Marietta, Ohio, and will use the boat to tow lumber and 
logs for the box factory. 

Word received recently from Washington, D. C., to the 
effect that the government engineers had decided against 
the improvement of the Wabash river was a great dis- 
appointment to the lumber manufacturers of southern 
Indiana and southern Illinois. There is a great deal 
of valuable timber along the Wabash river, chiefly 
sycamore, and the improvement of the river would 
mean much to the lumber manufacturers as well as to 
the men who own the timbered lands. 

Frank Lohoff, president of the Evansville Edge Tool 
Works, states that the plant is running full time. The 
company expects to do a good business in 1910. 

Charles Johann, of the Evansville Planing Mill Com- 
pany, states that trade this year as a whole has been 
satisfactory. 

Charles Frisse, of the World Furniture Company, has 
returned from a western business trip. 

John H. Rohsenberger, of the Buehner Chair Com- 
pany, of this city, reports the chair business improving. 
He looks for excellent business in 1910. 

The Helfrich saw mills on the west side have re- 
sumed operations. 
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TH. H. LEYENAAR 


(Formerly J. C. & Th. H. Leyenaar) 
SELLING AGENTS FOR ALL KINDS OF 


American 
Lumber and Logs 
Fitch Pine. Cyoress, . Rotterdam, Holland 


BRYCE, JUNOR & WHITE | 


SHIPPERS’ AGENTS 
for the sale of all kinds of 


AMERICAN LUMBER 
AND LOGS. 


LONDON, 
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GLASGOW, BRISTOL. 

















Edward Chaloner & Co. 
WOOD BROKERS 


and Agents for the sale of American 
Hardwood, etc., in Logs and Lumber 


96 Derby Rd. Sandhills, LIVERPOOL 


Cable Address, “CHALONER.” Codes used, A BC, 
Al, Liebers’, Western Union & Lumberman’s Telecode 


| FARNWORTH & JARDINE 
WOOD BROKERS 
AND MEASURERS 


2 Dale Street; Mahogany Sales Sheds, 101 Seaforth Road 
SEAFORTH 


LIVERPOOL, ENGLAND 














Cable Address: 
Farnworth, Liverpool 

















WE ARE BUYERS OF 


AMERICAN HARDWOODS 
LOGS & LUMBER 


WRITE TO 


James Webster & Bro., Ltd. 


BOOTLE, LIVERPOOL, ENGLAND. 
London Office: Gloucester House, 2 Bishopsgate Street Without. E. C. 





ohn H. Burrell 8 Co. 
WOOD BROKERS 


and Agents for the Sale of American Hardwoods, 
Etc., in Logs and Lumber. 


15 & 16 AFRICAN HOUSE, WATER STREET, 
LIVERPOOL, ENG. 
Telegraphic and Cable Address, ‘‘Burrwood, Liverpool.” 


















Singleton, Dunn & Co. 
Agents for the Sale of All Kinds of American Logs and Lumber. 
27 Union Street, - GLASGOW, SCOTLAND 


Cable Address. *‘SINGLETONS,”’ Glasgow. 
Cable Codes: Telecode, Lieber’s, Zebra, A. B.C., A }. 


WRIGHT, GRAHAM & CO. 

», LONDON, E. C. 

a 
WOOD BROKERS. 


Agents for the sale of all kinds of American Hardwoods in Log» 
umber and Dimension Stock. White Pine, Pitch Pine, North Carclina 
ine, Spruce and Oak Staves. Shipments to any of the principal ports 

in the United Kingdom or Continent handled to the best advantage 


CANT & KEMP, S%25an0"” 


WOOD BROKERS, 


For the Saleof all Hard and Soft Woods. 


Descriptions of 
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KILN DRIED FLOORING 
AND CEILING 
ROUGH AND DRESSED 
TIMBER AND PLANK 


SHIPMENTS BY 
RAIL, SAIL OR STEAMER 





Cummer Lumber Co. 
Jacksonville, Fla. 


Northern Sales Office, 45 Broadway, New York. WALTER ADAMS, Mgr. 











Manufacturers and Wholesalers 


YELLOW PINE 
LUMBER 


Suite 1220 Chemical Building, ST. LOUIS, MO. 








‘YELLOW PINE| 


= 
T. H. Garrett Lumber Co. 

















TENNESSEE RED CEDAR 


POSTS, POLES AND PILING 


Write us for prices 


Nebraska Bridge Supply & Lumber Company 
OMAHA, NEBRASKA. 











White Pine 
Oak 

Ash 

Poplar 
Chestnut 
Basswood 


Mt. Mitchell 
Lumber Co. 


SWANNANOA, N. C. 


Dressed Stock a 
Specialty. 




















LEWIS DILL & | Shean AnD 
N 
COMPANY, LONG LEAF 
BALTIMORE, MD. 


WHOLESALE YELLOW Pl N E 














White Cedar Products 


Ties, Posts, Poles, Piling and Shingles 
Write for delivered prices. Prompt shipment 


ANDREW EMERSON, Dunham, Mich. 








What’s the Answer? 


Well, whatever it is that’s puzzling you about the lumber 
business—you'll find some information on the subject in 


The American Lumberman’s 
“Curiosity Shop” 


A reference work containing hundreds of practical questions 
about the lumber business. To each question there is a full 
and appropriate answer, which, in many cases, embodies illus- 
trations. In saw or planing mill, the wholesale or retail 
office, in big and small yard, in the woods or on the river, this 
book will prove the most satisfacto y and handy reference 





volume ever published. Price, postpaid-------------- $2.00 
AMERICAN LUMBERMAN, Publisher, 
4 315 Dearborn Street, CHICAGO. 











John Heyns, of the Heyns Furniture Company, will 
attend the furniture expositions in Chicago and Grand 
Rapids, Mich., in January. 

The plants of A. B. Nickey & Son, at Princeton, and 
J. V. Stimpson, at Huntingburg, are running at capacity. 

The lumber yards of the Greer-Wilkinson Lumber 
Company at Winslow, destroyed by fire several nights 
ago, will be rebuilt. 

The Peerless Seat & Tank Company’s large plant is 
being operated full time. 





FROM AN INDIANA HARDWOOD CENTER. 

SourH BEND, INp., Dee. 13.—Harry E. Schadt, depart- 
ment manager for the Fullerton-Powell Lumber Com- 
pany, of this city, has resigned and is sales manager for 
the Hyde Lumber Company, in which he has bought an 
interest. 

An automobile manufacturing company, with a capi- 
tal stock of $200,000, is being formed in Fort Wayne. 
The plant will be located in the building occupied by 
the city carriage works and will start with 150 employees. 
The carriage works will move to another location. Prac- 
tically all the stock for the new concern has been sub- 
scribed. 

The Trebert Gas Engine Company, of Rochester, N. 
Y., has decided to locate in Butler. The concern will be 
capitalized at $30,000. Temporarily the company will 
be located in the Sawvel Agricultural Machinery build- 
ing and in the spring will build a plant. 

Articles of incorporation have been filed for the forma- 
tion in this city of an industry for the manufacture of 
automobile parts. The corporation will be known as the 
Yuster Axle & Transmission Company and will have 
a capitalization of $100,000. The incorporators and di- 
rectors are Maurice L. Yuster and Arthur E. Wilde, of 
Rochester, and Joseph W. Ricketts, of the Ricketts Auto 
Company, of South Bend. A specialty of axles and auto 
locks will be made. 

Mishawaka is expecting to rival Dayton in a few 
years. Two employees of the National Veneer Products 
Company are perfecting an aeroplane which is similar 
to that of the Wright brothers with several improve- 
ments. Veneered wood is being used largely in the con- 
struction of the machine. 

The box factory recently burned at Eau Claire will be 
rebuilt at once and will be doing business by next sum- 
mer. The new company will consist of John W. Bed- 
ford, Gale Handy, Frank Deaner and Perry L. Richard. 
Mr. Richard will have charge of the plant, being thor- 
oughly experienced in this line of work. A portable mill 
is ready to move and cut the logs on hand into building 
lumber. The building probably will be a 2-story affair 
with concrete floor and foundation, to be covered with 
sheet metal. The building and equipment will require 
the expenditure of about $12,000. The factory will be 
operated at least ten months a year. 

The report compiled by City Clerk Nelson H. Keyser 
of the November building business in South Bend shows 
a 40 percent increase in the amount of building permits 
for November over the same month of 1908. For the 
month twelve permits were issued, the total estimated 
cost of the buildings being $25,910. For the same month 
last year thirteen permits were issued, valued at $16,789. 





QUEEN CITY TRADE FEATURES. 

CINCINNATI, OHIO, Dec. 14.—The headquarters of the 
Hardwood Manufacturers Association of the United 
States in the First National Bank building is the busiest 
office in Cincinnati. With an increased corps of clerks, 
Secretary Louis Doster is busy getting out literature 
for the convention, which will be held in the Sinton 
hotel February 1-3. Special invitations will be mailed 
to over 10,000 lumber consumers in the United States. 
In addition, arrangements are being perfected for an en- 
tertainment that is certain to interest every lumberman 
and consumer. There will be most interesting lectures 
on all features of the lumber and timber trade, by promi- 
nent lumbermen and experts, as well as from representa- 
tives of the Forest Service. 

Moving pictures will depict forest operations in the 
timber camps, and the various methods used in getting 
the logs to the points of cutting; the opening of the big 
splash dam on the Big Sandy river, when 10,000 logs 
were turned loose; and there will be stereopticon views of 
the growths of various kinds of timber, and of the 
cutting plants which convert it into lumber. No effort 
will be overlooked to make this the greatest assembly 
of lumbermen in the world’s history. 

A meeting of the executive board of the association 
was held Saturday, December 11, with a full attendance, 
at which was discussed ways and means for handling the 
convention, and the proper entertainment for the visitors. 

Hardwood headquarters was visited the last week by 
W. H. Dawkins, of the Dawkins Lumber Company, Ash- 
land, Ky. C. H. Loveland, of Winchester, Ky., also 
dropped in to pay his respects to the secretary. The 
Licking River Lumber Company, Ashland, Ky., notified 
the secretary that it had changed its base of opera- 
tions to Huntington, W. Va. It operates a mill at 
Farmers, Ky. 

J. D. Farley, representative in Ohio of the Lyons 
Cypress Company, of Garyville, La., left yesterday on 
a visit to the plant to attend the meeting of the various 
representatives of the company. 

R. H. Stoehr, president of the Cincinnati Hardwood 
Floor Company, left last night for a trip to Michigan, 
where he will visit the various mills producing hardwood 
flooring, more especially maple flooring. He will visit 
Bay City, Cadillac, Grand Rapids and other points. This‘ 
concern is the largest manufacturer of hardwood and 
inlaid flooring in this vicinity. 

Ferd. Brenner, president of the Ferd Brenner Lumber 
Company, is expected home at the week’s end from a 
visit of several weeks to the mill of the company, at 
Alexandria, La. R. C. Witbeck, secretary of this com- 


pany, whose principal business is the exporting of lum. 
ber, says that business is only fair. Reports from th. 
company’s yepresentative in Europe, F. Reichenberc. 
Marseilles, France; are to the effect that business sti/! 
continues slow. W. F. Best, the vice president of t}.: 
company, and manager of the mill plant at Alexandri 
La., will return to Cincinnati for Christmas. 

Dwight Hinckley has returned from a business trip io 
Chicago. Mr. Hinckley is the proud owner of a yer, 
high class stepper, and is never so happy as when sho 
ing his prize winner at the matinees of the Gentlemen’s 
Driving Club. 

The Cincinnati Lumbermen’s Club bowling team h. 
accepted the defi of the bowlers of the Queen Ci 
Furniture Club, and a match series of games is beiny 
arranged. The team is composed of William F. Du! 
meier, Harry Brown, E. Higgins, Joe Wehry, and E. 11. 
Thoman, captain. 

Ralph McCracken, of the Kentucky Lumber Company, 
finds business good. The mill at Burnside, Ky., is run- 
ning on a small supply of logs, but indications are thxt 
as the rainy season has set in there may be sufficient 
water to bring in a plentiful supply. 

Fred M. Duling, of the Graham Lumber Company, is 
traveling through the South in the interests of his com 
pany, and writes that business is good. 

B. F. Dulweber, of John Dulweber & Co., is a candi- 
date for director of the Northside Business Men’s Club. 
R. E. Becker, of Maley, Thompson & Moffet, has 1: 

turned from a successful business trip to the West. 





IN CENTRAL NORTH CAROLINA. 


CHARLOTTE, N. C., Dec. 14.—It is predicted that if the 
cutting of yellow pine in this state continues at tie 
present rate the entire supply will be exhausted within 
a generation. Reports indicate that last year the yellow 
pine cut amounted to 500,000,000 feet b. m., valued at 
about $6,500,000. There are about 455 mills in this 
state and the number is yearly increasing. As soon as 
the mills complete operations on one tract they are 
moved to another location and no steps are taken pro- 
viding for a second growth. 

The yellow pine supply of the entire south Atlantic 
seaboard is rapidly diminishing. Ten years ago about 
one-third of the total output of yellow pine was cut in 
this section, but the chief source of supply has been 
transferred to the extreme western part of the pine belt. 
Louisiana now saws more than any other state. 

There is an exceedingly strong demand for yellow pine 
in both the Carolinas and the price has rapidly climbed 
from the very low figures of the panic year 1907 until 
it has. regained its normal status. 





WEST VIRGINIA NEWS. 


PARKERSBURG, W. VA., Dee. 14.—Most of the lumber 
men of this section are at home preparing to take part 
in the annual meetings of their companies. The Ever- 
glades Cypress Lumber Company has a meeting sched 
uled for Monday in its offices in this city, at which time 
the managers will report a splendid business for the 
year. At the same time they will demonstrate to the 
stockholders that the coming year will be above the 
average, this conclusion being reached by the large 
number of orders on hand and the constant increase of 
prices. The majority of the other meetings will be held 
during the early days of February. Important changes 
in several of the companies are looked for. 

C. Crane & Co., who control the vast timber output 
of the Guyandotte valley, are preparing to construct a 
branch railway into the heart of their reservations in 
Wyoming county, by means of which their cuttings can 
be brought to the Guyan valley branch of the Chesa- 
peake & Ohio. The logs will be loaded on flat cars 
and shipped to the mills. This means that the old 
method of drifting timber is to be discontinued in the 
Guyandotte, an industry which heretofore has provided 
work for a large number of men. The added cost of 
drifting, and the heavy losses sustained in recent years 
by bursting booms are said to be responsible for this 
important change. 

S. H. Lowther, of 8S. H. Lowther & Co., this city, 
among the largest dealers in ties in the state, stated 
today that the firm was buying all the ties it could 
secure, but selling none, and did not propose to sell 
until the market went higher, which he expected to be 
in the early spring. The firm has on hand between 
150,000 and 200,000 ties and expects to double this 
amount by the time the spring season of railroad build- 
ing opens up in earnest. 

A representative of one of the largest mills in this 
section said that it was running behind 1,000,000 icet 
with orders on file. The mill has lost only six hours in 
over six months, running night and day, and the same 
pace will have to be maintained for an indefinite period. 
Plans are being made to increase its capacity by almost 
half as soon as possible. 

E. M. Bonner, sales manager for the Crescent Lum er 
Company, Marietta, Ohio, stated that business during 
the last week had been good, and while some were hold- 
ing off until after January 1, the company had offers 
for more business than it had stock to cover. He he 
lieves that prices will undoubtedly be higher next year. 
As it is the concern has been moving large amounts 0! 
low grade stock at advanced prices. The only weik 
feature in the market with the Crescent company !5 
hemlock and sound wormy chestnut, and it is holding 
stock in these grades expecting higher prices during tl 
next few months. : 

W. W. Waterson, of the Radeker Lumber Company, 
this city, who was taken ill at Detroit a few days ago, 15 
still confined to his home. 

James C. West, with the Midland Lumber Company, 
is home from a week’s trip to Pittsburg and other Penn 
sylvania points. 
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WEST VIRGINIA NOTES. 


Cu:ARLESTON, W. VA., Dee. 14.—Prices remain firm and 
in « few instances there has been an increase. The West 
Virginia Timber Company sold and is shipping from its 
mills at Baskin, La., through the Baskin Lumber Com- 
pany, ten cars of oak boards for export trade at an in- 
ereuse of about $2 over the price of a few weeks ago. 
Per:ons who have been visiting many of the lumber 
eamps are of the opinion that lumber will be much 
higher before spring. They declare that few of the 
smaller mills are storing lumber and a large number have 
completed sawing. They hold that there will be a 
searvity and the price will go up. Im several instances 
at the larger mills yards are well filled because of a 
shoriage of cars. 

E. Healy, representing John L. Alcock, exporter, of 
Baltimore, Md., has been trying to get a large shipment 
out from Vaughan, but was able to sccure only three 
cars last week, while he had hoped to get that many 
each day. 

7. W. Raines, of the Raines-Andrews Lumber Company, 
which has operations in the northern part of the state 
and is opening up a great tract of timber in the Meadow 
River section of Fayette county, stated while here a few 
days ago that about thirteen miles of track had been 
laid. About ten miles more is necessary to reach the 
point where the largest mill will be located and where the 
company now has a mill sawing material for the plant 
and houses. Ali the grading has been done on this ten 
miles and the rails are being laid as fast as possible. He 
was of the opinion at that time that if the weather re- 
mained fair all the rails would be laid-within five or 
six weeks, 

The High Knob Orchard Company, of Fairmont, W. 
Va., whose operations will be in Hardy county, West 
Virginia, will, in addition to growing fruit orchards, buy 
timber and timber lands and manufacture lumber. The 
capital stock is $25,000 and the incorporators are John 
P. Hart and Ralph J. P. Hart, Fairmont, W. Va.; George 
C. Stareher, Weston, W. Va.; Dallas F. Rogers, Purgetts- 
ville, W. Va., and Joseph F. Hart, Clarksburg, W. Va. 

The Follansbee Lumber Company, of Follansbee, W. 
Va., has been incorporated in this state with a capital 
stock of $25,000, with Frank J. Morton, A. S. Harris 
and I’. B. Mahan, Follansbee, W. Va., and D. Hayden 
Montgomery and J. C. Williamson, Steubensville, Ohio, 
as incorporators. The company is empowered to buy and 
sell real estate, timber and timber lands, and to deal in 
and manufacture lumber, builders’ supplies, brick, glass, 
stone, cement ete. 

Clarence G. Crispin, Berwick, Pa.; C. D. Eaton and 
G. E. Wilder, New York City; W. W. Hanly and George 
R. Wheeler, Cumberland, Md., are the incorporators of 
the Old Fields Lumber Company, of Cumberland, Md., 
chartered here a few days ago, to operate in Hardy 
county, this state, and other states. The capital stock is 


$100,000, all of which has been subscribed, and $10,000 
was paid in at the time the incorporation papers were 
taken out. The company will manufacture lumber, will 
own timber and timber lands, operate saw mills, and 


cultivate fruit orchards. 

Ohio parties have incorporated the Guyan Valley Coal, 
Land & Timber Company, with principal office in Cleve- 
land, Ohio, and to operate in Chapmanville district, 
Logan county, West Virginia, where they will do a gen- 
eral coal mining, timber and lumber business. The com- 
pany has an authorized capital of $300,000, of which 


$40,000 was subscribed when the charter was taken out 
in this state last week. Of this amount $4,000 has been 
pail. The ineorporators are H. F. MacLane, Hiram, 
Ohio: Paul Tiedemann, Gresham, Ohio; John L. Hoertz, 


Sout!) Brooklyn, Ohio; H. S. Geier, Cleveland, Ohio, and 
H. |. Whiteman, Lakewood, Ohio. 

The Honaker Lumber Company, which has built the 
town named Honaker, about twenty miles from Bluefield, 
has huilt over 100 houses and has in course of erection 
over 200 more. Each of these houses is said to cost 
abou’ $1,500. The same company is erecting a saw mill 
with a daily capacity of 150,000 feet and will have its 
own railroad. This is known as the Russel Fork Trans- 
portation Company. Honaker is not yet a year old but 
is f.st becoming a striving little town, all due to the 
deve'opment of the timber lands in that section. 

TL» Bell-Mead Lumber Company has bought the tim- 
ber of the Camden Lumber Company located in Webster 
county this state. Before the panic came on the Camden 
company erected a 35,000-foot capacity mill about five 
miles from Webster Springs, but it was never started. 
Recently negotiations were begun between the Camden 
comjany and local capitalists, headed by Dr. L. Prichard, 
presilent of the Charleston National bank, his son, M. 
Priiard, and G. E. Breece, of the West Virginia Tim- 
-ber “ompany, and the deal was closed and a part of the 
pur-hase money paid a few days ago. The officers of the 
new company are L. Prichard, president; M. Prichard, 
Secrvtary treasurer; G. E. Breece, general manager, and 
W. H. H. Bailey, superintendent. The tract consists 
of 4,200 acres, but only the timber has been bought 
and this, it is understood, is on a stumpage basis. The 
timber consists of oak, poplar, chestnut and hemlock, 
and will be hauled from the tract over the McGraw 
nariow gage road to Holly Junction on the Baltimore 
& Ohio road. It is announced by the purchasers that the 
mill on the property will be started on January 1 and 
Operated to capacity. 

llenry Hall, representing Richey, Halstead & Quick, 
of ( incinnati, Ohio, was in Charleston this week making 
purchases but failed to get all he desired, owing to the 
reluctance of the lumbermen to sell. 

'he Swastika Realty Company, of Martinsburg, has 
been incorporated with a capital stock of $10,000 to do 
& general real estate business, dealing in coal and tim- 
ber lands ete., and manufacturing all kinds of building 
materials. The incorporators are Allen B. Noll, Charles 


E. Williams, E. D. Gardner, C. L. Stuckey and N. K. 
Wever, all of Martinsburg. : 

The Point Pleasant Dry Docks Company, of Point 
Pleasant, with a capital stock of $5,000, all of which 
has been subscribed and paid, has been incorporated to 
build boats, repair boats and barges, and deal in timber 
and lumber. The incorporators are T. A. Rowand, Belle- 
vue, Pa.; C. A. Dunn, Washington, Pa.; W. F. Smith, 
Alleghany, Pa.; J. W. Barber, Thornburg, Pa., and 
E. D. Whiteman, Pittsburg, Pa. 

A charter has been taken out in West Virginia for the 
Floyd Coal Company, with chief offices in Ashland, Ky., 
to operate in Floyd county, Kentucky, and Virginia and 
West Virginia. In addition to coal mining the company 
has the right under its charter to drill for oil and gas 
and develop timber lands and manufacture lumber. It 
is capitalized at $25,000 with the following incorporators: 
John M. Hopkins, Catlettsburg, Ky.; John F. Hager, 
B. E. Whiteman, Gerald F. Hager, James G. Sevey, K. 
M. Fitzgerald and L. S. Wilson, Ashland, Ky. 

F, A. Holsberry & Co., of Elkins, recently organized, 
will do a general brokerage business, and deal in coal, 
lumber and timber. The capital stock is $10,000 and the 
incorporators are F. A. Holsberry, E. Holsberry, W. H. 
Baker, jr., Charles Ritter and Samuel T. Spears, all of 
Elkins. 





KENTUCKY HARDWOOD NOTES. 

LOUISVILLE, Ky., Dec. 15.—J. Taylor Green, of the 
division freight agent’s office of the Big Four, dis- 
cussed railroad topics at last night’s meeting of the 
Hardwood Club. 

The club is getting ready to begin active preparations 
for the annual convention in 1910 of the National Hard- 
wood Lumber Association, which will be held in this 
city. A committee has been appointed to confer with 
Secretary Frank F. Fish regarding a date for the meet- 
ing, and it is likely that some time in May will be 
selected, although it was held last year in June. 

The Seelbach hotel, one of the finest hostelries in 
the country, will be the place of meeting. It has a 
convention hall seating 1,000. The club holds its weekly 
meetings there. 

The Hardwood Manufacturers’ Association of the 
United States will hold its annual convention in Cincin- 
nati, Ohio, in a few months, and some of the local hard- 
wood men may attend. Few of the Hardwood Club are 
members. of that organization, however, so it is not 
likely that the club will be largely represented. 

D. E. Kline, of the Louisville Veneer Mills and a 
member of the Hardwood Club, is in Chicago attending 
the convention of the National Veneer & Panel Manu- 
facturers’ Association, of which he is a prominent mem- 
ber. 

W. P. Brown, of Indianapolis, Ind., retired head of 
the W. P. Brown & Sons Lumber Company, was in 
Louisville yesterday. He said that business was active 
with the dealers of the Hoosier metropolis, although out 
in the country yardmen complain that the farmers are 
putting their money in automobiles and pianos. 

The hunters have all come home. A. E. Norman, of 
the Norman Lumber Company, and Barry Norman, of 
the E. B. Norman Lumber Company, stayed in Barren 
county last week three days and bagged a lot of quail. 
E. L. Davis, of the Edward L. Davis Lumber Company, 
stayed longer and potted a good many more. R. F. 
Smith, of the Ohio River Sawmill Company, has returned 
from a week’s trip in southwestern Kentucky. 

E. A. Norman was very proud today as the result of 
a writeup in the local papers of his son, Edwin Norman, 
who was a member of the football squad at Princeton. 
He graduated from the local high school in 1907, and 
will be a regular member of the Tiger eleven next fall. 

Joseph Waltman, local inspector for the National 
Hardwood Lumber Association, is thoroughly convinced 
of the importance and magnitude of the local lumber 
market. 

J. C. Wickliffe, secretary of C. C. Mangel & Bro. 
Company, is in the Bahama islands securing laborers 
for the Honduras mahogany tracts of the company. 

Beach Hargis, who killed his father, Judge James 
Hargis, the noted Breathitt county feudist, was sen- 
tenced to imprisonment for life and the court of appeals 
affirmed the sentence. Hargis was employed at one 
time by the Mengels, hauling logs in Central America. 

The Southern Veneer Company has completed a big 
addition to its plant, having installed a circular saw, 
increasing capacity to 50,000,000 feet a year. It manu- 
factures sliced and sawed oak veneers. Business is hold- 
ing up well. 

Owing to the heavy demand from Indiana canning 
factories, the Bell & Coggeshall Box Company has been 
turning out a lot of boxes during the last few weeks, 
but reports that the season is about over. The inde- 
pendent tobacco manufacturers are ordering heavily. 

Medium and low grade hardwood lumber is selling 
better, according to E. W. Rhubesky, a local hardwood 
lumber dealer, who explained this fact by saying that 
during the financial depression the demand for cheap 
furniture fell off, but those of means continued to buy 
high grade stuff. Now that factories are in general 
operation and workingmen generally employed, the 
cheaper grades of furniture are in demand, thus moving 
the low grade lumber which has been accumulating. 

Congressman Langley and other members of the Ken- 
tucky delegation in the House are pushing the river 
appropriation project. Reports published in local papers 
from Washington, D. C., indicate that there is a fine 
chance for the general project of river improvement to 
be adopted. Special efforts are being made in behalf of 
the Ohio, Kentucky and Big Sandy rivers. 

The good roads banquet of the state association will 
be held December 17. Many lumbermen will attend, 
as the general plan of road construction in this state 
will be outlined at that time. 





“Stronger ThanThe Law” 


The Strongest and Longest 
Wearing Shoe in the World. 









“STAR BRAND 
SHOES ARE 
BETTER” 


A great many reasons why the “Stronger- Than-The-Law” 
Shoe is the strongest in the world will suggest themselves to 
anyone who thoroughly inspects it. One condition which in it 
self proves the superiority of the “* Stronger-Than-The-Law™ 
js the fact that a great many manufacturers are trying to imi- 
tate this shoe even selecting a name similar to “Stronger- 
Than-The-Law.” They would not try to imitate this shoe 
if they did not consider it the best heavy grade shoe that is 
manufactured. 

Our new catalog No. 18 shows the “ Stronger-Than-The- 
Law” line, complete. It will be sent to rated merchants on 
request. 


“Star Brand Shoes Are Better.” 





ROBERTS, JOHNSON & RAND SHOE CO. 
Please send your Catalog of ‘“‘Star Brand”’ Shoes. 


Firm Name 


Post Office 


State ine iine matin anationiiniieecetataenaial 











ROBERTS JONNSONE RAND SHOELO, 


MANUFACTURERS ‘ST.LOUIS) 











Ba CHICAGO “GE 




















Blow Your 
Stumps 


with 


AETNA 
DYNAMITE 


Every stick plainly branded with the 
explosive strength. If your dealer does 
not keep it write direct to manufacturer 


The Aetna Powder Co. 


143 Dearborn St., CHICAGO. 























Brass and Aluminum Trade Checks 


STEEL LOG STAMPS 
STENCILS 


Aatomatic Counters for Counting Logs 


GET QUOTATIONS FROM 


W.W. Wilcox & Co. 


201 EAST LAKE ST. CHICAGO 
ESTABLISHED 1672 
COMPLETE CATALOGUE SENT OF APPLICATION i 
I OA 























J. L. LANE & COMPANY 
Commission Lumber 


Send me any Items you wish to Sell. 
108 LaSalle Street, & CHICAGO, ILL. 
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Handy Books for Lumbermen 




















The Lumberman’s 
Handy Library 


Books of recognized value and 
merit in daily use by lumbermen 
everywhere: 


History of the Lumber 
Industry of America 
By J. E. DEFEBAUGH 


A comprehensive and permanent text book on 
American lumber history. Two volumes, cover- 
ing the lumber industry in America from colonial 
days down to the present time in the east, aud 
national legislation and policies affecting the for- 
ests. Bound in half leather-levant grain with 
gold lettering on back and gold top. Price, 
postpaid, $§ a volume. 


The American Lumberman 
Telecode 


A systematic and practical arrangement of 
telegraphic words to represent phrases, _ sen- 
tences and each size of each grade of each article 
of lumber manufactured. Adapted to all branches 
of the lumber trade; 412 pages; 6x9 inches; 
61,427 code words. Price, postpaid........ $5.00 


Realm of the Retailer 


The best of Met L. Saley’s writings put into 
permanent form. The retailer finds in it hints as 
to yard management, descriptions of lumber sheds, 
appliances for storing and handling lumber, book- 
keeping methods, etc.; 390 pages; illustrated 
and handsomely bound in cloth. Price, post- 
RA ee ceeseocvee eccccccccce SUeSO 


In Forest Land 


The humor, sentiment and philosophy of the 
lumber business interpreted by “the lumberman 
poet’ in a volume handsomely printed, illustrated 
in tint, bound in silk cloth and gold stamped. 
Ideal for gift or library. Price, postpaid... $1.25 


The Lumberman’s Actuary 


The tables in this book show at a glance the 
cost of any number of feet of lumber between 2 
and 29,000 feet at any price from $6 to $75 a 
thousand: also lath and shingles from 85 cents 
to $6 a thousand. Price, postpaid, bound in 
MEE re ee eee 4.00 
Be Ms ce:00 6s saeen tbh eeeeeeneendeaeene 3.50 


Chapin’s Lumber Reckoner 


Reduces to board measure lumber, scantling, 
square timber and saw logs; contains over 200,000 
figures that can be relied on. Price, postpaid, 
in morocco binding, with lap and pocket, $3. In 
COG. sgasvicscaies SLeheensaee Verde wsioneate $2.00 


7 
The American Lumberman’s 
“Curiosity Shop” 

A reference work containing hundreds of prac- 
tical questions about the lumber business. To 
each question there is a full and appropriate 
answer, which, in many cases, embodies illustra- 
tlons. In saw or planing mill, the wholesale or 
retail office, in big and simall yard, in the woods 
or on the river, this book will prove the most 
satisfactory and handy reference volume ever 
published. Price, postpaid....... coecee $2.00 


The Coalier’s Actuary 


The tables show at a glance the amount of 
any quantity of coal from 5 pounds to 1,100 tons 
at prices from 25 cents to $15 a ton, and apply to 
either gross or net tons. Price, postpaid, bound 
Se lentes, GBs 1b COBO. coc cccdecencveccet 2.50 


The Climax Taliy Book 


Designed by a practical inspector who knew 
what is wanted. Substantially bound in sheep 
with stiff covers and round corners; the paper, 
printing and special ruling are high grade. The 
Climax has 110 pages and when closed is 414x 
8% inches. Trice, postpaid, one copy, 75 cents; 
six copies, $4; twelve coples............. $7. 


The Wood Workers’ Manual 


Shows the cost and amine price of moulding 
from \% inch to 10 inches wide; price of lumber 
from $5 to $60 a thousand square feet; 82 pages 
3%x6 inches, printed on high grade bond paper 
and substantially bound in flexible cover. Price, 
ID. 5. 5.6 w.4's-Srd'a'degnd-a 0. op 6 alee ...-$3.00 


Scribner’s Lumber and Log Book 


Gives measurements of all kinds of lumber, 
logs, planks, timbers, wood measure, speed of cir- 
cular saws, care of saws, land measure, wages, 
rent, board, interest etc. Price.......... 26 ets 


Sample pages and further descriptive matter of 
these useful books may be had from 


PUBLISHERS, 
315 Dearborn Street, 


CHICAGO. 

















WEEK’S PROGRESS IN THE PACIFIC NORTHWEST. 


—— 





Demand Continues to Strengthen—Lumberman Expect 1910 to Be Banner Year—Mill Opera- 
tion in Tacoma Severely Handicapped—Boom Company Loses Logs. 





PUGET SOUND NOTES. 


SEATTLE, WASH., Dee. 14.--Demand for lumber coast- 
wise and foreign continues to strengthen, this being 
particularly true of the California markets, where build- 
ing operations are booming and steam schooners plying 
between Puget sound, the Columbia river, Grays harbor, 
Willapa harbor and California ports are all reaping a 
harvest which is in strong contrast to the hard times 
experienced for two years. Coastwise lumber rates are 
firm at $3.75 from Puget sound to San Francisco and 
$4.50 to southern California, and at least two charters 
have been taken recently at $4 to San Francisco. It is 
expected that. several wheat carriers will leave that trade 
and take lumber cargoes for offshore points. During the 
last two years many schooners that were specially built 
for the coastwise lumber trade have been diverted to the 
general cargo trade because of the little demand for 
lumber carriers, and these vessels are again taking lum- 
ber charters. 

The Shipowners’ Association of the Pacifie Coast re- 
ports the following charters: 

Steamer J. Marhoffer, Columbia river to San Fran- 
cisco, $3.75; barkentine Willie R. Hume, Puget sound to 
San Francisco, $4; steamer Shna-Yak, Puget sound to 
San Pedro, $4.50; a schooner, Puget sound to San 
Pedro, $4.50; schooner Alpena, Puget sound to Bris- 
bane, 34s, option Sydney, 31s 9d; ship Governor Robie, 
Puget sound to New York, private terms. 

Lumbermen of the Pacific coast are looking to 1910 
as a banner year in the lumber business. As evidence of 
their faith in the future a great many of them are mak- 
ing extensive improvements in their plants. Sawmill and 
woodworking machinery houses report a large volume of 
business the last few months. 

H. B. Ross, vice president of the Stetson-Ross Ma- 
chine Works, Seattle, a well known manufacturer of 
woodworking machinery, states that November was the 
best month for business this concern has ever had. He 
also says that December is starting out like a record 
breaker. This concern recently sold two machines, a 
ready sizer and a traveling bed timber planer, to each 
of the following: Monarch Lumber Company, Stockdale, 
Ore.; Bryant Lumber & Shingle Company, Seattle, and 
the Union Lumber Company, which has offices at Tacoma 
and mills at Union Mills, Ore. 

D. H. Cale, formerly secretary of the Tyee Lumber 
Company, of this city, has bought an interest in the Big 
Four Mil! Company. The company has been reorganized, 
Mr. Cale becoming president. The other members of 
the company are KE, A. Foster and C. B. Keene. The 
Big Four Mill Company has a new and modern plant in 
every respect located near Port Angeles. The capacity 
of the mill is 130,000 shingles daily, which shortly will 
be greatly increased. The company will maintain offices 
in the Lumber Exchange building, this city. 

The Offshore Lumber Company, of San Francisco and 
Seattle, has opened a fine suite of offices at 607 Leary 
building, this city, one of several new large office build- 
ings. The Seattle end of the Offshore company’s busi- 
ness will be handled by E. F. Layton and George Cole. 
It handles lumber for the foreign trade, making a spe- 
cialty of piling and poles. A large part of its business 
is railroad material and construction stock for Australia, 
China and Japan. 

The lumber colony in the White and Henry buildings, 
this city, continues to grow. A large percent of all the 
lumber concerns and lumbermen of Seattle, as well as the 
representatives of lumber concerns from other sections 
of the country, have offices in these buildings. Among 
those that recently have taken space in the Henry build- 
ing are: The Old Oregon Lumber Company, the Central 
Warehouse Lumber Company, the Lester W. David Com- 
pany, David & Weise and the Whitcomb & Day Lumber 
Company. 

Conditions generally in the lumber market on _ the 


‘Coast are improving and are better than thirty days ago, 


as far as demand and prices are concerned. The offshore 
market is firm and coastwise trade active. Inquiries are 
coming in freely, but prices for yard stock are poor. 
The last few weeks a few mills have been almost de- 
stroyed by floods; many others have been badly dam- 
aged and have been forced to close down. For a week 
practically no lumber has moved east from Coast points 
on the Northern Pacific or Great Northern roads and 
this has caused mills not affected by the high waters to 
close down. A large percentage of the shingle mills are 
closed for various reasons and there is practically no 
supply of shingles in this territory and no way of de- 
termining shingle prices on the Coast. 

Where a car of shingles is picked up here and there it 
is at a decided advance in price and this is not in har- 
mony with prices east, where the demand is poor and 
transit cars are to be had. With so few shingles moving 
east the supply of shingles in transit should soon be 
exhausted and with the supply cut down to a minimum 
at this point there is little doubt but that shingle prices 
will soon stiffen considerably. Railroads have been buy- 
ing heavily for several months and the large number of 
bridges destroyed in the recent floods and great amount 
of damage done to railroad property will no doubt cause 
renewed energy in railroad buying. 

L. R. Fifer, Pacific coast representative of the Long- 
Bell Lumber Company, says that inquiries are coming in 
much more freely than for some time, but he notes prac- 
tically no change in prices generally. He says the 





shingle supply is practically shut off, but that there is 
very little demand any way. 

E. P. Triol, of the Day-Luellwitz Lumber Conipany, 
Seattle and Spokane, notes a general betterment of the 
lumber market. Mr. Triol says confidence has returned 
and the near future looks bright. He thinks the strike 
has had little effect on the lumber market, however, as it 
is causing some of the mills to curtail output. The 
effects will no doubt be felt later. 

M. W. Judd, who has resigned as head of the sales 
department of the Hugh W. Hogue Company, will proba- 
bly engage in the wholesale lumber and shingle business 
after the Ist of January. John A. Vooley, secretary and 
treasurer of the Hogue company, will look after sales, 





WESTERN WASHINGTON NOTES. 

TacoMA, WASH., Dec. 9.—‘‘ All shot to pieces,’’ ade- 
quately describes conditions that have prevailed in the 
lumber industry the last ten days as a result of the 
switchmen’s strike and bad weather. Following the 
heavy rains of November, about 8 inches of snow has 
fallen in Tacoma the last week and, accompanied by a 
freeze, has worked havoe with many of the mills. With 
railroad traffic interrupted by strikes and storms, east- 
ern mail erratic and many mills and logging camps 
unable to run at all there have been troubles in plenty. 
At present, however, the conditions are rapidly nearing 
normal again and the millmen are more hopeful. The 
volume of new orders offering the saw mills is not large 
but it is ample for needs as many of the mills are 
behind on orders now and all report all the business 
they want, prices holding steady with logs stiff. 

J. H. Rosseter, of San Francisco, Pacific coast man- 
ager for W. R. Grace & Co., is at Puget sound this 
week on business. He says this year will see a total 
of about 50,000,000 feet of fir shipped to Panama and 
that next year is likely to see an even greater quantity. 
Grace & Co., handle practically all the lumber that goes 
from Puget sound to Panama and the west coast of 
South America. He says the early prejudice against 
fir in canal work has disappeared and that it is now 
aecepted equally with the yellow pine. 

Emil G. Lindstrom, for many years general superin- 
tendent for the St. Paul & Tacoma Lumber Company, 
who resigned his position last summer and with his 
family went abroad to visit his old home, has returned 
to Tacoma. Mr. Lindstrom thinks of engaging in busi- 
ness for himself. 

The Mineral Lake Lumber Company has had little 
trouble with weather at its plant at Mineral and has 
kept running. Yesterday the plant was cut off from 
Tacoma by both rail and wire, a big tree having blown 
across the track at the Alder bridge. The line was 
opened up today. The company has been handicapped 
somewhat the last few weeks by the breaking of some 
of its planer machinery, necessitating the securing of 
new parts from the Berlin works. The planer is now 
running all right, however. The plant will close down 
for three weeks about the first of the new year for 
general overhauling. The company’s business is good. 

The Foster Lumber Company was compelled to shut 
down its mill at Bismarck, owing to the freezeup that 
followed the snow storm. The plant was started again 
yesterday. The company’s mill at Adna has also been 
compelled to shut down by the high water and floods 
in that locality where all of the saw mills suffered se 
verely. , 

J. M. Webber, manager of the lumber department of 
the Hill Lumber Company, who has been in the East 
about a month, is expected home about December 1. 

The Manley-Moore Lumber Company got off lucky 
during the recent strike and storm period and has been 
able to keep its plant at South Prairie running steadily. 
It had received a number of cars just before the em- 
bargo and storm struck and these, with some others it 
was able to get, enabled the plant to keep going. Cars 
are now being furnished about as usual and the roads 
accepting shipments. John E. Manley, of this company, 
who has just returned from a business trip to Spokane, 
says of the lumber situation: 

Between the storms, strikes and tieup of railroad ship- 
ments, mails and the like, the lumber business has been 
pretty well complicated the last week. The roads have 
the strike situation well in hand now and little more, diffi- 
culty is anticipated from it. Orders are coming in —in, ne 
great volume, but sufficient for requirements—and prices 
are holding. Many of the mills are behind on orders DOW 


and will have to hustle to catch up and are not «nxious 
for much new business. 


The St. Paul & Tacoma Lumber Company last we 
laid off its night crew of about sixty men as a result of 
the switchmen’s strike and freight embargo. both ° 


the mills have continued running days as usu!, - 
delay to freight traffic made it necessary to shu! “— 
the night mill. The company has a large volume ° 


. P “inning 28 
orders on hand and the two big mills are running @ 
usual, 


Bad weather and floods delayed work on the new ee 
mill plant which the Union Lumber Company, °' ya 
city, is building at Union Mills, on the Olymp! wg 
of the Northern Pacific. Despite weather conditions, th 


men have been able to work every day, but have not 
progressed as rapidly as had the weather been arer 
The company is caring for its customers as usual, \eft 
is making no effort to sell the lumber it now }s a 
in its yard, as much of it is rough and will be 8 
in building the new plant. The rest will be dres 
when the planers get to going. 
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The Frederickson Lumber ‘Company’s plant on the 
Tacoma Eastern has been closed since last Friday be- 
cause of bad weather, but is again running. It is well 
up on orders and has considerable business ahead. 

R. Stanley Dollar, of the Dollar Steamship Company, 
which handles most of the output of the Nelson-Johan- 
son Mill Company’s plant, was in this city a few days 
ago from San Francisco on a business trip. He stated 
that better rates are offering for lumber coastwise and 
that conditions are looking much brighter. 

Manufacturing plants at Puyallup have been gen- 
erally closed down the past week or so as the result of 
the strike and storms. The Puyallup Lumber Manu- 
facturing Company, the Evergreen Lumber Company 
and the Morse Manufacturing Company were all on the 
idle list. 

William H. England, special agent of the bureau of 
corporations, Department of Commerce & Labor, is in 
Tacoma and Seattle from Washington, D. C., to com- 
plete the task begun last year of estimating the ap- 
proximate amount of timber now standing in the state 
of Washington. The estimate is made by counties. 

The city has accepted the proposal of the St. Paul 
& Tacoma Lumber Company to improve Eleventh street 
from its intersection with St. Paul avenue to Canal 
street by private contract. It will provide a direct 
thoroughfare from the city to Canal street leading to 
the new plant being built by the Puget Sound Iron & 
Steel Works and to other industries in that locality. 

Much of the line of the Grays Harbor & Puget Sound 
Railway Company (Union Pacific, which is building 
jointly with the Milwaukee from Tacoma to the Grays 
harbor country) will have to be rebuilt between Roch- 
ester and Cosmopolis as a result of the recent floods. 
In addition to damaged roadbed, grading and bridges, 
which are total losses, there are also three locomotives, 
two steam shovels and dump cars and tools at the bot- 
tom of the Chehalis river, where the equipment was 
swept in a bridge washout. It is estimated that it will 
cost $200,000 to repair the damage to the line. 

3ullard & Hill, Tacoma architects, have completed 
the plans for the unique office building to be con- 
structed by the Eastern Railway & Lumber Company at 
Centralia. FF. R. Hubbard and associates are inter- 
este in this company. Its office building will represent 
on the exterior all the different kinds of Washington 
woods. The roof will be made of shingles imitating an 
old English thatched roof. The structure will be com- 
modious and one of the neatest in Centralia. 

T. J. Handforth, who resigned his position as sales 
manager for the St. Paul & Tacoma Lumber Company 
two months ago and has since, with Mrs. Handforth, 
been on an extended trip East, has returned to Tacoma 
and intends to go into business soon. 

The Skewis Lumber Company has moved its offices 
from Tacoma to its mill at Ohop, four miles from 
Eatonville, on the Tacoma Eastern railroad, about 
thirty miles from Tacoma. This company has a com- 
bination shingle mill and sawmill plant located on 
Ohop lake. It has a fine tract of fir and cedar timber 
along the lake, which furnishes excellent logging facili- 
ties. The company is planning extensive improve- 
ments, which will increase capacity and facilitate 
handling of output. This company caters to the rail 
traie almost expelusively. W. W. Prichard, who has 
sueceeded F. H. Skewis as president and manager of 
the company, states that business has been good. _ The 
concern is receiving all the orders it can take care of. 
The Chieago, Milwaukee & Puget Sound railroad has 
been taking a large share of the company’s output. 

J. T. Lee, formerly superintendent of the Wilkeson 
Coal & Coke Company, of Wilkeson, has left that com- 
pany to take the management of the Myers Lumber 
Company at South Prairie. Mr. Lee was a stockholder 
of the company and when J. C. Biles, who until recently 
was the manager of the Myers company, wished to re- 
tire from the management of the plant at South 
Prairie, Mr. Lee was prevailed upon by the other 
stockholders of the company to fill that vacancy. This 
company will make many improvements about the 
plant which will increase its capacity to about 80,000 
feet daily. Among other important things will be the 
addition of a new band resaw. A large bunkhouse 
close to the mill is nearing completion. 





NORTHERN WASHINGTON NOTES. 


k\ERETT, WASH., Dee. 13.—Shingle prices are looking 
up, quotations being $1.65 for stars and $2 for clears, 
Coast prices. Manufacturers report plenty of cars avail- 
able, notwithstanding the car shortage heard of from 
other sourees, while the railroads, though harassed by 
the switchmen’s strike, are taking shingle shipments. 
Another reason indicating that the red cedar shingle 
market is superior to conditions of a few weeks ago is 
that fewer shipments are in transit than was the case a 
year ago at this season. Correspondence received at the 
office of the Washington Shingle Grading Association 
from. manufacturers, jobbers and wholesalers through- 
out the West and the middle West shows a growing ap- 
preciation of the association’s endeavors along the lines 
conducive to a betterment in shingle grades. A con- 
siderable number, it is reported, who formerly aligned 
themselves in the opposition column, or who at best re- 
mained neutral to the plan, are coming forward with 
Words of commendation and application for membership. 

|. F. Swarthout, eastern representative of the Salzer 
Lumber Company, with headquarters in Minneapolis, 
Minn., is in this city on his annual visit at the mill. 
Mr. Swarthout reports that indications are propitious for 
excellent trade next year over the territory through 
Which he operates. The Salzer company expects to be 
able to resume rail shipments next week, as the railroad 
Ai eas its spur, washed out by the recent high 
rater, 





A large*lumber surplus, though not sufficiently large 
to become embarrassing, has accumulated as a result of° 
the switchmen’s strike on the Northern Pacific and the 
Great Northern railroads. Cars are now beginning to be 
supplied to the shippers. 

J. H. McWilliams, of the McWilliams & Henry Lum- 
ber Company, states that his company is refusing orders, 
as it has enough ahead to run the plant full time up 
to the first of the new year. This mill, and probably 
others in Everett, will omit its regular annual Christ- 
mas shutdown for the reason that it lost considerable 
time during the recent damaging freshet. 

While somewhat removed from forest products activ- 
ity, yet of interest perhaps is the probability that the 
International Fiber Company, a Seattle concern, capi- 
talized at $1,000,000, is seeking a site on Puget sound 
and has, through its secretary, J. G. Gossage, asked 
Everett to make a bid. The company proposed to pro- 
duce linen goods from flax raised in the Northwest by a 
process discovered by G. W. Thompson, of Seattle. The 
secretary writes that he knows Everett already to be 
a center for large manufacturing institutions. 

The Three Lakes Lumber Company, one of the big in- 
terior mills in this vicinity, also the Clear Lake Lum- 
ber Company, another fine inland mill, are replacing their 
timber kilns with brick construction. 

Caldwell & Co. have opened an establishment in this 
city to repair mill belting. Mr. Caldwell was formerly 
identified with the manufacturing end of the Caldwell 
Belting Company, of Seattle. 

Steamship trresident has sailed for San Francisco with 
a partial cargo of lath from the Weyerhaeuser Timber 
Company. Schooner Alice McDonald cleared from this 
company’s wharf with a full cargo of lumber and poles 
for southern California. 

Schooner Robert Searles cleared this week from the 
Clark-Nickerson Lumber Company’s dock with a full 
cargo of lumber for San Francisco. 





ON BELLINGHAM BAY. 


BELLINGHAM, WASH., Dec. 14.—The exhaust steam at 
the E. K. Wood Lumber Company’s plant is harnessed 
to generate electricity to operate the machinery in the 
big planing mill just completed. Fred J. Wood, man- 
ager, has solved the problem of utilizing the waste 
power. He has installed a system that is declared by 
mechanical experts to be practically perfect, and which 
will produce a total of from 500 to 600 horsepower. 
All of the waste steam is corralled, and is run into a 
low pressure turbine. An aerial lumber carrier is a 
new feature at the Wood mill. This is also one of Mr.. 
Wood’s conceptions. It is operated by electricity and 
has a carrying capacity of about 50,000 at each load. 
Plans have been completed for the installation of a set 
of gang saws, which will also be operated by electricity, 
and will increase the cutting capacity about 40,000 feet 
daily. 

A total of 4,287,430 feet of lumber was shipped from 
this port by water in November. The detailed report is 
as follows: 

E. K. Wood Lumber Company—Steamship Edith, to Cor- 
dova, Alaska, 942,245 feet; steamship Shasta, to San Pedro, 
Cal., 725,893 feet; schooner Fearless, to San Pedro, Cal., 
— feet; schooner Alert, to San Francisco, 745,601 

Larson Lumber Company—Steamship Melville Dollar, to 
— Francisco, 300,000 feet ; steamship Luckenbach, 166,667 

Commercial Shingle Company—Steamship Luckenbach, to 
New York, 500,000 feet. 

A woodworking plant to cost $7,000 is being erected in 
this city by L. P. Byrne and Ralph S. Turner, to be 
known as the Byrne-Turner Company. The output of the 
plant will consist of sash, doors, moldings of all kinds 
and other interior finish products. 

The Norwegian ship Nordetjernen, laden with 1,064,- 
000 feet of lumber for delivery on the River Tyne, 
England, left this port last night. The entire cargo 
consists of heavy sticks, many of which are 14 inches 
square and from 60 to 85 feet in length. 

The ship Kahola is receiving a cargo of 1,000,000 feet 
of fir lumber for delivery at San Pedro, Cal. The 
schooners Alert and Fearless each will take on 800,000 
feet of lumber for the yards at San Pedro, Cal. 

J. B. MeMillin, secretary of the Whatcom Shingle 
Grading Association, returned yesterday from an ex- 
tended business visit to Illinois, Iowa and Minnesota. 





IN THE GRAYS HARBOR COUNTRY. 

HoquIaAM & ABERDEEN, WASH., Dec. 14.—It is esti- 
mated that about 25,000,000 feet of logs valued at $250,- 
000, were lost by the Chehalis Boom Company during 
the recent freshets and floods in this district. Loggers 
are taking steps to secure an adjustment of their losses 
with the Boom company. Many of the logs will be 
recovered but the cost of picking them up is a big 
item, and will fall on the boom company. 

One of the largest timber deals consummated on the 
harbor for some time was the purchase last week, by 
F. G. Deming, for the F. G. Deming Lumber & Shingle 
Company, of a quarter section of timber land in section 
2 of the South bay country. The timber was bought 
from A. J. West for $15,000 and cruises about 5,250,000 
in cedar and adjoins the company’s logging camps. 

The Deming company recently bought a large Will- 
amette ‘‘roader’’ and is making other preparations to 
open its camps, which will probably take place about 
February 1. 

Owing to the recent strike of the shingle weavers of 
Grays harbor, shingle manufacturers have been forced to 
send east as far as Maine for crews. They have suc- 
ceeded in starting three of their plants in Aberdeen and 
four in Hoquiam. 

J. G. Brown, who recently sold his shingle mill in 
Pierce county, has arrived in Hoquiam to engage in the 





shingle business. 


Yellow Strand 
Powersteel 


Cables 


are probably used more extensively in tim- 
ber operations than any other kind, having 
proved their exceptional quality by years of 
satisfactory service in many of the largest 
mining and lumbering operations. 


Here’s what one user says—and 
it’s similar to what every 
user says. 


Mapera, Cau., Aug. 19, 1909. 
Western Equipment Company, 
No. 72 Fremont St., San Francisco, Cal. 

Dear Sirs: We feel that some word of ap- 
preciation is due Broderick & Bascom Rope 
Company, by reason of the exceptionally good 
service we are receiving from the use of their 
yellow strand wire rope. To explain in detail, 
we have a 5M’ 1” yellow strand wire rope 
that has been in use on one of our 10x15 
Tacoma road engines for six years, without a 
break, other than, of course. the cutting off 
of worn ends, and anyone familiar with our 
logging operation, which is a very difficult one, 
realizes what this service means—especially 
when they have had experience with other 
lines on a similar engine at similar work, 
where it called for a new line nearly every 
year, with the exception of one line, which 
gave us two years’ service. 

As a result of this experience, we bought a 
second 5’ 14%” road line and it has now been 
in use two seasons, and we defy anyone to 
point out on it any appreciable signs of wear. 
We also have ten Portland and Tacoma Double 
Drum yard engines, on which we have been 
using 1,000’ % plow steel lines, and as an 
experiment we purchased some of the yellow 
strand lines, and the result so far has been 
double service as compared to the majority of 
the plow steel, and inasmuch as they are still 
in use, the comparison will undoubtedly be bet- 
ter before they are worn out. Reference to 
our orders will show which we consider the 
best economy to use. Yours very truly, 

MADERA SuGAR PINE Co., 
By P. C. Thede, Assistant Manager. 


There Are Many Reasons 


for the superiority of Yellow Strand Power- 
steel Cables. Years of careful thought and 
experiment make it as nearly perfect a cable 
as can be evolved by the brain of man and 
the resources of the world’s mineral wealth. 
Every Strand of the Powersteel Cable is 
made of imported steel wire of a tensile 
strength of from 240,000 to 260,000 pounds 
per square inch, and is extremely flexible. 

Yellow Strand wire rope is being used 
extensively by the United States Government 
at Panama Canal, having made one of the 
best records of any wire rope there. 

We have more evidence which we will 
be glad to show you. 


Ask for Catalogue No. 70. 


BRODERICK & BASCOM 
ROPE COMPANY, 


ST. LOUIS 


NEW YORK SAN FRANCISCO SEATTLE 
FACTORIES:—SAINT LOUIS—SEATTLE 
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hite Pine Lumber 


Baled Shavings. 
Sawdust. 








WRITE FOR PRICES. 


Empire Lumber Go. 


Manufacturers and Dealers. 


Winona, Minn. 

















FOR PROMPT SHIPMENT * 
MIXED CARS 


White Pine 
and Hemlock 


Boards, Strips and Dimension Especially 


Crating and Box Lumber 
in White Pine, Hemlock and Wisconsin Hardwoods 


Place Your Orders With 


RICE LAKE LUMBER CO. 











N RICE LAKE, WISCONSIN f 
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White | 


WISCONSIN AND 
MICHIGAN STOCK 


P : 
Cut from large logs and runs 
wide. It is thorougly dry stock. 


High Grade Cork Pine Factory and Pattern 
Lumber, 1 to 6” thick. 


TELECODE USED 


Johnson Lumber Co. 


Exporters of Pine Lumber 
Long Distance ‘Phone Grand 855 Milwaukee, Wis. 
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WITH INLAND EMPIRE LUMBERMEN. 





Big Timber Tonnage Causes Unlimited Activity in Railroad Building in Idaho—Extensive Graz- 
ing in Federal Forests—Mills Increase and Improve Equipment. 





IN THE PINE COUNTRY. 


SPOKANE, WASH., Dec. 14.—Four hundred men are at 
work grading the line from the government saw mill 
near Reubens, to Winchester, Ida., in an effort to com- 
plete the Craig Mountain railroad before the close of 
the year. The road will be six miles in length. The 
road has been financed by the Craig Mountain Lumber 
Company, of which C. P. Lindsley of Spokane, vice 
president of the Panhandle Lumber Company, of Spirit 
Lake, Ida., is the guiding factor. Winchester has been 
platted and the company has provided such facilities 
as electric lights, a water system, cement sidewalks, 
graded streets and a public park along the shores of 
Lapwai lake. The foundation for the saw mill, which 
will have a capacity of 3,000,000 feet daily, has been 
completed, and work is under way on the dam to hold the 
water in the storage basin. The mill will be in opera- 
tion next spring. The company owns thirty-four quar- 
ter sections of yellow pine on Craig Mountain. It owns 
70,000,000 feet of timber and an equal amount is held 
by original owners. 

Ten billion feet of white pine timber to the north 
fork of the Clearwater river is the tonnage prize for 
which the Northern Pacific and the Chicago, Milwaukee 
& Puget Sound railway companies are battling in north- 
ern Idaho. Although the Northern Pacific has seeming- 
ly decided to build the Lolo cutoff up the middle fork 
of the Clearwater river, there is speculation because of 
the Hill road’s activity on the north fork. The year 
book of the Northern Pacific says that a portion of the 
contract for the Lolo line has been awarded and the rest 
will be opened for bids early next year. Plans point 
to construction through Kooskia, up the middle fork, 
through the Lochsa basin and over the Lolo pass, and 
a force of engineers is still at work in the north fork 
basin and it is believed the Northern Pacific is trying 
to checkmate the Milwaukee, which has a large force of 
engineers in the north fork district. However, the offi- 
cials have not reached a decision as to the route to be 
used this side of the Montana divide. The encroach- 
ment of the Chicago, Milwaukee & Puget Sound is be- 
lieved to be responsible for the hesitation on the part 
of the Northern Pacific. The Milwaukee has established 
headquarters at Orofino, a feasible route has been sur- 
veyed from Boville to the north fork valley, and the 
road has shown a disposition to build into the timber 
belt along the north fork. If the Northern Pacific de- 
cides to use the middle fork line it is probable that a 
branch line will be built up the north fork from 
Ahsahka, as otherwise the Milwaukee will corral the 
tonnage. 

The presence of a crew of locating engineers on Ford’s 
creek, a small tributary of the Clearwater, which empties 
into the main river four miles south of Orofino, adds 
another interesting phrase to the already puzzling rail- 
road situation in the Clearwater district. — 
Engineer Howland, with twenty-five engineers, pitche 
camp on Ford’s creek early this week, and a line will 
be established east and south over a well settled farming 
district and through a virgin body of white pine tim- 
ber. While no official announcement has been made, 
it is certain that the Clearwater Timber Company will 
build a big mill on Ford’s creek, about a mile from its 
mouth at an early date. The purchase of a valuable 
body of land would strengthen the belief that the 
Weyerhaeusers propose to build on Ford’s creek, as well 
as on Orofino creek. 

T. B. Waters, of the Foster-Lotham Mills, of Osh- 
kosh, Wis., is in Spokane looking up stock. The West- 
ern Lumber Agency, G. W. Stevens manager, buys and 
inspects all of the shop lumber used by the Wisconsin 
company from the Inland Empire. About 4,000,000 feet 
was shipped to the company from this territory this 
year and that much or more will be contracted for next 
season. The agency still has about 1,000,000 feet to ship 
from Craig Mountain before the first of the year. The 
shipments are being delayed through lack of cars. 

A. L. Flewelling, of the Monarch Timber Company, 
is planning to spend some time in California. He is 
considering shipping his automobile to Los Angeles. 

J. F. MecGlorthern will establish a saw mill at Island 
Eddy on the Columbia river, above Pearl. He has 100,- 
000 feet of logs in readiness. 





IN THE FLATHEAD VALLEY. 

KALISPELL, Mont., Dee. 14.—Mills in this district 
have closed for the season, except the Somers Lumber 
Company and the Dawson Lumber Company. Logging 
operations gradually are nearing the sleighing stage. 
Practically all road work and decking is finished. 

A summary of the grazing business on the national 
forests of Montana for the last fiscal year shows that 
2,049 permits were issued, allowing the grazing of 144,- 
080 head of .cattle, 15,590 head of horses, and 236 per- 
mits were ‘issued authorizing the grazing of 598,510 head 
of sheep and 790 goats. That such proportions of stock 
grazed in Montana are provided range in the national 
forest reserves is not realized by many people, for a 
great part of the Montana forests contain lands which 
are not suitable for grazing. Fifty-four percent of the 
lands included within the forests of Montana are in the 
Bitter Root, Blackfeet, Cabinet, Flathead, Kootenai, 
Lewis and Clark and Lolo reserves, situated in northern 
and western Montana contiguous to the line of British 
Columbia, and to the eastern slope of the Bitter Root 
mountains. These lands contain but very little grazing 





lands and but very few permits were issued on the above 
named reserves. 

The Olson Lumber Company has begun operation at 
its planing mill recently erected near the Great North- 
ern railway depot at Columbia Falls. A yard has been 
put on the same site, which will allow better shipping 
facilities. 

In order to take care of the vast amount of business 
offered by the lumber manufacturers of this di triet, 
which heretofore has been sent away to neighboring 
cities, the Kalispell Iron Works has installed a !5-ton 
lathe manufactured by Schumacher & Boye, Cincinnati, 
Ohio. The lathe is 48 inches by 24 feet with 15 feet 
between centers, which when connected with another 
lathe in line with it makes it possible to turn a shaft 
36 feet long. It recently installed a Mitts & Merrili key- 
seating machine, which will keyseat anything up to and 
including 10 fect in diameter. The company has a 
first class foundry in connection for making all kinds 
of iron and brass castings, and has expended several 
thousand dollars on the plant, which makes it one of 
the best equipped in the Northwest. 

W. E. Wells, manager for the Somers Lumber Com- 
pany, left Thursday for Spokane and other points in the 
Inland Empire. The company will build a modern dry 
kiln to replace the old one. It will have a capacity of 
50,000 feet. Work will be started at once on a dry 
shed 60x150 feet. j 

The Eureka Lumber Company has closed its saw mill, 
having operated a day and night shift since early in 
the season. The planing mill will be closed for six 
weeks to install a blower system. A 72-inch double fan 
is being installed for the purpose of conveying the shav- 
ings from the planing mill to the saw mill, about a 
quarter of a mile distant. A No. 94 X Berlin machine 
has been set up in the planing mill, which is guaranteed 
to feed 150 to 200 feet a minute. The planing mill 
equipment consists entirely of Berlin machines, manu- 
factured at Beloit, Wis., and equipped with hard knives 
and automatic grinders. C. A. Weil, president of the 
company, is at Kamloops, B. C. 

It is stated by L. Newman, of Havre, president of the 
United Milk River Valley Irrigation Association, that a 
meeting will be held in Malta within the next ten days 
which will be attended by Louis W. Hill, president of 
the Great Northern railway, at which time the proposal 
of Mr. Hill to finance the irrigation of the Milk river 
lands will be placed before the land owners for considera- 
tion. Some time ago Mr. Hill, in consequence of the 
long delay which was being experienced in having this 
work done by the government under the reclamation 
service, offered to take hold of the project and secure the 
funds necessary for its completion. 

G. W. Millet, who represents the Julis Neilstimber in- 
terests in the Kalispell district, has been chosen one of 
the executive officers from Montana by the Western 
Forestry & Conservation Association, which recently held 
a meeting at Spokane. The purpose of the organization 
is to adopt practical methods of securing better man- 
agement and protection of standing forests and the re- 
forestation of cutover lands. 

J. H. Clack, deputy supervisor of the Flathead forests, 
accompanied by Ranger Fickes as assistant, will spend 
three weeks at the head of Swan river valley surveying 
homestead locations which have already been applied for. 
Eleven locations are on record in township 28, which re- 
cently was opened for filing of actual settlers. 

F. & H. P. Burlingham, of the Burlingham Bros. 
Lumber Company, Gateway, were in Kalispell Monday 
on matters of business. Their mill is located in one 
of the finest pine belts in this district and will manu- 
facture approximately 5,000,000 feet next season. 





IN THE KOOTENAI COUNTRY. 

SaNpPOINT, IpA., Dec. 14.—Logging is being carried 
on in earnest after the snowfall. The snow is about 8 
inches deep in the woods and makes the best of sleig/iing. 

Announcement has been definitely made that the I{um- 
bird Lumber Company, which has extensive land holdings 
near Sandpoint and in other parts of Bonner county, 
will put all its cutover lands on the market next spring. 
This announcement means a great deal to this city, 15 4 
major portion of the unoccupied land about the city and 
surrounding country belongs to the Humbird concern 
and could not be bought. George H. Hipke, manag:r 0! 
the company’s mercantile business, has charge c! the 
sale. 

Owing to the recent cold snap the mills of the !!um- 
bird company in this city and Kootenai have ©! sed. 
The Dover Lumber Company shut down its plant ong 
to ice in the log pond. 

E, T. Chapin, of the E. T. Chapin Company, recvntly 
secured the contract for railroad ties from the Nor! ier 


Pacific Railway Company from Cabinet on the e°' hoes 
Algoma on the west, a distance of about sevent» ‘ive 
miles. Mr. Chapin will buy all of the ties made »\0ng 


the railroad between the points mentioned. 
Owing to the fact that the roads were so bad «> t0 
retard deliveries of shingle bolts to the cars the ‘sh igle 
mills have been compelled to close down, but will soon 
be able to resume. oe 
A. J. Ewing, of the Ewing Cedar Company, of ‘"S 
city, is an alderman from the second ward. Last week 


-at the meeting of the city council he introduced a Tes 


lution to stop gambling of all kinds in the city. He ws 
supported by other members of the council. 
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LUMBER NEWS FROM THE GOLDEN STATE. 





Canadian Pine Lumber Advances a Dollar—Firm Lumber Firm in Price—Offshore Charters 
Quiet—Wrecked Lumber Steamer Will Be Total Loss. 
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FROM THE GOLDEN GATE. 


fan Franotsco, Ca., Dec. 14.—The fir lumber market 
remains firm at about $13.50 base on domestic cargoes, 
to ‘he surprise of some of the lumber dealers who had 
expected a drop. The early snow and heavy rains in 
Oregon and Washington have curtailed production in the 
Pacific Northwest, preventing heavy shipments to Cali- 
fornia. 

Unless they can secure lumber charters, the idle vessels 
that came to the Coast seeking grain cargoes may be 
compelled to remain over another season. The French 
vessels on the disengaged list probably will be ordered 
away in ballast, as they are liberally subsidized by their 
government. The off-shore lumber business is quiet and 
charter rates for foreign shipments are growing less 
attractive to owners. Puget sound to Sydney has been 
done at 30s and foreign vessels are offered to the west 
coast of South America at 41s 3d, both figures indicat- 
ing a weaker market. American vessels are still asking 
42s 6d for the west coast. The schooner San Buenaven- 
tura has been fixed for redwood from Eureka to Atlanta 
at $7.50. There is practically no change in quotations 
on off-shore luniber rates. 

In the coastwise lumber business charters have been 
secured at $4 from Puget sound to this port, and $4.50 
is the general asking price to southern California, 
although $4.75 is being paid in some instances. 

Exports of lumber from San Francisco in November 
were as follows: To Hawaiian islands, 642,682 feet; 
Mexico, 124,886 feet; Philippine islands, 120,308 feet; 
Tahiti, 103,857 feet; Samoan islands, 43,715 feet; Mar- 
shall islands, 28,739 feet; Panama, 20,000 feet; Central 
America, 13,273 feet; Marquesas islands, 4,270 feet; 
Great Britain (dunnage), 104,000 feet; total, 1,205,730 
feet. In November, 1908, the total of foreign lumber 
shipments was 3,187,668 feet. 

The wrecked lumber steamer Majestic will be a total 
loss. It was a large new steam schooner, insured for 
about 60 percent of the loss, owned by Ira J. Harmon 
and a number of small stockholders. 

According to the inventory filed in this city, W. W. 
Van Arsdale, well known lumberman who died March 29, 
left an estate worth $1,117,162. The bulk of the estate 
consists of 9,980 shares of the capital stock of the Van 
Arsdale Company, appraised at $1,061,123.‘ The will 
establishes a trust in favor of his widow, Nellie Van 
Arsdale; his daughter, Irene Van Arsdale Kurtz; his 
mother, Jane Van Arsdale, and other relatives. Half of 
the estate goes to the widow absolutely at the end of ten 
years, 

White Bros., hardwood dealers of this city, recently 
shipped to their saw mill at Petaluma a large quantity 
of genezero wood, mahogany and Spanish cedar logs, 
which are to be manufactured into lumber. This firm is 
a large importer of cabinet woods from Central America 
and Japanese oak in the log. 

The Shasta Lumber Company, recently incorporated in 
Marysville with a capital stock of $100,000, will establish 
yards at Fifth and F streets. H. G. Cave is president 
of the company; E. E. Bryan, vice president and man- 
ager, and W. G. Newmyer, secretary. 

The Weed Lumber Company has been forced to close 
its hig saw mills at Weed owing to severe winter storms. 

The Pratcher company has begun the construction of a 
mile of additional logging railroad track in the woods 
of the San Vicente grant, under a contract for the San 
Vicente Lumber Company, of Santa Cruz. It is reported 
that the San Vicente company will take over the 
Houzhton retail yards in this city, and that the Hihn- 
Hai:mond Lumber Company, its biggest rival in the 
central California field, is negotiating for the purchase 
of te yards of the Salinas Valley Lumber Company, in 
Monterey county. ; 

D.ring November 2,500 pine doors, made by the Dia- 
mor. | Match Company at its big manufacturing plant at 
Chi, were shipped to middle West points. 

Te Truckee Lumber Company has removed its offices 
to :oom 1111 First National Bank building. W. R. 
Tho-sen, of the West Side Lumber Company, of Tuo- 
lumse, also has his headquarters in the same building. 
The California Sugar & White Pine Agency, F. F. Sayre, 
maniger, occupies room 1115 in the bank building. 

E. A. Blocklinger, manager of the Pacific Lumber 
Company’s big plant at Scotia, has returned to the mill. 





AT THE SOUTHERN CALIFORNIA METROPOLIS. 


Los ANGELES, CaL., Dec. 11.—Notice of an advanced 
price of $1 in all pine lumber, given by the producers in 
Canada this week, it is thought will not affect con- 
ditions locally for several weeks. Dealers say it will 
come ultimately, but they do not expect an increase until 
early in the coming year. During the last two months 
there has been an advance of $3 on all pine lumber, 
caused principally by the heavy demand and the in- 
creased freight rate in this part of the state. The 
latter has gone up $1 a thousand, which brings the cost 
of transporting lumber from Puget sound to southern 
California from $4.50 to $4.75 a thousand. Prices of 
Ttedwood have not been affected in this way, although 
traveling men say the tendency is upward. 

The recent advances in freight rates on lumber from 
torthern ports to San Pedro is causing the welcome re- 
turn of the oldtime sailing fleet to the coastwise trade. 
For several years many windjammers, representing 
values running into hundreds of thousands of dollars, 


have been idle, while the few that have been in com- 
mission have had a severe struggle to pay interest on the 
investment, to say nothing of dividends. 

The return of the sailing fleet will be hailed with de- 
light by the small retail stores at both ends of the line. 
Their coming means prosperity, for these vessels stay 
longer in port than the steamers and buy their supplies 
and provisions more generally from the smaller dealers. 

At present there are about forty sailing vessels in 
commission, chartered to carry lumber from various 
northern ports to San Pedro. Eight of these, having a 
carrying capacity of over 5,000,000 feet of lumber, are 
now on the way, these including the schooners Balboa, 
Lottie Bennett, Nokomis and the Taurus from Tacoma; 
the A. M. Baxter, from Coos bay; the Comet, from 
Grays harbor; the W. H. Smith from the Columbia 
river, and the Sadie, from the Umpqua river. They have 
been out from two to eight days and will arrive during 
this month. ° 

Twelve large sailing carriers, having combined ¢a- 
pacities of over 10,000,000 feet, are loading lumber 
cargoes for this port. These include the barkentine 
Chehalis and schooners Luzon, R. C. Slade, at Grays 
harbor; barkentine Kohala, at Bellingham; schooner 
Omega, at Coos bay; schooners Robert Searles and 
Susie M. Plummer, at Everett; Sausalito, at Coquille 
river; Salem at Olympia; W. F. Jewett, at Portland, 
and the Winslow and W. H. Talbot at Tacoma. Of 
these carriers and barkentines, Chehalis and Kohahla 
and the Susie M. Plummer and W. H. Talbot each carry 
1,000,000 feet of lumber, while the capacity of the 
Salem is 1,100,000. About fifteen windjammers are 
sailing north for return cargoes for San Pedro, while 
six are in port discharging cargoes. The total sailing 
tonnage now in the San Pedro trade has a capacity in 
excess of 30,000,000 feet of lumber. In addition to this 
tonnage the schooner Expansion has sailed from Tacoma 
for Redondo, with 750,000 feet of lumber. and the 
Bertha Dalbeer is loading 330,000 feet at Eureka for 
the same port. Considerable tonnage additional is char- 
tered for San Diego. All in all, the prospects for sail- 
ing tonnage are exceedingly bright, after a long period 
of. idleness and gloom. 


The Consolidated Lumber Company has realized its _, 


ambition: direct delivery of lumber from ship to yards. 
The Acme arrived from Eureka at San Pedro with 
500,000 feet of lumber, and after discharging 100,000 
feet at yards there backed out of the Southern Pacific 
slip and turned its prow to the north to the Consoli- 
dated company’s wharf. W. T. Wheatley, manager for 
the Consolidated company, was on the bridge with 
Captain Olsen and several other invited guests. 

The site is sometimes called ‘‘Wheatley’s farthest 
north.’’ Certain it is that he and his company have 
been indefatigable in their efforts to realize this, their 
long-cherished ambition. The company when first 
formed in 1903 located on Timms’ Point at San Pedro. 
It had the lumber already on the ground, framed, for 
the new mill, and would have established its plant there 
permanently had not the conditions imposed by the 
Southern Pacific company been so onerous as to preclude 
consideration. After months of parleying the lumber 
company secured the land where its plant now stands, 
and upon the express understanding that the Southern 
Pacific company would dredge a navigable channel to 
the site in one and one-half years at the farthest. This 
would have given the lumber company access to the 
outside world in the latter part of 1904, on as favorable 
terms as any of the lumber companies at San Pedro— 
better, in fact, as the site is level, requiring little or 
no grading and affording ample room for expansion on 
a large scale. The company is in possession of its 
coveted position and it has attracted other large in- 
dustries, which have located in the same vicinity, among 
them the Pacific Lumber Company, which also has an 
immense new yard, mill and dry shed and 1,800 lineal 
feet of wharf. The Weir Lumber Company has located 
nearby also and others are considering the locality with 
much favor. 

The Western Hardwood Lumber Company received an- 
other large shipment of Japanese white oak by steamer 
this week, 300,000 feet, the logs being unloaded at 
San Pedro and carried by flat car to.the company’s 
mill at E. San Pedro. The mill was kept busy on a 
long run last year and the demand for this year’s cut 
promises to take care of several million feet of this 
popular oak. This company reports an increasing de- 
mand for Philippine mahogany throughout the South- 
west, for interior finish, the value of this wood, which 
compares favorably in price with quarter-sawed oak, 
becoming more and more realized as architects and 
builders become more familiar with it. It is considered 
somewhat of a softer texture than the mahogany 
found on the American continent. It is being used in 
considerable quantities today for interiof trim in the 
better class of residences and is being figured with as 
interior finish for store buildings and offices. The 
Western Hardwood Lumber Company also reports that 
November was the biggest business in its history aad 
the prospects for the coming year are very promising. 

Probably the largest overhead sign in southern Cali- 
fornia is being erected by the Long Beach Lumber 
Company, Third and Alamitos streets. It is 250 feet 
long and 8 feet high and bears the company’s name. 
J. P. Campbell, manager for the company, is endeavoring 
to make a model lumber yard and with other improve- 
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60 M feet 11¢" No. 3 Common Pine. 

30 M feet 134" No. 3 Common Pine. 

75 M feet each 1x8 and 10" No. 3 Common Pine. 
200 M feet 1x4" and wider 6' and up No. 4 Com. Pine. 
100 M feet 1x4" and wider 6" and up No. 5 Com. Pine. 

75 M feet 1x4" and wider 8' and up No. 3 Common 

Hemlock. 
900 pieces each 2x10, 18 and 20' Norway. 
400 pieces each 2x10, 22 and 24' Norway. 
500 M No. 1 White Cedar Shingles. 
300 M feet 1" to 2x4" & wider 3' & 4' Box Lumber. 


WRITE FOR PRICES 


RUST-OWEN LUMBER CO., Wisconsin: 























OM 
‘Anything We Miss 


in sawing a log you can rest assured 
isn’t worth saving and as a result we 
can give you anything you want from 


LATH 6 TIMBERS 


Drop us a line telling us your wants 
and we will gladly quote you prices. 








CAS Low Co. 
Lumber Manufacturers. 


MINNEAPOLIS, MINN. 


44th Avenue, North and Lydale, 
a Branch Office: PEORIA, ILL., M. E. Magruder, Mor. J 
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Northern Pine 
At a Right Price 


Our Prices are always night, but even if you 
could save a little, what does that amount 


to compared with our Quality of Lumber. 


Give us a Trial. 


NORTHLAND PINE COMPANY 
MINNEAPOLIS 














HINTS AS TO YARD MANAGEMENT 
willbe found in the 390 page book “Realm of the Retailer,’’ Free 
descriptive circular. Address AMERICAN LUMBERMAN, 3215 
Dearborn Street, Chicago, Ill. 
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z You Can Satisfy | 
‘ Your Trade 


LUMBER, LATH 
and SHINGLES 


of us. We can fill your orders quickly and 
deliver promptly. Let us quote you prices on 
what you need in the lumber line. 


Alexander Stewart Lumber Co., 


WAUSAU, WIS. 











We use the Telecode. 












Sawyer Goodman Company 
Make Prompt Shipments of 


WHITE PINE AND BASSWCOD 
BEVELED SIDING, FINISH in all 
Thicknesses, and SHOP LUMBER 


MARINETTE :: :: WISCONSIN 











LET US KNOW 


YOUR REQUIREMENTS IN 
4-4 ASH 


4-4 to 8-4 BIRCH | DIRECT FROM 
4-4 to 8-4 SOFT ELM 


OUR MILLS 
A COMPLETE STOCK OF HEMLOCK 


Send us your inquiries and let us quote you prices 


RIB LAKE LUMBER COMPANY 


RIB LAKE, WISCONSIN 


























[wa CALIFORNIA Oa 














CALIFORNIA WHITE PINE 


Douglas Fir, Cedar and Redw 
Lumber, rough or worked, kiln dried: 
Lap Siding and Cedar and Redwood 
Shingles are a few of our specialties. 
SAN FRANCISCO, CAL. 
Flood Building 
PORTLAND, OREGON 
Wells-Fargo Bidg. 


W. E. THOMAS LBR. CO., “missouri.” 


Exclusive Agents for Kansas, Nebraska, lowa, Oklahoma and Indian Territory 











California White Pine, 


California Sugar Pine, 
and Arizona Soft Pine, 


Best Stock for Factory 
and Pattern Lumber 


ASK LOUIS WUICHET, 


Rooms 708-712 Railway Exchange, 
Tel. Harrison 1295. CHICAGO, ILL. 





HINTS AS TO YARD MANAGEMENT 
willbe found in the 390 page book ‘‘Realm of the Retailer.’’ Free 
descriptive circular. Address AMERICAN LUMBERMAN, 315 
Dearborn Street, Chicago, Ill. 








ments this week completed seven asphalt crossings about 
the entire plant, besides improving the driveways for 
the convenience of patrons. 

Work at the Hannahs-Foucher lumber mill, at San 
Bernardino, has been closed for the season and unless 
the weather moderates, teamsters will haul no more 
lumber from the mountains until spring. At the mill of 
the San Jacinto Lumber & Box Company 300,000 feet 
of lumber remain in the yards. This amount will be 
carried over until next spring as the recent snowstorm 
has discontinued further hauling. 

C. E. Chambers, president of the San Jacinto Lumber 
& Box Company, who is in Los Angeles on business, re- 
ports that the first carload of orange box shooks has 
been delivered and payment received. The purchasers 
were.so well pleased with the product that they imme- 
diately duplicated the order for further delivery. 

F. G. Deming, of Aberdeen, Wash., accompanied by 
his wife, son and daughter, is at Hotel Redondo, on a 
tour of southern California. The Demings expect soon 
to go to San Francisco, where they will sail for Hono- 
lulu to spend the remainder of the winter. A large 
touring car will be taken to the islands with them. 

J. E. Stevenson, Seattle lumberman, and Miss Capi- 
tola Stevenson recently made a 1,600-mile trip from 
Seattle to Los Angeles. Over bad roads the car made 
the journey with one puncture as the total of trouble 
experienced. Side trips included a visit to the big trees 
near Santa Cruz and a climb to Mount Hamilton. Mr. 
Stevenson will pass the winter touring about southern 
California and may drive back to Seattle in the spring. 


Lumber Receipts. 


Arrivals at San Pedro since last report were: 

National Lumber Company—650,000 feet. 

Various yards—100,000 feet. 

Consolidated Lumber Company—500,000 feet. 

Local wholesalers—500,000 feet. 

Consolidated Lumber Company—1,500,000 feet. 

Kerckhoff-Cuzner Lumber Company—350,000 feet of lum- 
ber and 108,000 shingles. 

Various wholesalers—500,000 feet. 

Southern Pacific Lumber Company—7,800 ties and 75,000 
feet of lumber. : 

South Pacific Company—12,000 ties. 

Local wholesalers—1,000,000 feet. 

Local yards—130,000 feet. 

Various consignees—1,000,000 feet. 

Pacific Lumber Company—800,000 feet. 

Local dealers—700,000 feet. 

E. K. Wood Lumber Company—530,000 feet. 

Hart-Wood Lumber Company—750,000 feet. 

L. W. Blinn Lumber Company—850.000 feet. F 

Kerckhoff-Cuzner and San Pedro Lumber companies—S800,- 
000 feet. 

Southern Pacific Company—10,000 ties. ' 

Southern California Company—4,000,000 shingles. 

San Pedro Lumber Company—100,000 feet of Jumber. 

Southern Pacitic wharf—950,000 feet of lumbe®. 


OREGON LUMBER NEWS. 


Well Known Lumberman Opens Wholesale Oftices — 
Inclement Weather Hinders Logging 





Along Columbia River. 


PoRTLAND, OrRE., Dec. 11.—W. H. Little, who for three 
years has represented the Loop Lumber Company, of 
San Francisco, in this city, will open offices in this city 
to carry on a general wholesale lumber business, car and 
cargo shipments. He will also represent vessel interests, 
being particularly well qualified to do so through his 
long experience in the shipping business. Mr. Little filed 
his resignation with the Loop company in November, to 
become effective January 1, and today received its ac- 
ceptance. His successor has not been named. The Loop 
company maintains offices in the Lumbermen’s building, 
and Mr. Little’s offices probably will be located in this 
building. Mr. Little has been connected with lumber 
and shipping industries for twenty years on the Pacific 
coast, having been interested in several lumber yards 
and at one time was manager of the Albion Lumber Com- 
pany’s redwood mill plant at Albion, Cal., whose mill 
was sold to the Southern Pacific Railroad Company some 
time ago for $1,000,000. Mr. Little will handle ex- 
elusively Oregon and Washington products, fir, spruce, 
hemlock and cedar. He probably will have the selling 
agencies of two or three of the principal mills on the 
Columbia river. 

The West Oregon Lumber Company, of which E. D. 
Kingsley is manager, is busy. A large mill is being built 
at Linnton, one of the company’s old mills at Clatskanie 
is cutting lumber and plans for the construction of _a 
logging road out of Clatskanie are being perfected with 
the intention of beginning actual construction at once. 
The rails are on the way and this week a Climax loco- 
motive was bought. Mr. Kingsley, whose offices are in 
the Lumbermen’s building, this city, reports that the 
road will tap a tract of timber extending from the town 
limits of Clatskanie about three miles into the country 
along the Clatskanie river. About two miles of the road 
will be built as rapidly as it can be done, but at no 
time will it be necessary to build more than three miles 
to tap the entire body, which consists of big yellow 
fir and fine cedar. The road will follow deep water grade 
for the greater part of its course, only a portion of 
the tract being difficult of access. As to the building of 
the mill at Linnton, about ten miles north of Portland 
on the banks of the Willamette river, Mr. Kingsley re- 
ports that the first floor is being laid, although work 
has been seriously hampered by bad weather. 

First Foreign Shipment. 

In a few days the St. Helens Lumber Mill Company 
will make its first foreign shipment of fir, the British 
steamer Fozley having been chartered to load 1,000,000 
feet for Melbourne. The Fozley is a large steamer and 


will come to the mill with 2,000,000 feet of redwood 
taken on at mills at Eureka, Cal. When fully loaded the 
steamer will draw fully 25 feet, but will have no trouble 
getting from the mill, as its wharf fronts on a basin 
having sufficient water to float any vessel in the lum- 
ber trade, few of those carrying even as much as 4,()00,- 
000 feet drawing more than 25 feet. The mill is go 
located that any vessel coming into the river can come 
up to the wharf and take on a full cargo and depart 
as easily as had the wharf been facing on the Pacific 
ocean. Interested in the St. Helens mill are Charles R, 
McCormick & Co., represented by Ernest Meyer, with 
offices in the Lumbermen’s building, and the Fozley 
shipment will be dispatched by this latter concern. The 
concern does a large coastwise business, keeping a fleet 
of vessels constantly in the trade between Columbia river 
and Willamette river mills and California. Last week 
one of its fleet, the chartered steam schooner Majcstic, 
was driven ashore at Point Reyes, on the California 
coast. The craft, it is feared, will become a total loss, 
The accident would prove more serious but for the fact 
that in a few days the company will have the new and 
large steam schooner Klamath in commission in its 
stead. The Klamath will carry 1,200,000 feet. The 
steam schooner Yosemite, owned by the McCormick 
people, on its last trip to San Pedro lost its deckload of 
400,000 feet of 7x16-28 stringers. 

The British steamer Brannockburn will arrive next 
week to load 3,000,000 feet of fir for Shanghai under 
charter to the Pacific Export Lumber Company. The 
cargo will be furnished by the mills of the Eastern & 
Western Lumber Company and the Inman, Poulsen Lum- 
ber Company. 

The snow and cold weather all of this last week put a 
stop to logging operations in most of the camps along 
the Columbia river. The Sorenson Logging Company, 
operating a camp near Astoria, closed Thursday. A 
small quantity of logs is on hand, as compared with 
what it is expected will be required to supply the de- 
mand until spring, and it is believed that the shutdown 
will not be as long as was intended several weeks ago, 
when there was a large surplus of logs in the water. 
The demand has been strong for red and yellow fir logs 
and cedar. It has been the desire of the loggers to 
maintain as fixed a price as possible on the logs in order 
to give a less fluctuating lumber market, but it is said 
that the way affairs look prices are liable to show an 
advance. 


Encouraging Outlook. 


In response to several letters sent out by Secretary A. 
B. Watsell, of the Oregon & Washington Lumber Manv- 
facturers’ Association, for views on the prospects for 
business during the coming year, a number of encourag- 
ing answers have been received. The outlook through- 
out the district embraced by the association is considered 
exceedingly promising in view of a revival in real busi- 
ness and the immense increase in home consumption. The 
foreign demand, too, seems to keep up very well, judging 
from the amount of business, keeping the mills busy 
in this particular locality, and coastwise shipments are 
showing a steady increase. The heavy snow of the last 
week put a temporary stop to building operations 
throughout northern and eastern Oregon, but will not 
affect trade in the long run. 

John B. Yeon, wealthy timberman of this city, will 
in a few weeks begin the construction of a 15-story 
building in the central part of the city, to cost ap- 
proximately $600,000. A strange feature in connection 
therewith is the fact that it will not contain one chip of 
lumber. The lower stories will be of massive stone, the 
upper stories will be chiefly of brick and the finishing 
will consist of metal and concrete. Thus’it will be com- 
pletely fireproof. 

From Klamath Falls, Ore., comes the report that with- 
out doubt the Hill system is heading for the great pine 
timber district of Klamath county by way of its 
Deschutes road, which is being built from the Columbia 
river, and that Klamath Falls will be the terminus until 
the line reaches San Francisco. It is reported that large 
timber concerns have been busy securing tracts in that 
district. One syndicate holds about 160,000 acres, rep- 
resenting the investment of several million dollars. The 


. Weyerhaeuser Timber Company is said to be the owner 


of this immense body. Other companies reported as 
having made large purchases are Shevlin & Carpenter; 
the Deschutes Lumber Company, formed by Alpena 
(Mich.) men; the Yockey Lumber Company, of Min- 
neapolis, Minn.; the Hixon Lumber Company, S. 8S. John- 
son and G. H. Gilchrist, these concerns and individuals 
having secured holdings aggregating more than 200,000 
acres. 

W. T. Barr, formerly with the Blinn Lumber Com- 
pany, of southern California, was in this city this week 
on business and pieasure, accompanied by Mrs. Barr. 

Andy Moran, manager for Swayne & Hoyt, a sicam- 
boat concern of San Francisco, was in this city this 
week. The firm is interested in the lumber industry. 





That there are seasons in the mahogany trade in 
different countries is shown by the fact that at Liver- 
pool during November African mahogany constituted 
almost the entire receipts. There were 3,335 logs from 
Africa, thirty-three from Columbia, 886 from Cuba and 
108 from San Domingo, none showing up from Hon- 
duras, Guatemala, Nicaragua or elsewhere. Auction 
sales, of course, showed the usual variation in quality 
and price. The highest price paid during the month 
was at the rate of a little more than about 211d 4 
foot for two Afriean logs which contained together 
2,651 feet. A still higher price—491%4d—was paid for 
two Benin logs containing 250% cubic feet. Prices a8 
low as 2d to 4d were paid for some lots of infer’0or 
quality. 
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MILLING AND TRADE NEWS FROM VARIOUS SECTIONS. 


IN NORTHEASTERN TENNESSEE. 


BRISTOL, TENN., Dec. 15.—Business continues quiet, 
and although trade is holding up in a measure there has 
been a falling off in the number of orders, but this has 
not affected volume. Prices are fair and prospects for 
further stiffening are said to be good. The railroads 
have about reached the limit in traffic and a ear shortage 
may follow any great improvement in the lumber busi- 
ness, 

Visitors on the Bristol market during the last week 
included William P. Shearer, of Samuel H. Shearer & 
Son, Philadelphia; D. H. Lightner, representing the 
Lumber Insurers’ General Agency, of New York; Mr. 
Curll, of the H. V. Curll Lumber Company, Pittsburg, 
Pa. and N. A. Wright, agent for C. Leary & Co., 
London importers of American hardwoods. Good orders 
were left with the Bristol lumbermen by some of the 
visitors, 

M. N. Offutt, of the Rockcastle Lumber Company, who 
was ill for a month, has returned to superintend opera- 
tions at the company’s new band mill, completed just 
before his illness. 

J. H. Kester, secretary and treasurer of the Southern 
Hardwood Lumber Company, of Ashland, Ky., and an 
associate of J. H. P. Smith and W. H. Dawkins, promi- 
nent Ashland and Cincinnati lumbermen, was a visitor in 
Bristol this week, on his way to North Carolina. 

W. M. Ritter and J. W. Mayhew, of the W. M. Ritter 
Lumber Company, have returned to Columbus, Ohio, after 
visiting the company’s band mills at Hampton, near 
Bristol. 

The Peter-McCain Lumber Company, which takes 
charge of the yards, planing mill etc. of the Morton, 
Lewis, Willey Lumber Company, in Fairmount, January 
1, will move its offices from State street to the office 
building of the Morton, Lewis company, about one mile 
from the business center of the eity. 

The R. E. Wood Lumber Company’s band mill near 
Bristol has been running full time regularly and is 
turning out a large amount of stock. The company is 
making heavy shipments from this city as well as at its 
North Carolina and West Virginia mills. In West Vir- 
ginia it operates as the Montvale Lumber Company. 

C. B. Sweet, formerly of the Bryan Lumber Company, 
of this city, is with the Long-Bell Lumber Company, in 
the general offices at Kansas City. 





SHIPPING REGULATIONS AT GULFPORT. 


GuLFPorT, Miss., Dec. 14.—A meeting was held last 
Monday between a committee of the local division of the 
Gulf Coast Lumber Exporters’ Association and J. A. 
Jones and T. P. Hale, president and vice president, re- 
spectively, of the Gulf & Ship Island railroad, for the 
purpose of considering new regulations to govern the 
berthing of vessels at the railroad company’s pier. The 
former inconvenient regulations were shelved and the 
following new loading schedule adopted: 

SAILING VESSELS. 

Vessels of 350 tons, one car a day. 

Vessels of 350 to 500 tons, two cars a day. 

Vessels of 500 to 700 tons, two and one-half cars a day. 

Vessels of 700 tons and over, three cars a day. 

STEAMSHIPS. 

Steamers under 1,000 tons, five cars a day. 

Steamers 1,000 to 1,400 tons, five cars a day. 

Steamers 1,400 tons or over, six cars a day. 

Conditions—Each car of lumber must contain a 
minimum of 15,000 superficial feet. At any time a ves- 
sel having a quantity of cargo less than that specified for 
its tonnage in the above schedule, may retain its berth 
by paying a fee of 114 cents per net registered tonnage 
daily as wharfage. In the event of default in payment 
of this fee the vessel will be towed into basin and 
another be placed in its position. 

The schedule and regulations adopted are a com- 
promise between those presented by the shippers and those 
presented by the Gulf & Ship Island officials. The new 
regulations also provide that the extreme south end of 
the pier is to be used for the handling of cottonseed and 
cotton products and that all vessels reporting here for 
cargoes of cotton shall have the instant right of way 
over lumber freighters of either sail or steam at this 
point of the pier. 


FROM A BIG EAST TEXAS MILL POINT. 


BEAUMONT, TEX., Dec. 14.—The yellow pine situation 
seems to be improving. Many orders call for immediate 
shipment. Export trade, demand for car material and 
railway timbers, are holding up well. Reports from 
various parts of the state indicate extensive building 
operations. 

Retailers are clearing yards of old stuff, in order to 
facilitate the stock taking. Demand for lumber is 
gradually increasing, slowly climbing back to its posi- 
tion of a few years ago. 

Practically all of the saw mills of this section are 
Tunning, but all are not operating full time. Manu- 
facturers feel that lumber prices will advance, although 
the opinion seems to be that little, if any, advance will 
be made until after the first of the year. 

Lumbermen of this city will attend the hearing on 
lumber rates at Austin December 14. 

Sam Park, president of the Industrial Lumber Com- 
pany, has returned from California. 

Dr. J. D. Butler, of the Alexander-Gilmer Lumber 
Company, of Remlig, was among recent visitors. 

Recent visitors were: John T. Adams, Garrison-Norton 
Lumber Company, Pineland; S. R. Howell, Ozan Lumber 
Company, St. Louis, Mo.; J. B. Smith, superintendent 
of the mills of the Sabine Tram Company; Jerome Swin- 
ford, Norris Lumber Company, Houston; A. E. Carland, 
Kirby Lumber Company, Houston; 8. F. Carter, Lumber- 
man’s National bank, Houston; R. D. Haviland, Havi- 














land Lumber Company, Mobile, Ala.; G. L. Austin, lum- 
berman, of Pickering, La.; J. M. Cook, timber inspector 
for the Kirby company at Center, and 8S. G. Rigney, 
lumberman, Kirbyville. 





WESTERN FLORIDA TRADE. 

PENSACOLA, FLA., Dec. 14.—Demand from the interior 
for lumber is much better than expected, to judge from 
the volume of inquiries. This is due to railroads enter- 
ing ‘the market extensively for car material. Orders for 
lumber of this class have been placed with many of the 
mills of this section, although there have been but few 
inquiries for trestle material. 

Inquiries for stocks to replenish the yards are begin- 
ning to be received and it is expected this will develop 
shortly into a heavy volume of business. Reports are 
that yard stocks are all low, due to increased demand 
for material, and with the spring building operations 
promising a heavy demand dealers are beginning to stock 
up. Mills in this section are running full time and some 
running night shifts. Fully two-thirds of the mills in 
the Pensacola district are cutting for the interior trade, 
and the market is advancing, though not rapidly. 

Export trade continues active, the demand from South 
America continuing good, despite the large quantity of 
lumber and timber shipped from Gulf ports during the 
last three months. It is the belief of exporters that the 
movement of lumber during this period has been fully 
as great as has been shipped the twelve months preced- 
ing it, but this has not had the slightest effect on the 
market. On the other hand, prices have advanced stead- 
ily, and the demand is as strong, with the tendency still 
upward. The European markets are in good condition. 

Large quantities of steel rails for use in building a 
railroad in Argentine Republic are being shipped through 
this port, six steamers already having taken out 25,000 
tons with five more coming that will take out equally 
as much. American capitalists are said to be behind the 
project. 

Several cargoes of mahogany are being brought 
through, coming from British Honduras and South 
Africa, and during the winter months the imports of 
this wood will be heavier than last year. 





WESTERN NEW YORK TRADE. 

Burra.o, N. Y., Dee. 15.—O. E. Yeager was elected 
vice president of the Manufacturing Club last week. 

J. N. Seatcherd has begun suit against the Interna- 
tional Railway Company to recover for injuries received 
in a trolley and automobile collision on the line near 
Niagara Falls, in which he nearly lost his life. 

The yard of I. N. Stewart & Bro. is getting in a lot 
of chestnut, oak and poplar. 

The many friends of Frank A. Beyer join him in 
mourning the loss of his father, Christian Beyer, who 
died December 12 at the age of 76, leaving a widow and 
two sons and two daughters. 

Plain oak, together with a lot of other hardwood 
stock, is coming up from the South for the Standard 
Hardwood Lumber Company, which reports yard business 
as good as the time of year will warrant. 

Heavy sales of hardwood lumber is being made from 
the yard of A. Miller to other yard owners in this city. 





OPERATION OF A NEW AND EXTENSIVE PLANT. 

BONNERS Ferry, IpA., Dec. 11.—The fine new saw mill 
plant of the Bonners Ferry Lumber Company at this 
point has been in operation about sixty days, getting out 
250,000 feet of lumber every 20-hour shift. The plant 
started off yell and has been running in a very satis- 
factory maner. The saw mill is equipped with two 
double cutting bands and all other machinery necessary 
in making up one of the most complete and uptodate 
saw mills in the Inland Empire territory. The power 
plax.. consists of eight 72 inches x 18 feet boilers and 
a 750-horsepower twin Corliss engine. There is also a 
splendid lighting system and facilities for fire protection. 

In connection with the saw mill there is a fully 
equipped machine shop and a large barn, and in the 
spring the’ company will also build new dry kilns with a 
capacity of 100,000 feet of lumber a day. The Bonners 
Ferry Lumber Company now has in pile about 15,000,000 
feet of lumber. The saw mill will be shut down tc 
remain closed until March 1, when next year’s sawing 
season will begin. The company this winter is putting 
in approximately 40,000,000 feet of logs for next year’s 
run, which will insure it a complete supply of logs and 
will enable it to manufacture a large stock of lumber 
for next season’s tfade. The Bonners Ferry Lumber 
Company manufactures high grade Idaho pine timber, 
and with its new and improved facilities for manufacture 
is in a position to cater to the demands of the trade of 
the middle West and East for everything in the way of 
lumber products of the Inland Empire. 





WISCONSIN VALLEY NOTES. 

MERRILL, WIs., Dec. 14.—Mr. and Mrs. A. H. Stange 
will start on a trip around the world in January. They 
will be accompanied by their daughter and son-in-law, 
Mr. and Mrs. Roy Rogers, of Adrian, Mich. 

H. Hurd has a camp near Doering, and will put in 
about 1,500,000 feet of hardwood and hemlock logs, and 
will have them sawed at Krahn’s saw mill. 

The Corning Lumber Company’s mill on the Copper 
will start as soon as logs can be hauled and expects to 
cut over 1,000,000. 

Demand for lumber and lath is good, with prices 
holding firm, but shingles are moving slowly. 

John Elsen has sold his interests in the A. H. Stange 
Company, but will continue in its employ, superintending 
logging operations, 





MICHIGAN MAPLE 


The furniture industry is indebted to Michi- 
gan maple forests for some of the most beauti- 
ful of its products. The general public is not 
familiar with the different figures of different 
woods. Many people have not enough knowl- 
edge to allow them to differentiate between even 
plain and quartered hardwood. There is one 
hardwood, however, with which everybody is 
acquainted and that demands general admira- 
tion; that is the birdseye maple, a wood and 
a figure that has never been capable of success- 
ful imitation, having a beauty peculiarly its own. 

Birdseye maple is an accident, a tree showing 
a birdseye figure being likely to be encountered 


Crary ee 


GOOD EXAMPLE OF BIRDSEYEB MAPLE FIGURE. 


anywhere in maple growth. Such stock is taken 
out of the general run of maple and reserved for 
furniture uses. There is a sufficient quantity of 
it, however, so that it is always available at the 
Michigan maple mills when factory buyers de- 
sire it. ; 

Birdseye maple is extensively employed in the 
making of bedroom and boudoir furniture, in- 
cluding writing desks, chiffoniers, dressing table- 
and other similar articles. It has a light and airy 
beauty that gives it a place entirely its own. It 
has been used in other articles of furniture, but 
seems preéminently suited for manufacture into 
the kind of articles above mentioned. 
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Manufacturers 
an 
Wholesalers, 


We would like to have you send and ask us for our prices. 
We can save you money on 


TIMBERS 
rLooniNa, | ¢ “SPRUCE. 
FINISH, CEILING, ; SIDING AND 


DIMENSION, ETC. FINISH. 





2 SHINGLES MILL AND TRANSIT SHIPMENTS. 
Write or Wire us for Quotations. 




















Fir Lumber 


SSNS Write us for Prices on 


FIR DIMENSION, FIR TIMBERS and CAR 
MATERIAL, ROUGH or FINISHED 
CLEARS nnd 0. G. GUTTER 


Manley Moore Lumber Co. 


re Bldg. Tacoma, Wash. 





SEESSSS 


So. Praiie, Wash. 


MINERAL LAKE LUMBER CO. 


MANUFACTURERS OF 


FIR LUMBER 


CAR AND CONSTRUCTION MATERIAL 


Try a car of our Shop Lumber. 
You will want more. 


TACOMA, WASH. 








General Offices 











LOCAL AND PERSONAL 














PACIFIC COAST. “2, 


ud 
<i 
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Washington Fir 
Cedar and Spruce 
California Redwood 
Red Cedar Shingles. 


Complete Stock of above for Coast Shipment or from our 
MINNESOTA TRANSFER WAREHOUSE. 


H. B. WAITE LUMBER CO. 


MINNEAPOLIS, MINN. 

















Cargo and Rail 
Shipments. 


HOQUIAM, WASHINGTON. 


Cedar Shingles 


FIR AND SPRUCE LUMBER. 
LATH, BOX SHOOKS. 








Our Specialties are 
LONG FIR TIMBERS 


RED CEDAR 
SHINGLES and SIDING 


We are Manufacturers. Shipments Prompt. 
Inquiries Solicited. 


Hewitt-Lea Lumber Co. 


Mills and General Offices at BELLEVUE, WASH. 
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V. M. Lacy, general sales manager for the Carter Lum- 
ber Company, of Houston, Tex., was a Chicago visitor 
last week. 


Herman H. Hettler, president of the Herman H. Hett- 
ler Lumber Company, Chicago, returned last week from 
a trip to the Georgian Bay district. 


J. K. Baker, president and general manager of the 
J. 8. Stearns Lumber Company, of Odanah, Wis., was in 
Chicago on business the early part of this week. 


C. J. Cross, who is connected with his father, C. L. 
Cross, in the cypress trade, left Monday on a selling 
trip through Illinois. He will be gone about a week. 


Walter Robinson, of the W. R. Pickering Lumber 
Company, of Kansas City, Mo., was in Chicago the latter 
part of last week calling on his many friends in the 
lumber trade. 


Fred H. Burnaby, of the Hilgard Lumber Company, 
Corn Exchange building, Chicago, left Sunday evening 
on a selling trip to Detroit, Toledo and other points. 
Mr. Burnaby expects to be gone about a week. 


First Lieutenant Joseph C. Righter, jr., Fourth cav- 
alry, U. S. A., stationed at Fort Snelling, Minn., is 
spending the Christmas holidays in Williamsport, Pa., 
with his father, Joseph C. Righter, the well known Will- 
iamsport lumberman. 

Charles D. Benedict, of C. D. Benedict & Co., Peoria 
and Chicago, Ill., returned to the latter city last Mon- 
day after two weeks’ visit to the plant of the East 
Georgia Saw Mill Company, of Egypt, Ga., of which he 
is one of the principal stockholders. 

E. A. Thornton, of the E. A. Thornton Lumber Com- 
pany, Chamber of Commerce building, Chicago, and W. 
A. Herbert, of W. A. Herbert & Co., Tacoma building, 
Chicago, left Tuesday night for Marquette, Mich. While 
away they will take a swing around the northern circuit. 


S. M. Bloss, of the Lyon Cypress Lumber Company, 
Garyville, La., has been entertaining his sales represen- 
tatives during the week, telling them how lumber is 
made and especially demonstrating to them, for trans- 
mission to the retailer, the good points about Lyon 
cypress. 

R. C. Schulz, sales manager for the Goodman Lumber 
Company, of Goodman, Wis., is in Chicago this week. 
Mr. Schulz is accompanied by his daughter, who is 
threatened with an attack of appendicitis. She was 
brought to Chicago to be examined by one of the best 
physicians in the city. 


J. M. Reilly, secretary of the New Jersey Lumber- 
men’s Protective Association, attended the deep water- 
ways convention in Washington last week. He reported 
that the retailers of New Jersey had had a fairly pros- 
perous year, and invited his old friends to go over to 
see him on the Jersey side. 


George T. Mickle, president of the George T. Mickle 
Lumber Company, Chamber of Commerce building, Chi- 
cago, returned last Monday from a trip to Washington 
and the southern mills. He reported that the railroads 
in the south were heavy buyers at the mills and he found 
this class of material selling at a high figure. 


W. J. Foye, general manager of the McShane Lumber 
Company, of Omaha, Neb., was a Chicago visitor this 
week. Mr. Foye is almost as well known to the golfing 
enthusiasts of the country as he is to the lumbermen. 
He said business had been very good with his concern 
and that it was laying plans for a heavy spring trade. 


Cc. J. True, president of the True & True Company, 
well known sash and door manufacturer, Chicago, left 
last Saturday night for California. While away Mr. 
True will visit Los Angeles and San Francisco. Mr. 
True is accompanied by his wife and will combine pleas- 


| ure with business. He expects to return about January 1. 


The Western States Portland Cement Company, of 
Kansas City, Mo., announces that on account of ill 
health T. F. McClaren, who until recently has been in 
charge of sales, has resigned and E. R. Stapleton has 
succeeded him as general sales agent. Mr. Stapleton 
was formerly with the Iola Portland Cement Company. 


F, B. Williams, of Patterson, La., went to Washing- 
ton, D. C., last week to confer with the powers that be 
with reference to waterways in Louisiana and the possi- 
bility for the timber land owner in that state when 
his land is cleared to get a good market price—one 
within approximate reach of the value of the lands 
before the timber is cut. 


J. W. Lamm, who travels through central and southern 
Illinois for the True & True Company, of Chicago, the 
big sash and door manufacturer, with headquarters at 
Mattoon, Ill., was a visitor to the home office the latter 
part of last week. Mr. Lamm stated that he had been 
doing a remarkably good business and that prospects 
were brigh for next year. 


It was recorded in this department last week that the 
Heineman Lumber Company, of Heineman, Wis., con- 
tributed to the comfort of the Cherry (Ill.) mine dis- 
aster sufferers by sending them two carloads of firewood. 
The item, in justice to that company, is repeated this 
week to correct the misspelling of the name Heineman, 


i which ‘has only one final n. 


Twenty centuries have recently looked down upon A. 
F. Bloomer, of York, Neb., according to advices just 





received from him. Mr. Bloomer, as is well known, has 
spent the last two years or more largely in globe-trotting, 
and on a late November day was resting within ihe 
shadows of the Pyramids of Egypt. He sends advice 
of that and holiday greeting to his friends in the Unitad 
States. 

Capt. George Locke, of Westlake, Lake Charles, 1... 
was in Chicago Thursday of this week, conferring with 
George Wright, presumably regarding the affairs of i \¢ 
Wood Fibre & Distillates Company, in which he is int. r- 
ested and which is erecting a plant at Bogalusa, La., in 
connection with the big mill of the Great South: :n 
Lumber Company, of that place. 


The lumber firm, Danielson & Pierce, Rhineland »y 
Wis., wholesale handlers of northern lumber, has <:- 
larged its efficiency by taking into the firm E. R. Moo 
who was for many years with the John R. Davis Lumicr 
Company, at Phillips, and for the last year sales manayer 
of the Brown Bros. Lumber Company. The original men- 
bers of the firm were J. O. W. Danielson and A. 38. 
Pierce. 


Fred A. Diggins, of Cadillac, Mich., and Ben Wo'f, 
of Grand Rapids, Mich., stopped over for a day or two 
in Chicago the latter part of last week on their return 
from a trip to Green Bay, Wis., where they visited the 
plant of the Northland Lumber Company, in which they 
are both largely interested. They visited the logging 
operations in the woods and found matters moving along 
in splendid shape. 

M. P. Thomas, sales manager of Cobbs & Mitchell, 
Cadillac, Mich., was a Chicago visitor this week. He 
says the consumption of maple flooring during the last 
year has been on a more satisfactory basis than pre- 
viously. The advance in the value of rough maple, how- 
ever, has reacted on the profits of those who make floor- 
ing. Stocks of rough maple are very scarce with the 
exception of culls, which are in fair supply. The condi- 
tion of the birch and beech market is very similar. 


The Pike-Dial Lumber Company, with offices in the 
Marquette building, Chicago, well known wholesaler of 
west coast products, has recently added another member 
to its force in the person of A. J. Stinson, who was 
formerly a member of the firm of Stinson & Hand, which 
manufactured siding and interior finish, 601 Forest ave- 
nue, Summerdale. Mr. Stinson is, therefore, well known 
to the yard trade of Chicago and will need no introduc- 
tion to the friends and customers of the Pike-Dial Lum- 
ber Company. 


George D. Griffith, of George D. Griffith & Co., Monad- 
nock block, Chicago, left Friday night for Jacksonville, 
Fla., where he will be joined by his wife and daughter, 
and will then proceed to Manatee, Fla., to spend the holi- 
day season. Mrs. Griffith has been in Philadelphia for 
some time, where she was called by an injury to her 
daughter, who is attending the Westown boarding school. 
Miss Griffith was injured while exercising in the gym- 
nasium, wrenching her kneecap severely, but is now 
practically out of danger. 

W. W. Bell, one of the leading stockholders of the 
Mundy Lumber Company, of Three Valleys, B. C., was 
in Chicago the latter part of last week on his return 
from a trip to the company’s plant. Mr. Bell was en 
route to his home at Bradford, Pa. He was accompanied 
by S. A. Mundy, general manager of the company, who 
will spend some time in the east. The saw mill which 
this concern lost by fire already has been rebuilt. It is 
equipped with all the modern conveniences and is a 
single band mill with a capacity of about 75,000 feet 
daily. 

The Marsh-Hathway Company, 910 Chamber of Com- 
merce building, Chicago, has changed its name to the 
Hathway Lumber Company. The change, however, is in 
name only, as the officers and stockholders continue the 
same, and, of course, all contracts and other obligations 
of the Marsh-Hathway Company will be continued and 
executed as though no change in name had been made. 
Frank J. Hathway is president and general manager of 
the concern. The company is sending out to its friends 
and customers a registered key chain as a slight reminder 
of its new name. 

‘ William T. Bowring, secretary of the C. H. Worcester 
Company, Tribune building, Chicago, returned December 
15 from a month’s trip to Cuba. Mr. Bowring left Cbi- 
cago November 20 and journeyed to the east coast of 
Florida, then sailed from Knights’ Keys for Cuba. He 
spent much of his time in Havana. He spoke very highly 
of the improvements in the sanitary conditions obtaining 
in that city, which he said were in charge of an Amcr- 
ican who had brought uptodate ideas to work and now 
the sanitary conditions are as good as those found in 
this country. He said he thoroughly enjoyed hims' If 
while away, the only trouble was that the time was alto- 
gether too short. 

A. E. Noble, sales manager for the Shevlin-Mathivu 
Lumber Company, of Spooner, Minn., was in Chicago 00 
Wednesday of this week. Mr. Noble stated that the new 
mill of the concern which went into commission early i0 
the spring had a successful season, sawing about 53,00°,- 
000 feet of lumber. He said that the plant is up ‘0 
date in every respect and consists of two bands, a gang 
and a horizontal resaw. Work in the woods is under f ill 
way, and Mr. Noble stated that it would put in 4 
normal supply of logs this winter in preparation © 
the big business which, he says, can not help but come 
the next two years. Everything from No. 3 and up ‘0 
northern pine has been firm, the only weak spots in the 
list being Nos. 4 and 5. ; 

December 15 Reuben Knox became manager of saics 
for the Worcester Lumber Company, Limited, of Chas 
sell, Mich. Mr. Knox is a lumberman of the old school, 
and knows northern woods from A to Z. Many years 2£0 
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he was in business in Chicago under the firm name of 
Bickford & Knox. He later became general manager for 
the Ford River Lumber Company, with which concern he 
remained many years, in fact until it was absorbed by 
th: I. Stephenson Company, after which he returned to 
Chicago and entered business under the firm name of the 
Jonnson-Knox Lumber Company. ‘Three years ago he 
jo ned the forces of Perley Lowe & Co., and had charge 
of that firm’s operations in Van’s Harbor, Mich. 


Sydney T. Cobbett, son of G. T. B. Cobbett, of Cob- 
bect & Co., timber merchants in London and Liverpool, 
England, is making an extended tour of the south, with 
headquarters at Memphis, Tenn. Cobbett & Co. deal 
chefly in American woods, having an extensive trade in 
Great Britain and on the continent. Mr. Cobbett’s 
present visit is in keeping with the policy of the con- 
cern to maintain close relations with its American sources 
of supply. Three years ago the younger Cobbett spent 
twenty months in this country on a similar journey, so 
the present experience is not a new one. The young man 
is making a host of friends throughout the South, who 
have been won by his genial disposition and charming 
per sonality. 

W. T. Strong, of Hamilton & Strong, well known 
wholesalers of Minneapolis, Minn., was a visitor at the 
oflices of the AMERICAN LUMBERMAN this week. This 
firm is selling agent for the following west coast con- 
cerns: MeWilliams & Henry, Incorporated, manufac- 
turers of shingles, cedar and fir; Western Lumber Com- 
pany, yellow fir and spruce; Wisconsin Lumber Company, 
yellow fir; Coast Falls Lumber Company, Idaho and 
western pine, and the Yeomans Lumber Company, yellow 
fir cross arms. Mr. Strong was in Chicago on a short 
selling trip, and stated that he had no complaint to make 
in regard to the volume of business and that he fully 
expected in 1910 to see the lumber business back on ‘a 
basis where everyone connected with it would be making 
money. 

The committee on arrangements for the annual meet- 
ing of the Southwestern Lumbermen’s Association, 
which will be held in Kansas City, January 25-27, has 
offered a preliminary announcement. The meetings will 
be held in the Century theater, but Convention hall will 
be the headquarters and will be used by those who desire 
to exhibit their products and wares. There will be but 
three sessions of this convention, one each day, from 10 
to 12:30, leaving the remainder of the day for pleasure, 
business or entertainment. Definite announcements have 
not yet been made on railroad and hotel rates, but the 


‘ committee assures the membership of the association 


that special railroad rates will be granted. Final an- 
nouncements of the details will be made early in Jan- 
uary. 

Victor Thrane, who went out to the Pacific coast 
early last January, was a visitor to the AMERICAN LuM- 
BERMAN ’S Offices this week, and spoke in glowing terms 
of the great West. He spent part of the time in Cali- 
fornia, traveling up and down the Coast as far north as 
Vaneouver. The concern in which Mr. Thrane is inter- 
ested has had in its employ during the last year more 
than 100 men who have been cruising in the woods. He 
said that business seemed to be very good on the Coast. 
Mr. Thrane will eventually make his home in Portland, 
and is having a house built in the aristocratic Council 
Crest community. He stated that one day recently on the 
elevation of his home site he could see Mount Rainier 
looming up in the distance, 135 miles away. Mr. Thrane 
will leave next week for New Orleans, where he and his 
wife will spend the Christmas holidays, returning west 
the first week of the new year. 

The eastern sales office of the Kirby Lumber Com- 
pany, which is in charge of George M. Coale, with 
headquarters in the Railway Exchange building, Chi- 
cago, has secured the services of H. A. Knapp to repre- 
sent it in Indiana, beginning January 1. Mr. Knapp 
was born in Omaha, Neb., September 12, 1883, and at 
the age of nineteen he started at the bottom of the lad- 
der to learn the lumber business, working in the yards 
ani sheds at the mills of the J. J. Newman Lumber 
Company, at Hattiesburg and Sumrall, Miss. For a 
time he was associated with Eastman-Gardiner & Co., at 
Laurel, Miss. Then he worked for a year in one of the 
lavze retail yards in St. Louis, Mo., after which he be- 
canie associated with W. E. Grady, the prominent yellow 
pire manufacturer of St. Louis, covering the territory 
of Oklahoma and Indian territory. Later he sold lum- 
ber for the Chicago Lumber & Coal Company, of St. 
Lovis, in Ohio and Mllinois, with headquarters at Lima, 
Oh'o. Two years later he accepted the position of 
northern sales agent for the Standard Lumber & Manu- 
facturing Company, of Birmingham, Ala., with head- 
quarters in the Fisher building, Chicago. This position 
he resigned to travel in Indiana for the Kirby Lumber 
Company. 





BIG MACHINERY SHIPMENTS. 


he Craig Mountain Lumber Company, of Spokane, 
Wash., is now constructing a big plant at Winchester, 
Idx. The saw mill will be equipped with two big band 
mills, with a complement of carriages, steam feeds, 
edgers, trimmers, slashers, live rolls and machinery for 
handling logs on the deck. The Prescott Company, of 
Menominee, Mich., has received an order for this ma- 
chinery, all of which is to be shipped in forty-five days. 
This company also has an order from the Washington 
Manufacturing Company, Tacoma, Wash., for a com- 
Plete plant to be built at Carbonado, Wash. The com- 
pany will put in one Prescott 10-foot Pacific type band 
mill, 72-inch opening screw blocks, twin engine feed, 
heavy Pacifie type edger and all auxiliary machinery. 
This machinery also will be shipped by January 15. 
These two big orders illustrate the ability of the Pres- 
cott Company to handle business. 


EXPERIENCE AND ABILITY COMBINED IN YEL- 
LOW PINE COMPANY. 


The Peavy-Byrnes Lumber Company, Shreveport, 
La., recently incorporated with a capital stock of 
$500,000, possesses the requisites of capital, ability 
and timber resources to insure its being an important 
factor in future yellow pine affairs. 

The president of this company, A. J. Peavy, for- 
merly for a long time was general manager of the 
DeSoto Land & Lumber Company and later vice 
president of the Frost-Johnson Lumber Company. Mr. 
Peavy will be general manager of the lumber manu- 
facturing plant soon to be built by the Peavy-Brynes 
Lumber Company. 

The secretary and treasurer of this company, G. H. 
Byrnes, formerly was connected with the Fernwood 
Lumber Company, later with the DeSoto Land & 
Lumber Company, and of late with the Clover Leaf 
Lumber Company, of Shreveport, of which he was 
one of the original incorporators. 

S. G. Sample, of Shreveport, lumberman and capi- 





A. J. PEAVY, SHREVEPORT, LA. ; 
President Peavy-Byrnes Lumber Company. 





G. H. BYRNES, SHREVEPORT, LA.; 
Secretary and Treasurer, Peavy-Byrnes Lumber Company. 


talist, is vice president of the new company, and 
W. H. Managan and Rudolph Krause, Westlake, La., 
operating as the well known Krause & Managan Lum- 
ber Company, are stockholders. 

All the men interested in the Peavy-Byrnes Lumber 
Company are comparatively young men who already 
have filled important places in the lumber industry, 
and being also heavy stockholders in the Clover Leaf 
Lumber Company, the recently organized wholesale 
concern of Shreveport, La.; the latter concern having 
no connection, however, with the Peavy-Byrnes Lum- 
ber Company. 

The Peavy-Byrnes Lumber Company has recently 
bought 20,000 acres of fine longleaf pine in Calcasieu 
parish, Louisiana, and soon will erect a plant, the 
location of which has not been finally decided upon. 





THE OHIO INDUSTRIAL EXPOSITION. 


CoLtumBus, Ou10, Dec. 7.—Further steps in arranging 
for the great industrial exposition to be held at the 
State fair grounds next June under the auspices of the 
Columbus Chamber of Commerce were taken recently 
by the board of directors of that organization. A plat 
showing the eight large buildings to be used and the 
distribution of space in booths has been prepared. Space 
probably will sell cheaper than at similar expositions 
because of the large amount at the command of the 
board. For this reason the number of exhibitors is 
likely to be much larger than usual. Large manufac- 
turing establishments in and about Columbus are ex- 
pected to take a prominent part. 
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WE SHIP PROMPTLY 


FIR LUMBER 


VERTICAL GRAIN 


FLOORING 


Red Cedar Lumber 
, and Shingles 


Eastern Office: 
HARRISON G, FOSTER 
849-851 Security Bank Bldg. 
Minneapolis, Minn, 


St. Paul and Tacoma Lor. Co, 


TACOMA, WASH. 
B. G. GRIGGS, President 
A. G. FOSTER, Vice-President 
GEORGE BROWNE, Sec’y and Treas. 
C. A. FOSTER, Ass’t Sec’y and Treas, 
OC. W. GRIGGS, Chairman Board of Trustees 








IN TIMES PAST 


when people didn’t know about our Fir doors. 
They used to say in those days, a Fir door is a 


SUBSTITUTE FOR PINE. 


Those days are ancient history. 


NOW 


when the ambitious builder wants something 


BETTER THAN PINE 


he hunts till he finds a.door which has rift or 
vertical grain stiles and rails and beautifully 
figured paneis and tien he orders our 


SOFT YELLOW FIR DOORS. 


We also manufacture Cedar Doors, Fir 
and Cedar Mouldings, Finish, Siding, Col- 
umns—in fact, pretty much everything a 
yard carries in stock. 


The WHEELER, OSGOOD CO. 


TACOMA, WASH. 


New York and New England Representatives, 
HARRY L. FULLER, 708 Broad Exchange Bidg., Boston, Mass, 
Pennsylvania and New Jersey Representative, 

W.C. ASHENFELTER, Builders’ Exchange, Philadelphia. 
Spok Rep tive, H. 8. OsGoopn, Spokane, Wash. 




























We Are Car and Cargo Shippers of 


Long and Large Timbers 
SPARS 


GENERAL OFFICES 


Pacific National Lumber Co. 


- TACOMA, WASH. 


-- 








~ Mills at Ashford, Washington 
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pee SEATTLE, WASH. “2G 




















PUGET SOUND LUMBER 


PACIFIC. FIR COMPANY 


Manufacturers and Wholesalers 














FIR TIMBERS 


LUMBER, CAP STOCK, CEDAR PIL- 
ING and RAILROAD TIES, SHINGLES 








50-1-2-3-4 Maynard Building :: SEATTLE, WASH, 








MILLS LOCATED AS FOLLOWS: 


Lyman, Wash., on G. N. Ry. Maple Valley, Wash., onC. &P.S. 
Birdsview, Wash., on G. N. Ry. Tenino, Wash,, on N. P. Ry. 
Chewelah, Wash.,onG.N. Ry. Orillia, Wash., on N. P. Ry. 




















Bec Prompt Shipment 
We Offer the Following: 


1x4 V. G. Fir Flooring. 
114x4 V. G. Fir Flooring. 
1x4 Flat Grain Fir Flooring. 
1x6 Fir Drop Siding. 
5x4 Fir Ceiling. 
1x4 to 1x12 Fir Finish. 
All of the above can also be furnished 
in Hemlock. 


x4 Cedar Bevel Siding. 

x6 Cedar Bevel Siding. 
1x8”-10” and 12” Cedar Finish. 
1” Spruce Select and Better. 
114” Spruce No. 1 Shop. 
1” Spruce No. 1 Shop. 


Gold Bar Lumber Company, 


SEATTLE, WASHINGTON. 











When you think of 
Shingles. 

Think of Good 
Shingles— 


Then think of 
Tyee. 


| TYEE LBR. CO. 


CENTRAL BLDG., 











The Hugh W. Hogue Co. 


FIR & CEDAR LUMBER 
CEDAR SHINGLES 
TIMBERS 
Good Grades 








Prompt Shipments 








Yesler Shingle Company 


1015 White Building 
Mills :: Yesler, Wash. 


SEATTLE :: WASH. 








‘a — 
Manufacturer, Wholesale Dealer and Shipper 


LUMBER 
SHINGLES 
ROBERT S. WILSON, 


1211-12-13 Alaska Building, 
SEATTLE, WASH. 


,_ USE OUR LAND AND TIMBER DEPARTMENT _ 

















WEEK’S RECORD OF BUSINESS CHANGES, INCORPORATIONS, ETC. 


INCORPORATIONS. 


Arkansas. 


Kimberly—The Diamond Lumber Company, authorized 
capital $25,000; 0. G. Gardner, Z. A. Copeland and E. E. 
Haliman. 

Rogers—The Rogers Novelty Milling & Manufacturing 
Company (furniture), authorized capital $15,000; Ira Prouty, 
O. B. Clark and G. P. Harbor. 

e California. 


San Francisco—The Crescent Lumber Company, author- 
ized capital $50,000; F. K. McComber, J. T. Shaw and J. C. 
Ellis. 





Santa Rosa—The Central Redwood Company, authorized 
capital $25,000; F. B. Wilson, R. Norris, of San Francisco ; 
F. H. Cline and E. B. Cline, of Cazadero, and D. H. McEwen, 


of Burlington. 
Colorado. 
Denver—The Noll-Welty Lumber Company, authorized 
capital $100,000. i 
Georgia. 
Savannah—The Bourne Lumber Company, authorized capi- 
tal $30,000; William H. Bourne, Lescoe J. Bourne and Wal- 


ter J. Bourne. 
Illinois. 


Chicago—The' American Association of Creosoted Wood 
Paving Manufacturers; John B. Lord, Frank M. Barnard 
and Alfred B. Clements. 

Chicago—The Benson Mill Company, authorized capital 
$13,000. 

Chicago—I'ranz Meyer, Incorporated (pianos), authorized 
capital $6,000. 

Danville—The Loy-Lange Box & Lumber Company, au- 
thorized capital $2,0v0. 

Galesburg—The Gross-Brown Manufacturing Company (re- 
frigerators ete.), authorized capital $50,000. 


Indiana. 
Cartersburg—The Cartersburg Milling Company (saw mill 
and lumber), authorized capital $1,000. 
Franktort—The McDougal Company, authorized capital 
$200,000. 
Iowa. 


Sioux—The King-Dwight Lumber Company, authorized 


capital $50,000. 
Kentucky. 


Lexingtoun—The Tobacco Hogshead Company (hogsheads, 
barrels, hoops etc.), authorized capital $10,000 ; D. W. Scott, 
Henry Lloyd and Milton Young. 

Louisviile—The Kentucky Tie Company (railroad ties and 
lumber), authorized capital $25,000; Frank B. Russell, 
Louisville; James B. Hall, Lexington, and Samuel R. Rus- 
sell, Irvine. 

Louisville—The Winston County Lumber Company, au- 
thorized capital $10,000; C. H. Wagner, G. H. Gilliam and 


others. 
Louisiana. 


New Orleans—-The Green & Knight Manufacturing Com- 
pany (sash, doors, blinds etc.), authorized capital $10,000; 
James M. Green, M. Thurton Knight and I. C. Knight. 

New Orleans—The Pearlington Lumber Company, author- 
ized capital $100,000; Joseph J. Favre, president, and Isaac 
‘Toomer, secretary and treasurer. 


Maine. 


Augusta—The Fish River Manufacturing Company (lum- 
ber), authorized capital $15,000; E. W. Leavitt, of Win- 
throp, president and treasurer. 

Lincoln—The Lee Land & Lumber Company, authorized 
eapital $200,000; Albyn A. Stebbins, of Lee, president ; 
George W. Thomas, of Lincoln, treasurer, and Amos F. Ger- 


ald, of Fairfield. 
Maryland. 


Cumberland—The Oil Field Lumber Company, authorized 
capital $10,000; W. W. Hanley, George R. Wheeler, Clarence 
G. Crispin and others. 


Massachusetts. 


Fall River—The A. Homer Skinner Lumber Company, au- 
thorized capital $40,000; A. Homer Skinner, president; 
George P. Rogers, vice president, and James A. Davis, treas- 
urer. 

Needham—tThe H. S. Locke & Son Company (lumber and 
building material), authorized capital $25,000; E. H. Locke, 
president, and C. M. Locke, treasurer. 

Weymouth—The Rhines Lumber Company, authorized 
capital $50,000; E. W. Cittle, president, and Bb. Pope, treas- 
urer. 

Michigan. 

Lansing—The Alexander Dodds Company (woodworking 
machinery), authorized capital $63,000; Alexander Dodds, 
H. B. Woodcock and Albert C. Stover. 


Minnesota. 

Minneapolis—The Winnor & Adams Company, authorized 
capital $100,000. DPS P PAS 
Mississippi. 

Monticello—The Ozone Land Company (planing mill), 


authorized capital $10,000; 8S. N. Hickman, H. M. Sims, 
H. P. Murdock and others. 


Missouri. 


Kansas City—The Ideal Lumber Company, authorized 
capital $3,000. 


New Jersey. 


Jersey City—The Western Sash, Door & Lumber Cum- 
pany, authorized capital $5,000; Samuel Berman, Max Brook 
and Charles Zerman. 

New York. 


New York—The A. B. Cameron Piano Company, author- 
ized capital $25,000. 

Rochester—The Rochester Carrier Company (boxes, bas- 
kets etc.), authorized capital $25,000; J. B. Miller, H. E. 
Kindolf, A. R. Turner and C. B. Bechtold, 

Wayland—The Wayland Portland Cement Company (ce- 
ment and cement blocks), authorized capital $30,000; John 
Kimmel, Otto P. Kiefer and Fred C. Lauder, of this city, 


and others. 
North Carolina. 


Dunn—The Tilghman Lumber Company, authorized capital 
$50,000; M, H. Tilghman, president; H. L. Tilghman, vice 
president; M. H. Tilghman, treasurer, aand G. M. Tilghman, 
a oy 

New Bern—The Tolston Lumber Company, authorized capi- 
tal $25,000. 

Oxford—The Granville Lumber Company, authorized capi- 
tal $100,000; N. N. Cupp, president, and J. F. Holloway, 
secretary and treasurer. 

Roxboro—The Roxboro Lumber Company, authorized capi- 
tal $50,000; J. A. Long, jr., J. C. Pass, R. J. Teague and 
M. R. i 
Wade—tThe Olive-Parker Lumber Company, authorized 
capital $25,000. 

Ohio. 


Cincinnati—The Western Fuel & Lumber Company, author- 
ized capital $5,000; Robert Holmyard and others. 


Cleveland—-The Eucalyptus Lumber Company, authorized 
capital $10,000; Elmer G. Derr, J. M. Keng, H. J. Budd, \. 
Terrell and A. A. McCasion. 

Cleveland—The Guyan Valley Coal, Land & Lumber Couin- 
pany, authorized capital $300,600; H. F. McLane, of Hiram 
Paul Tiedemann, of Gresham; John L. Hoertz, H. 8S. Ge 
and H. J. Whiteman. 

Fremont—The J. W.-McLaughlin Lumber Company, 2u- 
therized capital $25,000; J. W. McLaughlin and others. 

Oregon. 

Eugene—The Morgan-Stansbie Company, authorized capi- 

tal $20,000. 
South Carolina. 
Greenyille—The Hunter-Wilson Lumber Company, author- 


ized capital $15,000; S. L. McBee, 8S. M. Hunter and Robert 
Wilson. 


jer 


Virginia. 
_Norfolk—Nichols Bros., authorized capital $50,000; C. K. 
Nichols, president; A. D. Nichols, vice president, of New 
York, and J. F. McDaniel, secretary and treasurer, of this 
city. 


Se ad id 





BUSINESS CHANGES. 


Alabama. 


LBirmingham—The W. H. Moore Lumber Company is out 
of business. 

Mobile—The Robinson Lumber Company is moving its 
headquarters to the Lumbermen’s building, this city. 

Mobile—L. L. Shertzer & Co.; partnership dissolved. 

Arkansas. 

Iielena—The Rex Hoop & Stave Company; Kenneth P. 
Alderman, of this city, made state agent. 

Hope—The Huntington Wood Manufacturing Company, of 
Huntington, Tenn,, will engage in business here. 

Little Rock—The Luhoilis Lumber Company; John B. 
Jones, of this city, appointed state agent. 

Little Rock—The Union Lumber Company; Roscoe Lynn 
appointed receiver. 





California. 


Truckee—The Truckee Lumber Company has moved to 
Oroville. 


Connecticut. 
Danbury—The Peck-Burkett Lumber Company will 
dissolve. ° 

Delaware. 
Clayton—The Clayton Enterprise Company; Charles 
Howell LeFevre, of Smyrna, appointed receiver. 

Georgia. 
Valdosta—The Peerless Lumber Company is out of 
business. 

Idaho. 


Murphy—tThe Childs Lumber Company; Charles Guthman 
has bought an interest. 

Murphy—tLhe Murphy Lumber Company has sold out to 
the Murphy Land & irrigation Company. 

Illinois. 

Aurora—The Alexander Lumber Company has increased 
its capital stock from $25,000 to $200,000. 

Chicago—The Atlas Floor Company recently began busi- 
ness at 360 Old Colony building. 

Chicago—The Crown Fixture Company; petition in bank- 
ruptcy. 

East St. Louis—The Interstate Planing Mill & Lumber 
Company; number of directors increased from three to 
seven. 

Monroe Center—Howe & Lee have been succeeded by C. 


A. Crosby. ; 
Indiana. 

South Bend—The National Wire Bound Box Company 

has increased its capital stock from $200,000 to $230,0U0. 
Iowa. 

Des Moines—The Carr & Adams Company; W. W. Carr, 
deceased. 

Dubuque—The Carr, Ryder & Adams Company; W. W. 
Carr, deceased. _ 

Lorimer—The Oregon Lumber Company has been suc- 
ceeded by the Neola Elevator Company, of Chicago. 

Kansas. 

Lawrence—The Lawrence Cabinet Company; partnership 

dissolved. a 
Louisiana, 

De Quincy—The Smith-Trotti Lumber Company; receiver 
appointed. 

Lockport—The Fair Cypress Company has sold its prop- 
erty to the Bowie Lumber Company; will continue business 
at the new location. 

New Orleans—Green & Knight are now the Green & 
Knight Manufacturing Company. 

New Orleans—The Louisiana Sash & Door Company was 
recently organized with C. F. Hardie as president at 922 


Common street. 
Massachusetts. 
Beverly—The Dexter Box Shook & Lumber Company is 
out of business. 
Fall River—A. Homer Skinner has been succeeded by the 
A. Homer Skinner Lumber Company. 
Weymouth—The Estate of J. B. Rhines has been suc- 
ceeded by the Rhines Lumber Company. 
Michigan. 
Detroit—The Dixie Lumber Company, incorporated in 
this city, will operate at Monroe, La. 
Minnesota. 
Minneapolis—Winnor & Adams have been succeeded by 
the Winnor & Adams Company. 
Mississippi. 
Hernando—Banks & Co.; George Banks, deceased. ’ 
Merrill—The Rose Lumber Company; involuntary pctl- 
tion in bankruptcy. 





Missouri. 
St. Louis—A. Bauer recently engaged in the wholesale 
and export lumber business at 507 Fullerton building. 
Nebraska. 
Omaha—The Omaha Planing Mill has been succeeded by 
the Omaha Planing Mill Company. 
New Jersey. 
Lambertville—The Estate of F. F. Lear is now Joseph 
G. Lear & Co. 
Perth Amboy—S. I. Wood recently engaged in the whole 
sale yellow pine lumber business. 
New Mexico. 


Monterey—The McRae Lumber Company, of Alamogordo, 
has opened a branch yard in this city. 


New York. 


Gasport—J..B. Pease has been succeeded by Waring & 
Perry. : . 
New York—The Atlantic Coast Lumber Company 188 
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changed its name to the Eastern Coast Consolidated Lumber 
Company. 

New York—The National Casket Company; office and 
jumber purchasing department located at 3 West Twenty- 
ninth street; F. E. Longwell, manager. 

(neida—The National Casket Company has removed its 
general office and lumber purchasing department io New 
York city. 

Cwls Head—S. G. Boyce has been succeeded by the Boyce 
& Amos Company. _ 

Wolcott—J. G. Strait & Son; partnership dissolved. 


North Carolina. 
l'ayetteville—The Fayetteville Planing Mill Company has 
been succeeded by the Gilmore-Rankin Lumber Company. 
Greenville—The Cabinet Veneer Company has increased 
its capital stock from $50,000 to $100,000. 
(Greensboro—The Southern Bobbin, Shuttle & Spool Com- 
pany is out of business. : 
lligh Point—The Forest Lumber Company, with head- 
quarters at Philadelphia, Pa., recently began business. 
kialeigh—J. W. Reed & Co. recently engaged in the 
wholesale lumber business. No yard. 
North Dakota. 
Stirum—F, C. Rector recently began business. 
Ohio. 
Cincinnati—The Swann-Day Lumber Company, with head- 
quarters at Clay City, Ky., recently began business. 
Cincinnati—The United Building Material Company has 


been reorganized. 
Oklahoma. 

Carnegie—The R. F. Brown Lumber Company has sold 
out to the A. L. West Lumber Company. f 

lloldenville—S. M. Gloyd has discontinued business here. 

kiefer—Crowell & Young recently entered the lumber 
business. ‘ ; 

Pauls Valley—The Waples-Painter Company has been 
succeeded by the Duffey-Newton Lumber Company. ; 

Sparks—The Minnetonka Lumber Company has discon- 
tinued business here. 

Oregon. 
Purns—Charles F. McKinney is out of business. 
Pennsylvania. 

Brandtville—M. E. Kraybill; petition in bankruptcy. | 

Dubois—The Hyde-Murphy Company, of Ridgway, will 
move here. 

Philadelphia—Charles G. 
continued by the estate. 

South Dakota. 


Henneous is selling out to Ira J. 


Blatchely, deceased; business 


White Lake—A. H. 
MacConnell. 
Tennessee. 


sristol—The Morton-Lewis-Wiley Lumber Company has 
sold out to the Peter-McCain Lumber Company. Poche 

Memphis—The E. Mossmann Lumber Company, of Fort 
Wayne, Ind., will locate here. P 

Nashville—The A. L. Hayes Company has sold its stave 
factory to the Home Building Company. 

Texas. 

Angleton—The G. W. Gayle Hardware & Lumber Com- 
pany will dissolve January 1; G. W. Gayle succeeds to the 
lumber business. 

Dallas—The Galloway Lumber Company has been suc- 
ceeded by the Harris-Varner Lumber Company. ‘ 

Dallas—The J. R. Neece Lumber Company will dissolve. 

Dallas—The Ragley-McWilliams Lumber Company will 
change its name to the Ragley-Saner Lumber Company. 

DeKalb—J. W. Clark has been succeeded by the DeKalb 
Tie & Lumber Company. 

ort Worth—The Boynton-Tims Lumber Company has 
dissolved. 

Fort Worth—J. E. Caldwell is out of business. 

Hereford—The J. F. Hoss Lumber Company is selling out 
to other dealers. 

Nacogdoches—The Nacogdoches Crate & Lumber Company 
is out of business. 

Veacock—P. H. Miller recently engaged in the lumber 
business. 

Somerville—Joe S. Thompson & Co. have been succeeded 
by Carey, Lombard, Young & Co., of Chicago. 

Willard—S. T. Stamford is selling out to the Thompson 
& Tucker Lumber Company. 

Virginia. 
Bridgewater—Thuma & Dovel are now J. Thuma & Son. 
Newchurch—J. C. Kelley & Bro. have been succeeded by 


H. E. Kelley. ‘ 
Washington. 
Stanwood—The J. F. Jacobsen Company (no yard) re- 
cently began business. sigs 
West Virginia. 
Marlinton—Paris & Williams (no yard) recently engaged 
in the wholesale spruce, hemlock and hardwood lumber 
business. 





Wisconsin. 
hinelander—E. R. Moore admitted as member of firm of 
ielson & Pierce and not as reported last week, 
ashton—The Estate of W. W. Taylor is selling out to 
Barker Lumber & Fuel Company, of Portage. _ 
‘reen Bay—The Olehafen & Lindquist Lumber Company 
ently opened an office in the Desnoyers building. 


BRITISH NORTH AMERICA. 


_ 


t 


Alberta. 
High River—The Westenhaver Lumber Company is selling 
out, 
Saskatchewan. 


‘uxford—The Baker-Reynolds Company has moved its 
general office to Moose Jaw. 


NEW MILLS AND EQUIPMENT. 


Arkansas. 


Mobile—The Louisell Lumber Company has bought a tract 
ol timber land on Pearl river and will build a logging road. 

lalladega—Material is being placed on the ground for the 
erection of the dry kiln and planing mill plant of the Tin- 
hey Lumber Company. 








Connecticut. 


New Haven—The Lampson Lumber Company will build a 
Storage building, 32x100 feet, of brick and fireproof con- 


struction, 
Florida. 

Bagdad—The Stearns & Culver Lumber Company has just 
completed one of the largest and best lumber sheds in the 
South. A double cut saw mill has been installed. 

Illinois, 

Cairo—Sears, Roebuck & Co., of Chicago, are contem- 

plating the erection of a sash and door plant and lumber 


yard in this city. 
Indiana. 


. Hazleton—H. P. Phillips has added a well equipped plan- 
ing mill to his business, as well as a large storage shed for 
dressed .lumber. 

b South Bend—The Birdsell Manufacturing Company has 
Ought four acres of land for a lumber yard. 


Kentucky. 


Paducah—The Mutual Wheel Company, of Moline, IIl., 
will establish a plant for the manufacture of wagon and 
buggy spokes. 

Louisiana, 

Wyatt—-The Wyatt Lumber Company, of this city, has 
bought 22,657 acres of timber land in Sabine parish and 
will establish a plant to develop same. 

Mississippi. 

Meridian—M. R. Grant, C. Cahn, G. C. Kendall and others 
are planning the establishment of a lumber mill, power and 
gas plant and the construction of logging road. 

Philipp—The Tallahatchie Lumber Company has begun 
the erection of a hardwood sawmill plant. The equipment 
consists of a 12-inch band with a 12-inch band resaw and 
auxiliary machinery. 


North Carolina. 


sowden—The Rowland Lumber Company bought timber 
land in Duplin county and will double its mill capacity to 
175,000 feet a day. 

Monroe—The Piedmont Buggy Company will build a fac- 
tory, 64x224 feet, with an annual capacity of 10,000 ve- 
hicles. 

Pennsylvania. 

Huntingdon—W. J. O’Marra is erecting a 2-story addition 
to his planing mill. 

Manor—The Beamer Handle Company has let the con-* 
tract for the reconstruction of its factory which was burned 
last summer. 

Union City—This city is to have one of the largest table 
factories in the world. The new plant will cost $300,000 
and the buildings will be of concrete. The plant will em- 
ploy 500 men. 

Williamsport—The Williamsport Planing Mill Company 
will build an addition to its plant, which will be used for a 
sash and blind department. 

Tennessee. 

Erwin—IF. Kk. Bradshaw is preparing to establish a band 
miil in Unicoi county to develop 20,000 acres of timber land. 

Memphis—The East End Hardwood Lumber Company has 
begun the erection of its hardwood mill. 

Texas, 

srenham—George M. Hall proposes to establish a $50,000 
furniture factory in this city. 

Houston—The Myers-Spaiti Manufacturing Company will 
erect a 4-story addition, 100x120 feet, at a cost of $50,000. 

Orange—-G. H. Pond’s plant is nearing completion. 

San Antonio—The Rinehart Construction Company, re- 
cently incorporated, plans the establishment of a sash and 
door factory. 

Utah, 

Salt Lake City—The Inter-Mountain Lumber & Milling 

Company will build a frame planing mill to cost $4,000. 
Virginia. 

Alexandria—-Ground was broken today by M. L. Rishiel 
for the erection of a planing mill, 50x90 feet. It will be 
operated by electricity. 4 : 

Wisconsin. 

Milwaukee—The A. I’. Meckelburg Sash & Door Company 
will erect a shed to cost $700. 

BRITISH NORTH AMERICA. 
Quebec. 


_ Sutton—The C. C. Manuel & Sons Company, of Richford, 
Vt., is building a plant in this city for the manufacture of 
butter dishes, clothepins and veneers. 





CASUALTIES. 


Illinois, 

Mound City—The planing and saw mill owned by the 
ilenry Reed Manufacturing Company was burned to the 
ground December 3, with a loss of $15,000, partially covered 
by insurance. 





Indiana. 

Winslow—The plant of the Greer-Wilkinson Lumber Com- 
pany was burned December 8 at a loss of $10,000. Sparks 
trom a locomotive are believed to have been responsible. 

Louisiana, 

Campti—Fire was discovered December 5 in the engine 
room of the l‘rost-Johnson Lumber Company. The dynamo 
and lighting apparatus were badly damaged, necessitating 
2a closedown for a few days. 

Crowley—The Toler Lumber Company sustained a loss of 
$4,500 by fire recently. wet 

Michigan. 

West Branch—The planing mill of Vickery Bros. was dam- 
aged by fire November 28, with no insurance. Origin of fire 
not known. - : 

Missouri. 

Kansas City—-December 11 the American Sash & Door 
Company suffered a severe fire loss. The contents of one of 
their large warehouses was practically destroyed, entailing 
a $70,00U loss, which was well covered by insurance. Spon- 
taneous combustion is presumed to have been the cause. The 
warehouse will be rebuilt at once. 


North Carolina, 


Spring Hope—Vire at the woodworking plant of the Nash 
County Manufacturing Company did $8,000 damage. 


Texas, 


Fort Worth—Fire of unknown origin partially destroyed 
the lumber yard of the Lyon & Matthews Company December 
5, causing an estimated loss of $25,000, partially covered by 
insurance. 

Madisonville—The plant of J. A. Hensarling was damaged 
by fire to the extent of $5,000 lately. Insurance, $3,300. 

Longview—The planing mill of the Castleberry & Flewel- 
len Planing Mill Company was destroyed by fire with a loss 
of $8,000. AS 

Virginia. 

Damascus—The T. W. Thayer Company lost its yard by 

fire*last week, entailing a loss of approximately $8,000, with 


no insurance. 
Washington. 


Snohomish—T. H. Williams & Co.’s dry kiln was consumed 
by flames, entailing a loss of $5,000, partially protected by 
$1,500 insurance. < i ’ 

Wisconsin. 


Milwaukee—Fire recently destroyed nearly 150,000 feet of 
hardwood lumber valued at about $4,000 at the lumber yards 
of the A. J. Lindemann & Hoverson Company. The loss was 
partly covered by insurance. 

Milwaukee—The furniture store of C. Niss & Sons was 
partially destroyed by fire December 12, with a loss of 
$100,000, 90 percent of which was covered by insurance. 

Racine—Fire destroyed the entire plant of the Racine 
Manufacturing Company December 12, resuiting in a loss of 
about $900,000, only partly covered by an insurance of 
$200,000. The plait will be rebuilt at once. 

Racine—The warehouse of the Mitchell-Lewis Company, 
filled with axles and other wagon parts, was destroyed by 
fire, causing a loss of $10,000, covered by a blanket policy. 


THE TANNATE TRIO. 


Three years and more of splendid service on top of 
long previous tests show the superiority of TANNATE 
F LAT BELTING. This is due to the following causes: 


Special tannage gives unusual strength, elasticity, 
and cling 
Only the better portion of the hide is tanned into 


Tannate. 
Superior workmanship and appliances secure thor- 
ough stretch, straightness and even balance. 


Notice we are speaking of Tannate Flat Belting to 
distinguish it from TANNATE ROUND BELT, which 
for over fourteen years has been outlasting ordinary round 
belts from two to five times, and is recognized as the acme 
in round belting. 

The youngest of the Tannate trio is TANNATE 
LACE LEATHER. It outlasts rawhide and other laces 
from two to five times or even six times. We offer it in 
hand cut lacing, and in backs with the stretchy part 
trimmed off. 

These all justify the claim that Tannate costs more per 
foot but less per year. 
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Jay S. Hamilton Lumber Co. 


314-15 Lumberman Building 
PORTLAND, ORE. 
MANUFACTURERS AND WHOLESALERS 


Pacific Coast Lumber 
“Square Brand” Shingles 


Long and Large Timbers 
A Specialty 

















CHAS.R. McCORMICK & CO. 


E. H, MEYER, Manager 
Manufacturers and Wholesalers 


Pacific Coast Lumber 


Large Timbers, Ties and Rail- 
way Material, Mining Timber 
SPECIAL BILLS FOR RUSH ORDERS ARE OUR SPECIALTIES 
605 Lumberman Bldg. 


Telecode PORTLAND, ORE. 
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Pine...... 
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SHIP TIMBER, 
DECKING. 


BARGE AND 
BOAT TIMBER. 


Proper Quality and Correct Manufacture 
Rough or Dressed. 


G. W. Gates & Co. 


PORTLAND, OREGON. 
Branch Sales Office, 201 Scott Bullding, SALT LAKE, UTAH. 























Pine and Fir | Box Shooks 


LUMBER MANUFACTURERS 
KLICKITAT PINE LUMBER COMPANY, 


PORTLAND, ORE. GOLDENDALE, WASH. 





WILLAMETTE VALLEY 
LUMBER CO. 


Oregon Fir 


HIGH GRADES. 


Large Timbers, 
Car Material, Yard Stock, 
Special Bills. 


DALLAS, OREGON. 


TELECODE. 








AMERICAN LUMBERMAN 
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Makes long messages short. 
Send for information to 


AMERICAN LUMBERMAN, 315 Dearborn St., CHICAGO, ILL. 














George C. May. 


KANSAS City, Mo., Dec. 14.—George C. May, manager for 
the Kansas Lumber Company, of Osage City, Kan., and one 
of the most prominent lumbermen in the central West, died 
in St. Mary’s hospital, this city, December 3, of uremia. 
The funeral was held at the First Methodist Episcopal 
church, of Osage City, Monday, December 6. ‘The services 
were conducted by Dr. S. S. Urner, and the Masons had 
charge at the grave. 

Mr. May was regarded as expert in every branch of the 
lumber business. His advice often was sought by dealers in 
many cities, and few men had so large an acquaintance in 
the trade as he. All the best years of his life were passed 
in the business. 

Mr. May was born in Pickwick, England, fifty-four years 
ago. His family was exceptionally good stock on his moth- 
ers’ side. She was a Pictor, of the well known family of 
Pictors, owners of the famous Bath building stone quarries. 
He had limited educational advantages, but would not use 
even what he had. 

“I'd rather go to jail than to school,” he often told his 
mother, and it was not until he came to America with his 
parents in 1873 that he began to realize the value of an 
education. 

The family settled in Wilkesbarre, Pa. There Mr. May 
did what nearly every other newly arrived immigrant does 
—went to work in the anthracite coal mines. Later he 
worked for a wealthy old lady of the town, and she took a 
notion to send him to school. She proposed that if he would 
become an Episcopal rector she would send him to Kingston 
seminary and pay all his expenses. Mr. May assented and 
began his studies. Later, however, he conscientiously de- 
cided he was not fitted for the priesthood and informed his 
benefactress that he would, under the terms of their agree- 
ment, have to quit school. Quit he did, and a short time 
later went to Kansas with a company of miners and went 
to work in the mines of Osage City. 

In two or three years he saved enough money to buy a 
modest home, and then married Miss Louise Main. At the 
time of his marriage he left mining for good and started his 
career as a lumberman. That was twenty-seven years ago. 
lie went to work for the Kansas Lumber Company as 
laborer at $1.25 a day. He liked the business and learned 
rapid!y. Soon he was promoted to the chief salesmanship— 
the best the yard ever had, according to W. C. Edwards, of 
St. Paul, Minn., president of the company. In the course 
of time the Edwards people offered to make him manager of 
the yard, but he was forced to decline on account of his 
lack of knowledge of gg gy and other things. That 
was a hard blow for him, but he got right after it. He 
hired a special teacher and set out to learn bookkeeping in 
a great hurry. At that time he could not do the simplest 
problems in fractions, or even long division. So bright was 
his mind, however, that in a very short time he got to be 
an expert in figures and in all other branches in which he 
was lacking. 

Soon after this he received another offer of the manager's 
place. ‘‘Thank you”; he’d take it. He did take it and 
made good. His success, considering the tremendous handi- 
cap under which he started, is one of the marvels of modern 
business. Not only did he make a big financial showing with 
his lumber yard, but he wrote of lumber and made speeches 
about it. He was in great demand as a speaker in lumber- 
men’s meetings. He could present his subject in such a 
breezy, refreshing manner that his hearers were highly 
entertained. In other words, he was a true humorist, be- 
cause he could talk about lumber and make people laugh. 

Aside from lumber, Mr. May’s great diversion and pleas- 
ure was literature. He knew more theology than many 
clergymen and more history than many a statesman. He 
was an ardent student of Shakespeare and the Bible and 
read extensively along almost every line save fiction. 

While ill in the hospital a few days ago he asked a 
relative to bring him something to read. It was suggested 
that some light fiction would be well as a chance. No, he 
would not have it. Bring him some theological work or the 
Bible, he said. Among the other books taken to him at that 
time was Dean Swift’s works. He enjoyed it hugely, but 
already had read it twice. 

Mr. May’s death is a serious loss to the trade and to the 
community in which he lived. Osage City is not quite so 
good a town and the lumber business is not quite so good 
a business since he has gone. 

Mr. May was conducted to his last resting place amid a 
blinding snowstorm. This did not deter a large company of 
friends and business associates from assembling to do him 
honor. All the business houses of the town closed during 
the services, and practically — business man was present 
at the funeral. Among the lumbermen attending from out- 
side Osage City were W. R. Edwards, of St. Paul, one of the 
Kansas City Lumber Company officials; W. I. Miiler, of 
Topeka; Messrs. Westmacott, of Hutchinson; Evans, of 
Emporia; Pierce, of Topeka, and others. 

“We have suffered a serious loss in a business way,” said 
Mr. Edwards, “but aside from this we have lost a valued 
friend and adviser.” 

The Kansas Lumber Company's business at Osage City, 
of which Mr. May was part owner, will be continued under 
the direction of his eldest son, Albert B. May, manager for 
the Baldwin Lumber Company, Baldwin, Kan. Miss Winnie 
Grosvenor will have charge of the office, and Harry May 
will direct the sales department. 





Allan M. Ramsey. 


BAINBRIDGE, GA., Dec. 9.—Allen M. Ramsey died at his 
residence in this city early Thursday morning, December 9, 
after an illness of several months. Mr. Ramsey was born 
in Meridian, Miss., July 3, 1867. Although his early ad- 
vantages were limited, he became, by his own indomitable 
efforts, one of the most prominent and highly respected 
citizens of this section and, as president of the Ramsey- 
Wheeler Company, one of the best known lumbermen in the 
South. He was a popular and honored officer of the Benevo- 
lent Protective Order of Elks and Knights of Pythias and a 
faithful member of the Episcopal church. 

Mr. Ramsey leaves a wife and two children, besides one 
brother and three sisters: Wood meget. of Dallas, Tex. ; 
Mrs. Taylor, of Babcock, Ga.; Mrs. Colvin, of Birmingham, 
Ala., and Miss May Ramsey, of Bainbridge, Ga. 

Tolling bells, silent streets, nor closed doors can not 
express the significance of the solemn, sorrowful procession 
that slowly wended its way to the silent city of the dead. 
Flowers, white and pure, gathered out of season and be- 
stowed by tender hands but reflect the purity of his life and 
loving care of faithful friends. Words, soft spoken and 
sincere, but feebly tell the love by which they were begot. 
Tears, many and bitter, speak of suffering and of sorrow, 
the companiofis of death, going hand in hand, intruding 
where they will, crushing ambition and destroying hopes 
that live not beyond the grave. Consolation is vain, philos- 
ophy fails, and fortitude alone remains, while memory lives 
over again old hopes and old times. 

Friends, old and true, will miss and mourn him. The 
old places will know him no more. And who can measure 
the void of a desolate hearthstone? Who can call back the 
voice that was wont to mingle with childish prattle? Who 
can recall his footsteps to hasten home again at eventide? 
Who can console these little ones as they learn from year 
to year the full measure of-their loss? 

Though cut down before the leaves Were full grown, or 
the blossoms full blown, along the path of life he marked 
full many a milestone with go deeds and noble efforts to 
point the way to those who follow. 


Augustus J. Nickerson. 


SEARSPORT, ME:, Dec. 10.—In the death of Augustus J 
Nickerson, lich otcurred at Portland, Tuesday, of Bri. 
disease, Searsport loses its most prominent business 
and one of the wealthiest residents of the town. He 
one of the largest grain dealers in Waldo county, and . 
engaged in shipbuilding, having built three vessels, 


schooner Sally J’on in 1884, the schooner Georgia Gilke,, a 
1890, and the barkentine Mabel I. Meyers in 1891. H« 1g 
associated with Edward C. Pike in the spool manufactwu ing 
business and in the manufacture of barrels, the firm em; 


ing about fifty men the year round. He was also inter <q 
in the electric light company and many other indus'!: jes 
During the civil war he served in the United States 
and was a member of the crew of the steam frigate Col: 
and participated in both battles at Fort Fisher. 





Charles L. Hathaway. 


3ANGOR, ME., Dec. 10.—Charles L. Hathaway, of P: 
dumkeag, one of the best known men in Penobscot co 
died at his home Monday morning, December 6, from s' 
gulated hernia. Death came unexpectedly after an ilivess 
of a few hours. He was 72 years old. Two daughivrs, 
Mrs. Andrew Libby, of Houlton, and Mrs. Charles D. W jit- 
ter, of Passadumkeag, survive. Nearly all his life Mr 
Hathaway was engaged in the lumber business, being : 


ciated with his son-in-law, Charles D. Whitter, in the lum er 
firm of Hathaway & Whitter. As a member of the Masonic 
order he was prominent, belonging to the blue lodge and ‘he 


chapter. He was also a Patron of Husbandry and a mei 
of the Ancient Order of United Workmen. He was a meter 
of the Madockawando Club in this city, where he wil! be 
greatly missed. 





T. W. Chisolm, 


NEW ORLEANS, LA., Dec. 13.—After an illness of ‘ive 
weeks, T. W. Chisolm, 64 years old, for seven years land 
and timber agent for the Anchor Saw Mill Company, died 
at his home in Ellisville, Miss., last Friday, December 10), of 
pneumonia. Prior to his removal to Ellisville he was for a 
number of years timber and real estate agent for the Moreton 
& Helm Lumber Company, making his headquarters at Bogue 
Chitto. At the time of his death he was also vice president 
of the Ruffin Mercantile Company, one of the largest mer- 
cantile concerns in Ellisville. He leaves a wife, two daugh- 
ters and one son, Dr. J. W. Chisolm, of Bogue Chitto. The 
funeral was held from the Baptist church at Ellisville, 
Sunday morning, under Masonic auspices. 





John Foster. 


HANSON, MAss., Dec. 8.—John Foster, of the John Foster 
Company, manufacturer of lumber and boxes, died this 
morning at the Brockton hospital, from an operation. Mr. 
Foster was born in Pembroke, March 12, 1842. He had con- 
ducted large business interests in this section of the country 
for forty years, and, besides the lumber and box mills, had 
large rubber interests in Maine and other states and was 
also extensively engaged in cranberry raising. Mr. Foster 
was twice married. His first wife died about four years ago. 
His second wife and his 5-weeks-old daughter survive him. 


John E. Starr. 

BuFFALO, N. Y., Nov. 8.—John E. Starr, a member of the 
O’Donnell Lumber Company, of Dunkirk, and general fore- 
man of the sash and door department, died Monday of cir- 
rhosis of the liver, at the family home in Lion street. Mr. 
Starr was born in Michigan in 1856 and when 5 years of 
age came to this city with his parents. He was a member 
Sr the Masonic order. His wife and two daughters survive 

m. 








Captain A. Nilsson. 


PORTLAND, ORE., Dec. 11.—Capt. A. Nilsson, master of the 
steam schooner Johan Poulsen of the Loop Lumber Company, 
of San Francisco, died in that city on the morning of Decem- 
ber 7 as a result of an operation for intestinal trouble. The 
Johan Poulsen is plying in the lumber trade between Port- 
land and San Francisco, and Captain Nilsson was well known 
and popular with all the millmen here and down the 
Columbia river. He had an interest in the vessel. He 
leaves a wife and three children. 





Mrs. W. J. Temple. 


Oconto, WIs., Dec. 14.—Mrs. W. J. Temple, wife of one 
of Oconto county’s old time lumbermen, died recently at 
North Loup, Neb. Mrs. Temple came to this city in 1855 
and was married here to Joshua Temple, forty-five years ago. 
Mr. Temple was engaged in the lumber business for many 
years. They afterwards moved to Nebraska, where Mr. 
Temple engaged in the mercantile business. 


H. M. Foley, 


MEMPHIS, TENN., Dec. 15.—Word has just been received 
of the death of H. M. Foley, secretary of the H. D. Williams 
Cooperage Company, of Leslie, Ark., which occurred near 
that town Sunday afternoon. He and two young ladies were 
riding in a motor car on the tramroad of the company, and 
when coming down the side of the mountain Mr. Foley lost 
control of the car, which jumped the track and fell on him, 
killing him instantly. The remains have been shipped to 
his old home at Leslie, Mich. 








Allan Taber Paul. 


Allan Taber Paul, well known in lumber and real estate 
circles, died Tuesday morning, December 7, at his residence, 
519 Surf street, Chicago. He was born at Keokuk, !owa, 
May 21, 1863, and was a member of the Chicago Athictic 
Club and of the Delta Thu Delta fraternity of Harvard 
college, of which he was a graduate. He is survived by hs 
widow. Interment was at Graceland cemetery. 


HYMENEAL 














Burns-Divers. 
SPoKANP, WASH., Dec. 6.—Henry Joseph Burns, . well 
known manufacturer of blow piping and dust collector nt 
tems of this city, was united in marriage November =: * 


St. Mary’s, Ida., with Miss Hazel Divers, daughter of ‘'T- 
and Mrs. Frank Divers, of Potlatch, Ida. The wedding — 
a quiet affair, at which were present only the intimate 
friends of the contracting couple. The bride’s father 's 
superintendent of the planing mill of the Potlatch eager 
Company and has been for three years, prior to which » 
was for twenty-one years with the Brown Bros. Lumbes 
Company, of Rhinelander, Wis. Mr. Burns has a large ©'rcle 
of acquaintances among the saw mill and planing mill ©) om 
ators in the Spokane territory and throughout the — 
Empire. Mr. and Mrs. Burns will be at home after /4 
uary 1 at 1822 Augusta avenue, this city. 
i i i il 


Lambert-Meriwether. 


MEMPHIS, TENN., Dec. 6.—U. S. Lambert, of A. B. Nickey 
& Sons Company, will join the ranks of the Benedict 
the very near future. Cards have been issued by Mrs. sat- 
Meriwether, of this city, announcing the approaching a 
riage of her daughter, Miss Lucille Jane Meriwether, 
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M:. Lambert. The ceremony will be performed at the Cen- 
tr«| Baptist church on the evening of December 8. The 
pride elect is very popular among the younger social set and 
M:. Lambert has a host of friends not only in Memphis, but 
th:oughout hardwood lumberdom, who are already congratu- 
la. ing him upon the wisdom of the step he is about to take. 





Seiffert-Allen. 


MOLINE, ILL., Dec. 18.—Mr. and Mrs. Frank Gates Allen 
have announced the engagement of their daughter, Miss 
Marjorie Allen, to Otto H. Seiffert, of Davenport, Iowa, son 
ot H. O, Seiffert, of the H. O. Seiffert Lumber Company. 
~.e wedding will take place the latter part of January. 
Mss Allen is a graduate of Smith, is noted for her beauty 
and is r talented musician. Mr. Seiffert is a graduate of 
Horvard, 





Kester-Rogan. 


BRISTOL, TENN., Dee. 15.—Invitations have just been 
issued by Major and Mrs. George Frederick Rutzler, of 
Charlotte, N. C., to the marriage of their niece, Miss Ora 
Belle Rogan, of Bristol, to Mr. James Herbert Kester, of 
hland, N. C., to be solemnized at their home, White Crest, 
near Charlotte, December 21. Mr. Kester is a prominent 
young lumberman and well known as a hardwood buyer 
over several states. He is secretary and treasurer of the 
Southern Hardwood Lumber Company, of Ashland, N. C., 
and until recently was manager of the company’s Bristol 
branch office. 


> 


tt 





Sturdivant-Van Ressler. 


INDIANAPOLIS, IND., Dec. 16.—Word is received of the 
marriage of Webster Howland Sturdivant to Miss Anna Van 
Ressler, Wednesday, December 15. Mr. Sturdivant covers 
Ohio for the D. J. Peterson Lumber Company, of Toledo, 
and Miss Van Ressler was a stenographer in the office of 
the Robert Jenks Lumber Company, of Cleveland. Another 
merger of lumber interests. 





Peterson-Jenson. 


OssEO, WIS., Dec. 15.—M. J. Peterson, manager of the 
North Star Lumber Company’s yards at Osseo, and Miss 
Anna Jenson, of Monango, N. D., were united in marriage 
December 6 at Minneapolis, Minn. 


TROUBLE AND LITIGATION 


It having been reported that the Day Lumber Company, 
of Tangipahoa, La., had been placed in the hands of a 
receiver, telegraphic inquiry of New Orleans on Thursday 
supported the rumor but brought out the additional informa- 
tion that the step was the result of temporary embarrass- 
ment only and for the purpose of conserving the assets, 
which the company claims far exceed its liabilities. Bx- 
planation is made that the concern has been expanding 
rapidly and has done a large business, so that the low price 
of lumber and the stringency of the money market make the 
receivership desirable. A statement issued November 1 
showed the assets to exceed its liabilities by about $250,000. 
The president of the company is W. G. Day; vice president, 
M. Day, and the secretary and treasurer, H. C. Day. ‘The 
company, until recently, had an office in the Hibernia build- 
ing, New Orleans, but removed it to the main office at 
Tangipahoa not long ago. 

















BIRMINGHAM, ALA., Dec. 9.—A petition in bankruptcy was 
filed today in the federal court by creditors of the W. H. 
Moore Lumber Company, of this city, who allege that the 
Moore Lumber Company transferred a lot of city property 
for $11,500 ubout December 1 with the intent of preferring a 
creditor. A receiver was asked for at once. 


PHILADELPHIA, Pa., Dec. 7.—Alleging breach of contract 
and placing $50,000 as the sum sought to recover, action 
has been brought in the supreme court by William C. 
Ilrench, of Camden, N. J., on behalf of Frederick C. 
Righter against Charles K. Parry, of the Parry Lumber Com- 
puny, of this city. The suit ‘is the outcome of a business 
transaction between both parties to the suit. 


SPRINGFIELD, ILL., Dec. 6.—John A. Hope, of St. Louis, 
fo., bought at the bankruptcy sale at Palmyra, IIll., De- 
nber 2, the plant and all the property of the National 
t Wood & Cresoting Company for $11,000. The sale was 
ide under the direction of E. 8. Robinson, of this city. 


cbow 


ANACONDA, Mont., Dec. 4.—A petition to appoint a _ re- 
ver for the Montana Milling Company has been filed in 
» district court of this city by Linda Ridge. It is alleged 
at John Milch is the only officer of the company; that he 
s the books and property under his control, that he has 
‘used to call a meeting of directors or stockholders and is 
nning the company in debt. It is also charged that Mr. 
‘lech is converting the earnings to his own use. 


- 


WHEELING, W. VA., Dec. 7.—Notice of an application for 
e appointment of a receiver for the McDonald Planing 
11 Company, of this city, was filed with the clerk of the 
‘cuit court yesterday. The assets are given at $16,526 
d liabilities $19,518.76, to which should be added, to 
ver the 102 shares of fully paid up stock issued to date, 
0,200, making the total liabilities amount to $29,718.76. 
e planing mill was destroyed by fire several months ago 
d it is said that the company never fully recovered from 
tve financial reverses it met with as a result of the fire. 


SEATTLE, WASH., Dec. 5.—The suit of E. F. Swift, of 
‘ieago, et al. against Lester W. David, of this city, for 
*250,000 for an alleged shortage in the amount of uncut 

nber which Mr. David and his associates contract to de- 

er to Swift and his associates has been decided in favor 

’ the defendants. E. F. Swift is the brother of Louis F. 
swift, the Chicago packer, and with him in the lumber 
‘cal are associated Peter Jensen, former United States sen- 

or of Nebraska, and A. D. McRae, president of the Fraser 
iver Lumber Company, of New Westminster, B. C. Before 
‘he commercial depression of 1907 Mr. David sold to these 
parties his Fraser river saw mills, together with the 
Anacortes Box & Lumber Company, of Anacortes, agreeing 

S part of his side of the contract to furnish uncut timber 
io the amount of at least 1,000,000,000 feet. Payments by 
ihe Chicago parties ceased when it is alleged there was 
577,500 still due on this contract. The Chicago parties say 
(hey ceased payments because there was a big shortage in 
ihe amount of timber delivered and brought suit in the Van- 
couver courts to compel David to make the alleged shortage 
so0d. In the meantime Mr. David inaugurated two suits 
against Swift and his partners in the Seattle courts which 
are now pending. 





Marqurrtr, Micn., Dec. 11.—The supreme court last 
week handed down a decision affirming the decision of the 
lower court in the case of the Bellows Falls Manufacturing 
Company versus the Cleveland-Cliffs Iron Company. The 
defendants furnished machinery to the Cleveland-Cliffs Iron 
Company for the Munising Paper Company. ‘Two-thirds of 
the payments were made when the machinery proved unsat- 
isfactory and not what was guaranteed and it was rejected. 
The Bellows Falls company began suit to recover $1,000 


— 


balance due and the Cleveland-Cliffs Iron Company filed a 


cross suit for the $2,000 already paid. ‘The case was dis- 
posed of by Judge Steere favorably to the defendants. 


New ORLEANS, LA., Dec. 14.—After hearing the applica- 
tion of the Catahoula bank for a receiver for the Four 
Rivers Lumber Company, of Jonesville, Judge Simon, of 
Harrisonburg, appointed Captain J. ’. Swayze receiver 
last week, fixing his bond at $5,000 and ordering him to 
take possesion of the company’s assets. It is stated that 
the plant will be operated under direction of the court, for 
the benefit of the company’s creditors. 


CLEVELAND, OHIO, Dec. 8.—The Ohio Box & Cooperage 
Company, of this city, was duly adjudicated a bankrupt 
November 12, and the first meeting of its creditors will be 
held at the office of Harold Remington, referee in bank- 
ruptcy, 945 Society for Savings building, this city, Decem- 
ber 11 at 10 a. m. 


BRISTOL, TENN., Dec. 7.—C. B. Allen and others filed a 
eross bill before Chancellor Hal H. Haynes, of this city, 
this week, asking for the appointment of a receiver in the 
ease of the Standard Oak Veneer Company, formerly of 
Johnson City, of which J. R. Gardner has been receiver. 
Judge Haynes handed down a decision some weeks ago dis- 
solving the receivership, on the ground that it was not 
justified. The cross bill has been argued and Judge Haynes 
has taken the matter under advisement. 


ParKersBurG, W. VA., Dec. 14.—I. F. Hornbeck, of 
Uniontown, Pa., and A. B. Skelton, of Cambridge Springs, 
Pa., president and secretary of the Ball Land & Lumber 
Company, were in the city this week in consultation with 
their attorneys on matters pertaining to an injunction issued 
against their company. The company several months ago 
took possession of a tract of timber in Monongalia county 
which they had leased and E. R. Prince, of this city, was 
placed on the property as superintendent, with the inten- 
tion of cutting and manufacturing the timber. Other parties 
who claimed title secured an injunction in the state court 
and it is on this point that the officers of the company are 
here conferring with their attorneys with a view to carrying 
the case to the federal court for final hearing at the earliest 
possible time. 


NORTH ATLANTIC. 


Outlook for Next Spring’s Building Better Than for 
Many Seasons — Manufacturers Make Con=- 
cessions on Account of Stock-taking. 





Boston, Mass., Dec. 14.—The outlook for an early 
start on building operations as soon as spring opens is 
better than for several years. Architects are busy and 
have a large amount of work ahead. One large archi- 
tectural concern says it will be rushed for the six or 
eight months on plans already filed. . 

Trade has not been active for two weeks. Buyers 
wish to dispose of as much stock as possible before they 
are obliged to take account of stock. Oftentimes at this 
season lumber manufacturers make a little lower rate 
on some classes of stock so as to transfer the lot from 
their books to a customer’s. After the middle of Janu- 
ary buyers will be in need of lumber and the retail 
yards will begin to place larger orders for early ‘spring 
delivery. 

Clapboards this season have been in good call at high 
prices, and shingles have been easy with very little 
demand. Many of the 3-family houses put up during 
the last six months have been finished with clapboards 
where the builder could have used shingles at a much 
lower price. 

The Shawmut Storage Company, Atkinson street, has 
ceased operation and the property used for the storage 
of lumber has been taken over by the New York, New 
Haven & Hartford Railroad Company, which owns the 
land. 

Charles M. Hamlin, representing Wistar & Underhill, 
Philadelphia, Pa., has been calling on the trade in this 
city. This house is doing a large business. Mr. Hamlin 
is a young salesman who has made a host of friends in 
this section. 

A new steamship line is to operate between Boston and 
Galveston, Tex., making stops at Charleston, 8. C., and 
Jacksonville, Fla. Such a line has been needed for many 
years. This gives Boston the first direct water con- 
nection with Galveston. The line will be maintained by 
the Mallory line in connection with the Clyde line. The 
starting of this service is the direct result of the demand 
of the Boston Chamber of Commerce, of which many 
Boston lumber merchants are members. Other schemes 
for increasing the freight facilities of Boston are being 
taken up by this organization. 

Amos §S. Crane has been appointed traffic freight man- 
ager of the Boston & Maine Railroad Company. He 
succeeds the late M. T. Donovan. 





THE PENOBSCOT RIVER DISTRICT. 


Banoor, MeE., Dec. 11.—The first cold snap of the 
season, Friday, skimmed the Penobscot with ice, but the 
port of Bangor is still open to navigation, indications 
pointing to a very late closing. Considerable lumber has 
gone forward this week, and vessels are still loading. 

Loggers complain of unfavorable conditions in the 
woods, the warm weather and heavy rains of November 
and early December overflowing the swamps and making 
all lowland roads soft and boggy. Thus far operations 
have been chiefly confined to high lands. ; 

The property in the township of Drew, formerly owndl 
by M. E. Sprague, who failed about two years ago for 
several hundred thousand dollars, has been sold by the 
Eastern Trust & Banking Company, to James Rice, of 
Bangor. The property includes about 9,000 acres of 
timber land, a farm of 450 acres, a saw mill, fifteen 
dwellings, boarding house, store and offices, and was 
acquired by the bank through foreclosure of mortgages. 
Mr. Rice has sold the mill, dwellings, boarding house, 
store and other property around the mill to Mr. Sprague, 
who will resume operation. 
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We Can Ship Immediately 


FIR FLOORING 
AND CEILING 


All Grades 


Red Cedar Siding 


All Grades 


LATH AND SHINGLES 








FERRY-BAKER LUMBER CO. 


Main Office and Mills: 
EVERETT, WASHINGTON 


Minneapolis Office: 1029 Lumber Exchange 











Try us on 


Mixed Carloads 


FIR = 


DROP SIDING. 
FINISH. 
STEPPING. 
CEILING. 
BATTENS. 


BEVEL SIDING. 
SHINGLES. 


RED CEDAR 








McWilliams & Henry, I<. 


3s at 
MINNEAPOLIS, MINN. | EVERETT, WASH. 








-™FIR and CEDAR* 


LUMBER 


ALL GRADES OF 


Red Cedar Shingles 


oe IN TRANSIT 
Manufacturers and Wholesalers 


HQ. SEIFFERT CO. 


EVERETT, WASH. 




















Eastern Office, W. W. VAWTER, Rep ive, Mi li 
MILLS AT E\'ERETT AND MONROE, WASH. 











will find it to their advantage 


HARDWOO to send for free sample pages 
LUMBES ¥Ek of the “Climax Tally Book.” 


American Lumberman, Publishers, 315 Dearborn St., Chicago 
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“DOLLARSFor DEALERS’ 


There is a good profit in sight all the time for the dealer who 
handles Cyclone Ornamental Fences. You can just as well have 
this profit, for we want to deal with you, and it’s no trouble for 
you to sell Cyclone Omamental Fences. Their substantial con- 


|'CY CLONE 


° 


E it a 
ORNAMENTAL FENCES 


"| struction and artistic patterns will attract buyers. Our fences [ 
are fully up to representation and will please your customers. 
Prices are low enough to enable you tomake a handsome profit. Write today, 


CYCLONE FENCE COMPANY 


WAUKEGAN, ILLINOIS 
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Quick Shipment 


WE WISH TO MOVE 
10 Cars 8" No. 2 Shiplap 10 to 16 ft. 
Western Pine. 


5 Cars 8" No. 3 Shiplap 10 to 16 ft. 
Western Pine. 


3 Cars 2x4—16 Fir and Larch. 
4 Cars 2x6—16 Fir and Larch. 
Can furnish good assortment yard 


stock of Western Pine. Ask for our 
low prices. 











Wm. Musser Lumber 
& Mfg. Co. 


SPOKANE, WASHINGTON 

















We Want to Move 


A QUANTITY OF 
Western Pine Shop 
Idaho White Pine Match Plank 


—and 
Idaho White Pine Yard Stock 


Bement-Harold Lumber Co. 


Manufacturers and Spokane, Washington. 


Wholesalers. 


—-WA-MI-CO> 


Brand DOORS made of 


ESTERN thd INE 
ILL ELL ROMPTLY 

















Because they will please your trade. 


WASHINGTON MILL COMPANY, 
mee SPOKANE, WASHINGTON. 


If you are in the BOXES get the LOWEST 

Market for PRICES from the 
POKAN 

PHOENIX LUMBER CO., “AOKI 


E. F. CARTIER VAN DISSEL, Manager. 























THE MARKETS. 


For Editorial Review of Current Market Conditions 
See Page 32. 





While the last week has seen some tapering down 
of business, the volume has been fairly satisfactory, 
and although the retail trade has seen some slowing 
down in trade, even in this branch of the business the 
general prevailing mild weather, with an absence of 
severe and prolonged storms, has encouraged the con- 
tinuance of buildings and of outdoor lumber consump- 
tion, so that the retail trade has fallen off less than is 
usual in December. 

Lumber receipts by rail at Chicago for the week 
ended December 11 were 56,076,000 feet, an increase of 
1,186,000 over the corresponding week in 1908. Re- 
ceipts from January 1 to December 11 were 2,467,463,- 
000 feet, an increase of 531,781,000 feet over the same 
period last year. Shipments of lumber for the week 
ended December 11 were 20,174,000 feet, an increase 
of 2,693,000 feet over the corresponding week last year. 
Total shipments from January 1 to December 11 were 
922,807,000 feet, an increase of 199,897,000 feet over 
the corresponding period last year. Receipts and ship- 
ments of shingles, however, show heavy decreases. , 


Chicago Lumber Receipts and Shipments. 
Reported by George F. Stone, secretary of the Board 
of Trade: 


RECEIPTS—WEEK ENDED DECEMBER 11. 


Lumber. Shingles. 
Saas re rrern ar ee ee 56,076,000 2,166,000 
EN ea phane 56510, 5:06 6 me aoe obese 54,890,000 10,270,000 

IE ike b00ee bain een [eee lk swdeaewee 
PD i tii cen mentiin. A mamee eae 8,104,000 


TOTAL RECEIPTS JANUARY 1 TO DECEMBER 11. 


Lumter. Shingles. 
BD 2.i6% dca Kees eacaee sss.) 493,198,000 
| Perr rarer er ere ewe oe or ert eS 1,935,682,000 534,179,000 
ECC ee oe Pye oS eee 
ND fines Kn ke beeen, de ereatneee 110,986,000 

SHIPMENTS——-WEEK ENDED DECEMBER 11. 

Lumber. Shingles. 
RE at ne Sees 20,174,000 4,111,000 
EE. 5p 4 Secbiesei oi erecei a oie le lace ahe ete 17,481,000 12,095,000 
RO ee pS eee ee 
PN, sieices hale Shwe oe ema eee 7,984,000 

TOTAL SHIPMENTS JANUARY 1 TO DECEMBER 11. 

Lumber. Shingles. 
RN x 5 ohn aie wis cm wh orn 922,807,000 426,073,000 
RE 86-5 o-ciw alee Read rincea ee as ae 722,910,000 508,276,000 
Ie Pe cE A rere 
DEE, cc ckGckbhekesaee, we eee kets 82,203,000 


RECEIPTS BY WATER. 
Lumber. 
Week ending December 11.... VS O° eae 
Permits issued by the Chicago building department 
for the week ended December 15 were: 
Crass 


Shingles. 





S—- No. Value. 
Op SF a ee Ra 3 $ 1,950 
$ 1,000 and under $ 5,000............. 28 74,300 
5,000 and under Se 14 92,600 
10,000 and under AS orn or 15 218,400 
25,000 and under SRS reece 5 113,000 
50,000 and under 100,000............. 1 60,000 
PD oS elias co a recebik sw ee ips 618-b 4: dny- rattle 64 $ 560,250 
Average valuation for week.......... ee 3,75. 
Totale previous We... 2. cccecccee 136 1,463,300 
Average valuation previous week...... nade 10,760 
Totals corresponding week 1908...... 148 1,323,400 

Totals January 1 to December 15, 

 tatn nas dias Mane geet 0.60% 8,931 83,405,569 
Totals corresponding period 1908..... 9,461 63,648,440 
Totals corresponding period 1907..... 7,585 58,914,670 
Totals corresponding period 1906..... 7,992 63,445,407 
Totals corresponding period 1905..... 6,763 60,258,425 
Totals corresponding period 1904.....5,420 42,053,945 
Totals corresponding period 1903.....5,031 38,345,910 
Totals corresponding period 1902..... 4,920 48,917,115 





Northern Pine. 


Chicago. Price conditions prevailing in the northern 
pine market are decidedly firm for No. 3 and better. 
It would not be at all surprising if an advance occurred 
on many of the items in the upper grades after the 
first of the year. Most of the lake manufacturers have 
shut down for the season, and with the close of this 
week receipts by water will have stopped until spring. 
Wholesale stocks in Chicago, by reason of unusual 
effort on the part of the yard men and by large requisi- 
tions from the Georgian Bay district, have been 
brought into fairly good condition, or will be when the 
lumber now on the docks is sorted and placed in piles. 
Nos. 4 and 5 are the weak items on the list. 








Minneapolis, Minn. Movements have been small in 
consequence of the railroad strike and the ending of 
the selling season. In normal conditions the trade 
would not have been large. A continuation of the 
strike is looked upon by wholesalers as having a tend- 
ency to boost prices. No new lists have been made. 
Country yards are taking account of stock just now 
and find many lines in bad condition. Buying is ex- 
pected to be héavy when it starts. 





Saginaw Valley. Trade conditions continue satis- 
factory and the movement of pine products is active 
and far ahead of last year’s. Dealers are holding 
good pine very firmly and despite the large receipts 
there is a scarcity of high grade pine lumber in this 
market. The cheaper grades also are firm. The wood- 
working plants all are busy. There has been an 
abundance of millwork and sash and doors have been 
in good demand. The box trade is also considerably 
improved. Box cars are wanted to move stock in. 


Cleveland, Ohio. The average demand for white 
pine is quite good. Pattern stocks and box lumier 
continue if good! demand, with small orders to round 
out stock making up in other branches. From ihe 
manner in which orders are being received dealers feel 
that some very good business will be placed imme- 
diately after the first of the year. 





Pittsburg, Pa. There is a fair demand for white 
pine in the Pittsburg district and prices remain undis- 
turbed, except for a slight tendency to stiffen in the 
common grades. Stocks are growing more scarce and 
dry stocks are so badly broken that it is difficult to “ill 
any considerable call for material without many in- 
quiries going out and gathering in odd lots from vavi- 
ous points. Shipments by vessel to lower lake ports 
have ceased and figuring on spring stocks is now going 
on. Measuring up the needs of the trade and its nor- 
mal growth during the winter it is believed that a 
spring demand will be unusually active. In fact the 
best for a long time. 


Buffalo, N. Y. Trade is good, where there is not 
too much low grade in the stock, and that is doing 
better. Sales of cuts and such grades are good and 
the trade is feeling hopeful, though the jobber is in- 
clined to say he is not getting the margin that the 
mills ought to give him. 





New York. Demand continues steady with a more 
substantial increase from suburban sections. City 
yards are not ordering much, but outside orders for 
mixed car lots are steady, and the outlook good. There 


has been a better inquiry for box since the first of 
the month. 





Eastern Spruce. 


Boston, Mass. Very little new business has been 
reported in this market during the last week. Prices 
generally are well held at a level that the majority 
of buyers do not believe can hold for long. Manu- 
facturers who have a fair volume of orders are not 
forcing sales. Many of the buyers think present prices 
can not hold after the winter mills get under way. 
The eall for frames, 9-inch and under, has been light, 
$24 being the ruling price. Random has shown no 
improvement and prices are unchanged. Boards are 
in moderate request. 








New York. This market continues firm. Arrivals 


‘ have been frequent, but promptly taken care of, and 


reports indicate that manufacturers who have sized 
up the situation correctly have been preparing for 
active operations during the winter, and the opening 
of spring will see a good supply on hand for sale at the 
higher prices expected to be realized. 


Pittsburg, Pa. Trade is fairly active and stocks are 
not overplentiful. The list of last spring seems to 
hold well, but not the least effort is made to bring the 
prices to higher levels. Eastern buying is satisfactory 
and is likely to continue under present conditions for 
the remainder of this month. 


White Cedar. 


Chicago. There is a fair demand for telegraph and 
telephone poles, particularly 40-foot and other long 
lengths. Also, there is considerable inquiry for posts 
from line yard companies and individual users. It is 
reported that cedar operations in the north will be 
small this winter, which will certainly have a tendency 
to firm up the market next year. 








OOOO 

Minneapolis, Minn. The best indication in this mar- 
ket is the inquiry for spring buying. There is a good 
deal of cutting going on in the northern woods, but 
the heavy snow came before the swamps were frozen, 
and this has in a way hindered operations. Ship- 
ments are at a standstill, but as most of the demand 


is for future delivery no great harm is done by the 
strike. 





Hardwoods, 


Chicago. There is a fair quantity of what may be 
termed routine business at the local yards, most of 
which is in wagonload lots. The wholesalers with 
stocks north and south are doing a fair trade, some of 
them reporting a real active business for the close of 
the year. As a rule, however, buyers, especially the 
woodworking factories, are not taking on much stock, 
and until the new year arrives will probably endeavor 
to squeeze through without buying more lumber than 
just sufficient to keep them going. The large consumers 
are well provided with stock, but follow their usual 
policy of buying without regard to the season whenever 
any snaps are offered. Plain red and white oak are 
in the same grand request that has prevailed for 
months. Quarter sawed is selling steadily. Cotton- 
wood has shown a big improvement recently in the 
upper grades, boxboards being in good demand. The 
movement of firsts and seconds, however, is reported 
rather slow, but much No. 2 common has been shipped. 
Gum continues to improve and it is only a question 
of time when the price on this wood will be much 
higher. Birch is in big demand. White ash is a fair 
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mover only, while brown ash.is slow. Basswood in the 
upper grades is moving fairly well, but Nos. 1 and 2 


col.mon are in poor shape. Rock elm is slow, but soft ° 


elm is moving fairly well. Maple flooring manufac- 
turers still have their books loaded down with orders, 
ani it would not be at all surprising if prices were 
raised $2 in the very near future. 





Minneapolis, Minn. Prices are strong on all hard- 
woods, and some wholesalers say that by the opening 
of spring certain woods will advance, perhaps as much 
as $10 a thousand feet. There is a good volume of 
business. Oak of all grades and quarter sawed oak is 
in strong demand. Basswood and birch are sure to 
advance in price. 





St. Louis, Mo. Although there is only a fragment of 
the year left, with stock taking and Christmas holidays 
a part of it, buying has improved. Car stock forms 
the basis of the improvement, this material being in 
strong call, with prices soaring. All stock items are in 
better demand. Inquiries, especially from _ retail 
sources, are plentiful and are resulting in actual sales 
for quick and future delivery. Local shippers are not 
making prices ahead, believing that the market will 
be strong after the turn of the year. 





Memphis, Tenn. Demand continues to improve, par- 
ticularly for the lower grades. Manufacturers and 
wholesalers report their stocks of high grade lumber 
badly broken and that this condition is resulting in 
more demand for lower grade stock. In some in- 
stances it is notable that the demand is good for No. 
1common and not for the lower grades. Dealers believe, 
however, that when a good portion of the No. 1 common 
has been sold, there will be more inquiry for No. 2 
and No. 3 common. An active movement has been 
noted lately in No. 1 plain and quartered oak. There 
has also been a decided increase in demand for the 
lower grades of cottonwood and gum. In fact, all 
grades of these two woods are moving much more 
freely than heretofore and the stock of high grade 
cottonwood is by no means large. Gum, in the higher 
grades, is also moving more lively, sap as well as red. 
A stiffening of price has taken place on the low 
grades of oak and on gum of all grades. The move- 
ment of ash and cypress is strong. Not much poplar is 
for sale. Export conditions are improving slowly, but 
they are admittedly much less satisfactory than those 
in the United States. 


Nashville, Tenn. December business is holding its 
own compared to that of November, and the indica- 
tions are that still greater activity will take place 
after the first of the new year. Consuming factories 
are very busy and are placing good orders, especially 
among furniture and automobile body makers. De- 
mand for railroad and car building material is also 
still active. Retail stocks are somewhat light and not 
well assorted. Some wholesale firms, however, report 
full stocks, having been buying freely in anticipation 
of increased demands with the new year. High grade 
ouk is searce. High grade plain and quartered oak 
and wide poplar continue their lead in demand and all 
the cabinet woods are active. Gum is brisk, as is 
cottonwood. Birch and maple are having a fair call. 
Chestnut is one of the present leaders in demand. 
susswood is quiet. Cypress is holding up well, al- 
though better prices are being asked than during the 
early fall. 





Louisville, Ky. Owing to the season of the year 
demand is not particularly brisk, as most manufactur- 
ers are taking stock and are not inclined to increase 
their holdings of lumber until after the first of the 
new year, still the general tone of the market is 
trong, and the belief prevails that beginning early 


72] 


next month the demand will show a steady increase. 


Reports of building conditions are especially encour- 
acing. Demand for the lower grades of the principal 
hardwoods has encouraged those who have accumu- 
ated large stocks of these during the depressed period, 
and who now believe that they will be used up in the 
1oxt few months. 





Ashland, Ky. General conditions continue to im- 
prove, and dealers are greatly encouraged over the 
prospect for the beginning of 1910. Notwithstanding 
le fact that the holidays are so close at hand, busi- 
‘ss is very brisk and every indication of a continu- 
‘ion throughout the holiday period. Prices are in- 
easing materially on all kinds of stock. Hardwoods 
are becoming scarce and prices ranging from $1 to $3 
more a thousand than thirty days ago. The lower 
grades are more in demand, and it is thought that in 
the next sixty days stocks will be considerably broken. 
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Baltimore, Md. Trade has quieted down in the 
domestic market. The range of prices keeps up well, 
no declines in any department being noted. All the 
advances recorded are being maintained and the future 
is regarded with a sense of pronounced hopefulness. 
Complaints are still heard about a car shortage and 
this has the effect of impelling yardmen to order more 
liberally than would otherwise be the case, so as to 
allow for the probability of delay in delivery. 

——eorr 

Boston, Mass. This market has been quiet this 
week. Prices hold firm, with an upward tendency. 
For the next few weeks, it is thought, business will 
be of large volume because of the inventory period. 
Consuming manufacturers for this reason have been 
buying less. A further advance is expected. The 
offerings of desirable grades of hardwood lumber are 
not large and advices from many mill points indicate 
that their holdings of dry lumber are much smaller 


than usual. .Quartered and plain oak, ash and maple 
are all firmly held. 


New York. Trade continues uninterruptedly on a 
good basis. Prices are strong and some desirable 
sizes are difficult to obtain when prompt shipments are 
required.- Wholesalers report the year much more sat- 
isfactory than 1908, and regard the outlook for next 
year with encouragement. Good grades in most all 
sizes are not abundant and cheaper stock is not nearly 
as plentiful as it was three months ago. Box demand 
is good and is taking care of low grade stuff which it 
has been difficult to move heretofore. Plain and quar- 
tered oak are strong and chestnut, ash and basswood 
find good sale. Exporters are figuring on some good 
business during the week. Birch and maple are in 
good supply and prices are more or less irregular. 


Buffalo, N. Y. Dealers are complaining of the 
scarcity of quartered oak and white or sap birch and 
wondering how they are to be filled in. Other hard- 
woods are in fair supply, though some yards may be 
short some items. Prices are fair, but not so favor- 
able to the jobber as to the sawmill owner, though he 
is also complaining that logs are so high that he must 
go up in his prices if he is to get along. The dealer 
who has any sort of hardwood that is especially suited 
to the trade can sell it at a fair price. White ash is 
firm, as black ash has been all along, on account of the 
light supply. Not much black ash is to be had, except 
by lake, but white ash can be had in so many southern 
localities that it does not need to be scant, especially 
as other woods are taking its place a good deal. Auto- 
mobile factories are buying ash, but there is no report 
of hickory, which has been a trifle dull for some time. 
Factories are stocked with it. 





Pittsburg, Pa. Fairly active buying of hardwoods 
is continuing throughout December, with prices for 
the lower grades ot hardwood firm and unchanged. 
The better grades are very stiff and usually dealers 
report stocks short of requirements. Poplar remains 
in the lead. White oak is scarce and is oversold at 
most of the mills. Chestnut and other grades are 
moving steadily and unchanged. Better grades of ash 
are selling well. Dealers say that the common grades 
are in fair demand and they are able to get good 
prices, but shipments are very slow. Hickory stocks 
are unchanged. 





Cincinnati, Ohio. While there is a general tapering 
down in sales, as compared with the last two months, 
business for this time of year is good. There is much 
inquiry over the possible advance of from $3 to $5-a 
thousand on hardwoods after the opening of the new 
year, especially oak. Some of the larger operators 
have been refusing to accept orders for January and 
later delivery at current rates, and as a consequence 
there is not a large volume of future business on the 
books. There is some speculation as to whether the 
stocks of lumber on hand and in sight will be great 
enough to meet a heavy year’s business such as was 
the case in 1906 and the first half of 1907, when almost 
every lumber concern in the city was compelled to turn 
down orders, owing to inability to procure stock, and 
those that were fortunate enough to command suffi- 
cient stock were handicapped by inability to secure 
cars. The stocks of quarter sawed white oak that are 
available will in the opinion of experts be exhausted 
early, as will also the plain sawed white oak, which 
has become scarce owing to the fact that every log 
showing any likelihood of figure has been quartered 
in order to be made more salable. There are abundant 
stocks of red oak, quarter sawed and plain, and the 
movement has been heavy, a great deal of which has 
been sold to manufacturers who have heretofore always 
demanded white oak. Chestnut is in steady demand, 
notwithstanding the fact that the building season is 
practically closed there is a market for all the ones 
and twos of good lengths, which are being taken for 
the eastern trade, where they are used in the building 
lines. There is but a fair demand for 8-foot and 
shorter, while the stocks are plentiful. Sound wormy 
chestnut is readily disposed of, while the stocks are 
about equal to the wants of the market. There is 
noticeable a steadily growing demand for red gum 
from consuming manufacturers, especially furniture 
makers. The orders are usually for small lots, from 
1,000 feet up, which indicates caution on the part of 
buyers, owing to the lack of knowledge in treating 
the wood—which is admitted by all manufacturers to 
be the most susceptible of the greatest variety of 
perfect finishes. Ash is in good supply, and the move- 
ment is very fair for this season of the year. Hickory 
is moving steadily, owing to the continued improve- 
ment in the wagon and carriage making industries. 
The stocks of walnut and cherry are accumulating 
steadily, owing to the rather weak demand for the ex- 
port trade. There are indications of a revival in the 
foreign demand during the coming year, and when it 
does come there will be abundant stocks to meet it. 





Columbus, Ohio. All varieties of hardwoods are 
stronger. Prices have advanced in a number of grades 
and manufacturers and jobbers are removing con- 
cessions. Demand is steady despite the near approach 
of the holiday week and car manufacturers and rail- 
roads are requiring a larger amount of stock, the only 
drawback being the increasing car shortage. Plain and 
quartered oak are in excellent demand and the stocks 
are short. Wide sizes of both are very scarce. Firsts 
and seconds quartered oak are quoted at $85 at the 
Ohio river and No. 1 common at $50. .No. 2 common 
is quoted at $33. For plain oak firsts and seconds are 
listed at $48; No. 1 common, $32; No. 2 common, $20, 
and No. 3 common, $13. Chestnut is in better demand 
and prices are strong. There is a much better demand 
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DETROIT, MICH. 








EAR 
Accr.mE 


HOTEL NORMANDIE 


Congress Street Near Woodward Avenue 
GEORGE FULWELL, 


Proprietor. 


European Plan, $1.00 up. American Plan, $2.50 up. 
150 rooms, 50 with private bath. 
Hot and cold running water in all rooms. 
Cafe and Restaurant in connection. Prices moderate. 











PITTSBURG, PENN. 


HOTEL SCHENLEY 

















Opposite New Half Million Dollar Baseball Park. 

Surrounded by three acres of lawn and gardens, away from 
noise and smoke, 

ABSOLUTELY FIREPROOF 

Visitors from all over the country are attracted to Pittsburg 

by that great gift of Andrew Carnegie 
The Carnegie Technical School and Institute. 

To see that alone is worth the trip to Pittsburg. The Schen- 
ley Hotel is opposite this National work of Art. Rooms for 
Business Meetings furnished free of charge. Wire or write us 
at once and we will Reserve Rooms for you. The most attrac- 
tive Hotel in Pennsylvania. 

The Schenley is the Waldorf-Astoria of Pittsburg. 

Taxicab service ten minutes to all downtown points. 

Concerts every evening by the hotel Orchestra. 

SEND FOR BOOKLET 
JAMES RILEY, Proprietor and Manager. 











Do You Handle Coal? 


If you do you will save yourself much time and trouble 
in ‘‘figuring out’’ how much *‘so much’’ coal is worth 
by referring to 


The Coalier’s Actuary 


The tables show at a glance the amount of any quantity of 
coal from 5 pounds to 1,100 tons at prices from 25 cents to $15 
aton, and apply to either gross or net tons. Price, post- 
paid, bound in leather, $8; in cloth.......,.......... $2.50 


American Lumberman, 315 Dearborn St., Chicago, 
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Have Your Secretary 
Write Today 


For a copy of our handsomely illustrated 
book descriptive of 


MEXICO, 


A Foreign Land a Step Away 


Maybe you would like to Take a Winter 
Pleasure Journey to Our Neighboring 
Republic and, Incidentally, look over its 
timber resources. 


You can include Hot Springs, Ark., and San An- 
tonio, Tex., in the same trip—through 
service via these tourist centers 
from St. Louis to Mexico City. 


























MISSOURI 
PACIFIC C.L.STCNE B.H.PAYNE 
IRON Pass. Traffic ttingr. Gen. Pass. Agent 
MOUNTAIN ST. LOUIS 














Business Chances Along the Line 
= of the M. K. & \ * Ry. 


Manufacturers are cordially invited to com- ° 
municate with the Industrial Department for 
information regarding the many opportunities 
offered along the line of the M. K. & T. for 
factory locations, ’ : 

We have several good openings for factories. 
The demand for fruit and vegetable crates and 
packages is so great that the smaller plants in 
our territory are too small to supply the de- 
mand. All conditions are favorable for the 
establishment of several of these plants. 

We have also splendid openings for glass, 
cement, and woodworking plants, machine 
shops, canning factories, ete. Cheap fuel is 
offered, building sites are offered by a num- 
ber of our most progressive cities. There are 
hundreds of acres of good truck farm lavd 
along thu line in communities where the indus- 
try has been most successful. 


For Full Information Address 


T. L, PEELER, Industrial Agent, M. K. & T. Ry., 
726 Linz Building, DALLAS, TEXAS. 





Industries Wanted 


Many thriving cities of the West and 
Northwest reached by 





offer unusual advantages to new estab- 
lishments. 

Openings now for machine shops, wood- 
working factories, canning works and mills 
using the products of a rich agricultural 
country. Write us about them. 


Full information upon request to 


GEO. BONNELL, Industrial Agent 
Cc. & N.-W. RY., CHICAGO 
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We Sell Office Furniture 
Direct to You 
From Our Own Factories. 


No Retailers can furnish the 
Andrews Quality. 

No better Cabinet work can be 
produced—4o years experience in the busi- 
ness. We are the largest manufacturers 
of Opera Chairs in America, 


The A.H.AndrewsCo.'* Migatot 











AMERICAN LUMBERMAN 
TELECODE 


Makes long messages short. 
Send for information to 


AMERICAN LUMBERMAN, 315 Dearborn St., CHICAGO, ILL. 














for sound wormy. Ash is also strengthening, while 
hickory and other hardwoods are steady. 





Cleveland, Ohio. The entire list appears to be in 
exceptionally good condition, with the possible excep- 
tion of basswood, which shows some signs of weak- 
ness. The oaks, and especially quartered stock, are 
very strong, with a good demand and prices quite 
firm. The fancy stocks are showing up well. Good 
poplar is scarce and in good demand. 


Hemlock. 


Chicago. Considering the lateness of the season the 
hemlock people say that they are satisfied with the 
volume of business being done, with prices firming up 
considerably. The eastern trade is holding up well, 
and numerous inquiries are being received from the 
country yards. Locally there has been much hemlock 
sold for construction work, but there was some let up 
to these orders, however, when the cold weather put a 
stop to operations last week. 











Saginaw Valley. Manufacturers and dealers say 
stocks of dry hemlock are very short; in fact, fully 
25 percent below those a year ago. Some mills are 
shipping stock green. The market is strong at $15 
and $16 for piece stuff and $17 and $18 for boards. 





Columbus, Ohio. Prices are firm. Demand is steady 
and some jobbers report a stronger demand for the 
lower grades. 


New York. The general demand has not been as 
active as it was last month, but long lengths are called 
for freely and the range of prices is decidedly satis- 
factory. Mill reports from Pennsylvania indicate low 
supplies, but eastern shipments come in frequently and 
offer rather severe competition. Local yards are not 
overburdened with stocks and the increased activity 
among suburban building will permit more substantial 
buying from country yards. 





Boston, Mass. Trade has been limited to small lots. 
Holders are firm and buyers’ ideas are from 50 cents 
to $1 under dealers’ prices. Eastern hemlock clipped 
boards are held by the strongest holders at $19. Of- 
ferings of dry lumber are not large and it is believed 
that those who hold their stock will be able to get 
better prices. 





Pittsburg, Pa. Dealers say the buying movement 
has been steady but without feature. A fair amount 
of stock is available, but it is going out fast enough 
to prevent heavy accumulations. Prices are main- 
tained at list and some of the larger corporations are 
taking consignments on old contracts with perfect 
willingness and some urging them forward. Many of 
the shipments now going forward could be duplicated 
at the same rates. 





Poplar. 


PAPAL AAM 


Chicago. Firsts and seconds are decidedly firm and 
it is reported that stocks are not at all plentiful at the 
mills or in wholesale hands. There are some who pre- 
dict a continued firmness in values on good poplar and 
a possible advance in price after the first of the year. 
Local dealers report that they are in easy condition as 
regards the supply of common. The market is undoubt- 
edly in strong hands and prices are what the millmen 
want to make them for the upper grades, and as a 
rule buyers care less about what they have to pay than 
when it is to be delivered. 





Ashland, Ky. This market continues very good and 
prices are ranging high. Manufacturers are unable to 
supply demand for panel stock and firsts and seconds, 
and the demand for Nos. 1 and 2 common has in- 
creased greatly and dry stock is becoming very scarce. 
This is due to retail yards and planing mills having a 
heavy business, selling large amounts of bevel siding 
and finished products made from poplar lumber. The 
lower grades of poplar are in much better demand with 
prices advancing, and it is. thought that it will be but 
a short time until this stock will be well taken up. 





Baltimore, Md. This wood is said by manufacturers 
and dealers to be in good request at acceptable, even 
attractive, figures, and there is no indication of a 
weakening. Yards are not buying so long as they can 
avoid it, to keep down their obligations. Mills are 
beginning to shut down for the holidays and the over- 
hauling of machinery, and exporters in particular are 
keen on the hunt for stocks. They continue to offer 
prices which show that a brisk competition for supplies 
is on and that the foreign business has materially im- 
proved. 


Buffalo, N. Y. If the trade could get all the wide 
poplar it wants there would be a big movement of it. 
The result is that there is seldom any wide on hand, 
either at the mills or in the jobbers’ yards. The con- 
sumers take it as soon as it is offered. Prices are 
strong, and though there is more low grade than any- 
thing else it bids fair to be taken care of as soon as 
the next year is well begun, for no lumber is likely to 
tag then. Some poplar producers report good cuts of 
ogs. 


Columbus, Ohio. Poplar demand continues strong 
for all grades. Automobile factories are in the mar- 
ket for a larger amount of the wide sizes and almost 








‘No. 2 conffnon, $23; ahd No. 3 common, $17. 


any price can be obtained. For ordinary sizes, firsts 
and seconds are quoted at $56; No. 1 common, ‘36; 





Fir, Spruce and Cedar. 


BABA OOO 

Chicago. With a healthy undertone to the ma: et 
prices are stronger and everything seems to be in rst 
class shape. The call for yard stock is naturally ‘all- 
ing off to some extent, although it is said many con- 
cerns find it convenient to get in their orders nov so 
that delivery may be made in time for spring dem:nd, 
Eastern agents report a good demand for railroad m: te- 
rial, and it is said that the mills on the Coast are 
crowded with orders, indicating that the spring trade 
will open up on a very strong market. The tendency to 
advance prices on long timbers is said to be due to «he 
great demand in car construction material. 





Tacoma, Wash. While the volume of new business 
offering is not large, it is ample, as many of the mills 
are behind on orders and all report business ahead, 
Heavy snow and cold following the record breaki: 
November rains, accompanied by the switchmen’s 
strike and delay to railroad traffic, have played havoc 
with the lumber business. Many country mills had 
to shut down and local mills curtail. Conditions are 
now on the way back to normal, but it will take the 
mills some time to catch up. Prices hold steady 
Yard stock demand seems a little better. Inquiries 
are going around now for about 2,000,000 feet, deliv- 
ery in thirty days. 


08 





Seattle, Wash. Dealers report inquiries coming in 
much more freely and the market for these woods 
generally better than thirty days ago, although yard 
stock prices remain very low. Railroad buying con- 
tinues strong. Many mills are closed down, some for 
the regular holiday repairs and many others as a result 
of the recent floods and because of the inability of the 
railroads to move shipments. Prices are running about 
the same, but mills are not making definite quotations, 
as a rule, because of the uncertainty about when they 
will be able to ship. 


Portland, Ore. The inclement weather of the last 
few days has put a check on local business. Rail and 
cargo shipments are active and an increasing demand 
is reported from all quarters. Logs are firm and 
scarce and an advance would not come entirely unex- 
pected. Cedar logs are in good demand although the 
shingle market has not been good for some time. 





Buffalo, N. Y. Demand for Pacific coast woods of 
the class headed by Washington fir is growing and 
nothing but a state of overconfidence, that would put 
prices up too high, can keep this demand from soon 
becoming much larger. The lumber takes, and if it 
has not become very generally known already it is be- 
cause the consumer has been too slow to accept a new 
lumber. All the local dealers who have given it a 
good trial are sticking to it. 


Western Pine. 


POO 





Chicago. Values are very satisfactory and the de- 
mand also leaves nothing to desire, with the result 
that an excellent feeling prevails in the trade, and all 
manufacturers are busy on orders now on their books. 
The entire situation is characterized by marked 
strength. Dealers in Chicago are complaining about 
difficulties in making delivery and in getting in stocks 
by rail from the west. 





Spokane, Wash. Shop lumber is scarce and from 
the present outlook will be more so. Demand is fall- 
ing off on account of the bad weather, and the car 
shortage, on account of the strike, is making itself 
felt: Many agencies are unable to deliver the ma- 
terial contracted for delivery before January 1 on 
account of car shortage. There is no material change 
in price. 


Buffalo, N. Y. Some of the Buffalo dealers wlio 
lately took up the sale of Pacific coast lumber along 
with their other woods report that they have cars on 
the way all the time and are usually able to sell them 
before arrival, so that they do not have to handle them 
extra. They say that white and, especially, sugar )i"¢ 
are good sellers and are no doubt here to stay. 7! c°y 
do not venture into redwood to any extent, but ry 
later on. 








Southern Pine. 


Chicago. The yellow pine trade has been full of *"' 
prises during the last year. So far as local yard tre 
is concerned, nothing much is doing. A few or°'s 
are being received for stock that is wanted for im 
diate use, but otherwise the trade is practically 
From the country districts, however, numerous inqui”!°s 
are being received, which cause the manufacturing ‘7 
terests to believe that large orders will be placed s°" 
for spring delivery. The bright particular spot or ‘'¢ 
southern pine list is car material. Those making 4 
specialty of car material are filled up with orders, and 
it is reported that some of them are declining business 
at high prices. Timbers are also in fairly good demand 
with prices firm. 


St. Louis, Mo, There has been an almost spectacular 
improvement in the car stock market. Decking 4” 
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siding has taken a jump forward that. has almost upset 
the dealers in this commodity. The railroads and car 
con panies have come into the market with inquiries 
for immediate delivery, indicating an urgent need of 
thi: stock. Some large orders were placed this week. 
Rei til inquiry is stronger in every way. Some of the 
dea'ers are buying, but principally in small quantities. 
Others are bargaining for future delivery on large 
sto-ks. These are finding difficulty in getting future 
quotations for the shippers here believe that yellow 
pin: is going to be high next year when the heavy 
trale sets in and will not make a price for future 
shi;ments on any large quantity of lumber. The wet 
sea on has set in at tlie mills and this, coupled with the 
hol day shutdown, will greatly reduce stock at ship- 
ping points. The outlook for next year is bright. 





New Orleans, La. A determined effort is apparently 
in progress to firm up the price, but so far it has been 
only moderately successful. On the more active items 
the stiffer quotations go. On the sluggish, buyers 
continue, within reasonable limits, to rule the market. 
Fewer complaints of car shortage are heard, but in 
some quarters it is reported that no improvement in 
car supply has yet put in an appearance. Car mate- 
rial and railroad and bridge stuff still lead the de- 
mand. Inquiries are afloat for yard stock, but reports 
vary as to whether or not the actual volume of spot 
business in this line has improved. No material gains 
are looked for, of course until after the holidays. Most 
operators agree that there is a brighter outlook for 
the new year. 





Baltimore, Md. Though this is one of the quietest 
periods of the year, Georgia pine shows no weakness, 
the advances made in the quotations by the manufac- 
turers being maintained, and holders of stocks being 
confident in the predictions that values will advance 
still higher. Current prices do not yet equal those of 
1907, before the depression, but there is every indica- 
tion that they will get there. Trade conditions are 
in the main favorable. Notwithstanding the fact that 
circumstances just now are against a spirited demand, 
some improvement in this direction has taken place of 
late, even in the local trade, while the outoftown busi- 
ness has been fairly good all along. Stocks here are 
just about large enough to meet current needs, and 
the placing of orders will be limited to immediate 
needs until after New Year, when the calls for lumber 
may be expected to undergo a gradual expansion. 





Boston, Mass. Trade of late has been of small vol- 
ume. Some of the largest dealers in this market have 
good stocks on hand, and as there are but few sched- 
ules of any size being placed orders for the mills are 
not large. Prices hold fairly firm, although it is re- 
ported that a few manufacturers have been offering 
to sell at slight concessions in order to secure busi- 
ness, 





New York. The improvement is more general than 
at any time within two months. Inquiries come in 
freely from several sources, especially from large con- 
tractors and public service corporations. A large 
amount of repair work is under way, and it is believed 
the city will erect several good sized piers during the 
early spring. Prices are as firmly maintained as can 
be expected, especially for heavy material. Yard 
schedules continue in good supply and competition is 
more or less keen. 





Pittsburg, Pa. Good volume of buying continues 
for the season in yellow pine and this fact has main- 
tained all advances made toward a more stable market 
in the Pittsburg field. Building operations quieting 
down has curtailed actual current needs to some ex- 
ten: but figures are being taken and orders placed for 
ear'y deliveries for 1910. The chief cause for com- 
plant seems to be slow deliveries of yellow pine, 
ow ng to inadequate car supply. Millmen report stocks 
sonewhat low and a conservative position regarding 
pri'es seeming to be ruling, with the hope that later 
an advance in lists will be warranted. 





Cincinnati, Ohio. This season of the year is always 
adivittedly dull in the market for yellow pine, owing 
to he general suspension of building operations. This 
year is proving no exception to the rule, as there is 
pra tically little doing in the market. Building tim- 
bers have been in very little request for the last 
moth, but there are indications that factory building 
will be heavy in this vicinity the coming year, and 
thee is some inquiry now being made. While there is 
not much demand for the heavy grades there is a very 
fair movement in the lighter building material, such 
flooring and interior trim. The stocks of yellow pine 
are abundant for all the needs of the market. There 
1s 1 good movement of dressed stock, and there are 
plentiful stocks on hand at this point. The outlook 
for the future is considered good. 





Cleveland, Ohio. There seems to be a better feeling 
throughout the yellow pine market. Southern pine 
Stock lists seem to have a more even tone, and while 
the demand is slow the expectation is that good trade 
may be expected shortly after the first of the new 


year, 





North Carolina Pine. 


Baltimore, Md. Replenishing of depleted supplies is 
for the time being out of the question, but the absence 
of a spirited inquiry does not have a depressing effect 
upon values for the reason that the production also is 








curtailed. Stocks are adequate for such needs as are 
likely to develop, but prices are keeping up fairly well. 


Boston, Mass. Very little activity has been report- 
ed in this market during the last few weeks and deal- 
ers think that no improvement can be expected until 
after the .middle of January, by which time many 
inventories will have been taken. Buyers believe that 
by waiting they will be able to purchase at prices 
lower than those now ruling. 





New York. Yards are not placing many orders, ex- 
cept for immediate wants. Local supplies are ample 
and with the exception of replenishing orders not much 
new business is booked. The outlook is considered 
yood, but wholesalers are of the opinion the winter will 
be quiet. 





Cypress. 


PPL IID 


New Orleans, La. Demand shows little evidence of 
a holiday letdown, and some sizable orders have been 
booked recently, some for delivery over a period of 
six or eight months. The following advances are re- 
ported by some manufacturers: $1 (average) on tank; 
$1 to $3 on first and second clear; 50 cents to $2 on 
selects, and No. 1 shop; 50 cents on No. 2 common. 
The lower grades are beginning to move more freely. 
Mixed car orders have diminished somewhat of late, 
the bulk of the bookings being for car lots and up- 
ward. Mill stocks are broken. Car supply is mate- 
rially improved on the Southern Pacific and Texas & 
Pacific, but opinions differ as to whether the improve- 
ment is permanent. 





Chicago. Representatives and dealers in this terri- 
tory: have been recently notified of an advance of from 
$2 to $5 on different items in the cypress list. This 
advance takes in pretty generally the whole list. Tank 
stock of all thicknesses is very scarce at the mills, as 
are firsts and seconds and selects in thick stuff. Many 
large orders have been placed during the week at the 
advance, although the local yard demand outside of the 
factory trade is only ordinary. There is a general dis- 
position, however, on the part of dealers throughout 
this territory to provide against their future needs. 





St. Louis, Mo. No branch of the lumber business 
has shown more substantial improvement than has 
cypress. The way the wood has recovered from its 
apathy and forged ahead has surprised the most sea- 
soned shippers, who are familiar with the vagaries of 
the market. 
its lost ground during recent weeks, but it has found 
new channels for consumption. While there have been 
no large transactions of importance, the business has 
shown a gradual increase in small transactions. Re- 
ports from the producing territory indicate that dry 
stocks at the mills are not large. The car situation is 
improved. Prices are firmer and the whole outlook is 
better. 





Baltimore, Md. This wood is firm in price and has 
advanced in the last week or two, and the advance is 
being maintained. Several times of late the figures 
have been marked up, and the dealers, who were prone 
to postpone placing orders to replenish the supplies 
that had become depleted, find themselves confronted 
by the necessity of having to pay more when they 
expected to get lumber cheaper. Stocks are not in 
excess of ordinary needs, and with any sort of a 
demand the yards will have to place comparatively lib- 
eral orders. For the next month, however, nothing 
but quiet is looked for in the trade. 





New York. Prices are steady and the new sources 
of demand keep the market moving in satisfactory 
shape. Local stocks are not very large and reports 
from the South indicate that higher prices must be 
obtained within a few weeks. 





Cincinnati, Ohio. Cypress shows more activity than 
is usual in the closing weeks of the year. There is a 
ready sale for short stock for use in the manufacture 
of washing machines and light cooperage. Heavy 
tank stock is moving slowly, with good stocks in sight 
and available. Building stuff is not much in demand. 
There has been a steady and continued improvement in 
the volume of cypress trade at this point, and there are 
more yards carrying cypress in their stocks than ever 
before. 


Columbus, Ohio. This market continues to strengthen 
and the uses of cypress are constantly being increased. 
Stocks are still badly broken and as a result advances 
are being made in every quarter. 


Shingles and Lath. 


Chicago. Red cedar shingles are in fair demand 
only at slight advance in prices, clears bringing $3.27 
and stars $2.84. Representatives of the Coast mills say 
that they fully expect to see a hardening in prices on 
the Coast after the shut-down over the holidays, and 
that a higher market can be safely counted upon the 
next month or so. White cedars are selling rapidly 
and are bringing better prices than has been heretofore 
quoted. There has been no material addition lately to 
the visible supply of lath, and prices are being main- 
tained firmly. 


Minneapolis, Minn. Not a shingle has come in from 
the Pacific coast since the strike, December 1, and one 
could count the few that have been shipped from 














Not only has cypress recovered much of * 


here to the. country. The embargo is absolute. The 
outcome of it will be, say lumbermen, to advance the 
prices when buying begins, for the Coast lumbermen 
can not get shipments here soon enough to relieve the 
situation. Stocks in storage at the Minnesota Trans- 
fer are low. Prices are quoted at $2.63 for stars and 
$3.14 for clears. 


Seattle, Wash. About 70 percent of the red cedar 
shingle mills in this territory are closed down for an 
indefinite period, and practically no shingles are mov- 
ing. Many of the mills have been damaged and forced 
to close down by the recent floods, and others are 
unable’ to get any cars moved as a result of the switch- 
men’s strike. Coast prices have advanced generally 
about 15 cents, with a very limited supply to be had 
at any price. Practically the only shingles to be had 
are those in transit. 





Tacoma, Wash. Red cedar shingle prices, which 
have been sagging, are stronger this week. Demand 
is light, however, the railroad strike and bad weather 
having upset business. 

New Orleans, La. Cypress shingles have been ad- 
vanced by some of the mills 10 to 25 cents. Shingle 
stocks at mills are low and demand is called brisk. 
Of lath there is still a fair supply and orders can be 
placed, it is understood, for straight cars if desired. 

Boston, Mass. Shingle buyers appear indifferent 
and have not been purchasing freely for several 
months. Offerings are large and prices easy. The 
best cedar extras are held up to $3.75, but good 
shingles may be had at $3.50. Lath are in fair de- 
mand, although trade is falling off. For 15¢-inch 
prices range from $4.25 to $4.40 and for 14-inch from 
$3.75 to $3.90. 


Buffalo, N. Y. Shingles still go up slowly, some 
dealers having advanced them 15 cents within a short 
time. They are still coming in at a lively rate and 
they will come by rail as soon as the lakes close. One 
dealer who has quite a large amount on the way says 
that if he does not get the advance price he is going 
to hold them till he does, for he is sure they will sell 
for still more before spring. It is not expected that 
a very heavy stock will be carried here through the 
winter, the deluge of them that has come in by lake 
going on direct East. 





—_—VG~—~oe—_—oOe 





Columbus, Ohio. Demand for shingles has fallen 
off because of the inclement weather, which put a stop 
to most all building operations. Prices are according 
ly lower. Lath are unchanged, with quotations the 
same as the previous week. 





Cooperage. 


Chicago. The slight firmness and rise in oil staves 
on account of a few sales of tierces has been checked 
and coopers show less inclination to buy even at a 
dollar reduction, say A. & H. Gates in their report on 
trade conditions. Heading also is offered by the mills 
who have about filled their early contracts. Whisky 
coopers are ready to fill orders for lard tierces from 
other cities, which is likely to prevent a rise here. 
Packers expect larger hog receipts if the cold weather 
continues, which will probably stimulate the cooperage 
demand. Prices remain the same—$1.22% to $1.25 for 
6-iron hooped and wood bound tierces. Scarcely any 
barrels are wanted, and wooden hoops are unsalable. 
All kinds of slack stock is very dull; staves fairly 
plenty, but few buyers for heading and hoops and 
little inquiry for ash butter tub staves or heading. 
Flat hoops were forced too low at the end of the 
season, and few shippers care to take carload orders 
at advanced prices, 

No. 1, 28%4-inch Michigan elm flour staves, 9.00 





No. 1, 28%4-inch Wisconsin elm flour staves, 


MOC Mae rcccccccccvccsceccccessosesecees 
No. 1, 28%-inch red oak staves.......... : 

No. 2, 28%-inch elm staves, net M........ Nominal 5.00 
No. 1, 17%-inch kiln dried basswood head- 

Img, PEP BCC... cccccccscccsccccccccccs .06 to .06% 
No. 1, 17%-inch gum heading, per set, 

MOMIMAl 2c cccccccccccccccecvcesseveses No demand 
No. 1, 28%-inch gum staves, nominal...... No demand 
M. R. 30-inch gum staves.......6.-s-see0s 6.00 
Patent coiled elm hoops, 6-foot, per M..... 8.50 to 9.00 
Patent coiled elm hoops, 5%4-foot, per M... 8.00 to 8.25 
Patent coiled elm hoops, 5-foot, per M..... 5.00 
Half barrel staves, elm, per M.........+- 6.00 to 6.50 
Half barrel basswood heading, per set..... 04% 
Hickory hoops, flour barrel, per M........ 4.00 to 4.50 
Hickory hoops, half barrel, per M......... None wanted 
Hickory hoop peles, per M..........+-+++. No sale 
Head linings, car lots, per M, 12-inch...... 30 to 40 
Head linings, small lots, per M, 18-inch.... 40 to 50 
Ten-round hoop barrels.........++-ee+ee+ 46 
Hight patent hoop barrels..........++-++- 46 
Four patent and four hickory hoop barrels. 45 
Two patent and six hickory hoop barrels... 45 
Four patent and four wire hoop barrels Sse 45 
Half barrel, G-hoop.........-ssseeeeeeees .387 to 88% 
Meal DAPrel®...cccccccccccccccccccccceces 42 to 44 
No. 1 white ash butter tub staves......... 11.00 to 11.50 
White oak oil staves.......e.eeeeeeecees 30.00 to 31.00 
Therce hoOpB....cccccccccccccsescccceece 9.00 to 10.00 
Hickory box strapS.....--seeeceeeeeerees 10.00 to 11.00 
Ce SENN, 200k 00000 660900000 09060000 1.25 
Pork DAFTEIG.. 0. cccccccccccesceccccvcoce .97% to 1.00 
Pork barrels, QBh. ...ccccccccccescccccces -95 


Buffalo, N.Y. Siack cooperage trade is normal with 
the demand for flour barrels good enough to keep every- 
thing busy through the winter and everybody wonder- 
ing where the big spurt of the fall came from. Dry 
stock is not plenty and will not be again till the new 
cut is in. Elm is fast giving way to gum and syca- 
more for staves, which are selling cheap enough to 
reconcile most consumers for the loss. 
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Advertisements will be inserted in this department at 
the following rates: 


For one week, - - - 25 cents a line. 
For two weeks, - - - 46 cents a line. 
For three weeks, . - . 60 cents a line. 
For four weeks, - - ~ - 76 cents a line. 


Nine words of ordinary length make one line. 

Heading counts as two lines. 

No display pt the headi can be admitted. 

Remittances to accompany the order No extra charge 
for copies of paper containing advertisement. copy must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed under heading Too 








[ Wanted: Employees _| 





[ Wanled-Emplayees | 





MILLWRIGHT & BUILDER WANTS 
Mill to build or repair at once. References given. 
Address “J. 47,” care AMERICAN LUMBERMAN. 





FIRST CLASS SAW MILL BOOKKEEPER 
Open for position January 1. West preferred. References 
furnished. Address “N. 53,” care AMERICAN LUMBERMAN. 


WANTED-—A PRACTICAL MAN TO TAKE 
An active part and an interest in a band mill located in a 
good city with an ample timber supply. We do not desire 
to consider this proposition with parties without experience 
in the lumber business. Address 
“N. 24,” care AMERICAN LUMBERMAN,. 








WANTED—A GOOD ALL AROUND OFFICE MAN 
Who understands something about lumber; references re- 
quired. Address “N. 3,” care AMERICAN LUMBERMAN. 


WANTED-—SUPERINTENDENT 
For planing mill for Toronto. Must be thoroughly expe- 
rienced and ae: salary. Also estimator wanted. 











Late to Classify. Address . 20,” care AMERICAN LUMBERMAN, 
i ° WANTED-A THOROUGHLY COMPETENT MAN 
As buyer and inspector of hardwoods. Must also be capable 
090 |) of selling. Address giving full particulars as to age, refer- 

ences ete. Address “N. 19,’ care AMERICAN LUMBERMAN. 








PERSONAL 
Information regarding Edward J. Hoagland wanted by 
his mother, who is very ill. Address 
4829 ST. LAWRENCE AVE., Chicago, II. 


$50.00 REWARD 
For location and identification of B. F. Deffenbaugh, for- 
merly of Dodson, Ohio, Union City, Md., Ottawa, IIL, 
Wichita, Kan., Fulton and Texarkana, Ark., Shreveport and 
Vanceville, La. Flooring and saw mill man. In his 
interest. E. A. MORTON, 
5550 Drexel Ave., Chicago, III. 


FIRST CLASS BOOKKEEPER 
Open for position after January 1. References furnished. 
Address “N. 51,” care AMERICAN LUMBERMAN. 











WANTED—GUM LUMBER 
200,000 feet 5-4 sap and red gum lumber, all grades, dry 
stock. Quote prices delivered Cincinnati or f. o. b. mill. 
Immediate and future shipment. 
ddress “N, 54,” care AMERICAN LUMBERMAN. 





BOOKKEEPER AND GENERAL OFFICE MAN. 

Young man 25. Seven years’ experience in lumber busi- 
ness. Accounting or sales office preferred. Desires situation 
at once. Address “N. 48,’ care AMERICAN LUMBERMAN. 


WANTED-—AFTER JANUARY IST 
Position in Chicago, or vicinity, by first class shipping 
clerk. Sixteen years’ experience in lumber, sash and door 
and millwork business. Address 
“N.. 49,”" care AMERICAN LUMBERMAN. 








FOR SALE—-NEW DIAMOND SLAB RESAW 
With shaftings, conveyors, rollers etc.; 8-inch saw. 
SOMERS LUMBER CO., Somers, Mont. 


RAILROAD EQUIPMENT FOR SALE. 
Forty-five logging cars, 40 M capacity, in first class con- 
dition. Immediate delivery. 
SABINE LUMBER CO., Zwolle, La. 








WANTED-—SUPERINTENDENT 
For a hardwood mill located in Arkansas. Want a young 
man about 35 years old, who can take full charge of the 
operation. Must have had experience, be thoroughly quali- 
fied and come well recommended. Good salary. 
Address “N. 18,” care AMERICAN LUMBERMAN. 





WANT COMPETENT HARDWOOD BUYER AND 
Inspector to take up lumber in and about Ohio and Penn- 
sylvania. Address ‘“‘N. 14,” care AMERICAN LUMBERMAN. 


WANTED-RETAIL YARD MANAGER 
Who can successfully take the management of large retail 
yard in Wisconsin town of 10,000. Must be thoroughly 
experienced and capable. 
Address “M. 





49," care AMERICAN LUMBERMAN. 





WANTED-—FOREMAN-MILLWRIGHT. 

A first-class and experienced millwright and foreman com- 
bined, to take charge of a new single band cypress mill 
near New Orleans, La. Salary $1,500. Permanent position 
for the right man. Answer 

“N. 41,” care AMERICAN LUMBERMAN. 





WANTED—ESTIMATOR OF MILL WORK 
To draw off items from plans and specifications. Write us, 
stating experience, age and salary expected. 
LOCKWOGD & STRICKLAND CO., 
4925 S. Halsted St., Chicago. 
YOUNG MAN BOOKKEEPER & STENOGRAPHER 
For saw mill in South. Town location. Give age, expe- 
rience and salary. Address 
“N. 38,’ care AMERICAN LUMBERMAN, 








| Wanted:Employees | 


WANTED-ENGINEER 
For logging engine. Steady job for competent man. 
wages wanted. 
Address 





State 


“N. 50,” care AMERICAN LUMBERMAN. 


GOOD PRACTICAL PLANING MILL FOREMAN 
Wanted with $3,000 to $5,000 cash to buy stock in company 
doing a city retail business. Must be sober, industrious, sys- 
tematical, economical and reliable on plans and estimates. 
Address LAKE SIDE LUMBER CO., 
2901 E. Louisiana Ave., Spokane, Wash. 


WANTED-BUSINESS MANAGER 
For planing mill and hardwood flooring plant. Must be able 
to make estimates for buildings and a good office salesman. 
Give reference and state salary wanted. 
Address “N. 5,” care AMERICAN LUMBERMAN. 


MILLWORK ORDER CLERK 
Competent to take full charge entering and corresponding. 
Permanent position growing Chicago concern. State expe- 
rience, age, references and salary expected. 
ddress “N. 29,” care AMERICAN LUMBERMAN. 


WANT-—AT HOBOKEN, N. J. & ASHEVILLE, N. C. 

Hardwood lumber inspectors. Must be able to furnish 

first class recommendations in every way and not afraid of 

work. Permanent positions to the right parties. Address 
LOCK BOX 136, Oneida, N. Y. 


WANTED—-HARDWOOD BUYERS & INSPECTORS. 
Two competent and experienced men acquainted with 

















Mississippi, Arkansas and Louisiana territory. State age, 
experience, salary wanted and references. 
dress “N. 55,” care AMERICAN LUMBERMAN. 





WANTED-EXPERIENCED FOREMAN 
For general woodwogking plant. Must thoroughly under- 
stand the care and intenance of woodworking machinery, 
line shaft etc. Must be able to handle men to advantage. 
Al references must accompany application. 

dress “N. 52,” care AMERICAN LUMBERMAN. 


WANTED—JAN. 1, 1910, A GOOD OFFICE MAN 
Familiar with the sash and door business, having some 
knowledge of plans and estimates. All communications confi- 
dential. Address “N. 56,” care AMERICAN LUMBERMAN. 


WANTED 
First class planing mill man who can run timber sizer 
and matcher to their full capacity. Must act as foreman 
and keep up machines. 
SABIN & MORRISON, Branchville, S. C. 


WANTED-—FOREMAN. 
Experienced moulding foreman competent to handle mould- 


ing room, make knives, set up machines, direct sticker hand. 
Good salary. = BE & TRU 











nad 


TR 
Blue Island Ave. and Lincoln S8t., Chicago. 








WANTED-—YELLOW PINE LUMBER BUYER 
General line; give experience, references and salary expected. 
Address “N. 39,” care AMERICAN LUMBERMAN. 





WANTED-MALE BOOKKEEPER AND 
Stenographer combined to go to Columbus, Miss. Answer, 
stating qualifications fully. 

dress “N. 40," care AMERICAN LUMBERMAN. 


WANTED-MANAGER FOR OPERATION 
In South Carolina, single band mill; yellow pine, poplar 
and gum. Man with experience in operating skidder in 
swamps preferred. Reply, stating experience, references 
and salary expected, “N. 47,” care AMERICAN LUMBERMAN. 








WANTED—YOUNG MAN TO INVEST $500 
Or more in the capital stock of a wholesale lumber company 
(incorporated) and work in. office as assistant to the secre- 
tary, at a salary of $75 per month. Party who is a fairly 
good stenographer preferred. Opportunity of rapid advance- 
ment to right man. 

ddress “M. 10,” care AMERICAN LUMBERMAN. 

WANTED-SHOP FOREMAN 
In western New York, capable of laying out and constructing 
from plans and details, sash, doors, stairs, pantries and 
various kinds of detailed work, and handle men to advan- 
tage. ‘None but sober, honest, industrious men need apply. 
State age, experience and salary wanted. 

Address “M. 7,” care AMERICAN LUMBERMAN. 


WANT YOUNG MAN TO MANAGE LUMBER YARD 
In small town in Michigan. State age, experience and salary 
expected. Best of references required. 

Address “E. 6,” care AMERICAN LUMBERMAN. 


WANTED-—SUPERINTENDENT FOR BAND MILL 
In Montana. In application state experience, salary ex- 
pected and give references. 

ddress “M. 19,” care AMERICAN LUMBERMAN. 


WANTED-SUCCESSFUL EXPERIENCED 
Superintendent for planing mill to look after odd and end 
work, bill and detail work into factory. If you have always 
mafe money for your employer answer this ad. Good salary 
and percentage to right man. No tryouts considered. State 
age and salary expected. 

ddress “M. 17,” care AMERICAN LUMBERMAN. 

















WANTED-EXPERIENCED MANAGER 
For retail lumber and coal yard in western Iowa. Give full 
information, with references and salary wanted, in first 
letter. GREENWOOD & SON, Silver City, Lowa. 


WANTED-—FIRST CLASS YOUNG MAN 
To take charge of our planing mill; one who is strictly up 
to date in the manufacturing of sash and doors and general 
mill work. Planing mill is small, only employing from two 
to three men; must have a man who will work himself, and 
who understands all kinds of machinery such as is used in 
a planing mill. State wages expected in first letter. Steady 
work to right party. Must be steady and temperate. 

Address “M. 63,” care AMERICAN LUMBERMAN. 








WANTED—MANAGER PINE AND HEMLOCK 
Sales department by representative northern lumber many. 
facturers. Must be thoroughly experienced and a businegs 
getter. State full particulars, experience, salary, habits, 
references etc. 

Address “K. 24,” care AMERICAN LUMBERMAN, 
WANTED AT ONCE A PLANING MILL FOREN AN 

One that has had actual experience in the business and 

is looking for a steady job. ddress 
THE BAILEY MILLS CO., Victoria, Tex. 


WANTED—YOUNG MAN STENOGRAPHER 
Who has had some experience in bookkeeping for luimber 
office in central Wisconsin. Send reference. 

Address “M. 26,” care AMERICAN LUMBERMAN. 


AT ONCE-EXPERIENCED HANDS WANTED 
In hardwood flooring plant and planing mill. Answer fully, 
giving references, salary expected and experience. 

STRASBURG MANUFACTURING CO., Strasburg, Va. 


WANTED-AN ESTIMATOR 
One who is able to figure from plans and bill work into 
the factory. A good position for the right man. 
dress “M. 33,” care AMERICAN LUMBERMAN. 


WANTED-BUYER AND INSPECTOR 
A lumber company operating in Wisconsin and Michigan 
wants a competent man to buy and inspect white pine and 
hardwood lumber. Steady employment. Write, stating age, 
salary wanted, references and full particulars. 
dress “M. 42,” care AMERICAN LUMBERMAN. 




















WANTED-YARD MAN 
(Not a manager) for retail yard in Colorado. 
and all around man. Wages to begin with, $65. 
Address “M. 48,” care AMERICAN LUMBERMAN, 


WANTED—MANAGER FOR LARGE RETAIL 
Yard in city of 15,000. Applicant must have had experience 
handling contractors and be able to get business against 
hard competition. Unless you are a first class salesman 
and collector and a good mixer don’t apply. 

Address ‘M. 50.” care AMERICAN LUMBERMAN. 


WANTED—ESTIMATOR 
On plans by Chicago sash and door factory; also man to bill 
off millwork from plans to factory. 
ddress “L. 34,” care AMERICAN LUMBERMAN. 


WANTED—FOREMAN FOR CHICAGO 
Sash and door factory, competent to lay out and bill out 
cabinet work, doors, frames and odd millwork and handle 
men. Address “L. 35,” care AMERICAN LUMBERMAN. 


MILL SUPERINTENDENT. 

All around, thorough planing mill superintendent for small 
mill with growing business. One who will take stock in 
company preferred. Give price and references in first letter. 

Address “L. 43,” care AMERICAN LUMBERMAN. 


Experienced 

















WANTED—FILER FOR SMALL PLANING MILL 
Who can and will do other work; $120 per month. 
Address “L. 100,” care AMERICAN LUMBERMAN. 





WANTED-—STAIR BUILDER 
Who can work his own hand rails. 
Address “L. 101,” care AMERICAN LUMBERMAN. 


WANTED-—-YARD FOREMAN EXPERIENCED 
With southern labor and the handling of cypress and hard- 
woods. In first letter indicate references, salary desired 
and how soon could report for duty. 

Address “K. 14,” care AMERICAN LUMBERMAN. 


WANTED-—AN EXPERIENCED SUPERINTENDENT 
To aid in the management of a wood manufacturing plant, 
known as the Seago Box Manufacturing Co., near Big Sandy, 
Tex. Preference will be given one who will furnish ten 
thousand dollars ($10,000) commercial capital. No incum- 
brances on the property. We would sell an interest in the 
business. Pine, gum and oak are the timbers mostly used; 
other timbers in less quantity. Correspondence invited even 
if you have no money to invest. 
ddress “M. 22,” care AMERICAN LUMBERMAN. 











WANTED-—A MAN TO HANDLE THE SALES 
End of wholesale hardwood business. Only a hustler of 
large past experience need —. Address 

ROOM NO. 732 CANDLER BLDG., Atlanta, Ga. 


WANTED-—BAND SAW FILERS 
To write for leveling attachment. Positively levels dished 
band saws as fast as your roll travels. Inexpensive and a 
perfect success. J. F. FOSTER, Graysonia, Ark. 


MILL FOREMAN, STRICTLY FIRST CLASS 








‘Man for nail keg mill in Michigan running three turners. 


Man thoroughly capable, 
with first letter. 
ddress “K. 25,” care AMERICAN LUMBERMAN. _ 


sober and reliable. References 





WANTED-LIVE, ENERGETIC 
Up-to-date yard managers for North Dakota and Montana. 
Norwegian or German preferred. 
IMPERIAL LUMBER YARDS, Minneapolis, Minn. _ 





WANTED—ESTIMATOR 
We want an experienced, high grade man, familiar with 
taking off and pricing from architects’ plans. To the right 
kind of a man we can offer a steady position at a <ood 
Salary. Position open now. 
OUELLETTE-BAXTER CO., Duluth, Min«. 


Wanted = Salesmen 














WANTED—EXPERIENCED AND COMPETENT 
Hardwood salesman with established trade in Indiana nd 
Illinois. Salary and per cent of profits. 

Address ‘N. 6,” care AMERICAN LUMBERMA’. 





WANTED—TWO EXPERIENCED TRAVELING 
Salesman. Give age, salary wanted, territory formerly ©°v- 
ered, and full list of past employers, with their addresses. 

LYON CYPRESS LUMBER CO., Garyville, L*._ 








WANTED-EXPERIENCED 
Yellow pine salesmen to write to the b 
J. J. NEWMAN LUMBER CO., St. Louis, Mo 


WANTED-—TRAVELING SALESMAN ; 

For sash and door factory in California; highest references 
required. State experience and salary wanted. 2 
Address “N. 15,” care AMERICAN LUMBERMAN. 
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| Wanted-Cmployment | 


| Wanted: Cmployment 





WANTED-SALESMAN 
Young man acquainted with the factory trade of Chicago 
and vicinity using southern hardwoods, especially oak, cot- 
tonwood and gum. ag have knowledge of grades. 
dress . 36,” care AMERICAN LUMBERMAN. 


WANTED-SALESMEN. 
Upright shingle mills with capacity 800 M per day Clears 
and Stars have exclusive territory for reliable commission 





silesmen. Will consider salary proposition from men with 
established trade. 
Address “IDEAL,” care AMERICAN LUMBERMAN. 





WANTED-SALESMAN RETAIL CITY YARD. 
Experienced and acquainted with grades in hardwood and 
softwood. State reference and salary wanted. Address 
MANAGER, 907 Keystone Bldg., Pittsburg, Pa. 


WANTED-—FOR A SASH AND DOOR HOUSE 
Traveling salesman. One who is able to sell goods and 
figure work from plans. Young man preferred. 
Address “M. 34,” care AMERICAN LUMBERMAN, 


WANTED-SALESMAN FOR OHIO AND 
West Virginia. Must have experience and gong with 
the trade. MORGAN SASH & DOOR 
Blue Island Ave. and Wood &t., Chicago. 


| Wanted: Mill Mechanics 


WANTED-TEN FIRST CLASS MILLWRIGHTS 
New job, inside work. Forty cents per hour. Address 
F. FADNER, care George Craig & Sons, Winterburn, W. Va. 


ea ae TO WORK 
Building new mill, Addre 
THE I. STEPHENSON CO., Wells, Delta Co., Michigan. 


WANTED-GOOD MEN 
Who are looking for positions to advertise in the Wanted 
Employment columns of the AMERICAN LUMBERMAN. 


























WANTED-—POSITION AS 
Private secretary by man of ten years’ experience; expert 
stenographer ; two years’ sash and door experience. 
Address “N. 30,” care AMERICAN LUMBERMAN. 


WANTED-—A POSITION 

As shipping clerk or foreman; 15 years’ experience in Chi- 
cago; best of references. 

ddress “N. 25,” care AMERICAN LUMBERMAN. 


FIRST CLASS SAWYER WANTS POSITION 








By January 1. References, Ayee® Lumber Co., Aycock, 
Fla., and W. E. Aycock, of Moultrie, Ga. 
Address O. L. SKINNER, 223 Main St., Berkley, Va. 





YOUNG MAN, ALL AROUND OFFICE AND YARD 
Experience, wants position as manager or assistant. State 
salary. . Address “N. 31,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS MILL FOREMAN OR 
Band sawyer. Man of eleven years’ experience in modern 
mills, having served in all positions, last three years as 
foreman of large mill. Am capable and furnish first class 
reference only. Age > married, sober, reliable. 

ddress .- 1,” care AMERICAN LUMBERMAN. 


POSITION AS LOGGING SUPERINTENDENT 
By thoroughly competent young man. Best of references. 
Address “M, care AMERICAN LUMBERMAN. 











MALE STENOGRAPHER WANTS POSITION 
About January 1. Can furnish references. 
Address “M. 47,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS MANAGER 
By married man 33 years of age. Fourteen years’ expe- 
rience. West preferred. 
Address “M. 


SUPT. OR MANAGER WANTS POSITION 
After January 15. Can handle either soft or hardwood 
proposition, from log to car, including planing mill, for do- 
mestic market, or can handle expert proposition. Am em- 
ployed and can give best of references from my present and 
former employers. Married, sober and can show results. 

Address “M. 25,” care AMERICAN LUMBERMAN. 





. 4," care AMERICAN LUMBERMAN. 








| Wanted: Employment 


WANTED-—A POSITION AS ESTIMATOR 
For a factory doing high class cabinet work and interior 
trim. Have had wide experience, read plans very accurately. 
Contract will expire soon. None but a very responsible posi- 
tion considered. Address P. O. BOX 917, Spokane, Wash. 


BOX SHOOK SALESMAN DESIRES 
Connection with veneer box manufacturers in Virginia and 
North Carolina on a Ce 2 basis. 

Address 2,” care AMERICAN LUMBERMAN. 


A. D. & S. BAND FILER WANTS JOB. 
West or south; fifteen years’ experience, 
Address “N. 12,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS ASSISTANT 
In band saw filing room. Have experience 2< refer to 
present employers. South only. Ww. ROSS, 
415 Alabama St., hina. Ala. 


SITUATION IN LUMBER OR MILL OFFICE 
Wanted by young man with thorough knowledge of the busi- 
ness. Competent to handle every branch of the work. Can 
furnish references, which will be satisfactory to any firm 
wanting a man for good position. Employed, but desire to 
make change. Address 

“N. 4," care AMERICAN LUMBERMAN. 




















A‘ BAND AND GANG FILER WANTS POSITION 
South preferred. Satisfaction guaranteed. Write or wire 
my expense. BOX 21, Carnes, lowa. 





AUDITOR ACCOUNTANT 

Auditor, accountant and office manager with twelve years’ 
xperience in lumber, railroad and jobbing business, thor- 
ovghly familiar with statistical and financial statements, 
cost accounts and credits, at present in charge of an office 
of 100 employees, will make change March 1, 1910. Un- 
~ualled references from present and past connections. 
cation preferred, gy Northwest. 

Address . 38,” care AMERICAN LUMBERMAN. 


EXPERIENCED TIMEKEEPER & PAY ROLL — 
Man wants position. Pacific coast preferred. 
Address “N. 43,” care AMERICAN LUMBERMAN. 


POSITION BY JANUARY ist 
] an Al bookkeeper, accountant and correspondent ; eight 
years’ experience in the wholesale lumber business. Gilt 
edve references and bond. Address 
“HOO-HOO,” care AMERICAN LUMBERMAN,. 


WANTED-—A SITUATION BY A GOOD 
A’ round box factory filer. 
Address “N. 44,” care AMERICAN LUMBERMAN. 


HIGH CLASS MILL FOREMAN 
Wants to make a change. 20 years’ experience. Knows how 
to get results. Will go south or. west. Thoroughly under- 
stonds the manufacturing of hemlock, pine and all kinds of 
hordwood. Address “N. 42,” care AMERICAN LUMBERMAN. 


COMMISSARY MANAGER AND BUYER 
‘hat knows the business perfectly open for position. Can 
come at once. Highest — or bond. Married: good 
habits, and hard worker. Addres 
“ASSIDUOUS,” care * AMERICAN LUMBERMAN. 


YOUNG LADY WANTS POSITION 
With reliable firm ; > years’ experience; best of references. 
Address . 37,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS MANAGER 
Of commissary; 10 years of successful a 
satisfactory references tw to character and ability. 

Address . 35,” care AMERICAN LUMBERMAN. 


_ WANTED-—POSITION AS SALES MANAGER 
tor southern yellow pine lumber manufacturer or whole- 
saler. Well equipped and competent and can give best of 
references, Address ‘‘N. 34,” care AMERICAN LUMBERMAN. 























Can give 








WANTED-POSITION BY FIRST CLASS 
Band sawyer, right or left rig. References furnished. 
Address . NORMAN CRAWFORD, Wardvyille, La. 


AS MY CONTRACT EXPIRES JAN. iST 
Would like to correspond with firm wanting a high class 
and well experienced woodworking mill foreman, understand- 
ing all work done in a high class mill; machines, bench, 
veneered work etc. ; an expert handling men. 

Address “L, 40,’ care AMERICAN LUMBERMAN. 


A-| BAND AND CIRCULAR FILER 
Wants position. Fifteen years’ experience. Satisfaction 
guaranteed. Address “L. 39,” care AMERICAN LUMBERMAN. 


FIRST CLASS SAWYER WANTS POSITION 
By January 1. References, Aycock Lumber Co., Aycock, 
Fla., and W. E. Aycock, of Moultrie, Ga. 

Address “L. 24,” care AMERICAN LUMBERMAN. 


BAND SAW FILER WANTS POSITION 
Fourteen years’ experience North and South. Best refer- 
ence. Address “L. 25," care AMERICAN LUMBERMAN. 


A NO. 1! BAND SAW FILER WANTS POSITION 
Can give good reference. Can come at once. Address 
W. S. PAULEY, Curtin, W. Va. 


PRACTICAL ESTIMATOR 
On all kinds of millwork is open for engagement January 1. 
Is an Al lumberman and would consider an investment in 
retail yard or position as manager. 
Address “L. 28," care AMERICAN LUMBERMAN, 


STATIONARY ENGINEER WANTS POSITION 
Can install and construct work. Experienced mill fore- 
man and mechanic. ‘Twenty- -five years’ experience. 
Address “L. 29.” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS MANAGER OR SUPT. 
In woodworking plant by young man now employed. Has 
had sixteen years’ practical experience as manager and 
superintendent of leading sash, door and blind factories 
both North and South; also thorough knowledge of the 
veneered door business. 
Address "“™ i” 























care AMERICAN LUMBERMAN. 


SUPERINTENDENT AND GENERAL MANAGER 
In charge of an up-to-date mill manufacturing special mill- 
work for all kinds of buildings, also stock sash and doors, 
desires to make change January 1. Satisfactory references 
as to ability and habits from present employers. 

Address “L. 12,” care AMERICAN LUMBERMAN. 








FIRST CLASS BAND OR CIRCULAR SAWYER 
Wants permanent position. Number years experience. Hard, 
softwood or export. Gilt edge reference; attentive, tem- 


es * reliable. 
“M. 28,” care AMERICAN LUMBERMAN, 


WANTED-—POSITION AS 


Wholesale or retail manager after January 1. Specialty, 


hardwood. Married, sober, official capacity, robust health ; 
fifteen years’ experience ; {known as bard worker. 
Address *K. ." care AMERICAN LUMBERMAN 





Address 
EXPERIENCED BAND SAWYER 
Wants situation. Sober and reliable. Best of references. 
Address ‘M. 35,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION 
Party with experience and acquaintanceship qualifying 
him for sales or yard manager, or for position in any de- 
partment of yellow pine trade, would like connection. 
ddress “M. 37,” care AMERICAN LUMBERMAN, 


PLANING MILL AND BOX FOREMAN AND 
Band saw filer, desires position on Pacific coast January 1, 
1910, with first class concern. Planing mill and box fore- 
man, or a first class band saw filer. Best of references from 
present employers and others. Ambitious, sober and indus- 
trious. Age 30. 

Address “iT. 








52,” care AMERICAN LUMBERMAN. 


SITUATION AS FILER. 
An expert filer on band and high speed circular saws is 
open for engagement January 1. Best of references. 
Address “L. 53,” care AMERICAN LUMBERMAN. 


AN EXPERIENCED TRAVELING 
Yellow pine salesman with established trade in Oklahoma, 
Kansas and Missouri wants —- January 1 with mill 
with large capacity in southern Arkansas, Louisiana or 
Texas. an show results. Salary or commission. 
Address “L. 46,” care AMERICAN LUMBERMAN. 











SALESMAN WANTS SITUATION 
Now employed traveling in Missouri, Kansas and Iowa. 
Best letters from present employer. At liberty January 1, 
1910. Address “L. 45,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION WITH RELIABLE FIRM. 

Young woman stenographer and bookkeeper, experienced 
in lumber, wholesale and retail; now employed, but desires 
position where advancement is possible. A No. 1 reference. 


Address “M. 57.” care AMERICAN LUMBERMAN. 





AN EXPERIENCED AND SUCCESSFUL 
West coast salesman desires to become connected with a 
strictly first class concern who either manufacture their 
own products or have dependable source of supply. Prefer 
taking charge of eastern office, but willing to locate at head- 
quarters. Address “K. 20,” care AMERICAN LUMBERMAN. 


GANG SAWYER AND FILER DESIRES POSITION 
Six years’ experience, Can furnish best of references. 
‘Address ‘K. 21.” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS MANAGER 
Of retail vere Ten years’ experience. 
JOHN J. DAVIS, R. R. No. 5, Kokomo, Ind. 


WANTED—POSITION FILING SINGLE BAND 
Or gang. LEither north or south. Reference from last em- 
ployer. Address “K. 40,” care AMERICAN LUMBERMAN. 














WANTED-POSITION BY A FIRST CLASS 
Yellow pine man, either as sales manager or purchasing 
agent. Have had over ten years’ experience in buying and 
selling yellow pine. Well known to the producing and con- 
suming trade. Will be open for a change December 1. 

Address “K. 5,” care AMERICAN LUMBERMAN, 
ATTENTION WHOLESALER AND LINE YARD 
Owners. An experienced Pacific coast purchasing agent 
open for position December or January 1. At present em- 





ployed. Perfectly familiar large and small mills, Oregon, 
Washington, northern California. Up on all mills having 
differential freight rates. Can save you money. Furnish 


any kind of references. Address 
“PURCHASING,” care AMERICAN LUMBERMAN. 





WANTED-POSITION 
By an expert band saw filer, two or more mills. References: 
Vansant-Kitchen Co., Ashli ind, Ky.; Madera Sugar Pine Co., 
Madera, Cal. Wire Hillsboro, Ohio; address Fayetteville, 
Ohio. P. M. BUNDY. 





ESTIMATOR AND DRAFTSMAN 
Wants position with small sash and door mill. 
W. F. YOWELL, Nebraska City, Neb. 


UP TO DATE BAND FILER 
Wants a _ position. 


dress “H. 17,” care AMERICAN LUMBERMAN. 





OFFICE MAN AND ACCOUNTANT 

Can handle office work from office boy to office manager. 
Eight years’ experience in the business. Can furnish Al 
references from last employers. Willing and ambitious. 
Would prefer position in the West. Salary secondary con- 
sideration until I can prove I can deliver the goods. Can 
accept position ane after first of year 

ddress M.: 52,”’ care AMERICAN LUMBERMAN. 





WANTED-POSITION AS BUYER 
Sales manager or salesman. Have had executive and prac- 
tical experience in sash, doors, millwork and builders’ hard- 
ware. Selling direct or by mail. Prefer Chicago location. 
dress “M, 44,” care AMERICAN LUMBERMAN 


STORE MANAGER 
Experienced commissary man, Al references, is open for 
position — or * 7 1910. Eight years’ experience. 
Addre 48,” care AMERICAN LUMBERMAN. 








SAW MILL MASTER MECHANIC WANTS 
Position. Competent mechanic, at pot employed, wants 
to make change. Well acquainted with modern sawmill 
work and all types | . locomotives and logging machinery. 

Address L. 47,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS SALESMAN 
By experienced man to sel! rough and worked Alabama or 
Mississippi pine in eastern Pennsylvania and New York 
state. Address “H. 9,” care AMERICAN LUMBERMAN. 








WANTED-—A BOOKKEEPER 
t One who will keep the “Curiosity Shop” on his desk for 
tequent consultation on lumber matters. Published by 
AMERICAN LUMBERMAN. 


WANTED-POSITION BY SAW MILL FOREMAN 
And millwright. Strictly sober. Age 34 and married. Best 





recommendation. 
Address “L. 41,” care AMBRICAN LUMBERMAN. 


WANTED-—POSITION AS MANAGER 
By married man. Sixteen years’ continuous labor in the 
South. Experience covers yellow pine, hardwood and cypress. 
Commenced as compass boy and have gone all through the 
works, from woods to the market. Full, practical knowledge 
of steam logging, railroad construction, manufacturing and 
executive details. Young, strong, healthy and a_ hustler, 
who will get results. Il am the man for the socalled hard 
logging propositions. Do not care to consider less than 
sata’ Cypress operation preferred. 
Address ‘Hl. 5,” care AMERICAN LUMBERMAN. 


WANTED—POSITION IN CHICAGO 
As sales manager or assistant for yellow pine or cypress 
concern. Ten years’. experience. At present employed. 
Good reason for change. 
Address “=. 18,” 


SINGLE BAND SAW FILER WANTS 
To make a change. References from past and present em- 
ployers. State salary. Address 
“DOWN HOME,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS SALESMAN 
Or sales manager for first class sash and door manufacturer. 
Plenty experience and references. 
Address “i. seal care AMERICAN LUMBERMAN, 


Now 187 THE TIME TO! BUY 
A great many people have second hand machinery, rails, 
locomotives, logging cars, engines, boilers and numerous 
other things which they will sell cheap. A small advertise- 
ment would bring you in touch with the sellers and save 
you considerable money, should you be in the mar 





care AMERICAN LUMBERMAN. 














AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 
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Wanted: Tinber=fimber Lands | 





[ WanedSeeond and Machinery | 


[fr Sake Tiner-dinber Lands 





AM IN THE MARKET FOR A FIRST CLASS 
Mill or timber proposition. Give full particulars. Prefer to 
deal with owner direct. Address 

“N. 9,” care AMERICAN LUMBERMAN. 


WANTED-—PACIFIC COAST TIMBER. 
Am in the market for a good tract of Pacific coast tim- 
ber. Wish to hear from owners direct. 
Address “B. 28,” care AMERICAN LUMBERMAN, 








SCRIBNER’S LUMBER AND LOG BOOK. 


Gives measurements of all kinds of Lumber, Logs, Planks, 
Timber; Hints to Lumber Dealers; Wood Measures; Speed 
of Circular Saws; Care. of Saws; Cord Wood Tables; 
Felling Trees; Growth of Trees; Land Measures; Wages; 
Rent; Board; ngage a and Heading Bolts etc. 

Price 25 cents per 
AMERICAN LUMBE RALAN, Publishers, 315 Dearborn St., 

Chicago. 


Wanted-funber Shingles] 





WANTED-ONE + eee DYNAMO 
About 2,500 lights, 120 K. 
J. SIMONSON & CO., Muskegon, Mich. 


WANTED—-LUMBERMEN 
To send for our free booklet containing descriptive matter 
regarding the various books we handle pertaining to the 
lumber business 
AMERICAN “LUMBERM: AN, Publishers, 315 Dearborn St., 
Chicago. 


[ WantedLoggingRyCipipment | 


WANTED-—TO- —_ A SMALL LOCOMOTIVE 
Standard gauge, 18 25 tons. Give detailed description 
and price. STEWART. GREE R LUMBER CO., Mangham, La. 


WANTED-SECOND HAND 36” GAUGE 
Logging cars with double brakes, Russell or American make ; 
also 15 tons 16 Ib. steel relayers. State condition, lowest 
eash price and delivery. ’ 

ALTA LUMBER CO., Parkersburg, W. Va. 

















WANTED—TWO MILLION FEET DRY 
8-4 hemlock shorts or other stock suitable for box making 
purposes. Must be thick enough to — two sides and re- 
saw to 13-16. Quote prices F. O. B. mil 
Address “N. 10,” care Ficeeien LUMBERMAN. 


WANTED-—52 TO 65 LB. RELAYER RAILS 
Fastenings and equipment, or will purchase short line road 
outright for cash. Prefer ct Wisconsin, Illinois or 
Minnesota a Addres 

R. R. CONST. CO., Box 76, Cazenovia, Wis. 





WANTED—-HARDWOODS. 

Oak, poplar, gum, cottonwood, tupelo gum, cypress, hick- 
ory, beech and elm lumber, dry stock, one or more cars 
each; all thicknesses and grades, log run or on grade. Will 
also contract for mill cuts. State what you have and will 
have, with prices f. o. b. cars shipping point. 

AMERICAN LUMBER CO., Memphis, Tenn. 


WANT 50 MILLION FT. YELLOW PINE 

A reliable firm desires to buy or contract for 25 to 50 
million ft. of yellow pine for 1910 delivery, or will contract 
for the entire output of mill for one or more years. 

Must have planing mill and be able to cut and manufac- 
ture stock to order. 

Will assume charge of stock after leaving planing mill and 
do all shipping. 

Satisfactory termS and payment. Entire contract guar- 
anteed. Address “N. 22,” care AMERICAN LUMBERMAN. 


RED CEDAR SHINGLES 

Will buy or contract for 35 to 50 million shingles 1910 
delivery, or will contract for entire output of mill for one 
or more years. 

Use all grades manufactured. 

Offers accepted for all or any part. 

Money advanced on shipment. Satisfactory terms. 

Address “N. 23,” care AMERICAN LUMBERMAN. 


WANTED- PRICE ON OAK DIMENSION STOCK 
Delivered on Boston, Mass., rate. 
15¢x15¢x64 inches. 
1%x14 x65 inches. 
1 inch x 1 inch x 57 inches. 
1 inch x 1 inch x 48 inches. 
74x5% inches x 25% inches. 
A. & H. GATES, 135 Adams St., Chicago. 


WANTED 
Responsible commission firm desires mills producing first 
class yellow pine to submit list of surplus stocks and prices 
for immediate sale in Illinois territory. 
Address “M. 9,” care AMERICAN LUMBERMAN. 


RELIABLE FIRM DESIRES COMMUNICATION 
With some mill producing first class pine and hemlock 
lumber, to act as sales agent covering southern Michigan 
territory. Address “L. 14,” care AMERICAN LUMBERMAN, 


WANTED—HARD MAPLE AND BEECH LUMBER 
And squares. Lumber to be plump 1 1-16” thick, from 7’ 
to 14’ long, and squares to be 144”x43” and clear. Write 
us at once. Northern Ohio — preferred. 

THE COLUMBIA MFG. CO » ow Philadelphia, Ohio. 























WANT TO SELL? SOLD. 

When you have anything you want to sell advertise in 
the AMERICAN LUMBERMAN. We sell everything that is 
salable. We reach the people. Let us be your salesman. 
By ae you would find an easy way to make a 
sale. A trial will convince you. 

AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


WANTED-—GUM LUMBER. 
We buy anywhere from one to 100 cars, or contract for 
the entire cut of mills. Log run lumber preferred. 
KANSAS CITY PACKING BOX CO., 
Kansas City, Kan. 





[ Wanted-Business Opportunies | 





WANTED—PARTIES HAVING SAW MILLS 
In territory where elm timber is available to manufacture 
patent coiled barrel hoops. Machinery furnished and output 
contracted. Write for — 

Address 10,” care AMERICAN LUMBERMAN. 


WANTED-—EXPERIENCED MILLMAN 
Owning mill or wanting to build to cut by the thousand 
near Tacoma, Wash. All or part of 500, 000,000 feet timber 
owned by us. Logs delivered at mill side. Fine location. 

Address a ee care AMERICAN LUMBERMAN. 


TO LUMBER MANUFACTURERS 
We would like to represent yellow pine, cypress, white 
pine and hardwood manufacturers, also cedar and west coast 
products. Location, central Indiana. Work Indiana, Michi- 
gan, part of Ohio and Illinois. 
Address M. 382,” care AMERICAN LUMBERMAN. 


WANTED-PART INTEREST 
In good paying retail lumber business, Chicago or vicinity. 
Address “W. 30,” care AMERICAN LUMBERMAN. 














CASH FOR YOUR YARD OR BUSINESS 
No matter where located. If you want to buy, sell or ex- 
change any kind of real estate or wir anywhere, at 
any price, address FRANK CLEVELAND, 
1507 Adams eigcees Bide, Chicago, In. 


| Wanted=Miscellaneous | 


WANTED 


Your —— for lumbe:men’s printing supplies. Write us 
for samp 


THE GUARDSMAN PRINTING COMPANY, Red Oak, Iowa. 


FOR SALE—WE WILL EXCHANGE 
Many thousand dollars’ worth of information for $20. See 
“History of the Lumber Industry of America.” Address 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn St,, 
Chicago. 


for Sale-Retail_ {umber Yards 


FOR SALE—-LUMBER YARD 
In one of the best one yard towns in southern Illinois. Do 
not deliver. Can show you good reasons for selling. 
Address “N. 27,” care AMERICAN LUMBERMAN. 























FOR SALE. 

Fine timber tract located on B. & O., Maryland; fift; 
sixty million feet, one to two million poplar, eight he 
million hemlock ; balance, red and white oak. Good m: 
for higher as well as lower grades of lumber. Right. pa 
ean buy, sy premerts at reasonable price direct from own 
Apply G. L. SIBEL, 1500 Irwin Ave., N. S., Pittsburg, P: 





FOR SALE 
Timber lands. Ready market for lumber and timbe: 
log. Fine opening for a with means. Address 
- BOX C, Bozeman, Mon 





FOR SALE-STANDING OAK TIMBER 
In Cass county, Illinois. Will saw to order if desired. 
Address w. BEARD, 
311 Bryte Bldg., Sacramento, Cal 





17,000 ACRES WHITE PINE TIMBER 
In northern New Mexico near R. R. Will cut 80,000,0 
feet, 800,000 ties. A great bargain 
J. R. PUTN ‘AM, Portland Blk., Chicag 


11,000 ACRES OF VIRGIN 
Long leaf pine in a solid body on a R, R. Will sell for $11 
per acre if taken in next 20 days. 

W. W. YEATES, 115 Dearborn St., Chicago. 


20,000 ACRES FINE TIMBER FOR SALE 
Apply at once. J. R. SMITH, Greelyville, S. C. 











1 CAN FURNISH YOU WITH DESIRABLE 
Tracts of standing timber at reasonable prices. Write me 
your wants. W. A. JOYNER, Branchville, Va. 





SALE OF VALUABLE TIMBER LIMITS 
In the Lake Temiscamingue District. 

The undersigned offer for sale by tender Berths No. 1 in 
the Second Range and No. 1 in the Third Range, Block A, 
Province of Quebec. 

These berths lie immediately east of the interprovincial 
boundary line’ for a distance of twenty miles, measuring 
north from the tenth mile post north of Lake Temisca- 
mingue. 

They have an area, as described by the current licenses, 
of ninety and one-half square miles, and the timber growth 
is mostly spruce of a superior quality. 

Tenders will be received up to 12 o’clock noon of the 
first day of March next. The highest nor any tender not 
necessarily accepted. 

Any further information as to terms and omnes of 
sale, or other particulars, can be had by inquiry from the 
owners. THE BRONSON COMPANY. 

Ottawa, 1st December, 1909. 


FIVE THOUSAND ACRES OF HARDWOOD 
Adjacent to Pittsburg and eastern cities; 40,000,000 feet ; 
on lowest freight rates of any section in West Virginia; on 
railroad; very close coal and coke regions; everything can 
be marketed at nice De 
dress ‘M. 33. “care AMERICAN LUMBERMAN. 


FOR SALE-—63,000,000 FEET 

Longleaf pine, J. P. Brayton, of Chicago, estimate; saw 
mill, planing mill, shingie and stave mill, dry kiln ete. 
complete. Also ten miles of rail, two locomotives, trucks. 
mules and a complete plant in first class condition ready to 
run. Property. purchased during panic at bankrupt sale 
by a creditor. Will be sold at a low price and on liberal 
terms. Address OWNER, Box 1162, Jacksonville, Fla. 











MICHIGAN TIMBER FOR SALE 
Al quality; 3,600 acres; well located for cheap lumber- 
ing; satisfactory terms. 
ddress “L. 4,” care AMERICAN LUMBERMAN. 





INDIANA TIMBER FOR SALE 

800 acres of virgin timber in Daviess county, Indiana. 
It is all in one body, located about five miles northeast of 
Washington. Two good pikes from the land to the city. A 
railroad is three miles west of it. The land is level on 
which it stands. This timber is of good size and very tall, 
an extra fine lot of the following varieties: Burr oak. 
water oak, gum, er soft maple, soft elm, ash and 
some hickory. G. E. ULSH & SON, Wabash, Ind. 





LAND SCRIP WANTED : 
Will P a spot cash for any portion of 5,000 acres © 
Santa Fe Forest Reserve scrip, or any other valid lava 
scrip. Write, —s what issue of scrip you offer, denon 
nation of each certificate and name the yey eash pri 
you will accept for your holdings. Addre 
THE W. E. MOSES LAND SCRIP & & RE: AETT CO., 
300 Jacobson Bldg., Denver, Colo 





LUMBER YARD FOR SALE 
Town 300. Investment required about $4,000. 
sales $12,000. Address 
“N, 45,” care. AMERICAN LUMBERMAN. 


Annual 





U. S. ENGINEER OFFICE 
Nashville, Tenn., Noy. 25, 1909. Sealed proposals for furnish- 
ing and delivering 883,761 feet, b. m., longleaf ae ine 
lumber will be received here until 11 a. m., Dec. 1509, 
and then publicly opened. Information on EK 
WM. W. HARTS, Major, Engrs. 


WANTED—CURLY MAPLE LOGS 
Will pay good price. 
ULBRICH-TATTER VIOLIN COMPANY, 
744 West 120th St., West Pullman, III. 


RELIABLE FIRM DESIRES CONNECTION 
With one good yellow pine mill to handle entire output. 
Each invoice ‘wee if desired. 

Address . 38,” care AMERICAN LUMBERMAN. 


WANTED-WALNUT LOGS. 
500 cars good black walnut logs, 10” and up in diameter. 
Will inspect at shipping point and pay cash. 
GEO. W. HARTZELL, U. B. bldg, Dayton, Ohio. 


WE ARE IN THE MAHKET FOR OAK, CYPRESS 
And gum. In answering, state amount you have and how 
long it has been on sticks. 
BROWN-McREYNOLDS LUMBER co., 
1014 Association Building, Chicago. 


TIMBER LANDS BOUGHT AND SOLD. 
There is no better medium published than the AMERICAN 
JLUMBERMAN for bringing the buyers and sellers of timber 
lands together. Your ad in this —— would be a 

















business bringer. Don’t wait but advertise n 
AMERICAN LUMBERMAN, Manhattan Bidz, Chicago. 





FOR SALE—ONE OF THE BEST 
Retail lumber yards in southeastern Kansas. Statement of 
business for past years would satisfy a buyer that this yard 
is a geo: | maker. Reasons for wanting to sell are such as 
would satisfy a buyer. Here is a chance to buy a good pay- 
ing yard. Fine residence town, excellent schools. 
Address “KANSAS,” care AMERICAN LUMBERMAN. 


FOR SALE—ON ACCOUNT OF SICKNESS. 
We offer for sale, one of the best retail yards in the west. 
Sales big and profits good. Don’t answer unless you have 
capital and mean vaio. Address 
“N. 21,” care AMERICAN LUMBERMAN. 


FOR SALE-—A CONTROLLING INTEREST 
In an incorporated lumber and me alae finish company, in 
the best city in southern retall'§ oye "bargain 
$25,000 investment ; easy to retail $100, 000 in 19 

Address “L. 44,”" care AMERICAN .. 











A GOOD RETAIL LUMBER YARD FOR SALE 
In a good town; go ood farming community ; moderate invest- 
ment; all under s ed ; ay good business. Address 

. A. FREASE, Stoutsville, Ohio. 


; FOR SALE-3600 ACRES 
Deeded timber land; 45,000,000 feet, $2 board measure 
standing estimate, or "$25 per acre. Six miles from railroa: 
10c rate to Denver. Good saw mill and buildings. 
ROOM 416, E. & C. BUILDING, Denver, Colo. 


aT ia 


1,500,000,000—BRITISH COLUMBIA 
In one tract. Chiefly fir and cedar. 
ROBERT S. WILSON, 
and & Timber Department, 
1035-36- st Henry Bldg., Seattle, W ash. 


FOR SALE-100,000,000 FEET PINE 
Best pw 7 cone or oy Lg gh ne: 
a i t w 
new railro rich locality ; $2 per M, ORL BRAITH, 
Brewster, Okanogan pent Washington. 


PACIFIC COAST LAND AND —s — 
Use our land and timber department for lan mber ¢ 
mills. 7 . ROBERT 8S. WILSON, 
1036 a... Bldg., Seattle, Wash 




















FOR SALE—RETAIL LUMBER AND COAL 
Business in city of 12,000 to 15,000. Two other lumber 
yards in the city. Large plant, in first class condition. 
Plenty business for all. Good reasons for selling. 

dress “M. 51,” care AMERICAN LUMBERMAN. 


RETAIL YARD FOR SALE 

Leading yard in splendid southern city. 
opportunity. Retactpa? 3 only. 
Addre ve ‘care AMERICAN LUMBERMAN. 





Exceptional 








TIMBER 440,000,000 
(Four hundred and forty million feet.) One dollar te 
thousand. percent yellow fir, balance hemlock, white 
pine, larch and cedar; %4 mile to railroad and river. wae 
advances seem. Buy now. Best timber proposition in Or 
gon. G. L. WEBB, 341 Sherlock Bldg., Portland, Ore. 


BRITISH COLUMBIA TIMBER. 
Investments of all sizes. Correspondence solicited. 
W. L. KPATH, Crowe Wilson Bldg., Vancouver, B. 
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